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Mandatory 2

Programme Name: M.Com ( Business Management )
Course Name: Brand Management

TotalCredits:04 TotalMarks:100
Universityassessment:50 Collegeassessment:50
Prerequisite:

Learning objectives
a) To Provide the learners to understand about Branding as today’s need
b) To acquaintance about the brand management and its approaches
¢) To acquaint with the new image of branding and should develop the brand image for
the organisations.
d) To familiarize the learners with the challenges in development of branding for the
company and learners should provide solutions through branding research.

Course Outcomes
CO01) Evaluate branding challenges and develop a strategic brand equity business plan
CO2) Scrutinise the strategic brand management for developing good branding for
organisations
CO3) Develop the idea of branding research and Co-branding.

Module 1
Unit 1: Introduction to Branding

A. Meaning of Brand & Branding, Branding challenges & opportunities, Benefits of
Branding, Brand Equity, Customer Based Brand Equity Model (CBBE),

B. Building Strong Brand Process, Brand Elements, Branding and marketing mix,
Importance of Brand Positioning,

Unit 2: Brand Management

A. Strategic Brand Management Concept and Process, Brand Management and Brand
leadership idea, Brand Associations, Brand Performance, Brand Design and
Structure

B. Role of Celebrities in Branding, Brand Recognition, Brand Asset Management,
Techniques for effective Brand Management, Brand Loyalty,

Module 2
Unit 3 Branding Research

A. Meaning and Importance of Brand research, Brand Measurement, Brand
Audit,Importance of Brand Image, Brand Extension, Brand Personality

B. Cons of Brand Fatigue, Co-Branding, Costing of Brand Positioning, Brand
Awareness



Unit 4 New Trends in Branding

A.

B.

Graphic design in Branding, Brand Hierarchy, Features of Monochromatic branding,
Importance of Mascot, Branding Architecture

Role of Brand Management in Digital Marketing, Purpose driven Branding, Customer
and employee Centric Brand Management, Storytelling branding

References
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David K. Tse and Wei-na Lee, Removing negative country images: Effect of Decomposition,
Branding and Product experience, 1993

Steve Muylle, NirajDawar, Deva Rangarajan, B2B Brand architecture, 2012

Rajagopal, Romulo Sanchez, Conceptual analysis of brand architecture and relationships
within product categories

Pat Morin, Principles of Graphic Design,

Kommission Aus und Walterbildung, Deutsche Gesellshaft fur Photographie, Graphic
Designs Basics, Principles of Graphic Design, 2000
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9.9 S YGEAUATN 3N&T (INTRODUCTION BRAND
MANAGEMENT)

3FIehaT YT THA SSF AT &rifa i Fewdral JHehT Toffacd.
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MR ATHIST SRARITL (AMA) TR, i€ w8ul ", 4=, forg, i
3TOT JaT 3Miesxact 3MfOT T TR UelT ovTos el
sie fffiii=ar &g acdied @ F9IfIE 31 (Key elements of brand

creation):
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TR (S1ET) FUISt FI?What is Branding?
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€ SIGEATIT FEUIST BIRI?What is Brand Management?
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sie feg ScuTeBrand vs. Product
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9.2 Treeor (5F&M)  3megr SfT Wt (BRANDING
CHALLENGES AND OPPORTUNITIES)

YTEhT 3TN PRUINAIST JoIdxul (S1ST) Hewqul el o, eI
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9. GIUTR ATe (Knowledgeable Consumers)
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3. 9TegH fdg<sT (Media Fragmentation)
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TS Feeletel fedd. cTebTosld, fched =T caTdeh Nefepiell Hate HTEUTST
rel fAfIe WU TR ATegs Sueted il UNq 31T, f$RieeT g,
HTEHT dTTeRY YU faedRel 3718, 3T fAfere deiet M7 3fich AHTioTeh
TRAR HTEGHTE TedT FHIST STTelel 37Te.
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g, graetelt ¥ (Increased Competition)
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(31) e TIR FRUINTS! HRRCISA Wiellel UTdel Sdeid 38 (Steps
MyStyle is Taking to Build the Brand):
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TTEH-Hisd FEIPIA (Customer-Centric Approach): TN 3
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[T (Opportunities):
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9. 5§ STFRAeT (Brand Awareness)
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SIS SN BRI (Advantages of Brand Awareness):

o fRAHUITAT BIIST (Learning Advantage): 51 Jod IR PRUITT Ufeed!
URIRY FEUIST AMEHIHT SSd! S0 T SUT. §1S Ted (AR ARIRAT
S oler 3TTOT ST&ITT STVIRIRY eI & TV 8lse]. Iarexune], Siegd
RATE PR Ui ATEDIT 58 T&TT Sy Y e,

o fERMET wrRIET (Consideration Advantage): S TFRaddl dTeqH,
qTeh IeuTeT TRET U BidTd el goedT ST faar dell Siuar!
ST ATGete! 3R

o fYGSAT WIS (Choice Advantage): 3Td € SIFReddl AR
AT §S [FaSeil U Al digdd. TETeT 58 ATeed faeRd o
IRTNIT YT TRT RIS R ol NG BT SITSs 2Tl

SIS STFRAhdT FATIT HROT (Establishing Brand Awareness):
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2. 5 Uf$™T (Brand Image)
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IRTeleT WA HeY 3MMed. Icrexunmel, ST &l TRT 3T o fhae
I TTEDHIT A THYD I,

A 58 YerHT TR PRUANATS] fAuuiehi=T & A RO 3Taeaiep 31Te bl
PRUATAIS] FaTd Hfere qurerd 3TIor rie SHies<gur SATfor T seeft Sieu)
3T 3T




U AT §S FRHT TR PRUATATS TTeTD T T W eTsHT0]
(Key Factors for Building a Strong Brand Image) :

q9. sfe UM™Y drdg (Strength of Brand Associations): ssdl AT
HOTC PRUFRATST, ATEDIHT AT AT FeblX Hifeell S0 3TfOr seft
TG SHiSetel U LD Te. ARATS! Alciedqui HRLde AT sie
BRI 3R ITTT TUT IR 3119 318, IRAR Faver ST ofvefier
ST AT HESHT 16, AT,

Q. AJPpet 'S Wued (Favorable Brand Associations): §€ Jgdieal
RS AT goBT Ui el ITeil QR HRod FehRIcHD FereT fHH{or
RO fAUTHT ST 3. ATEd SARTUET PHral FEeH T U= Sdld.
3ATIOT T UfIfS ATRIE 315, 2TehelTa.

3. s WoeqAr fIfredr (Uniqueness of Brand Associations): §€
IR BIURATSY, ATST FESHT SRTeoT IRTUT 37T 31w, fauures e
FRATT. T, T & &I Sdel UTfeet Dl PHral FeeHT seed AMTRID
PET ST, SIS 5 DS DT BT AR A& Do DU Fecdrd
3Te.

Ss IYRUHHleT URRIT € IS URHM (The Brand Resonance
Model)

FRUIATT UhAdT HURST <ol &7 U= Gt (A 10T 3718

9. sedr e YT BT (Ensure Brand Identification): TTEdH! 5
3MesRgeTT arfesr for ar fafers Scuresr oft, @y fdhar aTedtear Roeft
el el YTfel,

2. sfsar aref wnfi #RT (Establish Brand Meaning): U&aT 3Neskg HTH
SR, fquure sieeft 31Ul Fey fHUr RGNS Ho 30T e
‘:DI'UTHT\HIGUQITJ DIH pXdId.

3. UTgd e URT @R (Induce Customer Responses): Jelol
URNIAEY sedgel UT8dhicdl JhRIcHD UfafshaiaT MedeT U JHIfas
3TTE.

Y. SS SIS TR BT (Create Brand Resonance): 58 {181 a71fir siseft
Spreis, Afhd Sae, mewiel qafe dey i @xor 7 3ift &=
I

PRI SHTRT
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R

AT YTI=AT TS0 SSeeered G T4l STR <dl:

9. TPV IARA? - §S IANBW & AT 3TE .

. TEI P ATEIA? - 318 37ef & TUT B .

3. U PA? - S ARINTE & G R fhar JTedT siedeet by dred.

8. N ST A8 BRI? - S WY & YIeD SM0T 5S ATl HIY HTaf-iep
EINCICRIEEINGaGE

sie SURUTINS ¥ (Brand Building Blocks)

RIS el ST, SteaT o Fepiudpeitedr efifReerit qigredie deerd e qed
gidrarcl fesq Qrepcla. & IURUIICIeT T QT AT Hod T PRUATT
3Tfor <TefepTedi FemTll Wi axuarITST FRfeef rara.

AT TR IFIRT el $ATR TGN T8 HUDIE U AT 58 IR
PRUIT FEd B, ST SSell THETHD FTRUST I & A,

9.4  ITEH-IATHTIRG 51 Hed TR (CUSTOMER-BASED
BRAND EQUITY (CBBE) MODEL)

ATEP-STITRT ¥ o AT & S Hewared] Uaiel SR SudrEr uaeT
R

9. §S HEATTS A BT?
R. S AU HT 81 ASAT?

S Jog UfcH & Uep TSy gEIP AR B, o B [l det ST,
qeTeh el ST AT ST el STl AR 8T chioie PRel. & HTgehrd]
TRSIT SHATfOT $TBT HHG HUITAT HEwdR SR . § AR 3 Jford ol
BT Sedl diebe P DU TIISEeT T8l TR ATebredr sieefl BrefavH

SIS eThT WHGT 0T (Understanding the Brand’s Power):

Sl TR dlpe ATedhiq! gl Hare AreH TIR hetedl HeHT, TSeiall
oI AT SIFTHEY 3RAC. hacd SedTer febal AT TIel:af Teg TR YT&ehiT
seqecT PRI Icd ATdee] 38, 3T Yedeh Uef HT o Seuler 3F¥d, SATfexTe
feharT UTge AeT HaTe-FehRIcHD SFTHT TIR DR, o 5T Ao, FoRer

HEE AT HRaT SMTOT I W BHROr &9 fAUIahTr &3 37TR.




YD -ATeTRT 5 g EUST BRI? (What is Customer-Based Brand
Equity?)

ITED-ATEIRT 5 Hodd 3feciia TuTa 3R v dol Il §d & 5
Hed & ATEDTa ST 30T SSdeeral FHl redT HfaIaray Sl TH1E IS

ATeET 3TE. Tledlel I+ TR BehiaR AT 5 gfdract g v

q. fordig® wwTE (Differential Effect) - TTTEN siedbs Hod IJAUIRITSY,
AT AT IATSHIE ATehichg el HerTe a0l 3Tqeae 3Te.
PIUITET PRe THI, IUTeT Uep I Il STT0T Toelf o fepreied)
T I

2. € o9 (Brand Knowledge) - & Ssdgcl UTEHHT AIfed IRTeled,
SFTHTCIEAT STIOT ey 3rFetedT Tcde MErT T <. Hogd 5 Jod
I Sicg] YTeehi- GredT JHaidy TN seear fauquHrear yeeHmeR
TR sheeft 3rgdhet, 37Ul Heer 3R,

3. faOuFTeT FTEHET UfRITE (Consumer Response to Marketing)- 5§
Hees JT8 A [GUUHTEAT T BT HTCRATE ST & TIE 81 S T
AT 3R] foicie & UfcrTe e HepRIcHD SRIcilc.

IEP 9 S eIl B ATBR o (How Consumer Knowledge
Shapes Brand Equity):

e TGN 58 Hod DRt S, SAMHEY TTeDred sedee Adeiel T4
T JATOT e FHIIE SRACI. & ST bleficR ST, fquurT TreT 1o
=T sig< QMY Ahdl, TR dTel 2rehcll, aTe-Tal ravl 83> Srehdll SATfoT
P fobar fFANAE IR =il o Qrebell. <o 3ifcrd fHURr i Sfeted
STIT T FfRId ST TATfad &gt

feriee uftrarer=t YT (The Role of Differential Response):

= wfcRre 81 TTe-3mgIRT S Hed UfHMMEND Jewdrl U 3.
TR QAT Jefid JoTgd oI 3Rciell 5 JT8ehihg el Hirde
<geT 81 PboUHT THToh Hisel! ST, SaTexuel, SRT T Sufidle g% HIeR
TSIHEY HHI T SR TRIS! Ueb GUAE AICR S JAfeep fqamTe fopa
fIeRfY #8UT SBRFT SIS 2rebell, ST ATeered fofreR orTq STy Sreball.
e AT YbIR shect TfTdIE dld-1 o @Rard {+0f, STfexrdt 3ag febar
ESMEEIRIRRIER I KR INESEIICEEERERE

O
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9%

ARI, ATED-ATETRT 58 Fod i & Bl 5 o & Pae siedl fquur
B ol ST el T8l IR d ATehiet fobel! @ieTaR Siiel ST, ATgepra seeft
G TSTcTepT HoTed STIOT eI S el AT 3€ Hod ST 3.

9.§ S TIR HRUGTT UfHAT (BRAND BUILDING PROCESS)

AR UfcEETrT FEiaT Sies amax & Tqeuur sie fafesT se g€ &
BRI BT TR SR l. JT8D, HHART, WRER AT $oR HgwredT Tl
AT AT SST JraTell 8T arfetel! HewTeial UfcdT T GEIpIA Y@eel!
qTfet. § A4 she-fAfeT fohaTepetTaTTST UrT #8UL &1 &Rl AT YT fquur
EIRUITER STEM0TT THTT TTehcl.

VIcET ST NGR! HCh Uedl YHR URHINT el S, deel o Fered]
TR IfeTil TR 81, Sl TIHHURIT ITos PRUITT Had PRel,
reepiell AT ATerd, BHaRy ST AFiTRET URT B, ATIele, T IRUT
HRUMYCT Ol

T Ao S TUR BRUATAIS! MALAP AT AT T IR—I=aT
GTeiTeTyHToT —

(7 Key Steps for Building a Strong Brand)

q. STl &I GE UTHE! AT BRI (Define the Core Vision
Elements of the Brand)

SSd gUl Tce Wel o IRT 4% Hchied] GUEGR DR ST ST T IR
TfCITeSe &R, Haf Tz STOT AT T R JTe feed ST affgchiar
3N "I GBI T’ TN, TR AN "R g8 g el S,

IETERUITY, fegeT gfHfeTea” Uil QTar aTa STIOr ATHIIS Seel IR J&
EICeh FEU[T <18l o PR, AT e SHRUIT SUHHT ATef-T UATATST SATTOT
e fae HRfEe PRUTTS 8l Hedt Hewyul e,

2. feaiRa si's 3G uc@ 3M&aT (Identify Extended Brand Vision
Elements)

fORTNG GRGET e TpHBHT SIgT 58 SXg8! TE BRAN. EHE §S
fpved foha TUTaTT ATAREAT UefaiT THIG 319 AT, Sf HewaTe 3RAel -y
S Mo HRUYTATST o1 AN, & TS I G HRUIT Hee DRl
bl AU BRI e RGEIRM JooclTd. DR, Pl feRe oed o5
EICHIHER [T 813> eI,




Y. 5'S GXGE! Ui faRIcT 1T (Develop a Brand Vision Model)

APIeTd o el UTfedt. UfHMRITST fFaeeiear gRamrHT fafire areRyg,
TASTHRAT SSATST ATfd= 37aegeh 31 bl IRy THTST hetedl axed]
Seddt O PHI . UfEE goe seodr fAfde e Snfor SEwrear
CIERRERININ CIORIIES G

Y. 5S GYGEIAT IR &RT (Expand on the Brand Vision)

SR € faefre 81 3fre, aaaelt wirsamdter ardtear wet Mesfauarardt
SIS UGET faReIT Rl STy 3MTE. fAT: el SToTR febarr SeuresT syufier
T R e IEVANAIST 5 fApAcT 8107 3Teaeded 3T, 8 gegerar
fIRTR e T Tepdiel 3Tl PIIT I el 3MTeg™ ST qratedr deft
[RRIHERG

4. IR € R 2N (Find the Right Brand Essence)

€ WR ¢ SS9 4@ PHodr UK axdl.  siedm 3ref BRI 38 & Tl
qTET, QfheTelt AN 3Ty BHRe. & AR cRfd GaTe, IRUM 10T AFieeid
S {hATHATINATST Teh HEcqTal CoT F8ULT TH R, T, 39T PHrel dosl
3ITE SicaT Yebel Bee (AT ARTET UTSYRTET HAffae 31 Srevll STTfor T &foft
SSclT Jo Ty STUI TR T8 chfsict RN BT 3T,

§. 5'S GXGEIeN S[@e €T (Adapt to the Brand Vision)

AT HET S, JATSTeAT el ITRUSET T ieehal 3T 3Te.
THM S G G Ieure At fhal SOTRUSTHEY Ho @I et STS» 2Mehd]
ATTEL. ST o5 QT SR JMelel AT WHT PRATT FaeATaehi1 fafee
IR FeqiF T 3FfHU qEIpM ATYU P 3R, B odfaddl ssel
ISTRIciTeT Seetea g el Feifer Mfor gfeRTeTer e VAR HeT .

0. s Rrercht firdRae #-T (Evolve the Brand Position)

IMBT STeTSH fhaT T2 7 sedt Rerdl O INIRIT B IIeR ded ST ©
TR EUIRATST Reerct fqenRaaT STTell uTfest. STeT H<eT Siciia &/ar T
ITSTRTAT TR Jieareft TR Blser IR WHT B sie dled G =T
S'S ST FeHia” SR ST 31Taege 3R,

O
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9.1 sfe TresiaT 312f (MEANING OF BRAND ELEMENTS)

< TUTh, SIMT 5 M FBUF <die] Fcel S, I 58 TG AUITIART
3T FF=Tord T TRATFIT AT & SUSRUT AN, s A1, ScaTeTdT areuft e
MY AT, o SSHEY 3R T RN of HfcRueI iU Ieurea 3Mesu]
31TfOT RTS RO AT PR 3R,

Ss gce Masuard ey se gce Faedrr, fauurn & G o sfeed 3
3ITET. 5 TCHRITST YaileT AaT [+epy STaTe Seret UTfeoid.

(9) IRV, () AUl (3) AASTWIRI. (8) BEICRUN. (4) g
BRI, () =3

9. R (Memorable): TR E0IMIST S TTHIHT ATEHIA el
JYT BU 3D AR, S JERUY SHGuINS], AUt sie
MNBPUIRIY FHJUITAR BT PRI ATt ST ATEdh SIcaT T TR
Aol SaTd CeT T SIS JITSauaT o & 3T,

2. 3rfguf (Meaningful): fAUUrer & GRITET 0T 3T e 3778 P 5S Tch
Ui STTed SO STl Icure Auiiaee] Brelds! Jead e, fafire
T Svficliel SSATSt Sie TFRdHAT T N fIHRid oy Te@m
3TE. SR TEUN, S EICHHT U UReh 372l IRAUT Taheh T8 0T
SsTT fAfATE BRI ST UreEigeeT Prelan! Jeaur JEde 377e. i
groficiier sied T T3 TRuaRIS! & STaedd aTe.

3. JMTSUIARINY (Likable): S UTH AOCR, FHRGID, ST 37for gHY
SUTeTelT O HefR 3RIUT 3L el Yeb HRERUR, 3refquf iy
SIASUISINT 5€ TSP e Alw AN 58 oI TR PRU A PR,
AT fATUTpTeRIer IR ST BIIT SATMT ATes fAUURT HOSUrTT febmet et
&I, Ia1. HpeHIegddl ITes HbeHesd Jdid NEuIANT SSua!
T 3TE. Ules HhsHIes & U fdghd Uil 38 of JeligRadiel Wes
3Nl S, AT HebsITegd JeTHE e o Bl aRIet i by
S Jod TIR HRUFTT (I "SATAITE R TAR BRI, ATl 37ef 3T
Bl T 5 TTHITE FeleId dael TSgT VIR fAuurehretr Hfhaaor
AEUTT e &9,

Y. BEAIARUNT (Transferable): -&9 IcUG TUR IRUING! fqem™
S S T el THIUNT aiiRel SIS AHATT 7 3. fA9uram 8
ST SaUT MM 31T Bl 31 T HRNfeld AT, € fIRaR 31for SR
fEANTIe) e Hed SISUarT &M STTT.




Y. S@GT HUIRNT (Adaptable): 5€ TCHIATS! yrdar ey FgURST i
BITICRT dTGUIRT 3Jdperdl]. ATeh Hed 30T HqTellel seefige AT
SSTT DI TBUITAT TBH®, I8P 56 UCh JobdT HUARIRY
3R UIfgoid. 8¢ ued Nad 3t g v AT Aafeed 3Riciel
foreTep SISTST Aot 3% eehcl. IETERVITES, AART SATIOT qUITHT 31ferep 3Megfiep
Srepcil. SISTBRVMTE, BIBI-PIAT TAMTH HaTg, e AT 7 Jreamelt
SFETITEIT EVATATS] T PTeT IuTIRIT SATICT ST SFETTI I BRe 3L,

€. GRFTT (Protectable): S Tcd Hasvamr 3ifam ey T Mg &F ar
PRICIRRAT TR SRATT. S T 31T YDR et S0 ah M
B T PRCIRRAT IRIAT Pel T ard M FRIGR Frimey
AicUiiepel el ST ATehellel. fAshedi=l T GSHID T JfeIde Tag e
AU GRETUT HRUT ST 3Te.

dacy M Y Se Hegrar @Y HUINIST MU SEHIeT PRUANIS!
"HREUTHD GRU" TR PRAT. Irar 37ef ehearr AT geapia ufcreueaidgT
{RATOR PRUATITRT TREIVT el UT(E.

A JTEeT S8 T o el of He f+1epy quf BRAT. IR aRleT T eyl
YRIIT SRUMRT S SAUT ST T8, ISTERUMY, SR A8l T 5iS A1 fFasel of
UehT QTR fobalT Tl fohelT ST FmTe) |afeT Sreiyu 3iTe, TR o )

9.¢ gerawor (f$m)  onfdr famur w@frsor (BRANDING &
MARKETING MIX)

TABRUT (STST) FBUNST HTgehieaT A1 S<UTeH fohdT ShuTal Uep el 3Tesed
0T RUY. & tieh AT BNV aTeRy féhelT ATaTUel 31feres 3G & sieel dafere
Teher TIfcrHT, HITST SO He 3T, JAlhRul (STST) =T & tehied Sed
AT, SRy, ik, Fe JTfOT Tpur JTeeh STqHe Aral FH1EeT Bll.

fagur Sfsor & fA9uE aRum RS 3TfoT SHSTSTauit RUIRITST U
JRIIST TR, ITT WleileT ITeT FHIAT 3R

TS T AR, UrErT, ATBR M7 ITEUiAE T DeledT IRfdeD

g foeR dd.

fSPIOT: ITEHMT ScuTe fdhar JaT B Suctedr B it ST (fIaRoT JoTeT,
fopRepIcs TAM, 3feTe Sufkerd).

O
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Q¢

SIERT: eI DerMT (SN, faeht SR, SHiud, ST ATes e
e fUur) feedm STum=T fera Gy 01 SR rUgRITS! aoRedT
STUTAT Uit 1.

HGIPRUT (S1ST)  ATHOT fATurT 707 UehHepief Fefere STTeet. Jalepvur (SST)
fruRT SAfersior, Ieured faeTaTe ANTGe, fhe RO, fTReT Homel ST
HOTY T JRIDPRUT (SI1ST) ST qobehc e,

ATSHITT, HAIBRUl (1ST) & o fohar Icurerl arfgciir e oy
e fchHcd GITeIT 1T TR Rl U eI ST Sis el e RuaraTdT JTfor
dfegd Uerpiel SSvaIST Ated onfr IRl UeM PR AT HcHl
PINIgGeD IR B MMM Tl bed R Holgd 88 TR B
ST, TIYTHD BIRIST TAMUT Yo Meheled MO Sreieblei I Fosq
SERIGE

ISR, (el QAT Ao HReR0 (ST) AST sfewel S, o
TIIIQUIAT, I 3TThR SIOT aTeRepaT SFHaTelt JeferT 31e. e fauur
AR Seg-uERiEl Scdled, SarerEl TE fhHd,  Pioeigdh
frereetett faaRur qumet, aietrg WREY gfder, siftrepd grfddhd) T Scure
ORCH, STTHaTcHe fUUr STTfor ATl U ITeR ofer dhferet et ST

9. s RercffeRuT (BRAND POSITIONING)

se Rercfiarur 87 Jerd) fAuue =T T 3R, & GRUMCHHIU S
YT TR BRI T ITAT AGTT TTEh AT T Uep Jifgcd™r 3mfor g%
I 0T SRUITATST T YeT hRugTeed] 3Te.

qAd: & AEHAT TG "MS TAT" NGTIEEd A8, AT JoT

SeuTeHTE febaT HaT AT SaATITaT BIET BIUARITS!T Ha e et AN
EERENREIKICURCIES
ot s fercfieRor :

o IUEAT USM HR: seul Y B e, M Afgd qor Mo o
gfcreqeatelt B JefrT HRaT & o TRHTNT e,

o femur ferofaier arfeef _a: € AT P Bl dd fquure Tt TR
TR JMTIOT SFeBd sie LRI ATET HRUTTRATST BRI HRAT.

o ITEDA! fias aTead: & YEdhHT el 5 SRIUE MasugRIdt uegd
.



ferTor 0T, S AT offér Digrepielt Sesct STfor T el e eRuar
T .

TiTeaT Rerciie 78T (IMPORTANCE OF GOOD POSITIONING)

9.

WASUTT (Differentiation): ASIg iRl & THHURT 95 S TIR
R, TR STSTRUSH, JAeT SeUTe I SaUR ST JTEehiIT SATehidcl
PRUTR 31 PIRIS IR HRU FET 3TE.

. JTg%h I8 (Customer Excitement): Tordl Rercfievor  qaear
SR RS AU Poeer FHET PR, & FTed HRUGNATSY,

3L 3ATe. YT IUTEAT o IR 7T YD DSV IILAD TS
S e verpiel vfceafa giger anfor cgiear fafie T R0
P,

. Wgifcqd  SIFTRddr (Competitive Awareness): HaAD 3Pl

gRRercmedy Reerclie]ur gRur faebfid bl ST Qb 3RT T8,
faspeai ufcroeafear Rerddl gRUTET Hiosigde ER Bar difE.
Tqees Setal T AT HlepT aTeal.

foramTEar (Credibility): s Rerdiaxur g Imfor gMIfte 3RTOr
TP 3R, JARTT ST P sed] UTST WRIE Blscl AT JTsehrar
feremy e} B1a.

RIS (Longevity): Tl @eUHT dhefell 30T THIEATUT 3iHefTd
SATUTCTeT R IEhRUT UGl TEAATS! Sreichlet= HU! 31 el PIGTICRT
ReerciTepRuT Ugciier AT qUl UTeT TT&dr DarehiedT HTe siaell e Hofelel
PRUGRT HeT R,

AISFAT, ST AATATST Horgcl Rl HETT! TR, & 5 ITd bR, YT&e]
SUNTT xR, TUefarT G oxa, fJamaear i aea Smfor sToTRusd
AT :

Reprar SR =T

9.

5S T MaSUIRITS! WeteTih! BT J& ey ATal?

3  EERUN

q) 3yt

®)  PRISIR

S) R
ITR: B) BRISR

O

R
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SIS YITATIT

2. S gTHTAT UrAfHd 35T BT 8?2
3 I T aIequl

§)  ITYDIET §S N5 POl

®) o S Y RO

S)  IIURhERIT 3Tl Uy
IR ) TTHBTYET SIS A5 PHROT

3. PSS T seofl T A8, 3MThyes aTarierT Heyf <ar?

3 @

§) oo

%) quf

) el
JTN: ¥) Yo

8. S TcHILN JebdrT LT JUITSIN 3RV HETT T 31TS?

3) o JeTeodT ATSTR TR e YR RTgciler ATel WHT PRUATSI

9) T URIEAThg T Se=UT 0N AT HRUIRITS.

®) I T JIGIVITATG!,

S) T ITUR Ul fuu geaid Jifed dxuarTa!.

I ) O AT TR gRReRTEr qEa e arEr @
HRUITATSI.

Y. WTefleTdeh! DIV TR ' HedTd FaTH Ui HRcl?

) S RIS e

q) S ST MEHTAT TATETeR 3MET 1T T,

®) A4 s IR PRUIATT fhHa.

S) sS AARgTel! f[AdhedT TeicdT ScaTe-! YT

IR §) S ST ATEHIeAT UfTATETAR SFRAT T TS,

&. TTcATcTUeh! DIV fYur GRrSur =1 4 Tee Ter?

3 I

q) foma

®)  IeA

$) Uadr
QTR D) Icdled



O

3)  IUTE T areau,

§)  UTSHIT ITT Ueh oRTob JTTOT 3§ TRIT 0T vy,

®) (AU S HHT R

S) A SHTfeRTT el g B,

STR: ) ATSHIeAT AT Teb ATod SMTIOT 3T FoIT frfor @wwo.

¢. TTAICTUDT DIVICT 8 AT Al ATal?
3T) SIS SIFTwaRdl

§) s ufHr

®) Ss fHsT

S) SSHHA

IWR: S) S eI

R. ¥ TTH (AT "gcRURI" fFepuTaT JeT Jeel B 37787

3) SIS AEIYUT IIBRUT el TS 2Tebell T QAT L.

9) SIS eI 3T S,

%)  fafder Icute SATfOT RS S8 GTORUATT STHci! <O,

S) U T HHT P,

I<R: ) faferer Seuren SMfYT AroTRUSTTE sts aTRUATET S SO

0. lellelid! P g Falesur (sifem)  anfor fauore Afrsiomeier
eI ST gU PRa?
&) HoIPR (ST & fAuu GRS e 3T,

R

) fauurT Sffrsror geitesor (ST U Tec ST
®) RO (ST fAqurT Sfersromed Arfeet <o anfor fagur wfersyor

R

TeaRUT (STST) AT FvheT .

