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Revised Syllabus of Courses of

Master of Commerce (M.Com) Programme at Semester Il

(To be implemented from Academic Year- 2017-2018)

Group B: Business Studies (Management)

4. Marketing Strategies and practices

Modules at a Glance

SN Modules ALBCi
Lectures
1 | Introduction to Marketing Strategies 15
2 | Developing Marketing Strategies & Plans 15
3 | Market Environmental Trends & Building Customer Value 15
4 | Recent Trends in Marketing Strategies 15
Total 60




SN Modules/ Units
1 | Introduction to Marketing Strategies
e Introduction: Marketing Strategies — Concept, Evolution, Role/ Importance,
Types, Formulation of Marketing Strategies- Steps
e Marketing Opportunities and Plan:Analysing Marketing Opportunities, Future
of Marketing, Effective Marketing Plan.
e New Marketing Strategies: Holistic, New Brand, Service, Green and Guerrilla
Marketing Strategies
2 Developing Marketing Strategies & Plans
e Marketing Mix: Marketing Strategy Implementation - Steps, Marketing Mix 4
P’s — Importance, Alternative Marketing Mix Prepositions- Profit, People, and
Planet.
e Marketing Plans: Marketing Planning- Importance, Types and Content,
Strategic Business Unit - Structure, SWOT Analysis.
e Defensive Marketing Strategies: Importance, Types, Offensive V/S Defensive
Marketing Strategies, Position Defense Strategies.
3 Market Environmental Trends & Building Customer Value
e Environmental Analysis:Analysing the Macro Environment, Theories of
Marketing- PESTLE Analysis, VRIO Analysis, Porter’s Competency Model, and
Customer Perceived Value (CPV).
e Customer Value: Applying Customer Value and Satisfaction, Customer
Relationship Management (CRM)- Concepts and Techniques
e  Customer Loyalty: Importance, Consumer Behaviour — Impact of Personal,
Cultural, Social and Psychological Factors.
4 | Recent Trends in Marketing Strategies

e Emerging Strategies: 21° Century Marketing Strategies, Global Marketing
Strategies, and Strategies for Entering Emerging Market.

e E-Marketing: Concept, Pros and Cons, Digital Marketing — Concept and
features, Experiential Marketing — Concept and features, Hospitality
Marketing Management.

e Social Marketing: Social Marketing - Importance, Barriers, Trends in
Marketing Practices in India and across Globe.




Scheme of Examination:

The performance of the learners will be evaluated in two
components. One component will be the Internal Assessment
component carrying 40% marks and the second component will be
the Semester End Examination component carrying 60% marks.

Internal Assessment:

The Internal Assessment will consist of one class test of 40
marks for each course excluding projects. The question paper
pattern will be shown as below:

Question Paper Pattern
(Internal Assessment)

Maximum Marks: 40 marks
Questions to be set: 03
Duration: 1 hours

Question
No.

Particular

Marks

Q-1

Objective Questions

Students to answer 10 sub questions out of
15 sub questions.

(*Multiple choice/ True or False/ Match the
columns/ Fill in the blanks)

OR
Objective Questions

A) Sub Questions to be asked 08 and
to be answered any 05

B) Sub Questions to be asked 08 and to
be answered any 05 (*Multiple choice/
True or False/ Match the columns/ Fill in
the blanks)

10
Marks

Concept based short questions

Students to answer 5 sub questions out of 8
sub questions.

10
Marks

Practical problems or short questions

Students to answer 02 sub questions out of
03 sub questions

20
Marks




Question Paper Pattern
(Theoretical Courses)

Maximum Marks: 60

Questions to be set: 04

Duration: 2 hours

All Questions are Compulsory Carrying 15 Marks each.

Question Particular Marks
No.
Q-1 Full length Question 15 Marks
OR
Q-1 Full length Question 15 Marks
Q-2 Full length Question 15 Marks
OR
Full length Question 15 Marks
Q-3 Full length Question 15 Marks
OR
Full length Question 15 Marks
Q-4 Objective Question 15 Marks
(Multiple Choice/ True or False/ Fill in
the Blanks/ Match the Columns/ Short
Questions.)
OR
Short Notes (Any three out off Five) 15 Marks
Note :

Full length question of 15 marks may be divided into two sub
questions of 08 and 07 marks.




Sr.

Particular

01

Standard of Passing

The learner to pass a course shall have to obtain a
minimum of 40% marks in aggregate for each course
where the course consists of Internal Assessment &
Semester End Examination. The learner shall obtain
minimum of 40% marks (i.e. 16 out of 40) in the Internal
Assessment and 40% marks in Semester End
Examination (i.e. 24 out of 60) separately, to pass the
course and minimum of Grade E in the project
component, wherever applicable to pass a particular
semester. A learner will be said to have passed the
course if the learner passes the Internal Assessment &
Semester End Examination together.

02

Allowed to Keep Terms (ATKT)

1) A learner shall be allowed to keep term for Semester
Il irrespective of number of courses of failure in the
semester I.

2) A learner shall be allowed to keep term for Semester
[l if he/she passes each of the semester | and Semester
I OR a learner fails in not more than two courses of
Semester | and not more than two courses of
Semester |I.
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9.9 URETET

9.2 faUur gRUM AhedT

9.3 fouur eRorl Sespicht

9.8 YU gRurE YfeTHEE
9.4 fIUUE RO YHR

9. fIUU &NROT TIR FxuATT Hfohar
9.9 HRTA

9.¢ AT

9.0 3fe® (OBJECTIVES)

&1 BRI ST SpedTHieR ferermeff @refter sracie e eldleT :
o fAUUR AT (GRUY) SIOT e HebeumT GG B,

o URURFI o GHDIAN fAUU cgexaied Ishiciiar 31T U,
o TSI HUIIATS! AU LRI AT AT,

9.9 AT (INTRODUCTION)

HIGTCT (fAUUR) 8T 9Tee e 26d "Mercatus” IRET SATell 318 ST 37ef
IIOTRYS fhdT SR 31T 81T, 8T 276 UfReIaT 4¢ ]9 Hed SaHRITd aruRetl
elT. #6U, faeht STTfOrT SMERTeR MR <9, IcuTaepiebg ATEdhlhs HIc]
TIEFquIT fehaT 3R fAquHTaEet AT FHoTel ST .

TG fIehT JRAT T8 TR T 3§ 0 30T (ATTHALD) SRDH 318 SAHE
G ANYRDET FHIAY 3ATe. & IR febel Aared] Icare-gdl g el STfor
fershIaRar <Te] e, fRINa: Sitenfies shichiaR e e Ipich STl 3TS.




TR ey amfor gerr

TEU, BDiceR  ITMOT JTHRGHT (0 90) T HIHIETH AREAT FHTRTh JATOT
SHGEATY HfehaT UM bt T8 SATGR ehl AT FeAT SeRiel Sugehera!
AT 3TIfOr SaTurEaToT et AT AT ST & o fesadTet.

RIBS, Strategy (E¥a) BT U 2Teq 318 ST UTEi i 9ea " Strategos™
TRET SATAT 3Te ST 378 STRer (febaT A=AT=IT =I<iT) 31T BIeil. 8T 2T6q HooeT:
ofShal 3TIMOT I gIoReT ST BIT 30T 4R §oTAT BT I
EEATYI FEBRAT el IR RIS SJexaT Il el 3Feh
AT A BT AT QeI FHoTeT ST D], GgeeTed] BDIal clleb g
AT YaileT THTOT 3ATe

& =8 T ARfAwe (9] 8) =T 7, gE<eT & aRRecieR memRa

diex PR (A%48) I gl AReaT Jegred gRRerd fsivor
PIVTCHT AT AT SATOT DIVTCT SRATI N T fIATOT FRUITR! & FE D,

TSR (A%§3) AT Feoar Defeprell Ifewrn Frafke sl ggwem=
SATIOT 3T D FATLTET ATV oo & ATEY et ST,

AT AT ARTIT (9R99) =T Fcl, BV &1 HITSATHIer JIoMT 3Ted ST
ST STYEIT HReTTeT ATV AT (84 e 3o SiTeiedr Heter
T SUITHTST it G preTel.

SRhT (aT) 3RY dftfer e,

FERIT IR TRIAR PRI PRANT: TAT (Corporate) TR, I (Business)
(THRY) &R, PRITHD (Functional) R 3MMfUT eRIcHD (Operational)
XL

T ERTRICT SgERTT FEURNST dTeTeod] JedTerie HIcheHed Taef UM
RS FIAR S, AU P 30T AT SRAVR DTG TP
ERTRICT GEReTed] YR w@uﬁr YR TR bRl el S - T,

TRIDS IR TRTAR Tl FERET & TehTel HAATATAR T8l chfore] el ST
W%ﬁ’q?ﬁ BRI TR B0 8 JTediET SuAifiadr Fdt & dr
faaRa peft ST




PRITHD TARTARICT BRI ST AR TR eI~ 819 A,
W I T pRifcHe fYrwRia 3mg [Sen fIuue (Marketing),
IMAIIEAT (Finance), AT AT (Human Resource), .. I UAD
BRI & ([T eI IfeFieR e Tad:dr ey FufRa axa
MM o7 AT aeAT R JMTUT T dIey P_dd. &l Faid
qufTelaR ggveT 377,

G DRITCHSD TRIERIST G, ST e DITBISIS] (TTERIITSY)
ORI AT, T FTERIHD TRTARIeT GEReT 3 FEUII. AT GEReicll

UrHIren/ SrauRT Ui g U BRUT O dRifcid Ifewiar marRd
BT ATAT YRIUIRATST 31T BIATTL TS TIR et ST

fqURT e T PraifcHe TRTeRIeT SgxeTa Ueh bR 37T,

9gTERuY "TH FraRke e
4 -
. s ! e
FOURET AT FaRke fAew : T R
anfor sfgse Ecaec el
<gcg{dellcH S
a5 111%2’( T &t g2 g3
- T
' - b 2 A
gy gfAe 3G AR
~ uTcHas 3fgse wa=a
) 39ASH
Cadinet wiae o A FETS K ereicy
AR R wqeERET g FToT egegaa
RIS RrorT Fnfor s s FREE
UG AAR TAUFETS
A
3Tl : 9.9 - SIERETTAT USTIHH/ 40T

EEIE ‘Marketing Strategies A Decision-Focused Approach’ - Walker O.,
Mullins J.

9.3 9o gRoE HeeusT (CONCEPT OF MARKETING
STRATEGIES)

SFTET HeT¥T QTeaed, SeuTerT feball T Trai SIT0T felght epRugTATaT ferepRyey
Poled] gevdTHT AU geemT (GRU) FeU. [uuMrar Febeyrer
3 A 3N aa fAUuE geverad! 31e. fauuFrar Hebeudlel
SIS, AU eeedT RN <iiel quigay (e RId SHTedT 318

SR, ARG S (00¢) AT 7, fAUuT eggem & areft ufchar e
TGN TAT MUl fIht aTequarar Faay Sucisy Fefiar qaffed Sameq

feror eRurfeh Afech



o ERor 3for T

il PR ATHT THicHD BRIl fHsed. v eggwe T fauuHrET amR

RpfeTT PieeR ST B HeR =T ATHIET Tomie (fIuuM craeITas) ar
QEIDIT [IUUH el IRl T SISRMAEY JUcTed] 3RTciedl efear
fererurear e FEiRa SToRyYSHT ol IRITdt gt Jod uRd
SNBGUATATSHT Ueb HfehaT F8ULT e,

TRV fAUu cgeverdl e e fauue Sfer dred RuaNrel JaR

peleil AIRTHTLD il TSI FEU hedl ST 2Tehl.

Thles, fAUUF gEvaEl HeE & SR Aed PRUgNIST GARUTGN
oTEeiedr el S7Tfor STl SRR PRGN Peirdl s Hrugnft
3T, TR YU eeRATaR=IT Heel 81 T e BT AT FH=a
SATE AT il AISTTEAT STV BRUITRT SR, 0T IR o]
qfRUTTH 370 STehe.

TR, fAUU el &l SRS fauur I 9 T 3fTed.

9.3 oo gRUY  SepRY (EVOLUTION  OF
MARKETING STRATEGIES)

faguraTaT IcFEdR e

3T : 9.2 - RrgurT=aT WeheuTiTed AeaT HIEr auid Feler aae
faaurT Qe aufuTg aTTR. T AT aufd QT UeiS 98T HTel 3Ted. & gae &Il

ApAHE fagT .
9. SETUTEETOT HeheUT:

3ifenfiies spichydl & Hepeu Tferd Bidl. UTgdhids HRY YA e
HUIE AT BRY AT e fadheaied vyl Fegdt. AT Hlold




fTmTOTRY AR =g ferchel SITedT ST STl 0T Sl <dTuredTor .
Tedlhs IR Acgdr MU hds IUtsy IUTeT TGl PRIT AR 3.
JNIRYS oNer, qenes 3o faery, Afawar, fahiHaxedt dar amfor amewi

THTET AT HPeUT ST TS TT gl

Q. STUTEH WHTUHT:

€l HepeuT TENfieh ZhIIaR=ITT AT ok Fo SiTeil. AT Blesrl ARNTY Feurol
ATes! AIGAT ATV IUTE el ST 3 07 ATfep AT0THes ATeehie QU
Y BT Bl TRV, AT drerd fauumdt fewar & et &Y arew Aigan
(fooremTaT) T foemT BiaT Y, STUTE Y ¥ HRUATITS! JIgAT THIuNER
IeUTE, eI farRuT SATOT Srery feeqedl &Y febmier AT ARUTTIT Sfareid e,

3. OX HPCUT:

&l HebeuT AT aReciar JATETRT Bl &l ATee g aeqUel AMedT av
TS FRUITH UL SN, 78U, ARl IPECTAR A& hiorel chel et JT&epiT
30T ITHCFAT BN I 31 FfTer SARvATeR. el Hfsd del. W AT
YRV UTgehiedT T STOT STBIER ATETNT g, YTehiedl FHTLTERa!
Tl Sbferc] pe Fegdl., SeUTEHITEd Jael PRUYIYE! R HHI ITSR H2ATE hel
ST 3. & Fehe T dIoTRUS TEGIRaINTHes SR Bldi] PIRUT T STepIes T
ATGIUITT Jee2T JUT ] Fegal.

. fersht Aeheu=T:

&l AU AThAD (cileT) STITRRTT ATT fshler Bferet Bieht. U= of pra foep
il O SUTGT PHRUATIET T O IUTGH del o [AHumar YT axd
BIAT. ATEHHT IcUTG WRET HRUIRATS! 3BT HRuIrIST el dare
ATIUITAT A QUATT AT, FATT HY=AHT SR &HaT AT e vl
ANTRT STTfOT AT JMeRHHUUN (i) fashiear Feft onerd g, 3Mid deT 31
SUTEHTAT TR HROTATST HUHT JTHAGYUT (THeqoT) W R, ST TSI
ERE] HRUYTY ATEh ST AN fhell ST STSIRYS HIH 3R,

feror eRurfeh Afech



o ERor 3for T .

3TPelt : 9.3 - frmorThter fersht HepeuT St STUTET SUCTey SH¥aeT qUT JTFOT
fevIeT T ST ITERIAT STHT HRUT ATAR TT&T hiseed PR,

Y. fqur WepeuHT:

e, T ST ATEDIDS T8l Pi~sicl et iTet. TIEAR HIeT PRUAATST ATEDIT
PRI &Y 3N I YRAVITDS A& el Tel. ATeDied RS AN gT0T FH
YIS HENE PRUITT ATl M R ARG uve IierT TR
PRUGTC JATeAT. YeplieHeh U Teos STOr ATeehiedT TR FHST B
TR HHT T e,

TPl : 9.8 - Ieures fhi=i faruor WeheuT Argemiear sraSifast
TR TS TRT cgTaR TR fuor Rl TeAT e aaR eRuaTa
ITelY TR,



€. AT 9o HdheusT:

Iy fAUue Adheq-ed ARG fBda! AMHel dRudTd 3Tel. MG
BT Had TTeDHT ATal ax THINIIE! BTl FHIAE 37T, fauuis fdw
I fagh! axd AR dR Il IAqT AlAad T hedl ST
BT AHTNTD STIEGR ac-TaT JaRal BRI, TTedhiedT IR 31707 ST8T
TSI EURATST SATIOT ATEEIT TS SUIRT SedTe SO AT UST RUAATS
queficTaR T et ST, 3T ST T8 STIOT ARG SHEeRIT 99
R eledT e Hu=aT Ffcregediar STofl HRT.

AAOE QU AFeqar

Qi
+
T

ALY TRF + FATSNF TAEER ol = HTUF FAFT

3T : 9.4 - AR RIUU HeheusTT Baws TTehi=T THTe=e I AT
TR WIS STETeRR e gefa SeurenTear Arare (siedt) uforr <=dier
qread.

9. ARG fquE:

T FheT-dieT TR ATEHAT Uelidps ol & el Faferd amfor ofdid
IRTNIT TG HeearedT it Rl o omed AR @R <d. 8
Mep R, fhwdies fashd, T fasha 3O SR Hegwer JRIRY fagur
AfieR 31, Ahare]; 3N WrleR SR (eieR, YrmeRe, i dwer .
STTOT HRART ST ELATIT 3. & 3 AD. 3R HFel ST bl & |
TR ATEHIT AT HdT UATATST Yl 07 STl JfHepT T,
G I I AT FT-T AFTIRBIE THIAT STTo6 (ACddy) TIR HRUIRITST
ROT fIBRI Phett aTfoid.

feror eRurfeh Afech
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dqTgh

e FHARY
B CY
qHS

TPeil @ 9.§ - AT YU P THTHTT TSI caeareit Aerd Hael
SAUATATSIE BT B TSN TR ATEHIAT AT SUITAT S HRTIRDIRATET
TTer T e RacT HRUATaR YT feehg SauaTaRet e1er dhisd vat.

¢. Y (Fatin) frau doeur:

3TYfTep AU SYERATDR TS FIFHIIND G TBRAT. T ST
farame arre @l AU FeeHgT G . fduue @ daw gHEitd fgu
AT THY (FETHIOT) GEATIT FEUITe. AYUT FEAT, AT IedTe A et
I Sl aTediofa TReEuaRISt fa o JFdT SreERia, doves o
SR T B BRI AN, & el sy Mo fquarITe!, S 99
ATERSD S bl PHART, RISIER, VAR, YRHISIALRS (shareholders),
felerR AT TEHERE arTgel S, T Il JaT e o 31fe
TARTAT AT &> DTl

37. WY (Waton) f9ur Sdeumar T 9@ (Some key components

of Holistic Marketing concept):
o I U TR A fmTiHeEe AU (T 3T HEdr).

o SIS YU TED, (T IRH (FHaAR!, TITAT 3.) ¥ 3ifcH
e Arearely IiTel ey T axor & 9Hw (@afifion fagueardt
HRISeR 3R,

o  PRIUST (BMARY) Ruvr: T ot et AT fehT aregT Fquigor
(T FHT STOr HEgReRATET FHIAN o) e fhl STIfOT HEeT are
G

o UIfeHs fUuE: Icutes, [ar ST fauur It Sverear areimst grama
&I ©ITe[ T et TTfe..




AT fespeT TGUATHIST A3 ST, Jead IRIBIT amesh Jar waary
S hacs fadH 30T TEHRT aAeld ok Sfade Suardl ¢dia Selg

e : 9.0 - T (Waffion) R Sgevama IaTeRvT - HawT ATeHIAT
HHTYTPRSD AT STATATS! faferer Weeqs drafar FHaer e Jafihor
ferquTETET 3TaCid et IMTR.

9.8 fmor gRorEN Yferae (ROLE/ IMPORTANCE
OF MARKETING STRATEGIES)

four HemeR fuue SgevemT TR Pell S, & Wekel foran g
T ST IR PRUINT AT Hed. & YATaRuiy fasiwor enfor e
fquurT FenemTaR SmenRa eRTed™, O ST Heffar SRiT SIRd BriaT
VIR FS et STTOT ST TTe T o] AT HRETOT v,

ferqurT e WAl gater Yf¥enT ST
q. Walcpe first frqurT FART oXaur:

JIEDT FAIT g (SUINAT) T HRUIST G sy fuurra
FA A3 FHROT 319 31T, HIdhe 3MfUT AEHTaT TRAlST INART T 8
el ST,

2. ufeaeaiaeaa Tuefar IR S

fAqurT e & Gl RSt dHRT Tfieqeaiyar airelt srqear
G HRUGRITST TIR befl ST, & Tfcreqedi=ar ggvemar UfiieR HRugRT
FEUL UTETC STIOT TelT JaT<rd PRIGT SUGRITS! el XeT el 3Ted. A
AT, U eRor SeureTar Mfge i faht Rigia (USP) IR $_udTd Aed

feror eRurfeh Afech
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Qo

R IO T SIfRRIARITST A 9T 1. & GOt T FTesT 3Tloseg
femfor FRUITT AT A,

3. 7T JTGAVITATST a¥<] febarr AT frepfRvet &vor:

PIUITE! FITTRIe G 3ifcaT 3T ThT dIeaur & 31Gd. 3ol IeT
IS GERTT Iadl ST bl AT fhHd IRguaTe wrey, fhed Ht
SAUINATST T fAUU Teadl, 3. SN AT SRl ST FHTE

AT At
¥, HSAICHS JISINTST Tl 3os<gur:

XqefcHe TR ST Iuctey 3RciedT FelaR T are faeig 3.
G JUCTeY TATEH JTM0T &FJAR Geveied] fIeprRaraR ofel SauiR
fAqURT ferTTTer e o caredT ol &I dToR o STebcilet 31 &1 e,
T fqUI T el hrreT Bt S1Tfor g e egeeemed Brel el
LT I o IR el ST el SOl Fascted] FefiqT
STRECHTeT STRRT SeqTerT fHeg 2rehe.

Y. fryriT 99=a area:

HEIT TR HRUTAT TR T4 BRATHS TR0 IR Phell ST, SRy
TG TR T S onfor e377 areft, oY o 9 Qe duHel 3few
T AT AR IRUUIT  EAWR  AEAN. SR DIV DRHD
BRIV, TRIIT TR Ifeeiel Y PRUIRATST 3Ifor Heeerea
AT a2l AT TS GoAdg gl TR dell ST

€. AATEHTAT SEAH dTUR:

faurT RO eIt Ae FarerT (e, aTmfeie STfor ATel) reehdor
JNSEGUIT, THAT PRUAT AT I HRUATT A DR, & TATEHTIT MY
< JATIOT §Hos/ JEGST HATETE e < ATIR HRUFRT Heiel PRl

. fraur fepaTeReTaTY Y 3foT 3refieey fHifdyea @vur:

eRcel faHTTRIT 3refiehed TgTedT SR ST o HTed PRUATATSIRAT il
AR AR ST, Tep GeadReer AU eggvemT I 3reiviehey (J91C)
fFeTRe FRuITT Hed PR, [Uu el AT SHeATSTaul JSTT FRIh
BT rABIT SETH dTIR HRUIRT HEd PR,

¢. T8 FrrafRa fervmT sieswor:

YU N0 IR PRAT FEAT ABERIA T IU—~TrT UTdes!, rerfres araest,
foRT ST 3T SRl SATHos AT STTaS!, FeT STOT TRST Al Afecit




e, a1 ATfedar MR WXRAT IAT WRATEaR (JSHiER) B $% Tahd
3TN TFIRTCHE SUBHIGR T ATEHTT DB o ATl

9.4 RUue ¢RI ¥R (TYPES OF MARKETING
STRATEGIES)

JIOTRICH T TfcRTea e BRieT foauamrra! fashd faqus s (sP o VP)
faférey HINT AR, SFERET SRAUATT Ul ToiRuSIer Rereht &1 o
CIGEACNICRE

IOTRUSTHIA RTRTeAT ReereiiaR STeTRe Sg<emT WTetiet JHToT 3R
9. FIARYS TFIETT GERT:

SicgT JTUNTLRTSAT ITTRUSTIT SR SR dTeT fesal Teal &l egg’er]
THBREAT ST, I ITUNTEET JIRTAT MBR TG AuaTaR, foreaT areama efor
FRUGTAR JATIOT ATUE JTIRIC ST (ST ATQGAUIATR A& hisel bRal. ST
faEhIaTST ITIRUST Tl T Sfieseg, TueHe Fequr (fhae afor
SUTEATAEEd) SgT 3T fedE aniR - el siftes fasht
HRUGTAIS] IS AER PO o I8l ATET el S, (JIRUS) FHEMT
STRTIHD eI el ST &d AT el HHgad QR Al
HTH PRI &,

R. IIRUS JATegTehed el SIERaT:
JMEFHT dASTHIIA 8], IRTATEHT Tedh 3. 31 & Ns@war &M

RN T ITSTRYS TYcd HPa 31 2Tehl.

o MBIl el TH JfTEATT fdeid HRor] ATEhINATS! as BT
% g1 8eell (Frontal attack) GIRUT Saeig e,

o JNMEMHINT SR TG Bocll HRUT AT THSANT o UT &eell (Flank
attack) % DI, S FTRYS THT AP fehdl IRIRMERT 3T o
3NTCETdhc! SelT PRI,

o T ERelell &eall (Encirclement attack) &1 Sefl ST 21epall SATHEY g
BT AT UTe BTl QI e TS Bl

o i IRIRYS fobarl W FTRYS fA9T, SSTRUS TR BT Hicfetel T8N,
AT BRBR BT Do UVl JIGIRUS (&A1 d1eq ATeariehe] dHT
A (FT0T) HRF BTG DT,

feror eRurfeh Afech
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R e i e o 9T e (SNIRYS) YTl Hod g fbar Tqei RIS
TGS 31T FeeT IRMTARIE T STNTETAT erfafhd diod
T (Guerrilla) STEREHT TIPRAAT TS 2.

EXAMPLES OF
MARKET LEADER AND CHALLENGER

McDonalds is the market leader in fast food category. It dominates not only in market
share but also in terms of customer loyalty, image, pricing, profit and spending on
romotion. It continuously work on expanding its market by finding new customers and
ntroducing new variety.

Buéger King has been challenging McDonalds by attacking head-on in terms of price and
products and also by using by-pass strategy by acquiring all those segments which McD is
not able to acquire.

T : 9.¢ - TTTRUS T T STegTehearet SaTexor

IISIRYS Y9 o ST SgTedTehs Faitie AIUe SToRuS fEer Srfal for
O AT AT &7 bR JMOT T fRAR RUTRATST T hReTel.
3ffegehei & WTUEl SSTRUSIeT fexmaTeia ga=ar fobar ferg=am sheiehra”
IR, R T ITSTRUS T¥cd AP I A I e aTequarirat febarr
ISR STIUGRITS! STSTRUS TR Heldl Sl Rl SR,

3. IIGTRUS STARY ST

T YT AJcd T ST o ARl fball AN T8l R AT8rd. <l
I, Scdreal U] GEverie PR BRal S0 ATATDST

fRrehaTe. PIBTIAR ATavl PBetear A f[AUUF egevemrar srdcid el S
ST S BT Elcl.

39 & Wl aRET ISRYS HATY IR, 3 7T Wiedredr
IqHAEES SO Odl JHMOT ST IMUREI AT 3cuea
U FIdl. 3 A aRaY gA@oT Ardleaqet scares a3
Far nfor w@Ea qua RAwd. 39 uell seRYs R

SIUYTET TdcA HIAT

TG 1 9.8 - HIT IFTATAT SSTER0T

S (Dell) AT /T (Sony Vaio) =T AU eggReaTe 3FeRUl 3R 3Te.
2R



y. fIfTe 81 AR (niche) SOTRUS SggRaT: oo efrorte sfectt

AT TR & YT BRATT AT 8 fHITeR qut fHI=0r & 3178, &
FERTAT ftp fHPRIGAR e HRU AU AWMU 3RIcIed Bl
JITRUSTT YFolT PRUATATST SeUTerT =TT fq2Isehior TR dhedl STse.

9.¢ oo eoROT TR wRuIgEr ufRar  (Urm)
(FORMULATION OF MARKETING ST RATEGIES)

faqur ewaredr fqer el Sfor sHetssTaufil ufshar 3l 9.90 =
Aedie qeifdefl S grehd. fuur egeverra s i SfeeTarTauit
HRUYTATS] TP e I3 DeledT THEY B PRI, dhegl BRI STT0T HA
PRI e 3D IR ulgrer dader e, doiRidler fafder
qiRReercT T feersuTeses Ter 3MTfor e STeR & Ui Bicet ST,

T | #iRe 3R Y eERE
1

Ww@ﬂsﬁ%aﬁw

AAATSguir afor fg=or
« 9o oRor 3oy FEEA PAEBT wor

T = 9.90 - {IUU FERET TIR HRUATT SATIOT SHATSITvT
HRUITAT Hfhar

| ‘Marketing Strategies A Decision-Focused Approach’ - Walker O.,
Mullins J.

e SdffdcamE, eaT SR ey onfor gRvr HiuRe
TR GEReTeT TR Peil Aedl e S Aach FYul grerervi
fIEINOTHR Sfe® TR efl JATed.

fafdre aRRYAITST fIuuF ggeemT IR RUT SATM0T <amell SHeTsTauit
HRUGTT AT GateT U= FHTILT 3Te:

3
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¥

q. SfeR i w=or:

four gevergR A1ed BRI SfeR & e Sfe¥ i gk
IR AT PBell AT, [ fI9RT By ATe R SERTERITAT 31U fard
TR, o FaiRa aRuaTa gt Sfe® Jad Hedrd.

R. frqur araraRvUR frsawor:

e SRqUATYdT, ATee, Hferedelf SATfor o Tere: quigor feseisor sror

wmﬁm %WWW(W%W)ST@H qﬁwm“rwéﬁ?ﬁ

eIl TTed] IHASAUIERTI daefell SIS b, TR C o fasisor

AT ATHICT AT TIR PRUATT Hed RN, TR C FefieT e Joiel THT0T

CIESE

o HUAIEN S WWTEN: Uil SR E|res, emar amor fafder
TR GERal i B PO gexa] JIR  PRUIMITS!
RPN TRIETUT HRUT ST AT

o WIERUIT WY TY-9Tel WRU ged S T AHEIRID-3ATRID
Heh, INDT Tch, did Och 3. ST Hdbe JRdd 318, o
faquFRITST AN egEReHT FasuareRar aRyul quslielg Fs eidel
CIIESR

o vde frswon: ufceuedfEt dreee ST Hapadar g STdw AT
FAd FRISUTE T9eicHes TaaRuiet Bl & TN Feft i3 o
qed RAld. & fIRYor IfIsardier ardreRumer e OvdT 9ed dxd
ALY GEdTet] DIT=ad PRI 3.

o UTEHT FHOT HOY: qeATeAT IfOy/fdhar e drehidl AR & W
faferer TepreaT SISTR fePwIvumTer hafdg 31e. AT RS 0T 267,
e 37T grTuaT 3T duefieT S1fiier adaare! IR R faRyd

PRUIA Had PRI,
3. THTIT 3O SGERATIE T YIRr T3t HRor:

T TR TR Peled!T Fevail o HRRG STIUINIG! Fadrredn
ISRUSHYT  YRAGATT  (inputs) MDA 3. GURIDS,  HIDIST
IORUSHIST fquur Sfe® oftT Everl TIR _Ul SMEa9aD ST,
IETIBRT HoH PIART ST SR FARTAR AT FATEAT ACT FHol Hor
I I,




$. ITOTRUSIeT e fersoT:

fAUUT gEvemTer U Eicd GqRIRITT AR depd il e 3el Tfgvid,
TEUTSTY TR gTTeRYT STTOT GRAATT Feri: &l ST FATe. F8 U, AR
C =T fPHTGR IISTRUST YT SMTOT HHTRIAT AT e R,
INIRIGR &% Pheledl Fell U], Tl fFHIT0r R, HISHT RN ATfOT

AT AR R0 HEdT 3778,

3) IORKI Wl WO Hn: TR IAER 07 ST SSNTEend o
AR T AT 3118 qURIe] SRAAT I1aT & ST T[T dTATERUGN
CTR] hetedT HRATET SO Tefiar 3ferer ¥ = fHosdl. AT Tl 3Ry
PRUINTST AN SARRGST ATRAT ST Vo] DIUCTE! ey Getard
RTEUIR &Y.

31) ISR | Ao Gt ieweaHay. Jfasardie ardreRorrar
3fETST HUITTS] YRIEITER JATETRE TS fAepfyc U Hewara e, aT
Ofhdeeg, fdUUE  FaeAIude A T [N gedresT
JUUIIS) 3O Aifedidliel SRk WRUgMIST Hifedra e @i
MGUITT STTILIDRIT 3Te.

3) o, FaifRexor et Rl fok: oEeEt oo,
daferes AfeTEY, wRERN @RU, gRfRRerd, gt BT 3/ b,
IS Hifedra Wid A I FAsfugrar ggdt i o/
DT, FEUM, TIARRATIDBIAT I 0T HHTF  TT&ehi-T el
ARTETTEleT FHFITT STHRTER I SUFHEMEY U SITaede 31Te,
R JADHE T ATehe STUT APV TUTHUT ST 3T
S qffervor gy Gt <ar ar FrufRa der gt

R T FeaseaoR eI a%q fbdT FaT 2T TbR T BRI
&IraT U Odelr ifesl. BIBRAT SFaRIRITeT 8§ ORald eIRlel 1 v febarr

y. gRfFreriY-amenRa fuvr sg<emT TR $Ror:

faqurT egeval fHas fhar TUR R & Jeura fbar el JRToR, Srrfera
T GRG0 IeUTE ST SiiaTeshred] SO 318 ATaR STdcie
3N, T AN ST 37T T (FSereflel) 3fTed, FeUM, ™Il Al
yRReerTeaT fafder TRMATST AT SEReT TR PRUT 3D ATE.

feror eRurfeh Afech
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&

&. fIquT g SHeaSITaut, FeaHTas T frisr:

AT TN YR TRIR et gexaTa I AT YHTd! SHeTsTuiay
TG 3T, JEAT SFHCTITUIATS, SaeATIhT FATE (AT HATe
S BT DI, AT SAIIE), TEAHD T2, fAfde sl e
ATATYRIAT TATEH, IaT TN FH Ggaied 9 fdhal BRBR &I
RIS, SaeATDM  SHATAGUIN  JeIHYT  BRUITAIST  JATOr faqur
ERal & AT forel fquur a1for Qe HeercHe I qul eRuar Had
PR 3TTE T ATET & TUTITIRATST Ueh AUTT fepRicT cheft arfet.

. fergur Ao R A @

3iueTRes fAUurT FISMT faepRaT dRUT MO ST YrRIeellehT RO ATaTeD
31T 0T ASTciler JET ST FfTET R bR A, Teb WA fAuurT
ST ST TR ARTAE fsTed} SiTas Qe

37, regrear gkl geaie sfT feswor: Jiom=ar ar yrm e geiar
ST FHIE 3R

o GCHI STOT T UTeehrel fepersor

o  DUSIT AIYE TTehe ATV HHpIc]

o TYTHE GRRRIT ST T T et
o SINTHT PrEIICT I el JATIOT s

o forchY STIec=T }igTST

3T, v auefier:

o TEPR TN, SR BT, T, TEd SMER (R), .27 SN
Sfesrar quafer <o,

o QP WIS AT Ia AT TS el IeaT GBI LRI queiie.
3. GTeE o nfor AT SuTr:

o TN YERHTAIS! HATEHEl AT YHAIBRU AT AICy A
CICRICI

o TIEAT IHASSAUTET GRUMHBRDAT SO TR (20T SqUaITST
QUGS HEIHTI PRUATATST I fefRaey oy



o WyicHe YRR fhar 3R aTer qaRuiiy Eicemeier e qeciiqo
Igdeled D RHD TRRIITST AT fepfRye .

9.9 WRTT (SUMMARY)

fIqUT & des IUTe fJehuT A8 @R 3o 3FATET FEDM AT SAFE A
IRTGRBTE FHEL 8. & a¥q febdl WeredT IUAgdl g 8l AT
feIghIeRET @] WT8d. erchler YRV AR FRTaR PRI AN, FEUIST T
(@ART) TR, TN TR, PTG TR AT FaeRHG Tk, [JuurE
eI DITHD TRIERI GEeal JbR 318, fAuu eggvedT v
W\@ﬂl@r T hedT STTATT PRI T 3 BRI 3TTed. %Wﬁwmﬁr%
NBYUITATS!, ThT ATSIVITATS!, TS ATIVITIATST AT AT ATEhi<
TRSAT YUl PRUATATST, T AT SNSRGUIRATST dToRe ST

fagur eggvemT fAfdy iR TR dell ST AT, AT o Fgural
JIOTRUS ST T, TATRAT JTYRIER, JITRUS wj<d, eI, IR
3ATfoT faRTE BIch ARITET (niche) STSTRUG fRIY SEREAT TIR dell ST Al
U eERET SaRRTI Hfehd e T AT YR TS BIdll. el
feEISor &R0, ISP T AR oA AT GRY AT, AT Faseiedr
GRUTTT SFAISTAUNATGT FEIAT TR HRUY, GEaId! AT 00
AIRET JoaT B, geeridl SFHcTasaul pearR, Ifeeld Privee
(PTHAIRT) 30T AR Heehrear SIS egexara Hcd eI o HR0T
3TIOT ATATGDATHR R0 IUTITT 3Tefcidl RUl fcde] Hewre oxd. faqur
AT SHAT ATVt AT GERTIER IR AT,

U SERET U e T ST SO T Prat aufe r JigaT HHuId
faep T STTeaT MTed. Jald ST SeswEelell fAuur <JevemT Feurl fauurred
SATOTEATOT HhedwT AT 37T SMIUT Y (FaFfion) fquuMmer omald, 7
PIS IS TG FRUMT ATEHIATT PHlesoi] O ATal ax ITHIAT YITERGAT
YT pIEST B SATRIATRT IR ATEHIHT BRISFI JdT <% AHUR ATal.
I 3T

3ieNfies gpiciigdl, fquur & Treeiear araeifas! 3l Arileec aifereh
SV SO qEE T Ul e YerredT geedld  ScareTEl <dToredTor
PRUTT f3pT BICHT. UTEPIeT WNaT &FUEl IuTeT aTeed e i
9ecT IS JATVCAT. FoR, leT THEIT YIS SGARITeT ATeehied] qeiciia
T PHosel TN ITAT ATED b FIEDITDS ot T AT 3TTel Dl JTadhieft
3RFeTeT AT IR VR FU ATal, U A Had al-a! Y&ITST BrIeelR
3TET.

feror eRurfeh Afech
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q.¢ eI (EXERCISE)

37) RepTeaT SR 9RT:

9.

SIS IS i?hql HdTT U 3 Ia Iad’ AT FHIGYT T WUTHT
3RY FECel STl (WUl (Retrenchment) &R / T2 3R ggRemT /
faqur egger)

fauur  ggweT ® TRINIT gevadd YR 3Ted.
ARV ERIRICARRED))

g Al WEfR onfor ofcid aRfetedr |d TR aftebielt
RR@e omfor oy AEEYTaR R oo, (AcNey  fouuF/aRT
QU R faaur)

Strategy (Fg<eT) & Habldl e IR ST 3. (3,

IR, TSR

fATU e U AR fUur & e faqur fewrTrer e e
W G 99 R Edfi@aut RO smEaRTd e, (I,
SATUTEIETUT, JUTE)

I
9-fAqUT T, -PRITTHD, 3-ATAHY fqUU, 8-Sy, Y-H
3M) AT AT J&lT:
q. 3reft ST RTY IcUeHAT | 9. BICUT HU=IT T IHRAT
Saroreraor fohar fashy g . Jed el Ieure @RS PRcltet
Q. PIURE WRERICT &R ST HIGIT JHIUIER JUeTed 3TTee
3. SATTSETOT Hehe =T 3T feheehiaT et arre.
Y. FINIRUS e &. FIIRITAT ITSTRUSTI SR I
4. Niche INRUS ST areT fHesar.
S. de, Rerdr, sreof onfor I
HASTT
3. INRUS
. TEDHIHS BRY YA Fe&d.
I

-3, :-S, 3-, 8- F, Y-3



3) I feberT aRIeR AF: R siRoreh ek

9. AUV EeHT E Ueh TpRE a1 HiRTARIeT Sgeval 3ATe

2. AEF-UEM FebeuHT U JHTenfiies hicge fau-umaed) r=ferd i,

3. TOIR IR 8 SITRUS AcdTell Tegl HRalld

8. fAUU EREHT AATEHTET SEAH dTIR PRI Hed PR HTel

Y. G U Aheuned e fauur, S fauu, srivee fagur
STOT TepTfcrep fAUuRT FHTIE 31Te.

I

9— b, - TR, 3— YD, $— I, Y- WA

%) ST SR =@

9. [AUU GERETAT SshiciedT SO T N

. [qUURT eI qfFehr/HECT T BN

3. fafder g Ui eggvemT divre aire?

8. fIUU EEHT TR RUT SATOT ST STOvgTeT Ir=T fofer.

% %k %k %k %k

2R



Ro

frquraTeaT faferer Wt snfor A= I

TP AT

.0 3w

2.9 YTeT

2.2 T et JT7or AT
2.3 [quorAr 9fasy

2.8 e fquur JiemT

2.4 T o gy

R.§ AR

2.9 T

.¢ HTY

2.0 3fE® (OBJECTIVES)

T YHRUTRIT 3NIRT hedaiaR [Jemeff @refier sTadia dem sidie:

o IRIRII el MEvIreAT Ugdl FES[ HUl 3O AR fgurrear
ST [AepiRTT PR,

° ]%I'Q'U'H'IWTQJM"IW Hacdld dch Qﬁi’ﬂﬁf.
o fAUUFTRAT A GeheumTvc T forenfRad @,

.9 UFAEAT (INTRODUCTION)

fague Seft fFEior RO SrEede A, fauvHrRaT Wt meur uwTerm
IS fIfAIT UhR<AT TTEHTT Bralan! [AwmuaTdt Heft.

YTEehiT fohelT HHTEY STSRTCH ATy GRe, Sebilel 37T ScureTraT febaT At
TRST 3. eI fashream eft Fmior exvaradl anfor carear g fbar
faqurT TIe () faemT ScuTer febdT e IuredT HepIRedT YT&ehi-T BIIaT
B> Il & iR HRuaTITet ATdhic St (dhet) e ahxard JATOT el o
T IR fepard. fafdg SR faesor araRee €RuMeHD ey AT
IR eha QTeheTTel AT FeflT U elt afleseg SrepdiTar.