O

T)  HSIDR (S1ST) ST U ARSI I el Hevaren dee e,

STR: ®) Thewer (R fmue wfsom At S snftr R
<iftrsror qteRoT (€M) T So@et

R?
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R

ST I 1.

9. §S TTH! AT BRI AT HIT 3 TR HRUINAS] T HEw T
.

2. ‘SIS HTH e AT Tl Db,
3. §SqoU 8 HeheUH AT FeARITAIS] ferer Hew T .
8. 3S JANRT AU PRUIRIATS! "AUurT HHur =it JfHepT T T,

T T T



SIS MY
gcHh AT
.0 3few
.9 IREAT

1.2 URUHD 5 TR Ahed=T STIOT ufehar
.3 S HGRRATIT T S A<

.8 SSHHeA

Y SS MR

.&  5S IIRIGST IMOT EReT

. Fellvur A yRig ki ([ferfsicieT) e
LSS AT

R ES HICHIT AT

.90 T se YRRATIARITST T

.99 dsforsr

R.AR T

2.0 3R (OBJECTIVES)
TRRICT T BEeTa 3T dhedria foemeff @relier arlies) Fem sidieT .

o ST YICATIATT FhUT, T TfehdT, STRRIST JTOT TT=T AHTUY.
o Tl i€ HICATIT T AT Fol Ucfde FHIUI.

2.9 YRTaAT (INTRODUCTION)

RUTTCHD 5 ITCATIT (What is Strategic Brand Management) -

IRUHD 5§ FARATIT TEUNT TUHcHD BRIST Hoequarargt for fafdre
ARG Sfe¥ qul PRUAMNIS] e TR BRI, fIepiRic Rl SATf0r et
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SIS YITATIT

RY¥

SRGYT PRUT, SRR RO TR HROT ST IHATT STOT0T I FHIfI
31T ¥ ATEDHTAT AN sl T aTead, SATes Aac! 5 Jod aTel.

Ueh HoTed AT 3gepel 5 HfTST URATIUT rUl, O 16y JroTrRiel wfcreafia
B0 B Ui Sfe¥ omR. |yl sedl Hafdd ddwr urefu, se
fFRITSTT SATOT SHCTaSITEUT TS 31T,

U, 5 Hed, se AR ST sS 3rdetie 30T Hedieh A FHIAT
g,

.2  URUNCH® SIS IqEATIT Aheq=T JTOT UfshaT
(STRATEGIC MANAGEMENT PROCESS)

RUHD SIS FAATIT UfhaT FEUNT SR shedl 3fed 3Tfor ufarsT
HHIAYT IR, AT Wil IR TR FHEI 37T

9. S IS SNeBEUT AT fGehiRyet eor

2. S fAUURT BRI IET STIOT SieTarotautt
3. §S PRIV AU 3TfoT T 37ef SATgur
8. $SU JoI areaur ST feahaur

q. S Ao M@l 3T frwfae @RUr (Identifying and Developing
Brand Plans):

RIS SIS TR Ufhar & sie dr Weffd axa omfor war
DG T T P A & TIEIV FHSA ST o Bl & §e
FRISTFTIGR I ol O, SATTEY A9 IREUN. FAfd Sexallf T Ui ™
ITOROT FHTAE 3TTE.

o IS RerfieRur UM (Brand Positioning Model): Jd UMM &
S'ed TGS BRIS JIGAUITATST THTdYOY fouur &y ahiier I ARG
IR, AFEY sied Jffgdia IRy, BIS, AR et ST RS 31T
TTET MRG0 3. FHIIE 7.

e S 3T UM (Brand Resonance Model): Sd MMM
TED N7 si€ Jreara (ST ST Hrafver Faer FHior Fxor FHIfdT o1e. §
TRET YRGS FBRICHD RIBRIAT TIATET <l. & IR, Afshd TTeh
ST Heer 10T HRUgTr Ui vt




e S eI WIS (Brand Value Chain): SR TR AR 58201 o
Tt wifeherm ATTET SuaTATSt Shell STl 8 UfH SR T 5
ferqurT et ATfOT Yefarupehrerm Tfees T 3Afereh AT HepIR FHO[ S0

2. S RN FRIEHT AT ST SWeESIEYt (Designing and

Implementing Brand Marketing Programs):

YTechrea] Hd U Aoled se T TATMUT HRUl e 3e. 5 Hod
frepfFeT RN 3TIOr YTeepTel H@Iel 78T aTeaul ATaege 31Te. AT HfhdHed
Gleilel oM T TIcehrar JH1ae 3T

e S UcP (Brand Element): sisdl Afacd Mg AT Hod IRITaT
sieT gofHt, emfegas amfor Wadl e URMIG Ot thid dear
Tfgord.

o fqur foFaT (Marketing Activities): TIUur FfRSTOT 30T FHH RIS
S SISeT UIcATET SdTd STTOT U e sie Ui T TR dH_aTe carar SHIaer
fauue forda g1, s fauum  MfediTed TSl betr urfeer. fimamy,
AU STl i S0 BRI Aol SURT b G Fadl
TIR PR,

o 3AR WHSHT (Other Associations): SAR Ve HESHT, SN &I IUTGH

T, Heb <, TR et febar 3ok 51, sieelt Siisetel 31 qepdld. Sl
SIS, Hed STfOT ATehT TaTe ATSIUIRITST
T FECSHTAT BRIGT ST SIS AT,

Sirategic Brand

Management
Process

l 3. Sedl PERRT Ao 3T =T 3ref raor

Identifying and
Developing Brand

SN . Performance):

(Measuring and Interpreting Brand

!

Designing and
Implementing Brand
Marketing Programs

1

Measuring and
Interpreting Brand
Performance

Il

Growing and
Sustaining Brand
Equity

FIRAYB AT §S BRIQERUT e Tiud
HRUIIS] THTdl 5 JeIHIU- Ullet! 3Taedeh
3Te. AT YUTTeied] SHeTesiauiiaed diF u9E
IR G BT SS AT BRI, HS
Ul 3TRIRT ARG ST TR RUT ITM0T 58 oI
SGRRATI YUTTeAT TRATUT &R,

sed T MG PRO fbar A HegHOT
P S ATABAIT ATAT BIRIGT Bl el

S AT
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R&

fereheai=iT sie ReAcIehRUT Ugdl M3 PR, T e JoedT TUR HRuIRIS,
AT PRUGTITS] fehal IRGUArATST fAUueT BRishH ] &% 9Iheile. s
JUTHUR &1 ATeehichgrT (+RIfFT AR MesT HReTTeT.

T & e Y STRATHIER YRATUNHSD 5 DHAFRIT SURITER TG PRI, o
feurep s TURAUINT febarT gk ATETHTGI 3ATeoeg ATl

Y. S qed aIeaur 3MMOT feHaul (Growing and Sustaining Brand
Equity):

S T RGO HTMT ITeq0r U IMeEMIcHeD 3 D, 58 o SIaeTT
fohaT sieear Hed THET e ST 3t Afdedqul eI AFET
BT, IETERUMY- ST ERU IeuTae Feredn fodr Hemver ufifdfed
el TTfeoid STOr T FHRAST PRIeTd. T, lefioRM, HIMferd T,
e STSTR 9T 8.

o ST AU o ARAT (Defining Brand Architecture)

RIS ARTeed I 8. fAdedr Teledr I I DI 5
gcdh A ddRel Sldd & O oxaul JWed JUfed 3. e

® FHATGRM S e AT RO (Managing Brand Equity over

Time)

JMILIH 3TTe. AT 37 FSTT fAUUH BRI St ATEHITAT STHTAR
3TOT fIsATeitet fIuur Treia” RO &% 2TdhdTd & JNesxgul 81, JTEN
PICTIORT ITED-IATENT 58S Fod IRFUIIIST 30T RIS Afhar
¢RUT  IMOT PIUIATE!  IrSTu  fhaT T fFRIGRUT FRUIRIST
gfcrforarefier eRUTET FHIC 37TR.

(Managing Brand Equity over Geographic Boundaries, Cultures,

and Market Segments).

eI IATe. ML Yredrd! fafdedr oo anfor fafder fvmrm
ST PRUIRIATST AT FIDRUT AT fATur Ror feepRaey svor FH1fe
3TE.



IR ST fIRR BRI, € Jod TR BRGNS e ITSIR [ Teiter
fafRRre Hiepfcrep SMIOT acIcHD TRBIE FHS BV HewWrd T8, ST
HRIRUT U AT TR STETEIER eRel TTfes 3T 5's Reefciiepror 3rfor
fequrT SfArsfor TerTfes UTgehielt S[obe Biciel TTfeo.

R.3 §S ATATY 3TfOT 31 fca (BRAND MANAGEMENT &
BRAND LEADERSHIP)

TR UfRAT ofR. I YURUTHG Il TR ROy IMfor T
PRI HISTHTT STTIOT SRS STToo_GUT 30T SeeeiTa I SFH1IYT 7.

SIS FATATITRITST Teh IR G0N Aedh 318 o T 16T qIR
AT HUATURET G Bl 30T JTeep AT pHAR! SRR SATETRd
faepfie BT, JTATST FeLeaT A FRIAR TATET FUTUT SRleT AT 3T,
AMS TGN P dlelel A & AR Bl SFRl T PRIGR!
HTABITIRIT T AT YT&eh i IcqTer fhdT T fhUITST SIAEER Seiedl

SIS IARTY HEAT BT 3Me? (Why Is Brand Management Important?)
HGIBRUIT HEw WTetiel ATehdeh PRUNGR JERRET el SIT:
9. Ag (Differentiation)

UHHH Iedle fhdT JaT UM BRUR e T0dd Ifeted] Taredl
IISTRYST, T HOTe 518 PUIcT 905 [T Hee e, & ATeepiT o]
gfcreqeaiue gaedT el JdeT S PRUAN IHT <d AT JreTer
YTEhTeT HHIT U JAfgeiar ST 10T o Hee .

2. feramT S1TfOT fI4TATEAT (Trust and Credibility)

U IR AU SS ATEDHMT [T ST fFRATEAT UG P_al. Sice]
AP s IMBEArd IMUT TR f[FaRT Sadrd, dear o MRfud fdhar
gfifSa gafaiver O fHasvar a1fte T SR, STa-Aeq N WRar 3Tfor
STEepTCiI AT TILTST Ry faaier: Hewqul a1re.

3. ATE® 18T (Customer Loyalty)

TITAT Sie IIRAYT AIEHhidl ST qIead. Sical AEHHT sSdl ADRIHD
SFTT ST ST T S SRR SRACT < AT UTH Bl eeT o sieel
IRAR WREIGR 30T TaR$ I9vam! 3Tt qagar 3R, FSam IEd
TR TRIRIGR  fAYu BRI Ted % 2Tapda.

S AT
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¥. GoIgR fFAe (Price Premium)

YLATIUT §€ IMBaT GuieR fhAdieaR fFRIFUT ST, AT S=uTareT T fora™T
IRFCTT ST JTa-Turerred] SeeiT Geer IS febar HeTST ifereh
R IR TR AT, &1 fhee 1fermas T aTefauard TR <% 1.

YTafe H§Y (Emotional Connection)

reepiell HTaf-eh Haer FHfr HRugTE dide SSTE 3. U JeIaRed 5
ABRICHD HIGHT ST PR Tehell, SATo ATEDIHT AU fdherT JATehier
STUTETT, AT +eh G 5 ST Ueb QTRReITet! TTeteh 31 2Teheild.

Y. ¥qYfcH® WBIIST (Competitive Advantage)

Ueh HoTgd 58 T QTeT e BIIST 3R] e, UL A+ T,
Yrgehral 18T 30T TNTCAT JebR FICATU Pelell S8 DleTioR [y
STTeTeTT faaTe gt feiepel! AR HRUT SATeETIcHD aTe, 2Tebl.

§. QIgeIell Hed (Long Term Value)

SIS0 STHDTCi ool TTEUiR 3R] AT, STegl 38 MeT YeblR cAaveeiTie dpell
ST, TeaT < Qb 3R] HICTHIT &+ Thel Sif TREAT UpuT HeAm ey AN
. A 318 UfcHT Joau[ear STor ARIERT <&fier et P e,

TSN, FIPRYT & FTe, [CPIs ST HieTdr areie 3o o
PRUGRITST JATGeD 3778, JoIPRU & fAquHTeiier WYl e SFvarar =R
PR ST JIIRYST ol Aol defl el S CIIITST HaeT vl
T s e aTcid fdghl, UTeehial 18T 30T HRIT G d1e
8IS ATl

s Agca (BRAND LEADERSHIP)

IR € AJcd & Ueb JR bR UM M8 St 51 gt Sedre fdparm dar
TTEY /el ST AT & Faiiferep feebel SUMN Seare febarr dem a1me Samy
1&Y FISTRUSHE A= UTH il 3Te.

S Icd & T et (AT UM ATeuaTd qed B, TR0 § DR
e UL 3T BIEIINT 378, 5 31w 8T MAWd 5 cd Hed L.
ARG DRI e 3O 3iferctid 3Mme & S 8 grel goedl sied!
AT MesRg AT hRUTRT JFel JRoaT o AL,




& 999 ErS] ﬁ?clﬁl'Cb_\’UTlﬁ' BRI (Advantages of Strong Brand
Leadership)

A Aed & THTET 377e AT TSN Heaw FU 3 P AT,
pTE! AT IS TTeTeTSHI0T 3TTeT:

9. 3SBA (Recognition): T e &l [Ich! AGAURY & Toa T
M TS SIS AT B B R, AT, TREER Trelell JTADS
SCUTE TRl PRGNS 3Moswaall. Jrelell s STl dreep fHesairad o
JHIRATS! UTEeh =T el 31feres eraruiiy St i e,

2. saielt ¥auf (Competition to others): el 36w ~TgHT THeAT T
ISR 3. 31 ATehiINTE TeAT U TTS! Tuef dko ST,

3. 31 ScureHTET oner 31 MLk ST (The invention of more
products becomes more manageable): ss eiT-ﬁﬂER% SARTUET 3T
HITT TREIGR M. ITaT 37ef IRAT i A IcureTar 2me vy T SigHa
3R] el DRV JHEAT SeUTerTe WREIR JTefter I 3TTed.

8. ATE® {87 (Customer loyalty): '€ 8T 8aTd Ag@raT Tad HRIGT
318, Sfegl QETaT 5 ga fetel Taldd Ule #Rdl, eal Jgid TREIGR
ST BICTTT SATIOT AT sheel e e,

Y. fremATdar (Credibility): 3, TETRT @R WRE PRAMT TEIEGR T
iRyl Rl STUEIT PRTeT JATIOT SieaT fIaRe dpeletl ] 3Uer quf &, cTea
AT SeT R feramare sTa=T IT .

<> ﬁ@ﬁﬂﬁﬁm\’lﬁ (Examples of Brand Leaders)
3HTY 3€ AJearer JATHe HUR Pral 58 JATed

q. 3qe (Apple) : TN T8 AT, Joar SiT IuTeH, AfA=IqUT =Ry
IR, JAfacg ARRGST 30T AT Ty HHATIIDST TNl e
ATATST ST ST,

Q. PIPBI-BIAT (Coca-Cola) : 3. 000 T ‘Rid eldhdt, 3 e AT
MIDIT YRTDRM I AT RS ATl Fovarg Hed dhetl. YREURT
qIey 3T wigfie dor adffdurar wredr el SfeRIdl 3ifere 3rrepfdd
PRATT,

3. TCREGNT (Starbucks) : AT TREUT JHT ShHeT=IThS T AfIer Sefe feeft
STUIRT I SOl ithl & GG PR Dl DIt UHT IOIRIT ITcTed
IRAUIAT $aR PIHIVETT el fHae axard. O <rear Qa1 dafthes Ira=a
STt <.

S AT
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¥, FIRT (ZARA) : IRaSUTRIT SRId NS 79 VaTal HUS 8 3RTAT HIUTATE!
SIRTDS TTed Ad. T IR 3Relel TR X Hie=ITell TdI Pellp! TR
PR ST S STdehRel HYRI AciieT JTIOT T YRGS BIUIR ATEY.

4. TIRAIGTAT (Airbnb) : TREITTET & qicei=T BRI, JRIaTT STfor T
3RICAT YT SUTRT SRR 3TE - W TR STl @ 3T

&. @I (Ikea) : T 3MUc! IUTGH & T AT IWIRFAR ISl 3N,
ST o Y SAHE W AT Tl acl.

9. IR (Uber) : FaT¥ ATEDIE! AHD Alwd 8 IR g Weselel qaid
HIST UMHICT 3772, AICRSITeAT Fler] geus aeTRId JsRges FHTH FiTel!
3Te.

¢. FHSHIES (McDonald’s): I ABSHIeSAT STH TPHR A& bl
3TTE. TFE! PIVITET HepeSHIeSHE STTel, THaTe diTd 9, TOraT AT 3FHa
foroset.,

3. 3MSI (Amazon): 3HSIFET fERTeeT T TRy B9y PRI & Hlfed

9o, AT (L’Oréal): AT SIFTId MU U3 fafdecrar 31meR a=or
AIfed ST, o SoR Sl Wiad IUTEHIET 3Afere Td el ST TOT
[EESSISIGIGH

2.8 S WereAdT (BRAND ASSOCIATION)

31l

s GoedT & U WE fauue e g R wree se arfur ARt
TurErETHefleT AR d IR I AT e AT SATeowg FHI0T eprugrrat
SIS |G, e fobarr Srgaielt e FHTfa 3772, g ufsharr drgehiedr &R
30T @R FfITeR eTeruiiy aRum e

eI T Al seell Sireelell APRIHD RN TSV ATGH 37T,
BT oI ATGauaTd 30T fagh! IIGauaT FehRICHD 5§ HESHT Hewdrl
faf3re FemedT YR ATgditgT ssd! WRd HFU Hefl STl 8 s do




= 3 IR

-ﬁ}i Importance of §O4
[l Brand Association i’ S

Getting Woticed Creating Emational
and Standing Out - e Bonds

2 i

Building Trust and Being Ahead of
Kneping Customers | the Competition
Shaping How People
See Your Brand

SIS WESHAT e (Importance of Brand Association)

9. Hﬂaﬂjﬂﬁmaﬁﬁﬁ (Getting Noticed and Standing Out): ss
T AT St Sl HUAR Had PR, Sicgl ol JHedl Seo fAfere ot
fohar RIS T8 ardhalTd, TeeT o NwEur Y BIT. & faed: 37em JTolRiTey
HEcaTe e o1 v qafy 3MTed. HHSHo AT 5 Sa TTEHDIUE el
CER

2. ey ffor w=oy SfdT Ut SO (Building Trust and Keeping
Customers): IHRIHS 5 TECHT ATEHHEY [T AT PHRAT. STeaT Al
AT siS I AR 34, freRaTe fdva Jurarreft ST, deat
AT IUTedR fobar Jaiar fereRy Squarll 3iferes el 3Ad. ATed
SSRGS ey g1 TRfheet M. o seaR Iy g I Has gl
TRETT R ATBIT TR STRMTE T el FRTT.

3. GIcY qHar s BT uTEATd (Shaping How People See Your Brand):
qllep AT S YT el & 88 Geedl YHIfId e, gl 8 A,
UATERUITT ShTessi! fehall Aol SR URISUITLT STTSelell 3RICURT, Al B
faR FRATT TR aTar GO BId. & 7d O PR TRal BRI IR TH1a
T, FITell T IR PRUANATST IT HESAT S 8ol AT <
SGRRATIT FRUI WRITR HE<dT 3178

Y, Fqef Elﬁ' A0 (Being Ahead of the Competition): HSTg SIS FeeHT
TRIT Ueh RIET <l Al F8U ST JIRUS IedTer febarr HaT ReET
feaTa, I ST ST ARTeAT T 3RAeIll S§ fHasel SIugr IarIaT
SR 31, 9 YT 3Tet aRlal el APhRIcHD MElef Jrecicdr seal
OTeT=T <.

y. yrafe der f5Hfor FHROY (Creating Emotional Bonds): S HECHT $d%
dferegRcr Jifed el TR O Haigeciadiel 8. el dlld Wd-ebiedT
TETEN el SISl ST egl o dhdes IeareTqRerd Affed el o) 3iferd
AR T - T SHa-RiettdT e 9T &, Jrafie Geeie e

32
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3R

< € FHISA PR (Brand Association Types)

9. Ieure TUrer (Product Attributes): IcUTE e He I fgcid
e, IETERUITE, TFel i sl faaR bedrd, o desl fobdl Bl feehe fdar
I AT fobcll B 31eT Teet 31, Ahd. qadId, o secll e Ho
9TepeT ITACICT fehelT SReTed faey wraelt Sire 3.

R. Wraf*e WereHT (Emotional Associations): Sical qre! e 2R
PRAT <TegT JFeTell PIBIRT Surare 31l S'eell STl T, SR I, SieaT Jral
U fARe BRe-ps siedm faar BT, T Jretell 3rHal fhar IcTet
dIeTd 3R T aATed. F8UL, Seall fAfiTe JremTel Ssur 8T U AT T8, Sieal
el T SSdT ATuR Rl fohdT Teeel dleldT deal gralell U fdfire AN
qrea.

3. Wivphid fa=g (Cultural Symbols): & TG fAfTE G&peila FewEm]
TeTeT MET s TSTIARIRRY 3MTR. oI e she fafrs Semchier ataier
TRIGR TS 3R Ui ORI & FaY shectl AXpeital HNT IR JATOT
efiel etteT aRfud arevaT Jed o

. gIURdT hEl UfMT (User Imagery): TEIET SUEdH T ScqTe
ITORUITAT clepral! oy SRIAS 318 AT S beyT DRI, ITHTETHRT TR
ST fAfere aToRed PIUT 3T Areeet JaedT H1T Ueb TfrHT TIR el STl &
3R FEUUIRIRY 31TE T 3781, TAIRIRY Ay 37T AT aToRaTd, U
JreTel aTRTd." & FereHT el HeferT 3Rfeted alldidee 31Te.

4. S - U FfRhAea (Brand Personality): SISEHT ared &1 gral T
SIgsTac TETET @Rl ARWET f[UR FRMEr. SR QT Se ATl ey
et Yl ST IuYh 3R SRT AT e, TR o b Al o v
AfchHcd fAesaquareT YT aRd e, ERIDS, PlEl 58 IAATY D B
TETRId 3. AR AR I pedm elleiT dafthe TR so2ft
SISUaIRT & &l

< s FHSHdY ITER0 (Examples of Brand Association)

S HESTT Y B PR & O[T HUIRNITS! PIal qRifde Side Ieexu]
CICIGEEINE

9. AP (Nike) - TR segect AR BT AN YT Darfer hieT AT
3fTueAT HYTET drafauarer @R 1. T (swoosh) o HINITFT "SR g g
TFBTlT TRIPET HRITGE AT Ferchiepvumel . SieaT qrel A IRe
R, AT 3R dIed bl Jrel MMeel TeDRUIN TR SHATETT 07 Tl
SEISEECIERE




2. Tuel (Apple) - YRR IUTET AT H ST SOfER I SIUITITST
reT <l Ieure ATfd=aguT STOr TFER T8 UETdId 31eft il $T8T 31T
I YT TR JTSUITIRET o Tl SUDRUT ATRUITRITET FYUT S,
e TR STcTgf~rep MErET | SMETT 3RY Jrelell alcid IRITST JIRRaT
cpetel TTE. TY Tch I AT, TR off Tep Sfaidled! SiTe.

3. BIPI-PIAT (Coca-Cola) : DIDP-BIGAT SR BEUAT PRI, BTl
3ITET AV faTe, SRISR? BlbI-BIe Fd:ell S, AToiqar ST &or
T PRUATIT AT STl TS, AATel JMTET SAT AT SRIDID AR &
AT PIBRITST U1 3ATed. Sfegl JHedIDS Plch 3dI, deal o Peh Ug
T, BT U SISl Icqd 38, ITFardl &0 318, T guigay & deer
el 31T,

8. f$& (Disney): f$&T & SIIg AT BicHie A Ureeet 3MTe. ST grel
ST R vt cieeT qrel el Jrafe U, RihelT I ferwiR ehra.
T PSS! SMG8 FTHT TR PRUYT Teeq=ell Sirsel 3M7e. fS& defed
HARSHIATS! G TSIV F70], PEATAIET dos HTeTqu TIOT ARIISRI He
SITCHRATT hRUT TNATSIC e 3T,

2.4 5 HERNY (BRAND PERFORMANCE)

3ref:

el TraTdauT ATe Rl SMTOT e fcRuedfear Jerid aToRUSHeE faet
et T Fosad! & Feffa HRugm g 3118, I1d sied 3R, SR,
e SATIOT IR DIET ATeecT HiedaT SHcTGe! QUM e Uef THTIIE SATed.

'S BT BT ToTRT?

S BEFRT AISTUITAST 3T AT SIS eIl Yefar AT
&0 I 3.

TEUH, UleedT Ui, JHed] ke IeEIET Hivrd U] Jald ST
e 3ied & JFel OXad. IMEY S SIFRedhdl, UTCrST, Sfarsirar arer
ST FHTIL 37, 2Tl

TG SIS PMART AIOT gl WTeles™ 0T (How to measure brand

performance?) :

9. € TFRAGT (Brand Awareness): 5 SIFRedhdl qHd cIledd Veid
e ssell fobdll UM 3Ted & R e, S8 STFRaehell fIUur &rean

S AT
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3%

SIS 3RTCT. ATEDIHT WRET PRI IR BRUATYE, T T S
STRETCATE 3118 & AR SRUT JATLD 3Te.

I she SIFRochdT AThidT Fasied s THIIE SIvgT=) 91T diadd Sical

T TR PHRUIRT dIR IRIT.

2. IUf¥erdt &X (Presence Score): SUReLT & 8T T Ue] 3MTe. JHAT siedl!
BRI SATIOT SeRrIcaRier f3paTer HISTHTT PBRUMR |G, fARId: FHIST Jreg™
31T SR fefree Jierrear denfa. TMm=Ie: Joa SR 372 31T 8id! 6l
AT Sear HYU J9eR 3AfADh o Joold bell ST 3118, o 3fed 5
IR AN 819> el

3. 5 URTST (Brand Reputation): 5 UcTST & SHUHIeAT THUT JRMITT
SATIOT FRTRUSTH ST PHIIRTET Ueb HEwdraT Yol 318, JFTE UTeeh STI10T HITHRD
AT SIS AT FHIATT & T DU FHAIAY 3772, Teb AT 5 HTcrST TTEa,
Wwwﬁrmﬂa?@aﬁﬁwwﬁaaﬂé T &1 AT fgar
CH?ZITSTI%

Y. 31S I (Brand Equity): 5'S I F8UNT 5 ScUTe fohdT AT Sirseiel
qed 81, AT JTepiedT RN, 3FTHT AT sSaeard g<it AT FHIS 8,
TS o TNl Ry SeTe ATET SO AR S8R PRGN TR
3Te.

BT S'S PHRRITT U NI T e BRI I TEITAT faghiay gfRum dedr
JATIOT ST aTtaR TR vl

y. st f7ST (Brand Loyalty): & SSTIT ITeHRTIIT IRTACHT ARG
Teeh Tfcrededt Ve o S st uxid exdr, Rer $H1g Yarg gt
PR, S D SSUT TS ST o ST JeT 58 WRET PRUGRT IR
AT, ST fomciie e Seffaard. & u Tqufcid HrRIar <o ST
IR et feedT IRGUATT AT o 2Tl

§. 3TTaToITaT f&AT (Share of Voice): & el Uicaeaii=al Jeirid el
SeeaT HIETHId] qIRUSY HISHIT 3718, dgceal SIfexTel JATfor Aread
SURered WeHid & aTqRel S, Aol B 9ed Fguel Y o1ed
e UTed JTeledT [uu JRAETe qHar sie iferd IUNerd SRl IFw
AT eI UEIhIE 56 STFRachdll AT, Sod ATdTSiral el Jratell
AT SR Teb VIR JATIOT Tqeifcres 9T ey Heel o 2Teha.

. ISR fEFAT (Market Share): & Jrelell el S$eal GMFRET 9
gfireaedfell Ja o <l & JERdT b ofr s Ruue waeE
yRUFAREGT IRIRET F. IRR aer ASuad AHRI: el




SENTICHeT T fhTerm AT fdbarr e uHlell 210 feledr Jcdrad Sufl
TUTT HRUT FAHTIIE 3.