S ol i Sl fawory Wl ofeaanT @ oifere gerdy grr. e e o
IR fAfde Uefer TRIeI Hed™ TaARIFT YTedhieal ATl AT
TR QUi R AT, o AT AIRATAT IR AT AAARThS 3Afereh ofel
JUUITRATST SO fht fFHAT0T ehRUTTRATST Fefi Ieure, SFg9a AT Wi TIR

PRNUGTATST ST .

3feT HEd TS TTdl AT SaaHT Jde A dl & die i
RTBUITATST PIUIAT AT, TR (ERET) TIR HedT ATed JTARE! ol 3au]
HETT 3. TSI Siefe Tl Wit el 37Te, TTes JHeATerd, ITcilel el
RN TASTHIER TR M. THY, A ST 19 (SS), JaT, R amfor
TReeT fauur aRoT (eggvaT) 31l ffde Fefi fauurT gRor ame.

fquEr AT B9 aieT © PIfiel AU A erepd ATEl, W SN
ARG Pral AFITHEY SUGch  Icigsl AU &N & DI,
AT, U 3TfoT T s SifYes dfdedqul, EEHTaRe AT
IR JTeepTeT RSNl Sireetel SRICT & HH eI,

T YepRUITT JATIUT fAquirear fafee Jeft, ST av SO Qe fauur T
A T Fel AT [T aiiR hooe] SATYAT AR Bl gl
PR T fquuETe qfdsy, T fauue gRor Snfor g fague
ASTITECTE! FHSLT BIUTR 3TTEI.

1 FuoFmar Wt ST ASET (MARKETING
OPPORTUNITIES AND PLANS)

eI AT YU Javue gaRITeT oK 6T Jrequarer fadr
fAReTT ST et QMerdTe. ST ST IGART Tqef R 3N T SR
graIfeTel 3ot féhaT AfsTa Trafeld BIUIR SRTcied 3fdel YRR Fgurt
TefY. @reflel gt SR U aoiR aRRercfier SRl 3Ry a_oy
LY 3R SF TAferd el MSWUATT A PRt

o TGN (HUHT) ST FOIRFTLY JdT < M8 o fohet s e faar
IATT?

o N fohclt MY 3MTR fohar ARSI 3RYeT, ST eI (@huT) Taef
FRA/ER?

o il oI SUIRATST ST IIIRITHEY AT DI IUTeY 3R DI?

3ATIUT Y& SO FTR AT JEINT T T Ie] Theep A HUT AP ATe.
dfepR STMOT Hfer=T T el HIHIST TEil AT YR & PeATHHI,
JITRUCHERS 37T ea<h febam eeerier FHTaer 8l of cgred fafare R féba

RR
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RR

I B 37eft T 31T St SeuTe-/SeaTe I3 BRAT Sif Vi AT fasar
Tt ST, Sff bRl RS fhdr genT qui exdnd. S,
SIOTRTER EREIGRTAT FHTCT JTAAT 3TTfOT ST fashediar THTaST RAal.

el 3R, (209¢) IR, NIRRT el AR SRR 9 3THR
30T bl SFHI0T T80T il SIS STehdl. ST Seal AT TR, febelt
Jufehen TS fdhaT IEINTEIT TETR e faffa srorRreft Hefera smead
STOT < TeaTehg fepei feishl SHTetl TTRIT SIETST FEUIol JTSTR el 81,

2.2.9 famure e fsAwor (Marketing Opportunity Analysis):

INTRYS e} fINur 8 U ATe 3T ST aTUR FeRIRITgR SIa<ITy el
AL STO7 GIERICTAT G JATDDAT HBGUIIIST bl ST, TTe
fafre ORI AT 30T HHISDT SIS VIS Fdi— IcqTe fdhar Har
BT YoaTgdT & fPIor et ST, IeTeHTedT JNTR fepeuneR=a et
helell FaTd HedTIT gcdh FguNST Tl iaTford JTof.

TSR T frawor @refler T3 ITR SUATT Had B4

o i BIRIQEMR fIHTT DIUrdT 377e?

o EflTHT ATSH &R fonelt 3MTg?

o UL BT SO eIl P 3ATR?

o TOYPHTAT SUGHTGR T - JUIRT THTa (JfeR/E/AamasT) fadt 2me?

IR frIor I A Fears fuu gigaar TR 8 St aw oo
oSt IR It AR fAYUE RO GIR RO Hed B, FEAT %
BT TeTeATET TTel IcUTET TNTRUST B W™ ax1d & FeiiRd seoard o
A& PR, A0S ATEh TRRIeA & T R ITGHTAT HTE iie.

3. gOTR Wt frAwomet ufikar (Process of Market Opportunity
Analysis):

TR Fefier fosrsur Rt Ufshdd Wietlel IR AHTIST Bla:
9. T TRV THTEPTRY Teehial eRbhie fFR1&Tor ST forsor:

ATATARYT, HRIGIAR IR, AMHTNID STIOT GITARUMRT F=ET ST 1D Dt
AT IIART ST STTRUSER BIUTRT T gRRumT 3 HRuaRITST 3y
T ST,




2. SN qui AT

N TR fINr /T adqM $et MEUIRITST 3T e
TSIt 3UeT HROIRATST Pl . AR—IDGA el 4 THEAGR! gedhir
(erhiit) Tfcrgel (Michael Porter Five Forces Model) & Udb a3 Arer
e S FENT STl 3TpyUr (Peee]) SRIUANIST dTaRel Sl AT
TfcTepeiHe ST YT Qi (SiCehi) URTETT et 3118 o YaileT THT0T 3778

) fermm Tademee enfca: YHH SUNTI ST ST SeureH
PRATT O UbHebed] STdesd UdTg 3ATed. SUaaRy g PRUANTST 30T
feepg SAUARATST 3MMaeTD IFetedT Jaduehrell s, ScaTa-real
é‘rﬁwmﬁa R, Ul SUIG AEMYT (SSHYT) TH-aT ITeH
AT (SSHER) A0 &, s—aﬁrmm%ﬁﬁrwﬁm
P ST,

§) ST FALT HROMITET GTepT: FaI LT PRUT=AHs e 1R e elel.
BT &pT Rt ST fodenT SERT SHHT 3MTesds 3IRA. SieaT ST YHTUTTe

TG AN oI BT (Economies of scale), {;j&qmﬂloﬂ PHI ISdel

YT, fIaRUT firesaur QI SRACT TeaT GlehT a1,

) [RAOERMEI Wleameidl de: SR QT Uaqiel]  JRISIER
JEUAATST AT fdhHeT SR Usdl 3Riet el Tt QRS AT
3NAcieT fbam O HEIT Ued Iclel, TR T FIHR-ITDNAT JRASIER
leaTeiE! (SRITEef) dree dred. eebdl. SR TERT SFad JaRR
Uty (et gRRerel, SITT Qe Qg rell JRAST RN
YRASIER FaFIITeAT fdehel B3+ fdhalT T JRASTERRIREAT SeNTLETTER
R GO PRo-] Tl ANTUIAT I aﬂﬁr AT RAGYTER T
ﬁﬁo”cl?ﬁ) (backward integration) ®% 2Ahd IR W W
HieaTofidt dTehe HHY 8IS

¥) TR (ITghid) HsTol dres: e, Scare Tore, rfaRd
WAl T UChH TWNGGRAT Aleariiear (erreEiefean) deaar m9ea
CIHUMRIT §AR TCHHT TEUN WRSIGRT AT, WRGICR SSAUITATS!
ATl fhd, ScUTeART SRR ST TREEREST AT 989 3.
T HET BT

%) I ScuTeHTET €NhT: Sl (substitute) ¥ SIS THRTT YIRT 3MTad
(ST g ATEn) S GHE PR P Ao, G STl GARITET
HHARY fTThT 31fern TH 1R fddta duiaTT eNdT SR 318, TaRft
IATE AMI: IcUTeAT! fohrAd AT o rS2UesT AT,

oo fafder et afor 7=

R3
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RIVALRY AMONG
EXISTING COMPETITORS: THREAT OF NEW
ENTRANTS

THREAT OF NEW ENTRANTS:
Barriers to entry

Economies of scale

Brand loyalty

Capital requirements
Cumulative experience
Government policies

Access to distribution channels
Switching costs

=  Number of competitors
Diversity of competitors
Industry concentration
Industry growth

Quality differences
Brand loyalty

Barriers to exit
Switching costs

RIVALRY

BARGAINING BARGAINING
POWER OF ;‘NI;?_I:C:E POWER OF
SUPPLIERS COMPETITORS BUYERS

BARGAINING POWER OF SUPPLIERS: BARGAINING POWER OF BUYERS:
& Number and size of suppliers *=  Number of customers
*  Unigueness of each supplier's product = Size of each customer order
* Focal company's ability to substitute = Differences between competitors
®  Price sensitivity
THREAT OF SUBSTITUTE PRODUCTS: = Buyer's ability to substitute
" Number of substitute products available THREAT OF * Buyer'sinformation availability
.

*  [Buyer propensity to substitute Switching costs
*  Relative price performance of substitute SUBSTITUTE

* [Perceived level of product differentiation PRODUCTS

.

Switching costs

3T : 2.9 - HIIher GICEAT Y THIGHRI Tehid! (Arbidn) Hfigpet

(Michael Porter Five Forces Model)

| www.business-to-you.com

3. ¥ quefierar frsvor:

INRYSHIT g e A aRumcHed MU HUaNIET eaRrrel
TR Taefeid quefieldR fIINor ax1a dRle, W1 @@ il fdhar 713
ST U, Y JATIOT SHHHETIIT (ATUET), IIRIC ST aTel, a9 fhHd
SGUY, STIRRTA hROT ST SoTRUS NS eNRur ST BIet Tk NI
FRIGT AT,

3. frraffRa ToREN PRET TR B0

AR FEiRe T8 STIOr SIoTRUSH  3ATa9de AT FHSIT Bor 377for
Aicufl HROT TS IMR. Wlefied T IR qriTel HufRa aomRusd
HUET (3T WITCUIRT AT o AT

o HYY UTED PIUT ITE<T?

o T RS BRI 3MME? fobar T BRT QMTerT 37Tec?

o U HET RS 3MM?

o PIU AR ATfET AATHIT UIBIIUART Had o el ?
o AT ERERAT FUITER PIVIT BT YR T ?

o A DI IATRA?

RY



Y. forsht 3T AR FHROT:

fafay GFHMT IR A MBI delet! AT ScUTGATAT fddhiaT SIRITST
JIREAT STy, oreft mfecht & wfosurardt gafa emamaret mfor fARremarct
IRRIATET 3TN AT &l Jed dxdl. 9d a2 AT fawemor feemRrd

Y, Hafd areaaaret [asht TeT/ddHed HedHHAT=AT Sell S ISCEINISI

2.3 T wfisT (FUTURE OF MARKETING)

3ifenfiies shictiear GATURET fquHTeaT Hepeu-Hed AIGAT THTUIER 9T Silel
31T 3itefies wicye, fauvr & Haw Jeamrear asias T Arflaset
Hfeep SV HUIRIT qHE T BT U] Seedrd Scure™ SdToTerEroT
pRUTE! fehT BICiT. UTeepTed] TRa] SHUET JcuTe aTeedT MEfie i
9ecT IS Ul TR, AR, g TUefal Yaeme FaqrTel Urgahied]
U HE dHosel ST TTATT TTEH Did GRDHIDS aoel. & A& 3Tel
bl ATEDBIT IFetel T IRAT TREN HUd ATEl, W Had deE &l
UETRATST BRICEMR JATed. SARITITEAT T&fTcl 3fTel el HieT WRaT PRUIRT U
HETATE] T, TR YTEDT a¥] RN e PRUIN HITERDE] AR
FATATST fefcTeper HETIT SR, AT HFTURBITERS HHART, HEALY, RASER
ERICIEIRCEICHICR)

JcH Bleed (09%) T Ad, TRUIRGYY fAUurHmET AR TEmer Swear
IS Teh GERTIcHD UReh - PRl SaUIaedUITel DRI FgUF hefl e,
frorTeaIT WidsaTeiier R wWieflet SHTOT 3rfciter:

9. qTEHI TG A

AT S JEATT IMOT FHT ATeavidt queiierar ATfgT ST ol 3RT0T
gD e, gl #ofr Suarl defl SuT edear, wue foig (@med sfor
HTetel! AFTS) (touch points) 1 TiTer ATaRIsE 0T FHRclier. TaARITET
SIY PIadNITS! ATEPHIaT GaRT JATIOT 18T fFroset.

2. SUAIRAT RIgTaTTed AeeT LR

R qeid AT8ahi=T JAfeId ATl SUANFIT () STATAIS! SaHRIT
=Gt AT MU TG TR, T hecs FqRARAT Y& PRl IRIeiedl
IeqTE fehaT AHE TG ST DIRHEY el 39 Al

oo fafder et afor 7=
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3. ST aTuR:

YT Yo IEUANIST IF fAEr (machine learning), $RE  gigHr

O

(Artificial Intelligence) 3T &cifed o IRIREAT TASTHIAT AR
YERTHEY AT Pl UTfeol. 3ffereh FHTET AT fesquarardt fS St
30T =—RY-fAYur AT HepeUraT aToR el ifest. (87 |4 Data Science =t
NESIRECIS)

8. ForTefeTdT JITCHATT BT

fAuUETEY et 3MTfoT Aot-efictaT AT et T9T fesqur AgHer 9T SiTer
3R, ATDRISTERTAT (Out of the box) FHeUTiHT ATEHIHT Feh MerRfafdad del
ATET TN FTNUST oWl UK a1 dhotl 3718,

Y. qREefRdT TG

IR fefiieer Iufkerdt 39 Srcaaedd TR, Je9Ise, s, 1eTol
HfEAT Secdd AR TichHGR ATgei=T gul FHTOrhuur Arfech MHosear
3TelT UTfeSt. & el SATHRAT IREURTET HTEH el e ey qure-
DYV HGd hdId.

€. TcIET JobI HaTS:

dJob T Hredelell FART (“Too little too late”) TETRIT AT JTU<HT
3YTU] QTebell. SIGARIT AT 3TATS (internet =T HUBI T Peied)
W@ﬂ ‘,IISCbiTJI HeH N diedd.

©. Jafthga gEIDI:

e FRYer Fea™ TIIRITAT TTed BT N 31T M7 A8 T fHash
IRAT IMT ST ATIVATT Hed Blsel. HTId GUYUT TIR Pxe-T SMTOT T
A HaT <07 STNTHT TdTe (qUUIpTATST HEwaqul STie.




1.8 U Ruue ASET (EFFECTIVE MARKETING

PLAN)
gHTdl f[Aqurer Jistar

01 | Froore Ao SR fafdee o
02 j. IR Haller FYor
03 | w8 aTorR afsnie Fot
04 fargorer egEgTeT qAR wXO
05 | sgTeraar fruReT anfor arew
06 #ad HAP fFesyor

07 | fyUUTe FSEAT AAWESTaUET deT Saor

TR : Q.2 - HHTE RIUUI JioT TR FRUATAT Afhier =T

fquum AT & SUNTRAT AT Uh YT e SN IR YD
HATGIER TR 1T ST e ™ UTed ¥ fedparer 3nfor 7= aTed &
DT PRI & SRAVATATST 7. TN fAGU TS WTetiel MET IRTT
AT 3T

9. ferqur Qo= Sfew:

fAUUT AT TUEUU rfdTY deledr fAuvE IfeERIE G el ifesT Sit
BTG INOT AT 3R, Ife® T HRogRISt aruRaT SIomRT 719
U IR feear, Sfedia / AR areew G, fadhr ymT,
AR ASUJTAT R / YHIUT/ <K, 3.

2. IIGTRUS WeNE:

fATUTTE SFERET AxIeT ITSIRUS FE bedmaRd TaR Pheil SIS 2.
AT qTEch fPRIT0r FHIE 378 O clepaiesn, T, @rat o, geamieft
SHSTRR HTfT elTet. ATSTR fAN0r € STSTRTET TP, STSIRIc Il [T, et

oo fafder et afor 7=

R
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3. Sfedia / R T9R T FRor:

Sfeid / SR aredr fryor S e o, foffT, a9r, iRy Rerd) seare)
qifact U™ R o IR FAYUM TISHT TR HRUITT Hed .

Y. U sgg=aHT aaR RO

fors7 fAquIHTel egERemT GoaTdier FEiRa Pbetell Ife® HTed HRUINTS! ISR
MGG TebT hetedT HTfec T JER TR betl S, a1 TRUTRSD 8P
TSN GIRVT IR, ST fhdT O T TS JTUNT-STETNG fquurT 77 3
SERICE

Y. rfEPHey frreriRor 3foT arey:

fquue 3refided & faUuM INHdT U J8drdr Ucd IMTe. srefidey i3
IROITATST fAferer T3 3R St TAARITGR SHT heft SISs TehaTd. JreRidhed
AT gRgdTal QTSR ITHTR 31 2Tebel fhalT o FqARIT HHTeeIe]
PHTSTAT JTHRTAN 3 el AT BT Ueh I HE Tl Eice 3178 PHRUT
T YU gemT IR RN AT SIHATT SATUUITT G HEwrd! qfHeT
STTer.

€. Add pEARE frsvor:

fIUUrT ToeaT TS, AT URUTHSEREGTAT HUSS dRUIRITST fafder
ISR T TRATUT R0 HEdTe 317, IT Tehidl Aol 0 SEiel
TR et ST, SBHRRI FRIHTUT f%ISr et ST STvtehRer GERTHD
il JobaR BT e e,

. U JoM=AT SIS ferereror:

faaurT ST wTiciefiel SeeTel aTdreRuTT BrRiffad gld. Feud, gafearliy
JEAT RIS RUT 0T JISHed AR SFTHUd/ FIawT R0 Hecar
3Te.

QY TIN fRUvE 9RO (NEW  MARKETING
STRATEGIES)

SIepTerced fAUUM ggdiar Jerd BIdT (IRcard 8iedT). qur fauurTRaT
RT3 e fadwa: e widi-aR Ueis saal STel 318, ARfe
AT g AU ST fosam Smfor caTdieed 7e STelerT e St 31Tfor
3TTe.




2.4.9 {HY fauur =ggv=AT (Holistic Marketing Strategies): orTeRT fafite <ieft ofor et

T AT Ygeiter 3T faay amme & fauur gevertd |d fi=T Uef
TepHepTelT AT AT, fATUIT SgERemT IR R AT Tl SHeTarsTguf
HRATT T fAqUHTT UfehaT &1 ATeRe, ATedh, BHTRI, JRASIER JTfor Jguf

R RIS
AT QU TdiaieT

fagure fasmer .

e i R |

AT
ICRLCH

T Agme T
o 4 s ey R e
TG aROT AT
Fraeex &ar foreft gomy

3T : 2.3 - T fUUr SfEpIATTER ITET WAL HET PRUATATST
T SATER AR SR AT FISauaraTsST TR SIRTHT RO FHTIeT

g,
Y SGERATEd IR &I SExaT QI 3iTed. a7 IR FeaT Jeter
THTOT 37TR:
9. \iee faqor:

g UTgeh, AN, RASIER, VREIER, [FRITHS To=dT Scaral ATgRaeif dee
fAepTRAT RUT AT e SAUATER T8l Do PR, & Fd HITERSD HHedT
JYRATST ST AT FERETNRITST HEwW T ST, FI fAuurT geacaed o
ANTERGIT JT&dh Aol ST 3NN e FHATIRITGS! AT FhR JaT et
ST,

2. UpIfeH® fauur:

UehTfcHep fAUU e@veT STTeRTct, S¥ueh, oie fauur, |ierer Hifsar fauurm
30T 3TTTEH (internet AR IMTHTRT) SHUCGRUTARYET SR ATE IMTOT ATETH
fEO=OTATST ARy, & gEvaT AT fIeRIer JTERG T8 T qd Sty
Wﬁmm@ﬁmwﬁﬁqﬁwﬁwmm SR T JATIOT AT
TERIIT 3P JoT UIEradl TS Adhel. § M SR MRS ARt
TP JATHTET PRUAT STTOT TR GSUITICT ATeIvTe Here ehre.

RR
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3. 3[Rt fauor:

3fcHicT fqUUr wBUNT a Tl HHURITeT RS Ul RUAThS <Tel U,
PHATATIT FHTEIAIST & HETT 3T S AT TATeT B HRUTRT YT el
30T HECHIHeD A AEPAHE ST HRUINT HEd PRl Ggeer]
g [A9RTIpg ST ST IFe AfaudTd Jed R Sames Tl
TGl ATIOT TEehTd SRS SR FHTET Bl

8. AP oo
& Tcdh AHTNG-SEeeR [AUUMTeaR 18T Shfed dear. TeT fa=am gRumme

AMTRT HedTuTT Tceh ST PR, TTD TR STOT FATEMT AR
qUl, e ST o PIeUI, ERT gl ST sl R
AN TCHMT o™ SO IRIRE SUHH  FHINT IMT0T JATERTAT @™
SUITATST Ticiel ST, & D SEel TTEdh™iar IMTfT FHTEHT Yetlas
SUIRT Aed PRal. AT & FHNTET U SURFE 37 ST haws FRAM
THTSIITE e (FRITT ey feep erepall AT aveggReereila famR et reil.

R.4.] AN ITUTEH A (18) fagur sggvamT (New Brand Marketing
Strategies):

T eI A1 (318) GEvaT 8 I Ta (5 Tcoll) geva-Tdl Uh
PR 37TE. SIe8T QTe e SedTed SSTRI AU <rar R et Sl
febarT eI+ STSTRTCT ST el ST cieaT & R Jdcidell S, ATdhid oTel
SR 30T IS AT PHAT (58 FTRY) BT el T st
PRI SAMTCHe]. IATET Ta (38) eva™rd! fashed=i i e faeisret
3TET:

9. gfEelT eouT - one:

TAE SSqd! JNed AT TUT dolell A9 R, I e & Tl
HETATE T8l U] SN se JTEIRET Jfcara 3Rl AT garTedl =7dT
IR PRITET e, TR [AUURBTT FEIT 5 eI H_iT dIecll & a]f~suur
TSI BT 3T IAT8. ITATST ISR HLATE AT Tqehi fperwor <wdiet
AT 3TL.

ARI@T (Nykaa) SIegT JTSTRI 3MUTel et/ TaYUT (c1id) dhel deal ™ Iad:d
I AT Hp-31T UG JTAS IRTATIT ATBITEY T AT RTD! 3NBT
fHTOT Feft STTTOT TN ATHAITT AT SRTeAT FTRUSAT 18 (fFcfareT)
PRUIRT FRaTT dbell. AT A1eTel HIFSATAT AT [T el e,
AT Sed IR FAYU 0T Foarcirear R qIRIG Fipt
fAGaedmaR, ARG T ST Siuft JToT R farmame! foRar der.




REVOLUTIONISING
THE ONLINE

BEAUTY INDUSTRY
WITH
PERSURSIVE
MARKETING TACTICS

N O —

3T : 2.8 - Nykaa JTTST §S ISR HRAMT T4 5 RIYU &iRor

TR

2. TURT T - §/S S

> S W72k

IT TOTC, fAUUIT 6 3Tosed TUE o] FodTd il gTfe. e, faaurepr
I PdT JURT SR Sffgay fahr fda= (USP) awa
ReerciiepRumedt e Mfyd Pefl wifeor. & e o s fepfyd
HRUGRATST HTfecl! YRdel ST HaTe ATETITAIS] HTedH Hasuay Hed she.

YIS 2020 LY T AEU FAMNAIST I FU[ el alid Hrugrar
foRr Oder aR. T AT STIRIT Sueted BRI R IR HdaRitel T
3Gl AlpiTSl o JAlVered] g fddbel S 8. IR DR

AeuTEAT Sewell T Rl pH = el PR M Fad:ell §E =i

3]eT AT§UT T8 o= et

Sensitive Skin is
best protected at pH 5.5
Is your soap’'s pH 5.5?

pHO

Test it yourself. Call/® : 99676 73355 or
visit sebamedindia.com for a FREE pH Test Kit

ﬂame e

bl

P CLEANSING BAR
290, W
Only
S-wade in Germany-<

Perfect pH 5.5
for sensitive skin

3TN : R.Y - AATHS TADATS! T pH IRACIAT JTEGS AT HIGUT TGV
T ARG NBW P S Ueh Ao '€ 3o FHafor e ot

atd Arp i Sedheal ATl

oo fafder et afor 7=

ERS
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3. =T e - SesITauty:

€ CIEId 3ot UTfeS Pl SIS gEREl & Aedhied] A Y Hferdr fHefor
IROITATST TIR Pl ST 31T STEATAT fIquHRITST Feg TR TiTet THR0T
PRUGTYET SIS ozl ey GRuNeT G 318 T Aral & AT el
gifeel. FdN sed Sf$T gab T 3rder Ui Y I Soudeuear |g
T AIAT IRIA. S NG DU (ST TR JRIaef
STe Sfesed! TTfeo.

TAN SSdl SgRET AT STV Pral aeqD MET A& Saed
NIGINE

o TEIT ITUGATR Teg TR S TCRT HRaUTaR &l sl el UTfEl.

o JalcpT IRTEY M FaH IR USH HRUITARIRE, 3@ edr
eIl STeYUTT SRAUT YU Heea T 3Te.

oSS TR FARSID SO I AT, VarpieR U Ferem HSHR Bl
AT, S AU XY RN, A& JET HUIRITST AT AT ArSaviie
=TT,

o THRAT WD ST SRIAT. AT HIFT Y ral AT FHRAT et
st fbaT el SfeT =fiel PRUITHTST el DT VIR JTETCT.

Nyka = 39T eI STSTRIC 3TUet <fél el THTeel el JATfT ATeehi-T
AT U=l AT ST doser 3 AR 3Teifehel dbRor] AT 3T
<UT FEftEr Tt ot ATEY.

!

Example of successful brand launching - Nykaa

AR FEMINA

TPl @ R.§ - Nykaa o AT arepieft AT TieaT {a srqvarar
AL I AT ATSH STATCTIT U IeT §S TRmT TR HxvaTa
T STERET SHCATT ST, AT AT SHTGOIEvS 8T 58 Hher



R.4.3 Wﬁww (Service Marketing Strategies):

ST, S I RAUR, SfehTT, LD IUTR, SMMERIcred, SeaTa! Sefedaeer
T 3ATE o R-1fcrep SATIOT 3l Trcepiell Hafere amme..

U UTTAT ATEHIHT T feedT ST, URe HdT SUGTAT Uispex=T HleTdhr

ERICRUT EI TTeT. HaT dTeceb febal HH e e ST el Teld.

JIT IR & PIVATET QAT Tl AT SUTGHT (GDP) 7e Hgw@Tar
ANTE SURT SR TS Getel el AU ATET. ] YRAvT=AT T,
QT I G 31 ATERHT SMThNT HRUIITST T ToTRIceT f2edl

AIGIUIRITS] Xl ddIX ohrdld.

ST STIOT SaRT=AT Hdl, [T f4uur & fauur ufehar aime St areehiT Hifsha,
3T SATIOT T Tceh faNIcT PRUATR <87 el bRl HaTHE SR,
SRR AT, D 3. AR 3FIch YbR 31 ebcllcl. JeTdl: AT & Hfehar,
BEFRT (SEei) SAMOT Pefier T SRIART. ToRl AT, JTeh AaT Fedrel
AR fqebedT ST Wl Jedaeid Swlel 37 e,

e fquuE & 3T METer YU 3118, =eUE o IS IRUTRE f9ur
gfRepITUE qUiqeT Ry 3iTe. JdT AU 31fereh HiTTedT HepIR FHT HUTTS!
AT T SRS O[T BT ST 3ATe:

9. 3 I for:

T uTfeedn fdher ¥usl hedl ST ehd AR, FUd, {dT fauu & afer
g YU 318 ST iR dreard odel SI1ss gad T8l Jar
eI ST FHTET T, A FTcTepT ARTelT fieiep! Jar e,

Q. AT 3T-FRATARVINT 3ATe:

SIS f~T 3RTeler T fAYU DIUTIET HTeTeh! 8edidNG PR ATel.
QAT YSTcATAT fdhaT ATEHhI=AT HTthI=dT AGdTd. HaT UScdThs JdT SUIRITST

theh UTITHCT G TS, & WIS SFTH T DR AT el JUeATeR ol
SIISCINNENEIE)

3. 94T fuuFETEY WP = fuur fysror 3RTa:

SIS URUIRG fqUue fosiome sP o7 JHEY 8l — Scared
(Product), fHe (Price), STIfeXIT (Promotion) 3fTfoT f3&I0T (Place). WRq
=T RyuATSl, 9991 &7 aMfor #: fdewR T 9%¢ 9 7&Y AfaReh 3 P
<fcTeT TTed. QT fauuHe Siielel 3 P gelel S0 JTed:

o TId (People): T HIAT wHar=aieft Hefere srefiar Smaer grar.
e T HHETITT (Figeh o, TRIfATT Rur STfor i IR oy

oo fafder et afor 7=

3
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3%

ST 3ATe SV o TTeeh JATOT IR PHATI e blosail HUTRT i,
HI 3nfor UfraTeTcd s ade gefadiad. AT AT8diHT FadBIIeT aiTedt
{1 SOITET AT fABRIT dhet! aTfeor.

o URRAT (Process): IME T AEATRID UfchdraT FHIL BT SAHS

TEHHT TR ST I <0 Hed 8lsct. UishaT AIAHTALND,
T 3Tet, ARIEDR AT TR AT, 1 fSepTuft AR Tifshar e

WQ)F’IT\TINCHCI ST T JATIOT ATEHIAT FHTIHTATS Had 8IS'2("I

o it QRIET (Physical Evidence): ScUTSHISAIU, JaT ATgehi=T g
fbar Taef T WA A ATEIT. AT PSR ATIERUI, Y18
TR eeT ST A SR YTARET Tl aioR o S2id

AT SoTTedT JealT YRTdT e &,

fradia Qv A

“ @ .E ﬁwm s

' s fdarard
qrar fqurer st

3T : 2.0 - gRUTRe faqur firsr (v P) eafcrfRes, forearRe fagor forsr
(9 P) T STRT frewR I+t T Rgur=rarst #reR &et.

8. STHRT ITT IcuTe- YT T

QT YT AT el TepHeIRI fvfeh 8195 2rebel ATEIT a4l UebTel dab!
ST ST qTURET SxETel ST, JiIsITdiel auRMITe! JaT Jufed dhedr
SIS Tdhd ATEI. JaT UehTel dob Feu=—T STTIOT GradedT SITdTe JTfOr ATeeds AT
Jo8T T ATIRTeT.

Y. IICATIHT BRI

faquFTeY <Eter a¥qfs MM qafaruiiy gcaiear JTeR f&fdy gRo IR
Ppell ST, YhaT WA TIR SR, el SHATSaul  JeH
fRISITFTR el ST STfoT JeoMTa SAfor =0T SaigR gRur=ar Jerr
TRIETUT e STCT.



&. TGO BRI

STRRseClT FHTOT 20T, fehletr STioT <07 AT Hegel aTequr TRIRET fafder
SeTIST HaT fAUUE SRR el ST, Jaredn [{uurs, JTed R
EICITCT SATIOT AT o8 T STeHT GHRUIRT Hec 81, [AUUR eI Hegef JATfoT
UCTEYV ISR T PRAT. DPIUIITE! FebRer fqur fehietT et <var
HEd R STOT SrefeaReerea] URUNTST el FaT .

PIEr AP waT fuu SgERadT qéler HEr Smed (Some of the

popular service marketing strategies are):

9. @IS F=@R (Word-of-mouth):

T STHIT AT, U I TaR PRUATE Fa<rd 1 Feurel Gey fohar dqret
TR, Siee] UEIeT Y18 Aaed] SFT9a QT SRAAT <Jeal I SoRiAT Tl

REPR P A, Al TR VIS, IR U HerIaTa!
(Subscription) Hthd HdT ARG AT Yo B el

R. Ff¥ra frvmTretT fRrfare @wor:

ST faTTTeT T Sar fhar TaaRTgR ©% dedl ORIl Ade
Haigee AR SR AEER 378, AT HRIGH URINT &% ddl,
uRFarE (seminars) 3T @A (talkshows) STRARIT &% o, FcfRd
TSR 8T THUIRITST TTHUATT I <% e,

3. UTcafér:

ITEePTCT AT SEXa-TaT dTuR o] IcaTaraT Yegar 3FId Hugr Jeft .
&I ATEh ST PeiedT AaT JIRUIRITST UfTep ST Ffcaer el el

¥. Qe Hif eI amR:

1Tt HISATET IR ATAT 3dh BRI Bl SIS AT ST T Herepra
ferers, TTcaférepra TTE, ehict T fball sAfTaR ST AR Rl 8.

oo fafder et afor 7=

ER
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=i 7 "'f;_ =
IMBASSADOF
OF SERVICE

3Rl : 2.¢ - WIS ATUSAT ATEHIHT TRAR AT ek 3118 it I Faes
HISAT THTOTI TR BT 31T

R.4.8 ER f9urT Sgg==AT (Green Marketing Strategies):

qfeaRuITeT ¥ GRI&T Icararear f[auuTelr gRd fauqur Feurdrd. arer
Paes BRA I [Iehia FHIAE AT, IR e T Icare Ui
9eel, a&dl UdleRUYRe  qievll  (packaging) STfOT YEIRIHS  dSY
(promotional messages) TIR RO IRAREIT SUHHAT FHCL Bl
TG TaRUTTeRTeT A SATfOT ez fAqurraT Jr7e T HRuITATST R fquurFrT
3Ferd el ST, 3T SRETET o ATeeheaT TRIT qUT SHRUTRT Har 3Te.

SPIRE HTHICT SFARIVL=AT A, BN fAuvr & qafeRuRT 3 el cardm
I R IcTe JNTOT AT SUTE, U JATIOT faIehT vt Hfeha 31Te.

3T, =T (Definition):
ERA fIuuFTT SaReT FRvARITST 3 =T gl 31mad.

fpIET (R099) =T 9raTd, BRT fauuHMe fafayr yerear SughamT T
QUIRATST §&eT el ST, M5, BN faYU & s qTaRUIgRe Ui =
Scurerar faght amfor ShfeRtd Ror fdhar Scqted AREREED JrIeTEEe
eI Hifedl U1 3 TEIT eRel ST e I8!, WK, < TITaRUgReD
IAGUITRATST FGTU AU Sieiet _0T FHIRIE 3178, B U g aresd
3TfoT @itenfiies Scuren fdsar Har QFErATST TefeRe! STes 2Tt

UIclI=EhT MO SR (A%%0) AR, &R fauue fisy egevamm S favet
ST fIBRia #Ror, 8RT IS (SHUERUN) (Green Logistics) aToRor, &R
AR aTIR x0T, ERA fheclT S1for R aruRmI (STYNTET) HH1a9T 3178,




q. R TR ScUTeT ERaT:

e 3P T, I fATRY, JAATIR PRAT AUITSIIAT dRGIAREAT fEhT
SeUTEHTT IET O fApRT I AT AT, &I GeRa-Hed PHI Yo
AT AR, oAl HIeT I JATewgul IO aToRe, Go%! U
IeUTE SATIOT qATaRUI et 12T AT STTedTeR fdesdTe drddl Ui
ICYTETAT AT 31 2T,

gwgenT fi9 J3R - (Pappco Green ware) & U 3T 81 318 ST SATYAT
31T STIaTet T JTSTRT 37eft T SMTUTUITT S deft 3178, St Tt
qIURTAT AR SIFTT B3> ehalldl. &l SuTe gk TaReET (plant
fibre) fdereefict AU gefctell 3Med. & IeUle 3MTaT YRR IuES
ST SR U SHed el ST, O GAfeRUI-El @id (eco-boxes),
f3fueaTyH oY &€ BIUIR S9 (clamshells), dTE (plates) TR PR, ScATEH
UGS GRIET, quiver faereefier Sfor SfiE (freezer) STfOr WERATST
(microwave) JRIaTT e,

el : 2.8 -8R Ieure Sia-frareefier aes, greT aru=ar Jvarairtt
ATt et gafoR aRvarT SRR Seetel! ST St Tt
31ftrep 78T e BT,

W@Id: Pappco Green ware India
2. B T (SwvurasuT) AfRTE:

i AT sRd e (Seurawmun) (Green Logistics) Sgeva-ide! T F8urel
qRSORT (foPg) ATes™ @a<el (Reverse Channel System). (SITel
Backward Marketing Channel 31& & 3fic%iel SiId) &1 egaval aTaRaea]
YaTORTeT FHRT BTN Had PR, ATHEY SieeT UTedh el fdesdie
ATTUINITST TIR 3RIAT TIeaT ST SUIe- U el 31T qferumerier
U TTBUAITS! HaRT SaReTT T aTa=al. &R &R W& (TeUTdeu)

oo fafder et afor 7=
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EX4

eI IR TBR AT Ui HCRICT IToRUI, TeblfeHe aTadd adRevTa!
TSI aTuRTT, 3. 37Ted.

3Tei : .90 - ITAT TesdIss Afared &t garIes fred (UK) It
TIfaRUT-FET FRR AAT 12, & F#it Frel Icwffa HRom argy
ITIRAT. HUT ATIDeHl, JaAfred g+, TR ATIHeT ST S7feyerT it
STHOI HROTRY ITE TR,

@Id: BTV dosdlss dlNRedd
3. 8Ra T eggvar:

fERdT SeUTET HBIT Ted & [Elad TR el ax1 fbAd (e SR Te.
Faifdeted fevedT fpaeedT egexemHed ATeehi- Jd del SIS bl DT ST
HUIT T IeqTer] TR AN e Qrebdile, T TATeRUT FRETU IUhHTeR
X N AT, GIRUITHY, 37efT Iurer WRET el JATIOT Teiel dTaved] TR cTdehra
YR T 0T BTcfler. et ST fepH el e SpRuT=IT SART A

TEUTST ATEhT ITATATST fRRedT IUTe=T aTuNT=dT BrIEaed Alfedl <.
‘!

b ilb Y

TP : .99 - WG TN BT AT feheh BIboIT SATOT TR Feresen
IeuTeHTET st IMMe. SR Ter e afgeraT wHaer g, frdva: Fd=
T, SIS IT AT IS dl Y T Aroreredr 2rsar sfifes fveia, o
GTHT HRATT DY T TATEAT AT Yeb FRIGT ST ST 3T



HId: www.seventhgeneration.com
8. BT SITfERTeT cggverT:
Y TIRUTYR TSR STIERTCHER Wletiel JATaedeh ST FHTEIT SRaT:

3T, BN SfaTlefl=T SR Rl JeaTeHTaR oI T -1 2Tehd.

3. Al sfiesy ATeMET AR % FATERUURE HIART HTcHT TRIR HRUITT
HeE RO,

gRT STTfeRTa & fareror anfor ATfecY ST <SRGl Hed HRd, SUEeT O 3
Icure g arepeiiel Sf e el RS HRTEd ATald IR QIR e
TG Tl AT,

TR 1 .9 - PIBT DI peT T WWF =T HEhIT HePpICT eTExTeT
TITIRUTRS Reras qarR Fer 3ime. R 60%60 He 31 T care
3,600 T MY SURY Greb1+ BT TS AT, AT faeaISaR Arderedr
3,600 TARUCHUHT TAHTEY AT 13 Uis CO2 NYUATH &FaT MR,

31T, BT FuHTRD $aR Seeamiig 3STeR0r (Other notable examples of

Green Marketing are):

9. ICRIFT M I PRUIRAS], GBS AT UTgehi et o
UrGUITTS! BRA ATfRdmer aiR @xd. el 034 Wd 90,000
TAfeRUIRe (TAERUI-ET) BISR ITSUITH Tl AT 31T

oo fafder et afor 7=
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. AIBRM diuet HAIfUr wiHe difsifees weUr 3fiesdel STURT oY@l
fepRicT dpefl 31Te, St ATEDIT FATERUIETST SRoeh IEVIRT HicTiee
PR, ol TRATRUYRD (FATRU-TET) Ut ST TIR PR, R
18T (renewable) SrolT ATIRT STTOT ABHT ATIRTIRT M1 e Hat, ot
RI&T IR IIORA. STl SI0r QAFSIErE! Bblosoil B o g

HoeT HIAT SN 3Med. o 3MYeAT AIRIT AR BRI 31 amad

SHae SFToITATST WRe vt 1Tfor fArfare v,

3. eRa fauor ggRemT amRuaTe WIS (Benefits of using Green
Marketing):

9. AW diedd: 8Rd I HHI dodl HloT aIuRdId, HHT denT FEfor
R 0T FoolT AT,

. ¥fcH® WIIST AT T TS Deted] TR Taeheqige
<A 31fereh farame AT el BRe Ieurer Juraicl HiTell ST,

3. ORI & ardlad: Tahar ST JreddT ARy Jured axar
AT &Y, I 3iftd SaM d9ard. d9d, TEd Al GATaRueTeEd
AIRBIG TFed SMfor Rifad & amed. O & e eRs I
IREENISE

Y. W ICYTEHIT qomid e BRI fHesdr: Scdre drge T FRIM
ST, PHI <@HIeT T, aE SRS 3107 qAfeRunelr g1 8vamargT
RIGUITA AT SRGTeT <l

Y. QAT YIRUTNIE dlecd] HlFaMe, Udd W Hidsardiel
fIGATST T feRur YRIERT SAUIRITST ANTET U AT 3ATe.

enfu, a1 FewadHr bral dig Ufifeharar AT BRET ST Qrhdl RO
eI AT SV JASTV AT AT T AT RO B0
RIS R RO 31 T8, JaTUR, Hax] SGaeTa AT Hichar HerT
3TR.

R.4.Y4 TReaT v €Ror (Guerrilla Marketing Strategies):

4R ¢ ALY I PIRIS elfce=a- IiHT «areaT Guerrilla Advertising: Secrets of
Making Big Profits from Your Small Business IT J¥dehld ‘jf\’WIT
Tl Sfiesg e faett. TRee fAuur & &t fameiier fauu & 3118 Ry
IRATST FTe JHTVITE FoiTefietel 3ATaegeh 378, IR & STl STRKT <18T TR
TR STOT Gl T G PR, 8T ol AUy arRelr el 318
PHROT AT JGAHTT TFIpET (Guerrilla Warfare) T8V aTaRelT ST, [Real
fATUHTATSY — SR Eice, BT, B ARTREAT T AT IR &l
IEXTT ATEDIT ITHATfehcl o, BIIHRERAUT BIY FHIUT HRoeT SATIOT 12T




Hf$ATR TS Tl Ale] ST PRI PR, 8 IJURUTND fAUUF GEReT a=el
STIOT FEULTE AE&HT ATEehTe ofal e B,

TReer e eggemT gt SvATSY, Wil ged 3dd Pl
rfgar:

q. Tl FEROT: IReel [UUF & BRET Dol Ulfes SiuibR o AT8ehi]
ITATEEA IR HROITT JMTOT T AT TSI BIGUIATT 9T TS,

. 8T ATH T PROY: STIRRIAAT 78T 3O TAT fHesTe.