¢. fefTeat faaRor g (Digital channels distribution): fafder i etgT
gfeiaR e shed! AT et R e & FHES YS! f$fieet fadRor
TG TUTAUT HEET TR,

D U UG BHRI fIwur e, Jral JHe SiaToiuscs THTdIaun
IS ey &% hdT of Iod URATAT UG HRdld.  sie GIdMar &
HTEHT eI JrTell PIurdl feRur ygel wafftes aiietrgT ger M
P MDA & ALV Had DR

]. HTST HTEIHTET aTuR (Social Media Reach): & T s€el W9
verpiel ST HffSfeT eral. st FRier deam g |qrRll g
eI DerpIoRid GErRId 318 ATl TR PRudId Hed Bid. dxre eI
INIRIHS HaTe S9iq AedTd. SR O dTed 3Rl TR 3 aI siugrar 37ef
3T 8195 Sehcll bl T 38 AebIV BIT T8, TR B & YTeepred JTae! fdar
EREIECIGECEEHCRIERE

90. TH § 3T (SEO) WU UE:T (SEO Metrics): HS/gd s BHRT
AISTUIRITST ST TRIR PRUIRATST TF § AT AUT Uil Hew@qul 317ed. 5§
febell <ol BRI PR 3ME & THS[ HUIId Had PR, Faid SoieR A
UEdT FEUNST JHRAT SSAIST SRVINT 3Afefeh G, O Tl dedIscer
HEYUT 318, THgaI HIU UG HISTHIY PRUIRITST STEXT (Ahrefs), AFRY
(Semrush), TTeT SFICICIART  (Google Analytics) fhaT et W& dwlet
(Google Search Console) ARG ATG JTUROT STITD TR,

R.§ S ARRFST AT W= (BRAND DESIGN & AMP ;
STRUCTURE)

IR §R SeedT Jorid o e sfiew fFMivr #Rugrnd! anfor
ST Tl DT UIRATST ATa, @R, Defigpal O siSell defer
TalpTcHe Bedh TR FRUATI] HEWqU fIuuH gEciudl T FUE se
STRRISITAT IREIT T SIS 2Tl

S IRTEST I HE (Importance of Brand Design):

9. ¥qufcde BRIST (Competitive Advantage): 3TN UMICT SR
T Afeddiy AT ASAGEar IRRaT detel s FMEkUU Salor Foeey
AT ITSIRIT W fATRIE T fiesa <. afides ARl R, Svare,

S AT
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R

. RIRFRA BT (Lasting Impression) SIC&T §€ 3TRRFST 3SMMfOT HeifereT
U TRTT TR R hedr ST 1o SIoTRuSd Fleaicqd g
ATER Pl SIATd, deal AEHeAT 791 Sedl aRd Aigult &l 3Mfor b
HRIHRUTTEAT AUl Hfehdewea yede fHfereredn quafietril sosoil 8o JeHrer
TIP3,

3. e YU+ B (Generates Referrals): "I 81 Gdicpt 5 Hfcif-rell
3 Far & fquuETT 79 o anfor sfe @ o Uit TemT SR TelT
eI ST AEH T JMAD AT DRI ThaT e AT AT FHTe=T
ST 1 Al ke MTATUUT o SATOT HelaieT <SSl ST FITRIATS! 37fereh
g, g fudiona aifedht ffmfor @Ry (Talks about the Business
DNA): 3{Telt FifTedTs I, 58 SRREST 8 TRl €, ST, Jer 30T
Sfe® Freamaft AT SRV AT AT 0T efTgell T 0T AT &I
Sl o gfafdfed del uifeor. Tehar 7 Ifew Aeg wel &Y, e
A, TIRY ST TS IR0 URURFIT TAUTRT Hfecl! fFHfor 8l
STOT T 31fCTeRT TR Ui = ATEDIHT Dhosfdai! STl

4. YTafere SIS (Emotional Conect): STUGH & WA JTaadia” ATaamiafy
Sie- AT F M0 §eAId S8 AN AT Jfaeigect FHRCHD
SEPII <R STRTT 10T 2Rt

§. 31T AT (Intangible Assest) : AT JLTTAT Fadiod RIGRTER YIS
ST IMOT PIVATET &0f §5 ST B ADBATT qAT AT SO AleT &
G 9T 3778, YR 8T 5 318 Sl G 3T HIeTH F8UT ReR 3T,
& ST STIOT SRAIRATS! ST dhTel = B <.

ya 1) g {: “"asOti
@ g5 Mazonco,

o 4 N
-'2” Google 8 .
e Py

TR~ OO, ~ Ba

9. 5 3N&F (Brand Recognition): T& TR s TRRIST ATEHTAT FATT
yfeedra GAMUNIT PIIFEIRU Tq1E M0 aRd. T, JATDR, N,



¢. 3MUETT SRFIA (Sets Expectations): THaT &I AEHMT S 30T AT
gfglaee e F91T GPRIHD GBI SRICAT! TN SIvila Sell &,
W&ﬁﬂﬁ@ﬁﬂﬁﬁﬁ%ﬁﬁﬁﬁ%ﬁﬂﬁwww
B 2R ST et < Rior ST

SIS JTRRIST &f shed! JNTRUSH 3Modvg B QU Ufgelt URINY 37T 31Tfor
HSAIepRUT 0T fAquTeaT AUt U ied aTetT Jearan St 3Te.

% e IRRIST URKAT / =T (PROCESS /STRUCTURE OF BRAND
DESIGN)

S JRRFS] & e dI9f M7 R IIoe TS BrIeR 39D
gRUT FASfATIRITST SeEer=ar T e IMRid aRd 3elelt fg-Anft
Tfehar 3TTe.

q. wquf UfSRAET T (Structure of the entire process): JYUf 3TRIREST
Ufehret dihe ThT FEfed g dIR $HRul MaAd 38 ST TN
foReTeT STRRESATT S Arfed fSeft g o7for ke arm, avara,
IART GAPT, TAIGER SV, JATf0T HeATcHd Hfgc 19D, el JTTOT 3a)
TGN SENUA®ER Ue doledl FATETaR §uul JioMT 37for
HITTATET TR PHRUT TP 378,

. TgfcHe WY (Competitive Research): JIRRIST Ui J&
PRUITYET, STTRIc e Hfcredelt sew drerfies aMTfor g |emer exor Aoy
T RG], fAaRERT, SED AT 58 IR SAT0T AEHHT AR HRUTTAT
UG AT RO ST H07 HEw@ TR,

3. WoefieldaR %X (The harness on the creativity): ISTRIT 3D 5S4
3TET IR BRY I 5 AT IRTGSITTAR &R THTd TSI HETH
3T AT el Forefieiredr ST9TaMes Jugell SRl FeuTd, Afedd
U&ehIRTE YT CYAEATTATCAT THIA  PRUIRATST  fARepTeTT STt
AIbCIaTel BT, T RO SO T ARRIST HepeuT JTUITAT!
TILIHCT 3T

Y. SgewrRTEr ¥ T ST @fthAca WA TAT (Understand the
business goals and brand personality): el THS DYTHHIUI sS
JRRIST & TR IR MU AT WRep AT UTfet AN +=8Uer
AT T, G, € SATMOT 'S TpuT efchafed TR HUT 312 31T,

4. I UfMATEAT ST 21sg (Words before the visual images):
faeTRepTRITST fErRHRT THS Bor AT STRIEST Ufehdell FodTe hruaTyef
SYTETST, 9T A Qe W THG[ HUl Hewrd 318, o, Eyar,

S AT
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3¢

AR el Il el dEcarl IRIT BRUN f gaN TuediedT
oTefeTaredn Je SITuaTIT HR SREe.

§. SIell ATIeef® T (Style Guidelines): Tdhal T 5i€ JIRRIST TR
SR ATILID HR! AT SEAS HRY ATWD 3G, fARepiAT
ST AT aToRA FEE, SIRREST Aredld o, T, RIS
qrieefe awr FIex HRUT ST ASHATT FHTUT 3MTaeh IR, Sk SNl
TSI FaRY 30T AT 3RTelelT fIuur gl TR HeaT IS

.0 ThHRT qeA ufrg w@@whiar 9fieT (ROLE  OF
CELEBRITIES IN BRANDING)

3ref: TRfE @hl Jeierur &1 Ueb fAUu Ul e Sff Grer S fobar
ST STIERTT HRUGTAIST TR chiell TRTGT STTOr FfcrET dmoRd. T
aRiIg cIehl e fohdT IeUTEHTETT 16 STSIRTEAT HTd AT U Had Do
ST, FPRICHD Fo TIR PRI, & FR 56T ol I 560 T T

9T,
< TIET [T ATedHiERier SuRerRdl oY dgw@ml 3me? (How their

Social Media Presence Matters?)

9. I<iS 18T (Massive Reach): TG Schiel TSN ATEHIAR UHiS IRt
3TTEd, PIEFT Il fherT BRIST SFTARIT TTee. I 37 ST DY Segl o Tere
s'e fhaT IcUTGHTAT AT ST deaT JTET ASe AISAT Vedidd @i
qIETel. ISTERUMY, PIgell SR, SECHMER i FTARIT SfeiedT TRig
RIhIUhT Uap 318 3TTfOT ot SieaT Hied SUTeHTIT TR ey dIeaT e |aemeT
HIET AT TG ATSe JTOT feTqua f¥eg QrehefTar.

2 feramsy 3mfoT framardaT (Trust and Credibility): TRTE @<h! 3Mdar 3o
UIdST fJaTT ST AT wEcmey fIHSder JMMe Odd. dld
IAIps UEdrd, Il dard! dex axdld STl IRy ST
QTEHTET TSI, SicaT TETET TR S-hl TETRIT ScATGHTAT HIaT <ol <Ieal
T SeTSt fraRT 31T fraraTgcrn s{1a=T e for 8Xy. T st foramT
3T T T AT URIE FRhIF WITeT fAfe ITUTGHTT IR dhedT 37ToT
T FATHRT el o I ATet 3T¥Tel UTiat.

3. YTgf% HEH (Emotional Connection): TRIg @Rhids JaH® &g
foHToT PRugTel arhl AT ATEIE FHIST HIEHTT 3T, TSEMTiel
ST ATV SRR &UT & ITEAT STITIRIE AT IR IS bR,
SITes T ST fAaR PRUATT STIOT ATt Her vt 31fee erarraT
3.




¥. TYTGeIell ®el SRFIUIRT (Influential Trendsetters): URIE IRhidvs
3l el SRIAUIRT STfOT FTaeredl ¥8UT Uifeel STl o @ffeT I vaTe
BRI, TN IUTET BRI BHRATT ST AEHTAT FTAT JMBR ST
SIceT THETel TRIg SRhI A el deaT o aHIST JTesiaR Udh oTast e
fHfoT &% Srepclt, <Rt SFATIIT <gTedT faST SATfoT TRET SIeRUT PRUITH
IcATfRd PRl

< uRig oo 99efFR UdR (Types of celebrity endorsements)
R hTedT T s fbalT SeuTerTTer FH PRUAT blel AT 3TTed.

o URIg SahIAT SATfERT (Celebrity ads and commercials)- IT STfERTT
Yo HISHRITS! thetds AT &3 =au TSt AregHier fdhar g ega
R feafSan weur foxg erebarrd. Tl 3if¥ie Pelicds AN Slel SiTSs
9T AT SRR TR do5 WRET o Sebell fepall STTTeRTeiiarsit
URTE SRRIAAT MIATRS IS % 21T

o THE HRIGIATTE Ufig cAhIat SURR (Celebrity appearances in
live events)- 58 el TRIE SchiHT &I WU QUITAIST febarr g

o URIE UhIAT TATERT (Celebrity signature product line)- @&l 5§
T IHTEATER ¢ URTE Schia A9 fdhar UexT dATadTe. e arer (hex
TEIBReR IR defeed It Ha), HUS (SURIh 31T TRIfTE A15% TR
Site=T) fdhar feacEraTer ARET SR STCHNIRET fIfe Samaey §
SN AT 31TE, SIATST Yo Hew e T e,

e Nerh BV URIE SehT (Celebrity spokesperson)- g cachl Hech
HTEGHIRHR LT AT FleTa T TRi ech! o1l dg B,

2.¢ §€ 3N (BRAND RECOGNITION)

3 ;SIS Mo, ST USS S8 Neplel ST ¥8cel WKl & T fuqur
BT 3ATe i ATeeh fARIE sfs fobell areepuul afleseg el IraT Fey .
a6y bl RIS Sodl AU Alod IR AD]. 5 3Mevg Hedl
ICATHHT 3R, W Teepred] seedl Gd SiHrar G <o, qRIR STfexre
feberr e} fIuurT HAfEHER, FERAT 58 STFRaST 1S Al Hed BUKIRG H¥a
NERIGE
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I MBET 4 W (5 Stages Of Brand Recognition):

S BT Tl Peil UTH &I ATEL. T 3ep [~ T FHAIAY e o

e oo, Sfevrlt ST e uRenfid RUART Had PRUIMIST dodd
TR T[cTetell SRAT, Y18 wTebodcl WTeilet UTer COTeT Y SATeT 3.

q. € SIFe&dT (Brand Awareness): & W JTRAT AfSId JeidhiTed

SRl Gt PRUITAIST, Ueh sie fafer fGqum SAfor SifeRra AregdigR
SYIHAT IIGIUITAR & Dl dRaAl SIUldh ATED shedl JARcd AT Ie]

T O U v ITeredT fafire Ieures fdhar Faieflt Gefera aRTehia.

2. s UTYTT (Brand Preference): Uhal AEHHT ssdl STofla Seft 6,
qedT IR FEURST TUEhITER S Sell 3F]dhel qaTd FaU[T AT U,

T TUT, U s8N 3= fgh! URTTaRr SR QUAATST, il Seurer
febarr e YTEhTT AT BIIST E1S ebcll STTOT AUATETCHD UTech T HaH
PROAATS] P PR,

3. 5 fIST (Brand Reputation): SSeT UfISHEY AT8d 3MfOT aepielier
ST THUT GRUIT FHIIE 3R, SATHE STl Ureril, ATeeh Hel, 5 Hed
3TIfOr A Uit AR T bfercd et S, AT TOATAT e PRUTRATS, 58
YIRESDT ATV T IRIUY ATR TT&T ehforc] Bctl.

. sIS fIYRT (Brand Trust): fI8RT &7 §© NG Ueh T&@M™IT ST 3778,
YTechied gy FHor eRugTATd), Se Td:ell faerTg #eur H1ex HRul
3T TS, & PRUITIIS], 58 Jeh AT, FDHRIHD IFTHE 30T STEIER
g TR Tl chisic] PRcll - & G TSP STeiepTei= HIe Feo HRUGT Hed
PRI,

y. sfs fTST (Brand Loyalty): < ST &7 5< afiewdiar 3ifcw eor 312, SieaT
s MO T AT rATd WieT IMOT WAl Faer UTfid sidr deal 8
TSl

SIS 78T UTEehieaT UL YUl o] fehall JATeTieH, Jfacid Jod UST o JATOT
SATACIYUITE AT ATSGT HTH it ST,

SiegT e siedl (8Ia S, deel o s fasu go adrd Jfor gra
YT FEU BT PR, FORAT IR ABRY HRAE. 8 S




STTHRIPRBYY HIeIdTT AT, DS o [ YU e B F6U ATel IR
fISTad UTedh IRAR ITED IRAATT — IDHaT S BIATTL TS,

< e MW "HEw (Importance of Brand Recognition):

q. sfed) vads orelY 3w (Differentiates a brand): ssdl 3N sl
AT IRRTed ] URI I 1T Hed R, PRYT JUP TUT 5l

2. AT WY ST (Offers expansion opportunities): ST T8 seof
URFIT SMTeeT JATOT ATeR AT ST o T SSehg a1 G a3+
3RS, TR o IR-AURY ey el g 2rebeiie. Iod TRERIS 58 3o
(FEUT fITRT) 8 TR B0ATT 31fRIes ATaRIaT 3.

3. Th WYcHd WIIST USM @Rd  (Provides a competitive
advantage): ST oW UMRT IRTelel S AHEIT:  IRNTOY
STOTRUSK et ST 3TTTOT ATEeh e I=ici ot & BT

Y. UPHMS, SIHdpel AT8d dredd  (Increases loyal, long-term
customers): S 3MNBG & ATEHIN afe e nfor famT seenfid
e, of 8T Snftr SEier Ufcagcrd! WA aredd, SEdlel ATEdh

4. e orhl aread (Boosts pricing power): ST 3N&Xg UTdw®! 3Tetel
AHATT BRI ATEH o JNSWT IRTAT SSATS! 1 Y ST TR
RIS, febagT, JepedTel SiletedT epT NG 3 TSR Aol 37Te
99% FTEHIT T BT IRTeTT SSHET TWRGT PRUITDS el .

o [d I TE He oW WU SSERU (Top Brand

Recognition Examples Across Industries) -

JFETeTT WH HIEIT 3RFeiedT AT TSl 88 b ISTERUER U o
cTepT!

q. FpSHTeS (McDonald’s): YRRId s1e <gTeaT HTcSd FRY AT Ao
AIGAT THIUMR INGEEAT STl — IFTET ST SHehYUT,

JMPYH ENAIRT, ST Pl “3MT TT AfAT € ( I'm Lovin’ It) ,” IS
&I Hebeeed U 58 3o [HesaudTd HerH e,

S AT
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[Y\ NextStop, McDonald's

—

- ——

& > =

iy
;‘r' f *

Watch on (£ YouTube

IET Aifedd, PRIl TERrIAT e Udhal 96G T §letdl
HepsHleeedl IJUBRYBIT SATUITAT e e,  HebsIeSd DIURIE! JaldhRur
fohar WreMeTef FAaHE!, NEHA e N TR axuaTd SMfor araanieft
BEHT PRUGT & .

2. PIPT-BIAT (CocaCola)

AT YR ofTel TR o ool 3TERIC AT FIcei el BRI, 8 5
aiRd NesxadT AaT. dF STt Jafa fORr 3Mfor SIFTfies FaR1aR. AFgaTyTy
SSUdT T S

IredT FFCYRE, PleT-alell droiaar U 0T ebleficla JetepRurrn
el et 3T, 1 ST HTaT, T SATOr SR areed.

PIDT-DIATIT FEHAT I YD TTEHR A fhed HToR BHRUT ST AHT
ST “ARCU Afewqed, PIBl-hlcll AlBFT SAfeT ST 3THg

fesauITATST SATOT PlepT-PleTRIT TRV S0 IR PRI, T
R “HRERURT T DRUGRITST SR BRal.




2.8 s HTeH<T SFawATIT (BRAND ASSET MANAGEMET)

37ef: S AT Faver & sl Jafer ad fSforeet Hrerr R

TSI, YRR HRUATHT SO FepIfTT RUIRIT Tl 3Te Siviepor] |l

TR Ty, TR 30T BRIeH iR G 8lger. & yaer Fafa

PO 5 RIS &0 PR RIT & GATT PR T hees 3ferepel caehie

AT GG T TepTiRIT &%e IehalIal. TR, & ST AT arar

SFHAGTUIATST IRaT=TiT s,

faferer gepea s HTeTHRIe TUEIHRUT STIATST el IeTexr:

e S FSUTell (Brand Typography): SaTaHed aTqRelel fAfRIE 3faR yeR
30T QAefT S THAT SSTAT AT BITHR e, SaTexure - R

PIBI-PIcT BT FelRID TUFHIT Repee §.4. ¢ TG siedr FrTeff
3T, Tt I SATTOT SRR T T2ch bR,

e 3ISdT 4 (Brand color palette): THeT sied TR UK I, 316
JAMOT WTaf~eh URIFISER IH9TT STehdTd. 3TRIPhsUT IHGeR Fos JTfUT fides
T PIUT fORTRm ITchot?

e S @M (Brand Logo): THAT S&aT Al & T sied! JfTelig A
SIAUIR Ui 318, ICRIFA ISTERVT &T; I T ARG SIS ATl
JoelRg SIS R TSN, of U GoIRig fefoieet sliadle amHe arre.

e SSY TMWATFT (Brand’s punch line, or slogan): & & IERUNT
IR ST sed TR T Pal. IITER0ME - A-ID  (Nike) < BV
"SRE G ST FeTdT ATl AR E195 it 0T Gefrett IR Bral.

o s et ARTEef@ (Brand style guides): JHIPRUN TCh TR HRUMN
SIS ST & Areeaqul GeTHT 37for HiRger Harar ST Ry aToRTe &
SIUCH

o s -l T (Brand audio content): €a=iT, ST fdbar ea=T oA oF
U dfegT 3" FRUITR FHI.

o ST AN WA (Brand visual content): 5§ GeTH HRFRIT T8URT
ferror TSt Tifer, fher, ot 5. 9T AR B

o Figvly (Packaging): ScUled SeUfiAST aMRelelt AT SMOT ATy
HECIT 3R, 3T (Apple) I fIIR &1 - AeuTds, fam sl S
SIS ATIRDI-3T el DATHINITST TG Hfcrsfee .
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o S AT ARRJAUAT™ HE™  (Importance of brand asset
management)

T 38 HICTAIT SaeTI GG THHTU 3eh PRUNATST HEwqUr 3iTe:

q. S 3NBSWET URT (Foundation of Brand Identity): ST ITEHER
EESEIRISLINERIRIRIRCNIR U ISR S C RGN S RCICIC AN I
=T onfiT JoRUSHIe RIS Jcmaedd  oe.  Tohad 31

. S HIHAT WREVT (Brand Asset Protection): WG Gee
ICATIT FRUIATST S AT JIITI TUT ARTGSd O, Faer o
U 3TN 58 AT SFaatieT oo BIISLNR 0T TS SR
AT S8 RETUT bR,

3. gTORTET ARG (Market Expansion): S HTciH<T SUeRITAS HRlHT
AT s ATeIaT GRS BRIST SUITRT & PHeel, dIeIaTdT e Feft
HRUGTATS] IATI-TTIeT 3F1eh il AHTIIE ST

8. HTCTT UG (Asset Quality): TR 58 HHeh el TRIGT RIeITT
GHl PRUINIST AT RIS bed has Iea-uraxiear Jierwia
T 81T & R rugTd Jad 8. AreafReh, Fferd Tl AR 8 JieT <
¥l GeteT o 2ehdt SUIhRe oS HICTHRIT TAR PR Gl He Ppelfel

forg TepuTR ATE.

Y. LT FEEATIT (Access Management): 1S AT TG qrelefl
PPV STAASEY UAT 3MME & FaRAfUT % ool 3fcie 3T aTar
ARG HIGTHT DIV UG LAehl, AU e L], AFTRID DbRo ATl
3107 fAIRE o el & rat Jiferd o e,

€. SATAST JNIR (File Sharing): &SI foids TRITRAT &= STIfOT aToRapar
ST e STOT TRy HRTERDRIE IRATFIT TFeTell el aTqR hRUAT Hed
PRI,

9. AT N (File Search): HeTSer 3MfUr ST AR IR Ao T
MIUIRIRIAT TGN, ITIRBATT T JTERTD 3RTetel ML AN Pt
G HICTHTT 3T YPR FAfS 0T et hedl S Sarges 3ifcr
ARSI TAT T FAT el ST

¢. YUTTell ThATPRUT (System Integrations): 5SS HIeTH<T SIaRATAT Jgai
AT AT ST |IST S FHID T I QTebclld, BRI JaTe




30T SeUTERAT FAIRAT B bl WUIhR-T THEAT PRIFET ThTdRo
AT AR STUATATST o5 ETetaTa eTTe -Tel.

R. 3g<it 3RIGRNT (Version History): HTewiedl MTg<i SRR Saer
BT gIuReD e Ao MM SERATI HITI dIoRdTd Iral ST R
3TRIT AT FETell HIHRITER PIvll el et 3Med & UTevarE! AT
3T RACIRT AT SATRITAR IR SHTUAT A <.

qo. ATfEi RF#AW0T (Data Analytics): 5 HTGTHIT SawRATIT gl FaTall
g Teiier Jfod Hierier Ui HosfaudTe Hee PrUFRITST ATeT R dIoR
30T RIS TR SIAGET MebT RO F&H Bl

99. PaRed PRIVEE (Streamlined Workflows): s ATem™=
GRS PRUANATST Uehd FIeT SRI0 I e faeiar et el ATfor
TR PRIYATE IR PR, ATt Heped ST UL,

.90 YU s€ FARATUANIKST o (TECHNIQUES FOR
EFECTIVE BRAND MANAGEMENT)

9. 51 WS T (Understand the brand): HfhaT Y& PRUIAIST JHAT
SSTT e JUIIUl FHEGA SR ERUTHD (+10fT 335 erebeirel. TTepivicl
qrerauaTare T Tuefq IarvaTeTel gHET se T €T, e dartad o
IR el AT, U A Pral Uel eMerer el M o IR Afefeh ATl
B HIRIT QU HE< o ATehalel. ATl TATY-HTeT el ST B
oA IRT. HSeT SR PIURATE! Yasi! FafeT HaT Masuarardt 11 ug<
PR, THRAT SSHEY 3 DY 3MTe S IR DIVTE! 56 &S ebel wTal fdpal
CIehi=iT BPISIT T EATAT. S AP AT TR AU HUITATST AT Br, BT
3T DTS A P 2.

2. 9I9TRT™ WeMYS PRI (Research the market): SRUT 80T & e
RTBUITT U (13T A1 3118, U= W7 IS PIerId! & SV Hul <xdieT forcfere
3T TR, TG PRI U] TdFehel D% ], TGAUR 5 FIRRATIAHTE
Jeeldl TdTE, DI Teieh HRT O JATed ST DIV FaTe Joedl Ieure-raft
HETIT 3TTed & AT Saur FHIIE 3MT8. o eTHM, Svara fdhdT IcTe-Tiaect
31T, AT S SHER HATel! HHCRT 3778 fehell ST LDIUEIT ST fAIdReT el
IEeT MR SV SRS JHeAT TRIRISITT STARUN BRI AT WleleR
.

3. 3iftrT sfe g8 UG BT (Deliver the ultimate brand vision): &=
AT YTeepTall fHepT o AT Iedra aRe wrar qroRie SRfeaTe A ATer.
O ST sieet FEf SmEa T sed! Iy 3 g envaTet eraar SR
IR, YD SISl ARUIRITS! T HUT 3RA. 3MMUST sedl HAT TR

S AT
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IRUGRT ©T0 TP ST S T fIYRT 3T &3 3T AT Tehiralad
AR R T FHIRIRT HeTepiT TS PRUFTRIT Teb ST HRT F8UT

B PR, ATt TSTIT ATSIT VeTehTedT TRAIRTT TAMTEAR ARBATT. S8
9 U] cared fereTAI=T ScIeSe ey aTelt W oy TRor 3.

. sfed fthAcd ISR BT (Highlight individuality of the brand):
PIUITE! AT IUTEHRAT R e Uhl, TWREER IgR Haser SR Jafd
A1 SHEAR DIVRT T8, Adee] bel AR Befl ATe? sl SFRAT 37Tt A
SARTUET VBT §9adr. IT IFNST IMTATSTIRIT STfRRTT Bl fAUUHTIGR Bl
SIS QT ST SR SR IR AT ATEOTATST Mo ahxdl. UgaeiR 8
IERITA & 3N B SicaT ATEDHIHT ST I Hee STuTe! ATy FHSITa
T s1S ST ST fa EIvaTe Qe SR 31T,

Y, seTeY AfthH<d SIIST (Add personality to the brand): Iediel Harg
ATE & TEHT T eI ARSI YIS UIRIIG! 311 Iugh O,
SR PIUITEl SSUET T 58 FBUF Aeudral AR AN F8URT T
RIepIRTE SHIUITC S fcheel ATeIT. el SedTe-Td 3= fshl fig 31y arepd
ATET, TR SSaT AT TN AR 3e (8T FHH %o Aahdl fobdT i
9Tl T ATeehiell ISUAR Hed Bll.

. AfRIT Dard MNET (Identify the target audience): 3MTYcAT ATEHAT
SMESIaR TR AT TIR HRUITAST ATt AR Haieh Nesxgul ATah
3TE. UgaeiR e AT HTGT  Pacs degrd ALYl IRl SieT ATeeh
el Hel e 81 rebeiiel AT greanell ey 3 erepeiiel. ART Y18
3TeBUT JATIOT AT T8 HRUI & A AT UTeeh STEHIE ATl ST ATed
PRUGRATST ATHETID 30 ehcl. 3Fieh [PANUTTCHED ATE ST e Areafteft
T HTGUITAT TTEhid f%ATur STfor G RuAry oo S T,
A AT 1T, S ST heaT aATIRET ST TS & STV HIoTT 8T b IRyt
=1 3.

9. THEIT S Ueile gaT (Symbolize your brand): THEAT 5SS cdfthacd
SATOT S STATeRISRE, ST I AFTUARATST TeTT A1y fegwygarer Alademe
QU AT 3Te. fesgarel &l ufdell M AR SATER PV IuTerd el
i Heal. FFHoRT AMIRIT STellee qaR PRUATIId, Td Ue] T
Sedl AT dlefal, el diuagdty dew fakid BRal. SHAEIEe
STRRaeCT f*HATUT PRUTTATST SSeTT GoaTd PRUARATST Ueh &I 3RAUT TP
Mg SMfUT o FexT #&UNT RN, |ad ARY YA QMEuITAIST Forefer
TSTATeT Heell BT BIRU Al GRUTCHD 5 SIaeToTal Fafd Hecdrar HIT
3TE.

¢. Y fuur qrf fa<Sur (Choosing the right marketing platform):




FefRT gafg fFasur gewme 3ie. Tl a” Hoel UIGaUIMNTS!T SR
STRIGST ATIRUTET BT T - T e HIST AU Tep SRl JH AR Viefeh
SRS STRT 08 eI BITeTacllcl & STV B0y 8T AT shS Tarer U JATfor
S'SHTST AT ARV TIR HRUITET b ITH AN 3118, T T6P DS Reer
SIS o STV &1, |eifeis Hfcidegel 3T Aeeh fesauarardt et Aoy
SEIEEEIEIS NGRS PIRICRC ER T

R. ey anfdr Wuwun™r fRYI&OT HRT (Monitor development and
improvement): §€ ATAYT WFIA! TS BeddR, Ufora fRYermor
HRUGTE HE@U UK G BRI, e IaReAud ISR FaT8 ST BHfRT
THS HUARITST fHITUITcHD ATeM aT0Re QTebeild. TTeehrel & e Srepurr=am
HeUTET HISUT STITOT fSINOT ot AT AT o] GERUIAT AT A,
AT S JHEATUE T DI SNBEUIR 18T, F8UH, YUl Ufspdrar ARTar
BedT AT BRT ST HIUrAT AThS 31fefeh oTer <07 AT eh T AT
IV AU RIT el R T & FHS[T AT,

9o, ATAT WU (A matter of consistency): 5 ALY TG BlTSg
T - S DI PIOFAR AT dTerd! YT P& Adhd AR, & A9 56
HITET E0Y, 1Y qTEGH ATE TIR0T S{TfOT IT TR ATed IRIUT S e dhTes
STUTaTT IR SATUT Srehel.