3. yafte ufawe: TEwERar gafHe ufoaer Sfvdaar O 1ftie

Y. OREIRRATSTT STHI3T BRO%: ST SfERTT ek TofsroredT aAlepialt febar
Iugieft Gare FIumNT 39, A AT ATdgel Sl o,
afRor} <ft 31féres ATl M.

SR, RET FIUUR HefdT: RIS PHT aoie AfeledT BIeT SHaIRINTS!
gardel BId. Ul AT, & Hebaloed, ARer Fefi 3. AR H1gar JeTfue

SSHGR SWElel aTuRel ST

37. Rourmadt qReer sggvama U (Types of Guerrilla Strategy for

marketing):
q. IFFTaNIe fqur:

Bl T RegToR AT STTfexTd e Sff G o iRl Ry
RECRICT o1&y R, SqCADTD d1eb g dTofell, ST PN, Halel ey,
yrRIY ST eftepielt SeutenTer T fARe R, FHISUr R0 fbaT FHIe

2. AMIadTer™ fuur:

AT e, fuure TEHHT Smerfafhd FRUITER S8 Biad FA. ©
facterurep R faepTor e et ST, IcaraTasit ATfec SvgraT arfa AT
ST STTa. 3121 YhReAT SR ST fAquHRITe! STar St Fomreiierdr
3P 3RI. & URUTRSG AT (S P fSerars) aToedT SURURE ARTH
STl Pl SITS> 2] (?rﬁlﬁ?ﬁ?l [three-dimensional] El:lilﬁfg.)

oo fafder et afor 7=
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¥R

T : .93 - AUIGATEAT ARITERVIITS JTHAT T JTIRUATATS
wHTaaTerd fqur fesme el 3R

HId: Creative advertisements that will definitely grab your attention
3. 3feger faqur:

fAUTUTHey 3T FEUNT "3RI Boell Yo TURhFT JATHRITfb BRUT,
qE: TqYehTeT ANfeHaT IIT S+ PRUTRATST & el 9. 3T fIuurT &
968 YEIIDPRD SR Il AT SFARDT TraUFATS! fquu el ST
IR el I,

FIFA fagee, JoR a1Se, 3.ARET BlEl FHE BRIHICIT Jgdd dol
3T AU gERaT Sfacidel ST, S SSHID AT JoR 3ATeded Hferd
IEIICHDUY 3T I AT 7 BIAT 1T 5 fehall ScdTeHT fauvr &ve
qrepail.

3RY YU BITATURIT CT@UITATST 3791 el HRISHHITAT DIal STATSThIT 3R
AU TRIeT IRGUIATATST clean zone TR BRI ATTAI.

8. ITHATCHSD fIqur:

& UTEDMT BHedT IeqTe-rar fhar ddar g9 SUIRITST del ST, Y18
AT SIS aRfD fohar arefies AREAT URRrT 3F9d 9 & el S
9Tepcl. & efcd ATERUNI ATET TR YTEepIT iRl {+10i SuaT Sdlet Jed ehral.

S TIAT: & AqHAHD fAUUF egeverar Faid SAHear bR 378, § b
Yep R fAUUI 31Te SAHes Y18 W BIdT AT ofre <t Ufcrfehar ST,
HHIRT AT8D IR Td 8 A AFAT NI,  FAfercTe TS el
CRUICICINENIGE




TReel fUue egeRadid SR YR FBUN diges qiken, Regsd amftht, ﬁwﬁmmﬁ“

31 PRUMH TREET [AUUTT aT0R gy aTeel 37T,
31T TR faa=omer BRI (Benefits of Guerrilla Marketing):
q. HHY fFeier fgor:

gl fAUUR eeeT JURURD TR HIGAT YHIUMER Sfeeigd 3. ARAST
TEI FoIC AP 3Te IR 3T FRITeAdT JATED TR, A2 TDR, 5
TIR PRUATET 8T U THTET ART 3TTE.

2. Ul (caTaRe) BIvaTeaT 3if¥re QrerT:

I YHIREAT fAU-0T exaTages SRR ATHRIDBRD AT SHC I o
et BIoATlT ST 3fFelTsT URTE (BRRe) BIUaTl 31fId QrerddT 3R
=T 3fFeTTs T fAUur evaT AT&HHT FIRSID alced™ ol fferpried

3. 371 PTes &I B

AT A JTeDIAT SRS DR, I PR M ATeeeT 31ferd
U BUGRITST 30T STeee] dlcugrl SoT aTeadIe. & YRR 3Tfor
MYGDRD YHRMHO T8, FEULT, UTeeh STl o o A& ST AT &Y
31feep TRAR TfeTTS T,

8. YFNERY IR $ROY:

a1e Reetr fauve AfEHT iftp Tl BIvaTTd, QT el aRafieD
aRReerciieft arfoT arecIfaes fSepTonelt s UTfesT S QAT i acHT STTfoT
T ATeD AUSclel. TEUM, ¥orlf+eh <o, d¥erm reanfl et
faepfae Rl AR, a1 WEPRIMe & HAIBM @ Jehiuid diee AT
I8! MR gareT o g .

Y. Foreferadr FTasd o

YIRUTIN STTERTCH AT fauurre ARfaeie o AT R uTerT et ST,
faquETHER SrAaTT, Aiferar fFrfar SR SoRYSeS et JEu Biorie!
I A AT hm Ahal.

€. YTt HTEYH TR AT T9TR:

foiares, RICHar, SIS AR ACafHT TlehHaR AARSIS ATfed! TeHa
TS T HHTOT Rt STIOT 78T e it Siefeb STTOr TTeehieT Haer fberm SrfcrT

¥3
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¥

JICRIel JTaST S 95 SO ATgip R I, TReeT HfHT FHI:
I AT AT TlchMaR R TSl 3MTOT Ty pedT ST, TRUmHT,
AT T9Te AT WMot TR HRITf~ad SITelT 31T ATl ldhs Taliar.

T BRI IRATATARTRD, TR fRUuHTT H1El U devie die smed
oY T

o I ITT YTehl

o I IRTHST 8IS Tehdl URUITH =T SIaaR—ITAT TSy AhRICHE
gRUH 81> 9Thal

o ITeAT T (VR febar TR Sfereprafeps T wHeie Aoy erenet ATel
o ITURRT SATT STITOT TRATfieh TR IHes HIEHT SRIRRAT 819y STacl.

R.§ WRILT (SUMMARY)

JNIRUS Hell fPI90r & U ATeA 3118 SITIT IR SaIRITGR SelRTerTeaT
fagur Gl faivomred ufshar Tl qaferuier aeaiedn fasyur Sfor Sav
SENTRIT FIeT IR o] G B, SN [HITUTRITST HRIbet UIcR higeg
PRI HISET (I el 9113 QTehcl. HEATET ATSIRYS el el TH[T SUIRITeT
e SR IO Yoo ehlosoilgdeh URIEN Ul Slel QU He<drd
IIOTRUSTT NIRRT DHR0T G TeT HEITI 3118, AT T freeifya Arfedi=ar uepren,
T HIISATATST ATl fAuurT reruT faeh ey e,

oTdT U AT JRTEETel, RIS JATEMIHD et SRITATIGT Jo BIcl.
U e STRIUATSTH, Sfebdetcd FeRT SRS faRegd Feme
HRUT TN GERTT TAR bR HET 3TE. EXal TR DR AT
SHASSTAUIATST SviC TR et ST, AT, AISHT ST SV T,

foraur anfor TRea fagur e T B,

.9 eI (EXERCISE)

37) RepTeaT SR 4R T:

q. Hsce BRI Ao 8 SRR SEPBIAN AT SRAUIRITST
AR SITUTR SADBORT AT 37T, (1S RTer / ARIdhet Uiey / fiek $a)



. U YHE YU e IR GBI, (ST MR o
IRAHEY TIR PN/ AT (FRTET0T 0N

3. gfIsgprei= fau=umesRar

Y TR TR, (Ao fierdT, s/H-

chforel AT TR, AT T TRSTichs Getal o)

8. Y Ay gewaraed

Ao T 3TR. (SaToTeaTTT,

JUTEH, UhTicHD)
. g Qa7 fquuEr T afiey afe. (3R, BRI,
ISCUSD)!
B?I)\’:
9- ARIP UICR, - Sfe¥ Fféd axur, 3— FoiHefierar, ¥— Tanrfere, 4
Tt
3M) AT AT JlT:

9. P! dINT ITIRUIR SeTagl~ep SeuTeH

. HI® TEHET JdT SUUoilheleT
fogur

3. 3™MM® Boall HHOT  HRgedTer
MR PHROTr

Y. &I T [RTANIl IRt TEaRIel
T&Y PNT.

Y. e fbad fique o wg ST
THTONS ForeieldT Ty 3MTe.

g, 8Ra ST

®. Y [quuE gEi e
s, IRear faqoe

3. T (Street) fouoe

%. &eall (Ambush) faUurE

IR
94—, -3, 3—-W, 8-, Y-S

3) o fhar SRIeR wFm:

9. el TEUN QETET EeRd] Sfd dIeRuIT T SiTelel! 3del

gRRerdh 81,

Q. fISITIeT ATh ST HATATST AT dTuR Hew Tal.

oo fafder et afor 7=
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¥§

3.

8.

4.

gRd Icure & qAfeRURSD IeuTeT fTed Sff favedr el U 3Ry
TR TE.

TATT fAGU Fioraed fAgu o S 3TetT grfaord.
TS (point) BT AT fAUUr s U@ aTe.

I
Q- R, - FP, 3 - NI, 8 — RK, Y —IP

%) NS ST @T:

9.
R.
3.
3.

4.

Y faqur

T o

T IUTEAT (brand) fauor
g faaur

T (Guerrilla) famorT

3) dfdrd SR fotaT:

9.
R.

3.

IR Feft forsAworY Trfehar Tae e,
fqg=oTrer vfasy gmeR g fora.
T fAYU TS PHIvIT MET 3RAUT 9T DH IR?

R.¢ e (REFERENCES)

9.

Management Study Guide, Marketing Strategy - Meaning and Its
Importance (managementstudyguide.com),

How to Define, Analyze, & Seize a Market Opportunity
(tutsplus.com)

Market Opportunity Analysis Meaning, Importance, Steps &
Example MBA Skool

Guerrilla Marketing - Overview, Rationale and Benefits
(corporatefinanceinstitute.com)

5 Benefits of Guerilla Marketing - JANZEN MARKETING, LLC
(janzenmarketingllc.com)



qo0.

9.

What are the Pros and Cons of Guerrilla Marketing?
(knowledgenile.com)

Valarie A. Zeithaml, Mary Jo Bitner, Dwayne D G. (2011), Services
Marketing Strategy, Wiley International Encyclopedia of Marketing

The future of marketing | McKinsey

Marketing Plan - Overview, Purpose, and Structure
(corporatefinanceinstitute.com)

Service Marketing - Meaning, Importance, Types and Examples
(marketingtutor.net)

Brand Strategy 101: How to Create an Effective Branding Strategy
[GUIDE] - crowdspring Blog
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YCTh -

fquUET=I LNROY TR Fre=Ti=T faer

TP AT

3.0 3w

3.9 URETeHT
3.2 oy fomor
3.3 fquuE JoET
3.8 IR

3.4 TATIR™T
3.€ ey

3.0 3fe® (OBJECTIVE)

T TR 3TN dhedTiaR fJemeff wrefier sradia e gidie
o fo81 fAUUMTRIT Hepe U FESTT BT,
o TUurTRRT fafeer FISTT SATTOT GIRUY (SETT) HHS B,

o U ERTT M7 SWOT f%IS0T SITULT 8o,

3.9 U191 (INTRODUCTION)

fauurT & e, Jar fobar denard! el el (Hiaeedmy) droredror
(fafrTr) ot AT Tfehar a1Te, Sit JTeehiT SR SR SUATAT <.
fagur & faferr Sfor defepretl Haer 10T Ruar=aT ATETHIT 3T RS
30T ST0T gt YoiT el fAuurTehs GeeTcHep R STTOr 319 Ffchar &
(STNTIT) FHTOT FRATT 3T UTED Heer TaeATIT exard, frar e S1for
foreT ARTEREIAT thrraT Elell. fAuu & SIS frstwur SATfor TR frsTomT g
3T STORUSER fras PRuarr T ATedhied] TRERI AU FH Hudr
SATIOT YTEh T IPE Hed (ST TS HRUIT ST 3Te.

faUu & IR TChrd Tl 3Te: I, T (fSeprmn), TR (fabra) Ao
fhHd. ITEHET T & IRUATATS AT TeHaT Aol AHIGR TR
PRUT AT 3TTS. I TR Hlfcrep IJcaTe fham HaT SRY. rehel. Tl WRaT




detel fOPIUT 8RS TAT BIY. fhHc Ul HTed aRaTd! < Jfelell ahH U eleor arfdr e
IO SETRIRATET TS THTEI0 NEIaUITITST aTaRedT SIOT=AT AUSoT
ATEHTT aToR T80T TRIR (fAahr=T) 8T,

3.2 1 fquoe (MARKETING MIX)
U fAUUFTHERr 3Tieh EcehTe FHTLT Bl GeaTd DRI STed, TEA

T ugTedT A JTeepTer THeT SRaul. Thal iy Jedh Jg SRacdlmcR,
W CN-CCI\, Irf\lb‘-id, I?ICNUI C’ﬂTfaT UHR HIWHiQN SUICHECININGRS N ERSIGH
fauur Sfew ATy RTINS T gTd ART YHIONT ThiAd fERIder aTfaoid.
IcuTed, v, fadaRoT 1O TRIR AT TIT 3727 FT$IMTetT ‘AT fiasT fdhar
U fiysT F8U SficeT ST,

fergure fsr (ATShTT e : TeaTedT Ao g9
faa

s
<

fo@mToT
3Tt : 3.9 - fmor frsr I v ged

(ITUTe/ & — Product, fHd- Price, SITfeRIcd/ Y4R- Promotion, eI/
fSP1UT- Place)

3.2.9 31 (Meaning):
faqurTRT fRoRT AT ETeflel IR SRR v grar aard:

o SCUTEH/ A% AT {dn

o fdhHa
o VIR TR
o T/ fSPIOT

¥
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4o

fIoor frsTor (AT fT fieRT) 8T 9reg et T @IS+ ST 9K § 83T oRATd S
HIIE IH T ATHIST HaRT, BT oG TBHIRIT BHedTHaR AlDHORT e, 9% 80
T IR O FffeT HIDICT HAoRe "Hehid Ao - gui
PAIR IS AT Riepaulid 8 26 aTIRUIRT JodTd dbell. drsedn
fqquE fAsTuTTdier eamed Scate MR, fdhHd, eI A9 (branding),
+fifcren ETaTesulT ST o QTver STfOT frersor T FHTaeT .

$. ONIT Hepepreff AR IT Tehia TR S0 e dhel oF 37197 HIhieT ¥ Ps
TR 3fe%el S, o Qe ISHTr fIfie dhetel 3fTed.

PRICE

PROMOTION

4Ps of Marketing Mix

Tl : 3.2 - formor frsr o 8 wed

(SIS g% — Product, fbHd- Price, SHfexI/ SIR- Promotion, T/
fS10T- Place)

| https://byjus.com/commerce/marketing-mix/

fihfels Plcerear weuTaraR "fauuE fsor (@hfen fe) & AR
FROITAT AT (variablesdT) T 3178, SATAT AR SEFRICT TREIGRTAT
TFRATETER TYTd STHUITATS! $% el AT AUid FRIFT dRuaRT e 8
‘P TEUNT (ST, fha, SIIfERra omfor T 8. Ud SRR 312l
Wfﬁ 3P’ fﬁ'ﬂ'cl"ll A ORUYTT U PN, \rQItLoO ‘/IISCbi'd ‘{-IClT'O'd LSSNERS
AT Rl I ST T I e FeeneHd Sfey gl 81 e,
JTATIBR, & 3101 SR ITdTeT TR AT 8> Ui et STl 3TTOT o
ONTANTOS 3TRACT.




3.2.2 fuvm oRumt  smeswaut  (Marketing  Strategy

Implementation):

U IR SieTasTTaull €1 Seerear GRuTcHe fquu fshdiel T T
IR, T RO AUl IHRAMT (SHTHT) o AT ATURIAT BT, I
3 ETEHT YRAIAYN PR PRUINIC], e TR BRI
SHAGOTUIC T 3FSUS STall Hcfel TSI, ANl &R0l 3Mfor Fier
AU 2 fAcee, TR TR GV STTeiedT YebredT FHATSEUUR
3T A, T TR RV FTeledT TN SHCTEIEUI TR g
I SMfOT T T B, TR GFedT gRUHS Sieled] TR
STV TRTE Teb=T BIcl. TR0 AT AT Hewa STeRRad
g,

U YIRUT=AT AU Wellel Tch™T AHTALT Bid:

9. fqurT sgg=EA €IROT (Marketing strategy):

TR G SFHETESTUT YR PRUATYAT STt G0N AR hRUT I TS
e ey QreaTar SITETR IENTERIT HIfRHT AT THRT ST R
&Y, 8T, e S0 TR Sfe® 31 8 A0 WRT ST

RIS elel GRUcHeD FaSIATS! SMER TR SHRaN. AT GRUTCHSD Fast
PRUITT HEH BIVIRITST, AT Hr JTET ITITeRUTe fAuT hRul STeeeeh
3118, SAMes T PIURAT Fell ATMOT LT AR S ART, ST feream
SYYTRA] WTEAAeR IRV v eI, ITAR, FES 3fcHicd  brRIRe
ITATERUTT fHITUT o] ST Tehe ST AT JToseget! TTfeot. FEU
SWOT fEISur=a JITE, |l 3TaRTdh GRS (s PRUI TaR 8l
fSFer ot drepea aTuR e fereaiTciler SpHgd e FHTe el TIOT ST
I TS T AT % L], ARUITCHD (HaS! 8T Gl A1+ R
ST URIT 318, ST IISTRTeT ANTUel el SaTer Aor amdiel Sjeel
qTfEST SO T Tceh e ATy PRGNS H SRIde.

BRI (AR TR el Tl qTfesT MfoT fFaeelel! SggvaT Tee=aT T
ey faumiel gEud e IRl TET PRUIIST QR [gieT quRie
CIIECH

2. TR Sfe® S1fdT 7o (Shared goals and values):

el qed (W SMfUT HIehivgg)  RSRAT RGeS A
HHATIIDST SRR FTHTAT ABRANT. PHART Tl PRI Bt IR Iredrad

[ERuEIRRUCIURINEIED

4R
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30T Tl STy Rl Sfe® abeft Mo AR FHH SquaSt e T
O 37T Sehl TR RalTel. e & G TgR FeiRe deteft, Ao
UGN IfeR AT, ST GeAT €, T AT FeATeaT JTEN HIbR HRUAT
ST AT,

GEIE Hed AT IR BEE! I, AT ACSHE FHIE HRU ST07

G ATBIORI TErdeul Y Hecar 3Te.

3. WHeHHY J[EIHY ¥ (Organization structure):

FEIAT ol U AT SISt A HEeHTHS o HEd 37Te.
RN JATIOT TRATHD Ife® AT HRUITATS!, HERATHD TRAT eIl
G HHARIHT, TEUN T4 FoRiaNIe dHaRT Mfor Jd forwT anfor srafgR
DRI BeledT DA T~ 30T T e B

TS I TR Gdlel [T anfor et erd faiRa o,
ySTspH, PRIV &5 STTOr aRS g B8 EIeameiel drHDNET FY TE
R AT AT foVRTive 3foT wrIfed Aoy aTdieliy/ HaTe (SeuraesuT),
3Fcid (IRAT) ST &R (TS |U) AFEl UbRedT FHeG IO

THTIHBRUTITS AT TV THTILT vl

qG T/, HRf 3T el AT HRITHEY Tedg HROr MWD AT, AT,
farTeRy forrTett SRS erehdTer. T famTieRy anfor swrafaedr srférepr arfor
SIETEERIT T9T QU TaRTD 3ATe. HUCTD HSRDST Hed SUGeATIHThd
PRIRT PHAAIIT ¥ YSTpA (g oRUl 3faedes 3118, GSTpH
TP FHATIIDRS TetedT (AR &5 TI¥ del UTfas, FeUT ST Al
JATFOT BRI T SHEER IRIAT JTfOT TR JMRIBR IRAAT. FERAT ST
a0 PRI SMTOT fI9RTeRr forRTel! etell 3T, T Ja™T ThHATUUr A
ALITHS I AT IROINST T del UTfesid, IS JT HRf 31for
fumraey Fae  @aiey) oNfoT TEaT  IMaedd Il 9 IUdp,
AUSIRIBIATRT fHepT M SficRpIcAD fbar favrfla 1€ IR

9. TSI (SMUTTeTT) STTTOT FfshaT (Systems and processes):

Thips TN, TACATYT Hed M7 AAT PHATIMT FeAcHD I
TEUITATST AT AT Pl eIl ITSYRTAT PRUATATST TIATE SATIOT IRV Y& .
RECRNERS WG@%WWW&WQW& 31ToT T
FTRRY qe TAUH Jet9 BT, EMHe RSl TSN SR,
GRT GAAR THATT FONT R Eb—\fﬂ?qmﬁ"r 30T JTelT ddhe
PROITATST T Tt PRATS PRUIRT T YSd, ILATID AT JFUTEIT Te=T




gfoRaIe SUINITE!, fRREUT IHUT afes SriU ogedd IR, A, WWWW
REAIHIGR A1 f1of vor AT roaradt Ferear smfRied €d
Wa&a?m%ﬁaaﬁlﬁr%?ﬁw%ﬁ YA} (=0T T TAR HRAT, FEAT

e @18y (3feF) FuiRa oxa, St SRR Histelt Sga. Aol dd

TARTER FRIAUT JAUT TIR et Tfestd ST FHART ST HRINTS! SEEeR

e IrIAS! Ife® MY HRU TRy e, a1, DIvAT qequghler]

(3TRROT) 3 (SefiT) fyssar anfor & s MRl o e omed, ©

BIESETRRIESS

AU SIOT HfhaT &I HROAT e AT SFETITHI G bedl rfeore

SO TRl el Tddh M RS ST ATeY TRUIRITS! HRIRT IR

Y. ATEFRITRIT / RATe (Resources):

PIUITE! YERTIHD (ARVITHSD) RIS Ui SHurT JrTet SATe dred &
3RAT. & SIANCT A Pl, TUHd TRIADS Iuefed et faerdH
FATRAET (AR SR<d SIRd. aloR. 810 Aed 8kT. aiedT
RIS TETe ST STHT SATeEMIv! Safaed aquar of - qard
PRATC.

GareEed anfdier nfor iR-anfie FaTeFET HE glar. IR LR
IHAGOUIRITST TG T 1Y hRuT He<d 378,

€. ol (People):

gRUY/ eI SHAGSAUT HFT dof TeredT el Hafee ammed. o
PHANE  37Ted, S AT JUNRICANATST GIRUT IS ugrear AT Ifeer
BT BRI, FEU[ PHATIT AT HRUl & UM SIS Teh
Tofdheal! 3178

STTIUT S TS DI, VT ARV IS SHAGSIAUT Bn Sqebell AT AT
R PRUANAIST eleh (HIUR) T He<ard! SR, URg Alebicbg Farer
it FrefuaraTat & e guf et arfee.

9. T DT Ghel BITIMIS Tl PR TFRIMHET R clp 3RA00
3D 3T

. JHIT IR AT cllep e 3fel dTfeoid fdbar qrel iearrat
REAAT LTS BT BRUGRATST YA P2TeT SR,

9. T (Leadership):

fEIUrT SUPHHTEAT AT ATt Al (HTURT) TSR SR, 76U,
IATID TG YU HHARIAT McATRd BHROT, AT TH-GT ATEOr 37Tfor

43
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ATE [TEU &1 eI I (He0eT) U AT TR, AuuE gRurre
AU PRATT FEATIT PRIHIT (PR Jora, fafeerar amfor
BT T G Te@reT 76T 37T

gRUT IR U8V / SHcTeSIaull 8T acue T JArer G fRkiE o s
JMERTD T8, TSIV B T ThaT 38, JIRAT SHATAUIRATST TRTeT
YR TR Peiedl GRUY/ Fge1/ UM ATaRIHT (TRST) T HEwrd]
3NTE. TR SAGITGUIT 8T il 3RY F&cel S, Sical GRUIcHd ThaT,
cleprear UfchaT STIOT rifcHep Tfshar AT oA HfshaT ATedT TR FHSL
BT ST AT aRieT o Hsh e GRTaaul SRATIUT et ST,

3.2.3 URISAT/ UTaer (Steps):

AU gRUR TSIl fIRRIT RIS 3 Iider Sdeiel! SIS
IR, SATTEY Wetlel T&T MET FHAT Bidl.

9, gRIIATSY 3T foHfur FROY (Create realistic expectations):

fauur GROT JNfoT iR TSRS} dhetelt HEHTd Ifa” URaTET (Return
on Investment - ROI) YTEUITHTS! HeT Afe- I Tep g9 oI el & JATIUT 8Tl
el Ulfgol. aeudh MM HRRSRIE Aaio! drRdare; & fFHior
FROT JMMEAWH 3R VUG JABTAT UTIHH oIl AT TiTeT
gRumAT e Pel aRE 8 Sullel T, el aRdadral 39aT 3T
ToteferdT, TRTTeerdr ST e Fefrc RIS TIR dm 2rehal.

qiRuIT T 3R AT AT Je Uefar famiR dhetl drfeot. IeTerure], Jeear
AT Teiel Tcahiar THTCeT 3] AhaT:

o AHING YIRATEIHIGR faqur

o TOIPR M
o foshl SuTaRr
o fash Ul rOr
o IR

2. TEETCH BT BRITfva BRI 3T ST Hr (Know what you need to

implement):

SEICIECl GG CIERUE GG R CN I DI S S IICIC R C I AR CE




SHASSTIEUT AT BrITfer SUUITATST JreTeTT bIvrcil ATERAT, e, PR 0 i
SR ST eI arTae A & SR AT TR, AT e

3T FRAISHTIER, Jrelell JHS] Abel Bl i T d P AT SCER

ST T JrETeTT STevo- Had TTdl cTNiet. 3cRic SATfOT STer eHeiel Wep

TTATATHTOT PR IS5 Qe

o Jwfad fuue e JaTee Tifthe fS3imeH, ardiend  (darer
SRBUIEUT), HOTPR TR PRUI, DRI, Yebed e ATHEY HeeT
SRAUTR AT febelT e 3R, AT, SR AT HefieT eblered e Teped
TROTTIT SJobeT 3T, TR Jrel IR SATIOT ATeRATeRiT (FATerT) grere 2TehetT.

o TR WEANR, U1 fehdT STNTIRIT: fAUUMTdTedr TROTAR, qreicl
AT g HRU BRISER 3% e, Qe SR qrerel sifmer, fefiee
Jftahy fafesT fhar sor ifs diffe Py I™RET a9y
I JATAGDBT el degl & SRS PRI S% D, Jral dal
HRRTYHTUT Jo5edT BIATTHIIRIR e & Qe

R, AT fAUURT SiHeraSITaut AT qUT HRUITAIST JFaTelT DIV ATe
3TMOT ATFCIIR TTH! ATIHAT 37T ATAR A& Do Bl MaTD 3R,
S

o e ARG SIS

o MEINID FARHATEIHIT TaRRATI
o HIIPR AT

o YUdcd fFRISH Cax

o 9Ny T HafaHIRuT (SEO)

o foPRIwUT BT BrEdTeT

o RUTH oS
3. qedT fauue sggREnET Smerar uUr (Review your marketing
strategy):

PRUAATST AT fAUUFT evermier Gral UebaT JARIaeleh 1. ol ATor
IR BT JreTell ATISUIR DIVRTE! ANTNh T o JraTell Hecd T e
o et epRT ST fYurT GRUTRATST WTefleT 3TTaeares e SrqedTd WA :

o fIUUN Sie™IUAS

o AEfIT UTED
Ly
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o IIFRTAA AT IRGUT
o fIamuor
o T, PHPEATUUI, Hell 30T &Tch (SWOT) s

o faf3e, MR, AeETmiel), aRaaare) T drdds (SMART)UuE
Sfer

Y. G AR 3T BrafaTdSt HRivaTE TR Bt (Establish workflows

for all content and tasks):

el 3reft eheieg ATeT SNfor fauueT PRivEdT TRIR P b, ST ATl
(BHEIRY) IHRUT PRUIN AU 1. 3 TS O BRISRYU Th B e
ST, AT R eRor PRIUG AT UI=dT |idH ST, TEren Brifd Je
PIUICT il BRI 37TE & TUT PRUIRATS! B fehATIGTT ATIR HRUT. BRI
febaT ShIAT TABIATST dobel §& fdharr 3ifc qad SvgT g o igeh
HRUL. [ FeTe e PRIETErET YR BRI AT SAfeH 3TTaRit Tep1ire

4. TrerefY Fare |rere (Communicate to the team):

UehaT qFel fAUuT ERUT AT RIE, BRIVETE 30T JSHIT ATE ST
PeATIN IISHT Yedehlell dhodd. Feil YRELTDT ST T ITRETRICT & IR,
IcTEhdT AT gRU refdvdrd 9ed o dadld. ¢ (PHTRMET He/
PRIE) LRI Jaar SN T ATeT FRUITAIST i qfHepT Heft Tew@r
3ME & A& o). BRIFETT I T 31O Il fesfquara Aeq
PRUGTATST TR JTIOT SN AT frIRTAT ITT TR BT,

€. fFrYeToT RO JTRT ASHTT HROT (Monitor and measure as you go):

A fAUU SIS oM SISTelT erRiff~ad 8l 3R, a9 PRI Bl
BTcTTese! STl 3TTec SATfOT 37 e quf STrefl ol &Irel GrRTaetie HRugTe]
il e e R SoR aRUE Adiel NI, JEelen At
PIET gacT PO TR 37 B & THUIRIST gred] Alecl Fleiel JeirT .
URUHITEIT TETRT HRIAE Y@ fhal Udhed Saeilad gRu Jiedy
TRBR HRUITET [GaR RT ST BRATS IROART FT 3ed BT &
UTEUIRATST HeAT FHTell caleeel Hifed qRaTdell i, &3 MuaTd Hed
HRUGTATS] TFTCT STV HUARATST R dent fFreafie &,

ISTENUT:



Uhl-HTcidh o HIR  SUNEITS! fuue  SHeieorauit  aie=r &l
TSN RIERTAUUR SFHCTaSTavl JISHT T ST JaT UST BRUTIT T8
AR AR faqur srafelt woReT <ar:

17 Hefi AT, TeTuerel RaSu=AT i Soa-Torawie T SUTATST QT8
FrolT SUDRUITHEY HIeR Il TP, Tl o STelell cTal Fa™T.

SUshH, 3ifcH e 30T IRARAT Well TG el g SHTSE=T 307 HRY
i Tl AT GRRATIh =T HicTdh It 31Tad.

;ra?rfhaujaoﬁ:
o ThgaRT 202 T faqur AT gt fereft fesaor.

o AT UTfthds HATBRIETE 9 AT 022 TId AN ATfthes {38 daUR
P,

e Y IR 02 R Iy IS QR Pie TIR B,

e 9y AR 032 RT AT FIRRS, forme 3T Tt TRATETHNIGE
faqur G Gene 31T STRRIST IR R,

o 30 M 02 T FeIRR AT forg Fferet vl

o 9 TN 02 YT AR U, ST FHARIMT HHER 8HT BRI
T&fUT P

o 9 UIT Q03 TIT HHTTIAT TFTETOT S5+ 31707 39 e o,

e 9 UM 02 WT HHARIAT AT FaeTd AT FTH AT fheciear
arfiege farfard awor.

o ¢ UM 02 GIA INTRRAT HARITE el faaRa &, S
20227 YfeedT JATSTSYTT JARIGRIT U,

o 90 UM 203 YA oF ITNEEHT {78 audeel! Jactudrrd! Hif ey
RN,

o U HHANITAT 90 Uled 032 WA gelfded Hier, dIe e AT
T3 T,

o Y TSl 2023 G MY Fdd TR0 PRUITATST fIerd T eretrieHT
SHT RO 9 H 02 3R TR hetedl R faell .

o 30 UfleT Q032 R 7dH Wreret HifSar @it e v,

[ERuEIRRUCIURINEIED
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e

] 3TN BT

PHHATITATS! dJBTIFD IO FARIC IATSTHCHATS! WIFCI3N Tgd aTaNur
O ATHTR S I .

T AT HSAT il SIS fhHT T osT SFerTaeiepur JATfor
TR IS T XTgUl.

AEIRTD  FIRINGT AT S dbuard! Afearga fbae Qe

e ot AT IR e,
feg-maTfed TIIRITaR HHATIHT TRUTS ST,

HHAIMT YOR 3ATgiT 307 f$fSieet fefeds AT TTediaied UTgd
HTET FET0T IS0 HITU,

ST, T AT ST0T FETUT fofeh™rg HTiAeh ATEehIHT SHeT U,

T FHTET AT HRTeh GrRIdelih] B DIuIdel AT fhar o]

9 BIITET de:

q 3ffFeIaR 202 TId DicT I BIGUIATT VAT FARRITIR T,
90 JHTFeIsR 02 TIT FARRT fiie 3for faaRa awor.

qoICTdT Wlell ¢of greecy] IEciugRTe! fohal drequarrel wqul oRe
Shelciier SUeRUTTET faghrer fFRTaToT T,

AT IR &R, TGrET ST BT ST ST et arsqul. Flrie
ARG ggale $Hel UTSdU. 30 Alcgd’ 02 9AT FHIYN FEITH
ST FHTIE .

PHATIIT AT TR <07 3T 9y FEAIR 20 9T &THT YReidh i
NI,

RIS ST JIfaH T8 HAEUT STIRY JATSTaT BT,

30 STFART 0 IWAT UTed FIEIU FicRITETaR JTETRT Jeiel qurTST
YT SISTST B,

| https://www.indeed.com/career-advice/career

development/marketing-implementation--example



3.2.8 fogure st (FramT) ¥ 9P (Marketing Mix 4 P’s):
37) fergur A} sdeunT (Concept of Marketing Mix):

fquor first (Fra=T) © SSER ST J9TRUG TR HRUITATST aroRedT
SITUT=IT HEcredT Behidl A 318, SN Ps IREURIGAd] 3RTel a™l, fagurs
fr2TseT ST SATMOT AU GV IFERTAR Teieh Behrl Taq=uul b
R BT ST AR AT FaTed eI (SUARITT) YT PRUFTATS! T
T B . YR, fuuE fAsomed 9o aR e B, O S
(Product), f&Ad (Price), T (Place) 30T WIfeRd (VAR 37T TNIR)
(Promotion). $ SR HHarf 9% € o T & QT (oY) ATER Phefl. 98¢ 9
qe, R 3101 feewR 1 31fiReh e Sisel, ST Ufshar (Process), i
(People) 3TfOT wifties qRI (Physical evidence) THIRE afed, S T
forauETATST 31fres T 8l

fagur e () Jreterl Qe el SuTed ATRIG ]y JATUMRR fdam
e egrAT fuue ERuTRl AR Huar "ed $% . TReuTed]
e, T BRIS ARG %6 AHAId.ale SH &% AdhdTd, TqecHad
ST STgepetalT TRe AT ATOT fITT 30T HAER FredTdier HedIT areq
T

37T faqur forst (famT) e IR TcdisEet ST HIfad TR,

3m) wfTg agei=aT @@= (Definitions by famous authors):

fdead of. ¥ aredr 7, “Iedred € e, I, fhHd, i e,
fepRepies ferehearrelt TifersT aTTfor feaicarelt Mfor fseplos fashearean dram aTeTE
QUTR FEU[ TfIehTRn 2TepeiTel.”

“IUTE & Pdes TN e prafctas ST Hied fawaes IR ardferedn
qTORTeT T, I, balferd sed Td, ST drel FFRID TRofl quf eHRal 70T
RS o ITeehred TSI Ul BRUITAIS! AT T Iuctes] Sdiel et
EHIRICIISEICHEC

9. IcUTe (Product):

SEl-aeaTd! oTet, fefuRed & d I, & I @RET dhel ST HROT I SqedT
Uep e 31ferep TRSTT quT ehRafTe. 39T Hf (Hifeies) SeTe-TATST IRy e ey,
R T SUTT AT AR AU BRI & PR 3778, AT 2Teald, JeqTard
U BRIETET 9 T8V el SIS A, S fashell ATeepTat fhHcedT seedrd

[ERuEIRRUCIURINEIED
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ST, oTdl SISt TRET BRATT, IV HIETT AT YRIRIST A 37eft
3R, DR feluReede JTUeTel difTel AU QrerIdT 3a. Iedre &
T T, SRR, SeTe] AREAT o oY <Xlel B9 QTebelld. 372 TN,
IeUTE FEURT ST &3> defed] g 0T T 81,

2. fHa (Price):

IcTed (3T, fofera amfor amReT) fresfvamard! arewmiFT amet AARToIRY
FHH & T e, fPHd: BUrl ICUTEAIS! 3Rdelel Hed BRI, & Scdla
3FIeh TICET ATV STUCET TSR AIeig IR, 3eh TpRH| febrel G0y
3R] QThaIIT, Hedeh DY T ATST1eit SHTSetell SR, Icarard FfcHT
ITSIVATATST ST ATAT SR SUTSHTIET ITSYUIT SFUUITATST o= aroR
iUt ToRTae FEULT Sdlet el STy Sehdl.

SUEHEe MU SdedmaR, Ui+t <t fdmd Heft SRarmt & 3aur
3T 3R, fhHc FEUNT ST SSeTd HIfIdelet! Yadhd 81T, ATEHIT
SR WGl INUINT & pRugIe! & fhAa aridl el dife.
ST fhAd SRAAMT SIGeRATIH fdhHd, ATedTdl ERard! SHdT, T,
fephrIctt T, SeATel e fa™ hefl aTfest. b w8urT gret Sit Xadhd
3TET SR SHTIOT Ho FEUIST Jrelell CATIRET HeSuIRT SuF NI,

3. AT (Place):

IR, AT fAPUATAIS] It e ST, e T AIRIRHRIV TRET
PR Qrepciier AT TSPl IucTed e feeaT uTfeor. JRFMed Al
ICUTE HIGAT YHIUTER el ST ATOT JFal o el QERwdlel SidesedT
JISTRIC ST ST TRET BRAT. T, & SedTaT JHeAT ABRTel ghHTe
ST YT 3TALAD IS, ALY fAqRep, BT fAshal ST fopveptes farsher
TRARTAT I<h SATIT FELIAT ARIG AT T M8, o I fIeRor
STTes (STRAT fAeRUT 4@l féheT ATead Siel FEUIAIe) TR DR, Fe
e forepies fashearretl feeprrd & faaRep/amsed fahediaTha & SRAd 37T.
oIt 9T HTEeHIAT fapUTHT BTN SRET s 2T,

3ot @rer areft Feft I, Y TEEn SRS A’ UED
ATISUATHT 3TUElT SR MTfor afRort forer fosht et ST, & wmepiar & fdhar
YT ATE AT AR ST A8, fauumTchier T & Wi faaRor fdar
faRUTR #geTr (ATeg®) fbar Hegwer FeU Wil Sfledel SN, TETE
fAeR®T ST, ATE ST a9 MR, HIGAT FHIUNG fAaRUTRATS!, 8T
foehcr, fmReptes foeher STTOT SaR AU Aeaeeri=aT JaT STaed e JTTed. T




SN fIfde IcuTeT=aT faaRumardt IRivaR, fhmrideiv amfor o
IR HTeH fHaSId TR

Y. STIfERTT (SR AT IRIR) (Promotion):

SRR BT SENRITT HTIOT ATEh AredTeilel HaTaTT GaT 3R, ATEHIAT IUTeH
O it AR Jeee Allgd! JTITATS! FaRCHD U 3MI9dd 3TTed.
TRIR 3107 TARTE ATEDHT IcdTe TRET PRUINATST g RuT 3707 IR

PR T S Al Q:Iﬁcfdﬁll'dl AHTRT AT

TN Hd, "SIfeRIAed faqur fstor (ArdhfeT ffasT) mefter a8 aremrar
THIGY BIAl, SART 9 qfAdT @Rl g (S gesduIRT) ATed! HdTe
(@Taferd) 3TTe." SfeRTd, dufthd fasht, fasht McaTa-Tce BRI o gRigt
&1 THRT TRIR SATe ST,

SRR (VAR ST UAR): ST 37ef ATEHIAT ScUTG fdhdT JaT JATIOT TR
U &N, TIATE, Selel! (BTHeI) ATIOT SATURTATST JREDBR ATl FHTLT
3R epall. Tt YTeep TSI, Tedrer faqurT, Tqef a7ifor SferRy aramel SHTaeT 3y
APHAT. SR IS AEHITAT RS AT B TIR Pl el 3RAA, T IR
fepHe aTdeT ST AT AR fAchlell e Iuetey ool feretel!
3RAcHe, TR UTeehi=T ATl fhHd, ARy, SUTeLT geTalaee SIMRaeh el
T TR T AUV TRIeT ARl B1s QTeba ATeld. UM YER & fuur
IS0 Ueh AE@mT 9ed 3NME.  HRUT IraT Aoy TTEHHT TRe! HRugre]
ST (S FRUIRITST AT ST, T H Jsfaor ST T ATeget
TTfT @ROT AT Uit 318, STfeRTa dafhas fasht, SfexTa, iRy amfor faght
SRIRTET HTEAHI bl ST, & JEcT: HHI T8I SaTeTHl SUTsedT,

SRR
TueT AT e

Apple T fAUUM & Scich TTeT 3178 I, < A& (-8 FHID &g Al o
SUNRICAT IR hofel T T ScTTe- HUITATS! TRIATNT IR figdiet.

o SCURH: SBM, IRUE ST FAHgepdrd! SITNERT 3ffidh
PRI AigaT FaSE URTE 38, Applewdl ArfGdd q@med
oiTefTetelT SATTOT A=l e FHTLT 3178, AT ST TR
AT SAIOT FErAfeTer IeUTe IR @R AT T T JHRUT bRal.
SIS 2T [0 Sdell ST SO JTeHHT FeaT drol AT 9

FHTETTT 3TU&IT 3.

[ERuEIRRUCIURINEIED
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fepver: SerRIeT i STl o) S'e w8 Sfuetl HicHT Tt
pel, T febAreil ARIRIVET SR 37Te]. Yol R&DHEY TCTaues el
IRICIT U7 IUTGATHEY JTURST ST ATFCIIRTT HIeTdh! ST,
SUCANS! AFUIRT Td & Joical J8T 9N 3Rdl.  SevRie
SUTCHNTST Soa YRS fhad MR Mo SR Weraear fdhed-
Hageftet froRia qigreuarIet 21fiRed de @t @,

TAT: IR0 0T SIUIMATST, SENRIAT I=dT ScaTert fashr
PRUIN WA SRICied] SHMINIGI BOR HIch Sad.AppleTeliand,
SRt dSRATSSH STTOr 3TfRrehet SMTOT R fAshedRIRET eI TefaN

SIS fIaRuT v,

STfeRreT: Tuet ArfedT feavelrs, favwga Icurad dfergargel afor famford
PRUR T91G TTebe]. SUTRAT AfecliT oI TRaER R < 3o
ST el rafererer Sefet.

3.2.4 ¥P T HE (Importance of 4P’s):
faqurRT ol HepeTmT 3mefeeh fIUUM eaReRITaET R STTe. Wieflel

PR & Heho T FedT! 37T

$P & ATIFATTR (FRITEF) aIeurITd! U Aiedar Arfeefs 3a: o
3T AET AT gTey HRugTeT Uiy fquum st daeumiear
ST SR, B GATE WA MOT Hieyar I qedrT iEr iR

$P B SETESAT aIcy BRUATd Jad BR: JIh I JEMIHE B &
Fifers eI R 31T, I 37ef AThST ST AEIT™T STeag=T
ITCRIT 8T,

P HaTe/ TIfeTy (FHOT) eI B TS/ ATiend (FH90) & fagur
U= T AT W B, TR 30T TRANIKHD  SUhHIGR
SERRIE ATEDIHT T SUTSTidggel ATfgd feoft g1z,

YP T AT AT PRUATT Haa PRcl: T Sfe® ThI areaul 3R
Srepcl. [IUUIHT T1ce 1 JHIUTT Uebd S & ATed el 2.

P ATEHTEAT THATITRT HIcTeT &l ARINCT SRRIST dhelel fuur
fEFT0T ATEeh AT TRSIT SATOT STT YUT o] T&ehi-T SITITeT ST FHTET
U HeE Do e,

¥P ¢ T 3T TR aRUaT wad $Ra: gedl fuuE ArsuHe
(AT HeRT) TG P UebHepielT G 3RTeT Ufeord. A Ieqrerrear




fershrear g foepromely G srardl. Sedres STfexraiell G 3Rfel
&S, FERATERUMUT | Tt GepHepIef ST Ut Siieeter SR,

iR, Siegl Jret fauur s (Fred) seerd 3T, <eeT <t Hofde Jeel
ARIRT S AN & §8 Jrelell TRID! Y& DRI (dle]) SIvIr qFiee
PRI, Stegl rel QTe a1 ARMey Sirevarar fibdr ferr et seevarar
IR &R 3IRATeA, <TegT JreTell fauqurT fHsrumeim (e Hquf ST UgTe «TrTeT,
S SUTEARATS! Te8 fAUURT fATS{ur SRR SRUITe Had Ral.

o fOur fysior AN ScuTeH RIGRIRT Aed #Ra: [AeM™ ScreT! I3 1
PRAMT FTRIT IUGATS! 3MP HeddT I3 A, ST I
SEURNRYIGR Pel WS> Mahdl. 3N SATEHNS! fbwa, foapror amfor
IR =T 31 SrepelTel. TRIET, & el SeUTe- T8 Ulel STTS> el
ST *8U fAuueT Frstomel T RAMT, SEFRIRT T SeieT
fAepTATATST Slet FMTeT ST TU] 2Tehdl.

o foOurT frsror & STUTEHTAT ST UST UIGUATT HEd BRI Segl Jrelell
ST AT fehell IUTST YebR 3ATMUT ehled JTSATIAT 3RIeA, TIeg]
TrRTel IUTGARTE fhReples 9&eT dRId AATIIeT. ATSaITd, Tral faqur
fersor (Fey) #@ede PRl 98 R AR, Jral SeareHRn
AferEaMe, TR fohHc e STTfOT AT SIfRRIA e dee ahvd SATEI.
gRurrHt, fagur fArsor i <aeiter et AREY g8, Rl ScdteHTe
SizeEIICE EI

o fUur fiysioT ¥ SCURHTAT MY TAIUIART AT PRA: Sieal Jrel
T fAUUR AUy fISOT e, deeT qrel T :ell TaeeTIRgT
3G S el 3 e HIT 37TRd. TUEehlhs WRIE SMexT! 3R
ST SATIOT ST FARINUT e, Trel AT T o] JeaTeTedT ATl
STERTCT TR P 2AeheT.

gfcreqediers IeuterredT fashre I fOw®Tor TRIT 31 2T fohell TS
el UfshaT fehalT b cTich 3R] 2Aebeilel. TreTell diTel fauur fasor (fHe)
feeaTaR ST CUTos ATheHEd TuEicHed BIIST [HaledeR & e U ST
NER

3.2.¢ GIRT four RemomeE gdaam (Alternative Marketing Mix
Prepositions):

ST ST uitur wRel 3118 3MTf0T &A™ 9&et, TRET SATM0T Sqeriar
ITERISRT SFRTAR 3TTST 3 ST ST,

o U T S 37T ehlasFell TRST TS, <Y FEURT QATEe IR egeverT (SIR0T/
U B,
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o YT IR YEXETd FIHTYRY Sfe¥ FEUN GYTeR0T, FHST febar
SIBIdR APRIHD THIT SThUT, TR HFTIRBITE! BrIST e 0T,

o IR RRCAT YT TS HUgTIT U AT AR 78T foret e
X7 (feueT dfcH oflg) =eu[ Noged] SU=IT hed-al dIuR B,
ST I, Tl JTTOT T JAT AHICT 378,

o TR T T (feuet sieH og) & U AaTRId deddT 3Ty, e
HA ST Paes T [Hesauaredy fdbar Jer¥d "o T &R o8l
Bfed HROIMET T MG HFHRRAT Agad I TG ST
TR T AISOARITS! aaeg Tfeel UTfgr.

Rt d T (fQuer dfcH age) (TBL) & Adbeddr / o fdhar Rigra
AT Bch 3T doerell ol dhiad AT PHRaT e AHTNID ST
TR TedmT fORdR B, et des T (feuer dfeH g SRR
3T e, AP STEaRT AT Tt yfaRuIeRter g Jisi.

BT PN S UfodicT TiMT 988 e AR hedT ST 9 9R 9 Fdx <IieaT

"Cannibals with Forks: The Triple Bottom Line of 21st Century Business"
T GEehId ITIT TR el

fereRt o5 o1 (feUet dfcH @TgH) HeboumiciieT U9 3TTeaMuhT Teh 3TTeaT
FEUTST, AT SATOT TATeRUMY T Wl HISHTY PRUIT SFST, TS 1
T e, e Tl 2T UIARISHTOT STOT T Tl h_um=ar Seifer

a1, fard¥Y e X (feuet sfew argeram)aref (Triple Bottom Line Meaning):

AR, SRR T+ fIaRunasier deort X§T (Bottom Line) & forer
(e e~ 1. FEUIST, Tl T, Uvq fore’) des T (feued dlfed ofr)
FHI-T FTEcIe AIDY TR TG e [T e AT FRuarar
1T greaer RO 81 & 3T, SATEY IUIHRRIT 78] Iee fsht JATIOT Toh
e Ao AT U6l [IRaR PO df SATq AHINID SMTIOT qieRufiy
TR SN AT HRUITeT UHUT GeaTer AT T .

foel d@ o1 (feuel dfcH off$) Teboumal UIOURMET $%  SFewur=dT
(Economic Bottom Line) |MTRTe 31T GaifarufRr sieepierm Svfiayde faem
CRIRIES

U ATIOT SR HRATERTRIT dTOR, ST bl Qe YeheRITaT 41 febarl Joiau[e &
UeheR AT I8! IfETHEY NS < DI febal THITER A&7 chfore] epor]
IRAT & UehT TepTeTT febdT STETET TS &3> AP,




FITAT ARGl AT AeheUrichs Golel Pedros AN Hleted el
RO Tof=aereT 18T, $/Hid 20T 30T SSTTedT 2R BV THAT
3O gafeRur SAfoT ATl FRTEHiER BN SR Jew@qul qRuImT fer Jerder
g,

I HHUA AR, AT-AHT AN ARBRT FEAAT [EHTSHUUTE Tedh 3ToT
Uehe fohaT RO hRIFE HISTUIT J1 defel JTad. elld, %I U8 IT I
JMETSTR fEpTa AU Ueildhs - Aheu-dl adicihdl GEAMT e
fafRre TR ST SfEaeThdigaR M ear fAfeariedr R aR
SEZERIKIUEASKCRIR N

Rt d® T (fQuer dfcH ) HheddT UIe TaeRId JNUTIATATS! dral
i) I ST YehedTel} TUMT RO fehaT feamT>uumATet TR <07 gaTer
91T 1T 3MTee. Jorfy, & STeg™ So[ell 3, Yo G T

PEOPLE

]
Social variables dealing with community,

education, equity, social resources,
health, well-being, and quality of life

BEARABLE EQUITABLE

SUSTAINABLE

PLANET
| e i
Environmental
variables relating to
natural resources,
water & air quality,

energy conservation,
and land use

3T : 3.3 - e @ YT

(1% — People, THT- Profit, 78- Planet)

IR https://www.researchgate.net/figure/The-interconnection-of-the-
elements-of-the-Triple-Bottom-Line-concept_fig1_3291854
(@) A

foreRY ToBTel SrfetedT Heheuid, "It Hd HHIET HITEREIHT Hfeid BRI
ALY JUNRIEATS BHART ST ARTHRD TRIel i<l ATed, THIAT TR
30T QREST ST GRS TR Albiel FHIET 318, I AfTsaTeitet

[EEUEEIRRUIURISEIED

&Y



TR ey amfor werr

& &

(OGS AT 3T, ST IUNACATAT BRIl THIT SV SAebll. AN,
g SATOT TohT RAGTCT 3y AT Y, FIIRIM & G et Urfest Y, Ao
T SHTetedT A eIl ral FHIUIT HRIST 8ISl

PHART &1 DIVICATE] TEAT U V[T 3Teoxget! STl
3) 2,

9)  Jrel ST GHEITC BI bR Al AT SATor

O

%) el ATIRId 3RFeIedT AT Wieaellell el WHT &dl 318 I, Jral rn
qTOR &Rl ATET TR T eIl BIEIINT el BT T2

T et SUTRT AT (FRIRRT), HIFTR daTer = fIa=oT S1for STRR 31for
TRET FHRRITEr FRTERUT RUGTEAT GEIM el i1 IR o Tehl.

& AIGAT YHIUTER 3N&wEeT el 3MTg 0T AlGdel et 318 &l, SAT ST
AT SANepleps TN ATHID HedThs Getal DRAN, AT ST AT Tl
STFOT T AT A& BHRIAT AT

ApIaR A& Dlad PRUART Hed BHFAT [SHITAT Ueflbs ST, HRY
Y eI <A faaTiel S[euI=aT Shu=aiHT GH QU 3ffern
APRIEATITERT ATIOT SSRGS IS Falidl AIST Weidhdl FaU[ (Ui BalT 31T,
HeATea! (Millennials)¥ 2020 TIT 3R $9.8 ffo™ T @@ dhel RTcier
3TIOT Yol IuTHe SR SR fA9RTTUET SO SR 3778, TR, ¢ 3% qewreal
P AT Fediel SRUTAT sectre ST Seiiel. SaHe SeNRIeT T
HHTARY, FIS ST QTR resoil el o, IR Jafa Jaar
ISt ANDIAIST Pral BRU e 3RS, TR o Jed] TaqIIATSIE!
AT 3R UTfevl.

(@) T=:

HERT PHT -], YRC-ATED JA-d I 1bRU heted] Hearar dTaR ho-T STfor
YRV ERUT FRATUT holed]  JRASIERIAIET  JRIGRT e
SENTIRAT AP, TE SATIOT AhT JTEATHIT AT FeTaga wxdieT AT o
QrepT.

VT T HTeT aTuRd IAAT. 12T UBR, JMIAT TrAT yRRercids o1er <o
T I e A 3TTR.

ol FETEHT TR BRIGH T,




SR BRTE aRfT I TATaRY UG PRA RSl TR, el Tabe T BN
JUETT, W, TEMFR M7 SHT S oxd IRidier mforcaraiiie
BHEDTSITe YTIRUT e fAErSel! TR Tl SIATEER Iv?

T3S, ) I JMUSIT GITIRUTIT BIRIETIIST 4T SUhH dol, a¥ o
3USTTT 3MTT UfeRruedfa’ AT HruIT UHTdT 3% Tehdld.

(1) TT:

AT eI B &1 3T e feehdsT SIuaTTd! el YHeT qoffad
HTed. Weh AT ATEl, o) Wl fUgurdiel o Sugd 3fTed. e
TR 8, T HefdeaniiErr el B abd el qde, Sarel
BHETI 3TTE g THTE.

TRTE ISTERUITUST b T80 IKEA &1 Ueb g elifSer thiver e
1. IKEA 7 HeI fereit fashl 30.¢ 3fedt Sferduddd draded!, uvq ar dd o
icbepet SHTefT ATel, AT SATSTeT AT IREAT SIHIS T YaiuR o]
T F@aT T R PrEl it b SR Icue SHauaTd, ar
YT SNUT el IKEA T aTfiies HeqeT AT a¥ 209 ALY § 89 3feol
I ATRIp a¥ 00 ALY $¥&.0 fAfeRHT Serr. S HYUT reraeidiet
SISTRIC TSl STRCTAT ey eIl ITeiterell 3MTe. 37erRr Sooif 3Mfor o
AT QITE AT [TV ATede! ST Iod ThI fHesdell Te.

ST, " SIHeTTE T FaRT" SITSUIRT JTHRRIT T8 3Tewdat! i,

FEUIT, 9% el T8V A 311 Jedr ST AAldhi-T UIcdTe 3707 Teef
<. STeeT JrET AT T ST IR GTeRUfY R UefedT FHTdens
PR, FENRIRAT 030 IS FEIbiel ared Ifew (3 deflerd! srfor
gD Ife¥ MSUART YT Pbell IATe. M AT aTIRRIT Jouarret
TR IoTeaT IUTEHT 3Ffeeh JAaUh hefl TR, 0% B HIIAT
SeUTE 37feep ey ST WHT PRUATHT T hRa AT AT AP,
BIIE AT GBS J00% e fChres Hdiogd Hoauarar et
PN, 2020 HEY, =R S cOITCTIT TheT gTuRelel tlTRed JIRATReT
BTG TTebel STOT o w1 1epRURITY fdharT Yaur RGN YRS daete.
S ST R09¢ T dheledl TaIdEdIDT Uh . AU fdegdle e
IUTR &Y, HeT, IICT, Toicd 3T UeT daetel. T4 IKEA XSRS 30T dhth
ST T IRUIT ST ArIE gifdetel 3TRICH 37Ted. IKEA TredT |
QMG IFESITT Yol PRUITeAT Sdes 318 TN Hiced™ ThT Hosae
3TE.
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3.3 fOur AT (MARKETING PLAN)

PRI PRI, B DRI, P BRI AT PUlt R & ATl SR RIS
PRITT ST, TS S YT PRUGRATST (ST 8T theh ebeaTel GEIepI 3Te.
3107 372 JATETT STOT JUSATAT P ST TS o IR o ol bl (Ao
& GIRATITAT Tfehaic] et STV fgel S To Ry 3778, & TqeifcHe STor
STl g&eTcdT gICTaRUITe DIVATE! SUhARRISNGC, 16 AT gl e

R,

9. RN & U faRNuncRd Ufthar 3TTe, SUTHE Wiellel MEaT JHIAeT
B

2. gRRrerd fohar vafaRummr fesr.
3. HAfsgrciier Helt Ifor eeraier HeiichT hrul.
¥, TSI GATeRUNT ehi<dT UhTerdiasie® Hfd oo,

y. Ifer ey PREINICT YA uMHIHET Fai<H R fbar gt A
frrarso.

RIS & craeRTomTer UfgeT AT S S 3178, FHaloi & g shrafgd 8ial.
I RIS & UeRuTgsr=dT |e fuur SAfor earasTiies Sugharer TR fig
3Te.

AT PRUITATST GRUr [IRia axvar ufhar o, g fauoe Sfewieft
e SUBHE! T BHRU. W R fquue RIS ® r ST
HEgel-IcuTad IUpHI (RIS 3ATe.

AT G TIh AT (PTUNT) AT HRUITARIT BIUT AT 37T 307
TP TG PRATAIS! SIS Tl SRR hel UTfEor:

9. fayoE fRIoH ufoidier afgelt URRT U fauue 3few amfor eRor
o3 o

. T URNI wEUN fAUURT YuTefie e ROl fAUURT poefes,
SUNEATAT YD B AT ANSHRNTE IRRIST / FHfya exvag
IR ST AFT.

3. ot URRY e Udd BRI wadd Sfe¥, BRI Imfor o
fIeRRIT PRSI e IUTEAT & 0T &Us IfeTrRTST &
JeTeh el ST AD. DIVIE! DR <gred] Ifei! Goidl He ADd
AN, T B TcHD SATATST TR PRI TRIe.




g, il IR FEUS Ude HRINATST TTa BleT e ATSIFaUIT Ueh aeiieT,
eyt af fohar U auTaTSt quefieraR JISHT IR B_OY. Uil ey
AT HROGNATST TR 3Tcied] SIEEeT, J IMor W9 e
HRUYTC o IUGeh OXe.

4. grIdt IRNT FEUNST fAYU TG SRRITCHS TIoTTHE faefis avu,

3.3.9 Ruur Ooma w8 (Marketing Plan Importance):

G fAfde SITEEIT UR qTSUT=AT HIGAT A ehiedT Sficel HaTard
& MUy yeged AT, Ui eFaRRITgTET | AT urfet e, fgur
PR RIS Ifeha TetaR Jlelel 3RAATd. fquue diorr & fauoe
STl T AT SIETE=AT AT UDBR HIEY HRA DI, SUIhor

U fRITSTE |alcpe 3TIfor et fhwrRIdeliR AT fquur Sareid aed
PRUITR AR <. YU IS & f9urT SfRemaelt gfgam faer <. oo
oY fIuuETT Ifey ATed FRUINIS! v fafder IushA J1for wrf
UR UTSUIRATS! 3Mmefia gRUT, BRIhH, 3ENUAd 3a! TR &R0l Jaedd
3R,

IR faquHeRIRITeF=aT 74, "fquE RIS & fauue Susmdrt Sfew
3T oo, oreft Sy Aty FRUIRIS! 3MaeTad Ude Ffd oo T
JBTIHE HRUT JMTAD 3MTR." RIS & ARG Tshdd dhet SR Tfger
AT B 3R, & TYTHB T A TSAUTAT TR PIOTTET
JushHTe feTcd, TG ATTOT T fFRIFRI &_cl.

QT STTSUIRT &aT &1 fuur ega=eeimomTeT ufshar SMor R e, fauur
I & JIIR AT YU 3707 T1eeh 3118, 31Tl UTed Ueb T,
3ATMOT 3FehaT RSN YR B ATEY. QMTerd |, Ag=ATell AU
UTeRgTe! ST URTIT SSTER0T 31TRd.

TS I o TTfeet Uife, el o ST 3mg SM1for Y ey STy
31re & I3 et aTfes. arer Wiy Jefler drg . & TRl qul HRugrATe,
RIS JoTTell. gRuMHS RIS Homel! 81 STNRITITS!T AR-mem Ham
PR, GRUTHD RIS Ul 8 SR 37IOr AR sremarer B
ST, fIaue RIS & JUshH ST Tl SRS AR JATARYS 31T
SITEY TUE el Bl DY, AU ATgehivT e Hfchdear FRadTei I STOr Qract
e,
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b UTfeoTe. ATedred] YU FHIEMHITST o Seutesy S7for Jar ek et
aTfeaId 3MToT 3T SIS UFhIgR SERTERTST T HHaTar ARTd!.

o feRSAR TE<a:

U TSI 8T fAUuRT egevaT TaR BRGNS Ueh TgaeiR ST RRcag
PR 3MTE. o RIS Syuiaur Seelt fhar gRueHe cgaary et
(SBU) Heifere 31 erepal. Wﬁ@wawmwwm ST
AT IS fAHNT, IR faar, oer fesmmed, fasht diearest anfor
=TT AT 4R HeHieT HisTcileT egge T oddl.

31. fmur feRISITRY 78T (The importance of marketing planning):
9, YfsgTeiier iffaar @ ET FRuITaTST:

AT & I & SRICAM, UM SIRGHIURIT R FEU
SURIIISHT R TR AT, et [UUrT e g aRTer S1for setrar
IS e [P SR YU SIETT TR Rl AT FR AidsIrRTet
SIGASIESERGIN

AT Igq ABURIT HIUITET  IRRYAET T R RS
SERTACRITAT fqqu JioiaR RO 819> 2raval. SETexumef, JSHT a9adT
fIquE eI FH ScUTe alg-Helel Fdi TfoRaedfzar e gaermr
feraR % orepa.

2. frqurT SushHTaR oTer B H e

Frfem faqum e formmre fafder SushA, SRiee ST SifRe=aa”
Uehrd QT <87 e RO Hed PR, UpUT Faua Jemeft TR 3rem
e fAqURT faRTTe Sfe |reg .

3. Wil waad SuAT:

AT Haes TIRIHIAT Relel &Y, TR o IIER] FehHT WRetel 31, fquue
T FHBIuITT Ted PR, RIS ATaTeRvIT FHafid FReur deam sMd
IS JTeehredl TR 30T STOIER Y2l Clhell STTll. ST JLRTq0r
fIqU PHeuTTer HUTAR el SITS> 2.

8. AN ferqur frsromr fererivor:

fquorr fsor & Soured, fh9d, foarn, SnfeRd, e, it R
SRR fafdy fAUue geapr Tao MRS Wl SRIgR T




ITETAT fdhaT Jaredr AFfaR T SThUITATS! dTaRel ST, TRl foaur
AISTT TTEBIT SR ST 3Tl PRUITATST fIqurT fersqurrea fafder defer
IR gHTOT iR HRuATd gad B,

Y. ITH HHI:

fquo I g fgue RSt IR dedr ST uRg <
B@meﬁ'ﬁﬂiﬁﬁmw NIRIGAIIEE: GET]%N'I‘H?A’ZITW
TG AU F&d &I, Q0o [Juu Ao oHffged -
ATEIAT ST,

€,. TTEHT FHTHT:

AT 8T YTEDHHS SIRIcANT 31 30T Phaes ATedT TR qui et
BIICRYU 2TeTq, el fAuu RIS UTgehiear gesien 3T dall
ST SATOT AT TR U RGNS fAuura | srRre SR et ST,
P JTedd MR TR fAUuE I, JTedar THMETER. ST
SR ¥R <.

3.3.2 fuue Ao 9P (Types of Marketing Plan):

fuuE RIS TaARIRITS dheteT SITfexTe JMfoT fagur STt Tt T
PR, & IR Ife® qul PRUITAIST fAuurT ceeeTaebre! Jferepr ATfor
SEESIT gUF @R, ® [JUUE reEedr fOaRuT  TMeeRT 3o
SMRIDHGEIT HEw ST ST [IUUR STIRIAATST T HoreiieT fSar U dct.

AU fRISTATERY €R0T, BRI, 3iSToTu=d, HThfeT AT, VfereTRyeartady,
e goR Reerd) 3for eIy IfasaTcier sfaTr Jier FHIE IR
AT, IFTeaT fIuuM TSRS U ST faUue &Rur <Rétel 3TTaead 3TTe.
SR I AUV GRUTRIERT fA9ur IS RIS Iugth 819, 21
TEr.

fauuR IS Sfeuerel AATfOT Srefrel favmTel ST T, e
AT TS PR (fhar Sah) FrRee arg R, arlt s

AP TSI SUAATST G leR FdT $vo 2T,
Long-term
Planning Short-term
Planning

TPl : 3.8 — JFTTHICI for. SYefepTete ArorT

IR https://theinvestorsbook.com/marketing-planning.html
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q, SrefapTe v A / ™ (Long -Term Marketing Planning -
LTMP):

Sreuied] FRASHITE SUhH=aT eiueh Sfeerl TIeqRdl 4 HRu AT
STl AT IS TRl A=A LRV FHLT SR,
LTMP 8 U da U=, Si1 [JUur egaeeeiTaeTelt Aiasarciel o Jiar
U Hel Je PRUIIS) JRET T8 AT Aoy caier Jegarerd i
{PRTEPRUT HRUITATST it PRUIT HIS T 3T

e Th. SR TAT A7d, “dld Yoot AN (AT 39 Tif<iT) F8urT
IS PereT faem 1Y, wfasardiier fFofaiel cmm deer e € adam
frofarear wfqsaneft Hefer aMme. €T X HRUITET & TR el NdS]
G gugrEl eMdT  deduarl W] dRd. fJuuEra Sedlen
fFRISRITSIT MEHT TU e 378, Sfe® e f4shl, SIoRIdler drer,
I IeqTe-TedT HUil, GTSYRTET PRUGTHT JISTRUS, SUSHT DIl G
ST SeaTe el Hefer .

STdepTeti fquur € Yo geveT 31e,Sit YdleT 9o aufdrdt 3ifeis qHr=
AT AIUUUER 18T D 3ATe; Whal qral e faleti<iepRumel SNyur hef!
fehar T FTTE ST et bl e P BlgeT?

T FENICATDS STt YU JISHT 3R ATa9geh T8 JTeepred]
TR e T AT Feer Sl e oA e GuRUT BRUARITST
STeepTetI fAUURT hrRIQER STEDRI? BRI PRcT? AT BRI ATET? & MG Bl

SHPTeN fIquMT=aT SSTERUNHEY WTelier 16T FHIE 31Te:
o OFNUYSP (PR)

o AMIRNID THARATETH

o YD AY ST SHTfCeHRIRE (SEO)

2. oupele fquuN RS / @SFT (Short —Term  Marketing
Planning - STMP):

ITBTAN fauue, ST drfereder fdhar ufdiafaurs REr &eer
S8 U aufoRicrt TS 31T, & Ugd AT faeht srfor Sfexret, Jde
SeUTET 30T JaT STOT YeteT AfGATIRET 9 Higwgie U 3rfetedl 3ok
PRIBHIT TIATET QUITRATST TR ebeT ST,




gECIeaUTET 31 IR Srme:

(37) BRIGHH ST 3B UTER LTMP ot 3Feterrauft 1ot

() PRIV GEROT.

ST FHTIC: FRAUTAT See A1 fhar ATaTed Arommed fawrTe

ST, SgAIe JeUe el YISTHT TSI AT Ta0IT SR, BIAIIRI,
ST 3Tpeiell qrecide PHEFNRMN JolT hell ST, GURHD
TRUTNATST theeh fAeRIe Eicfet ST,

9IC-CH ATDICT, SATT BRI fhdT VT 1 [qUUMRTRIE! F&cel S, &
U quTq! AT 3TTe. & Uga AMd: feht 31for Sfexret, Fdie Scarey
3T Qerr AT Yelled Afe~AmgT o 92 HAfe=AHed JAUfEd Sfeiedl gk
BRISPHIT TIATE QUITRATST T ebedT ST,

feU-qeciaT fAuuHmHed fuue YR (3fFers, fiie, deed, IRiIFD 3.)
qYieTaR it AT FHIE 318, ST e , SHSTSTIAp, fahl STt SATfor
SYUfaTT YTETer 0T T YUT e,

3ICURICH fqUTEaT IITERUIHEY Wiettelt qTet FHIIE 37Ted:
o fobme STt

o fIfre TCHT Aaerd (eTsat, f2reip)

o WURITM

3.3.3 fauure Ao=Y |rEl (Content of Marketing Plan):

fagor T & gredr T FaISl ARl fauuE BRI qaR
HRUYTET Tfeel! TRRT 3778, Jadr, DRI HRUGMIST I fFef® 30T 3f1aedeh
ATEY. fAUURT AT S8T Jelyd T I 3Ted.

Tl U ISR G dell MM 3T S Fret v srfee el
PRUYT fAeIR Ra 3MTETd.  FeTell fAuur AISRTE GodTd Hrul AT
3TTR. U SUAPTET 31T Pl UL SAedTos, T AT v Jrorar
AT qICT TRl 3Te. BIEl cTar Ted ST Pt g, gk ADe! U8 Sire
ST ST SATSARATST BRI SieTsd & heToTeilel.

THT 31t 3MTE b, b ABFTST YU IS Qretha” FUdTd 3TTfOT Fafree
JATT JAId. TTEAT JIoHT, HMYT MO U0 AT ST
TYTeTTelT 9RO rdT,

A fUurT Aot T forciiel ardfef! ¥, Jrel & oTaimd odel dTfest &,
Ueh JalTa! SRUaT 318, Tedidh eqrTe ] GodTe Aol SR A8 Hrul
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¥

3D 3RS quuf e, wueicqe et anfor feevaraie gRumiar
TR TS, JHE! AN AT blel Hfg=Aldler JHeAT SUhHTe TR
3ATT. AT, JYRT SReTedr MeTeR SMETR T AT GRS febar
QAT PRUATATST el eH! TR 3Riel UTfeo.

31. frquT Jo™ ge@ (Elements of Marketing Plan):

9. IToTR HeNE:

JreT faehd 3RTetel! SeuTer fohaT AaT FeaT TRl Rd 3RTciedT SoRIgEcTd]
AT el &R, AT PRI, DTel &R frRIe e

o fouuEwfcrefierar, &g AT

U HISCJD—MICJ(N'I.G&H%IN#,GIINN ]%W:I'I"T,GII\FIN mw,w,@é‘rﬁﬂ‘ra
o ITUE - ST T BT IATe, THEETET TR DB 3T

o SN e fasht

o SN PR (SaHTH)

o YRISIER — gl SATIR JrETeT SfecieT JT8Td TRIc]
R. FRma aoR:
AT SUTEATHTS fAfTE fébar ST STSTRYS eve STIfor g aof e,

3. IUTEH:

AT IUTEATS qU 1. A IUTe JTTRIST Ry FEfo 31me? qoean

JIOTRTAT BT TR 38, FEAT BRI TN, IHT FEATRAT TR DRI
SR 70T BRI 39T 3MR?

3. TET:

AT ST A6 1T RAT? T T HTSTaeet BT B 3MMe?

y. firerT weeHe:

37eft BTt ARy fereT o

o U IINIRUS — el STeAT el STTeTeT

o “IcUTeH fobaT A TS’ — JrET o fdepel T8I
o “RR® / SAIEUUI ” — AT Sfe 1 falghT TrReeter




§. TOTR SYERAT:

90T 106 Sfeed 3RFetedT fAuur STfor Sifexie eggvemT forer fohar fbam
o o o
TORUGTT feR R, Wieilel YERTIAeRI BT,

o N - T SRS R 3ATe forer ST
o TcTE fAUu — faght o, Hifgciu=ch, el
o SHfRRIC - fiie Hifsar, Mt

o TSI HRIHT — SFReddT dIGduITITS!

o R foTT, e o, Iel TV oswgel ST
o TcTEr/ Jufched fasht

o TRIEr/ U Refior
o IR XGTF
o Hhav®d

0. foma, et s faraia (sifEm):

JFel Tebfofd Ppoiedl Hifediavod, JHEAT Icdre-ral fhHd, e Icarad
ISR PS 3 M7 8T s STHRoehell el fAicderre] & SRSt GRUy
IR .

¢. IS ®:

AT AT SRTSIUAD PR1. DIV GIRUT TDRY Jrelel] WRISaI? Tl
AT FEATITEA 31T BRI BT B AT, TBIeT dTe<or DIV BT P&
U] SATTIDT 38, §.

Q. fqur &2

uRATURIRY fauur SfeR wnfia oxr. arer el sreft 3w amed, S grer
GEITHEY g AP, ISR, THY 1&d [pH 30 T FeTric e
feharT &R 3TTSaeTel 0 IeuTer faepur fiha IT et qrer IU=T 30% = arefiur
3R 31 el T IfETHE fdehl, T febarr ATgepra FHTET T FHTILT
3R el

0. THT JeATerer FIRIET0T HRT:
ol ST fI%IUT ehReT PRINT 3RAcTolT &NRUT 371e5eT.

o I UTEDH
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A

o fasham aeraT T, offed, JHeAT 99 HIgCaR AUR STRANT, STl
fadhrl carpary

AT SISTRYGT, AT TUE e e STTTOT A SAfeciiy T e
o], FRT AT SATSHTIT febeT Wil STIfeRTer SATfOr facht ehrugraTet atferen
e Rerciia arerd. e fuu Aifesardr Sfew seefud v, e
RIS SATOT TR Hed®To s URUre fFHior aRa afred &f 18T, ©

o

JFal TNl YhN THV RMehdT.

O

R FITITIE, T AN Tafeld SEaVds FeUr dIoRUITT T .
FerT faishel e FeiRa Sfeerear forard wrear Aifedear ferdr dod
GeRIEIh BRA. & JedT fAuu Iuhamed A GerRom AT ora
3O AfesaTeitet RS Had PR,

3.3.8 WWW (Strategic Business Unit):

SR TR AIGAT WX SBU €RUT TfidRet, ) of fafire Icuren, Jar, aed
febar siNMfeTer & egaeerTie PRUITATST qulauT srieflet fawmT IR &l &

T A 3MTad JATIOT AHT ATSIUATT S T2 dretel 3TTad.

EXa A F BT 3T Tqc, A9 fIuET febarr feleted IfewraR oer
chforeT PRUTAT IU-Jfried TR HRUIRATST ARG STIVIRT 2Tea 318, Tl
AT G, ST TN &0 37TR. ERAUIcHS A Far e
IO et ST, ST I UTeids TS RISt IRTAT AT ¢t Srefapret=
ITIATRIG BHARRIAR Tl B HRla.

SBU &R IT IY-JFCHT B T@li=d Je Rd, W 1 UTeied el
prRIvICel JATfor mifghaideet Rl Srgaret AR HROT 3aegd T8, HrEr SBU
qeY e Ul TR U SugrT SIfRibR 31 2Tebell.uNq Sgcehiv &
PRITCTITCT osaTd TN,

31ffer T 9T LG 318, ST Fad [TURTIGR I el chotedT Scale-rd] T
oAigeTae ITeT 318, Y FEedUNTcHD FqRI HYM Phaos JcqTar] IR HRU
RO ST JMLTD 3R, 32T TBR Tl TT ST, G 70T THT S
IRUTIR & Dl o 2l

T BrEl aufd LG Ao Coca-ColadiREAT Tt SBU & BIC Hehed
SRAUTE TR T8N, & SRIG ERUCHD I gfvexra 37ef gaT gRHIfe
Tl 3R, o Foted T PRI 3RAelel HIS AT 3R] Al I fquuM,
AT qATe ogavera, gferenr SMfor ey RIS o Addid. th
GRUTCHSD 1T e DTS Terer FESIS] 3dia hraeeiR o
g, AN SR QrRIIHS 3P IR ATl IR,  GRUIHD




YIEATIATTEY SBU T fOIR dRUM=IT AT IR dSeli=T Sele JT{oT
TITIOT UfeRATe 39 9TehdTd.

IRAT: Tp GRUCHD g e, STl SBU T8UH Jlddiel Sild, &
AT YUI-BIRIETT Uebeh TR, SATT TefcT:=iT T SATIOT T ST, AT,
Teh RV GRITR Gfwie, Tci givc FeUT PRI BRI, URq o ST
e HewaTal | STl 3778, o JATTITe ATl ATuRel Rerdiaeet Jrgdret

.

. YEEEIcTd gewg wardr IRmEY (Strategic Business Unit
Characteristics):

TG A TlpReleil SBU GRET fefeal ArHedaR Wosell qifest 3fTfor
T AT UTET -

eI A ol 37 FifITeITyHI0, Fadrrd Fac give foar
TR ST PRUGTE TR SRICIeAT SRR FH8 TATMUT Ul &
T HIRT TS

& T fafaedr o exvaraet ITRRAT ey Fanefl T oR. B
ST HRUIRT URATHIT .

TR 3.
I SBU IMfeciar Scurey S1for aT <. ThT STNRICIHE S HIurcdrer g9
SBU ¥ TohM TGS 9 Icare-ielt Tuef oo 7. GIT Icre-rr

YeRIIT STaselTel AT SBUSHEY HIGT THTUIER SfefeddReell reauardT JRIe
EGIG]

3.3.4 YETATCHD Jad WETH [T (Structure of Strategic Business
Unit):

GRUTCHD FGAI IS Ig-Hed Taad IRiCT F9 (IFed) sRaar. it
TR IR FBU BRI RN, AREd, i, BT SAfRBRT Ry
g grRor afor A SRSt fduRT JTeTeh=T STeeerdT .
FEGHED IR fABRIT o AT AT 07 ATfep - FRUTHD
fARIUTRTE SBU < aITa $RUT § Ulefds Mepriis 8. aiRS iRy
g gfeHdTS! R BT, BRU SBU AT JCHHT e deferd
ERIINIISISSS
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T4

ERAVICHE AT Jf+eE WRad i ¥R 31T

SeReerit iURT JEATTT AT, O PRIFE STTOT Hfeherer qRIerT .
qaleT TRTER SBU T Tee, S caiiT fReercft €Rur sheeTat.
cTesreft SBU =T FHMATAR 9Tl Gensr el ST,

l President

r T L
Corporate Corporate Corporate Corporate CﬁLprﬁ;ant 5
Marketing R&D Planning Production Resource

I 1 .

SBU - A SBU-B

l SBU - C
L N
1 r'_j'—l
! L} '
i Division i Division l Division |I Division ll Division
7 v

! J

TP : 3.4 - PEREICHD IHRT FETT (SBU) =T

| https://businessjargons.com/strategic-business-unit.html

GRUTCHD GRBIT, T HRUHD g Jie T e 3Te. AT
UG, BIART STIBT=IAT AcaraTe! Gerd SBU 8 AhT s HIFel ST
UTeleh e JATIRIFST FRAAUMER ofel Pfercd HRel ATerd. PR o fHEr=T
JETT IR ATATERUITY TR FiTE U AT <.

37, EREFICHS AT uTel 9T (Features of Strategic Business
Unit):

ERIIHD SRR A IcUTEA-gTSAR GIRUT TR

SBU & HecHTHD IA¥a-dT Uh 1T 3718,

g Jgfhdp 3MTTOT Tado BRI &fthdcd AGeiel GTcHD Udhch Tl
ST,

[UHH o PR,

I ITST PR, oidT UfshaT, Fener 31T faerg Sush 31for fagur
BRI IR TR detett fayrir T T 31,



https://businessjargons.com/wp-content/uploads/2016/10/sbu-structure.jpg

GRUTCHD FGA e Ml Hvaredr FaRaTed Icured, TaereT
graoft, o, IeUTe TIRY, @Ik SATOT fagur =T Fwraer sidl.

T GEAAT TR RIS T 3T BUINT J&iH hedld.

g URUHSD AN, PRIUSH 31T fImt T IR prafardt
SEEER 378,

M\ ON TN

EXTHICHD FqdT Famed (Tgefoid sy gfie) wudiermr &=

Sefier ard )

31T, SBU Y TReT (Need of SBU):
SBU =T WTeitel 3MTa9TehdT WETel ol ur:

9.

SN 3T dhetel ABST IS fhdT ST 3N TETT TadT
SR [ApfRia, Scarfad anfor fauve searaRe™ o8l ol Sse
I W FROITATST SBU 39T ehT 3TTR.

NIIT IS SR UG (AFRI: SR fashl 3TTfor o
3TcIer) ITUTEH THIEeT SIUTR AT ITel @ ST,

SBU THeAT Fufed FaeuTd g9dd. d eI Ufeel dcd Faurl
Fefed 8. ITRYHET, HTThlel fHdeiedT Ulgedr Meludh! Th F8uml

IRIITSTO YR JTIOT BT STIT T WA T oy,

SBU #&d Icuterdl fIqrTuft Shed JreTell Hedich IUTSTAIST Faa=gor
INTRTT HUBI TEVIRT Hed BIT.370T UBR fIuuM eraeiuds/faght
HGEATIDBICAT Tl ddT Tep JeuTe {*gch el SISy et T o <
SUCANIS! T&aa: SEEER 3RTdld. IR ar SR aeoiRusa
ICUTETAT T IRGUATATST TEAIS RT3 LTedl.

SBU IIY ARy U SRR T, oy e IRTeRier 319y SedlTal.
(T, U eraReeiTiUeT R fobalT & FHY (Hehl) TRTAR 319 Qrehclld.
(PTART BT T, TTaUTeh G SR Bl ATET?).

e SeUTeTd Y& SaeATU o 0T AT SBUHEY T &,
et G AT DI UTH %o Ahal. AT GedHTaT SUINT Td
fAeRUTT TR HRUGRAST T Tcdiep SBU HET ARSATS! Teiavfeh 3Tfor
URATTAT TR T8 SYVATATST bl ST, 7T HebIX FENRIERAT Tpul AhT
BIESKZSIRSISZNER]
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¢. SBU =T [qaurrSl FaiH Hay BCG Matrix (WRUM) 31 erehdl.

BCG Hf¢aaqed, SBU d el SR | 30T AU areiedr aRaR
froft dell S, @R BCG  Afcad=am  JMERER, U
IS 31T 3RIeiedT [au[ehldr FebR IReaT Al T
A qUigr = SBU el el oRY & 9 3R, & SBU
SCUTEHTET UehT AUt 2T 319 2Tebcl (S T 21 feberT HiGaT ez
il o Uebrd FebIRel ScUTer (S el LED febarr LCD Cfetfegst) 3
9T,

THE BCG MATRIX

High Growth, High Share. A

RELATIVE MARKET SHARE significant amount of investment
should be made in “star”
High Low products.