S YATATIATT ISTER0T

9. VO TR ScUTeeh Ao &Y 518 SFqRATITIIS! UIg T8, DU 58
I, 3TTehSeh JATehIR STV ATUReD -3 AT Hefere 377

Q. DIPT-BIEAT: DIBI-BIAT ATDIET Afefeh DI T 5 IRIAT TS, FEI
SIS AU TG ST AT e FH0T HROGTER 8T dhiad vl
ATeT 3, Sffgchi forg JTfOr Ui AR & PIpT-PIATeT TR s NeedI
ST <.

3. T : YRR siS 8T JTEUl, AT ATioT fararqréara wHTmeff oree are.
W?)%r S RATIT IURBd-hisd BN, TIE Fale I Hiear JdT
ST FRUGTAT Je-daday 9N .

Y. S SHF TTedrear AR, ferrEar St Sedredrar faRRyd
frerSTTer dhferct Teb HOTe e TAR Dell TR, I A, "A" a1 "Z" S
fEFRICT SRUTRT EERT 10T, ATEDIT D STl TG MET Y& PHRUITeA
DU AT FeTgere el 37Te.

Y. GRIANEIYS : ARDINEUCT se gavigd Ay, foramaear amfor
TR fiaat fOhRa. IR-TY fd<T @R =Tehuor ekt ST, T s

S AT
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faSTST (Windows) TRIT Taalferd (Xbox) WRId, Ieura AT Jarear Siofteft

2.99 5’ fST (BRAND LOYALTY)

3: s ST FBUN UTgdrl IcUTe fohdT Wdeniel AHTIM, O USH PRUR
7oy fohaT siSelT Hrafieh Sike Ies, SR A TUET UepTer SiSall el UTe=g Sul.

s ST 8 I8 st Scure fhdr JaredT faaTiRa dreteedid aNaR @ReT
P, bS] TILBIT T TATHT SUITT TR dholl IRTIT asigl.

e ST fder el ScuTenTe Ui, YTedhie FHTE, Jqaracd JTed
T STOT Y& YUt RUTR febam <aTg e 3Rieiel |iaedqui e feeRur
I e TCHaT FHIAY Xl S8 dAfhed 3FIWd, Ifary BrRIpH AT
Tt dafthes TRTER HaTe PRUMTIT TRTaEdT GRUTGR 8T aTeq 2.

< s fedat aﬂTE\'ﬁ T IATed? (What are the characteristics of brand
loyalty? )

S Sl et T AR YSletvMr JTTed:

9. ATEHIET AT g (Customer perceived value): g UTEDHHT AT
UeTFeAT ST PRy e Adactedl redl SR JdeidT 3. ST
qTeehTaT SRAT fA&Ty 3178 &1 el JeuTa fdhaT T TUepTeAT JeTicl A e
T, SATHos e Aol TRE I A BI.

2. € fIaRT (Brand trust): fIeT &7 s &1 Herqd uca 3ie. e
31TE T 5 AT FDRIHD ITHT Tl

3. UTgh WHTYTT (Customer satisfaction): gﬂ'ﬂﬂjﬁ GRE 3Mdar sheT
gfaeds Fracgqyl FHEHo Igad. FISEM AT FhRICAD 39
R O ST 3TUeT Ul RaTa febell TATHET ST SRACTe, qeieral T
feFATor PR

¥, TSI g EI:T-I?IECIT% &DNT (Repeat purchase behaviour): &7 sie T
qY Ue] 3118, T U1y Iuefed 3R] aRie! (8Ted I8 Arcear afaeqedt
YaTT S faedId. Stegl she 8T Aoigd 3 deel fbra el Furide eicsd
.

Y. dadgdl (Commitment): fsEE aEd Pas WRe Elfl?'l_cﬁﬁ
PROATICHIDS 5T Tt SRIGATT. T ATV §SHET A1 IuTeT ATel
I, TITS ITT IATGARITST J1fereha™ fhad 9o erdd T 3ITIOT SaNTT
ST AREIUT A TeT B TadlT.




€. YAafid HET (Emotional connection): € 8T q&haTa Fuigrer
Gefleps dTg Apel. Pral U6 Sl HIaf-Tep Fael fIepfc erare o e
qearell, safeaanelt fhar Sfameiefelt Sear. & wafe Sis e e
HOTY R

©. R HRUART 3TOT (Willingness to recommend): BEICISEIRE?
SIS YRl SICTel. < SSdecl SoaTel JTed AT A, e STfor Feehr=il
Il AT fIPRY AT, dist APRIHS RIeRe sie Fret ua arferermett
N 3TTe.

% s f*rsT qgwTdt HT 3M_? (Why is brand loyalty important? )

s 78T &l aIid! AT Qv 3ATe. & goid Hew™rd @l A8 d Yalel
HeEIan T Bl

9. ATEH R (Customer retention): & IEDH HBAU AN 3TTE.
RIDS, {81ad ATee 2R AT iEToT HHIGHT YaTe U Do, TSN
fIebc M. e AT GRIdeted] UTEdHl Grel SISUTTa!
TIHEYT AR A& ehfoic] PRI AT

2. araeielt fashY (Increased sales): fSTEd ITEdH Hacs TRAR TRl BRI
ATENT, TR o e RGNS 31feeh el heellel. o sl R e amfor
IR TRy ST, ey o T Icue aqve rgvard fobar faed
SeUTET VRGN GRS PRUGTET AT SAfee IR, AT 37 GRS
T aTal.

3. fuur @d # FROT (Reduced marketing costs): FSEM AEHHT
DT IO DRI STTaRIAdT . o SITEN shed” 31 SRAAT STTIOT AT
HSa e HDRIHD fABRET GRET YRl gviel e, 37T YebIRd fauur
aﬁwwﬁmaﬁvﬁﬁmw@mﬁwﬁmﬁrmm

. WHRICHED S UM (Positive brand image): SMET B & ST
heTehlaR TTTUITARYY 3{Ted]. AT HHRIHD 0T AT IqTEl fArepredt
SiSTil TfCTST SO TfTHT TG, & i AT&DIT SAThiNeT el AT STSTRIC
SIS TATT 32k AT .

4. HiegqT ATEdhIAT SIASET (Valuable customer insights): FSTET IT8d
g AR AT ST HieddT e 37Ted. ! §eeaT JAMHEY Javeh
il 3MTE ST IUTEH, JelT STOT THUre S A ITaR UTHTI0h AT
QU A IR RN, B MU AT el GagiTe gawn
RO HaT DI,

S AT
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§. Aol §© WA (Stronger brand advocacy): FSEN IES S
qRECT G, o Sl SIBURIT HichTqUT TREUT <elel, T Jedre- febar
AT SATST TR BRATT 3T s FHERIHEY STl FeRIT Bl T
ST TN ATE DI e HoTe BRI,

e forer Seferei R ardSt deff AR d? (How does

brand loyalty contribute to long-term business growth?)
SS F8T & WIeHeTsHTor 3eh HFTHT Heaqul AMre e 76 R &:

9. ITE®H YRUM (Customer retention): a9 ATEH fHsaur & HEFT 31T
Jox, 3R, GUkiDs, BT Tesd R ST el pHTSET Ud1E UeH
o], JATSTETSClT forebe &I, & T [THTTg 1eeh 3MER e &
STV, dTEIeaT JeTPRIGR AT ATAquicer FATEMIaR 18l dhiedd PRUART
AT .

2. areeient fashY STfOT T (Increased sales and profitability): fST@d
Tgeh e JARIGT! DRUIN TRGIGR AN, o i TRET 3Afefeh T e,
AT € RIS [T T Fdi ScTe aruRuaTd!, e e 3ifed
TR HRUIT AT qUreiATST AT wRuaTl 31feres SrerraT fior aval.
g IARIATS! fAght STfOT AT ATGUaRT Aed P,

3. fogue @afd HUTT (Reduced marketing costs): FEET TED sisa
QRED] GICITe], AT HETD HS®igR SSd!  diel RIBRY PR, 3T
TR U 3FIdhaT URUTRS STRRTCIUET 31 fFaTaTg STfor JrTet 3rd,

¥. gitfq s’e URMT (Enhanced brand image): FSEd IE® SeHTG!
TAUTR el FEU[T DTH HReIId. AT FPRICHD IIH 0T IcATa! FRIBRET
SSdl UrsT 30T YT HAoige PR, & T ATeehi-l 3TN HRa o
ABRICHD AT RIS TR SSeR [T ST T Yelet dTaierl arerT
T

Y. HicaarT UTed AT (Valuable customer insights): FSTET IM8d 7
ST SATIOT ST e HiegaT I 3MTed. T S5SeT JLATTEY TaUD Peil
3T AT IeUTE, AT HTIOT YHUr S8 I TR THTIOID U <0 of
IR SR, IT SITHUTIT [T o], SqaRA e GRS JERT
R STEITCT, T TSR AT 3MTo6%g e,

§. Aol §© WA (Stronger brand advocacy): FSEN IES S
qREDCT G, o Sl SIBURIT HihTqUT TRETT <elel, T Sedre- febar
AT SATST TR BRATT 3T s FHERIHEY STl FeRIT B, T
SST T ATEDhI2T Hee HoTel BRI,




¢ SsfEaueR (Types of Brand Loyalty)

AR SHRAT FAT A T AU GIRor SRy bl Heae febar et
PRIHY §. TORC e

s e e TR YeleTvMIT e

q, PR 5 18T (Hard-Core Brand Loyalty): s€2ff U101 3Rfetel IEH
e AR dedad IATEl 3RIATT MU theh ISl ABRIHD HeY
ST, ATRT 372 SRAT T ATGDIT Ueh AUATETHD I fFeeTer 1o of sseit
SIRCIUNCERIG

IeTeruel, 39eT A TR RefiST dxer el dex UTed ST Ui e,

T A Sl Foar urared Reeyctelt Siiedre, @ F8rdd aree daogu
SORIMT T ST TR PRUIRITST ST &3> 2Tehelld.

e el ARG e 8T FHir oISt g SRIedN, IR s
SFRASAT AT AT IRIR PR SAUITATST AT ehRUFRATST 3Tfor
T e RITES T Bl DRUFNITST Gl Ueh PIIghH IR hell T

2. ferfora aes se fr (Split-Customer Brand Loyalty): fa1ioia
JT8cdh & Uebrd doo! YepTUell SR seell M8 S/ did g e w3y &
fepelT 1T SRt HRTfae Saeird.

TRl AT YTEDHT AT T Gl T oIdeh’e DX Y18 g e,
IR T HUITRT PRUT SATCEFICHD A, A DR AT TGP Fa)
g At SR,

fETfSTeT ATEehIeaT ISTERVIHEY Secl YRS, JRcs YaRellg—d ATl
3R TSRS FHAY 3 Al AEDMT Sl TIRATSAHE T
PRAMT FATH 39 3R bl IR AT 3RS TaReAg= ST
aﬂm%@'qsﬂawﬁré’@ﬁa AHRICHD FTHI IS DT, TS, ATehi
U PIUITET TRATS TSI ISSTUT HRelH] WWWH’I@T

3. 9T UTEd sS foeT (Shifting-Customer Brand Loyalty): caicl 8T
A Ieure Yol fARre dreiaeid gu=m siest Has eoxuamgdt wre
RN, TR o T 582l Uehf+T8 Rrgciler.

S AT
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4

ST ATEHT SAIUAT Tep ISTEXU SEIESIT I el ATEeh faRATRe
PIATRNATST fAfTE S8T §'S SUg UTeg <9 SepalTa JTOT o <7 <& Tl et
frey arciier. UNq T Wad STedoR d SR S dIoRugrEl JIeT B
SERIcE

ﬁ'&'ﬁ'@iﬁm
9. DIPI-BIAT - SN U ST [TRIT PIBT-PIA s 8T ATeIuINITS!

ISV TIR HRUGTT PedT JCHATT dhotl 31T, Al AT T G TN

ST feerielt Sirede.

g Pl ARY JIAAT I IR PRAMTE!, T T6P Said FSIa
TR T < JAferep febreT STl Ut Aeile.,

R. WCREFY -

R Qb Y IthIYETT TR HIthTl fhHd TRYS SR IRITeT Jralell

TCRIFT Y PR 3eled] ATedT F&RT ISirell aIoR ATeehiT STehiva
PRUATIAIST R, ATTAR BT il T 58 (18T PRI 31T S AT caredn
B JUER a5 IrAqUITATST, Haeld HauITdIS! TN TSRy SHT hede]
ftheex IhIaR e ATTOf Al e,

R.9R AT (EXERCISE QUESTIONS)
.9) Eefiel T STR T

9. YRUMcHD S TR T Fhed-"T8 AT Hichare guie o

2. INY ISTEUIAE S AT PR Teh 2y forar.

3. FS IRNIST JhUAT TUT P, o JIRAT 5 AT et weft qad oed.
8. AN ISTERUINIE o IRUTHE ST TRIg e HehT T .
4. ITED ANV JIGIUITATST S'S oo < Hew TR .



€. IATTE 31 HIGTHT SIIRATI & 31T 318 ? s eI
9. U §S FRRATIARITS! JMaeTD IRTeiedT TATdT AT .
¢. d< 8T AR FfawaR S forar.

U.Q) Reprear S = T:

9. YRV S€ FARAIT TUicHd BRI Foquarardt anfor fafire
AR Ife® U PRUFRITST 58 TR RO, fepRaeT hur JATOT oy
T Feof <.

. URUTHS 5 FIRATITT T HCHTE 58 Ao, 5 JrdT FHI
T HeiepT.

3. s Rerdierur ufm - seu TUicid BRIS dIGdUITITST T THTdgor
YU B BRI I ARG vl

¥, YRUMHD PRI Tfehciiel oo TR 3T

4. SIS FATATYT st 3Moowg, UfHT ST UfersT I™TE aeenfud exugmt
PIERIRCIES

§. NS AT & WP HAIBRUT GIRU[ AR W e FiedT I<UTeHrd fhar Jerd
fAqUT HRUARATST STSIR TR SHUITATST ATReTel.

0. S WU (& A e FHE HRugRIS wiadr, e far

¢. S IRMEST IRMHT R SeedT Jorrid o [AfTE 3w FHior
FROATST 30T ST RIFTdelT T SUITATST A1, AN, SMHR
3T SISt Faferd UciipicAd Bceh IR pRugred] Hewyqul fauur
YUt Tep 78U TRHTS el ST el

Q. TaTaITET fevT AT UfcRueRieaT et AT SSTT Hicthredn
STOTRUST HISHIT 31T, ST TEdT ST JATfor Arezmi=ar Sufkerdi=ar
Ay IroRet ST,

FREE COFFEE

IS A TAP AWAY
loin now to start earning Rewards. <
D 43
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w¥

9o.

99.

.

q3.

Afafsdt gitesor & U fauue gumel! ome St TEmEn ss fdar
ST SITfRRTT HRUITATS! URIg shi=lt IRIgT 31for vfedT amuRa.

sie f1er Scure b e THIEM, O UM delel e fbar siselt
ATf~Teh ST ATHob, ATEDTT UehT SISl SoR A UEH ATcieaqul HTe=ara
e <.

Rcere-amee sie 78T & a1es e S seeft fsmar aimed uvq
AT 4T QI e i siSwRie Haffad e

IS UTED s (8T UTedhidhs X JMTOT Recte s GfFsior 31me.

TTrrr



TS hRUT Qe

YCh T -

3.0 IR AR

3.9 AT GoIhRuT HE
3.2 HRIDRUIR A1

3.3 HSIPRUT TRIE

3.8 S g HEd

3.4 sSfRdAR

3.¢  dsfhAc

3.0 S /e are
3.¢ 9B HulRu

O

3% §e fFHfEcr @<
3.90 S AFTHEHT

3.0 IRTET (INTRODUCTION)

STET e & YU €RUTT W AT 318, o Y16 Sl b UTedd, AT
TS 3TTOT PHPETIUIT STOT FTSTRUSTHeT T FAT T SRR PR, T
AT IIRIRIAT JPRUMATST R0 T RO Hed 819 2]
STV AT HETeIHT <ATeT aTcel 3T Ueh Hofgel STTOT ST AUIRT 5'S
EEERIRECH

3.0.9. TEIHRUT MG T Sfaw

(Importance of Branding in Business):

q. sf€ ¢RUN (Brand perception): I 31 s, T HEE, YT 37T
USpUT YT ATeeet ATeehrel LRI {H13T ol & TorerT, frarea ffor
fefRreaT IRIREET TureHi HISHTY R

2. e HivERE (Measuring brand equity): 3<UlcH fhar JomeY TR e
qed. I Ao (e ST, Seaeetal STFRaehdT M7 5SS ISR
arfafen Uy ol aTEeTe GaRY HieT.

4y
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4§

3. @fdaa Merpidl M&W (Target Audience Identification): & U&%
IORYSY fIqIo 3R SUIdReT o IR STaRIAT 3RTeiedT aAldidr
FNHEAT, I JATIOT e FeolT ol e,

Y. T fIFIWT (Competitor Analysis): I 1) sSfST €ROr 3ATfor
el Rl gE U B, SIMe dosuur 3T wqg e
HRIETRITST AefY STesvgur ATy 8.

4. SIS YIRUT SRFATT (Guiding Brand Strategy): 5 HAHT T fgwgaret
STISECT SIOT ATHICT IUhHTIR YTeehiedT & 0T ITSIRIC T GSTHR
HRTGe PRUITATST DHe=T 0T,

3.0.2. AfSRUTTRIT &aTEAT (Definition of Branding)

q. Sfgs JTHN: "si's TBUIST 3T AT T oIl ATEDBHT IS fehar
et STl AT FereAT Sed o Sdrd.”

. fpfea Pieer: "IfST reuy 3Ry 19, TRRg 3MfUr forg dUR aRuITRI
TfepaT 318 ST IeUTEHTel AT TYHHIUNGT HTed PR, T HOlg 58S
TEUISY AT8h AT fotel aa."

3. 93 MiST: "s's FEUNT Ve, ISV, AT M7 ATTGIETT T AT S
UhTATYN, AT YepT SeUTSHT fohalT Aol gu=aTver fas sruarean

3.9 YA SIS 98 (IMPORTNCE OF BRANDING IN
BUSINESS)

9. WyfcH® dNIRUSHIT WR&  (Differentiation in  Competitive
Markets):

ST AT 3 HJH IITRUST 3N FHT0r dRuIRy Jed PR, Tepl
Jfecdi s UfHEE Jad I I fbal HaT UM &R el
Srfeciiar eI fhar W= 31fe FETgur avTes $H%e .

SETERUY, Apple = STl ATfa=aqul TR AT ATRepdd | FTHATGR Th
3Mesxg A0 el 3T SAM o AT eIl TUEBIET 95 ilef,
YTechiT FaSTarTdt R TR Iuctey 3ATed, o $pdes (=it AFof
EICER]

2. I forsT fFfor HROT (Building Customer Loyalty):

e 3T ScuTe Ireaa Sae-efie Geer fFefor glvar dg 9T xdier
femior 81, Sit wrees 18T i eRudTd Ue Hewaren U] 318, Sical dld s




Teor 3T Joor fdumieR fIar 3qdid, deer Jed U sedro! uRd
STTUITHTST SR DTET SR,

IR, Nike - I ShTeT SHTCH el FEHIDHRUT MO FEFCAT SR TR 81
Tep I ATE &el 3118, 37 980 U6 AH1RID TSR TR JTTIa.
&1 FTST GARTaiT BIOMRY fshT /70T et JMTfOT Qe ArehieAT e fIuuTes aiarct.

3. 9o d1efavT (Value Enhancement):

PIUIITET IHTEATSAT ITHIT fhAT T PRYT B TN Hod I KT0T Heward!
qfFpT T, DBlEl SSd ORI el fbaa  Hosadra dRuT o
IUTEAATST A1 FTcrsT 70T Sh_eTret.

IETERUTY, TRIC T Rl AT SgaTesed Jefrid 3ifeidh e
TR DR AT AT Tes! SATooxg IO feraTATetT A0 bt 31T
319 TR, SSq DT feeheg S reheilel AN SRt STTeA Aredamed!
fReercft rRIH 3 ST

9. ey afoT fyamardar ffmifor #ROr (Building Trust and Credibility):

@@Tﬂléailal INTIBIT seax foramT dicdl, dcal \_‘ﬁ' AT IIER DHRUIT
T 81T, ST FeUTerd freaTéa febaT TurarT Il &4 .

fr2RT AT, 31 YR, IRIIAET, AT AT i &rey Argar yHmna
TIdUe et freTy FRioT BraT.

4. yrafera waer fHioT HROT (Building Emotional Relationships):

AT S€ Bde Icae AT o) O ATEdiedT AMN@audd draredrd.
g gfcifchar FEfr wRUR sed TEdredr ERer HufEaR g &
ST

ISR, PIPT-BlelT el & HDRIcHD SIUNE SHieet ST, oS TTeeh
AT fQA TN BlciTe 3TTOr siSeft eiepreii A1t fHfor 8lct.

§. doTRUSHIAT Mew fmfor @R (Building Recognition in the
Market):

AAh S ARSI Rl e PRell, SIFes AT JuRercll JATfor Hagat
3Meseg g Bl

SETERUITY, 3 e AT AT STET HEPigR TESY IURAIS]
e fafRTE TfcrT F7or Sheft 31T, TS ATEdhIT AT Heol T3 81,

HCIEaURNIE]

uo
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9. TN SUTE TSR HRUATT HSd HRUT (Assisting the Launch of New
Products):

AT 8 3T ISl iR Ror] Td1H Icara- Feoqul dToTRIe 310
qrepal.

IaTeRUe, R gecior fafiear Jere! sie ufsqes Reet amfor sav
ST TEST T fsda.

¢. SITTfqe fIRR & BROT (Enabling Worldwide Growth):
T AT 5 SIERITITAT IR TOTRUSTHEY R RUIRT Hed heal.

T aquicredT Hfcr8H o STRTIce STSRIC a3t 3fleodd +Hiur dheil 3Te.

R. URTTE HHe=IAT Hffa @xur T fehes IAUr (Talent

Attraction and Retention):

Fh Sied Hacs TTEHHTT MBI B ATBId A ST DHARIE! fHeadd.

IeERUTY, TIel YR ARAT AP AP GRS BHERY
HITATST STHeledT JeTagIos AT PR ATAATIBIAT AT BHRall,
ST U UrerT JATTOT APl R

9o. ¥UEicHP AT fdur (Competitive Advantage):
orTdT ST Ui AIST TuefcHed WBrRIaT e <.

TR ST ARSI QAT el SERTSG I siawrelT Jerelt Tueif dhell 3178,

HoIHRUT (S1ST) BT AT HEwaTal Hceh 3ATe DRV Al faferedr fHHfor e,
Uil 40T % erepdiTd, TTeehiell g A ULATUT P Tebdlal SATOT
SIEfepTet I 2T JATOT 16 JITAT o e,

3.9.R gﬁwﬁeﬁw 3TTedT (Overview of Branding Research)

S TfHaRieT TATE 31T UG IR Pol SR dF I SSIwlT JIRIde
quuf wfspar AT B @ EeES AN ST GIR @Ru i e
SHFEATIITST THTAT R TRIR PRATT ST O, ITes SIS FeeTe
YR e T Bl




q. STET FeMeAT 3fE® (Branding Research Objectives)

o SIS AT qedih: JEbiedl qen sell Fefte g, i for
SIERIENCESELS

o S WIS MM YROM: s HAT A hell SIal ST al ATSDhiT BT
AT TT 31T,

o ST WREIER: JRIT TTEDHRTAT dreNIel lldbal IcTe- b B
STET 2T, & HHS[T BT,

o yfcHe e IR TEh=ar sefqwRiar grRuT 3T =aT seoft
BRI ATTI I TT 1™,

forepasT wfthaT: TEdRAT IdFTaR U9TT STRUIT MET SO HT gt

. T Femesrar fafder ugdy (Variations of Branding Research

Focus Groups)

SIfeTd 1€ (Focus Groups):

o GG TUIHD HAMET T IR HRo- UTechial ey SAfor IRorrer
TR RO,

o O e, IUfthed HoTRICl ST JaQIeTeAly  STARAT  HTEIHTT

ATSTcH® WML (Quantitative Research):

o AT, HAMTAT TR, JMTOr TR THdeigR IvedTcHe ATfed Hahfeld
P

o IT FAET UG AfeIH A@ e ST SR o ¢ faeror I7for ared
I TS Y YU Had R,

s AWTURIETUT (Brand Audits):

o FISTRICHT SUiTer T, Feael JTOr faqur feharier el Jedieh R,

o SSTT ffdY ST IRy RO, ST ol e, ENvaTeR AT AT e
Arerer AT forAAwor (Social Media Analysis):

o SSfaTRITAT GHSHTETHRIS HaTeT FedicT ST fa%Iwor .

HCIEaURNIE]
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o SIS H FHST HUARITST JATIO0T ATeeh e ATl SRS STU[
URATST HHTSTATEH S fA %S0T Hewar SRl

ITOTR frurTofY frsAwor (Market Segmentation Analysis):

o fafee uTEe Te e TN TRSIT FHSF B,
o HTMfere fhaT ABHEATATE T Tehiar JETRT ToIDRUT GRUT TIR B,

TABRU] NG TG AT SSd! BRI G HRUITT  ST0T
qTEehTedT TR 3112reh T TaTauT quf U Jad Bl

3. fisT haITeaT ST (Methods of Data Collection)
A &TuT MTFOT IHTaretY (Surveys and Questionnaires):

HEITHD =T Aol HRUITATST ATIRUAT JUIRT YGRS AT,

SfeTd 1€ (Focus Groups):

ST T IAT TaRaUTd GdIeT 3N dhall STIdl. 3 T8 fAfre seaff
SR ST HiSTT JATOT SeUTETISRITT SR T PRl
AT JArE (In-Depth Interviews):

TG U] G d3fched UTcolaR Biciedl SITO=AT Jeligl, ST
SeaTeTT HE TR HTerT STOr AR HHST BRI EicterdT ST

AT ATETH (Social Listening Tools):

HHS ATETH IO SR 3T AIdia] &<h dhetet! 7, 1T 0T IT8hiear
Afehacray TR ATfRdT HebfoTd BT

wgfeH® frsa9ur (Competitive Analysis):

T SIS, SRR 3O SR ATaTRId ERUITT [T S Tad: 2T
STSATST TYTelT U TR R,

¥, SIFET WM ¥8w (Importance of Branding Research)
wqfere ferofa-fffe (Informed Decision-Making):

o STl Hepfeld defear fagmar Sfor fafere fauur a v gaeTay
TR T Pell HRUITH HeTT PR, SIS YT U STasel] AT

EIS) FATAFEiRUT LRI (Enhancing Brand Positioning):

AT faIUT Ravl FHTRUIT PRUIRT H PRl




ITEHI+IST ATSFAUT (Increasing Customer Loyalty):

S U AT e HoTgcT PRUATT TRST ST

AT g1 oo ROl (Facilitating Growth):

o ReR e Ufrseam ATeR Tl IcuTe IITRI U faee = Scare Suftar
feIRETTR, RO HeeT e,

SR FH) BT (Mitigating Risks):

o T IIIR AT ATEHIAT SRBHT fTHI0T FHooT FaarT e Sfewieft
TR STl JATfOT SR S 2repail.

Y. x0T WA Wefi @R (Issues Concerning Research
Branding)

Hrfe=T 31ftR® (Information Overload):

o Y R HIfST T LD IcIGE! AMGOT T TR Hifpar oy
BT BT,

IS UTED a‘é (Evolving Consumer Trends):

o UEHRAT WS FRIT Y Ieaid NI faem™ sfeT oHidr add
SCINURCICRU GG

TUTCHe WeMEATiTer TS9UiT (Qualitative Research Dilemmas):

o UMD fAQT ITRTEAT FbIR FHSICT ST el Ao TTeeral et
STOT Y& SFRIHYUT FHSLT EIUT STTERS 3o e,

WeMe JASEIT Whe (Insights Aggregation):

. IRETE SUgw oTfr AN TEwuTT Jee fsed W’ aR0r 7 U
SEEHIHD PR IR

STET TeMe FaATITeT ardHed 37O sie A & fegT Squar Fgw@yur
FPT ST, & GG Tl Gied, TqucHe Reerdt ST areTRIc et
ST T FHST HUART Hed Rl IT STITHTRAT Hed I U= JAferes et
fAUURT RO TR &Re ST, SATe AT ST aTecd SI0r Aac! eTaTiid
Sfe® A1er oy A &l

3.3 5 |19 (BRAND MEASUREMENT)

SYTEYT:

SIS HIU FEUIS qISTRIciel Reerell, ATee ST 3710T UpuT s FedredT JATeN
SSeT DI e ichT HRUl.

HCIEaURNIE]
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31, SIS SIFAedT (Brand Awareness)

Se TGl & ANUIR JrEE 3R, o Ted WITel se Iffor e
IereilT el R oimed 8 Sefad. Iod s SIMRedhd] Hold S 3o

s'S STRTAhdT el AISTRI=N?

AETOT (Surveys): TEHMT AT faH I se HTfed T8 BT d FH U,
IS SurveyMonkey f&HaT Qualtrics IRTET AR SUART ST,
Google Analytics: S< Taferd oM Her, Fohavers I anfor fafi
eI TARTEOT R,

ISTENUT:

3FeT: "The Taste of India" & 3rHcTd! TS WeoT JBel! ST, Il
AeTeT NSRS Ieorg 3MOT FAJLIUMAT MR T ToodT TSATHEY Tt

SIS STTRehdT HISTd.