High Growth, Low Share.
Investment should be made in
“Question Mark” products
depending on their chances of
becoming stars,

l l Low Growth, High Share. “Cash
Cows" should be milked so
products can be reinvested in
“Stars” and “Question Marks”.

1.1
Low Growth, Low Share.

Businesses should liquidate,
divest, or reposition products in
the "Dogs” category.

MARKET GROWTH
High

Low

3T : 3. — BCG Matrix

| https://www.thepowermba.com/en/blog/bcg-matrix

R) ATENTpe TehaT HESHT AR Sileil I, FawAIS 3Tic e F&H

IRATT PH  Ahd. Saeomd, HUL 3T P&G  (Fecl-Hisace
TR HafaT ITER0N) AREIT AGAT SUNRIADBS AeH! A=
3 of =T ITUTE SR, T TABRITS! TeciT FIIED, LRI, Tl ATIT
URATET 3D IS, 3T YDR Tlell Fdied Uclel J&H IaeAToT
SMARD 3TE. F&H AT TS IR T A& hioret
HRUYTY HET el

g. GERIAICHSD AT Har BRIS (Advantages of Strategic Business
Units):

SBU T BRI GTeiieTvH 0T 31T
q. UTfirepRuUTTr ferchsiepoT:

HeeAHd URUMHTGRAT 3T URUM YuellaR fadhaiarumar Tad:ar Jo9d
NI, BITSHT 31feIes AT 0T FI=F are.



Q. ITH HHY:

JTeTeoAT f9RTIed TRy TR 318 RN o I UFIfID el 3Ted.
UYL 37fefeh YR .

3. WHITRY Stetg T T9T AT viiaR HRor:
ORU TIR PO AU T IRIFAR T 38, DRI 9= SBUs el

oNTIT Wleil 3RIATd. o SRl H-oi 30T CEQ IHT URd 3T8aTel ST
WEaNepg JUIRT o3l YA SHAGSIauiiers Al RIS 3IfOr SferersTauft
IT ST T fIIRTRIT AE9FT 3RAa.

$. GHELR SEEER:

SBU aRATIHIRAT IR JUIRT JAH T e idild, A=y fdsar
T A PMARNIST SEEeR  3RAdl. IRHINT A% SUB

R RTID T STIEGR \"H'lg

§. TEREHICH® SgauTy WA dle (Disadvantages of Strategic Business
Units):

SBU d dIc WA ITuHT0r 31T
q. ITRfET T=dT are:

IR WG d1edT. DRUT &I TI-T FEeHHD AT URET Uh 2R dTedd.
TTRIh T REeR & FgT aredl.

R. fervmT aifor Jear praferTeler 3icR:

g 3R g PrITerd ST THaIgHe J7fiReh oR 37ed fFHior #irel ore. &
3R fauriel ge Feer Y PR, & Fare Uishaw fdeig @xd. Sit i
TR SATOT DRIFET Jeiich HRUANITST HfeciedT bl SFaTeRITST
I IATE.

3. PHT Aafawdr:

Teh 7€ HTE PRUTATST AT AT BRIET TR, LAITHTST e, fereheieprur
STy THTOT HHT e, ST HTfR T Fof TefielT TeTe <.

3. TfeTe8 ISTHIRUT ATOT TehT IRTIIT T

I FLIIT SBU AT a_=T TIFIER JTed 9 SATERIS! hicael AT
RISTHIRUITET e WD BIVIR AT8. BRU TG SBUs g TR et AR febarr oot
fehar Teiferg Sl AT, AT FfepvuITes IRTC Fae fFHToT 8l
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3.3.€ SWOT friwor (SWOT Analysis):

SWOT & |red, géerdr, el 3Mfor €y e e HU 3ATe. ARAINR,
e (S) 30T GEerdT (W) & SHeRid Bicd HIel ST SaTaR o el
ST AT 3. TR, RARIR, el (O) 371for €dh (T) Hiefel ST,
SR T HeTeT: DIV R0 .

SWOT f#INUT & a9y 3107 <ared] aTcTaRUeaT Uehul GIRuTeHeh Reerciter
CIRETYRIEIUT STOT fIUT PRUFRATST FaTd URig QTe 3778, <rel I8 Sed
YRUT 31Ul BT 3712, 9 T I fARTE eavary disel IR e, S ALt
AT A0 ST AT ANATERUIT SENRICRIT Alerdd. T TR

AT QeI JACHTeT &M AT AfeT SAfOT Treay/ sgcre efl SAfor sy
IRV IS Gl Tl Heih HRUIRITS! 8T TRIT 3118, & ST T
3T STRRIeT G ABRIHD AT THRICHD T =T ITedrd, Sf TR gROmT
PRI, ISR ST ATTERUIC DT PR, T TR AITIYUT SR
ST HefTaT IS FRUIRT Fed dxar AT Fdrar ol ufehdd e
HHIET PRUART YT & Bl

Internal Assessment

of the Organization
What are our strengths? What are our weaknesses?
« Manufacturing efficiency? » Qutdated facilities?
« Skilled workforce? * Inadequate R & D?
« Good market share? » Obsolete technologles?
= Strong financing? « Weak management?
« Superior reputation? » Past planning failures?

swoT
Analysis

What are our opportunities? What are our threats?
+ Possible new markets? * New competitors?
« Strong economy? = Shortage of resources?
« Weak market rivals? « Changing market tastes?
« Emerging technologies? » New regulations?
« Growth of existing market? » Substitute products?

External Assessment

of the Environment

TR 1 3.9 — SWOT ferziwoT
| http://www.cbpp.uaa.alaska.edu/afef/swot_analysis.html

1. SWOT v e (Factors of SWOT Analysis):

AT YR TSI (Ach! - HHLY, BHPATIV - Goeral, el ST &ich)

gTef e 3me-



9. ATTRY:

A & U7 37TE. O YTl TS €4 YUl HRUYT & PRIl & 3R
JTYR 37T ST JTYR Feld I Aedr It ATT Areied™ feeheg Sere]
.

Y UeheR el fohelT 3T 3] 2rebcl. AT MY Jral ARTeITHbR TR T8N
feheT SITE TraTeTT BleTed 37Te, THRAT BHATIDS 3RTeietl AR STfUr o7
(ST Thep T SIOT Teh Fer FUL) AT e Feyell GRTaar <UmRT fafare
e arreeT.

Y & TR BRI Uef febaT T & . ST HId! &,
T AT BIdl. HeeATHS dibard! Sarexul Ul Uos 3Mid Hare,
I SCUTEH 1S, DIVIIE! ol AT, Taag PHAR] 3.

?.gﬁ?ﬁT:

eI & TOT 37Te. Sf YTl 3TUel €3 Ul HRUITIRET SO SATedt quf
WWWW DXAId. UT HHPITHUITH S HECHIHD I 3TOT

JIeiaR gRuMH glal. PHDITYUIT &l THCD GTI%', ST SIS gIed eled]
HereT YefelT ehRel ATeleT.

3o Ieure AUl TR FURIEHT geTel 319 2rehdld. pHpdddl =i
3. T HHT PROT AT PBIGT TIHUT 3MALAD 372, ISTER0MS - ITaferd
JFATRIER AT PRUATATS], T AT TRET Pefl SIS A, HESHIHD
HHPITIUITET SR ITERV F8URT HIST i, Iod BHART IR, Sfcet Mo
TfehaT, SUTSHTRIT 316 SI0fY, ToedT ATl it AT 3.

3.?1'%ﬂ':

IR FERAT ST ATATARUIT PRI PR, T ATATARMGR Fef AR dherdT ST
ST WgIer O foRar ardraRundier uRRedier BrRier 89 gk
STRIUYRATST STTOT SHATT SATU] STehel SAToo <t 31feeh Bk aicl. Feffrm
qTOR o] AT T TcHSD PBIIST {¥esq el

SgadId deel i 3Mder dbel Uifeot. sfood aRum feaamT aredET
g JaT il orefl IfeF oSy g oEe M R, IR, T,
SENRRGR AT AT A Fell (707 81 qrebarral. FREvEhIRTE
AR ATl HFIO & el SRS SRR QAT Feel BRuar
3T Scq=TRATST faermT Senvreenaft Tl Hruamh 3w it .
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3. eih:

SIceT d1al IdTeRvITclel GRRRIAT e Sqaarre! framaredr aifor dwr
AT STUT. CIeal b Igacilel. Sfegl o PHPATIUNeT HeferT SRIT ceal
o SRGREN TSI, GHT BT 3Ted. ST giepT il ceaT =T JTfor
IR GiadTd IS Ahe]. eNadTd! ITER0N 3MTed - HHATIHEY ST,
AT JEUR GHEM; aredl uel SaHe iR &, fhad gg i
ST AT HH! 8T, Sl

3. SWOT farsAvuma wRIg (Advantages of SWOT Analysis):

SWOT {1 & egg<emT JaR SR AT FaSimd! Fe@md e, & b
SIS ATE 318, IR T U I<PE fh{<8 Tceh FHIAE TS, Tl iR
ANieeier TEUT hefl TR STHE 3T ORprerT =eu ATél. gerdl g
T IR TR DR, <Al PP GRSt
PHPATIVIT STOT STET EFATIRIT FREUT PRAN. < AT TpUl AT D
IICaRUITER ofef SacTa SMfor =i el giear gfcRaeafuen aifee am
STIGBITCT STTOT T QU7 ShRcTel.

SWOT fr9or Treflel Ugd= YRUITcHS fHrRATST PRUART Jad B
e SWOT fI%I9ur & 9IRS HASHTETST HAifedar Jid IR,
o T dTepe fFH0T PR,

o IR PHGATUUI fT .

o T SR STRT UferTe &,

o FEATAT Y1 URTH B,

o SWOT fIvu & ST qey &HdT AoEUIT Had PR,

o SWOT fINur & gRuIcHe MATSHTATST Ife® 2 svuam 7ed .

o SWOT fPINUR Hciehies, aciHITehles ATV HfTSIehTes SV BUIRT Hedl
PRl VTR YLD ST AT HifedT aTaed, HAsATciler AT TR
R cler.

e SWOT fawivur qifact U . St ST Samer 31for emdT ST
YD aTaTaRUNT SUNTRIERAT TTetd IS AHehHT PRuATd Had
B,

JSTeNUT:
Google T SWOT fareiyor



UATgT:

Google & FEHT ST HARPE IJTNHCAT M. ST e AT shiciet
JAYIIHIAT ST AT SFIAIA e ARG ATSTT foretdhar
A EuATe Qe YE @Rd. Je Google & $CIIC eI dwSrTa! SIfor
fEETRI, STRTICTE Tfegaed IS 19 ToR SRetedT Ji4MH 3T 3reeh U
Hifgdl SMRAINIT PRUTIT HRITS! @il 3NdEel S, HRUT 7S, hl
STTOT ATEeh PISE! DIUIATE! MEIgEeT HfecH AETPENE HaeT Bn b,

3. [Ty (Strength):
wd gfo=wweiter arorR ufefod:

Google T FaTd IS AT ® 31T” &Y, o ey g fAfdare =ar A amwr
37ef SATHRTCTT Sex-ic QMeTed e 31T RIS aTeT 3118, $ev-ic AMETaTa!
Google T €4% Y& SIRG IR 4T 3N Mfor ¥uefd Google =T
SIqesUTET et ATRIa.

qTURGdT YgeRT T BRI arar:

Google & ST U ERTC! iR (sS) 3Me.ge¥iC aTqRepd I8aN!
AU Tl &FaT RIfORp 318 MO ATy Tel SFTTilel il
IRl §€ THUIRT HSd ST 3TTe. ERY, dTuRd AIgcak dRd Tl
=T AT AW Google T Tl Afe=ard RN 9.2 fafers fiew
fATesaTaT. & STl STRIC ol HTcRUea el Teh Ser=i STTOT 3Tufed &R <.

SITTRRTET 3T JeefF I Hevye:

SWOT fasiwor foear Hegel Hisel, SAMed O Joid qamedr e
AFMERIGR FHS ThT HHT. TS I TG T PRUITE! 3TT0T
foret offtfer 9T JUT d@elled Qe AGdudTdl & TRTell 3fTe. &
STUNRIERATET UGN (& Fg@rd! dldhs 3MTe SaM el i St Movar
T el 3Te.

Android 31T e TASTHET ST

I g9l dolell Jacdt e AT JASS MO AGZe AT 3ideid
HRUGTST FefercT 3ATe. Ao & IUDROT 07 URfCT RIeSHar deer 3.
AT o Apple o 9 Tfereaeff s o1
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3T. AP (Weakness):
MIIAER SR FATRIF STacia:

Google MRS T THRAT AISATITRATS! ITUREAT SR g} (STMREH)
fehar SrTY T A 9 <Gl SUS R ATl AR ge¥ie AT J9Y
3ME, SUMe 3D T SENNCTl YRGS RIS AT THT
qITRETEAT |1 1Y Slebl ReTrel. MY, Afeteeean avfd, Google = T
affscii aer SR SIS doR I 3T Ue P AT R0
PRUITATS UTdel Saclall 3.

SR S9RdT &1

sifeTepear auia T fRwe: 2093 7ed), IUEEIAT SR FT 8
INTAIT PHTSAT FTHT DHRIAT AFTAT STOT TRUMHT, ITTRACI=AT THRITeN HIaT
el T, & : FTe] IRFcTedT ST T Helges & AT IeHeel!
31TE SATOT 3fere: WfeReaell 31ferep amshHe i+ <ITedT SrieR T Pedres
31TE. TR, UaT STIeT JUARUTHEY Qe SR Heqel MfquarTd! aeie
UTdel JefcTeil 3ATed ST F8UTd, Google T Ye 3RieiedT AT S
AT AT ATE.

SITfeRTeaR 3fer sraefaca:

Google < GRT HiSeT AIGIT FHTUITER SRR 3fdeig 3MTe AT Google
T AIORDT GG 3 T AT Y, TTeAT Tl PHTSUDT 4% Ual
SR IUT paes SITERTC e . AT 31f 3T &Y, PHTSI PIUiE!
G T ISR HERIIT Tsel (AT TRe wUdhgedl) I Jel 3RT
318 T, Google <7 e 37eIeh A IR HiSeT AR hRUT AT Te. o

S-S JTIOT AT DTS TIT TEITIT IR HIS T THIIIT .
S haes ST HHTSAN TR 31Te.

yaiet fUSiear SUBRUNTE [T 3T

Google |TST VR Ueh HHHATUUIT T8I, T AITSST 0T Seelc HUTDhRIE
3 oo fudiear Jurhl efethHel G el AT SerRie™ara &l
it 919 2TTR.

3. oY (Opportunities):
Android 3ToRfET uge:

Google TSt @warfud Hafd M Feft Android OS (IITRET ugdh) U™
PRUGTT TT IR0 T 3178, ST < Apple 3TfOr Samsung = &€
gfcRTe aeelel 3iTed.




R-SERIT I dieeawed ffererar:

IR T BTN, SERRICATAT BRI BRI 3RS TR SR TRcied]
HEeTT fAfderaT SATUMe} STFIeT SATTOT e Tl 31 31T i, ot Tcf:eTr a1
MM e BT 3778, SR T Google b, Google THTIRIREIT IHE
TSN ATIR BHor ATAATRID GABRIDS Jo5cl TE.

Google TR 3T Google Play:

Google Glasses 37T Google Play = 3Ne&@ Google IS I FEAURI
IRICAT e el AT & Tep Hewaqul Well 3778, SATelT SR BRIST 6
qehl. TRE, AT Uees SEFRIRT FHI-pfETed] ISAI ST Jeiel

SECARIEICIEERSSZNEA
FATSS HIYFET:
FATSS HIFGICT & Google AIST T Fewarll Feit 31Te. PR T SR

TS SHTM0T FeATSS AP~ Y& HRUITET A o T8, T, Prale
THIN, FeATSS-D T U dTa0 o UCRITSST STSTRITE 1135 STehdl.

<. 9% (Threats):
Facebook g ¥aef:

AP HFSATEAT SATTHAR SEIIC ST [ere ddve TR GieTe 3fTel
3. HEgd AT SfIeRer Iuefey 3RAciedl deeal AR JMHT
PRUIRATCT SENHCATAT b §HH WU LT 3T

e FIU:
TIERATS! SURET Ueb LT F8UISl, HIaTgel DfSTeal SadI-q SHATaRgT Sif

I SR T HdTget VMRS Sufkercd argauarer Fefiar wriaT

3.8 WRIT(SUMMARY)

ferurT forsqur (fery) w8 UTST et febarT e, SATRIT AR SEINTIRERIT STSTRId
foreaT e fhaT SUTEHT TR FRUIRITST PRl 4Ps & U AMFT g
0T ST, fohe, Ieure, STIfeRT 3o foehror. qorfd, arrieptet, fauur
fSTOTRTER) STTIEH, UST P_Ul, Al ATOT WIS ISIHRUT & HEATS 8107 e
TEU §oR 3F1ch Ps JHTIIE 3778

PR fIUuE AT JRT AT JUUIATST fIUuE €RU aTaReT
GHTAT T ST AT Tieh SFeATaTceep fehar SATEUTE fAqur T &R
P TTITEI T TN BT JTIYD .

[ERuEIRRUCIURINEIED
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ferqur shed anfr s 3.4 g™ (EXERCISE)

37) g qA it o wAra:
9. fqquE fosrorl e it fImRIT dett Bl
(3N T, T, a1, (¥) fhferd dleer,

(@) ¥, (S) Secg, XA

Q. SWOT fivurdier 3idiid ged Hpiurdr?
(31) TSI, () M 3T farT (R & D),

(P) UGB hel,  (S) I/ TTRELT
3. UM IISHT | 3T JTTaeYe e,
(37) |, (3) ¥UE,
(P) S, SEIGHEKSICH
(3) SIeT (1) 37T (), () QvT () 3T (%)

Q. T8 YeodredT fauur IS fahei! Phles SATIT?
(37) TR Y fohaT ATI&T HHT, () A aY fobar e HHT
(@) 9 I fdhar e BT (S) T Y fdharr TIel et

4. TP IUdoic! ITRERT AT IR ReR Rerdfier A1 mesadr
SENTIT 9 3% dTST SIRIAT 31TR, I By T8urara?

(37) TTRUST SIS 3¥etell,  (9) IR AR,

(@) BICI ARITET FRTRYS, S EISINCICIRERI]

G?ﬁ:

9-37,2-9,3-F, 8-S, Y4 -

31T) IR SAISAT FoT:

q. IUTS s A, TEE SUNERRT AUAT SR
TTEDHTT fAUU HRUIRATST oSt o ENROT

2. SBU . JgIUIET AR

3. fqUurT fesyor P. IcareH, fodr, fhad for STfexTa

x4



8. fIqur o T Rerdiavemr, weffd T e, Hi-uftcecg

RG], PIIC-3Thi~Tcs TN, HieTgcl

RERETUT JTIOT STTeparT FREUT.
Y. IREUTHS fAUUH | §. TG iiepRor
&R
I
9-§, -3, 3-®, $— 3, 4-F
3) I fpar Re= |Fm:

9.

R.

3.

4.

fauqur uferar ferfa: FRAR 3.

faqur firstor ey fauMTter TieT g, S Uahfauur T soTRuST
IcuTe faddTd.

fohfeTd il e “arRITqd fAuuF” a1 YRl 4Ps & HebeuH
BT e,

SBU TGdheTHT SR Selfded [ImRid bl 8l
fauur fArsromeR TR SewrT g USd ATal.

I
9- R, R- RIR, 3- TP, 8- W, Y- b
%) ASFITT IR T

9.
R.
3.
3.

4.

[CEUERINERERE IS
RerdifauumicmaRueBIcIcuferar.
SWOT farsrumareiuferar,

TS YU R UTTaRE Y foTaT.

3) el IR feraT:

9.
R.

3.

SBU Tt HeheuT fderg 1. SBU Tt AfRIY 31IfOr thRis S 31Ted?
fIUUT 70T HeheU=T ISTERUTAE TUT .
SWOT fI#I50r FEUeT BIRr? AIGaT STRRICITT ITERVINIE TUT T,

[ERuEIRRUCIURINEIED

¢R
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Ro

STAUTE AT SATdTHD fAYuT R T BRep TR ISTER0NTE TqE
BT,

SIHDTC AT ST SeeDTei Ao Jrelell B FHolel? faqur
ISl HEW TE .

3.§ Wie¥ (REFERENCES)

9.

fhfeTd PleelR (9%¢ V) fIuvM: T URdmEHr. Ufeed-gier; STaRRISeRT
ST,

c

YHRETHT, @810, 00, f[I9uM s, Hafie sfear, Adt foeett.

https://www.marketing91.com/

https://www.marketing-schools.org/types-of-marketing/defensive-
marketing/#section-1

https://www.futurelearn.com/info/courses/sustainable-
business/0/steps/78339

%k % %k %k %k



A& fIuuT enRurar faerT
HTh AT
g.0 3fe®
.9 UG
8.3 AREIUTCHE fIUUr eNRor
8.3 GRIeT

Q.8 TR
8.4 HIF

g.0 3fe® (OBJECTIVE)
T TBRUITIT 3TN oI faremeff Wietier areadia |em gidior:

o TREUIHE AU RO HeheUHT FHa] b
o ARKID ST TREUITHeD AU GIRUITET AToR R,

¥.9 TFATET (INTRODUCTION)

TREUTHS fIUU GROT & fIUur AT FEUH goel! fmRad SiTel oTe. of
HFARIMT TUDIDST fRRET Bclel S ABUR HicTd T Jed e
SIUINT Aed FRd. TUYH TEUN SR IR O FHE §OTR SaRIHey
RTelcl! 3Rd fdhar FHM IUE TN UHRAT Al fddard. & el
JIRTEATT SRAAHT, TS SRR IR ST (ISRIRITAT ATATHERY)
XaelfcHes BrIET JTor QReft TfrsT IRGuITHIS] 19T 51, aTcredT JTUel JATfor
AT I FREUT el UTfeot. 37T ThATITAT Elehl hH! HRUIRIATS! AR
T TqeT SR ITARITIEIT ITeodT HF BHRaT.

HIGICT & SHehal [Pl BMell QUIISt U |rer Feu[d Uifeet i
IAAMT, TP FIARIRIST FId A Bl SRIeiedl FRUSH T
ST ¥ fCehe SAUIRITST FREUTTCHE [y Hewaqul 3iTe.

PIUITE TG HfcRuedfqes i< e fbar argerd arse =8url Jquf
AT THTIUITIET STTRIC T T AT ARETUT dhol UTfaor. 3TTfOT cITATaT

ARY
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¥.3 WRETUcH® fqu &R0 (DEFENSIVE MARKETING
STRATEGIES)

TREMUTCHSD fAUUFT &R0 e & HebeudT 9% 0 Tl IaRrafd dTuRId
et 3Mfor “SAoMUe WeReER! &< AT URUYIRG  FEUNYHETO  3hddh
fAuuErRATSt U ARTAT YT AT et

GREUITHD fqqUMHTEEeT AIeTU & JgredT UM JHT0T HIACT 37O o e
L YD dob T IUTG SINIRIT I degl, IR o Ui AT aarI=n
TN IIIRUSHIS aTeT YRIET SIUarrel TOR ifeet UTfes]. EREcHD
faUurT gIRuITe Ui & IET TSR fhar SerTgerTeie SR daied
arer feear (W) %JI'I'\’UIEWW T INRICA 26T, A%, Scare-rd
qiRReIET ST S Rg TfcRUed U SRS e aTedTer <18l SqUaTdTa!
TOREIT SATUTIT U AT STTOT e it el FEU[ hel STRS» 2Tebell.

TREUTCHD AUV JSHT B DIVIITE HpReAT ST AN B, ST ITIRUS
TRI SRl ST SRS S ST MUIRIGT T08] axuar Ifee
ITAelel U FdF UdeTehd SRIAT. IREUNHS [AUUHTaT dToR SRR
TRorT AT fopell fre=aT SpHiehTa Si¥fcTerdl aTel/ fevedT (M) gRueheaigN
I el T D], ST ST TR arel/ BT (RT) Tme
RQHDTDHG Gl AT, Tt ARETUITHep fAUURT &RUT qT0%s Qrebeiel.

REMUTCHD fAUur UTC &I IcaTeH=aT FebRieR faeig IR oy <
avléb_vm ST, JareNume, Sk FMCG (Fast Moving Consumer Goods —
AREIT GRAR GRGT BT ST SHUCATNE el HIedNT, HARE0HS
RO TRTeT STATITGR JEIT: e JT8DIHT T8 Rl

IR, Serdel-ad, PUS 3. TREAT HHI JobT TRET Pl AU IJeqTeedT
T TTEHT ST Se¥d IR,

TREUTCHS fAUURT GRSl Hefeid HeTd U4 &1 T8 I, e TdIT 5
Efcgelf SgarmEt FEF fhar 9d Tart Sce) INRIT Jd 3RIdH]
SUNRIEHT & AT (BT RIS &TaT)? Ghal bl Jral Hvel I TSR
G T JAURd 318, ST AAC! JHARIREITE ISR dIcarTsy
feeamTdt Tqel eRUR ofTe, JFE WREUcHe HRUTET AT FUM 3T
SURIINHT B 2TadT,

IR, T rRTelT TUEr e SRamd! dINieT. SR d1- IRl fdhaT e




R I AT STgeheel JHT SSTRIcH el dTeT TedT HUR 3Rel, TR Jrelel]
TREUTCH fAUURT EIRUY ATURUT Y6 BRI I

IR TETER aTiRel etell, EREUTCHSD fqUu RO Siegl SoTRId e
TR &9l TN &bl fo_g Uil <ieeT Pl ST bedl . deal

PIVT UHRTAT SN 3MTE ST DI el BRep UTSd ATal. SSTEXuTe:

“FATSS” AT AT el & IISRYS T 318, Fa Hiceaeaiven TR
el 4 VIS, el SR TdI IUTe TR P Ta:aR geell
R, SATes AT JAT ST bleTaTel BIVART T GSel. AT YD &
T TIBINATST Tep Ffcl TaTel q&eT hror] R R BV Ifeed

IRICT &R, S Feet: ST el Icareiet e v e

SIeET Sl WM IR ISR Bl <eal dfel-are- cared] JTeeie
T I TN PRugTE il @ Y STUART Goard detl. G At
Jfehep U ATV STfERTC o SRR GERFT CEbI 3feTeh Az febAciT T
o &I JTEHHUITCAT HRATE el 3Ty SIS G AT dlfet-Arcay Aeferd e
fPyoBercT SIRACTTET, SEDI 3feTch ATBRITER YT HTEeher T Seel.

CRIIATeT AF-URART (Aspirin THeledT) ST VLTS STRIS T
g, STeaT Sfce T e STATaT YT hefl. SRieHIerdT UG gadT
UGS T TTET BIaT i, T 37eRen: YRUR=AT qaii™e & i
JISIRYS STRI <bedl. TRUMTHT, SRierTer 377dT YRUR=E & OTC (Qver The
Counter — 3198 SHMIT BerpeR AIUR 39Y) JeATeHD STLRITST
IISTRYSiTeT T 3Te.

¥CRAFT & AT Wi-Fi (Wireless Fidelity - a-%RT — fSardl  deouar)
QUR STOT T MERT ATERHT TR HRUIN Ufdel HIhT QT b SUBRYE
Tegd; URY & 3T FEoT FEUT Ra etced] gk JodH adrITIg faedT
JISTRTci e f&29Ter FRETUT PRUARATST AT 3T PRI Jode e,

(circles) 9 ufcTe =8UF AT AENITGT (Friends lists) e 9
AT el. Ao RSB AT FHIST HTEgHIc e Huehiaed fafde
XX AEHRT IReRATIOT hRUTeT T fEfesred.

Hh-aToTR  FIeaRod, SN Aed (IFd) offa 9&¢] Al 3TIOr S
TR aarIelel faeenfid 8l eredrd. U, IRl 99 dIc]
3RAIT HIVITE! FGHITT Tl FULTRIT FaeT:olT Tl GRIART el Tt
3TTTOT AR GRUMAE TRATE ST TR 3R UTfEor.

HREUMTHS fIUu GRuTaT fadhrT

jR
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¥.2.9 WREUCH® fauoe dioHa "&@ (Importance of Defensive
Marketing Strategies):

RETUTHD fAUUIHTRAT TRYTeET Tl BRUT arithes 3118, Wieilel Pral e 3fed
Sf JFETelT fqUur fébelt Hexarer 3118 ATl STTufier oot efler.

9. vicgl WGl A1 dﬂl‘li‘i{-m HIAT dIviRY3 %Q—HI SN ] C’ﬂla
3:|%|-55 W%j’cﬁ Fdd AT dISRYS ﬂﬂ’@’lﬂT AT hd IFdld, dcgl %'
AU RO oV

ST JTRRR TGRS dIdIaRUId, dIViRUS HH SEUNIEAT quwlgcé

fepefTeT epHT Tuet 3RTel! TR foredens Gefer P ehel eI,

T AT AHIET BIVIRT BIVITET T TUeeh hacs AISIRUS JHETATd Feg, TR
TABIAT JTRIIS &7 GlgTe STUIT. FUITd AREUeHe fauur gIRur
HETqul 37Te,

. "¥&oT € UpHg ReR ME 3fct," 3eft U Feur 3R, GRUTHT, reehrear
SUET I gl I, FEUTe SIS fAuui WY He<drd 3%
HIRUT I AT YTeehredT TSI Ui SHRUGTH qiefieT Yerrr 3R,

3. iR Tedert / TEd W (RS QMMUR) Ieled  yeRfud
fA9urT & b Sugeh gEveT T8, ATl A8l foreaT Jearaisri!
3fas FHTUT PRUINAST Afhauul PR PRI TR AEL O FESTau
eI el STl Hifedgect Y S ebdld. M e
TSR JUTEHIGR DT FTST 710 Shelell 3R Feaos Fal Tefeprett
JISTRIC YT R AT JReRTfUe eI YT8eh SMERTER Eoctl HRu
HIIT T, TR STNRIRIT ATEhraT AT ScaTeHIeRIeT [TaT 36
PRUINATST STOT T HTeledT ARl dISell HRor  CThUITS
RGBS JNMUIT HREVTHD (SFATaTeHD) [IuurTar IR H.

8. IIHITT IcUTe YURUIN, JTechia! {81 arafdudr, amr SToiRIdlc]
fEeT ARG SIUART STOT SIS I bIET PRUIN HREVHD fAqurT
ORETT <.

Y. T S I 8T AT DI G Beel YT ar@ul fdhar wireaeafar
ENEREaUS

€. TN&UCHS fAUuM &RUT § SIRTdleT 9T / feesr, Rt amfor sor
AT SAUITATST e RAeT chet 31T,




V. & TP I YR 3L, F TATD M7 e JIRUST el T
feehe STUIRATST AR STR3> LTehel.

¢. UEHTET ey TEuIRIST & R0 HaTd JeRET 317, SATAT PIudTer
I Tqeiep foersq e el

Q. REUIIHD LRUITET Il 8T JRAAT bl FHI Soell R Ardell Sl
SIOr FHTeg Tegeped i+l ST AR Eeel BRUATIRLT URTGRT et

SIES

0. IR FILATIIeT blel HTEDRT GT Y SATegebed el
TRATRID TFATIECTT SUETT Fobebe] QUITAT FIeT ehRellel AT T

99, YIARITT AT ST JMeEMbed il PIuial 3T
TGN DRI IRIT PRUIIATS! doserR BDIRATS HRUl TP 3Te.

.. WREUITTHS fIUur &R WaR (Types of Defensive Marketing
Strategies):

IIRYS THRT SR TTeg e g BIUT=IT 8o URIT JISRId e dIe]
RIET SIUIAST dToRelel! T AT AREVIIHD ATe F8URST & €Ikl
et Rerclt Averor, wfcrefier fhar seemdl wRer, wfi-amenHd wRer,
STTGeIT ARETUT, T ST Spetel TRETUT 0T G-I dhetet TRETUT.

q. frereit \R&T (Position Defence):

Hafrd aaRIRT IR faem Rerd) v fhadid IRgeft aifea.
qIoReIedT ERUTYD! Fafd Hewre FeUrT el FHTEM Q=T Jd ST
AT T BRI, & GRUT 3MThHd JAEhd T T TSUITT SIRT &ehT
I,

I, Faffere fIeht BIUR Ther IUTeT PoeeITHT 3del ST, TITYHT, ST
AT Qe feee SamT 3MfYes TRRIATIN gk Hehmed (AIESHeE)

SoT ol SITdTd.

Rrerci WRETUT I]TERVT (Example of Position Defence):

ACHISTSS SEMTEITI ol ARTSISH SRS detedl FHF SR ga
T R T RRECTET fRrebeT T80T T cl.

HREUMTHS fIUu GRuTaT fadhrT

Y
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WERCESES ISR

HId: Google.

@R o9, VueT 3R sl Addbal (Pidl) P e i0S (Appled ‘iPhone
Operating System’) BRIGRT YU 3 ¥Feled] I9aRUMEl RAM (Random
Access Memory) dicaudles o1&l od ATel. e A-SIel el Juiaiar
STIAG &I

aTg:—cﬁ: 8.2 — Apple mobile 3T =Y i0S
|Id: Google.

AT, SOCR I AMeS I Tadr Jnfor et Rercft arfsrara
BN T8l

2. Tfcrefter fohar agerd=T WR&roT (Mobile Defence):

" Ryl T T AT LT (IS I I&T el AT, Fehefetel] YTefe]
GUST SAGIRITCT UTodes SUITATS] Bicielell 3RACTd, SiUfhRor] Scara-ieel
ﬁﬁwwwmmwaﬂﬁ gy I SR
fAeTR RUI, FARICHD IAUT FURUY, IUET ST (HSATTIE) e
IS Tequr AT T JbT STOIR fITT dSet 180 &I SSaar FHTaer
S|




wferefier firar aeaTe WReTUT™ S]TERUT (Example of Mobile Defence):

uRTes YR Jeg SRR (Indian Tobacco Company) (STt ITC
B el SIK) fIpraTcHes TRET fAuuTr=ar a1 YR i IaTevul
e, ITC = 3 IuhH (SHfer RoiHeler amefiafe Tg) AT ok Fewaredr
TEHE M BRI (D) fdEIRe 378, PYl Fady &1 <dlel
e fohar SumHmeed U TdN HEe o, St qFfl aeed
SO T .

A S 8

ITC Limked e
XX
» |l I
g .

3eAT: 8.3 — ITC = Farg 3T smrefafe g

AASHIRVAAD

HId: Google.
3. Ufi- 3mhHe WIHOT (Counter-Offensive Defence):

&l e fAUUMTET Uep A1 YR ATEN, TR FREVTCHSD GIRUITET JelR HRUTT
STUREY Wep HRY <edfieT 3Te. Reerciar W& PRugrar Faid |idT A F8U,
TP HGARIHI WTell WHUANTST dhefel fafder YT 10 Ursu,
fARe: oedTell 3T YR gefplaul faell S @I, &eall TIDRUTAT
IS Al PRI SR, el et Elefret SATOr Sedraiel GERar.

ufq- MpHd ARV SSTeNuT  (Example of  Counter-Offensive
Defence):

SIgSacs Had FICITRITEM SFau=IT SJeRIRIT JAfod ScTeraT JHIIeT
AT IUTEAHEY el 3Te. s AT IcaTeTa! STHT AT JATOT T
T EocdTal AWAT PRUINAST THHAT doled] (FHI) Sehiar JHeT
3Tl IeUTer HUIT GodTd Defl, TR & FHIY TFITT eI Idetetel Hfcl-

3TehHDh UTShel HIH \FIIS:C'L

TAREUNTHS YU GROTT T

R\



TR ey amfor werr

R<¢

¥. 3[Tgpa-T WR&TUT (Contraction Defence):

3{TraT AREIUT & FaTcl PHI IRl FRETUT 318 DRUT AT SR HTER Eof
THIIIE 3ATe. SR CETEl FqIRITST [GERT e, T dl T STRYST LRIy
feepTer ERoT RTg 1ehed, TR ST ARV 8T T YA 3 qebet. &N o5 T
AT AT STR &TEd GreT aTavelT IeiTel.

3Teprer WRETUTTE S&TexUT (Example of Contraction Defence):

379t BeTT T I, JraT S SedTe TIR HRaT: Sd F&uT (liquid soap) 3TTor
B 0T (bar soap). SR JFETell 3R 3MTecsel Pl Jral ATge B AeuIred]
IISTRTC el &% Sehel TET, TR AT SISTRIGT HTER HT (3 )3T sa
TSR &F&f dhferet T SfereT SRe.

4. TehT ST Shetel WRETT (Flanking Defence):

Ul JIS[ helel fIUUA 8T UM T U 3118, S TTaT e
AMAeAT YfeRTeaiAaT BHl Hgarar (Tl SISl SoRUSTT T
SPRUYTET TR bRl STTOT ST JIRYSCT Tqefeblebg dNTeil AT foet! S
TTET 3RAT STOTR TSI ShTefIoT HRUTTRT FeT HRel.,

Ul ST fAUUFT FRUIRT SRR e MR PRUIRIST ST ER0T
CERERINCIURI I N2 CRE IS KA §

I T 3T IR R0 80 Sdiel F8cel WS e, SATT Il
IToTRTc T T2 STfoT e ufeReaea = fy T dhreioT Heur 8T 3/Ad,

TETET NI Tqered] fbal Taefepred] hHghdc Ycay Eeoll Rorl STOT T

TehT TS SheledT WRETUTTE SaTexvT (Example of Flanking Defence):

Jedlcle favg RARATTH- Jedlele @lsdl aRMed e foeqef
RERATFRUET STeUT Y 0% SR el fbAe fTaret! ATOT Tebl ATS[ chetel
TREUT HiedT caleal Sier e ffdat.

&. QAT hetet WRETUT( Premptive defence):

YRR cheTal! ARETUT ST FEUIST, SJa™ARY SIeeT T HicRue g et
STTUTEIT CTegT 8T QI JAeeiel Qehclldl. AT DedT 37T 318 i, IeNRIET
AT Bl PRUATYAT, TR Eered U,

AT YDRIT 3fefeh MehHeh il FUNS TR FH Beredl HRUL. AT
TRTC, ST FfCRUEATT Boell 7 PRUIT Febel ool T fAeeel ERT 3RFeied!
IINIRYS Hosqur.




3. WREeHS fuuMTr BRI STfor @i (Pros and Consof Defensive
Marketing):

() FREVTTCHS fUuMTRY WIS (Pros of Defensive Marketing):

o SAiclieT PHH IcUTaH 3Tedel &SIl Bl

o d UTdeTeaR TTEHIAT FHTHT W13 T detl ST,

o SNIRIICT AR fEET arel.

(T) WRETUTeH® fquETa @ie (Cons of Defensive Marketing):

o ST AUTAT et/ fashion THTOT Jebe BIUT BT &1l

o forefiiear SR &7 GRvITET Srufér aRumH fesd Tl

o TN PRI FeugTeaT AIEI ATedh I RARIRIDS qog 2AeheiTcl.

¥.3.3 IMHHG faveg WREUIHS fuur ROy (Offensive V/S Defensive
Marketing Strategies):

31. 3% YU Ror (Offensive Marketing Strategies):

STegT ITSTRTC el UehTUET SR STy UepTel HepIRd SeuTa Har (Ul I/
TER) PR, <Jeal 3hHe fAuue eRUr 3gatfaet Sard; aRumT g
AT T YDRAT ST UpUl fchieam theh BreT e faiehl febar
T fAesal. e aITaT STIRIA ST Plal T r=aar 31mfor
PIVCTE! FTAT ITIBHIAT FTART AoHaR AT eall dod Il foRrend
3ferep IO e esquarRaTdt ST el He IS DG HUIRATST
TfRrenTiRIeh TRICT N, FITeTT WNAR 3TTshHd fITUR &NRUT F&cel SiT.

PIET guTYel TSeled] TSI e [AUuMHTe Fafd JeRT ISTER F8ural
glel Sfge= T USA (United States of America) T&d HIgaT UHUMER

3Tgeil: 8.8 — Harley Davidson =Y SUTHE HIc<uTIdhel
Hld: Google.

HREUMTHS fIUu GRuTaT fadhrT

’R



U EROY SATFOT 7o 9R €0 TIT SYDIA, BleT Sfeged Sacdoiaes fears@RIgT drex I3 faaeft
IUTEDIhG T, AT HICRARIDATR IR 3Riciel JhHD A

gRU G INIRK  dOvd  fedel. Bl Sieedd  SENRICORT
HERARIGARI TFTSARTRIET fIae HUS HTdeledT AR foHTe cgier
SEUNRIRATATS T DI FIAT 3118, TAYBIAT IUTGATTE DT HHARAT
3NTE TThs A T I IATSATAT AR Jffeciiar AR T8 o
o < & PRUAT JAT ST

3T, JMThIS fUuHTET I]TER0T (Examples of Offensive Marketing):

9. T FR B T BTdier SR e HheMeedar ¢ AT Ball
T 8ol Sfcasarma! 9T 3MHHUl del. IMRBT ST Scare- AR
3ATehHe fAUURT o]t ATORTI AT JodTcl et JTIOT Tt TR 78l bt
T FRaT FHasHuor AT Fad:TAT IFRAT [Ihl TRdaiaR e dfoad
TROITT FORT BT 30T FTSTRIT AT =T UTH el

T 8.4 — McDonald’s foI. Burger King

HId: Google.

. MPHAG fIUUM ASHT UV pax AEARIG AT ARl R
RISIHRUTTET UT8, 2ball. e8] TRT P A (FaSUedT 3R,
YSIBRUTEY, SHEIR el Ry da Fesfquarardt <=
TfeRTe{aR Qe UBR JATHHUT HROTAT A FRITT el ST,

Qo0



3. UK 3MMhHD fIuu RO JeRITUT aTaR hodT 8let Sfcaed
SRR, AT fog Tuer, Ul faog didT dietr 3eft gavar
SR ISTERT 31T

JTPe: 8.€ — Pepsi fiI. CocaCola

@Id: Google.

PIVCITET THRAT IRIRT B &R0 IIH Thall, T dl A, TEIH ATHRTET
AT 3T fhaT AIGAT IUNRIRT AT, & ERUT [IASUIRITST TRITer
A gEiel e Tgl RO UqeT SERId IATe. 9d, & R0 e
TEHRIT NRRIUATGS a8l oo, ST mefia uforeueff craarr seasdrd fdhar
ST ATEHT I DT Seure-ieft S 31T=d & 3¥adT Ad ATar.