TSI 3T (Case Study) - UTei-oil: HoTgd ST HfeH OT 2ne §iom
fIENumRT IR e YRS Falftd faewear Som=r faRaeie amiel
I TR chet.

¥. sis 3feFacT (Brand Equity)

S gidacl FeUNT Aol R SSHl Jedd e G, St HqedyuT urar,
forameT AT A RIHSD SFTHATHYT TIR BN,

ss sfradt Bt HIeRE?

¢ UHIeY TR (Net Promoter Score - NPS): T8I foaRer ST,
"TE B S SR RIGRE aRvarEr el erar amg?t § quned
ATIRUMT: 9 T 9 oTAT ST 3R,

e TSIl e (Customer Lifetime Value - CLV): UTgdh el Hquf
S YT el HEget AT SRaTe & AT,

ISR

CTeT qU: CTET YA Haifeih fHRaTe setehl T 378, NPS HA&uniTeT

HSHT NI - FFAUPIS: ITEhiaT BRERAT A fT=9or HRugrIdt CLV
T SHRANT &1, fehetepTeT Yrel TREIITST dfchepel fqUI EiROT ST,

®. 5's 48T (Brand Loyalty)



s's fI8T *8UNT TeepiaT -8l drd e fasudrdr fhdr SR ReRe
PRUITIT Hhed.

ss o181 Bl FIemRE?

Adie o= T (Repeat Purchase Rate): faRIE arefiaelid Icurad gmer
faemct SIOT=IT TTEeRTS ST SO,

uTed fedpa dauarer Afga™T (Customer Retention Metrics): FeRdl
T epRur, R @RET fbdT cliec! TUMHEE 3RTcied] AR 31T
R,

SETERoT:

Apple (YRATTEY): S Apple TIT IR &) SIR 317, TNl IRATT
AT 37T ST ATeehert 318, Apple ID fa%INUTGR g:@Rarer fRtemr
et ST,

TSAT VAT - UEICT: HUSD AT A dAfgec Murage Paytm
J:ERET &) gredell 30T Areehi- fSRieel Uoe g TRaMISl 3edr dgTa
ERNICRIEICIEICICU]

frrsepe:

SIS A9 & IIARITATS! HE<aTd 318 BRUT o SSTT JR T foraAour dhrug™y
A& PR, 5 SR, 518 giadct 30T 58 ST HISI $u=aT 31ferd Jrret
AU 9RO TUR % STHATT IMOT AEHIATT STEDIA Haer TATUT B
AT

3.3 5 UXT&TUT (BRAND AUDIT)

RS

SIS ONeUT RN sied FEdR INIRTdleT Rt smfor wueeieft wmem
glg(*l"ilc‘-lcb SSECIHSRSEIINSR

ufshar (Process):

SRt fIAANT (Internal Analysis): sSdt Hlemr, Sfe¥ T & I
ERNERICH

1T frANoT (External Analysis): IT8% €RUIT 0T Il HMRRT JTer
HJHTUH.,

[N

HCIEaURNIE]

&3



S TARATIT

&%

9. 3{eT frsAWUT (Internal Analysis)

ST fRITuITeT Il Ul Fedier §eedl o Hedid HRIeT JATeher PRI,
g TR 5 AerT, SfeR Mfor UMY arer e T eRd, SAmHes st
SIEICRCIUISIGASEECIRV IR

HET gch (Key Components):

IS ATeT (Brand Assets): SJa foFg (@R, SSHIEH, BNaTa, Yeesd
SO SIS e8] JATeaX fPcdeT <UT=AT TRT M.

A7 37T IfE® (Mission and Goals): STEwTet gEld 1T T 3T,
IFE] UTHD (S8 F718T) 37T FXaTeTe (FTR o) Qivel el FEifae
3.

HRIVUTCIIeT &FdT (Operational Strengths): TITEM, HHARI &,
AT DHRIEHT ST{OT TSI,

ISTER:

fégrar gffress (HUL): HUL FRIfAOr ofce feeior o afder s
qIEHIferaliT  (Lux, Surf Excel, Dove $.) G-RIGAIGT B SMOT I
gRUTET Ifeeielt S[eaure .

TS 3T (Case Study) - SHIRIRT: STHIRIA 3 T S $ Iod-
CIISTIT SATTOT et PHART AT ST o Al AT AT &A1l STfcreh
TS fFesdatr.

Jiaia frswomr afkoms:
qgrAT SfeFAT s gRume WRaT Pl S, F@rem fhar ufdhaidier
PHRTAT QY T3> FERUIT bl ST,

2. STET {9 (External Analysis)

HET gch (Key Components):

qTgd YIRUIT (Consumer Perception): JT&dh STl Hed, Tora<r 3o
Mot DI fa™R BT & TH U,

wefeh frI9uT (Competitor Performance): SU¥faedr eRurar, fdmdiar
SATOT ITUTGATAT TR P,




ORI S (Market Trends): STRMIA dadf, AMEHTTAT aaHTel &
Tfor e <ef} emeror,

SSTERO:
UTa YR (Consumer Perception):

AT JISIT: T q ey FEUL 3MTebeed! SITUIRY ehu=T UTeepraT SO,
rdequT 3707 FSfTeet fFNUMEgR STUedT 518 HIRUIT R,

Tefeh frs9ur (Competitor Analysis):

forair . qaReen: el T ST i 31U Cfefep ATbeHed HioT dadt
TS, TIRCel dTal fNUr shker] el TSI YAfdaR et 37Tfor drees
A GERUT e,

JISTRTAIA ¥aTg (Market Trends):

geiorell: Afiies MfOT Afer Ieurerre arad! JFTUft e Ucisietl- JATaeit
3Meseg TYdfeds FMCG 5 F8U[T Holg el

T 3NIRT (Case Study) - SIHET (Zomato):

T v e Al-3meTRa ReRedar I9Eer 3nfor aTaReea™T
3 epeT 37T SIS Yee.

grer frswor: Rafiear gamm snIRT @ SHcl Zomato Gold IRE
ARIeCT BTRIEhH & .

YTgd YRUM: Jghiar AU od Jiar feforeadar dar anfor o
(Application) 3TTHd JHRCTT.

qrer fepsworrer afom:
AT ATGINATST TG HT TeseedT SATeTeT.
DT Tl PRUGTATST HIvTeh TR hedT STl

I IITRUST JdeT PRUARATST foheT IUTET GERUM HRUIATST Ut
[RIESEZSIISINE

3.3.9 3l 3T ITRT frswor vy F PR HRa?

AHTHAT (Integration): 3T [THIVUMCleT (IRhl T 3Ife®) Adhferad Arfac
T RPwUTTeiieT (IT8e TR & Tae) Hrfecielt g Aferd 5 gRu TR
R,

HCIEaURNIE]
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ISTENUT:
IS AicH: TITT AlcdH Jawid Ay (ST R&D) 3T JTaT 3iags! (EVs
H1ST TTEH ARUN) TFAT AR ot Nexon EV 3T TRIRIEY STETSIAR 3dal.

frreepe:

SIS RIS & FAHITIIS] Ueh Hewaqui Hfshalr 318 Sif siszar qegredn Rerdi
HedichT pRal. ertal ferAwor seTar wHediark WR <, TR Srer frswor
JISRTcHeT Sl 1T Toef FHo BugRT Had . A e WIEUH Py~
B DT,

3.% se Ufi™a 78 (IMPORTANCE OF BRAND IMAGE)

ITET (Definition):

SIS & ShUmedT JUARIST HEwrdl JHehT Soied. A6 secll DRy TIpRTd,
Tt H et Sard for greameft fasdt fse eara g sfSmaR
ST AT, A 58 T YTeepia (78T aTeadl, OTRTe eAaRT el
3TOT ot fohHd JMepRUTTY & 70T ahval.

SIS JCTHT T80T ATEdH AT I SISIAST STciel gRU 819,
Hed:

DIECICIREICICE N

IR [SRIGRT aTedd.

fehHcTaR T STehe.

q. ITEaieh f8T fomior #Ra (Drives Customer Loyalty)

Ireerdl 8T & Arafie Siie, Araequl UERT 37T FhRIHS SFTHdeR
SATETRE 3R, FIPRUT & (S1ST) fram STfor Sirarerquired wre fHfor ehrogred
TG PR,

HEY ¥Ch (Key Elements):

W< (Consistency): |4 eI T FebIReT 58 FaeT S0ATHeb JT8ehiel
feraTT arear.

HTafead el (Emotional Appeal): TAHSEAT TEdHIRlT Aeer SR €
3ferep FOTC AT <0 ReiTel.

e WheddT (Value Perception): Wi Hod <UIR 88 & 3AfD
PIATITLIRATST ATED feehd Jadra.




ISTENUT:

Amul: "The Taste of India" U 3M%el SR Amul & ATYUT Jorer
3T Amul Girl JREIT FTd! SRS 3Md UGamuRgT AediHed
DI 3.

YCHT TN Apple

9. Apple 7 iPhone, Mac, AirPods ITIREAT ScUTEHTE! T Hofde =0T
(ecosystem) TIR eil 318, ST IcepE Tl AT ST0T Joar ot IpRUTRAIE]
.

2. URUI: IEHT Apple §SaR ST AT 38 & I TREADT
(reviews) T ST ScuTed! fashl-gd HRTOf Aiefadra.

2. SR f&SRY aread (Enhances Market Share)

U A 5 3MedT FRIIEUe SMeouu Saal T HIAT SToTRUSER
yhe Msadl. sedl fAarredn Mfor yreeprar gy Ares Jod TRET 31T
fAreART T

HET gch (Key Elements):

FTRYCTT (Differentiation): AT IEd ol MHT FxvIRIST ST 3w
IRIUY JNTFLID 3TTe.

framaTgar (Credibility): #3107 2R si€ AEPp™EY AT fHHi0T
GG

HiRaes TRTEY (Word of Mouth): THTT ITED seo T ST,
EEIUE
YcHT TIRT: Patanjali Ayurved

9. Patanjali ¥ =fiTe 3MMT RIS SUTGHAT ATe<dT AN 3BET
IR G el.

2. gRUH: Hindustan Unilever 3T Nestlé JRIREIT FMCG Shu=ieft
YT P, Patanjali Dant Kanti 77 Colgate S19d 9i¢ ¥l &_a
AIGT ITRIEAT fHesdeT.

3. YYTT: Plal auida Patanjali 8 YRkl FMCG 89Tclel SITETSRT s
.

HCIEaURNIE]
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3. fhHelaR WY1 21T (Influences Pricing Power)

Ueh HOIge s AT TUrer, TiTsT STIfor femargar fFmior eval, cares
U= Io7 fohAd IMdpRuaTE! Feft e

HEY ¥Ch (Key Elements):

sis sferadt (Brand Equity): FSTa 51 311U febAe STTeRe Srecll 3TTTor aRIgT
qTEeh feehq T,

T WA (Perceived Value): U85 o€ IcUeT SRS AT SUgry
TR 3.

3T TAFFTYRIT (Premium Positioning): ST #vfidlel S HfcraT
e fva are v,

ISTENUT:
YCHT 3MYYT: Tata Tea Premium

9. Tata Tea 7 Wb g ST HRAY Geepciar JTETRS SAfERICHER MR
fee.

2. uRorm: enfe Tueibiier SR fhaa SRITel se Ay
fSfepetT.

3. WYTT: Tata Tea Premium & ERTERTT 3Gt SITUMR AT et
HeHT 3TITT: BMW

9. BMW 3fT0aiT aTareRT, BHEIIRT ST ATf=Iqul daemredn Ufier SR <,
AT o T fehHeT TR

Q. UYTT: SR e IR 3RAett =t BMW &T SIRTITes 31707 YRA T SIoTRTc el
3T HRTT JTETSIT S 2TTE.

Hg<aredT M (Key Takeaways):

ITEd f18T (Customer Loyalty): A5 STST Feqedl WRE =TT o
3ATIOT Ueh (T&TATE AMEH T TIR B, ST Amul 3TTOT Apple I+ dhet.

IIOTRTC f&RIT (Market Share): SRTSTUT 3T fI&=ITEar 3RAeiel SIS
gferRqedfar AT &% 9Tdar, S Patanjali 7 FMCG 89T SRIder.

féeit fRI=0T (Pricing Power): HIfHae sf$Tes Soa fbra arebResiel
HTOT BRI SadT A, T STH ISIER0T FEUT BMW 3TTfUT Tata Tea.




@Y (Conclusion):

STET § Paes FUUF (Marketing) €NRUT ATEY, @R &Y U ATavITRIG dTehe
3R, ot Sefepretit are, ot JMfor ReraT GRfAT o, woige s TTeaielt ge
T1cr o FRal, SOTRUST auRd IRIAT ST 31 fha PRI &
S, T, HTSTHE JTIULe PBRUT & TR HGARTT Thipeet! e,

3.4 s'e fARR (BRAND EXTENTION)

SYTET:

HUITTS! HETl UMY 318, § S UBRMEY fIarTel S QTaheT; AHieR
feRTR(Line Extention) 3TTfOr ${uft fSRR (Category Extention). @&l UM
TTEHTAT (ST areddrd AT A S FATUT PRUATT G Fad DR

5S [IRAR 78T faem e TTaraT SUIIT $H%o Tai IcdTa TRo v,

3.4.9 UPR (Types)
3.4.2 9¥9iaR fOR<IR (Line Extention):

THICR fRR T8I Siegl sie AT faerd T SiufiHed) i JepR feberr Seare
RATER BT of YT AT ST ToodT TR JATIOT T IHT IRep SR,

STENT: HUIT AT e

RO HT, b TR SICUC Toof 3, JTUeAT 3 e TfcTsaT o B 310
qRep ST FefRcTcos, STRIINHT YTEHITS! HT HHTCAT AT ISR e,

gRUTRT: I7 fOaR™ Siear fHS/aM T8 BRIST ST 31T skealr 31ferd
EEERINIEREH

TR foRa R BRI

sis st feaaur: arse amellurgTa IR SRfeledT sied T UPR 3iferd
A& THIDRAT.

TSI FeTed SURRIR qrequr: T Icure 31 eadT 0T dvdTd.

fersht araaot: fafder e 3Tas oTarmd o, fIwdR Tpur qToiRuSTeT T
EICER]S

HCIEaURNIE]
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TS 3NATH: PIHT-DIE BRT LR

UAKT: BIH-BIAT BRI PR (AR RER) Plpl-dlell AR B
JIRIITETET TR ATEDHIT MBI e,

aRRumT: IS faem T Ued el MU TfE! T8 Shieet e, seedl
TRTHET BT 7 UT8 e T GIChIferal Jee et

3.4.3 907t fRRAR (Category Extention):

A0f} fRAR #8UISl STegT i€ HYUTeT: a1+ Ieare= Sofie FeIem Rl SIOr e
T iferseiT T i,

ITERT: I Selfdadhed

RUFTT: TATDHITST TRIE 3RTciedT SSToi fdoredT SURUNTeY (U, e,
TRTIRITSTT) 9T e,

aRRuT: SoToreaT eI s UfiHges gelfdgdel IUDPRUl ITRUST e
YT fHe5aretT.

oYt AR BRIS:

foour @ St A faed sie UiiSe e JERE! AT dHT
8.

se UIErT areaar: it R do=aiT fafder Hesqer |id T IRy 7ed
Rl

ST Y DRl UG 5 T JTSIRUST feremargar fHfor e,
ST IVITT: TS FHERIT AU faRe R

ORI CIeT 9 Ao geudd (crer &) 3Mfor eR 3iferer
TSR (ST HIY) faeTR e,

afRum: a1 fafddieRumge e FMCG UNd dre &avdd  fafdy
OTRUSTHEY adq AT e,

3.4.% S R BRI (FHTER ST Soft i)

(Advantages of Brand Extensions (Line and Category)):

9. ITEP 8T @Y o (Leverages Existing Customer Loyalty): £
R e ITE =T fIaRATeT SURRT R, SSTExUe, Se8 ATer Se-
JRT <Y 30T FEBSIeHER faRR e




2. fquu @d @ PRAr (Reduces Marketing Costs): fdem™ s
STRRAEpeTT JATIOT fcTS b UTeeh FRIaTuTTerT SRIc pHT Blll. IETeRuMe, e
3T famITé grerv=ar Ufeer aTiR o S8l SMI0r Hichele &RHed
AT e,

3. THeUT aredd (Drives Innovation): 8 faRdR Su=FT ATf=aquf
SRS IRT ear. Ierevunef, FeawH SN e Riew 3o
HeaRl NN T IITS AT,

¥. gIOTRUSAT fRR (Increases Market Reach): fORdR sieerm fafder
I UHR IR B AHT 0T Ioa Avficdier TEdhT M vd dhel.

3.4.Y4 sfs fRR-TRTEAT WHRAT (Challenges of Brand Extensions):

q. siedl duPpad URMT (Brand Dilution): TU SR AR bedrRy
TEDITE A fHI0T 8195 el ISTERUT: PleTICTAT TYURE 58 Pleic
forae TSNl (Is Be) Aed fOaR $eamdes AT TTedid! it
feresqreT 3fTefl TEY.

2. IITRTCHICT e (Market Risk): 31f7eRT Toericqd Hufia Toer awor S8
BRI 3T ARl SSIERU: fHIhIR TSRS~ 3MUcdT S8R s
TfTSaT IWANT BT, YUT SRR T T fausia aRfercfiges
IIART YT ST

s fOEaR, 1 a7 TR faeaR 3y febar Sl faweaR, & Sefepret
IIGHd ATE 378, HA, JAA! BIVGRAST <ral Seedl & Alwarel T
JIOTRUSHeT AT FRHTC SRV 3L eh 3T

3.¢ s cafha<a (BRAND PERSONALITY)

S kA TeURST HTEl A SIfor qurgEten o &er 37 S VWl 58S
gffafde eRal, SUHe A7 AT féa UTEDITS! 3TTehder STIOT FHeifere
BICI. & JT8haT URUTT Tead T sieelt wafiep Siie FHior e, Sare ar
BTG eToBT ST,

3.6.9. s Wftpawrel T@ ARMEA (Key Characteristics of Brand
Personality)

9. HFET TUTEH (Human Traits): SSEHT &A1 TR, e, TRSH
febarr =rfe=argut 37T faeIsori=T gui el ST,

Q. WEfT® SIS (Emotional Connection): FSHd s€ fthAxd AT el
Hearel 37for wraielt Site T shkee fosT fomfor s,

HCIEaURNIE]
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3. WIAcT (Consistency): AT 5 fhad PIcTicR 3TTeoxd JTOT feremy
33 P

¥. WERIAAr (Relevance): sSed Ifhi@ alfédd AEHAT Gal ITfOT
SIEEKCINIE CAUIRECRIEH

3.€.2. S Wfthaara U (SR U@ aiea 7<) (Dimensions of Brand

Personality)

9. UMHIdTRAT  (Sincerity):  UMIOI,  ATiged 30T 3fHalL
SETERUT: TI+seh 8T freTaTe AT qRURep 5 F8ULT STleseetl ST,

.JFEHAT  (Excitement):  HOIAM,  dHodd  MMOT rSH.
JETER: ¥ Yo JTUeAT "gives you wings" HITSHER ATEAT AT f+for
.

3. 89T 3T (Competence): [doIE, g 3T For.
ISTERUT: ShIRINT 8T ATIATRID STfOT RIS Ui 378,

. URSHaaT  (Sophistication): U,  JTry  oMfT  HIES.
ISR s e T 1oy Hearrer wifHiferea .

4. PURIRYUTT  (Ruggedness):  Aoigd, GEE! MO @eaw
IETERT: T THfthes & AT Jfor Ag-eRhiar Udieh TR

3.€.3. se fthIar Ja<a (Importance of Brand Personality)

9. SYUN (Differentiation): & TG IOIRIT SSAT IS NG
[EEEYEGE

SEIEUNGLIEE] GRS [~ VDI Tl g"‘a\‘i‘al‘lld oo oxddl.

2. UTEHNIST AT (Consumer Connection): YA ¢ AT &
DIECICIRE I GO

SCTENUT: BIBT-BIAT AHEER—ID UfHT SIFTfd SRR ATEHIT MThNaT

PR

3. O (Consistency in Messaging): 99 fSaruft anifor sifeaed
The T IRE.
ISIERU: Apple TEHIE  IMMUSAT SIfRRM, STa MMOT ScUTGH
Afa=aquicra gei Tedd.

3.6.8. Aolgd s Wfthd M7 FROT (Creating a Strong Brand
Personality)

9. D&k HAHSIA oy (Understand the Audience): JTEHTAT 37 JelHast,
e STIOT i ATeT ST ehrUT,



JETERUT: TRID (Nike) oS AT TR AT WHIAT SRR Hfcra TepRuT ST
DT R,

. ¥ ff¥a &R0 (Define Core Values): i€ cfthd siszar el
SJebeT U1,

SETERUT: TTCT YU feraRATeaT ATIOT Hfciepeiar 9R .

3. YO WaATE (Consistent Communication): SITERICT, JHoT HIegH

IETERUT: SHCIe] FHST AregHTariel feoqult SeHter AuieiR aMfor gfgH
SRAIT.

Y. FATENIR S @RI (Adapt to Trends): HeTdd dRTEY HIF Sad
CIRISCRNIR CEERaE

SETERUT: At TaRiered] "SI 3/ &' HIfRHT qHISilcier gaefedl el
EIRICIEREAGI N

sie SafpvaTdal SaTERur

9. UMETOTHRAT: dish (fTTaTe BT URURS).

Q. IHTISHAT: BRTED (JADI AT ATYFD).

3. &THAT 3THA: HDFC o (ATaRTRIe STIOT fA&TATE).

Y. IRSPaT: ST BlCe™T (STl SATfoT U,

Y. SPHURGRYUIT: et Tfthes (ATET TIOT Horde).

T 3TV

q: T AT

o gRRReRM: 209Y 72 Fiiler GRaredT GeaTaRe gal HTeTudTd 3T,

® BRATS: el SSTM YRS TTEDhredT FRidT ¥ e, faaRy areaum=iT
HIfEHT e JATIOT GRareR IR e,

o URUM: T 3MUe INRUSHIT T wRa fAasdar omfor se=am
OOl GoeRifue .

2. et AftheSdT HURERIUIT
o GRRverY: 8T sie ATed AT AHAT Ticiies T8 AR el e,
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o PRATS: "fRHTII NS 3nfor "~RIey HfF T AREAT BRI 3TRTo.
o URUMH: AEI=AT MUTT IRTAICAT IShUIS! 8T s Ulact! U] I+l
SATIOT T ATEDIATICT HoTecl AT +Teh Heer 10T ST,

3.&.4. A9Ed s feth T BRIS (Advantages of a Strong Brand
Personality)

q. UTEdiel S 8T (Higher Customer Loyalty): Hrdfie sHiqe
Sepretie forarT fmfor grar.

2. I fHucii=t &=dT (Premium Pricing Power): ASTed SfthAd ITd

SETEXUT: Apple JTIedT TTfa=aquicH e oo febHe 3TTehIRa.

3. ﬁ?JTﬁH sk 3raqur (Improved Brand Recall): émésqu\qﬁs EERCIRE?
<T&Td NT&dl.

3.€.¢. S Ifthad o HRamT A= srs=URt (Challenges  of
Building a Brand Personality)

9. HIAeT IMGU (Maintaining Consistency): 99 f3@mofl wasder nfemr
3qur.

R. ARGfId Wi (Cultural Sensitivity): fafde depdiaed s
wﬁﬁq?-:raﬁw UDIX HIGX DhNUJ,

3. TPRICHS RO AT HROT (Managing Negative Perception):
feferTe; febarr TehteaT HeberUT &Y .

Uch TIE JTOT ATTAYUT 58 G fehHel hefed STSTRUST SSel oo Torriel fHesg T
<& TR, TR Tepiell Wid - A TR Dot el 18T, weef Jpfor ey
EESYEE

3.9 'S &IfeT / 2rar (BRAND FATIGUE) I A

SS opq/ercT TS YTEdidl Sedectdl I dHI BIUI, el YU fdhdr
AT AT U, & HEAT s JARTHARM o, TARTRT BIUIT=AT F2THob
feba FaTuspHTeT STHTaMes BId. 8 Aepqu/alfy 8T el RTINS HIaT
&1l 3MT8, PRUT AT ATEepid! (ST T dral, fash! Bcaar a7for sz Hfcriel
GRIRICECRI

3.0.9 5/S PHETR/ERIT &I AIC (Key Cons of Brand Fatigue)

9. ATEHIET I HHY B0 (Loss of Consumer Interest)
IRIR 9 fAqu FeeT fhar AifE uTfeea aTeaiar skeqeier ™ dHT 8ldl.



SISTERUT: Myntra 31T Flipkart ARYT $-HTFR TelchR{TIT IRAR JUIT=AT
SIRTCHE SHERTHo0 ATIRE! <1 et (81T el febdT TTRIT ETUR S feIee.

Q. TTEH HEYTT TS0 (Decreased Engagement)

SR SIS PRAT aToT febdT SATehtieh g1 T8, TR ATEe <AThS Geiel BRI,

ISTERUT: AT HATEIHIERIeT 3 AfeTfoc! of 3 sigal FaR UbTd Jodf
PRATT, o5 T [FATRATETT BT BIcT.

3. 5 7o HHI BT (Dilution of Brand Value)
JRR FH G VA 58T BRI 3Teodd T e HHI 81> 2Mebel.

IS Kingfisher Beer - 3fcdhlalcifeRald U 3Mfor dufthds wresel
SIS YT BT, YT T ST RTedt 3MesRg (A T0T rudTe rueft axe,
CTeb H ATED TEoset.

. FTBIFT BIIGT 0T (Competitor Advantage)
qTEeh ~TdI- SATOT ATG~YUT STTH SUMT UfTeqedihs deg QTeherel.

SETERUT: Nokia  faUurT S1Tfor Seurer Fa1ushHIhs getel hedlfes Samsung
3T Apple T ISTRIC ST AIGT ATCT DI el

Y. FPRICHD 5 UfTHT (Negative Brand Perception)

AT RIS 58S SIS, IAdg bl JHERY a1 2ehel.

ISR Kodak o feRieer dosie TlaRuI™T faeid detm Mfor 3maear
URARED fthed AGHITER SR 9R e, 15 T 8N STeT.

¢. fershr aTTfT HEwIeT IO (Decline in Sales and Revenue)
eI SteTEeTdT SciTE B! STed™ I fRht T Fasger ot 8.

SSTERUT: BlackBerry &S UhaIodl Hogd SSTRUS BIciT, GUT HAd Seefur=ar
T8 TR TdIUghH T el 0T ST FeelieR R e grar &Ry
ST,

S APHIT ISTER0T (Examples of Brand Fatigue)
SETERTT 9: McDonald's = TARTI<IT SI0TY A8

HHHET: Fad "Happy Meal" 3107 I/ TRl STfexlddierk R fea™
ITEHIAT I DHH! ST

HCIEaURNIE]
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SUTd: McDonald's 7 AT 8 30T AT ARFAQY TRy A1eR o]
YTl 18] UR e,

SEI&RUT ?: Snapchat o TAIUHH HH B0

WARIT: Snapchat o7 JAfY  (features) A arcAmefl Siell, BRI
Instagram 317107 SR CelchiHT diier ISR eicte.,

RO aTRGI T FT ST FSTRIC et et ST ST,
YcHT MIRT: Kingfisher Airlines dT -8@Tq
RIER GIE

Uil Kingfisher Airlines & Soay JATfOT quraia Uiciie HIFeil SITel 8lcil.
qTH, §1S AehAT0/&cI e uHT 3111 JTSTuile AT,

TET AT

9. YRAT fdAa-aeaeiiel (price-sensitive) SNIRIT 3ffeTerFda) TR ¥R
far.

2. QfeAfsIcT SHfERTCT SATOr 31fcieehl fAuUFT o SIS THTd BT ST,
qRoT:

fees@RId e,

Indigo Airlines IREIT TG M7 fOHMAE AT SUM=aT Sqefpi=T 4T
aRRerc T BRIST SdeT.

3.0.2 s 2har / &1y STBUATY SURT (How to Avoid Brand Fatigue)
9. |G TAIHH PRI (Innovate Constantly)

TEHMT IATE [ChauaaTeT FRaffauor 969 Scure- Jfor i Jifeq dex
IR T 3R,

JSTERU: Coca-Cola o Hifad 3fTgildilcl YR MUt 3MTfUT “Share a
Coke" R AIfgH I&da.

2. faferer e aruRor (Diversify Content)

ST, 39D M AR e GhRME SR BedT Aeediar TeHRT
e,



SETERUT: Zomato BT foIaT 3TN <iTe] BreTISIel Hafere Tt HTeaHiaRtet T e
T T8 T BT,

3. ATEPITT TS SRS oy (Understand Consumer Preferences)

RIS HeATERT o1 ATEHIeT TR STIOT T FHSI BT JATaRT D AL,

STTERTT: Apple I A IcUTE IR ARG PRI T TTEDHITE
IR fHT0T Bl

Y. e TR ¥R Q0T (Focus on Core Values)
ST Hes HeheUmiell ERavT TEUT TIOT ST eh fIRR TTesul.
SSTEXUT: Patanjali 7 =fie SATIOT STRYdiferey IcuTaiar ofef it ot JATaei!

1B HT el
Y. T TEH Bremae (Limited Campaign Durations)
ST AT BleATaell I TTEhieT ITTE HHT 813> 2Thdl.

JSTERUT: Cadbury T "Kuch Meetha Ho Jaaye" HI8IT Wh HUIRIGIA]
ToBTCT ATl SHICT, TS T A&+ TATSHT STfOr 37Tehiep ared.

& (Conclusion)

SATSTeT Hifgei T STfcIaTaTaT T SATOT FaeledT Ted U™iciHed e oredT /
&IfeT &Y AST FARAT MG, IS FAT T BT AU TS fhdT ATeepredr
TR FHT B e, TR o U S ADAT. AT, TaATIHHTEAR HR
3T TS

A

o faghT aAfoT FEvgeT e,
o ST RS F Bl
SETERT:

Kingfisher Airlines T fdUUR €IRUITeAT Yo sie erebedrar / &fciiaT T
FRIET ARTEAT.

SU:
Cadbury TI7 "Kuch Meetha Ho Jaaye" AR ATl 3T PIBITAR
SSAUTT=IT HIfEHT e,
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3.¢ WE-TSIBRUT (CO-BRANDING)

URIST Uehs dod AdIF IcUTe fdbar aT <OT. AT YRS S5el AT
31feep Hed T RO, eI STSTRUSTHE] 2T Uy STI0T 1S gieract JeRo &
3Te.

3.¢.1. %—gﬁwﬁw (Types of Co-Branding)

9. ETH AE-JoIbRT (Ingredient Co-Branding)

TehT §&0 HEwYUT Bice ST SSedT IcaTeT d1aveT ST,
JSTERT: Intel Inside TRIER Dell fdhaT HP Sfuciomed.

2. UhTe HUIdiIel WE-TsIhRUT (Same-Company Co-Branding)
SSTEUT: iPhone 31TOT Apple Pay T T AU,

3. WiYh SUHH HE-ToIbRUT (Joint Venture Co-Branding)

SN S MFIERY S Fd ScaTeH fdhaT JaT TR e,

SISTERU: Flipkart 3TTRT Axis Bank I IEHNIGT TE-SS€ HiSE Brs
U e

8. Ig-HTAISTe WE-H1hRUT (Multi-Sponsor Co-Branding)

3D SIS Tehl A>T Uehll Ie2ATATST BT BRI,

ISTET: ICICI Bank, Mastercard 31T Paytm JHT T I3 <0d Hdl
o e,

y. AR HE-THIHRT (Retail Co-Branding)
faRenTes TR SMTOT ST Ul AT WRT IUTG ATEHIHT 4> PRaT.

SISTERT: Starbucks T Tata =T 3@l SerSeler STer.
3.¢.. WE-SIPNUI BTI< (Advantages of Co-Branding)
9. §ISTRTIA fRAR (Increased Market Reach)

SR Se T UhH DT ‘/IISCJDCJ‘IrIdD\:a\"I Uhldal gldl.



SISTERUT: Uber 3TTOT Spotify I YRIGRT & HaTel=T TaRITGRRI It
SpotifyaRieT TTuft YTt Ffewr faa.

Q. §€ Fegad T (Enhanced Brand Equity)
BT sSeqdal TR ST SISl ST d1Gad.

ISTENUT: Supreme x Louis Vuitton TIT 98-S Slval slsdT olf dTedel.
3. @Y fIUTUlY (Cost Sharing)

i BER UG B VIS RUCE I CEANISIC EIRCC A CEIU SIS IR L CRC IR CY
T Y BN

SISTERT: Nestlé JTRT Kellogg’s T Uad I ATEINITGST YITRT TR .
. T IISTRUST 59T (Access to New Markets)
ST FdIH ARG fhar T Himferd U< TMeruaTs Fed 8l

SIETERU: BMW 3TTfT Louis Vuitton I fiHd IeaRIEST STl & TR
P

Y. fr4TATEQT 918 (Mutual Credibility Boost)
g Sead aRTeiel! YReRT UTedh T fJamTT aledd.

STTERT: Visa 3MTT Amazon Pay I ST HTS IUTed del.
3.¢.3. WE-SIPRUMTHIS 3718 (Challenges in Co-Branding)
9. 58 fRFTeY (Brand Mismatch)

Sl AT 518 JeAHe ATeehied) Mges *H{ur 813> arepdl.

IETERN: FAT shery 7T SoifeaT Sediad UFTRY hed™T I faAy goif wHT
8IS 2Thd.

2. 3R RS (Unequal Contribution)

SR Ueb 5 U THTAT SR, TR ST siS 2T THTd b1 o 2Tl

STERTT: I8 e Amazon AREIT AIGAT sedled 9FGRT dhedrd ar

AID[dAT ST Rhdl.

3. TSR MeId (Customer Confusion)

Whd o IARCIAT Seqqew UTedrar s MR Fueivamr Tes 8
grepel.

HCIEaURNIE]
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8. STIRGAT framoft (Shared Risks)
PIVITE FDRIcHD TRIGI e Tl §GHaR YIRUTH 835 2rebell.

G-I BRUTET ISTERU! (Examples of Co-Branding)
JSTERT 9: Paytm 31T Citibank hf$e B1E

Paytm 70T Citibank I HE-HARU ST PBrE G bel, S Paytm
IERIIN B 0T FRART .

g Citibank T T0UT, GASTFOHT TTehigdd Nekvag ged siiell, dad
Paytm =T 31T AT 8T Ier SURRICT areetl.

SSTEIT ?: Maggi 31T Amul

Maggi 31T Amul T "Cheese Maggi" dd detl, SITTET Amul TT ioTar
1S Maggizar "|QSC’Q‘N‘||GIC| UhA hcdl.

RO & ST T00T ATEHHEY bR e,
IETERT 3: Tanishq 31T Air India

Tanishq 37T Air India I FERNT YR SIFW ITEHRIGST AGR Per.
UROUIRT: Tanishq T ARG(crd FU~IcT fHasrel AT Air India @ UfiaTRic
IIR™AT JTRRET ST,

HSHT AT YR Tata Starbucks (Case Study: Tata Starbucks
in India)

CIT%Nﬁ :

Tata Global Beverages 30T Starbucks IRAMCT WIh SUHH.
Starbucks T STTTfcied TfcrST 30T Tata =T WRdTel Foige Iufeerd! m=m
HIH.

K ECCNICIIR
Tata 7 A IJoa-TurE<ra DIl fRIT0N fet, TR Starbucks = SIMIfcp
ST JaT 31701 5 3Te3Rg 37U

Tata AT fSBIU STer Ierg R SI0T UTTe Tl fHefTh Ruard
3T

gfRorm:
9. STSTRTdIST Q1B Starbucks 1T Tata TIT LT fAETRIT BRIST ST,

. sie UfISn: Tata & Starbucks TIT STI-UHISAT ST STISTITT HIRIST
3T,




3. UT8% ATWA: "Masala Chai Latte™ ARG WRAF I Ifcteil Jedre
ATER BT AThIT MBI ot

3.¢.8. WE-TRIBRUT JIRAT PRUATT AF (How to Succeed in Co-
Branding)

S T S@BAUN: qlvel seqdl Ife AT e THI SR,
UTES BIRIEITAR 8T <hisecl BRUT: HE-S1STob ATEDIT 3D Hoo {¥osTa.
BTN TRI&IoT: R -5 TETer ger Ao eRor GeRTdr.

ORdNeT Tata Starbucks 3TRT Flipkart-Axis Bank ARG 3STER0r
SR T faaRYde ST FRISTYE® ool TE-s1ST JART Bl ST,

3.8 s i3 @ (COSTING OF BRAND POSITIONING)

S's [f3ci =eurel ATeepredT ST fAf3E SO ares she HfcraT 0T et
UL PRIET TTFIT. & e e ToRieR fdTel ST Sl 88 3faed
&I ATE e Sobe e,

3.2.9. i fRriel Wefa o7 @ (Key Costs Associated with
Brand Positioning):

9. IISTR NG & (Market Research Costs)

Tehred] TR, UGd! 3707 dNIRIIeT 8 JHS[ BUl a9 3776,
St HIES Gl A G | 1 1 1) o N CES K L B A
YhROT IHITRT: Amul

o Amul T ATEBIT RISV 0T TUIERITYUT GFerT=a SedTerear TRl
TSI HUITATST HIST TcTaureh chetT.

e "Amul Girl" 3RRIFTIEGR "The Taste of India" & TITIRT TTeiIOY
AT Pl

Q. SIf&RTe 31TfoT fqur @< (Advertising and Marketing Costs)
ST Jo SRTTATd THTET HYUT RUATATST HIfGHT IR bR,

ISTERT: Coca-Cola I "Open Happiness" A8, St Sgall U ISR
U FEUL WTEN .

HCIEaURNIE]
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YcHT MY Flipkart

« "Kids as Adults" STfexciHl Flipkart o Peaird] f[IammE g-oed
CeTCthi® FEUL STTETquT Tor feret.

3. Soureq fayer onfor aveuum frmfor @RvaTer @H  (Product

Development and Differentiation Costs)
SeaTeT GETRT T TefiT EE BRUIRATST AR T,

IETERUT: Apple = ATI=IQUT &S NfOr THAMRR R <% N se
TG TR fHTT hef,

AT THINT: Patanjali

ST Tt TR IR Sie™ FgU[T UIfSTerfi Siett.

¥, SIS 3N 3T W™= & (Brand Identity and Design Costs)

forg M, I8 N7 SIS 3o TR HRUANIS! dheted] Garar a1
FHTAST BT,

SITERUT: 2008 HEY Pepsi TT AN YART-ATG! 1 SUTET SICTAUEIT SR
G 3Tl

YR We: Zomato T IR MTSAT forard 3T fuqe dIgaT dvor
IR IEER IR CRISERNIN CEERORK

4. fshY Trer o1TfT fraRuT e (Sales Channel and Distribution Costs)
seea (ATl GET Scure Iuetser GiiAd B,

SETERUT: Louis Vuitton AR dasRl §€ A1adT SHMTE! AIST Jqaue
T,
CHT THIN: Titan Watches

o Titan 7 HIGAT FHIUTR ST ITGT -1 AR SoaTy, Uul HE
SUCTeY 38 FEUT T foet.

6. SMU® AT AMIFTS ITRSIRCT SEEERT (CSR) @ (Public
Relations and CSR Costs)

SIS YT GRS PR SATMOT CSR SUHHITE Jeidu[eh U,

ISTERUT: Tata Group TIT AMINTG SHESRITIT HIfRHT, AT AT fraRITe
3A1foT Afcrep 8 T YRep SR



7. fefoieat anfor waT=r AregweRleT @d (Digital and Social Media
Costs)

ISTERT: Nykaa 7 fSRICe-TerT gRur SfidRer, Taeredt a9 (influencer
marketing) 3T SFT HTE2H A IR Fad:olT fJeITe ey tefehi
FEULT UISTe e,

3.8.2. sfe fMff=ar @afar gRUM #RUIR g% (Factors Influencing

Brand Positioning Costs)

q. JENTET UBR (Industry Type): STy SSAGT FMCG ST et
SR & AR,

2. IIOIRKNA ¥oef (Market Competition): ITEHEG SNIRIT S ST
PRUGTATS! HIST [TV 3TTeIeeh AT, ITERUT: Ola 3T Uber JTedTciiel
GUSIRSI

3. dfd ATEPET (Target Audience): fafder fohar fafore mgem™ATdT
I fehdpct HOYUT GRUY TG SFRIT.

¥. YiMfed fRGR (Geographical Reach): SRt SOIRIG fORdR
PRATT TN FciTelt Jg LTS JMRIfveh T B,

3.%.3. s RARIEY [aaurhia B (Benefits of Investing in Brand

Positioning)

9. 5 f8T a1ed (Increased Brand Loyalty)

JETERUT: Fevicol TT 3Tehyep STIOT Hef+Teh SHTfERTc o0 ATeehiT §e2fl Tg AT
gred.

2. I {9 STHRUATAY &THdT (Premium Pricing Power)

ISTER: Starbucks TT:ET T BT ITHT FBUFT T FRATIUT Pal,
AT < T febHcl SATehIRCITC.

3. ISR f&<IT a1 (Enhanced Market Share)

SSTEXUT: Maruti Suzuki = fI&THTE 30T IREFSUITAT TS 56 T8 el
¥eRrTeT 0T et 37Te.

AT NAT: RSN TeRATS — HH fpHeiicier marsar si€ (Case
Study: Indigo Airlines — Low-Cost Leader)

HCIEaURNIE]
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EIER GIE

n SIS CORATSAT Ta:aT PHI fweiil, PIVKIET LIS JfaeT FReiel!
(no-frills) frmT=TeT #8 v I 3T et 3iTe.

s TSt foaves:
9. T IATATI: TS AT STOT HRIEH YRTe-TaR 9R e,

2. fqur U “On Time is a Wonderful Thing” IT AfERGR Josd” JaT
YRAUTRT 58 FEULT IfHerT cher.

3. fercoT Iet: SiTTeTgT T Seicthie qTavn faRuT T BT chel.
qRoT:

Yo% U&T SIRT IVIR fewr f@ad e IRd e asqe &=
SITETSIR e,

3.8.%. s f4f¥ch @i 3me@™ (Challenges in Brand Positioning
Costs)

9. == RS U (High Initial Investments): & TR
STTTergET TTOT AT o QTehl.

2. TSCUIR STOTRRRRN (Dynamic Market Conditions): ITEGIAT YT
QM FEeTedTe TRAR TSRO BRI oTRT.

3. YUYT (Competition): Tt sie THM NSTAFT ROT aToRG 2ThdTd,
AT 6T IRGUT T h S

@ (Conclusion)

s's FfErchiaer Arer oniier @ aRFeT a9, SldeTel ST Ja! s TR
PRUIRITST BT T 3MEaeTeh RAal. FST, e AT Ueistell JRIREAT
AR ST AR FRME, fIquRT 3AfOr AT=gul JavehigR aTRYSHE
P TATT fHasder T8, IR T RIS ST GRS [AaUhigR 56
ISRTC feg R18 2ehell JATIOT ATEHIHE aTefeblet T faaRy fHfur s Srepall.

3.90 SIS SN addT (BRAND AWARENESS)

S STFROEhdT FEUIST U8 UahT SISl fohcll T8t SNasvgdTe fdhdT oTefTe 3adid &
ERe AR mfor sfe IR 9T I1aR T g g aed Kide :1fed
sieTaT IuRCT STTofia Saard, fidd o TRET HRATT TAT HTeT=T <.




3.90.9 S SIFTeHad Y °Uch (Key Components of Brand
Awareness):

9. € 3M&F (Brand Recognition): ITEd TETET Sl Il g, fSiTer
Ef'33|| N %Q d Ylgd Hewl 3H00(9|c\¥|q?\‘||('1.

ISTEXUT: Nike 3T "swoosh" RN fhaT Coca-Cola T TTeT 3T Uiy
TSI,

o

2. s WRUIEAY (Brand Recall): IT8% AR Icuresr Softel Fefer s
SENECIECRICEIGH

3. ISTENU: SR TETET ATEdlel Maud 84 3T, a¥ d &9 Coca-Cola
fohar Pepsi 33T,

3.90.0 S SIFTeHad Jaw (Importance of Brand Awareness):

ITEP fIART (Consumer Trust): BRI S ATEHTAT ToRd (FHTATE 3T
SRR CIRI CRRIEI N

FayfcHadT (Differentiation): STU € SITRedAT 3RTTel € JTSTRIT RTI
B ST ATAT Tt fcids HrIaT fHesar.

JISIRTeIIeT f&¥4T a1 (Increased Market Share): 31f¥d @l she ATfed
AT fAshl ITEUIT Aed &Il

sie 78T (Brand Loyalty): STieeh 16 fAfTE sieell oo o, o
SIECARIE R NE I

3.90.3. 5§ SIFRAedT dIGIUIRITST VI (Strategies to Build Brand
Awareness):

9. A SfET (Consistent Branding): I deddiay fueg, IR,
AT TTfOT T2 ThTe ST 51S BT TS AT STl

Q. W A fquue (Social Media Marketing): Instagram,
Facebook, Twitter IRIRREIT TefcthiHaR 3Tad AT 3R FHed HIgAT
Uerepuid qrgradT .

3. U4 f9u (Influencer Collaborations): THIGTT I HRIGRT
BT fINT: TOUHEY sied 3T T

Y. BCC WIHIET (Content Marketing): Hifeciyul &aifr, feafsa,
TSHRCER SSTT JeAaR R o™ STFRedhdT e,

Y. SR HIEM (Advertising): 39, Jfsa ATem, iFeTsT ST
SATOT JASTDIGIR ST AIDAIETIT UETareT AT,

HCIEaURNIE]

AN
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§. SEO 3mfor SEM: oMy R oifftearigiom (SEO) omfor emer SR
fqUUFTET (SEM) aTR o™ S Fafer ScUTeHITST 2Ner ST st
fe=Te.

SIS ST ISTERUT (Examples of Brand Awareness):

Nike: "Just Do It" ENSaTRT 30T "swoosh" AN ST UTAdaR. oATeh SR
2. Nike 3MUcAT SfexTd, T9@eme fouum snfor Qe Hifsarar

HTEIHI 58 SITR0ehall feehd S,

Coca-Cola: oTlel-Uig=aT IRICIE Coca-Cola =T [NSiTTedd 30T SiTfexrct
AT ST FRTeR e oo o rel.

Apple: Apple F ATfI=IQUidT SATfOT AU 3T TR dell T8, Tl
ST SRS STeh 8T osRg .

STET FeMeMTaR SMUTRT ©e-T 3NART (Case Studies on Branding
Research):

HSHT 3TN 9: fégRaT gf+iferear — Dove 'Real Beauty' 3T
urefAT: g gifelceRell Dove SST! &IRUT ScerrRrE! BIdit S0 AR
AfeeTiel STfere e Hefer TReATiOe SR 8ieT.

ey uga: fafder diRepfcre grdyHa afeeTie Te @@ i Afgere
SICRIRSRI

fersenef: wifeeT URURS Al HeuiTe SREAT BT R T 3R 5§
T 3R 11 AT STCHGYRT {07 e,

gRUIH: Dove TaT 'Real Beauty' HIfeH ST AfSAT aRgael ef, SIT0
sis 187 JATfor farght areed.

THRUT 3NATT ?: Tata Tea - 'Jaago Re' MR

gt Tata Tea off SRR iy T9el Bl a7for Q=T QTS
HeEITaR ST {107 RuaTe fURT ercteT.

T TET: G JATIOT T <l o] cTouT YTeehil R STV Bieier.

forsep: To0T ARG UsidgeeT 1S SIFed Bl AT ATHING STETESRT

qRUIT: Tata Tea 7 'Jaago Re' AIfdH IEdeh, ST YRR, AdeH
q1G e,




@Y (Conclusion): 0T e

s STFRedhdl & PIUATEl ST ARSI TP Tch M. TTedh oIdD

seoff uRfra sraaTa, fads I T seotT TxdT ST, IR g amfor sifeT

'K

9. TR U TG U HifeHear gRumERT eaHT BRUIRIC!T 58
HIMET 31T HT TR o 2Aha?

2. AP s FRATTT Aod s FoNgARaT fAeepsfar FHEEaer
PROGTST PIUTCT U Sfacidel! UTfaor?

3. 9% WIMIET GERUIMIGST Feed ISR ST e s qRienT
HUHT P TIR B0 ABA?

8. UEpred] UHiqudiear HeeHrdier Hifsded smER Afdaqy se
NG fIHRIT HRUITITST PIUTAT UTeel STATI T2

4. Il SR FIIRIIAT 8T HRUMRY A SIS UM TIR HRuIRATST
s e fehu T SUART BT oo IThal?

€. 3MYeTT IUSHHT I SUITATR A&l Dhfed PRUIT s FALATETER
TR T sie UM WIS AT T I RId o 2Thdl?

TEuAtdt 7% (MCQs):

9. 5 STRRaehCT & DA T 3ATR?

31) TTEDIET TS IUTEH G SRUGTET &l

9) T8 SSTT febell 3Tleseg fohalT ST QTepeiTel el &

&) sISTIT IqTGAT! fhHd.

S) ST TUrarT.

IR §) TTEP SSal faeil 3oy febarm ST QTehaiTet Tl &7

2. Gl et P s STFRodAT aTG U} U ATe?
37) T fSepTuft ATceayuT Joileh T,

) SUTGT T T o,

@) FEST AT fqqu.

) TGN ShIHTD [TTU BT,

IR &) U foheer HHY HRor.

IAL)
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3. "Just Do It" TN 30T TG2T e Iod 5 STFRaehdl Ieletl U
PIOTCAT?

31) PIHT-PIAT
) et

) TG

) GHET

ITR: P) ISP

. S8 3{TGqUl FEUINT DI ?

37) THTET S UTfReTar aF SNesRguTT &FeT.

q) fafare softefy FERT sie TaauaT e ar.

®) SSTIT IYTGATT {hHT TSIV &7

) TETET SheaR [T SauaTe! &,

IR ¥) fafdre Syoftef weaftra sfe sequar emer.

Y. I 5 ST DIVTCT AT 3MTR?

31) aTGereT fraTT 3N aoTRME e fRRiaY.,

) TR ST ora.

@) dTeetel IcUTe fdhHd.

) PHI fouuH @9

ITR: 31) qTSerelT famT T FroTRME e fFEr.

€. I JMISIT IUTGAHT RS SRIJUITATST PIIAT SIFRIT T ITIReAT
JMRA?

37) AfIfeciRAg Tieal STfexrdl.

9) e qfsiel ST,

P) "Get a Mac" Hife.

) AT ATEIHIER THTaeITet! SRhidT dTuR.
3JTIN: &) "Get a Mac" M.

V. i€ 311 (Brand Recognition) T PIUIT HEdh ISTERUN F8UM HIell ST
BT

37) sieel AT VT 3TTSqugTT &

9) s forg UTfRedTar AT NGUaTT & aT.

&) IATGATHT fhHd ST&TTe SqugTT &



) sieTT SNATITdT 315K 3L, TEFaROT e
STR: 9) siea frg nIfEeareaR cTeT SNEQuATT &

¢. TTATAUT DIV HUT ST 5 8T (Brand Loyalty) 3RTeiel! 3?2
37) 3fuet

q) yodt

) AT

) AT

ITR: 3) 3T

e | SRIER U

9. 5 TR FEUIST Heh ATEiT SSaT TIRTT 3TTobeguT,

SHASCC

2. s RepieT TRUN ST AR UTfeeTaR AT SNeRgu Tt &,
SHASCC

3. fTdP ST U8 Sedl 3Mlesvg 3adTd, frddhra it WReT BRuAT= IR
HHT IR,

IR TP,

. ARG "Just Do It" & ENYATHRT s SIFRaehdT FHTUT HRUINATS AT faurT
ATETT U ISTERT 37TR.
IR IR,

Y. Apple = GG FeIdRUT UM F8UNT FY SeqTe-Hed ST fquur
AIfEATHEY Teoe J HTY TR aTRu.

ITR: TR
. T aeh IRTecTedT AedNTTHe 5'€ SIFRadhll aTeadT Ad Tal.
SHAHCC

9. SIS TR T sheolT TUE D STOTRTT SARTUET dTod JBIUITT Had .
3TN EI'\ﬁ'sl'\’.

¢ . qGoTotl S STFRachd] sl FISdR BT TRUH dhed ATar.
ITR: TP

TTrrr

¢R
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TR T SraTE
ROT HRET:
8.0 HBRUT YaTErell S
8.9 Hfeuraelier T1fthes fSsmaIfT
8.2 s Al
8.3 HMIPHICH oI ATy
8.8 YHPR (AEDIC) T HET
8.4 HAIDRT TR
8.¢  fSRTCe A1 s caawery-rt f¥ehr
8.0 SeIrierd st
8.¢ UTED SHTMOT BHARI-HISie she FaReerI
8.8  TCRICTeRT Fetanvuor

8.0 TEHRUIHHS FaTeTdr 3% (INTRODUCTION TO
BRANDING TRENDS)

qARU (Branding) FeUNT ST, ScUTeH fdhdT Jdel fafie afiad <ot
R ITEDTd st SSeiel Jafen AT STHaST Feerawdier Hewdre SR,
Hrfeci T JlHRuITedT UMHIC! 0T el ega™ir gIeiTeRUTIR et
RTETd. AT IS, fghel SIOT 5 FeilepRuT Toelivil & de] FHS Eicic]

8.9 RIBRuHTe ATftheh fSHAFT (GRAPHIC DESIGNING
IN BRANDING)

¥.9.9 UTfthe fESTAIf"Ta 98<T (Graphic Designing in Branding)

qTfthep ST GfcrepRumed Fewqul JfHeT aofa. & sedl gD e
TIR IROIRT F&d HRel. T YT, T T, I 31T SIRRESATET FH1eeT
AT, OF ST 3NNe6eT Fe5dh ST Feraref} g,



%.9.2 SR Wfhd fesaf @ 98 (Importance of Graphic

Designing in Branding)

q. gfgell BT ((First Impressions)): & TEdHell AYHET & gfger ewr
SR

IeTERUNY, el o waew I fJae AN fore aedey foysT
BEINERGH

2. §S VRUIA! (Brand Recall): IARM dURelel WG OCH SSall

INBGUIRT Y AT

JETENUT - 3T ST JATOT IHPN (mascot).

3. BHATHY AT (Storytelling): IS TCH sied! HAT THIHTIUN AT,
ISTENT - TR et fafaferRes fesggR waaTeTe s fHEiur sl

¥. YTaf~d [T (Emotional Connection): 3T 311U UfCHT TTEdHIAT HTET
JTOT &R TRTTfe dheaTd.

IETERVT - BeSRTHRAT JEATHEY dToRelel fUdgos JATOT el T WUIRIET 3TTa
ENERINS

¥.9.3 Uifthes fSsafimd T&g uc@ (Key Elements of Graphic
Designing in Branding)

q. IR fovg WS (Logo Design):

& ST TIERT FEULT bl .

SETERYT - TR SRSATAT HERIST LHPR.

2. TRYRITHY(Typography):

thived! S sieedT el DRIceR qiRUMT &,

IETERVT - SHICHT dles SITOT 3TEeh i,

3. [T AMELRS (Color Psychology):

AT HTET AT i Faer Hfcifafed avara.

STERTT - TN Sear AR I {2y e,

. ufe™T (Imagery):

ST AT GLIHTEIHRT TTaTIuT diTare.

IETERYT - Urefg (ST SR e eT TRUTRe sciderd a2 .

BCERUIECICEEIR
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498+ (Packaging Design):
3TN STOT IUGh T YTEDIT HTehfNel .
SSTERT - TeTet el ~=F1iiep STfOT ATer Ie.

€. Hpawers IMMT THIST ATEdT WRWH (Website and Social Media
Design):

g f&freet SufterdiaTdt Hewayul s,

ISTENT - ARIPTIT B IEART THUT JATOT UATET GG,

. WIS (Consistency):
S {1l Uepvier afieswg T T HEwTe.

¥.9.% TS ST

3FTeT:

3T et STIOT "utterly butterly delicious” STTTRRTCH Aol FHTT AT,
R geReTTE:

qTei-ofY:

ST TSV SR I8 AT T 51'€ 3Moa,

¥.9.4 I1fthep fEsaferdier Gar=m=mel Yfirer (Role of Technology in
Graphic Designing)

GE] (Tools): Adobe lllustrator, Photoshop, Canva TRIRYT AT,
FARIEfeT TS (Automation): Al-3TTENTRT TR,

JMYTRAT IRAT (VR): SSTERT - TSHA JTHRAT ST,
%.9.§ 378 (Challenges):

Wivpfad WaSTNedT (Cultural Sensitivities): TS HepedT
RG] IR BI0 ST e SR,

aTeTel J@dT U (Adapting to Trends): Sl 3fiadd feegs Aifa=y
THDHIROT TP TR



ATYATAT HAGIAT (Resource Constraints): @M siedl Iod ol
. sis vfiggar (Brand Hierarchy)

%.2.9 IS AviiEgdT (Brand Hierarchy)

s< Iufidgdr BN sedT IS, I fhdT SU-sed U gt
FfPRUT ST T IREUR g 307 Fqul she GIchIforaticiier Iffrept ufafdfae
PN, & Ueh YRUCHD T 3T ST U =T IUTSHT 3197 UhR Fefed hal

Bl I STl o6 AT, ATEDIT FHS JHR T fAUUF Hrigmar
.

¥.2.2 5 Aviiggad yraed (Levels of Brand Hierarchy)
sie SUNTGAT AT UM FaRMe [RTel! ST
q. PORS/ITAD TS (Corporate Brand) (Umbrella Brand)

o B |afod TR 3G Al Uleld HUT fhar BiaRe 3ew adfadl, Sararelt
T g 5 DRI IR,

o 29T fIYTITEQT, ey 3nfor vhger 3 T ey,

o JTTEROT: TET IU
CICT AT fargg=TaraT SATfoT ureier Ticiieh 31T

IT PUNC BARITAT TET ¥Iel, TTET HieH, M1 1T Wiee INARY IU-5S
PRIV 3T, o TeT Araneft G fayrarar wrIeT gard.

2. P 1S (Family Brand)

o TP Pod 5 FEUNT U BANIRNS Fefer Iculeien T8, & Seurer
AT 371e6% JATIOT SIS EIce AHTRIeD BRI

o e [PwRaelR fuummET e o fafder Icare gRa,
o ITTEROT: M Iq

MNP S TMENST IATAIIT, NSRSl difep AT MexoT ede T AR
Tt S MR,

D it she Taq9ul DRf BT, JUT HIURES T HhIRIST Bdr.

BCERUIECICEEIR
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3. 3aftha 5 (Individual Brand)

o I TG JAS IUG fhar JAdl Taa:dl el JMed 3R, Sif
o JEM: PR FTOIR fTTTHAT T8 HRUARATST Srafenal UG .