€l gEREl URU W Sfcel UMIT F8UF Ulfeel] S el DR fofem
T I Selel (AMilell) arm (FI1) & TR 3RAd. IRy
vl eI ScaTeHTedT SRTarRT dThalell T BHHPEUITCTEl

S BT 9D 3Te. FEUH, AT YDIRIT GRUITET 3fdeid PRI Ufeet!
TR FEURST TRl thrare JATOT e Sewul.

TRV AT Tqd-2AT FRIITER. BT GRUMHRT frsisor evumaney,
IATIT 31TehHeh faqu Afed=ar IRUIHR SRepTS fHRI8T0T et TTfeoT JATfOT
ifeHdEeTaT ATed T TANITS! T eI del UTfa.

3. 3MPId fUuM oRUT WBR (Types of Offensive Marketing
Strategies ):

GNOT TreeT JTTOT 3TVcTeT 37911 SI-al T RTAT JTHHUIRIT JTdoid ddTd. GTai
RTCRToTT UhRTAT JTShHUTT SooiRg JTTIOT Il Ui dhel 31T,

() FEIRICT (Y& chetel) STHAUT (Frontal attack):

STTHHUITET FHRIE (Y@ cheiel) SATEHHUT SR FEURII. IR SATHHUIBCATET U

TAREUNTHS YU GROTT T

R0}



TR ey amfor werr

goR

BRIET 8Id T d¥ & JMhHU AT HPIGRID HFel S, ITavH, 8§

(F) TT TS heter ATHAT (Flank attack):

nfcRyedtear eHgad TeFTaR fdhdl geflféd STSaR dhefed JATHHAUTCT TepT
qIS[ hefel JATHHUT 3R FEUICI. ST UfcReaelf ey (TRefur) rugy 3RFeef
IACT AT HHIT DHI UfcrpRIAT (fRTemean) AW SIe_ul &1 YeblRed]
STTHHUIHEY 3fdcifael ST F8U & aRlel HebIRedT JTHHUITIET HHT Hlehrarie
3Te.

() TS IS Petel ATHIT (Bypass attack):

& STHATT “FHT T TCoT (TSP HIRUN) FEUHE! 3eedell S, a1
I GIROT FIER b cRyel IeuTe-THeY Afded ATV Taefepi=T §7eT oo AT
CTHUITAT I Bl

(= f*riieTeaT deter SFHYT (Guerilla attack):

TRTEATAT 3TRRR HRUATATS BICT NPT (&drdy) T STTIOT GodT T IR oot
BT SNTHHUNAT MBI detel NTHHUT 3T FUITd. 3TTehHuT fafdrer wu
B> .

RIS GRUT &1 JOIR TR GRUARG . 3hHD ARl & Il
TEUNST ISR TRITel 3TROR eRUY, FTSTRTcH el AFre e fesaor SArfor
fashicher aTe ATeroY & IRTaT.

RIS ST Are R arey (Hieuh) TTaeded 3R,

<. 3PP ST TREVITCH® fIqur R WwRIG (Benefits of Offensive

and Defensive Marketing Strategies):

AT BicaT ! Rt onfor wenfes aoTRUST Jrar fadt e
3TTed. 3TThHD RV JHEI] T TG JISTRUCIR SRER Gl g
TFETETT AT TATD JTNTTeT 98 3ol feg ey Had & el

() STTeET=IHT UfeATE 0T (Responds to Challengers):

Aegacy gf~ecge 3 CaHidiSiedl de-IgeddR, AReUNeHeh fquur
gRUT Tyl fhar INTRUSHIA  SeASEeedl  ORUMYCT  HIGAT  FHIOTER
Tififehameliel 3RAd. TREUTHS GIRU HRRUE dheledl IaTereaT aredie




PR, IeUTe FpEdeee UfcRuedi deted] STegred] UrEYHiaR e
IACART  U9TT YBTeTSidrd MUIRT Jaqiy GR&UcAe  faqu ewor
IR,

ORECTTATUETT 3fereh HiTTedl SeUTe- STOTRIC e/ IRcl/ ATeR RUGTHT HeT ehral.
&G AT STU F8URT HICRYEATIRYT oot (STferci 1/ SFIRET) SRAUT=T
U I o IeaTeredT fAfRIE uMleR SRET J1E (SR <) fagur sor. of
IR IRTEATIRET des el ITeRUT, SRIeier Td:all Jaid A
IR (G MaReD/ TTSTERT) FEUM SFARIUUT @S ICRIEAT e,
TR i THTE deTeNT FeU TdT T f¥esdet SO g
ARITT BIET SSRGS UTH .

T Extra Strength

Acetaminophen "*****
Pain Reliever / Fever Reducer

MIGRAINE

A(e{ammophen Asp//m (H5AID) and Cafeine

Pain Reberee/Paie IW

i

STI'ECIF?[: 8.9 — Tylenol faI. Excedrin
HId: Google.
(W) ScureTT=aT Rl 810t @RoY (Defends Product Position):

feReIcT UTEeherl/ UTedh HEAT (TTeh ATUR) 3eled] TR FaqRINTS!
T STSRTcieT R TREMUTR <87 hisieT defel A& fAUUM & T
PRUGTAIS] AfhuUl B HRUITE RS T8 d FEoIul UTgehi gied]
ST HifecaeeT Yeie gg DI T SoiaR SaTeTgR T FiersT
fFATOT Petell SIS el TUEbIel JISTRIT FdeT HRul STfOT GReefmfoet
AT UTED TERER &l PU B I, TEAT SR
qTEehia] 3MMUedT UGNl fIaRT §& PRUIIS! AT i fTeledT
AT TSl o] CTPUYTITST HRBHRS JATTeT HREUICHD (SeATdTHD)
fequrTT=IT &R e

(T) IMpHP FIWT GRUT & PO (Launches Aggressive Business
Strategy):

3TFHd fAUUF GRUT IULAIST PHPATIUNGAT & PR ITSTRIER THHUT
PRUITAT YIS DA IMMhAD GBI Jolwil AIIRITAT (PHPATIVITIE)
TR HR (STR/ ST T18T) SeITdl. 3AThHe AU Se TSR drredfel

TAREUNTHS YU GROTT T

R0o3



TR ey amfor werr

3TTeET QUITRT SRS bR el DR AT hefed SENHTETAT HREIVHD
[CLUERERIRIERRECIRINISC RIS

T ST Jald FIOR (F0 TSUIRIRGT) TR, forer 3mepHds &R
I -l SeUeedT QRIS <9 TETET R
ST SBHRI IUTerT GRECT cT&d Phn .

AP IoT e Fa FRIFTUOr 3MMehHd IR0 JTdciedrd. Serexuney,
IlTeg dfefdTe fbeell SRR (4T o) SATOT STSTRUSER v oo A
I TUdiaR faoT fiwad. SieeT gl Sfcgsa oigM, 3Mayd Sa™T
HICRAeiied] AR SR gl f@edr T™ed gidl, deel
SN ol St aorEY aneft ufemT Tefierett Jmfor SFrRTder Surde

(STSHT), BSATDHZAT HICRARIDCIRI! ot ATl AT e,

() TUdBRAT  PHPAAUUTAT BRIGT HU (Exploits  Competitor
Weakness):

3T GIRUITET ERUN el SATaHIThg fAUuF 3fhHul e feicidh
ST (Pfad) IO amaeds ome. SR (hfaa) smswmHor ufeRye
U] IUTEATA] HHGIUVIEEcTd]  dTcH] SIRERUY JRI o]
JTEeIoRIT UTEwact JATIOT ST HHPA S aacT HeRT 10T .

U SITEHHUT ST 3cTh SIS 31TE, T AT8dhid o1ef THIT a9 el
el Yebrd HI IUGTET GiepT Il Arar 372 3T <Gl Bl bl
SITSHHUIT! GIRUT ATURUTRT SRR 3TelT e SENTSETEAT T2 ST
3ITERT VIR FeUH THEYUN Rig B1SeT 31 Uehd ST SRR e, 3RT &R0T
AR R FfcRuedfear e Icureve Taq-ar  IearaHrar
WW(W)EQWB—@?WW&HH

3. 3PP IMOT WREUTeHe fquue  eNRun=eler W (Difference
between Offensive and Defensive Marketing Strategies):

3T U eRor AREUTTcHS fqur ¢NRor

JMPIP ORUT & TYcHd BRIST | GREUICHD HIRUT UfeRuedioll aTex

fresfquaTaR BHigd 3. PIGUITITST JTHHUT / JATHHUITAT
TfTE SUATR Shfgd 3.

afcRed =T ATeHE BRU 8T Urfie | T dig U et Rt
T2 3R, YR,

S




ORUT & INIRIAIST AR 2T, | T T JTfOT STveel STehHuITT
SToRTc e Rercft amfor Fwhr GRfar | FHTIer 3Ia.
PROGTATST fIBRIT Pet 3R,

g 3N RV AR, O TAMD M| S (I8aT) YU [ UGRR
ferd™  aTRUSST  ofeael T | UG Mg
feeheT STUIATATST ARt ST 2Tehal.

ISTERT : HpeHTeed [Toes TR faT | ISTER0T — HAHET foves Uuet
fohaT e faoes qwdt

%.2.% frerclY WeuITeH® &RoT (Position Defense Strategy):

SicgT UETeT o Rl TREueAd aRor FdHRar, deal Al aTRAeer
AT TATEE (318) AT Folgd GRUR ([THRTaR) 8 s IquTaR
ofeT i PHRar. ST RO S A8 8T SMTOT ATed STFeeraT & 3TTe.
g GRU] TULDIPST BIUTAT GIRITET R BRAFT YT JTebred] JATd
el IIIRTC e Reercll IRGT Saur, Tl HREUT bRl JTOr Yefled =iredn
eI o™ SoaUl TTEE TR,

Defender

Position defence

JTHT: ¥.¢ — JTHAB (Attacker) fo. WReTd(Defender)

| https://getlud.is.ity.h.om/str3].tegy-resourdh.es/position-S.efense-
str3l.tegy-guis.e/

Rrercfl TRerur ¥ Fafa I GREUTHS LR 3778,

3. frerit wRaew e eRunEr ARMEA (Characteristics of Position
Defence Strategy):

o IMEY Bk IR T Fegrdr Reercl IGT Saugrar T R0y ATl
A B

o & PRUINITSI, Jrel Urch AT TEATT SISTRUSHEY U Rl 8Td
T AT FIHRIT A1 (S8) ST 307 ATeeprar AU (f+187)
JISAUYTAT T SR,

TREUNTCHE fAqUr ROt faRy

Roy
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Ro%

o U URUMET UPHH TPRIAD Ue] SRT 3ME PI, IR FdMH
SRIHANATST T JrETell o1& S e,

3. Rt WReUTeHd eRUT aTORIEET TRST (Necessities of using of
Position Defence Strategy):

TreT Rt AREUITcHe LIRUT ehell ATURTeT / JHeeialle] / S RIeT?

STegT JFeT e UTEeh el HATT Ha T AT fcbedT, TeaT & Ueb STTel |Reur
YRU 3R ], AT FNTRUSK ST ATgehihg Jrelell TU 3eR  fAewd
I SO JFel T I A1l (sedl) Hofge Yhs (LTRUI)
31T greepran foramy (frsar) FET0T detl ardedr, O JHedn Jafd wRe™
HIeH ! T AT 30T o0 UTddIeR <Td HREUT IRl & U aNTet!
JISTT 3TTR.

STegT JreT IRYSIeT THRT ST ToTetell SaviRy 3T, egl el e,
T fohaT ITUTET / HATEA UTED DIURAT UgH AR PRAT & i
SIFATT (AAIRTSAT) TG STl JTIOT TR o feeR Terl:- ATST dde=T Hoy
& TFEICTT ST SUIIT RIS Ueb HIS DT 3.

qrel Rerdl AR RVl Sfdeieuare 3R 3Te], R grel el
AT TAared] (3STT) FoTgd GRUr Hewd 31w T8I 0T AT
Pretel ST SUR A8 IRIT @Y PRUANTET JFel 18l Do PR T8N
eI AT IR AT (51S) Ueh febeeT qTere SAT8Tel.

SEEUE

dfe e UK (United Kingtom) STSTRTCS TlTed <ol TR T
JARaTiqeg  3Tee fdet, dedl UK YURENIR Hellel Sebl Wh Jore
TREMUTCHD LRV 3HPRel. TTPIT FAREUHD AUV IUHH G bel, ST
AT Y& e faectel Urgeh Hifgeiear (Data) JATER 37T dg<hlep{NeaT
AT JTOT FFERT I he.

Tl 8.8 — Tesco foI. Walmart

HId: Google.



AT ATEDIFEAeaT ATl & Uit TR Teh YT RUHES HRIST
BIT SO T HHATER/ JTSIER (SFTHAIIT 3HTetel STH) DIRATS Do o
ITT ATEHTHT ATeTHIE fehaT TRRIYT STTRYST e DIvrcTar e nfcreaeafeft
YT $% D et AT 43> 2Tahel.

T 3107 Tch FRASTYdd T dheT.

.3 AR (SUMMARY)

TREUTCHD AUV GV FEUT CETRNT eI U= fakeg g
SISTRIC ST T feer, hrRiaT, Scare Rt SIfor Herdiel ST wRfér
PRUINATST IISIRUS YR hetedl il &1 el A1 SR, Prel
THTUTI AT8eh RIS STl e ciiel SO TUeipredT JISf Sl iel-
S JTSTIRYS FHTITCTTET fReerTfue & QrebelTel SATTOT ST 335 QTebeiTel.

fReercfl wfveqor, wfcrefer febar gecTefl wRerur, Ufc- 3MTehHer TReMT, 3T
TREIUT, UehT SIS chetel GREUT STTUT YEfRTTT chetel AREUN & WREMUcHeD
feIqURT RO TP SATee.

SICET UBTUET SR eI UdhTd R ScTe SToTRIT AT, Teal Iid
AT T YDREAT IATSAT TpUT fehredT e brel carebd e fercht
fohar AT . AT CTBARIAT "HIhe 3R fhaT SR e AwTeT e
3R FEUICTA AT AISIRICIel DIVCTE! BT el aRIRTeh g BIg gal
RIS ATUTUATIT HIVIATE! FIT 3TTeHH fIUU ST FEUTeTa.

THNIET (Jg etel) STTHHUI, T IISFT belel STTHHUI, ST S delet
JTHHUT 3MTOT TR Pheter JTHHIT & 3TTehHD fIUU R0 UhR 31Ted.

8.8 @R (EXERCISE)

37) 9% AT S Arsa:

9. TREUTCHG YU &R0T o7 STRTIT aTIReT S ATl
(31) Q¢ o, () A4RR o,
(@) R4, () 99¢o

2. BT TREUTCHD fIYU SR YR ATaT.
(31) Reerell =, (@) TfcrefieT fohaT Seereli ARe,

() HIFMfeT AREOT,  (S) ST FRET

HREUMTHS fIUu GRuTaT fadhrT
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R0o¢

ST:
-9, -P
31T) ASTFITT IR &T:

9. GREUICHG fAYU 0T TN hiI? I e ST YR AfRaRYur
T

Q. Reerd) GRerT RUr HfRARUUT T .

8.4 fiew (REFERENCES)

9. fRfera dleeR (4%¢W) fAUvM: Tah wRareHT. Wfeeq-gfdt; STaRRIserT
3N

. VHREET, @LTE., 00, [AUUM eaeeius, Hefier giedr, Fdt fawat.
3. https://www.marketing91.com/

8. https://www.marketing-schools.org/types-of-marketing/defensive-
marketing/#section-1

4. https://www.futurelearn.com/info/courses/sustainable-
business/0/steps/78339

% %k %k %k %k
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L‘

YU ITATaRUTR St SMTT TTEe SUANRET

TP AT

4.0 IR

4.9 TREATIAT

4. GIfeRui faersor
4.3 JT&Dh oI

4.¢ ITae ST

4.4 GRTeT

4. € TR

4.9 FEH

4.0 3fe® (OBJECTIVE)

T YBRUMIT 3T hediaR [Jemeff @refier sTadia |em sidie
o YU TATERUTRIT HeheT T

o HS HUL.
o 3 3MTIOT STRT ATTaRUT far 9 UTTeR Tt .

o TMIERY B! AT fAfdY RYgiaR 2@l BRUAMIST Uiy $iges B,
B IR fEITUT, Ueeet feeIsur HHG BT,

o UIED Hod, UTgh HIY STGATY AT TR Y18 FHTEFRIT HepedT
STIOT HETT FHSIT BT,

o TSP WS IoiT IMTfOT =T Ufehar qumAor.

4.9 U191 (INTRODUCTION)

AT PRI ST, TR Pral Jear ATl Yellhed SR
PUIEl ERU gEAT IIATERuNN S BT & fqque ceeaere deied
3Te. fqUFTE "STIR gTcTeRUr" 8T 976G qIIRaT STl T 31ef del 3o
uRacHLlS O I & UTed e [ADHRIT MTfOT IRGUITATST SHu-TaT &ciaR

go%
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qRo

O CTehelTel. faehed =T TS T AT ATEhIUe Wb Urdhel Ja
RTEUITET TGl 3. YTeehredT fRicT STTOr URUIT FHS HUARITST 30T
AT TRSAT YU PROANATST ST I&eT PRUIIIST fAqur arefraRomm
3T PRUT HECATl T8, fAqUendt fIUUR aTTeRur BT aToR bReie, &
Ueh UfehaT 3ATe Sif huita e, Felt SATfOT Gl AMUUIRATST FEITER ST
eAigEe |ad HIfedl T PRcl.

4.3 gIfaRuT fswor (ENVIRONMENTAL ANALYSIS)

eI aTCTeRITe W Sfciay ST STeT Uefar THIG Bldl of e fauur
folaieR gouer fdhar el TvE UrSdTd. SO IR ged TeT
[PRAUTRETST ST, YR, STaT B e IAUMETeR 3ATed. R, M,
3T, ARG ST TUeicie Sa1a & JTeT Tchidl IaTexul 3ed. Jfcid
Yoed AR diepe, mAfer ST acr giar |qEEer il Aiasd &
IAPUMT STl IS ATGUIATS! fAquEane fIuure ITaTaRumer 3nIrT
IRAIT. § 9 IIARITIST elepT 3T Feft el o% IThdld. T ISl
gfcrdTe FeU fauure <ot g0y gRET JTIOT ASTHEY DI 3FTHY

§cef hd AFdId.

fquuE graTeRor Heft Ry e TFET WRelel 317, IEetedT ardraRunely dad
Sebq HUl fobell HEEr 3E § AIRE! FIIRIAT FHO.  HETHSw]
faqurepier  (faqumercdfar) ardreaRUdiel Hewyul §SeT UTevdrE! SeEeRT
3. faqurai=, uiTeliel AR HIVIATE TCTUET 31fI, del JMBGUIR 31T
Fefl IMUIR 3RAUY 3D 3. FAAA T FALATIA SRl ST
T ST ITfeST. Y fAYUThT=aT S dvTeodT &1 AT, o dTal R 9T
RN - 9 TIUUR i SAfor faqur wenege R fauuF-wefere arfedt Mo
T,

4.2.9 fUue aqmaERUMET @rEr  (Definition  of  Marketing
Environment):

fOhfoTT PicoR I HT: "du=edT fAYU ITdTeRuNTd STarid T 3ATfor 9Tk T
THIYT BT, O puAT ST agdmielt TeRdt agR ST G fanRid

ferehiciieT are IO ToT:

RUSTel HaeT & fAuuFmUITeller Sfaeie 3fal Sff et fyur araraRurer
AT 3. fAUUM aTCTERUl & el THEGDR HThHi! Setel I S

dIdTaRUT A d dgeld 3.




qRITHT, I e f[quuE Ui aTcTaRUIedT TROIR Sobd Bl
T80T 39T M. fIUU TaTeRvITiel PIVIATET ggal U= NITaT €iepT 3ATfoT
Feft el oTR. AT S dTel M fCHTHUUTATS! AT ISl qUTIvht (3RIT
JATFOT fIATUT) RO TR 3T

faqur arameRor
g&qiamvr %(ifé)w
9. UED 9. APACITTE T TR
2. HF 2. 3nf3fes arareRor
3. oo Feaer 3. qife arararor
. JRASER 8. TS AR A=

WTeilel bR aTaTaRUT ATHIC: fI9qu araTaor daR erdrd:
9. G&H TR

2. AT ITATERT

Business
Environment

Macro
Environment

Micro
Environment

TPl @ 4.9 — FIUUTT TR e (FPTR)
@d: Google
3. &N qrcraxer (Micro Environment):

& TR & 3R TR TS SATT el e dagr a1e 3oy
I o YR TRAT HIDBINIER BIdl. CIGIEAUIE aﬁ:r HhIR Sled

QI ATdTeRUIT Bt 3T T

LR
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2R

YRG! 9] ATMOT AT 919, QRASIER, UM egeer afifor wueies of
qIORUR AT & AMUTeAT STS[e dIeTaR0T Sodld. 3icid fhar drepreirer
IR € &H faqur  (Micromarketing) aTcTaRUM R T 318, AT
TRl ST srietedT @4 i wafarviiy defar FwmEe g arw
T ¢ IRUTH SEATITaR BIl.

() ﬁ&qmw (The forces of Micro Environment):

9. IT&h (Customers):

SfCrT GTORTATST Teeh e IcuTe TWRET BRI, AL J&F & ATehid)
HTET & 3778, TRRAT JTeehTedT TRSI fP%AqUT USRS JT0T T TRTJAR
ICUTE TR PRUFRATST NG AT f4epIT JushH BIeiT Bt F8U[T YT&ehiT
AT EU TRO 3ATE.

2. ¥qed (Competitors):

& UG GRS SISTRUSH <arer T fCehe SaugTiTd! redT SeqTerTd
SRS JTUUIRT Heel epreflel. Toeif Feurel areft aRferdT ooy faferer weem
I JeUTe TR PRAT M7 ffder fqur €Ror sfereig areiRIcer et
fyesquTa T PR

=: gl

\

Competitors Suppliers

[

Customers Intermediaries

LN

TPl : 4.3 — G&H ATATARUIT IS TIh
@I Google



3. fqOurT Jegwer (Marketing Intermediaries):

& IR AT ATEhTe Tae fAhRId HrudTd ded dedld. o SIS
THTOT 38T

37, YARFhe: O IHRITDS A W& BRI JT0T AT gl Gfcisht
PR,

BT STIOT febReples ferehet &F Yrfcisheariil IaTexur 3TTed.

3T, ferc=uT et AT GfAHT SAGRIRIAT AT Hiel AISIUATT Herd RalTd. feRur
$g & MM ISTEXT 3R,

3. U Tor=AY (3TS): O ITEHMT ITT BRIET et HIfadt 39 AT
SUTEHTT TR BRI, ISTERUMe, Ueh STfaTd Tl

3. SN HeawRr: A1 HUT GaNlD FaERMST el qRadrd. e,
TReRAT JATTOT AT =T €1 311eh Feareeiel SaTevul 37red.

8. QA3 (Suppliers):

g 3T Jearear MHARAST doar Hiel YRadId. doedl Hielral fhHd
AT SfeH fehHeT SRad SRTeATe, YRISISRIET AELTT THITER qIRumH
819 Yebdl. RIS FATET AT gYe fpHclicleT geetidl Sl Squarra
eI JRASTERIER JRAR e Jdet UTfe.

IETENUMe: HR IUICHIIIS!, F&H TRV HR Sl (fauue Feareer),
T TREGR ST DR TGl PRI TS (AT8D), AT JRISTER SR bl
ToRT ST TUBR UTE b, TRR IcUTEh 3.

3T. ¥ drcrereT (Macro Environment):

T ARV UAfeRU Tehidl T SRIAT Sl ST FRIFvETeR
3. € T HRRATCHD HfshieR <T&ufly SO THTe YTSTeT. Tfel dTeaxul
eI gaetiedT JE . Tl dITaRUN e el TRSHe el AT g
TIR FHRAT.

(P) Wﬂ'ﬁﬁ'\’mﬁﬁw (Forces of Macro Environment):

9. ANHEEITRANT FTaTaxT (Demographic Environment):
ANBERTATRENRT ATATIRUTTEY AFET T Sy &, a7, fofir, frerr, easr,
I o7 T Iier Afdregiear qEie A elldedT AT ST

Sl STl < Afeetr™il aredt Jfer ST difdes TTeit areel faam ey
BT ST, APAITATERT et (SHHT ey ceRUGed) & AT TSehid §aR A1

QI ATdTeRUIT Bt 3T T

2R3
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TS, IUTETS fIUUR HRUGTgdT, fauures Jeare-rar (FEfRId SR SRauIRATST
AT T BRA. o FletieT TChiaT STRIRT B SATAT FADHCITATH T
e T gl

9. TIHITAT TGS AT Hed

2. TG YIER,
3. TNEIGR T
Changing age structure
. of the population
@

Changing household
patterns

III Increasing diversity

Demographic

Environment
Better-educated, more ; i 7
white-collar, more ( B Geographic shifts
professional population - in population

ST : 4.3 — ANBACIATRART ATATIRVIAN ST T
Wd: Google

ANBAEITATAY IRV Feel ST Seetedl TREGRET TR guf
fFrTeITATd, STt 8T SMfOT Wesex gaTciier Het 3TTed 37T TeehiaT qANT Ga
HECTET 318, IV IRUSTHE), Jegd: ! 81 J&I G 378, T8

2. 3 grdTeRoT (Economic Environment):

31T ITCTaRr BT FefeT GATERUTET JATURET Ueh Ue] 3MT8. Irar dew FHred
TEHTET TRGTEHAT 3T et U=y GY HRuATe Ygd ATt 31, IMfid
gITERUT & JUTE SATOT AR TG ATAREAT TAA-ERIT (e RTFe™Td)
geiclel 3R SITAT AT QGIRITER YRUMTT &l IT &3 QM UahRedT
arefegaer JTTea: fatg Imfor sitenfies. SRfaterar refegeerd it 1t
TEEr g SIId ¥ad:d Iffenfie Icured Iudier Sy 3ftenfis
e SISTRUST Afdequl 3med SN Scurerear e Soft
3 3MTeT. ETcileT e &19 & fAuIepTId} Hewayul 3iTe HRUT Gredred




Tat faferer upR oo Wusit fRraRvmET AHEIer BT, ATSTd, g
GTetler M AHIFRE T_T:

o IRDHNAI AMfh RO
o T 3MTfes aT
IS INGI2ICI G RCHR AR

ISTERUMTY, 3 IIATERUNT HERTS, AhAQNHId Ieured (GDP), &iex
SATETAT FHTALT SR,

3. dif3/@ aramaReT (Technological Environment):

ST 3N Tl dAsTrdt Aad fesd. o 3MuedT Sefe Sta-rT Uh
URER TCH el 318, oIl TYHG TRIRUS, ST F¥T fIemm
ATl T S8 erel:eTl a7 &R SqUaTd (feehe Sauae) Sraeredt
BRATT T YRYRIE BIVATATS! (ST HRUATATST) Hery dv1aT AFTeT. TS &
U A [IHRIT BIUMRE ME 3178 St fIshed =T sToiRUSH et foer fEresquamrrat
I el g R, fquure iar WRERRAT Stiadletiefl Sesurmar awq
TIR Ho-T AT IR PROIATST AT 100 eelTel. GROHT, fareheari=t
fImRIcT 81 JRTeIeT difAd HetrT ARG SaelT T,

feoue arareRoTaR aRom @RuAT dife guRen () @retter
TEETTE TUE T 3Ted:

31, TIRE ISTAT SR TFS IS AdHR H / UG/ AR Bl IR
qifes fdeRT Siefe TN Bl ol R el iRl Sedre
JTAIDATHR 0T deetell / gedell qifesid. fhar SR, TS S
Tl fApRAaT 81 RIS, TR UiIeT Scute-ed Ao JeRUT HRuITE
SICAREISIE

3T, W AT R Aoy TEET & AU EITHR ARTAL. 3T
DU T JUTEHEY AT VIS, FHUS R&D HHART
TR el 3TTEd. 3Teh fAUUR HU=aT FATET SI0T fepRIATST WYY 4=
SIECICE

3. fram: g ol glderie ScUTeHRAT fahielT UfefRia BRuR TRaRT
ey, g oM Aig AT =Bu fasheai=l SRt 3-Tel UTfesl. Tl 3iivy
fAffict FHufer  (pharmaceutical company) 3ilwy fAffdr oy
SRAUIT W91 dheler 3T $f$AT (The Drugs Controller of India) Syl
AT TP 3T

QI ATdTeRUIT Bt 3T T
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¥. ATTISTe-A1¥epfee aTaTaruT (Socio-Cultural Environment):

ATHTNTeh-Repciep ITCITaRUT FHISTE! Jelyd Hed, gil, GRuT 307 e
IRIREIT  YHTADRI T+ Siciel . JT8eh DIVIT YPRE! IcdTe IR
PRI, AT NGl gRier fbar Fa€ier v Eices T7d Trebelld, o
PIUCIT IGART AGTAT (brand ) U ST SATOT o IcdTe el T &
AT HUATT & B Had BRal. ST FHISTI ST (F¥T) TRear 318
AT FENIE AR AHIRD-picih  ardaRulgR ¥ el ST
ATHTISTeh-ARpcTeh ATATERUTRT TUTAUI (ST SIOT fePiuon) earqrarHeiier
Gl S7IOr G SNRIUITT Hed PR, P BRUTIT Pedliiel IS SUTRY
AR FEU[ AT AfeeAiehs UTfeel ST, SiceT Peslclel T AT el Hrall
e8] PeaThS TREI VARSI P o6 3R, AT T Hiewy 3Tfor
YURATHCH! (JURAIR) AT (WRERIC) Slel! 3T, R e caril s
SRICIET | T VT SARITCT HIe5d QAT SO Jabell Faie o AT

Sereruef, AT Tirefierdr, TEVHMT are a7 SMYRIER (WR) &R
Al Sasiel TeHier seerd 3R

4, IoTHT ST FRIENR  arameRur (The Political and  Legal

Environment):

& PRICENR AT TIOT TRBRT FEAHT Ieieter JATe W HEAT 0T Schiark THTd
CThaTe TN TR HATET STV, Uedeh y-ii- IT aeReerciell Siufie
Sl urfest 1 fauur mfehari= Qerrear ST JATOr BISR dTATERUTel
gleT IgTerd, . SRATed] ST AT PRI aTdTeRUTT T 1
gITERUITER HEw@qUl TH1d Ul fhal SRIcT. IRITST AISTehIg SIOT el
ITATERUTET SIRT BRUT RIS 31T

Economic

Regulatory | Social

Compaetitive Macroenvironment Technological

TP : 4.8 — T qTATARUITCT el Th
@ Google



4.2.2 ITETERYT B Rigia:
3. R TTIRIT (PESTLE Analysis):

(UFCeT fa%Iaun) €1 huHlell T SRUMAT STeT aTaTaRuleier Uefar fasiyor
37O FoRTeroT RuITATSt U | fdhaT Ugd 31Te. IRUMHT aToR &ieh JTTfor
SRR T e 30T el STesUaTdIS! el ST, IT |arel qurqolt
fohar SWOT fFIomed) SUANT PHedT SIrS> 2Tapal.

PESTLE (U¥ce) 8T 2Tea FgUIS dTeT TcTaRUIed] YHTdTer JedHTd- GRHTuT
AT STENERT HeH U 378, IR R Y 377e: ST, AT,
ARG, i, BRI 3T qafaRuf,

P (dT) — 51T (Political)
E (3) — 311f¥f& (Economic)

S (T9) — AN (Social)

T (&) — dif3@ (Technological)

L (3aT) — BRI (Legal)

E (2) — WafaRuiiT (Environmental)

9. TSI FTATEROT (Political Environment):

T FTeATAT FEY IROR fIeRAT HT AT il THTONT E¥aad el
Irearel) 3R, RGN ERUT, Ity TR fdhar facelt aroTRuSer e,
TR YR GRUT, PR GRUT, BTN PRI, IR HRIST, IR e &
AG ISTERUT IMTRd. ISP FAITAT TTUU HeeHdR T9E gsdl for o
AT DY PRI, & d¥IeT GelgR YRIedTaNo-T g Ao, aefer SATfor 3rafare
R 3TRAUT 3N 3MTe.

2. 3 FTATERT (Economic Environment):

HYT SMYAT TGRS HAT ATeTd<T ST et BRISR 318 TR 3MMfes Tt
18T T 3. oM areg, anex, faf T &), deivdre, Ied 31T
RIS I (PR ST TaaR IART U=Y) 31T 3RYa 4 T
3Ed. & Tch Yo TYAaNie 3T GeHanie Uefmed favmrer et 317ed.
feeiear srefegawerd ATl et egawenfue defl SiTd aranfl wefel 3mfefd

QI ATdTeRUIT Bt 3T T

2R
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3. A% TATEaRT (Social environment):

o ST & 3R S b AT ey ST giiem JHrder e
STOT T AHTRD-HRpfciep Ue] FEU el JATeddiel ST, DA dle,
T faroft, sTRFafawIe Sofia, Uorm (aar—IERT) UTe Sffor SR Tedh
TTIDT 3. & It T (variables) [ITd: FARSIP 3Med HRUT T AT
qRUIT ST ATEHIT BT YTECI JATIOT o heATos U BITTT ATaR Bl

. I qraTaRoT (Technological Environment):

AT ST fobctt SUTCT™ SSard ST YT GART BT aATAdd ATeR
TR BT ARUTH Bl ITRIT =T STofler 38, &) 07 T TRIR Rug T
IO fAaRT HROITAT e Ugd! avra MSRIT IEdielt Hare Aravare
T4 ygcg fafcrer AR SIaarT T dHRdl AR d1ES gch TG SlhdTd.

4. HIRISLTR ITATaRoT (Legal Environment):

SR 3TOT FRIGFTAT, TH Fell, SMERI Hweh, ATed gerep IO I,
I<UTE IE (labeling) TN IcUTET GRE AT H DR FT&T ATed. & Iehe
3TE T JIRGIRAT YR FRUIIATS, AT DT BHRIGIR 37T AT By
TTET & FEST HUT 372 T8, Siegl TEIRl HUHT SATCRRISE R FRIeR FIeR
R, CIET 81 vy ETCTesu TU IV Blcl DRV Hedieh 2Tel T w1 ATy
PRI AN

€. 9ITaRUTT &€& (Environmental factors):

IT AT Jciihed Tedl GERT aufd Hew UTH $ilel 3i18. doedl Hialrd!
qIed! TS, USWUIl of&d, fiehc STIOr QTeuel eFavi ol AT
ARHRT IRl PIéT Pefdic e (8 ThT HCH ITH Iaexl e ST
TR T ST T eRviiy Elal F8U el ST el Ted o 3ffeeh
A& STel JATEd. SieaT IT ST R el ST e TR WRaHT ST
TR YT ITUDT AT PHIET FHRAT M. T TRl dbetedT Ml AfcrarcrT
STOT STy SRACART SATHTUT YR ST Tel 1T ATEehTeiT STUEHT aTe 37T,

ISTENUT:
3T HRTAT PESTLE (YeeT) fmum e & 1 sria.

RIS T DRISHIR ThiTed TR R I8P IaeATT {17, Aleteprar
T 31TFOT T T, ST fh ™ da- RIS, §.

IR TChHEd AR STJhel FaRI, TR Heber (pick-up — JT&DTel
TSI BY), ATeterd HIBTEYUT gci ATaT FHII e,




P Tehe WISUIR WIS, Tpsiear Feft ST TRRNTR Ii=T FHaeT
B,

dife TeP™ed YHUEaHd AN (mobile apps — application) 37Tfor
GehCADTT HaATSHUTAT (website interface), rent-a-car (TSl HIGIT <UT)
T SAMRRIAATST Areret HIRSITaT aTuR e FH1eeT arar.,

=B
o Ola Pestel Analysis 2%
Political i Technological
= Tax Laws: : = Tech Awareness
= Fizcal Policy : = Tech availability
= Labour Law i « Innovation
i «RAD
Economic : Environmental
« Disposahle I « {Jla Electric
Income s « Carbon Neutral
¢ Inflation Rale i o Govl, Incentives
Social : Legal
# Lifestyle . * Emplaymeant
= Buying Behavio i slandards
= Un-Teeth o Consumer Profeciion

SITHeAT : 4.4 — ST BIREAT LT &% (PESTLE Rpewomr=ar sreapiem
TIRIST)

@ Google
31T, aR3NATTIRTT (VRIO Analysis):

VRIO (3T fIw0r & Hu=iieaT SaTeia el SHRUARGT 0T g,
AT TGP BRIGT HUIRITS! U ATfhallel! [a&ISumeid o 8e. VRIO
(@Rall) & FoguTu= IRATOTIT TAraredT JTETeRT HiRE B 18, AT foRd
Y 37Te: Value, Rareness, Imitability &TﬁTOrganization.

V () — 9o (Value)
R (3TR) — gffieaTT (Rareness)
| (3T1) — SRV (Imitability)

O (3M) — FEe (Organization)

QI ATdTeRUIT Bt 3T T
SUAYT

LR
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VRIO Framework

Inimitable? EMCOrganized?

YES YES NO = Temporary Competitive Advantage
YES wlES YES NO = Unused Competitive Advantage
YES YES YES YES = Sustained Competitive Advantage

3T : Y4.€ — VRIO frsiwomr aear

@ Google

VRIO (@Ra) faersur TRO=T (Uil GeH-aTdIeRyT ) FATea JedHIoT
PRUTT Ueh A 50T SR a1, T aiT GBI et BIT S TTeAITsHIT JMTe:

3y FTery

HIET AATeY

Hiferen ST
J1-Yiferes e (ATfRt, ST)

HUT FATEA Jedidd BRUIRIGT VRIO (AR ameel ome. et
TATE SV HdedT JFeTal Jae Sqeicqe BRI ST die 31fe dier
TP HHGIUAN Hed 8lgel. VRIO (GR3M)  JHed TeAFIST AT o
gfcRueg ISl Ude TR GEEENIST Siellel T8 (ATl FedH T
qIRHTOT FBUIITET) HeMTa &Rl VRIO (GRa3T) o ETefier TRHATOT 37TeeT:

T AT fhEe fobelt 3T 3T & Mesaur febelt @Y aTe (TR,
T, 9T 8.)?

gfifesar: SRrerl gffesar febar eHeRaT feeu 3
STTeRUTCT: TATETRT ereheT Ul fapell ST 3TTe?

WEST: PR aaqH ICIgR TGl Yo 3 T 37T
HERAT T TRY TR o AT PT?



aRafl (VRIO) fIwurr=rT TR UReeT (PESTLE) fiurear SIS (ST Tfel-
yfeRUITer Hedid PRcT) Bl ST AT aR3AT (VRIO) TG TET AR TRITE
Tl (Yevmrsen) aRfRerdier uRteur FRUaRIST dhefl STal, S 6f - forelt
ATEFRAOT (FATeR), ST Sqgicte aRome o fafdre &ara faar fafire
ALY YR PRUGTT AT T Fd qreliar AR, 72T bRl
HegHIT R aTqRel ST, Serexune, fafdy ardler faerrear gRumeeD
RIS AT GRIGT PROIRATST [ST. ATV YT&ehi=T JRaedT o] fhar Jard
BT TeRIeT AT fohdT AT 1 BT (outsourcing) o],

SSTERUMY: I § DA SAUNTAT AT IGA™IT A1 (brand name),
fgaRum SIS (distribution  network), AET TRM ARG (human
resource management) &7 aazﬁrtrm;r Hiegas (Valuable), ‘gﬁ&? (Rare),
JJeHIT (3F- 3FJeprUMY) (Inimitable) 30T HEfeT (organized) F8UM &
IEFT UTH 81T,

VRIO Framework for @amazon

Growing portfolio of private label products .-.-I-I
e e e -.-.-I-I

e IR
-l-ll-l
e e RN R

ENCE I
SITPeIT @ 4.9 — STAFATTAT FLMT W@ (VRIO frswumear sesiar wriaT)
@ Google

3. NI Wy feHa® HTSel (Porter’s Competitive Model):

FETeAT AISTRUSH aTe STIOr T fHesq, qreun=ar fdbar i Imme dfde
SMEUITIT PIVCATET HGHRA ITEAT HHTEI T Blesoi G e (%S0T et Tfeo.,
=, SSIRTci el gaTcH e Rl IRGT cara Sfe® Ared dxudidt, femameiier

QI ATdTeRUIT Bt 3T T

R
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JEhT dRdd I FHfor Mfor yeM erugrear aedid e
RQEehIT FRY Tl U AN, AT ST JARITST JTaegeh 3ATe el
AT

9. YT ASSeATT AN SYANIAT TS el
2. T STAFIAT UST HRUITT ceuT TqefcHdsaT RgdT; 1T
3. &SI aTeAd

I (IUTEHT) IS HFTUR 37107 YRAST AT SeUepTei = Aol TR SeITTE]
STHPICi el AT FaARITAT TRl JHIeIT ORad. R
HeaTRicredT TRARTER THTd CTeUIT=AT ATl HeT¥el TqiicHeh IR Eicehigos

[~} a o S

qRIPeT GIeR It ITAT (Competitive Strategy) TT8TcH® UM (9% ¢0)
3ATfOT (Competitive Advantage) ¥UHTcH® HRIGT (4R¢Y) IT YLD
SENTIAT AR THTT RUMAT Y THITDRI ECepie! Tfciepeil TR dheil 31T
& TPl 4. 9 FE Sefarel 3Te.