. SaTeReT: fégwarT gfferess faffics (HUL)

R PRI RATC AT fAfRIE TTeepredT TSI quf e,

8. FYRP ¥R (Modifier Level)

o YRS (modifier) FEUNT IcUTETeT dfMEITR, Urawier febaT aTRepeaieal
TCIeR. JMETRA AT 3RIUIR e, I ScIeAredT fafdec ey Fquar
ST 3T FHH HHT PR

o I29T: FAfE IOTRUSTSY IcUTe STy he-T 20T JMTFOT UTechieaT fRas!
grequr.

o SSTENUT: HTO! bl

ql?"élﬁﬂﬁaﬂ‘r,qﬁﬁﬁwﬁoo Reare, afdr At g SR @
qERSD e, W ATl bR JTIOT feheel 2AufiHed) e Seferere.

4. IcUIe ¥R (Product Level)

o B Yaid qoord iR 3RET AT ey, 3ThR {1 Icare-redr He-r
aferferfered e

o e RATRIE I18e TRl quf HRuITATST dafthes ScuTer STERRET U,
o TGN URel ST

URa-S ke am7ed aRe-S Mes 3T gRe-s sNffoer IR

¥.2.3 < Avilggad e (Objectives of Brand Hierarchy)

9. {EUEAT (Clarity): fafde sis JfoT ScuTe-He T Feier Taequ FHvar
HEd PR,

2. {WRIT (Consistency): AYUT UICHITIITE ThAe A 3TN JeiHor
SIRIERKaGH



3. STOTRUSH! THY (Market Coverage): TTEHMEY HYH AT 7 HRal
QTR STOTR. FIRTHT 18 HRUITT HEd .

. @Y PHRIGHAT (Cost Efficiency): Ulcieh fhal Pgd ST ol U
o S T .

Y. Safrepar (Flexibiity): Tac sie fbaT JeRepi-T AT Yreeh TR febarr
ITSRTCI T FEeTTIRIR S0 LT T <.

$.2.8 TUTA e Aviagawrdl 9RO (Strategies for Effective Brand
Hierarchy)

q. TSIHT RUT (Endorsement Strategy):
UTeTeh 3T Ped 516 Facid Sl AT ST JMOT faramsy f+for v

SIETEUT: ¥l SfEAT (Nestlé India) 3Muear FY, fpedhe onfdr vdh

2. BT 3T W YRV (House of Brands Strategy):

TGS SSaN o8] hied dhel STt JTTOT UTeldh sieelT hIRAT H&< el STTd ATal,

ISTERT: ITC faafes (ITC Limited) e 3nfemaie, wAthive foT Femmie

3. TS BTHY &R0 (Branded House Strategy):

UToTdh s T IS SovhYuT ITIRaAT STal.,

JTEROT: I (Amul) ATl FYUT IeqTe-T S0l 37T I, 3 e afdr

8. 381 €NRUT (Hybrid Strategy):

5SS 8199 ST 8194 3T e GRUTT 10T 3R, TS aTaferebell 3TTfor
SIS R CIERICRNCRIRCIS

JTEROT: AfEST JU (Mahindra Group) — AfEST gacst (S 819) 30T
Fore AT (FIa M)

8.2.4 5 Avilagad BRIT (Benefits of Brand Hierarchy)

9. 18 qHOT {[H‘R?f (Improved Consumer Understanding):

BCERUIECICEEIR
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JETERUT: TICT YT (Tata Group) fAfder a=med (Sicrarsey, His, gice)
T Hufiegdr Sadl.

2. 5 3fFadt ared (Enhanced Brand Equity):
IU-5S UTAd ST UfrsSaT BRIST HTd.

SETERT: FoIToT U (Bajaj Group) TT FiToT fhwerd ST aairor 3ifer Su-
ST I ST faaTATECHT T B,

3. gT9TR fYTRTTT (Market Segmentation):
T BANGTotT fIfaer I18es T 18 heaT A,

SETERUT: HUL (e gfiforeer) HIgar UTes Teimel W GaRiel, o
S greeprRTSt afkiet foep.

g. faquETciier dafaar (Flexibility in Marketing):

SU-Sedd! Tad fauue MfeqT Jeaar Adid, TR PUNe ST AT
ERGIRSIGIE

IETERUT: NHS 3MUAT HUSAT [qUU UTeh 37eg+g AT PHeReersd ARIREIT
SU-SSGR Pl

8.2.¢ ss AMNPRUT IHATSauilileT  3MEM  (Challenges  in

Implementing Brand Hierarchy)

9. FATIT GO (Maintaining Consistency): 3 TRITE) THHET
3T RO II0T Y e,

2. AIRT-RRR (Overextension): TU ST IU-5189 Too e RT G Sl
SIfCrHT HHIN 8135 <Tehel.

3. Taa: el ¥4yt (Cannibalization): IU-5S THHBINT YT % Qrehalld.

Y. JTEP HHT (Consumer Confusion): YT eI SR JTEDHHED THH
frrsfor % erept.

SIS SUMERUT & U o] IUTEEAT FRE-AIS! ST SIewH el T Aaay
MU PRV HE@rRl HeheUuT 3ATe. eTeT, HUL 3T ITC IRIRET
qIeTa ERU M7 Fedhrar fam Mo avor e JeRdl R AT,
AYRT e HUARUTT GRUTAS FaAUT Ho, AT sed qecAd
CINISCSNASINRZIG! WWWW




¥.3 HAMIprcs sfeTal dR¥ed (FEATURES OF
MONOCHROMATIC BRANDING)

¥.3.9 AFppMfed  Afuevomar afRmAT (FEATURES  OF
MONOCHROMATIC BRANDING)

AIgPHICH feepRuT & Ueb WG Ugd 3ATe Sit Uebre redT ffdy wer,
THTETOT eeh b,

¥.3.] HFRpAfCH Heloxumal TTE AR (Key Features of

Monochromatic Branding):
q. |ATEYUTT AT HfAST (Simplicity and Elegance)
AP STST ATAUU S2fe, TS < SHTRIUT JATOT &I Savr |y Bl
& SATIIRT FATRI ST BIATI T Hic-TRRT .

TSTERUT: HDFC b f~1odT =i STET=IT aTuR e A&y JTIOT faamamsdr
gofaa.

2. 39T MNBWIIS AT (Consistency in Visual Identity)

TP T ST hed™ AR g, av7 3nfor e Aresmias 9d
fSepToft AT BT,

AT DTS ST SHove 3TTRrep HFoTge Elel.

SIEOT: LIC (VR Sitae fodT wgmis®) f+ieor mfor fUeesr 9 amasoe
STCHD TehRaUdT I,

3. T AFNLIRATER WTafid Sieull (Emotional Connection Through
Colour Psychology)

AR AISTT fARIE Hra=T MO SR STRI RURATST IT AR
IR FHRAT.

foyeeT: faemer, Rerdr (SerT.: fEmT teRres—)
fe=ar: faerT, fewrsyuT (SeT.: gTef 37a)
ATeT: ST, IATE (IST.: PIDI-DIeTT SFSAT)

BCERUIECICEEIR
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y. ferferer foemToft sretielea (Versatility Across Platforms)

TTEYOT S[obeT Bl

¢ fafdy cefemiar st gearee siew e ded.

SETERUT: Paytm T AT AIMhI{ed YeledT aiuR doT 31, HahaReld
3T STTfERTehFe ATee .

4. GY-THTAIYUTT (Cost-Effectiveness)

Ut T AR P TRUT 30T IS T BHT BIdl, SIS & U
URISUTR TRl SN,

ARG ORI T BIT ATIOT STl T FaeRATa = IR 4T &l
¢. fifemfeRes (fFaTT) e (Minimalistic Appeal)

HIIgpIH{CD AT AT fep M H{TSIHeT Sider 3R, ST o Teres JATM0T
AR fei.

& AU Hewd SUIRIT 3TeYf+Teh TT&ehIT TS Prcl.

SETERUT: Urban Ladder S¥fiier GeTel SATfoT b1 <R aefauamindl g
TIfhet BT aTIR .

. SIS 3N gTeaul (Enhanced Brand Recognition)

Teha TR 3T ATeah e JHT ST1ereh 3Rl ST 578 e I,

JSIENUT: Vistara Airlines STTood] IR IR o 3MTeil RIS 3o
REIERGR

¢. AT ST TRWA TeHiar &l dsld ®RU (Focus on Content and

Design Elements)

gChihs A&l a8l Sild.

& QUITCHDGEIT AT SIOT TTell ITATATST Hee ehra.
]. T BeT AT IR AT dafaadr (Flexibility in Shades, Tints,

and Tones)
AFhHTCH iae=ue HTifie e [fde er arRar I

BT : PIoST fARTesT JAfefeh TS BT TIR PRI,




FIATAY: TTGRT 3T AR 31feieh fthebe BT TR &l febaT JIRATST ¥ fiveat
HdTes BT AU hNUl.

JSTERUT: OYO Rooms dTol =T fAfde weT aromeT 31ueam Qaiear fafder
Ui 335 .

q0. &9 'S fafererdT (Subtle Brand Differentiation)

QIS JRATCIAE, AFBPHICH ST ST SHFIAUigR dTosqur
R,

31 TT ATOROMAT TRIIEATT Jorid AP ICD se 3NUd T AT
3TTepdes areal.

¥.3.3. AFRPMICSH TRIBRUTT BRI (Advantages of Monochromatic
Branding)

9. S THHYAT (Brand Cohesion): § UhaY 397 3N MM v it
AT PHROT AN 3R,

Q. BIATHIAAT (Timelessness): Thd IR Qb Haw@ra! 3T
3ATehep &

3. WG HeIWdT (Ease of Design): UTd MR o1& chisic] o NG
Tifeha et &l

8. Wafte Ut e JoIgd (Stronger Emotional Impact): Heascicd
Seft Fefera raT 31feres TTdiar ek BT,

ARRRITeE iU ISaTERor

9. dfersep

SIIe! BT AT CTareiT, URURT ST Hedr gefercl.

2. SR CareTE

{+eoaT T Tehel BT aTqoe] [T, ReRCTT SATfOr eTaaTiehalt a2l
3. Udolell

“affien fe=ar Sfor qufet 1 aroeT Rl amfor agefarelt sraelelt Sirsuft
ENERH

. Ith P S (CCD)
ST TR T9T aTUR T rolt, ScchedT M7 I+ gefad.

BCERUIECICEEIR
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Y. THEI3IY (¥ g 31T $feam)
feTooarT ATRIT AT dToR o] feraTaTEaT SATIOT TRy gefercl.

AFRPITCH TRl & ST AT, Tafie THIT STOT &l IEURT 5
3Meseg fHT0T HRUGT THTelt ATET TS, Yebrd e e e oI dd
AR B+ 31 TSI, ST ST TSI UTH B QTepalTd. qi=sdy, SR 3Tfor
T TRIRREAT JTETS AT R SeAT AT UG aT THTE o SUART Ho
TTEhIelT & HeY YLATUT hedl 3178,

8.8 PRI 7w (IMPORTANCE OF MASCOT)

¥.%.9 TIpROT ITOT RuurmTed eTvaRi™ 78w (Importance of Mascot)

PRUGT Hewara! YHpT qoffade. o Igudril e JATed S e TRy
ST, HAReY HRUIT STI0T {ferer ATegaiaR Areeprer SThYUT areacrd.

8.8.2 QW HT g ARA? (Key Reasons Why Mascots Are
Important)

q. S 3MNBH TSI (Enhancing Brand Identity)

o PR & SSTT GhATaTr ST HoTel GeTR0Y SN
o SIS 3T AT IATIOT &I RTEUARIRRY STefei.

o JTTERVT: 3FA FeX Tl i, famre Tfor Aipleres e ffaife e,
ST SleeT TATTRT GET 3ATe.

2. WTafe Sser f4Hior #ROr (Building Emotional Connections)

o TR ST AAT TIRRY ST, S ATeehIala Ha ey der T gia.
o T, ufRery STfor forsT fAmfor averer.

TISTERUT: 3R ST HERIST YSIeMeT JATfOr TarTarefie UfemT dur e,
garerTe forary fmtor Bear.

3. 51 THRUTThT YU (Improving Brand Recall)
PR & I AN fhaT ENYaTerRITIa 31fereh cTefTe T8,

o faRre grmel s'e HefeRT SquaT Hed HRAN, SIS SrHdlel e
qra.




CEICH

¥. THATHY ARTOT T I[Taue areaur (Storytelling and Engagement)

AR AITSHHEY TN HARGUT 5T HATTHIAT WletT T,
T IR ATST AT 31TfOT AT HTeIHTGR ATedhTer STTHYUT areddrd.

SETERUT: UTei-oft =T FeTit Ppod-cbied STfexIaed qIvor JAfor fepemarer
gfcfRReq e,

. 31fehir ste 3l SR #ROT (Creating a Unique Brand Positioning)

S[HPR sl TG THED FTSTRICT I7Tob T QU He BHReIId.

SETERVT: TR UTHET g 8T HEPT AT farang i Fmfor e
JUCKRERRIEACESI

§. frguTTed Trafirsar (Flexibility Across Marketing Channels)

ST,

o fA9UIRITST G Tcch T8 D PRI

SETERUT: HhSHleeddl Ies HbSHIeS & SIiewdl, 8 AT S
TolepRumHeY foal.

. 3Ry uT 3T TRIEY aTeaut (Boosting Engagement and Virality)

QLA NerepHe) I FFHIUT BRI ATV FHTST HTEIHTAR TRAg BT
T I, T ATIOT TUTGR ATOREBI eT TEFIAT SIS SfTel.

SETERUT: YT 3[3] YHPR fohebe ATEATEY IATE 30T FEHTT
fersfor e

¢. TTEP f+rsT areaor (Encouraging Customer Loyalty)

AT TR HPR ATehITeERr faramare f+Hfor e,

JSTEROT: o Highem U T 8T fomie 3nfor Seferdar T fErsior e
TR TTehiTe s forHfor sear.

IETEOT: SBISIDIY SISl AT AISHGTI sed areprei ufiffeeg o
Jdrg
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R. SEaT geard URiffircd R0 (Representing Brand Values)

o PR SSUT GEF Fadl, e fobar Fedr afcriifered e, Same 3T

o JaTeRen: Refr= et f$fieet et e srfeefeact sfor fefiiee
EIRCREICRCINIBI B A

90. §d TANTSTATS! AT (Suitable for All Age Groups)

SIRIGH

o SETERVT: Perar SO g 8T TO0T YerehiT 16 hRUMRT JfAregqur JATfor
RO I BN

¥.8.3 Qﬂwﬁ BRI (Advantages of Mascots)

9. dTGciell ST (Increased Visibility): ¥R € oG =8I B
PR STOT ITSTRUSHEY s T fHesq T,

. TH-UTET (Cost-Effectiveness): MR cltdres fCadr, Ao
IRAR fAYUT &R0 JSTUaT= TRT HHT Bl

3. WRGfIB JATA (Cultural Relevance): AT JHAR Ui
TSI ATl TellepricTT fHesareira.

¥. UREURWATS! & (Interactive Potential): %R O BHRipH, 157
3TIOT fSRTeeT SUhHRITST SUYh SR

R SeHe e TRig UeRT= IETERT

9. ST IX Mol — fole, 3MTpyur 30T FHAHRD faviadier Sfexrdr
g,

2. UBR SfSATET AERIGT — 8T8 JARANT STSRIRT 30T Yar i efiep.
3. URRI dewE g - oF, faryITEaT T qureier Hfce.
8. CBISTRIT STETOT — oIl AT HARSTHTY &¢ BeguI.

Y. GTef-STreT =TT ATeRt — TIRURD TR e 0T 3TEf-e BT Fiuare
ITH I,




¥.8.% U dTURUAT 3ATegM (Challenges in Using Mascots)

9. QRGBfrep 3T ASTHTOr [N (Relevance Over Time): el
R. 3c-FRAT (Over-Reliance): JhaT Tgai ST 3MUTelell WY
o IcqTe febdT HAUETT ST Ui 815 2ehal.

3. Wivphid FaeeleraT (Cultural Sensitivity): S[¥epRTIT ARG b
GATHEY T AU ADRIHD TR B1S5 QTheiTel.

¥. I=9 Jdaue (High Initial Investment): %R ARG RO AT

JHEPR & FEIPRUMATIST STIOT fAgurrRITSt srrelt Arer 3 of sl St
3o FRATIUC PRUGTd, Hafep Fee 0T pruar 3Mfor sst faaum
ERUGT HE PRI, 3T, BRI 30T TR Yo ARIRET YR
fSHATET 37T AR BedT™d, FHIR sectl TRTRUST TUYTHD TET HwgT
ESZRERIR]

.4 SITET nfdhea=R (BRANDING ARCHITECTURE)

¥.4.9. s 3Mfhed=R (Brand Architecture)

UEHIfAINAT afkerd M TRFUT HRURY GRUMHS WORET. § SR
qIEhIfereee fafde sed vareiel oftr e seeft &9 Fafe armed.
T she JATpCaR f[AUUF YT oI R, ATEHINATST T gread JTfor
NG AT fSgER T et (A3 e,

¥.4.2. S 3MfhcFaRa T&T uch (Key Components of Brand
Architecture)

9. UTeidh 'S (Parent Brand (Master Brand)):

Sef Qe feraietT HTfceie PRUTRT aTfor gl oo arere 5.

JETERUT: CIeT YU &1 TICT AIeY, TIeT ¥ieT 31O STeT S YMIREAT SU-5eadTa!
. G‘Cr-ﬁi'@m (Sub Brands):

WRT ST I T 3BT SFelel 8.8, Sf cITedT HITST SATH BT,
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IETERUT: oiAT TARGTAIA T & U IU-sie 3N, ST Fad:dl Tedt
TGRS

3. g s‘s\l'?z?T (Endorsed Brand):

T AR 3etel e, U Ulel sewdl FHHTe 3t fayrrgdr
[BEESIGH

JETENUT: 3T I¥, 3T TS & el IT UNC 52T TaRITe! TR 377ed.
9. BFCIET-TET?RT (Production Brand):

SISO T 7Y, FEUT SMOT fS3eRe — |G Iue g ARITE! T

¥.4.3. S nfdedava UPHR (Types of Brand Architecture)
9. A (S 8T59) (Monolithic (Branded House)):

STERUT: Google — Google Maps, Google Drive, 31U Google Search &
IcqTE U sed T (Google) 3Ted.

Q. AT S (Endorsed Brand):

S-S ST T NI 3R, U] el el UTTeaT SR,

JQTEXUT: Marriott International — Ritz-Carlton, Courtyard by Marriott, 311 0
Fairfield by Marriott & IU-s$9 31Tad.

3. 91T (Pluralistic Brand) 57 :
T 5% UehT UTeTeh hUIITeHT ST ehRcTlel, IR T 3TTooed SHTedl 3T,

3<leNul: Unilever — Lux, Dove, Knorr, 31T 0T Surf Excel & Tad §T§H 3Ted.
g, firsr anfdhear:
faférer TR TR qUT SRUTRATST aRIeT G HehedT Tepf dTuR el ST,

STEROT: CIeT U — CICT Arey (AIAIcrferp), Seell (ifemfad ss), aMfir sFar
(T SU-HS).



8.4.%. SIS 3MfhedaRa WIS (Benefits of Brand Architecture)

9. ATEHINATST FYEAT (Clarity for Consumers):

Q. ATH{ET BrRI&HAT a1e (Efficiency in Marketing):

fETURT SR o™ BIIT, GARTGRIT T 81T ST SATeTET I aToR B,

3. GuTRa sfS ST (Enhanced Brand Equity):

IIRY IU-si g2t Her e UTeTe 'S 37fereh Foteld lall.

. GIEATST FafaadT (Flexibility for Growth):

4. SIRGHIT SJE=ATI (Risk Mitigation):

S-S ST TIE HHT ST ST HIHT BHIIR BI0ATe HHT0T 4T Bl
8.4.4. SIS Mfheaar awATIARNS 3TeEM (Challenges in Managing

Brand Architecture)
9. Tafeid d&T € (Overlapping Audiences):
ThTT 18P FIRATST 3 She TTOTRUST 3TAcIT Meres FEfor 813 9rehar.

Q. STy a1ed (Resource Allocation):

3P S (a1 IU-5i89 fCHAuITATS! AUuI T THeTeTeR AIST Jadv[e axrdr
TRT.

3. ¥aq- ¢ ¥ (Cannibalization):

QY-S THHDITog T o TG T AT &S ehel.
. SIfeadr (Complexity):

Il JMfdheaar UTedied T9H fFHiur ake ered 31T she 3N HHIR o
9Tahl.

s 3nfheaavdY Iarevor
9. 21T J9 (FHIfSrS anfhea):
M fefie: erer sdec Ifea™T (TCS), TTeT Wit

BCERUIECICEEIR
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H-IATHTH: TIeT &I, eleT Jice.
REI: SRR STTUT of'S RN & Tl 518 FEULT bR 3TTed.
Q. 3T (WAIfeTfrep):

3T FCX, 3T TTSNShI, U7 3l S8 & H Teprer HICR S Jiciiic PRI
3Te.

3. fegwam gfferees (srosw 3w sew):

A g% ST el Hh Ueied, fersT, 3T FaTferd et T FHTA 38,

Y. AfgaT 0 (Fafsrs snfdhea=r):
qiAferfen: HfeaT gered, HieaT SeHSes.

HI=IATHTH: FoTd HigaT BifeTSol.

¥.4.5. TUTAT §'$ 3Mfhedar qIR BRUATATSIY TRUT (Steps to Create an

Effective Brand Architecture)
9. ferermTT AIEWIfeTaiier Tedie T BRUT (Audit the Current Portfolio):

faer T sfs, Su-sis 3N Icure eawrrrea Sfewill fhaud F&e e 8
EESISRERUE

2. siedt YftrT 3 ROT (Define the Brand’s Role):
5 §S TN IU-5IS AT I ST T fefRicaor Te e,

3. EETET TRTEST 9IR $RUT (Develop a Relationship Framework):
RS 518 TehHehielt ST Hes SSeft BT TR STSel STcilel & SRIAUT.

Y. T ARMTe FRAFT FROY (Align with Business Strategy):

SrEPIel= FaaRT a1e 3MTT TR fAdRIITST S'€ flfdhedar Aed HRd 3T
DICIRCIEIR R

Y. [goT 3T THTTT HROY (Simplify and Standardize):
SIS T, g 30T FeH e 39 T STeu.



¢ frafi geREeeT T YURUT RO (Regular Review and
Adaptation):

TEhTedT Faeicd] RS AT IR ¢ IR 8 ATbcdar el
Heieh o THEY FHTRUIT hRUI.

e 3RIT. & TYEAT I PRI, S€ 3faac! deduaRT ST g
3T 3FTeT TTAREAT YR Fgi! fafer she fTfdpcder srodr Jerediaur
YRUTCHSD FHATEUT Pefell 3ATe. THE! 58 3MMhCaR b Hoo Sl
JBHCT B ARl TR Y-S TaaAuur fhar TafAaRir fAmRia gvar
e B,

y.¢ feforeer fRuummTdier sie =avenmu=e 4ffeT (ROLE OF
BRAND MANAGEMENT IN DIGITAL MARKETING)

¥.6.9 fSfoiea faummeie s v 4firer (ROLE OF BRAND
MANAGEMENT IN DIGITAL MARKETING)

5 AT FRUN sed e, HrST 37for afiesw FHfur ey, g Saur
QT o T NG AT FHTON WHTfId 8, [ sie sua=ma=
f$fSeeT faquMTeT Hexarem T Sell 318, THTd! 56 STaeTI-THos HTceaqul

3.%.2 ffiTea fquFTTERer sie caw=Iu=T ¥8<T (Importance of Brand
Management in Digital Marketing)

9.79919qd 3iersT Sufrl fmfor @01 (Building a Strong Online

Presence):

fSfTeet fauur stectT STFTfe NelpiaRia TrekmarT Heft <.

P,

TSTEROT: el Idd Juiei, Geferg snfor domefter @l st f$fies
YUITATAR ATORBTHT T T PRUIRITST aTaR.

Q. TN AT O (Ensuring Consistency Across Channels):

Sied FHTST ATeTH, Sl f[AUUM STfUT AR fafder e amR
PHRAT.

BCERUIECICEEIR
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ATICIYUTTT, T8 31es% STOT TrTd T Herare fereRy g T T &hat.

TSTENUT: 3Tl JMMUSTT  Hhaesd, AT HIEIH 30T SATfERIITe JTegumm
3FcTot] HARTT JMTIOT HeTaa AT .

3. DerapielY WaTe /YO (Engaging with the Audience):
f$fSieeT fquumTHeier sie caavey= Ureeilt 37efquf FaTe arequarar “R .

SaTERuT: Repft g=emmT S7fYT efdever fAMIE 9 Aarereie dRear et
SISelel Y&

g, sfedl UfIST a1eaur (Enhancing Brand Reputation):

AHRIHD YTedh IHd M el JRIEaelidpd seedl TiBaR THmd
GEI

ST, JARTAeAeh AT Hepe/HpT SGEATIT THTEIIU BIebed 5
FST B,

SETERT: (T forelep WAIeeT HSATIR ATeehied TpRI cecblop AT ATl
gfcrsT feehgT S

Y. FfeheRUTATSY fereT aTouxor (Leveraging Data for Personalization):
f$fSTeeT yuTTelt ITeehTea aciufhi frslsuT ST SITEET U R,

S FeATI T fIgrT R dafchdp HIfeHT TR PRUINAIST B, ST
IETERUT: IS ST TRET T AT AT FedfeR ST dgfeheper
ferepret 2.

€. A ¥arg 3T Aadeu=T WIBRU (Adapting to Trends and
Innovations):

SIS AATI Ad-ad fefieeT TaTg Tt Ro- sieall Ae e 3.

AT BIAT.

IETEROT: AT T9as fauue

. Yrafre T HolqT BRI (Strengthening Emotional Connection):
fSRTcet HuTeliar. dermamer 3T See-aferd AT SSaT AdrT Fuef <ard.
AT A1 18T 3T e Al area.




IETERUT: hea™] SFSTT TRIRREAT AfedT— “Not Just a Cadbury Ad"—Tafd
T S LA IR G ST

¥..3. fSfotea Roummred s'e gevemu=rear 4fi@T (Roles of Brand
Management in Digital Marketing)

9. IMET SS MW fIHRIT PO (Developing a Unique Brand
Identity):

AfEIT TTEHIATS ST IFAUIRT ART, TTATGT ST G TCH TR P,

fSicdt wefehigR & Ucd 3iftd TITduu HIeR dhel STdrd T Srefares
T IS

ISTEUT: OYO Rooms IMMUSAT ATl IAT AN JMTIOT ATEAT STATSTaT JTux
TR SUITATST .

R. SeUTdt 3marer 3Mfr g ff3T POr (Defining Brand Voice and

Tone):
sieeT Fearelt AT areft SfuaTes, SriuaTRes fhdT ForelR g TR L.
HTST HTETH HfEHT 07 fSRAeer SfexrciHed & g Qe &dfdet! S,

JSTEXT: Netflix India 3MTUSAT Vefhiqd NIUIRATST Ioidh ST AdTSTcHdh
& gTu.

3. UTeP-chfsd UMY FaTe (Driving Customer-Centric Strategies):

T TRSIT FHSH TR HIEHT TITR R,

ST AT fI%IT0T Are 1for UfIfehar (Feedback) WUTTell Ii@m Agw@mar
TR,

ISTEXT: Paytm fSieet UulTefiar araRacai=ar Hiifshaiean SMaN ATaeas
T YR

. TSP BRUITINY TP TIR B0 (Creating Shareable Content):

ATHTSH PR

TS HRUATINY T Siadt GIHIHAT 3MOr URIET areddrd.

SSTER: Dunzo FVIER HI=G JTUT SJNfieh Tieepied Had el drgehiaft
Sireer ST

BCERUIECICEEIR
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y. se ufeEr nfor @wer RIS #ROT (Monitoring and Managing Brand
Perception):

Google Alerts, THTST JTEIT FRIFAUT MMM 1T feFAS0T ATEFTRT IR BH¥o-T
ST ATISTf~p TfcHeR 78T 3T,

TPRICHD UfcTfehdT TR BTcTogT sSl HfcrsT YRIET .

ISR Jio WY HISYER A SCRY 3G YTepied] FHITIR ST
mIferTe <.

§. UYEA® fI9oE (Influencer Marketing) a7 dT9X  (Harnessing
Influencer Marketing):

ST YR UTHTIOTh YUl hRUTRATST THTIeTTeT ST aIad AehRT By,
THTG9NTeAT eghl fAfre UTee Terd skemm fIyrRAEdT Tfor Qg areadrd.

STTERTT: Nykaa IISAUATERTAT YRRITST Higd &Tcier TTaeel! sehief
HEPRT B

©. SEO 31T Tes fuumTaR 781 Hfed ROl (Focusing on SEO and
Content Marketing):

MY SRFRATST 37 T I R SUldhRe sk Add ATEhRIIN 8l

AT AT, hids UMHIT AT Tehfolerd dTRo-T IS NIRRT
aTequr.

STTEW: Byju’'s TISRN-3MIRG €cd fIUuMIGR (content marketing)

¢. THTST HTETHET TTET aToR (Utilizing Social Media Effectively):

THISIST ATEIH sledl JiFalgd N UATUT HRUITETe! g HewTaT
3.

IR PRI HaTe SMfor AIfEHT TIR RO sieeaT IJURIITHE JEROT
R,

SETENUT: Parle-G JHIST ATEFHIR ST 3139UTT (nostalgic) aTaT Gen Z ot
EISISTEICH



8.5.%. fefiieer fRUUA™Y S ¥awruATder 3Meg™ (Challenges in
Brand Management in Digital Marketing)

q. TchrETET AfRE (Over-Saturation of Content):
f$fSTeeT TUwme ofer aET HuaTTST T e,

U 3ferc 1y SIOT ITe-TUIeT Tceh TAR bR W SHTed SReiler.
2. UTHIOTEST GO (Maintaining Authenticity):
Y& UTHIOTEhcIeTT HEwd aclTdl JATfOT @ICYUIT oTirer 37166 2Tl

SURT: URGHAT 3T HAHUHTER TR U,

3. &P SIIFATY (Crisis Management):

THRICHD ITTATST TRIGT ST TR bl

SUT: 4lch SARRATIT LRI ATl TR SUT ATIOT AR Hfcrre o,

Y. SToTg 9ScTi<T WTHR ST (Adapting to Rapid Changes):

fSRTcet Telehi™ Add aaetd JATOT Farel ST,

SUT: JAd eI 180 STOT fAgur &RUT erafereh Squr.

fefstee fraumTTdier s'e cavrTuATEY JerdT SaTERer

9. Flipkart ¥ fheeed (Kidults) HFU:

Flipkart 7 JeT=T AIGINRE 31T HRUIT AT 3ear Jarar faeer

i TR ell, SATeb 5 A& Tedl.

2. Amul T SIfERTT FEH:

T ST BRI LT TSMISIaR JATETRT SR TR dRed Amul
3FIch STBTUT TIicT 3Te.

3. Fevicol I GHTST ATETHERI HATfd Her:
Fevicol 3TTUeT fChTEHUIT HeheU1eiT U= AoaR Yy TN HiRT TR

o] YIS SIS,

ffSieer fauommeier e gaveue & AIacd RGuINITa!, Tedhiell s
ey fEfor sRugradt anfor Qs Tefethr=ar  fefieicem  BwrIeT
HUIRATST 39T 38, Amul, Zomato, Nykaa IR HRART sigd!
ST fAqumTTed TTdt e eI STH SSTExUT AR el 3178, AT
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R

YRUT G PHU=AT ENEfepTes fEBUIRT THTET FHTU o QTepiTet, YTeepral HEHTT
g1 bl JATIOT ToeifcHep PhRIGT fHesq, TehalTel.

8.9 & - afeT BT (PURPOSE DRIVEN BRANDING)

¥.0.9. S-afeTe TRIHROT FgUTSt BII? (Purpose-Driven Branding)

8- IR FEUIST SRAT 58 IR BRUI, ST s hT U ferehs
ST UT T &l ARSI el S, &7 & seean 987 Jed, &0 SATf0T
JoFEad UiIfee IRAdT. e sgaett aEd It Wisel WA, HRUT A
e S fches Feamel T ST,

8.0.3. S-aferd qeIdvomEr &4 AfRTEA (Key Features of Purpose-

Driven Branding)

9. ¥qE §S %F[\(Clear Brand Purpose):

sie IR @7 MR, T ¥ INUR I, $Hdd Saled fhar Jar
fapuaTdforas I ST SRAT.

SSTERU: TET WHE THNIDANINGT Fe-ieg 38, & el eq-diord
eI T ISTERTT 3MTR,

Q. el o2l J[RFTIT (Alignment with Core Values):
S'STT T el SITOT FURT T SeremmelT JRTT SR,

Sarevr: figver gffercever mioiae et Irefior afecT =T |erd avad, of
SEICK IR URIERNE K INIES G

3. UTHTfOTSRaT 31T YRS eThaT (Authenticity and Transparency):

SSTT BSTeIT TG 0T TR el ST faraTey STfor feremareat
e for 8.

SISTENUT: BRI BISSH frerur Jfor ITior fAehTaR B &xay, S T
AHTNIG SR WRT J1a-T S2fad.

Y. UTEP-chfsied FBIPI (Consumer-Centric Approach):

SIS ATEDTAT oA SISell STl Ao Wiaf-ieh Heey o gl 3for fsr
qra.

IETERUT: UTef-ofl YRR Peaiel TR g AaFHRr e T w8uH
SISIRVIGIE



4. RO -hfT SUHT (Impact-Oriented Initiatives):

IETERUT: AfGST "IAST DR TS T UTHIUT [T, ATEAAT 0T AR
T ShfcieT e,

¥.0.3. g-aferd SfET 98 (Importance of Purpose-Driven Branding)
q. UEHET  YEafid  Seul  (Emotional Connection  with

Consumers):

AR Hed SR 'S ATeehieit Aot HTafie Heer FTiue Breild. e
31N SSEAT UTET STl 37107 el FsTer .

2. TUHTcH® STSTIRTA AU (Differentiation in Competitive Markets):
31 & 3RTCIeT IS TULTHD ISTRI F: 4T Ne6ed FHI0T BT,

SEENUT: & 1S oMY $fEAT qAfeRugRes 30T GRaAT-Heh IUTEHIHS ool
o,

3. DHTTATT STH T PROT TR feamae 3aur (Attracting and Retaining
Talent):

.

IETERU: el "SI ATfedt Hafed $Ror g €4 Ieaquf TedTien =T
3B ST T,

Y. ﬁ'gmqﬁﬁaﬂw (Strengthening Brand Reputation):
Sl U ST ATST+Teh FcrHeTT ST AT 4Ry areere.

ISTERT: A= BISS2 f2re1ur J7fOr STRIIRYAT BRIGHTGR ARG TfersT
BICI

Y, SYEfpTelI aTe ATEY BT (Fostering Long-Term Growth):

3 & 3relel 5 UTepral Sredeaearc! faary fSiepdrd amfor qmerd
fepTeT HTe HRaTa.

SETERUT: I RN FUIIRIRATCAT AIfSST & Ureepiell faamae <dser
[REINESS]
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¥.0.8. TI-AfTT 3 TIR HRUATA T (Steps to Build a Purpose-Driven
Brand)

9. o fIf3T T (Define the Purpose):

Seear geleIT AT Hegielt ot /T 3riquf & oRal. T & W,
STAT{OrEh STOT Tt SRATeTT.

. FEHR RO %FI; FHIIE &1 (Integrate the Purpose into
Business Strategy):

3. f&TeRST AEWTT #RT (Engage Stakeholders):
¥. THTAT [ATE AT (Communicate Effectively):

TefT ETORT.

4. g FIT 31T AHTEH HRT (Measure and Share Impact):

S-dferd  IJUhHIeAT AT HISHTY BRI ST el fHepTel URGL DU AHTSD
PRI

¥.0.4. o] Afera aferd  TEHIBROUMHLN 378 (Challenges in Purpose-

Driven Branding)

9. UTHTOTRYUIT feedhaur (Maintaining Authenticity):

DIEEERICER NI C R RCIEICRIN

SUT: STGTT ST el JATIOT FISTAT AUIR GIRUITT ATGR FHI .

Q. STOT 3T & ATTHeT FIer™ JTEUY (Balancing Profit and Purpose):
3TRiep Ifer ST S<Tarfored SRIT AT G IR0 JTRTD.

SUTT: Bl FIRAATAT TG IeAT HIRVITHE HRRE BRI

3. SqeICAT TTESH &SN S@g Bl (Adapting to Changing Consumer
Expectations):

SURT: ST 8aferd U Al HegHTa 3TTOr FErRUT .



At SFETET IaTEvr AeRRoTTefer T
q. TTET & — AP R:

HASM STRRoehal 30T Efl-Jo8 FHFT IRIRET HHIND JSeiaR. Jebrer
T, TR STEIERIGT HICATE .

2. I3REIGET — Belong Anywhere:

AEGFHTITBT SATIOT HHTRTD STl TicdTe <, afdeagul arfor s
< RCIENR I

3. HDFC §& - yRad:
f3r870T, STRIIRAGT 3TTOT T TeaRufT emrardar amelleT SUhHIER IS Tedd.
8. ITC feifies - S-=iturer:

T ATHIHT TASTHIAT TS &I P I SHaTH ST JTfoT
SNICIRICISEACECRE

4. Fabindia — Celebrate India:

YRAT HRAR IMOT Echeied] TcHATET o a9rd AT FeHImRud IR
.

¥.0.§. AT TRIBRUTS BRI (Benefits of Purpose-Driven Branding)

q. gTeciell ATE® 18T (Enhanced Consumer Loyalty):

ST 594 T e ST, T AT HEDI HRUl 3fefeh JHTearieh dred.
2. JEIT SATelelt 'S $feraet (Increased Brand Equity):

SERISEHIG LR ICI GRS IS INRIR RIS S TR

3. ABRICHS ATHIISIG T (Positive Social Impact):

gqaferT s NI oIS ANE <l AT AR ATTTD

SIEESRT R gredld.

8. 39 faqur uRdTaT (Improved Marketing ROI):

ST HITRHT ATEHIAR3TRID THTE CThlTd, TR T[Taues IRaTar Aor

4, Hehe UfTPRehT (Crisis Resilience):

TN UTED RIS eqafeld §9d Hehe HE I AR
™
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¥.¢ UTED ST FHAR-hfed S FawATIT (CUSTOMER
AND EMPLOYEE-CENTRIC BRAND MANAGEMENT)

¥.¢.9. I2eTq0f JEIPBRUT (Purpose-driven branding)

afroreaT  Togfcre ST AEIRIRGEdT  SUiiadu=  SIoRUST Jeergul
H U] 3T Uiy ATEY. ST il ariqul Seer Ffd e amfor ar
TTHTOTUUY e SAqRATITeAT UG e FHIAE hell, o Y18, HHeRT T
feTeRBNIET alEdbict= e FHT @ ebdrd. el &, ITC 37fr e
SIS TRAREIT AR ST SRIGT el 318 T Iaqul el ATgehrei
feST, SNTYUT HATIOT HHAR HBRIHD THTE CTebe], Ao AT dTarar AR
AIDaT BNl

¥.¢.2. UTEd T HHINI-HfEd S awAYT (Customer and
Employee-Centric Brand Management)

T&ch STOT HHARI-chlod 5 SIIRATIT FEUNT e GRUTHT, FEhiedT AT
URIRITRTET 37T FebR Sfeoq EUl ehl ATHod ATeehi HTET AT hHer=reit
qifererch! UG aTeel. & 3N HI HHAR 89§89 Ioigd (Brand
Ambassadors) 3Tad, AT Tl iffeTehl O e SFTHATR IRV B,
STAT T STl AfTsT 31107 Jeer g,

TTEPH-Disd TS FTTATIT (Customer-Centric Brand Management)

ITED-DiSiel 516 AT FUIS] YTEehI-T GoIehRUINCT Tcdeh TRICTTRT hoeT 1
ST, T TR, FTET SATIOT ST Ha AT SRR ST0r S5 ST ATIOT frermy
feHfor gra.

¥.¢.3. TTEh-biad S TavATGTEl T IRTET (Key Features of

Customer-Centric Brand Management)
9. YTEHIeAT Wﬂ'ﬂﬁjﬁﬁf (Understanding Customer Needs):
TG FATE BT ATSpTeT UL, FHRAT AT V&I FHT BT,

IETERT: fORefUepTE ATEHTeAT AMIITER TR AT TS B, SR bl Fed
ORI HfeharT STOT her-3fT-fSfereasT i,

R. Ifehgper 3TWA (Personalized Experiences):

fereT ST ferAwurraT Tl aToR o] AT dfchepel IcdTe-, HaT JTfor
NEISE)

IETERUT: IS SIS ATEhTed] TGl cTeTeR LR dfchdpe Scara
ferepret 2.




3. UT8® SIFUTRT AHTFIE HROT (Customer Feedback Integration):

YTEchih g AlhAYUT IR B3 IeuTe- JATOT HaT GYRUATATS T aTaR
RO,

ITEROT: Rl ATeehrear Gaigar Soed ARITAHEY GerRT HRd, ST Dl
oTTées oI T e

$. GhIT UTEP AT (Proactive Customer Support):

UTETT SeT STIOT THRI TcchTed JATOT THTAT FHTET FiTTH B0,
SRTERT: AT UTEHATS! Al JTEHIMTG SfeTe T T B,

Y. Yrafe AT fA9T0T HROT (Building Emotional Connections):

TEHMAIST AAHGEIT SISl ST il 3RT Alfed 37N o a TR
R,

IETERVT: DRI "o HIST 81 " HIEH JRART peared] J-aredT auneft
SISCIRVIG

.. 8. ATED-hisd SIS TaTATIATS BRI (Benefits of Customer-Centric

Brand Management)

gt frsr afdr wmees fewgs 390t (Enhanced Loyalty and
Retention): TEHAT FHIYFTAT YRR QURIT SS9 I8 SR I
T SiSeter IT&dTa.

HABRIHP TR (Positive Word of Mouth Word of Mouth): FHTET
UTed S0 YIRS g-dTd INTIOT SaRTT ssd! AR BT,

TOYfcAd &M (Competitive Advantage): JTEd-disd GG sied
QY THD SRS FTo3qT g .

$.¢.4. PHINI-BfEd € gavAUHT  (Employee-Centric  Brand
Management)

PRIl 5S TaCATTT FgUNST 3R dTefaRul 0T eror, forer e
HET SRAI, N T8 ST sheear Heardla SRR BIdrd. IaTer
HHART 37eep IcuTaeh, ATA-Agul TN IPE TTed ITHI LTINS daoig
3R,

BCERUIECICEEIR
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HIARI-hST 51 SEATITET TE ARTEA (Key Features of Employee-
Centric Brand Management)

9. HHATAT HETH SO (Empowering Employees):

BT AT YHDHE IPE HHANRT HRUITAIS] T2k HTE, TfIeror
SATTOT T TS HR,

SISO SPIRTT 3MUAT fABTITAT TUeilgR pHART DI fIh™ieR

SIS ‘\ldqucl\fb dXd.

. Sﬂwmw (Recognition and Rewards):
HHRTITEAT AT STTOT hejed T SXel TG T YREpe ehrUl.

SSTEU: Tl Prdccil dfceds (TCS) Hafiauur sndRe wumetr arfor
REBR PRIPHIGR FaTTH DRI BRUTIHT G-I R,

3. WORIHS BRIl T #R0r (Creating a Positive Work
Culture):

AIGHTLND, TEIRTT 3107 TETIh ATATARUT TR T,

ISTERUT: TISIURHT d fafrerdTr S1for HTderader R <d, N dHaRT 39
bR fIRyd Bdrd.

Y. HHAIET S Jedieht SArSUr (Aligning Employees with Brand
Values):

EREINES IS GHRIRCI R RN R GRS RCIETERUS

IETERT: HgST JU "Rise for Good" & HeheUHT AMUeT BHATATHEY Boierd,

Y. S ATRT Aafehes STIIwT ATTefer Al MUY (Promoting Work-Life

Balance):

A1 BT AT, TRIATATIR IUhH 0T &b YUt TS hy.

SEIERT: NeXS T PHARI-3IDel GRUT AT SRFARGIID PRI HTHR
R,

€. PHATYHT S Yath §999 (Encouraging Employee Advocacy):
HHATIAT S0 ABRIHE Ul fEcT HRuIrITST |er .




IETERVT: ARYC ST Ul BHAIMT GTedT HHRIHD e
q1eTeT HifSATER Q3TRIT PRUAT TR PR, SATS SSdll Tfer T FerRal.

$.¢.§. PHARI-Plad SIS IAvATUHTT BRIS (Benefits of Employee-

Centric Brand Management)

I HHART TSUTT (Higher Employee Engagement): YRT TR 31

WUTRE I8 T (Improved Customer Experiences): 3(Hal HHAR
GCC?E dlad AT Ul drdld.

Heh §'S URIST (Stronger Brand Reputation): S&TEl HHAN STl
HTISTSD TS FHRIHD TNTET ST

.¢.9. ATED-bis M7 FHATY-HfeeT sie IIFATIT Tiedrciier WY (The
Interconnection Between Customer and Employee-Centric Brand
Management)

YTePh-PHINT [ (Customer-Employee Relationship): YRT FHAR!
ST ATESD ST AT, SIS TTedhrer FHTET 31T AT are.

IR = (Feedback Loop): ATEHAT IIYURIGT SUANT HHANT HdT
YURUINIS! % ADAId, TR PHIRT Y6 Y GRS AMfeeh Far
PRATCT.

UHHY S WG (Unified Brand Culture): W18 37107 HHer=Ii=T Hew
QU 51€ HRpci! (18T ST AT eI HDRICHED 2Ugh TR e

9. CIeT qu:

UTeh-higadT: Tel Aiey Jqad A4 ST, SN BT alfded are (EVs),
HHARI-hfsradT: TIeT CieT PTG TTdh UfITeTur SMfoT HR3R fIhry
et U PR,

2. STER sfer:

TTED-chiSecTaIT: ATEDTeT STRIT SATOT TG o] IRSTATS! feweT: Sgdfeed
IATe AN hYd.

PHANI-Bfeadar: ferarar G 3Nl BeaeR SUHHEE dAldb-diod

BCERUIECICEEIR
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3. Rema=a foram:
W—%EFHT: OYJSU Iij QUNTHT 3T U 31@6 ﬂdq&) SYclsedl UQlH hNd.

HHARI-hfeadT: AT MedeT < I SeodT NS BHem=Ii=T
T .

8. fégeerm gfferess faffics (HUL):

ATEP-Dioiall: TATERUYRSD UT8Dh THT &l B [Tl Ieurar faepRid
R,

HHATRY-ehfsrerT: Tfcd fIepT DRI SITOT fAfedT Iugh T &l
¥.¢.¢. TTEP IR FHAr-Bfya s Tawmu=Tiler 3cg™ (Challenges

in Customer and Employee-Centric Brand Management)
9. JTETA [ferdd HROT (Balancing Priorities):
YTEehTedT STUEIT STTOT HHATATEIT TSI HJfTcl HRUT BT ST

SUT: el YIRS YRS HdTe ara (o,
. WTW (Maintaining Consistency):

JTeTeT SOl ATeeh STwa ST HHART 39 FHIM il Tl Wit
RO,

SUTT: TTRT&T0T SIOT UehTicHeh SaeATa HUTTeH e Jeduleh hrul,
3. gScTieft S[e T (Adapting to Changes):

qTgeh giTciiel IO PHHTRT PRIAEP I I FEelHod AT T T
RO TR IR,

SURT: YU PRI BRI AT FASET IUANT BHHT o T GROT FERe
NEL

Y& AT HHARI-Dloc sie AT & AT TS JATMOT Horgd e Hfcrsarar
TG 3NTe. SIval YRTRGTTIT TSI 30T JATHTETaR 8T hfod B, S
fersT, Arefi=ar anTfor Tqeicte oy feeq erepdre. STeT Ju, STaR T Retra=
TN IRET IRAT SU=aT 31T JIRGT SROMT SFAGSIault HIT bR
PRATT, & ST hi srorear Ticrefier TaaRT IIATERITT AT8d IMTOT HHART
SIEHTE! FH UTeT=a <O facl) Aeam 31R.




8.% hAT™Y gﬁw (STORYTELLING BRANDING)

¥.%.9 pATHY gﬁw (STORYTELLING BRANDING)

PATRY JPRU FEUNS cIfedc Narpialae] rafeiep Fae fFHiur Pruarard!
RUFICIpNCAT RATTehrdT GOk RUI. T Seedl oo, Fedl 30T Afchee
TfcrSfercT RO AT TIR PROT FHIAE 378, SATes ATeDHT ST Tl
31eeeg FIET0T T AT ST AT STMTeT /TSl THIET eIl siSell AT Jd I
I, SITHes ST JTTHYUT ATV v dTa.

¥.3.2 HRIARUTHEY HATOUT JE U (Key Elements of Storytelling
in Branding)

q, J9T (Purpose)
o AT S ST ST AT eAATET Tt SRATC.

o JRTEROT: FcTed] HIfeH TeHl IR THGAITRAT SIS SATfor
HHETITeh fYTTeR FehTer CIhUITATST 3T,

. T (Authenticity)
o T ITOT HETIT PAT T&IBHE JTfeh THTT UTSATd.

o SIEROT: AlTSHT SRR fars oot digfie avmear el
ITIRRIT PRo-T INURT 30T WY H1a=T Sefadrd.

3. YTd-T (Emotion)

o DT 3T, TSIl fdhar URUT JTAREIT HIGT SR Do Tl FIL
[REINEZCIGH

o TTTEUT: Heay! SR fHedmar FIfeRId 31 31O TahHdqum JresT
IBEINERGIGE

$. g (Characters)
o YT YQ AUIR T SIS HfcTi+Ieree HRUMN & AfchArd Hewarel ST,

o STMEROT: EIS[HITI SISO & ATRYUIT SIOT Hofl SR SAIeDifed U
el

€. WEY I7TUT IURT (Conflict and Resolution)

o TER HFT AT T Mg SRIgT Sl IURHGR TR SUR
SECEIIGIN

BCERUIECICEEIR
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SYBRUIGR T ST ST,

€. [T (Relatability)
o AT HRpTcTeh, AT fehaT Hraf=iep qrecraselt G ST

o ITTERUT: A URAcTedT "SI 30 & HIfSHT Tefepiell I TR b,
BRUT AT JeATeAT fRIeUaTedT HfeheTl STERRE SR,

¥..3 JHIPRUIFTEY SHATH™Y IR{UATS 7Ew (Importance of Storytelling in
Branding)

9. WTafsed e fFHT0T HROY (Builds Emotional Connections)

o TEIEU: U dic 3T STexId ey STequiar 3naquiely Feferd e
.

2. ST AT TRAT éﬁf(Differentiates the Brand)

o Tl BT TYYTHD JTSTRUST Sl ITed AT fesgT .

o SRR GO "BART FOIS" AT RGN PSAT G TRA
SRR .

3. §'S TIRUTSRAY g18auT (Enhances Recall)

o YT ATHSIRIVE 3Te[eh AT ST, AT 5 3feeh THIEIU TSl
ST,

o ITTERT: Bfdepierear faAIET SfeRT IcareredT AofgIar JTETRG Heud
AT NI

Y. 5 {781 aTeaur (Fosters Brand Loyalty)

o YAfHE HAT TEHH fFamg T oo T sed il aweis
EECRIG

o ITEROT: TRIBTAT "Just Do It" HIEHT IRVITERIT BT AT ATeehiHed e
R ESCIN

Y. ST qeard IATMT I=eMTe WHWIT PO (Communicates Values and

Purpose)




o DBUT FSTIT Fed THIIUT ATR BReT M7 Yreeprea ferammaRufiel cr=r
5 ETeTdTd.

o JTTEROT: T SISt AT AT IareredT Afcies Sifael AT pReal-Heh

§. JTEHTAT T[qaU[e aTeaur (Drives Engagement)

o SMMHYD AT AT HSTT, TIfRRTT M7 MIFHGR AT HaTE ATLIRT
T AT,

o ITTERUT: SAHCIAT AR IMOT eI Wrermer f$fiieet JerT anahfid
PRAT.

ST U9 HARY  GEUT Seodl I1fB AFE, GHRUIY 31T
Wﬁm@\zﬂﬂq 5“ §-dd, \rdlflgoo <UTT dTGTIRTA diTed] SHT JSHC L.

%.%.8. UUTl §€ HARY TIR HRUATAT YRI=IT (Steps to Create
Effective Brand Storytelling)

9. sedr S5l SRMYU (Define the Brand’s Purpose): SSTT €37 Tfor
ATl 3 P T, SUdRer] HATOUNAIST HFpd URIT TR Bl

e,

2. NerprdY WAS Aefior (Understand the Audience): @f&da Defpicr
QT SpRT IO T ST & SFSHUiief SebU=IT oMY TR .

3. ®UETMY didpe TS0 (Choose a Narrative Framework): TR

¥, UGS Tch FHIIE HRoT (Incorporate Emotional Triggers):
foie, amaauii=l Sits, fdhar IRUMERA Tree ar=e+T AT T92f oY,

4. geF M ARGIFG TUehH IO (Use Visual and Multimedia
Elements): U9 GUYANCSI IHHT  GchHEAT FHEYT DL
SETERUT: YRR YSH=aT "ex BR $© Hedl & SfexIdId BRiEl BRI
ARG AT HIRTTeAT ST

§. W< 3qUT (Be Consistent): BT SSTAT AT T SRATdT JATIOT
G fSepTuft Ueheier 31T,

¥.%.Y4. 5 BT UPR (Types of Brand Stories)
9. YHATTAT PAT (Origin Stories):
o ST FodTd AT feaviaee], TATID ST0T STV ATeT Seeied hrl.

BCERUIECICEEIR
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o SETERUT: FTHIRTA SATIeAT Thl JUICHSHYT oo Sletcdl YR BT
SIUGS

Q. UTgh hAT (Consumer Stories):
IR eIeh TTeepTedT STHe JATIOT Tfcifehar AR o,

o JSTENU: BYJU’s T Sfexraiaey femeafzar Saqrd seiedl seai
NI for SITaT.

3. gRUH®2IT (Impact Stories):
o THINT fdhaT TafaRuaR STeiedT FhRICHE THTIT four v,
o IETERUT: TTET SHEAT "SI X ANfEHT A1 JEEER HebTel STeheiTel.

O

8. BUTARBAT (Transformation Stories):
o SSH® cgeh! febal AT SHTetet TR ST,
o STTERUT: HDFC e faiir ATeRaT MfHT ALhIBRUMT T T,

4. [P {ereh BT (Cultural Stories):

vgrepieft Sieel STTUTR ARepfeied Jedr TfOT URuRT &efeT.

o ICTENUT: DIBT-PIAAT SFSAT fTATST TR HUMRATST FIfSHT TIR Bl

8.8.%. PUTY gaﬁwmmﬂa 3TTeE™ (Challenges in Storytelling
Branding)

9. UTHTOTERGT fedaur (Maintaining Authenticity):

o NI TN febaT SrfcTerIrhigul el sRdet ared RN

o IURT: ST o5 AT el UTHTfOreh T80l SATOT ST AT T,
2. Wi fired WagTeNerdT (Cultural Sensitivities):

o YIEpicreh TREDT TS 7 HU THRIHD TRUTH <35 .

O

o JUR: AEI UefepraT ARpleie Fe T FHST B T TSR R,
3. Il [TaU[e IIGUT (Sustaining Engagement):
o I erehreil X BT & feehauaTTST Foi-iefieraT 3Taedd 3Te.
o JUR: AT T GETRT T8I AT SSTHR I&eT UL,



§. GH IRIGOY (Integration Across Platforms): GECUIEEICEEI]
o Y fSPTf eI FHIT ST TRoTe 3Te.

o SURT: Y HIEGHIATST bl JUFTCT AR ehuy .

TR FATHUTT IITEROT

9. Parle-G:

ST e SATTOT ATEYUITET T AT 51 FaATST AT F8U ISl ST,

2. Tata Salt — "<9T BT AHG":

fePeT_y, TOTERAT SATIOT ISERT AR TR AT TR bedT ST,

3. Maggi — TRIT FIfe:

ISt ISR TTehIeAT UH JTIOT fITLRATIT AT AT 3TTeT.

8. Reliance Jio:
ITHIOT JATFOT QTE™t YReTeteT feRieet TehIRum=aT BT T,

4. OYO Rooms:
PTIToT TTED TSTATST AET TTITAT AT FTHTRID hedld.

HARRY TABRUT & Vehiell JSUVIRISY, Hed UHIIU HISUIRIGT 3Tfor
Tqe/fcHeh STSTRUST dTosuUT fHTUT ehRUGRATST Teh QTfehalled! T 3178, 37T,
HTEIHT QIHDTei Hdf-eh HGe JeeTfd el e, Hedl, Feoid AT
AT TR TR S 38 AT MGG BBl 3> ADHTT ST Jraehieft
3fefep FiTTeT Hel= J1g eIl

gAY 714 (MCQs):

9. HSIPRUTTE HARAUTY U I DRI 31872
3T) UGS SHfRRT PHRor

§) UEHNET rafe Feer T awor

%) fahr areaur

S) GG STFADRUT PRV

Ry
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TTET 51€ TRATOUTTER T TeTihT DIVIT TTaRI T ATEY 2
SEA (Purpose)

YHIOThAT (Authenticity)

31fererIRhT (Overexaggeration)

HIIAT (Emotion)

GTAIATDT DIV ISTERT S 3MYSAT fIquETD FHorT ARTUIRITST
AR 37T8?

RTRAT IcuTe Ay Seffae arme

PIBT-PITE! "Share a Coke" AIEH

3T UTEH |aeTe!

Wﬁzﬁq\%quul XD

SSTIT ST (Origin) HATEY ATIRUI: HATAR R AT SITar?
SO farsht S

YT ST ATaeIT AT DRUMT ARET

ARt fIuur eRor

T dTORET STT?
AIdT (Fear)
ﬁl‘ﬁ?{(Humour)
SSRAMT (Indifference)
e (Confusion)

qad | SRR IH (True/False Questions):

&.

9.
C.

Q.

HAPRUTHE ST PTST Theh JcareTed dfediaR ST qifes arelta
hford . (D)

HATHUTER T SATelelT W e Tae sis 18T areq e, (SRIeR)
S HATRY | ST HITIYUT 3T, (SRTR)
A9 s HAT A4 Fe o THTE FHIIT FHRAT. (FRIER)

90. 5§ HAUTT UIfHd Ife¥ AT STINGST Pdw ARG Bl TR,

(FRIER)



U4 (Questions): HoIBRUTHER ST Tl
9. 5 HATUHLY IV & HEh A ?

. SIS DY VBRI HOTe HaD AT Y (AT P Aehcl?
3. TR U Tl el AT FTHDURIT Ta:ell I¥Tos Y &g eehal?

8. ST YT QI 5 S edT HeARaY HIRUITE JeIcHD [aITuT .

Y. ITorAT fAYUT SFIT sie HAT™T TUTET 318 PT? ISIENUEs 3Tl ad
TE .

TTTr

2R
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