AT AT
STl

NISEIED ST wfeaeft TSt
3T oY - TGP

GUECE S-ICH

T TR
TATRT

TR : 4. ¢ - TIET ITa-IMTISRI Seaiar Tfigeit

W M.E. Porter, Competitive Strategy, The Free Press, 1980: # The
Free Press/He i (Macmillan) JreaTehg BUicNe

TR O FHSlT Biclel UTfe. Tuef Here ATl & T 3R uTfeor JMfT §
THS Hcel UTfest T AT UTer Teehie! Ul dlehe dISRIcH el Saefcrepea!
T 3foT wfersareier urdesT ffya wxer. dt ST T &FTdT o)deT, ST
TG FEIFT ol I foadedr Sufcie AR (F9gfcThdl  BRIGT)




A fvaRITSt Tad o fafdrs SHar arguaTe Sfe¥ Sde. & o, ATdhe TR
Ao o, faspeaer carea arfedar Sem aRReerdtear Jarcrer fasisor
PROIST URIT U xel. ORI & Ugd HHl B0 Redl a9 dlefiaR
EREIHD 3107 qafaRuii seetiar qRom SRauarArdt ot sifeed Sugd 3%
SEE

() ST FRTHAR TUTT HRUIR ISR Y4 THTGHRY 'ed (Michael

Porter’s five-forces of industry structure):
9. 3ITR-faRYY (Inter-rivalry):

SfieR-feRTy (wfcrReTe) 87 ecd AT Teted R (S8R,
TORITeT TTET JTSUAIGR ARIAT Setel Uah ARPATe! AhaRT R2rl) o
feheeT JgToRicT 31 STepdl. FIATERUT YRUYHIT ATHfeeh AfUBIRIBR JATfor
AHFT faquE-emeRa diadd Sffr JMeaMIcHadT e aT MBI
STEAT STIERTC ST SRR, eI IeareredT T 3rfor arees Jar gerror grar
FHAY 3rAar. UfeRuef T IEHAT NHNd dw fhar i EReE
FHT eI UHUT AR ST AHT AqTRIuITT AR 81 ADTT febar
Sercuell fHeaes Tt 4T B febdT hees HfcReueafoeds e faghier grfdaRur
o (FAUUTT T aTedT) 3 RUTC SR STl 813> QTehell.

2. qIfITET &T (Threat of substitutes):

TN BT IR Ueb TS SRAT Sl Ge] febdT T IR Rl ST AN 0
VIR ST, aRfepele, Gl TR fohm areetienkur &1 ferete M
318, PRI U T JPReAT RR TRTT IRAEHE (I T Jard!
JTTIRID IUCAELIT) TATBTH I THARA T (ATEHITIT WRaT ecreler) Faffad
YHH T AHRITATST TGT3NG BT, Sif weflal Uaare T detl 91> Shal. Si
& T Fehford HaT SUM=IT T UTRNST g} ATOT =T GT0Teh YuTet e
IreT dI8e ATRITeT GERUATAT STecia Tqe BRalrd. (IT. AfewsT Ferd
BleiSol faves TeATedT N 9 Y fdhaT IRCTCTAT UdheT Bleites - Adbferd
Heetl.) el fafdy ST 8% aabd, S & TdF Arfeed, gaRly dorsm fdar
T frdRor qream. Serevuel, fFTger Yoere 3iUd: P U Seolel ol
IR, ST SN Dirdde fe&h- udal 31Mg, Sit 31dT fefviea i feww
3MfOT SERACER ENTRATT 3MTell 31T (3TefidpSia US XS dldext+T sapraeefiaor
TR foog Weel SRE aRUd YT Ho-el DIURIGE dhelel JUld
SIS ST FAR el I, GAR ISTERVT FEUIS S-S HIGAT AT
GTellel I ORI Sdel STl

o TTgTRAT QU fhRa/PrIErTTT UIKR (SaT. Pra 4. a1 f.ceries
HER)

QI ATdTeRUIT Bt 3T T
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o UEHNC! WY FEIUIRISET Td (ST, ARG 8 dfhrHed Rerer
).

o TR MY WRSIER 20T,

I AR HRUITAT 19 8T 318 T febHeT AT TohT FTcTepT STRT 3T fereiept
YT QUG ST falep et ugTATSI clerT ST ST

3. A gdeTPhATT ST (Threat of new entrants):

SR TSR AIGIT FHT0N A U497 ST, TR Sreidblet= T ST STSTRTT
fEeSATET (market share) BT UT8IIeT. ATGId YREST & f+iedes THRITST Qleft
U, TR (PRl HIelredT) YRISTNITS! dieetell Tqgl Taid a1 e,
PIUCATE TG IS AT AT IARFHM 8, fewd: SR Qgrar T
3fcilpsd JUReAT 3cl. ¥eicHd Wbl dfIey & =Fdl e
SSTATCHD T T P PReilel STUIehnT ThT T (TeTedT — PHHT) TRTedT
ST SIS SIS A TR AUV I[BUIR ATEI. T, A
TS BeITIHIY, 37T Prel GRRRICT ed ST YIRS 3 FeU
aTEeT ST, <o AT fehuier faeiar 81 aepdll fdbar SrTet wifcreifere et
ST el SRR T & =T 3T, 3Teeied SRS SRICIRT T2
&leT HItheh AT (IaT. 3MM0geh GHfehaT), TN SR o Sdesoides fRfeard
Tl TR GpT HRF 3. ORI YIRS H1el Ted Wl ey T
SIS

3. HIGAT YHTUMER JTUTSH FRUATAT 1feqawAT (Economies of Scale):
QAT THIUMER IUTGT FR0Ta! Jreaeell & U UhRdT 3TfeaearaT
YHIR TS SIeaT SR HiSde! Taros (IaT. YT TRIPITITR TAicH!
febme $1 afest), weMe S7for faery & (SaT. wrHRgfedexT), fdvar
FARICHD G, JAhedred] b WRaSUIIT Eara YHT fohar AT T
AT dICATT ﬁ_qc:WN'CI Sidel (3l gcﬂléuﬂ SAHIMTAT A1 A1d) degl
]:ﬁ_CRJIT Y Al UhA hIH hAId (SR YHIUITT ScHIGT Hdel Wld).
QAT FHTON Faeld, Sexid! TReEdT ReR Eaidl wRuTS A1gaT YHT0T
faIshT ehRoT epRUT SATIOT eIt foiRfechl & W fauur srefegeere Sarexur
CIEGH

T, SUTEATRT ATt st Snfor ScuteATar  sFREuUm:  fIeM
IARIAT JBIADT dPetell TIRCHD T redTyd! AKaT ST IT8d
fsT fFmior axar. fIfie Sarer TR i el Sudsy 3RTeled
SUTEATIT HHARAAT Iuhe (STFIT) 6 Thal. T Yderhed e e
I AT TATUT RO HAIuT &I 3T = e W™ (brand
image) TR HRUGRITST HETYUl JdU[e STILD dcl.




3. UiSacr™) AMaIHhdT: THT HRIS ST el aRlal SIRGH Jdifedi=T
SUCERIR]

§. UEHTT EAVATET Te: ISR, YR o SffoRfcT ReH
ST, GfrerT W, Suehvur 3Mfor SAfaReh SR SFTaegendT,
IR, fdeiares FANUIRT dob, qe Tl 7 dhetel IUTa TBRAT

3T RASTERIRT FE ASTMT BV Haiferd €ich i ATEehrT el
PRUT TG 3TTE. T AT FHTe BRI IS U1 JATaeeD 3L,

9. fr~ur g@aived (ArEsdl) maen: fdgae et drel R
AR HhaRT 3 Mehd (IST. STEBIet PRIR).

TS T [SHIUT, Y fdhar Hewaqul Blered 31 el

e Taeepiil, fALd: ST WRTIT TCTEAT <A HIS 3178 AT Hfcrfepar
SN 7 TUATAREAT A& 3T AT Ied-SIRGT GIRUITET PIcboi e
R Porr uifeel. SR Wfedl dadd amfor Reer @welld dem I
BHRGCHed IUTIUTTEY £9009 e T PRoT (DRI e, TH P
feerd g SORIAIS] YAl TS Holed v ehdld AT
fAeTIePRUT T TqETcHEDT PHT D% A, FTAT Iod S,
Hhfad (YhacetedT) RTRUST FdIH Hderehc el BedT Bl fidd Thr
TR AATEIT. TETEIT TRTeT STRITRIT a-RIT™ SIgese (T i) SeRTd
fohar qeaT I JMOT faeRor ATEIHTET AR R PINI-UCIGR (SRIRTET 3reft
Ugd wUHE] gdX 3] ﬁb_cﬂ' @c;q' T IGARITAEIT AT N0 ST0h%H
qIGaul) YA BROT & Faid TR b e, guNT udfd U aveet
AN fdem™ ey faed gor onfor afdsardier TR rTT=T
fERTRIATST UTT #8 U aTuRu,

¥. [RESTGRI! WieaTalt (Bargaining Power of Suppliers):

RASIERTT Hleasid! dThe (Achl) IR RIS AT i aei faR e
3T AT JLUNMMCleT TRl &R TPTeI Blgel. ERIbS, RAadTEaR Dlel
TR I ST &HTH 0 SUMEET Joec! Jgel. Hlagoiea Achia”

RO SRV TTIfiyeh Teeh QeI STed:

o [RICTCRT TEAT ATV T HTUET FHTUT.

o TRISER e U RASIER fasvare T ST IRIST SIVRT
.

o EEIPYUITT HECT - GpUT febHici el CaFebaRIIR QRIS febereT Forereh
T SRS foTcTeh! TIETST! dTehe ST,

QI ATdTeRUIT Bt 3T T
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eRE

PN Q¢ fPReples TRlel S SHRET [RISERIDBST HRIS FfheTe
NPT [FAARITT GRUT, ST (EIRATAT BIE. SH) Iue I
YTEhTCT IICUl AT FhaT FHIAL o] AGAITAT Tebigrar feedR

4. ERSISRMET (B’I%ﬂv'i?ﬂ) RICCI (Bargaining power of Buyers):
TEehTedT AlaTSied] qIhaIHEd Tl BeaugTel Fg<il 3raa JTfOT ferearar &

A%y " TTd TSl

9.

; ufaaTe: Aol fhad otafziear 319 seaigr FafRa deft
\_YIT?T:

(31) TTEDTT TPV TR T TEFRIHEY IeUTeTe HEW;

() ATERTT IUTSHTIT TRIUUTTSgeT 3 OF ATT ATl JAelel; 3 o

() TTEDTE! PRICRAT, ST Tl fhHdIegerdl Faefierdr B

81 e (fehaT TS efe &1 Erg 2Tehdl).

YTEPTT ATH: BT 3NT 3 Tchi=T T BT

(37) UTEHTAT Uhd AT STIOT LT

@) fororeamardt TR AT ST HE

(&) TTEDNIS! GARI RASIERIehs SATUATT TaaTRepdlT 3Tor el
(T) TR ST STIOT WREIGRT SUeTed HTfdT

() TR 3rfRea 3MfoN/fdhar Seie fEereaT T U =TT eesT

(@) NEHAT Hrgeg B HiSd @RUTeHE  Mfdr fgue g

(Strategic and marketing implications of Porters’ five Forces model)

&1 UTa-THIGehRT TCehid feur fqurepRaTet Suwyeh 3Te :

9.
R.

3.

SERTF 3Ty U SIOT ATl Sifer TohT el Frafie seugra |rem.
AT Y&H-UATERUTTcHeT Ao URI&T0 HRUGRATS! Uep hHeeh
GEH-gATaRIT FT FFRTETT U 3.

RO RIR FRUITATST JATER.



AT A% fhaT AT Srgdel saedT SRIe dIudcrd I SarT JedT 81
SNl
RO FEUTS] TR SRRl Tl SATe1/&TaT STy foredm STer aeerunes

¥qeicHes UM & 3Tgepel aToTR RercligR Qe PRI e 37 i
PIATARM IRIERIUET ST T fHesad. e Wletleiid! I GRun
IBEERIESIE

o YD TS Aged: W IcUe IRMEAHLY FHMT fbar fFepeage.
37eft U BRIEM THTUITT rigcaR SMor @ Sy wiiirear dedh
fARIEUIMER R g, BN, FRR, JRITAT Yo paoic TSRATSHUD!
NCIREIGTE

o TUTUH YIUIE: TATT JEAIT FHIUNIE. & ST (IT. T), 58 3T
(ST, PIBI-DIT) ITOT/HAT ATEd JaT (IT. @B TReATS) T GEH
fegur T ufcredel Mo TREISR akhl PHI B FgIER WRUTS
BT ST, TR ST A1 P YRASIER 2l

o TF fHAT WIWIT DIHH: TUEAIST PHIT PHT SRR RITAT 38
ferTTeR. &Y U STgeRur fdhaT ARTUfT SHRETHD T BI0IRT SR
31TE. STSNaes TqHD AT fIHMICT dSI €= ehcllel, ISTexve] Uebliern
fepRTO GepTciteT et 3TTOr Sseg Uer ReFRi/deer e Saird.

§. ITEIelT fieTetel o4 | SUARIAT (Customer Perceived Value):

TTEehi-T ScdTa fehal Aepg SUfaTT feiedT BRIEET WY JTed IuIFAT
TEU STl ST, TTed T I GYal HRATT ST T Jarad Sudifiar
AT 3T AT 3TTe. o SUAITIAT aTedard. JTedla Sivaciel GIHT 3TTfor
3 RIS SO e SuAIcHeEY) RTafia IdTd. JurerT, W 37T febeet ar
I T SIS FEU ATa fadR el STT3s 2reball. JTeep ST feficdt &
PICeR (QSP) TBUF aEdN. UET (Quality) STOT H@T (Services)
SUTERT SYARIAT SedTd, TR B (Price) off 4T _at. ISTANFT & W
U7 T, fATRE ROT STOT e hrUT 312l UfehaT #&UL it STR3» 2Tebel.

(@) 312 (Meaning):

fagur sfeherciier Jeare Aew IR Pl ST D ATE!. TTedrd! el

QI ATdTeRUIT Bt 3T T
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SUA UEd fRwr HEwadl oie. UGS fhmetar A afor
RTSYU =T PRUATVGSH Y18 TRAR AT JegrdT IHaToT elerel.

"ITEDTAT FHSTeTel ST TfcReaelf STeheedT e JTehieT JiThed hrie
STOT Tl AreTcilel e ATgehrd el 3MTe." — Sfel. fhfefd Picer.

O ST 31T hIIEIre e ST ATeeh UETE Jcaraia/3iTheAed faam
PRAN BT IRAT ATAT TP FoTelel SUTRIATIRT Hellerel L.

IeTERuel, AIdTge Tic fddd HdMT, UTEdIeT Tl Seel Uiy, HA) JieT,
RGTAT JATOT eft, 3R ATz R 3.

(M) argp SR ged (Components of Customer Values)

Teed IUANIred] Teere R TbR JATedh: ol (AISTUIRIREAT IGAIRIT) AT
PR (F AT AVIRIREAT IYANTIAT / AR BRIS)

37) 7t SUAFIET (Tangible Benefits):
37. Tt ST ISTER0! (Examples of Tangible Benefits):

9. PRICHD IJTNAAT FBUIT G (SUTSTN) e T SMOT ATt ATgehrdT
fAfTE RS ARTGUATT &, AT PRATCHSD BRI AGAVINIST TRAR
31T BIET Tl ECHET WA DA SRT DI, [GHrRITEar, IuAIfraT,
(RRaT).

. JiAqul / AT AR IUANFIAT FUIT aR<] (ITUTEATS) P dT
G U ST YT&DHT JATDI BT,

3. 9| feaRard BCI?Ii AGIRSSUN Q‘{'CCI\(VSCLHCZ"II'CI“I) SENESENRE-SINSICIRCIEE
STOT ATIRET i< E13> AU &TFclT. Microsoft TaT QT ATell Tl
Windows & software 3118, o7 user-friendly (ATE@hTAT FEUT ? Rfder et

8. 3T IUAFICT T8RS ST ATEDTCT fhHclcleT FaTaros hIIaT <.
¥) 37t SUAIRIET (Intangible Benefits):
37. 3t IUAIRIIT ISTERUT (Examples of Intangible Benefits):

9. FHEINTD eI TETET ISR Jedrar Je adrd o HETohgear
IRAR ATHTTD el Hefer Sl




. WY FegSl & IUEHAT U TSR IO UfersT qui eerugrear
gFCET e . SlaeRl ATl Jugf el Igdie Scdte 16D
SUAIRITTGIUATATS] IeUTeHTeT ESTed] HedTdR HifHgH Sadr.

3. WA o AR fARE A1e=T, dieer fdr asaut drevarar
SCUTEHTRT & ey BT,

8. 9T ged & qo 3Med St IcUIe Urgebred] faary Sfor e
FIARUT o] Thch Rl AP CYULCHT ‘ATDPIERT ST bl SR
fIeT SauIRy Had RN, YTeepia FHTetel UG RuTdT
TS, HcT SUDNRITIATIO ST AT alvel feiciehd HewTe JATed.

Y. T Jor T TeURT ST Urerel e STetel SURATRIIGT ehraTa.

4.3 AT eI (STANIIT) (CUSTOMER VALUE)

D SUAIRIAT FEUIST TATENT T TSR AT SIaT; o DIVl M J&d,
SUAITIET fhar SughaT M8, I, oo, SUIThdl, STeTRadT, BRI,
oY, Hewd, e, Jel, 31 G eree afrea.

qIeed YT F8UNT gk YRR efria UEle Ieurer febdr Jar febelt
HeId 318 3RT JTeehTell dicd. UTerel a3 &1 rer febar ferer
TReledT YLTRITST 31fRreh e STTOT AT fHesTeT SHTe.

4.3.9 JTEP SUARIIT L BRUT (Applying Customer Value):

e TG IUe fJpd Odid o <1 died fhar <O gaiea I1ed
ST IRt e g, ITARAufIfEfed axa ST Icure-rar

FRUIRATST Tl SeagadT T BIa:

o Heara fART: amed Scurery M, Scaute fese, o i,
SIS 3for oiafefT, Scured Rerdl s 94 Icureiefl deferd
SROTAT THTIY 3TTR.

o PRI Fed; ML Hold: fohecilell UM, febmeiter eicep, fhHa Tt
EACEINGRIUECLIICIECE

o HUNUT HoI: ALY IUTGAT HAR IPRUITAST SR, ST, HRTgr
3T TepTferep faqurT HOOY AT STTedT.

QI ATdTeRUIT Bt 3T T
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o forcRor ge: A o fAaRUT STIfor AR, JoRETHAT thaer,
gcecyl H-loMc MO ACRTel gTdTeult SMfor Ied 3iTSY Ufehar Iram
AT Bl

o TG YeH: I FHTE FAGT, FIT JISHT SATOT TR IO
Y& hforel T FHIIE STTEeT.

4.3.2 ATEd AHATYTT (Customer Satisfaction):

Y&l THTE & Yo Hiceh 3ATe Of Tl Wyl 3Tt ATeehieaT SATaedehal el
TRl Gei febell 2T HebIR Rl & HISId. JTeeh Dy e rivaeiHTell B

T HRATT ITT & HiG 3172, - 3fetasiisy AT &

YTeh THTY FEUNS QRFTENT IcaTaral JUfed drigHd= sfuarelt gomr
P THTAT Gehtedl AT fhar fFARedT AIe=HT GRid Hed. -
PIcer, fthferd

o HARMCT WRET (SIS STIOT AT HRIGEH)

. P
. Prroa R snfor
o TIEdh YRUT

ey SHET ST, "TRD THd IfeF 0T IfeT AEHT Jar <uT § 3Tel
OTfeoL." TS TTEdh HALAAT 3 RIS USH dhedl. \GTeiiel aufier 3.

9. O BT fbrct Fagmefier amed
R, TG GBS UTEUITT GEIDI FHRIHD TS
3. PRI YT Ho-T JATT [T IS SARTHT TN T,

8. 3MYell HferHT JEwor

Y. gHdl A%l diedU]

TEGIT TN & fJuuFTe ST M aud Sfe® Ay axvI & 3.
THTATON ST FRUTRAST MMEHT FHTR HIoTel ST07 STeRdd 3MTR.
SATAUT T HIS] Tehe] TR, JATAUT o MU o Sehel ATel, IT FEUiTHTor
JTeh FHIEM HIO fIYTTE Seredl cRyaMed, Priver g afor
JRT (U SUTeT GorHaHe Had Pra.




3T, JTEhT™ FHTHT HISToy (Measuring Customers’ satisfaction):

&Y ATEYT PRUITIATST UTSehial THTHT HIST0N AT 31T MMOT o feramg=ir
SCT U< Rl SO JTEHIIHRT A1 R0 Fraeuare aRume <. @ JSTudT

YgTettel AT 31Ted:

o UTEH WHTYM WAL UED WHIHM HAEIUT & UTehiedl FHTET
AR TR T -g0T FHTeIe! aTRem ATeehiel FHTE HIoTel STl

o SfTRTa QoM (ARRY): 3fcHia ST Fjarr aRuIH Iy 37ef ATeuar
qed $H% bl AR STHIGT DUl aR<fdd PRSI
Aifec MEUATT Had PRa. TG fishy qerT: YTeehied] HWUTl%r
gfcrfAfeea R 3T ol arRedfded ao‘rqﬁ'\ﬁa? feraraTg ATl
MYUITT AT STIHIHT HERID IR, & PHI ST IRdfdd
THRIe far IkaHoige e & FrafRa #rugrd 9eq axd. s

o TEHRHY WREN: BT GRS § fhRdIes ST ATEdhiedT FHTT
ARIET YUIRATST aiRel SUR G 378, FERHT UEd & Udh Aed
SRIAT I R AT8eT TRY HUS HTeral (T4 araRar) AT G SAfor
T TRET PR, T TG TGOS HHATATAT g Tor Asreqrar
qEIET 3qUT, SITeT ATeehTedT JTHereR UiRum 8IdT, aRid dHuwreaT 31T
=T T AU o TR

o TR TEHITAT FHTHETT HFNGT SUATATST ThRT BT Teh FTAT HT 3MTR.
d OTEdeT YR Ukifed 3ed. & U Jarauil fomg 31 &l Jed
JME PHT BIT IR, UEHMT Hu-Iet AT PRIGHISET  GoNuT
FROGRATST MR ROT HEedTd 3178, T o ABRIHD AT fhaT W-Te.

4.3.3 UTEP WY IqeATIT (Customer Relationship Management -
CRM):

CRM (H13TRTH) ® 4 Pret fHesqur, faawRaa sor anfor areialt, Fsar ares
AR AT STeebTel e e 3ffeieh el YR FH HUdTd,
IR RO AT T YTATUINUT PRUIRT e [ q18ehiT e
STV HEH HRel. HISTRTH DS HUHT Ieie] APUR Haic HEwT YT
BN ol Ucdeh el el HdTe ATed AT e Ta PRUANIS! ic-
RESEDLS

QI ATdTeRUIT Bt 3T T
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ST GRUTHGREGAT, IRTel ATgdh FRIST0T, aftfa red FHTe 1foT aleatelr
ST & H3IRTH USH HRUIR Hlat BRIS 3.

31. gTEAT (Definition):

fohferT dlcer amfor R MRS T A, IR Jufthes AEHEEd
queflelaR Hifedt 3ATor Jrgeprt 18T IIedquarardl | Uiedh " Uiged”
AT et Heiferd are.

94y T Uicr I, § Ufdes 3ih Humie, i Hifiidel & "Sa=IrRIT
S5 JED TIR PHRUT IO 30T 3" Sit AEd Fee IR (CRM)
HITRUH oY T ITH AT 3718,

3T, WeheydT (Concept):

HYAT AT 3T, (CRM) HITRTH & T HHad 3MTe ST HHAT cITeT TTEhie
3YUET AT i 31ferep AT bR FHG[H BV AT oal. & JTaehielt
ferer=iar OO G ST Mfehar U Rl ST TTeeh Peierd = Holge
N

& ugd Huier Ted, b, fuvm sriemdr, ufaare mfor sTeTRTcer
CSARITT ST UG IhRuT PRUATT HGd DHcl. ST ATIR ATEHIeAT JA-eEa]
SATOT AT JTEDT e SAUIT JUANAITTU HUARATST TRAR Bl STTeil.

AU STRY @E BHT HRUGMIS] 0T Feiiedr 3fHe fegr Al
IIGIUINITS! SIS chel 3Te.

UTES Y SATATIT (CRM) HIITRTT o Y] STt IeTsHT0T ST

o AN UTED ARG IIOT AT A& RO, fYuI JUMHICT RGOy SATfor
FTI-TUIERT oi1S IR HRUT &l T DI JUT ROy ST ITe.

o Cfoiedd, T AU el Favey GURUIRAS! ferd = riuedr
geT PRUN ST Thlfeh AN PHAMIIbeT AU dhelell ATfech
ERUT (ISTERVITES, HaTSeT FSeaTe™ aTunr 3T1ER TEIPRUI).

o UTEHS JHTHM dTGAUINATS! JAfhe UTedh FeeaT fAdhRT Jer e,

o HEHARIMI AT Uil SV HURAS!, AT TREE R
PRUITATST 3TN SATSEUARATS! A0 poiT, ferar Areep 3o fareeom
e AT Jurdl Fae HH{0T ROt 3MTaedes Ere 3T
TIfehaT T .




TP WY FARATIT (CRM) HVTRUH SFTHEY & WHIfIT 1R
o fauurT STfor facht ufehar Yot vl

o DicT WK MR PRIET PRUATITS.

o JIEHT U heledT AT Tcfesl JURUAITS.

o TN UTED QMUY SIOT ST ATebiehg Heel araqul.

o PIF-HTT SeUTHT PRIGHAT dIGIUIRITST

3. HWIsRuHY 78 (Importance of CRM):
q. T TTED LMevATAT Jfere i

GTed 8D SNBGUIRIST (CRM) HIARTH HUTTeA! SUYh AT, o faerd
&Y PRUITATST AT IR %o AedlTd. T AED & HIISATCIer ATl
M. TAT, (CRM) HTRTT HFCIIRAT ATIR HRUMT JTecdT STaATIATe]
TR JNSIITT el TS TR e JTadhrar AT IRMET ANl
ST 3Te.

R. HEel aTeaa:

(CRM) HHRIRH ST & G Pral T fAuurT JIfeHT TTeiiaer FHfrae e
ST, STT fiheey HRU GaeRy e SV SITeRTT 31T AT A erehel
e ST el Bl M e ededn 31T

3fferep e fehgr JqUAN Hed PRUR ciiiec] T TR PRUIIIS!
AT <ieT Hifed dIuRn AT, BPIUIE! DUHT Jeperd WRET heted

eI T SedTa SUATT DI BRa el UTEd STl HITRYH JUTeiian
I <hefl T, F fefelTe; SauiR ATeT ATl WA Rel.

3. fehY e s1fie Sieie Wi 9T BRUATT Hed PR

e ciied STITOT HIfEHAT STeta SATOT 37fereh BRIEH FITIRIT URATHIT <3,
U (CRM) HI3RTH UG Siele SleT 8 dRUATd Hed PR, Sical g
T TpefieTT Josar TferaTe firesdl, deaT of e dipefia fahired wuicR
FROITT 3TRID JTIAT ST, AT FLATHT (CRM) HTRUT UM raT FeRA 0T
SIS el 3MTe T TirATE dooel FA&UNT & Pedl 3R,

QI ATdTeRUIT Bt 3T T
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¥, IUTS PIA-AfT TT JT-JAfFT=N yRUIHBRSAT aread:

SPIRI-AIT FEURST ATEDIHT AT HIfleT WREIR ITHRT YRep IUTe HeT
PRUT. GIRIDS, SRS TH A0flcilel ATeepi-T T ScUter Y™ el
FIIfIE TR, TARIRT ST Hi-Udh Hod (CRM) HT3TRTH JUTTel! aTa=o+
qEHHT Tole PR IRUATE AT Qugreafaieh, Al a9 maR
HHATIMT AT ATRHIAT TR TRTeT b BRI Hed BRald.
SESTT o5 STl ™Y o -EHT o] AT8epTehS Sliseiedl WRaETT 3Uar
B AP,

y. fershY SnTfdT fraur ufShaT Feror beaT SrmeeT:

(CRM) HTRUT mumeft 21feres Trdt A0S0 o9et TR d_oT AT .
JIATZSH N7 gexufoecs argd Reu= R & difad ThrcAad! SaTevu]
ST ST fshT SRUIMTAT SATepTiT SATIOT e ATHRT FeT™ Do AT, YIRUTTHT,
(CRM) HTRTRUT ATURUI=IT HU=aT ITIT AEDHHT e HaT <9 A

§. JTgehra 78T o

(CRM) HI3IRH ATFCIIIR JFETelT B! Gl Tgebidl (ST AISIUATT Hed o
STehdl. TEECT YHRUITHER, (U UTgeh euiT STTIOT feredT AivATa] eaeaTicy
YTEchich g UXRATTS dTu%n Sehdl. =ITd YehRUITHER, FHTed FHTaiHT Hgifcie
HHadh SO FRATIS 318 WRe 3FAArd. (CRM) HIRIRUH 98, HsmEd
eI 18X PIGUl TN AT 3ced FHIARIST T Jedgd™ areur
SITEETHIHD 31 AP

9. PRI AT HARTATST URIT JAR BT

U@ (CRM) TRIRTA &R0r w7} Sferfa Fare i aruaradh wre) ame.
R IR ERICER FeTRIT ST AR P AN, SAH ST FHRA.
PIURS fIATIHEY PIUCATE! HIFeFRIEART FTAUU B RO AT gl &l
SIEDY 37TE. & DY DT GHRA PHRUT HHARIT A R [HFTIDST
ST ATeeh SCT AT ST ARIRDINAT RIS STRT e,

¢. HTfteHTSsT Peter qUTT Ferw PRa:

(CRM) I3RS hu=iTetT ATeeh el TR ST0T gl 3fefeh TRTeT YR FH
YOI AT . & ST ST AR, TREIGRT fAshuaras! |ad des
ol 3Te & feiRd HRuaRT Fem v, fadht ufdfret qafa wreeR aEs
TSRS BT MATITATST AIFEI3R aiuw AhdTd. AT UhRET S&l du- el




PIIET BT RISt BIEl GHIEY AT ATRIVIRITST Sueh 3ATe.
JAfecHATSSS HTh T HU AT FATEHTT STRT T STR aTaR vl

3. CRM A 3 (Techniques of CRM):

9. ATEHTEAT AT SgavATa= (Customer Data management):

YA BH ATEHTAT STIER i . UTghred] Txdiel JHTheTIaN, Bl
farsht, Ja STTfor fAuurT PRIV 37efeh ATeeh AfedNg fAfre AehiHT c1ed %
SEpeIeT. FeTRICTdT REIRGATETeA fagT Axalel AT ATceaqul 3Ty ehvor
TE@ 3Te. IR0y, ReeT TR 1. MEdiar ST fRdis fashaigR
AT FAd dTecdl AEIGR Fhiold bl STl ST T ATedh 30T
AT T SEeIUINT dfehed STOT R Hfed! Ao, ATedh ST et
Ul fohRepI ISt Bl 378, ST Iod Sulral MU FaARITe!
IYYh AEVATATST, T FRAATIUT i o MTaede 3Te.

TITT ST eRATIAR 3Th AR BRIS 3Mad, SATd Folrieedl NS
FRTIT YR FHST HciedTos aTeiall fishl, Siterdper SMIoT 3FTqeae Ser
ToST YOI DTG I, AR IR 3Afefeh BrRIeH Il 3MTed, Sl
HIFDIDRUT STOT hellepRuTTIT YRV F8U SUTer-T STOT ST JR& drcei!
3. . T} e STT IIRRATITRITST AIGAT ARCY ST SIaeATIT Teiehidr
JNMEAIHAT ATE. AED STl JIATT (CDM) & AR Sel Hw™e (MDM)
T Ueb SULE TS ST ATech ST AHeh{HT IO SFHTIOTT ehRudTedlT SRTaTaT HeH
.

A& SATIOT T ATGIUATHTST SCTaT AT BT & 37Te.

&. ST I+ (Data Mining):

ScHEllel 3R, T, HHIEY SUYh ST Aact FHotel VR T IS
FROITT Ufhdel ST AT T8UdIa. SCe¥dT Sudh qaR 31T e
ARG, AT AIGAT THIUNT SerT TR0 aToR FRudTd J1Saul & U
framaTE STy UIRTe FoRY HRUIRATST STT aIuRell 38, AT UhRd!
ST SR e AUATST AT 3RAeft AR, SoR 31 JATee ST
aﬁwéaﬁmwaﬂaswm ST AT dF STl UaIeadRee
TERIFIATUU HRUITH FEH PRI, ST AT STHEel T 31T ¢ ey
3o a1 FER SETRa M frsey e SR FTIRE SeT o
GIUTERTC el el AT aTURepea (T HTfeciedT AT HNighHU HRUIT!
URATHIT STITHTST AT fAep RIS et el TeaT SeT T Jo ilef.

QI ATdTeRUIT Bt 3T T
SUAYT
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9. ST I3RETH AT (Data Warehousing):

SCT J3REHY 8T U AU ST T M8 ST 37 ST dosar ATt
IRATI STIOT STT ARITTRIRREIT {1807 THAMT T SUIRITST RIS
STT MT HRAT, U BT AT ST Bl & WAl LRS! Ser Ruffresy
31Te, R AT ATfec T ATt <rar AU dhell STar 1T fafder fehamaema
ST B erEare, o omfor vl ooy, av AR d SffuReMe fdhar
ARSI IS T JTARREIT SR ShITheTa =T THe SUIRITST Jdait
ST,

UCRITSH SCT d3REIS & Saoaide A4 IagRIe AT HUHTeaT RSN
HSUTIT HEwyUl TR e TpHe el Yebie 3Me. & At
IRINRT ST pett ST ST Teahras JMMOT wfersarciier amaRrarat faferer g =
HTHNT dhotl STTd, ST Tftetper fetairade,

. AT AYSHT (Suggestions Schemes):

feruTes QTS IeUTET febaT AT GHRUIT He< BRUIRATST [RIBRE ST TR
ITEepIT Iara feba Hciler JcT Seffdeaaect JREP Dol hacd HdT Rl
el TR ATl 8T <Efiel areaet!. YTedi! FaeHRT JMvietedT e cavid

OX DhedTd UTgH ITHT 3THS ST,

T. e gwft ey Seawy anfor ffwR (Special Gifts and offers on

special occasions):

PIET HUT AT IRAR ATgehi-T AT Tl W Heawe] Sciled, ST &t
qIG(ETeT bep febam AT, ITERUTe, foFe FURATDE AR (Yl S
herell) PRI TEDaT defcadTaT ST Jad. SiegT TEIeT FRIfd IEd
b 3T BRAT AT HIUDTAT AT TG aad IRICAT Pevel, cregl [Seeel
YTeTeR U Ryweiet fagT . 8T gea el &1 Treeprea AT areiea™re

BP T TSR Jlah I QIRId Yleldded] \31|£o1_

F. W Wedwq (Premium Offers):

PrEl fagha AUl &X STfciedl UTEDIT 3TTehiNc HRUNITS! R
MfteE Sl <% godd. WftRm Sl §EE Scered
forTrauRaTaTfreh SHTUITET THIEST Bl & e 3TTe, faeise: e, 3T
STOT GoR T AR SfeTe i <ATeTu=IT ATEhIad T qReee STeicilel.
IR3eTe, N Siel, TgHET LD TWhre dodl T IR bedRT o
DIREARISKIN CEANER IR




T, UAPBNT fIur (One-to-One Marketing):

el GG F-C-a HIDIST ARl ST, 32T DUITGR ATgehi-T AFER
Al ST, fALsd: B2B Aoy, T v SNeuaTd fobaT faer T Jan
qTeeh U1l PRSI STl TR Al TSI ST TRl ST ST,

. SHM 399 BRI (Loyalty Programs):

TEd SAVINAS!, FIIRT 3Hdh o] U I Ihdid. USRS,
STERUMY, IRAR FARRIAT fIfAE &R < AHaArd. o Ted du=irell This
3T T Heawd AT 3R IfaRy Ay Qreberrel. Jenfy, | prieefR e
UH S T IO TG FS1GT UEd BRI TAG0d. YR, Hu Hasd
3T TR 3Te. AU GRUTHS R JErRUIRIATS, Ui & 3 el
grfest it e aTewmiidht PRt ATed Saur AR 3T JTOT PIvT ATRI:
SIS ATEDhT AL T8l fel UTfest. SH=T eTeaie, U 3T ATedhie!
fohma aTtesett TTfgst 3Nfor aRUmHt MVC aR aTer Sfad del Tiiga.

. fershY-usimer-AaT (After-Sale-Service):

ATSIepTe], Iep¥ fash!-THTa-aT ¥ueice fhTR fHesfauarrdt Mmfor Icpe
YTEDh FIY IRIUAT Hed PR, AT STl Sl ave], STl FHTforeT
e, qRuIHY, Trdl fIehl-ugTa THeT Ter R, faed: fedrss av,
BRATRIT IYBRUT 0T TATTHAT FTaciid, &N Tieh e I,

ffFaea S @ RN RTINS, SRS @relid
fpaTepeTTaieed) Tefer uTfEor:

o fASICRE TaT SITHTST AR crep Qe

o ThI-THTT-AT BIFTRIAT AT DI ERUATTS! HTRT&T0T T ehruT,
o TISHIFRTAT AT HICHTET SUTTRATST doserR AT AR HeATeT <ur

1. fershieaT sewviama ¥a3@e (Sales Force Automation):

JTTSTAT SR ITSTRUST HEAT ATEHTATST dle TUeT PR, FeARice Fule,
SFERATITT fORRI o SEhUHEY T ATSIUITATST T 318, TRUTHT, DraRe
gIerdT Sfe® ol eRuArTS, faght Jerredr IUTeR 18T Hied bel ST 31T,
3M® bt HuITaTdt, AT BRY SSHIA (SFA) ATE BHUTT §iell 3TTad.
SFA #& faght Tfor Aifecl dae-wefea srifet fawge 2ol FHifE are.
Ve BRI JCHIFTEY BSdeR MU AfTedsR  Ufetdper=rear fafder

QI ATdTeRUIT Bt 3T T
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ST ATIRTGR Hgaiet faghl feparepetrarer getercii+iep Hfshaiel Huici bror
THIIIE 377e," Fa e AT Tipd AR,

4.8 ATEP 8T / AT (CUSTOMER LOYALTY)

3T ¥qE(cHe TSRS, STSTRTET ST 8T A8 3778 STIOr Tell
SIUITIS], |YUi REASIERT UGS Tqepi! faeiedT DIurs!
& OTEehTedT TRSTeT TR TTeT S[cbel UTfaa.,

T ATED B HEFT 3178 TR [T AT8d G fHhRIaqeik ofR. & add
1S AR 3Neger TR, URUMTHT dfdiee! MU= IR SITelT 3178,
Rt MUTET AT FUM I/ Ufge, Sery 3T SaR Wiedre fael Sirss
STepeTTe. 8T GHRUITEAT AT & e

9. JcUrEIRIT g

2. U Ifer

3. TIRCT AFRAIDhS o1&l T JMTfUT caxid UferaTg &
8. e g1 ] faep e T

Y. AT eIl ADPRIHD Feae YLATIUT 1. ReIRIT Hch{ST & dTed
feehgT SaugTEl Tofdheet! 3TTe. ATEDT e TR SR ATGed
T8 TR AT

4.8.9 =T (Definition):

TEDHIT ST (SR 3RY TUEIHRUT dhet 318 B, TU S TTAR-IHT 53
PeledT TR SURT (VR 3> dhelel! IR SxETeT) TdhTd e 3R
TR 3Th fdhar aTefieT T8,

4.8.2 Hgd (Importance):

T TEDIT ST HRUINATST fAEHT ATEehI-T T SIUATIET TRIIC &l
YT 3T ST 3TE.

9. STBT: YIRS ATIaUaTe Teifieh RO F8URT U hHaul. dTedh cared
TR Ul RUMRIT SIS 3Hfereh e RUN TRIR ST, U
AT SUIFAT dNIR GRSl PRUIRT, Sa¥HT Scred  fdhar Jar
AUt STOT febercitell HoerTefierd HHT SRIvIT= 3ffereh QTerelT 3.
YTEDIAIST T TETAT SRIciedT &R A B0l JATIOT AT TeblR
ST STUTUT HET T




. I fhuT: wHTe Snfor ST UTes A 3T Sad d¥e k-
PHRIGHAT fhaT IUTET TR BUITT &l Ych_uadSll, T gy
AT WaT fohdT IUTSATATS! SR fhHd SUIRT JIR 31T,

3. PHI SATRRIT @ FHEH! 30T FSEa ared Jdaid fhwraeiR e,
oI ISl 2Tea TR QTehelTel Sf UehT eI DIVITET eepTidTd TRIg 31T

Y. JTEPIEAT THRI P BRA: FSET AT IFDal FHIEMI IS
AhRI BHT BT, SIcaT TEHITAT dhNI BHT BT deal TTad IS aIedl,

qRuTTHT T 8T aTe.

y. ufRueatzar grem@meiel T Wud: FHTEM! T FSE IEHHEl
TU TS BleTaTet! oTelld VAT AFIAT HHT ST, T el e
SUTEHTER STOT Aefia feremy 3178, ST cared & EfepletI TR guf hrile]
3T T =T 2TTe.

§. IR URIST GURa: (B U8 she FicHT IR Jed HRawT
3ATfoT Ry, e TcrST YU, 8Tet Sfegew & Uraaiedn 8 Wb
TRIE ISTERU 31TR, 8D DUl SeUTGHNITS! S T8 D bRl
3RIE e aed AT G FORA Bl T8I, R o SRl T
qI$c IFIHdISEcT ANUITE <iel T 3, SAT PUral TferT
IENERCH

9. TTEAT ITSTRII & T: ST UTed HU-IeT hded aRHT SATSHTT
TRIR Ro-Tel eg T} diciea ¥aa:aT dIel aeds <ardT aToRIdlel e
qTeepral 18T aTGauaTTST STTOr WREldIel <areT aTeT aeauaTal e
AT T,

¢. T qRE BT P VAT H&dT DR GG YTEprdT ot
TR IFeTedT DIUARIAS], T IeuTe AIER HRU HHI 3T 3T
BRI < UTEDIhST BT TdIbRel STl AT fhthrrcreli <&fier 3R,

4.%.3 18P o= (Consumer Behaviour):

Ifehep TTeeh, TTC febdT TR AT TRSIT STOT ST qUT HRUGRATST cherdrT,
T ST JT hT FHaSdTeT, WRET RN, ATIRATd AT it fdezdre seft

AT ATaT IR ATEeh i P8 STl STl & ITSRUSTH el YTeehied]

il TOT AT i HRTIeT ARV ™ .

HIhCTTATEd DIV IUTer AL T, DIV ST 3ATe AT AR avee)
SATOT T BUIRT SAVDIAT hATTes U< PR & FHL LIl ATEehi-T ] Dl
ITH YD TR PRIFT & SRIJUIRT felheariell SUar SR,

QI ATdTeRUIT Bt 3T T
SUAYT
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TED I YT Sh e ARG, MG 30T aRIRS Afdreaiar dey <o
S ATT WReT FHURITaR S1TfoT @R Siefiar Io1a ursdTd.

3. =T (Definition):

o1, T PieerR T ATeehi=aT aciHTe ST "egwhl, T JATOT AT e
TR 3TfOT ST YuT PROGTATST R, SATOT AT, ey febarr v AT friers,
R, AR AT fesdTe it e AT SR T8 YR SR

e TRECRT! qU[eh 8T fAUUMHTaT SIS TRT Jel Sl ST Kotler

and Keller (2099) 3 AFTATT HT UTgeh TRar AU FgUNT ¥, T,
eyl fbdT ST AR RS A fdedie ATaudrar Ugdiar 3T,
CTEAT RS STOT gosT Ul SRUITATST.

31T, ATEHTEAT FAHTaR IRUI HRUIR Ted (Factors Affecting Consumer
Behaviour):

(@) dafeh® &< (Personal Factors):
9. T QT Gehied] ATe Gl WRaredl aa-TaR Jewqul T4 ged!

PIRUT AT SRTATeIT FARTCI SRTATeodT ScTGATT T HFTOTT SITOTercl.

. THENH: Fchied] FaATEl IR TRarAT HUkieR dgwqul T9e
g,

3. ONgAdYel: bRt Shaddielt Ul O B9 WA, AT d6 STetadTd
JATIOT AT G T,

8. SUT: UETET Gehldl haRhl AT fbar foear Ieq—raR 3rdeie
EEESGH

g, gfRf¥er: aNifRe aRRed Hifte afkRerd) weiimt wrear fFAofbiar
T T QTehel. BATHM, Iarexune, ©Afl fbar el TRl RuaredT
RhiAT fURITaR o1 eTepal.

o IB: TRERYN AR Jobd b URUM Il STERUMe, e
SYTETEES STV BUIRITST I cTRIeT; TETe Icare e feasft fhar
GETeT Jab! TRET el TS 2Tebel; JTOT IeTe HUIATST JRAT des ATe.

o TR WA GhAT WEIAT TR QST dR] ST FedlT @RaT el
RATCRTEPRUTYET 05 31 2Tehl.




e AT WREHET sfoer: SRERT Aoy gdMT, WREIRR AT Arfler
ST IR e I,

() ARSI ' (Social Factors):

9. Ped: Pl TREA U pedTdlel HR B, 3fedl <27,
B AT,

. W e e T BT 3T BHIUITE! T 37TE ST UG Sehlal geiler,
HedieR fbar acTaR geger fohdr el TIa GSdl. Ul ehlhs
faferer vt amies dewf T1e SRICTT S e WRERAT daTaR fafde

UDIX UHId Cldhdld.

3. Yftrer ST Reerct: UreehreaT TRETRAT adTaR T fHeT ST Reerct
oI Bl Udeh e faRIE @ qui RugTd! Qe Sedte et
R AT T HRAMT AT T ARG Reerciiar iR @, & AT
TTdH 3TN FROT [IqurTeT EM TR 31TR.

(T) | (Culture):
9. TP APl 8l RebeeiedT e, Hed, T, IRTE, FaT AT e
T AT FHE 3T S GHISI S Albig} ARG defl STl STTfor

. SUTPAN TP TPl ABT SU-GRPAHT Iefetel] RISt ShiT
RN AT JATIOT FHTSH PRI .

3. ST af: HeTCAI HHTSTIT A i AT & JATedt. ol o
JMed: I, FEIH AMOT 1, WAt =h! AT AMTRTR-3mfie afeft

(€N AFLIRAN "€ (Psychological Factors):
e AT Ted TTEhiedT EREIT MURTaR T9Td Sravdld.

9. TIROMT: & Ueb URe ST T8 SiT QITEN Shiell T RS YUT hRUGRATST
el RO TT PRl ST SIS, URUTT Alebred Eva fFufaiar gare
UTSd. AT GEHia ARl YSThAed] IReiedl Rigididiel Fgutar

Ieolg el SIS bl AT TEITDPIAR, TTered] TRl TR guf
PeIMIN TETET hioll 3T UTdos AT IR ST, F8urod, TT8d
TR AUIAR WRerer o e,

. URUIT: SFAGR PIUKIE ME UEUAT, Vhugre fdhar ST e
ITeTT GRUT 3R TG, <aTer Jobl, fAfer <ieh Yeprar aefell aTeTood

QI ATdTeRUIT Bt 3T T
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TPR U, AR AT TR, T ol fafdy @vera Mok
RIS

Rrepor: grees ST, fashd, ST 3T HeaTaR fafdy aedeed s
ferosctrer. aRUTHT, & ST e SRErRAT Huiaiar fafdy ger o
EIE

giT: girar JTeehied] go-TeR HIST THTd USdl. TR Icdredadt g
yfciepel il IRAIelT UTeD, ISTERUNE, hefes ae] WRET HRU esd ATel
TR I AT ST ATaTS AT TRy RO TedTfed vl

Yfhaca: fchacaraT TEHRAT WRE AT Io-TaR T9Td ISdT R Uh
qTEch AT T : 2T IfhAdTeR JTETRT IcuTe-T fHaeal.

TI-HHUAT: TI-HHeU-T FEUNT TETET ShI Tad: 95 fdhdT Tad a5

S T Srff¥ear: Sidiw anfor SrRfyaar & aredeaT WRe=aT
TR IRUT HRUTR AT HecdTe AL T Sehidd! U 31Ts, dR0T
T T8 TRET [URT BT SR STIOr ST HediiehT h_airel.

4.8.¢ ATEP WSl oiT gl @ (Stages in Consumer Buying

Decision Behaviour):

9.

SRR TRoT fhaT TRt 3fied: TR A Al TR JATed
30T qul o STTciedT ANUAT ATechiedl faaRiTedr qurd SATfoT ST
{7 HRaTTeT. UTeeh e TRSIT Ul RUTTATST ae] JATIOT et fHosg STfor

gToRn QTeheTTdl. ISTERUMT, eb TR 3F~TrdT TR /0T BIdl. 8T Y18
GRS gfTciteT feell <ot 37Te,

wTfeira efver: SieeT dreepreil HRTUft gRefl 3, creaT ot febarr off camean
TRSIT YuT PRUGTAIST HEST STt eiedT IcaTe-Te YT Bhref, UG
gaf aRRerdfimed, ST I8 A1fedear AT Ssa. 8 J8d @al
eIt ERT SO 3T

. GuTRa o1er: a1 qRRerdld, aed redr JFodr quf 6% Qrebhdlel 31em

SR qried s 31ftrs ufeRdie ST, a1 Yewund ATfediem amer
RIS RIS

9. fhg AIfEc) oM AT YHRuTd, TTed Hifed T ATEUIRT 3712 37foT o fafder

AdiegT AT M PRAT. ISTERVME, FUD TRET PRUIATIE e
R RAT HTfECH e A PR BT 37T



3. TS HedHTo: I1 TR, ATedh YAl Seurer iR Srenie fi=
IcUTe febar Sl e SO e BRel SUTHE UTeeh QMer 3-deiel
IS YT RUATT &Il 318, BT ATeeh TRl dcIdiel f Rl o7 3ATe.

Y. TR fras: Ay Scarermar TR ey 3Fe avq fbdr sed
Hedieb-T hedy, Aed Al fhar foedn qeidiar sezar JmeR
e o ean st Fas o, feaa sl Ay aewiar
AL <. BT YTeeh TRl dciIeiIe] DT ST 3ATE.

Y. TREHARA! aRTUD: Y16 IcuTe Hded=oR FHTE! fhar SRFaTerit
3R epcll. TRECRTET TS fehell AT & TREGRIIT UM SATIT

ICYTEATT &I 3fTefel PRSI IR g 3R, 8 TEdD WRal
T Yo IgcaT ST 31TR.

i) | ST AT qui
i o IRIT TT T TS Sch! T SCUTEATT TR
! S ICICN]
- IRTT T T TR &Jchl Scaedge J1fedh
? A e fresfaoarar gereT Hed
; i e wwﬁrﬁmﬁﬁmﬁwwﬁ?ﬂw
& TR AT e R
v 3T €T 7Y U] Sichl JedHTu-TaR TR
8 e I @WRET R ol o
4 GRS INT W] WY FchiH GREl bholcd] IITEHR
ElyEE HeTeh+T chet ST

QI fhfold Plcer Ted adHTder UTa evTdier Higel dlcer (09)

4.4 AR (SUMMARY)

fQUreT qrerTeRUTT & feie SATfOT ATer Yefa THIAY Bl of FeerT fauur
fofaiar geger fbaT Sfocaeur U STl TR S Eed AT
fARIURITCAT ST, UR, STel Tceh AT fHRIAUIETER 377ed.

Y& TR & 3R ATCIERUT 3778 of U1l Sf-suo Feifere 317e SATior <grar
I GRUTT e HFBTSITER BIdl.

T JATRUIFTEY QRN Beehiel W9 SRIAT oIl el fREETRR
3,

UFCel (PESTLE) faiwur & ehusiietr srTfe sh_un=aT aTel arderuniel derd
fePAor 3TTfOT URYeTor FRUIATST Uh S fhaT Ugd o1me. aRkan (VRIO) &

QI ATdTeRUIT Bt 3T T
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HeH IO URATO=AT rared] MTemeR™ HleH v 3 o, gifesdr,

qeepiT Scdred  fhar Adebgd SR SifeiedT BREET dd  UTEd
YT ATBeT ST, JTeep T A% TNl HRANT ST T Farer
QYIRS ST 4Ry 3778, o STARATEISIUIR 3TTed. JTeepIelT STufeerel
SOIHT ST 31T I STIOT el e e URTafeie BIard.

qIEhra THTE & U i 318 of QEren SRRl dquf SR Jreehiedn
TG TedT FaTe! YeidT febell TMTeT FebIR HRel & HISTcl.

HIRITRTT (CRM) & U THad 31T ST HHAT ITIT ATeah e Y& 3TfOT
3fferep TTedT YR TS HUART AT <df. & YTeehiell famae Fowor
ARG SO DRIUGT T PR 30T AT el Holge Pecl. o]
OYicHe IIRYS, IISTRUSET IS &1 UTeeh M8 3711 grelm feehg
UGS, FYU YRASIERT  IWIIIAUPGS Felie faetedT Piucarar
TROIYET 3Afeeh TN YpR Sobel TTfeol. Hfcedd i AT Hequr 7grT
3 TR I urEd IGu fhhRIaediR 3. & aR<id féed e
3feseger 31Te, TRV cliiec! THm=TeT URed SiTe 31T,

e o & UETRIT Sch el AR, AHTNID AT ARG Afersaiar e
< O AT TRETAT FURIER SIOr TRET SietleR TTe TS cares faghe
YTeehrea fafder CoieR ATgenTedT TR T STBT STV HUFRITST UTeeh TRaT
ACHTIT U STITRT .

4.& FTeIT (EXERCISE)

37) 9% AT S e

9. AR & FANTT Jed 9ed, SR, ERUT 3T ac
IRIREAT AhIT FTelet 37T,

(31) aife, (@) PRSIAR,
() TS ARpiciap, (S) Apfcren
R. VRIO fEIwurrar _ gee urerie gedidr adfadl.

(37 g, () SFIPROTE,
(@) T3, (S) o



3. Ofcgl IcUTEHTH! BIHRIRY Urgebied rueriefl Sosd eaT PRI
(37) PECHR Afe], (&) TTEDH SYAIT,
() TTED i, (S) TTET FHTEH

¥, IRIR fhar FIAT TREIETRMT SRId Faeid <0 8 CRM T SEICH
SV

(37) ATIeeT THT, () PIT AT,
(P) ST AT, (S) ST TfT
Y. _ COER, YT ST UIeR IR {3~ Icure fbar s
T STTTOT FARTETAI e,
(31) IS TTEeTehll 3778, () G JegH 1o,
() TR A, () T &
I:
49—, -9, 3-T, 8-31, 4 -
3M) I AT J&T:
G EISIER 37, "Dl UIeR
Q. UCe fodmom ¥. JRASIER
3. U 9P Aol &. el o
8. TTEh I S. Sy
Y. IFRIRUT 3. 9T UChH
I:
49—, -, 3-37,8-P, Y-
3) o fhar SRIeR wFm:

9. R TEUN VRIO fereisurmee gffesdr.

fSATT IO BIIGT & ST TR ISTERUT 3118

T IATOT AT BT ATEDHITIT GTaR YRUT FRUMRT T fchdh BTH T8
IR T fofsht e hruar Ifew 118,

3ffereh TREISRTe Fod HlcaToie! QThl 31 2Tepl.

I
9

L xX ww

IR, R- I, 3- WK, 8- P, Y- TP

QI ATdTeRUIT Bt 3T T
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%) AMSHITT ST @T:

9.
2.
3.
3.

4.

URed fasiyor
HRIheT TIEvd BRI DIty Hrsel
(CRM) SI3TRTH o T

Hledlell XHHvIclel Hed

TTERTAT I-TaR TRUTTH HRUIN Tch

3) el IR feraT:

9.
R.
3.
3.

4.

el g faRUTTRr Tledh TUw .
(VRIO) afan a1t fesomomer =l et

TTEPHTeIT AHTHIEN U S foTaT.

T G AT et T huT
G ISTERUINTE TTeh WNaT IdeR Uthae S0 Il 3Tad?
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ISAE LRI

TP AT

g.0 3fex®

€. 9 UdTeT

& SSIIYRT G0
€.3 AR

€. 8 AT

¢.o Sfe¥ (OBJECTIVES)

=T TR 3N oI faemeff Wrefier sTedia Fem gidiar:
o IUUR YRR (BT HEW TUE FHRUL.

o 9T AP AUV GRUT (ERETT) Pl FERRET L.
o SINII fAUURT GIRUME (gEREI) T L.

o IUFYRT INIRUSTAT QY SUIRITST fGUur gRvurel (egavara) et
HS[ T,

&.9 Id1a-T1 (INTRODUCTION)

fIqURT BT Uoh 3RAT Tedh 3MTe SAME FedT JTadhiaT Qe eu 10T et 5@
Feer 0T FRUTRATST SSARRATRATER HRUIT AUITAT YT FHIALT R
g=gaTe feuT, YT TTehTaIad Iad o] BT, Fdhesd hiF hiod fhdl $Hed
RUT JATIOT DI fharT ATSCITAT AL ATl He BT &I 9 HfIsaTciier
TeafdTdl ISTERUT 3N ST AEHHEY BIUMAT SSATTHIY JSava URT
HRATC.

SRICIEAT rhiel JeudTaT fIuue TRIcT vl IUTeH--IT8dh SJeull AT
AT P, U § U AMERie B 31, S AEbT ol
(SUAET) FEIT RO, RaAST RO I digeau), TR ARD FeEEd
AT HRUT FrelT FHII BT, AT el SIS feredT ARTeRep =T
IS EIel.

¥\
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fuor & IR feraor JmTfor foeMTgR FERIT IR JNeRguamRr 9T 3TTE,
R A UTEd Jed (ST UM PRuIrAT ITRIE @Ral acra
TG, BRI SN TASTTET IR PRUATAT & & Fe ThHepilT AT AT
TR YRe SRS, Y AYUT GIRIRT ET Ul RedT el GfRadTe Sfaftel
BT SITUIET Jaed HecaTd 3.

ﬁmﬁgddql‘liﬂ-&liwl AT HISTHIY HIHeT STd 3H A ?R(')f, Bl 3TheT-Td
Y 3TTe.

§.9.9 fdUrT ¢RoT (78T / UK (Marketing Strategy):

U AT ST TSR] TSGR & Tl bl 3778, BT Tea I
9163 iep STea "EECT" URE ST 31TS, SATT 37 "I 3T 378,

RUICIAT Qreaepiered] RATAR, "HUediaRr, T, de A Fersdrs!
31T STATATST JET ATET b BAUITE T fehdT TATHE HRUITAT Dbl BIT".

LAY, "UHIT & 96c TUh A IR SIar. Jedm 9,
U FEUIST AT Srefehled BT S99 318 & 3AUT 3TTOr a2 SITuIRATST
IS TR PR,

gRUT (YexaT) fAepRac R & U dell ST oy QIvelal 3778, UM /
GRUT (BT B b Dl T8, PRUT AT Foreierd], Sl R SATfor
AT YT PRUGRT & e OISR BRUMIT SFhiAl URe
FROITAT JTTOT ST &FTT AR, UM & Uh 9RT 37R, HRUT T
faEITuITcHe &, Hifecier Hehel AT fP#IN0T o=l aer STfor gt
Aol SuaT=ht erTdT Saede IRI. TETET TR/ TR AT ozt /
JpRIE I 30T ITaATRIs AR T ST g USd. ATl
RUFICT / €ROT (ggeeT) foredT weie faepRarars! Ueb FeprRar faerm aefep #eurd
BT PR, AT UM foredr feerm < anfor e evarrdl, fiear
FROGTATS] 37T T fABIUIRITST PTT RO JTAITDHAT 3MTe & FRI.

§.9.2 U eRom= wedmT 3T W& (Concept and Significance of
Marketing Strategy):

fA9UE gRUT TEUNT 3RY STIUT RUNITET IR Sfe¥ ATeIdRUITATS!

RIIATI dTUX hXd.

“HoBTeT, ISATTIELT TPUT AU GIRUY 8T Tl STSTRUSH ol Tqefcee gfers
INTAY. FAGHAAS fIuue ORU TIR HRUINEST fAUUE SR |d




“fAUurT GIRUT BT T GNP 37Te, TSI IR AT AMuel! Ifed dred
(U, SIoTRTcter afmT, fErsyor Jmfor fauur Ygafer arey e FHaer 3rRAar.
fererr, fAUURT RO SRETHT TR FR & GRUTCHSD Ue], IaT., FUfrT
TR 0T Foece aRRRICT Il Prwell oder difgel.” - Hn. oo
PICIR

IO, fqqur et & Jar fohar Scure fAwuamdt areft I ST
AR o PIUCIE! SN SEBlei BRI dle ATed H% .
fATURT IRV PIUTCATET SSHTST STave GV FUF B B, o DI AT &
e BRa AT T SVIRAST <A JFT DIV 3G, Aebel] T AMGL
R, fIUuE GRUMET AT TR SENRIRRITGR ATRHHT el HaT U
FROATST 3T FoRRIRft BTY UTSwITRATS ST ST,

gfRorHY, "fagur GRumRR" <t QR "GOt U 31eft et ST SfF foraT

d fouue Ifer Mo feenedfe Ye eRd. yde faque A f[quue
GRUT G BT, Tl fuure JisiHed il aIoiR |eme SATfor 3
IeUTET FAHUITER <187 bfore el ST ST SIRI] ST AT & 3
G fCPgd Jael TSl fuuE €U e IR guf
PRUGNITST T PrRICeR/ HefareD/ JATED Fefiar IRl 7Iffed Farem
HfereT PROATT HIT PR

37, fruTT NRUT Y AR FR1E? (How to build Marketing Strategy?)

TCHIaN 18T dfad del Tfeor;

9. I R o fFasor:

fFERIT TR FasoT reunT SerrieET 9y Scaren fdhaT Sarear dyrer
TREIGR XA, 4 JNRUST SRS BrIGeR F9dTd. Hral R
SfeTe AHT GATAT PR ATebeird, TR gRihs WYY & IGe! TARTTST
fafTe areeres 3Ry AT, UV, IR JEleT (as PRUT JATaRTD
ATy STOT ffOTE TR QMEvATATST et AU HeMe dhet UTfaor,

2. fuur fiysror yersr HRoY:

SN T I fhal JaT AT YR YSH B giowdld Il dey
fuor frsror . M fAUvHTR TR P (TRl aui dhetet) AT SHHTM T
T & el UTgol.

IS RO
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ferure foys1, STl F=ATRIeT "R P FEU ATkl SiIdl," & YR Hcehiel 6o
31TE ST fIUURT GROT g,

MARKETING I

) PRICE PRUMUHUN PLACE

TN : &.9 - forgor frsr = 8 ged

(IcUTE- Product, fHd- Price, STIfERTd- Promotion, ToI- Place)

9. Ieuted/ &< (Product): ScUTE 30T el SR ST Id el
gIfesl. IUIGATET BT HSIUIRIS!, TR G AT BrRigHdT
TSI YED TURIVY SATIT IRy hRUT 3TTaeareh 31T,

2. 9T (Price): AT UG UG @RUMRIT AT ARTARIVET SR
fepercll IR erepeIe. TqEicHed BRI MGauaRITdl, ST 88 el
fear urfgaia.

3. OIfERTa/ YRR (Promotion): sikedT 31fedi fasht Rigia (USP) STifeRta
R I TeITed FI1fas !, sedl 99 fauue Sfe® amey
AT el gTfeord ST Jeur df AT e «arer fafde
SRR fqepRieT e UTfesrd. Jred Jid Hegfiher dfge Repfel
(Tfry I IR B9 IR Td ST AiEdul, AEHMET AT
qORIRET e, T IUEANE Jelo arg ol 8o, 3.), s
SRR aT, ATeT=T SGef 3TTOT SN dral IO 3T¥el UTiel,

¥, T/ fSHIT (Place): faserel faavur Aread (@) sewar Rerciiefr
QAT 3¥eT UTfesl. IeUTe Jod GURUIMIS], SedcH I & I
freRoT ATt SSel ST 3rgede 3TTe.

31T fgur eRuTr &< (Significance of Marketing Strategy):
9. IR fABUIT FEd FHa:

AU GIRUT TETRIT FRARITEAT STOTRMEEY TqicHd BRIST faqudrd Jed oo
I, I AU GRUMET aTOR dhveT, SFATIT WioRaeiaR. JTfoT I
T A1 10T 6 3BT FafRIrIIeRE! thIaT A Sred.




AR TIE Heled] AUV GRUTE, aq el seeal USPs aud
I JcuTe IMIOr ATl AT MfOT hRie I TR 6% Qehdlld. dhedd,
BN 30T GAemRe gead! aroe- sy i 88 M0 SRecfra et
fcRuegiUen S8 o 3Med & SRIY, A, FEGHEeD AT Fraeaqul

fAUURT IS TR] o], 9 Feld ISeIu=T, TqETcHD I b I
3T1e5% TRATIU &Ro DT,

2. Qi SIFRAtdT aTeaa:

e I B TR AT Sifecdiy dred o Aed Sadrd, U
FaRRIAUUr T Sdeted fAUuM gRUIET TEdill 9 a8 ATIuaTdIor
SUAIT $edN, 6D AT e I&lld Jadiel. g USP (Unique Selling
Proposition — &% febaT STt R TSI It AfRISA), TOT SATOT gRuRT
IR FepTe STH ATV STTRRICT o, R JHedT TGRSO Jefay el
dI.

3. UCAD o8l JHAT ATEha /| STUR (IIAT) TS

AT T8 Y T &0 DRI 31e? 3ffereh ATeehi=T el o el
TSI BT dTfEol.

I fIqur ISHT i v she AT AT T JMTa<l, JMaTDHdT JMTfoT
U, T AT 9T JTARET SR AT ST SITU ESs eI,
e | e T e AT GERUATT o7 R ST SRIcTigR b
&R T MBI PRUATT AT PR,

. frqur 3refRiched AISHT IR B

BIATTRNAST fham RTfdep Ifer TOvITAIS) 3Taeaed detedl TG HHMISH
et e ST, s, SR TIPS [IaRYEd Sdetel UM GRUT 3Ry,
R el & G o T DT JAr TeT Pl &1 T = UM g BT AT
QUTTAT e STIERTETSHER 2] SIUR eI g AT DIUCATEl YeblR Al
HRUGRATST JFeT e UL prIEF ST THIYUT aToR hRe SATETdT ATt
G PRUT & JFETell Had PR,

Y. TADHOTUT TehHDTLTT AT STIOT FRTIT SRIeATa WTAT Rt

PIUCATE! AUV GRUIRT BT Ueb HEwTRl WM S, AT HTEAHIT
gy T 7 AT amiiie Ay SMIRINGIST SEEeR 3R, )

IS RO
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BRIgepel] Fed SIeRTel el ATHIRD HIEH TIR PRUANIS] STETEER
3.

vicg] UIdholU] QCbHCbiQi\I HETd IRIATT <Jeal SURRRIAT aud wHar=ia
STIOT SFTET ANTERGIE! Bl Faled URISH dGUI Hed 8k, Ee
IRAR HRIIT ANV & DIITTERS S BIUIRT b STIOT 4T aTef TGN

JTHRIEHAT IRGeT SITcl.

SIceT SRR Tl QCbHCbiQi\I HeHd 3l dcal SEIUN ORI

URYTRe 7T fefdicer faqum Mfeddler Gduced ThHduur srigMa- fdhm
PRI BRI,

rSeTd, fur AT &t AEwayvt 3118, HIRT:

9.

R.

A SURIEIAT TIG e HIRIST .

HQFBCCI a1 31 U @a'w ?185 LS| ‘:I‘%?j REIGERSISSS L QIG%"I AWJI] Cddhl]
JISIUIRNT Hed Pl

Teepred] RS YUl PRUITIST GeIceh AT [epRic Rudre Had
EG

oY e faRRIos THITIT STTeiel &5 SIosRIUT Had PRcl.
SUNEIT FERIT IoRUST fashl W39 NRauaNITST AaremT

SR ST aTuR SR U HEd .
Tt SITfeRTa Jrefiehey ARSI Jed dvd.

Y faoue T ST FfT e ugd f[AeRia aruard qed
P,

§.9.3 R 9RUe ¥R (Types of Marketing Strategy):

ferqorT Rumer TR q&T TR Sire:

9. HUIC / 3T / fRIIRTAIGR YanaehRur faqur &Ror
Q. 3BT (e ERoT

3. IR GO TR YU gRor

8. TFadec STETRA R gk



9. |uTe / 3msdr / fAfdoHiaR wasieRer fuuE eRuT (Horizontal

Integration):

qeAhT 3MTOT fAITT HURKET FUTS SROT STARRIT Heel. & T TbT&T SR
TOIRUSTHEY THIT YHRY IUET fIBuarl TRICT HRUM=IT SENRICIGR
3gfeer ST, TRATS! 3D BICAT SUSTNRIRT FRATIT PHedT SITard. T
SUSTNRICAT I GEIeT ATl [AfE JIiRyS fbar iimferes &
farsht v, “8fcroT TepsllepRur &1 eres |YUT Hfsharer gui eruaraTdl ATkl
SIUIRT 916G 3MTE. &Il ThAamumied, STRRYas 3Md fSauf M
FIITAT AT IRIATT S THARYT IUTE JIR Rl ST JbR s
SUET Pl S AT UPR & fA9ual Pl S, @relt drar &foes

TP pRUTAT SETERur 31Ted.

3eIe (IW) YeantehRur (Vertical Integration):

3]s TeAATehRUT YepT RAGTATaR TR 31Te, SATTLY elieh el av], el
fAcBercTa aMTfor TR P FRIFUN BRI & TUE B, URTIPAIER Uebfid
PeledT |G IUNALAAS!, Thd Hied RN G IehHral Tedd Fak
AE A quf RS fAfdy TeReE e TR ARl 3l
UhATEPRUT & I TR faurel 3re.

U ST TPAIGRUT SR T SUSTNR] el aed]

RITHT Seid ThAIR0T:  SAMHEY T SUSUNRIET T Gt Sreed
ST O TGN GEAT TS fIuur, faawuor fhar amoR aedrd.

AT AT TPABRUT: ALY T HERID ST IeHTEATd R3]
SRERIENCEN KA IR ISR A ER X IS IR

Q. SITHHEAT GIRUT (Aggressiveness Strategies):

MBI UTdR! & SUNEAT SIUTT aRTepRuT HRUgTaT I 3MTR.
3MfOT JTehHdad FeeHIHS AT &1 SehiaT SUART 3MMehHdbaT Uik
HISUIRATST (ATYUIRATST) BT, A, JTHHGT R0 & Teiier Suffey
IEERNEIRSIGISE

37, STTeTTETST &NRoT (Prospector Strategy):

T STUNRERRATATS! SMATAET Ugd & Faid MMhAd / i &R 377 . AT

IS RO
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U

STTITTATET SNRUT ATORUIRY SENRIRRT DIVATE! FTRI A gl T R iR
. ST THUT HEGeT a1 IISTRUST STI07 Jedre Iim Tg AT
qTeT Q. TSR 31T ATOT SIS HHT fIsht BN0T &7 T off ST
SRUTTET ATV SFaRerd IR ATel & adr. fahl TaR, SfeRTdt amfor
Fafehes fardht & Scu=Trar Tmerfies | 31T,

31T, HRETUTATSY eNRT (Defender Strategy):

AT YRVITEY DIVICIET SRR & Hfchauol qToTR eMere ATel. T IRV
U] & PR GGV URUT Rapred GRER AT drerr Rer
RSS! T &edl. ReR FIRUS GUINITGT TGN Wieflel geredT
TORET ST,

9. PHI febmrcll o,

Q. SATTRRICT STOT SR FARIHD W bl U,
3. THAT (i) U IpRUTTRT JTeIcid U,
Y. ITH SOl JedTer FeT R,

Y. HITET TepReT aRcd IedTer e,

3. frw@ eRur (Analyser Strategy):

fepelep &IIR0T & TRETOT SATMO7 STTQIATE GIRUT GTeaT TR TR FHletel
3ME. ML) JEUNART GREU GRU[ qcigs fpHM DT PR AT
STQETEIET PHI SR BT, qemfy, fiverdr Rerael aamagar
SFeTqehcaTe] e DHPAT . IJUNMCIeT gaRT fdar et deerm w8u
AT AR oo, 3 ITMEAT feives 2ol Aard. gy, ar
SN el ST @ A1)/ PIRIEHT fbar Qredfear R S
AT AT g BRAN. eI GRUMGR, quigor Fdie areTRUSUdS)
ITe] ATSIRYST fARATRET et ST, fR1eamy, AT SioficiieT SERAReeIT Ueb Tferd

SEIES Ir'\'|q\§'a\"| T SHIGT hrdld.

3. UfafshaTen® aRoT (Reactor Strategy):

ufcifehaTces  GIRUINATSY, PIUIE! Wfepd IS ATEL. Wferfparces  eRor
RIS SENRICAT oo TR TfIfehaT S35 CUTHES FERUIT HRUTT
T RN, FIT9 AT e ARV TH1G T DI AT PIoIaT ThR
TfifshaT SvTRT 1T urSal. Hfkifsparced aRuHeER {2 SAfT eTer A ST
ST, STOT <5, T SORTUET BHT THTET SR,




3. 9TOTR g SR fIqure eRor (Market Dominance Strategies):

GH\ﬂNICI(\kYI FIGTIT STAUAT I [pRUT CDQUHN-IIO(\I CI’JIS“I ﬁfﬁq dIUxet olldid.
3. IISTRYUS U@ (Market Leader):

T HIST TR (T 3RTeTel STRRIET JISRUS Y9 3R, T Ie
3Tt faefe feeIRuT SRt STOr STSTRT (FATT) HIST dTeT IRTRY e
TSRS T AT, T & (ScUTer) SATor T1fe=aquf redIcid
Gfcrepcll g STOTRUS THRT e SRHcTedT ST, ST febeell JATfor
IR JRTRUS FETET T9G USd 3RGell, 91 Wegl @ IRUS T
YR RFeH PRI 3, <Jeal IJUTERHeler Faid SR JH1ume &l
ISR TR TRATTE 30T URBR &RIET AN, TR T

B@W%ﬁmwﬁﬁaﬁrwﬁ@?ﬁwm
9. FOIRTT fIRARTITST SCUTGAT T SYART JATIOT ATUREp TS,

. INIRTAT [AEARTEST YD TR IUTGHTT dTUR Jredul.

3. TR SIOTRUSHIST Toramer feear GRIawT PRUANIET Icure- feprarea
I+ YT e eI,

8. TR SISTRRIT (ORI areT JRIGT PRUITITST TTedh JdT FERu,

y. foede SoRUSHer Twarr feedr gRfaa exoarNrdl  fqeRumear
URUTHSREI GERUIT HRUT,

&. [eMM SRR (FoRITE) dTeT RIS HRUIATST Wl BUTe R,
9. FNIRUSCIT THRITAT T aTGauaTATS! STLHIT T8 Fvur.
¢. SR HFTTRAT fARRTRIEAT TfehaieT ARepIReT TR JRIATTT sTestor.

31T, STOTR 37Tegaed (Market Challenger):

dISTR STegehe] &1 b TN FeAT SRIT AT &I <gTa A Fobehc
I, ITRUSH I AT BT fsauarrd! o 3iehHe €RUl JTRd T, &
SITEEHe AET TIHITER el Boell o el IR FTR 3TTeglehcl
T SSRGS TN 183 R, ATIYHIUN, SR 3TTeglHehcl, TTetiel
Wﬂao—qﬂﬁtrmﬂé@ﬁaaﬂaﬁ

Rt rfcReaea e Qe Jedie SR e gR Pl ST
UhTel TUEhTCTT ARG UebT Jo] TT& et SHTCT.

IS RO
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AT PP TURTCH STl STV HHPeT SR gl el ST
9TehdlY.

goell TARG el ST ST 8T Sl AATfed TaReuTaT 3RAAT.

gl CaRId el SITAl JATfOT AR R i QCIO‘)I“ICINUI et ST,

JIoTR Mg idhs WlotleT hlal AR IUcTsy] 3TN, ST -

[ERNISERINNCEINCRRINR S|

AT Rl ST G hrUl

I GHR D07

SREICHRERNING|
[ERNUEIIERIECEI]

TS Ui TEIC R o187 Saur

YV vV ¥V VYV V VY V

SUTETT Ueric] GERUTT ROy

> TAIRIHS IUhH aIeaur

3. STOIR AR (Market Follower):

Gﬁcg SUNRIAT SR 3T FTEITT TATT Avisld ORUIH] M ooxd, deel

AT ITSTR SFTITRIT 3 =T, ASTR AR fIquR eRuriel Hefer apral

IS 31T < WA TATHTUT:

9. HEITS g el Fee 3for fdehr T,

R. TR FIITY Ufcrepei T LlehT CTbul.

3. AT R U ST v,

8. INTRYS FHETAT FRCHD Ufshdid R eved T fdeigd TR

PBIIST IS,
JITRUS YHETRIT g T8 ULt sreief .



3. faf¥re B¢ AR (niche) II9TRYS (Market niche):

faf3re eI AR (niche) STOTRUS FEUNT U fdbar 31 IR &=aR ofel
Sfere PRUIRT T8I IJETET Te/AE 8. [IRRre BIdt AR (niche) aTRUS
AT GheUHEY QT TR QY He<d S_GT, ALY efeb ITSIRTEAT tich
e feperT ST &iATe faIfaTe TR quf hRUT Tereel THTIIE SRAc. AT HebeUraR,
37T TTRUS 3MuedT SR JTedMT FE PRI RN edT AIgaT
gfcRuegiuen ifeep el PHMRT Bod AR A1 B, GROTHET, a1
HepeUTaT TuR BRAT IUTRGET YT Hheh JATDRMHS RIS
gfceTeafed] SecdUNET HREUT BIUATe HRIST S MTe BrISfRe! ed. a1
Tq fchaiges STSTRUSC PRIGHAIRIGNE YRUMHSRD Taeifce Rl
fiescy. @relt fafire Bt QR (niche) STTRUST el AR T Pait
STET: ol -ThT &I HegaficT Wl &3+ UTH hefl ST, e,

9. SIRTT AT formT &7 gR e 3rTdrd.

2. & AUl Io0 fhAad gRURT 9TR $od SoTRUSd I 394 UTERT]
IS fIuur e

3. onfeRrd, Genee SMfor fery Imfor dufthe fadhier &+t @ dea™

¥, Sayeds TR f9urT &ROT (Innovation Strategies):

TAYEAITERT FEUNT 3 fAUUR eRUT, SOMed FdM ScUed )
ISIRIETeT A=Y GIRUTET R BT STl IT GRUIE T SFHeTeSIaut
PRUTRT SRR YUl TepedTe AT AT JTETSIaR A3+ fepre
ATErC. prel SENRIET T IRV THTE! 9= PRUAIS] Wieil T9e heted
PIET JeregTaT TR BT

CIPIECREASHIIRISI]
9. epcadiar ARl Iuctey BruN.
R. T IFTARIT IUeTeY .

R U peiedT fqUU JerearedfcReh, Brel SR 3ATaede gIRu MTed Sl
SENRIET T feh I’ TfehdieT AR TR,

31, AT €NRUT (Cost Leadership Strategy):

GAIMHTRT GRUTHE SHRIGHIAT IR GG AToiaR f&alT ST, Sared)
SN HIGAT FHIUI SoiaR ad IUTa PR, IR T Iara
BT ITeTe fopHe TRIARIVET BT Seef] oo JIgdT JHTUER EI0T=T
fashrem ammfor aRurE THRITET BRIST B SN SFWATRdT HBRICHD

IS RO
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ORUTTHTEIT @ 807 8 3T IR0 Wi ST SRId. IraeRIsR, & ggd ot
G ITQUITT UTEHIATS] 4T AT IR SUcted - Tl ThIIaT ATgehi-T
PR [Tl SIS Qrebell. TRUITHT, HIGAT ATV IUTe o], YPUT &l bl
T ST AP, IT BRI AT TR PRUIRATST JTRTedT YRIST HRUIT
JQUITIT T FUIoTd dHodT HieT e 519 T AT ARG STy JeedTer
B, 9T SIOTRUSH A ST SIR (HRITT) 9RTER <7 (9307 <xgtel
HECIT 31T, AT UG Prar T RIS WTedT fet 31

NI Blered:

9. UG XET R SeUTer JeTHaR <187 ehioief et ST
Q. PR [ BRI Hed T SRBIS FRIEUT dhel ST,
3. G PRI et .

¥, URHUGRD A& & AT UTH o odld.

Y. O Yiedel SUcTey] dhol ST,
31T, R=TaT 9RvT (Differentiation Strategy):

fIUUM IRUTT I THRIT 3FRY SUTET TR del ST, R, SevRIeT
ferear IcuteeY Srfgcia A fohaT BIRIS IUeTed HRATT ST ATEHHT I
STIIIAT USH HRUITT Fed B ASAN. Sea] e IIeATAT AT
(ATl AT SF=IATeRUT [Urerefe GRITur hraiTel, cleal AFuiTed fhaeicier
TAfepdT HT STeAT o SeqTe-TedT ATV 3etcl! (5€) 8T arefieft STt
COEYRET GRE0 PRl Jfegqui g IeuTiee BRGNS YUIRT & 8T SR
ST 3RAAT 91 ol febHe SATehToorT 8T T el el ST1Ss e, Teehie

fa9y I Hooe SRACATARUT ATech el febAeT TS BRUTRT Feol TAR
BITd. T fA9ur GRuIr Jered] SiHcraSiaul BRUARITST Pral Qe JATed <l
T [TIHTUT:

9. NG AT T DI 3TTRIeh FoTIT AV IR 37T,
R, U ARRIHBTE HoTg PIee IRV ATALTD TS

3. oL SITOT fAHUMT FSTg Dlered 3RAUT JMTaRT e 3Te.
8. TIaROT AT TTETIr FEHr dhet TTfR.

4. IfhfS SURT & AT URIT (3MER) §+Tet Tfaord.

& GomelTel JTOr Ioar P Albi=T AT el UTEo.




9.  RTRTRAT IeUTeATT I THTeTUr JATRT el UTigord.

¢. AT GERU AT Tqehed=T JTaR SR el T,

§.2 SSAH 9RO (EMERGING STRATEGIES)

R F Qe IeUTeH, AT gt STOT fIepTATed) fauui €IRu |y Jewre
b1 FTTdel 377e. fAUUM FavRiuDiheT Uh HY Yd bell Sl S
TAIcPpE M J91elt fauue gRur [{efad e eredl. Faseiedr fagor
YRUTAT Hedi AU i STed IeuTer fobaT dar MR IR
TTATIUT O STl JATIOT 3w e ATey PRUIT o FEH BIT.

€.2.9 9 T odKile fUue RO (21st Century Marketing
Strategies):

29 T YIcTbIciiet BT ISAI fAUU GRUT G THHT0 TedT:

9. FHGMTEIH ST WIR& fuure (Social Networks and Viral
Marketing):

THISHTEIH fAUUTeT 980 Ied Al IuYd Hifed! U dl. & Hrfed
THISTHTEMIER 3R Bt ST (AT FRATRE R TR SR ATpIoieT
gl ATfech grEregur JMfOr YR / TR (traffic) aTeaul &7 Jrm g 8 A,
THISHTETHIER 23R detet! Hifed, fegfeatr STor et scaret hage, Tfiey,
ARET A SRR e RO TG ATGdT 2Me R FaHIepRur
(Search Engine Optimization - SEO) T HGd &% dhdld.

R. \Ied HifSAT SfexTe (Paid Media Advertising):

Yo HTEIH & SRR edl TREIGR d9dTse WBaR /ARR (traffic) arsfauar
YIRUT 3. Tl Srifeld Ugeiiieh! Yep ¥8Url U-uR-férereh (PPC) &4 (links)
IRV, eET Al ISANTACATET Ieure fdhar aeft Fafere Arfactt averdra,
BT STNRICIT QTe SO UNUHME (results Hed) SRR =8U oy
foid famd o fdhar "grsiia” axa. [E ufehar amad: oy s fagos
féhar Search Engine Marketing (SEM) ¥8U 3fI@ell STl]. STRRIER
click SRUMAT (b5 ST T STRANIRITST (visitor ATST), TR eMer
SISTeTetT [fehaT ool ciig-uer Tt Hepareeraslell (Third party host site)]
Ueh TEI 3o ol - TelT "HIfeT feretep 4R (pay-per-click) 3RY HaTerdTe.
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;  PAY PER
?‘g - -CLICK
iy

GlTicb_cﬁ: &.2 — Pay-Per-Click

| Google.
3. $eA< fqUuE (Internet Marketing):

SCRC UM, STl e “3iFelise U #8UF afle@el i, <1
STAC SATMOT ST ATRIGR S-S fIhiaT Y= STfOT AT 1T FHTCeT
AT, FHSHTETH STTedaT (Social media networks @T) ATHR € GeIHHAT
ATGAUIRITST STIOT SeUTE ST et SIERIT PRUARITST BT TS Al
T FHTYT BI.

TTeTTg JeIHIa M7 3ieTigT Hel (Aa/ feaR) <diiet Sevic fagurumer
JTAIPSTT HIBIT ATIRAT STUR YA 3R, AT ShiAT ISR fohar
AITES APRIHD TN FRTRIT JATed I AT G ITORTeAT IFHaTad
RG] ST SR RaTe, diel Sfexrd faamedr, Hafie for e
qIfharTedl SATOT Trqenell 3R, e, JedRl fhar PeardiieT HSwbSH
fATeTel! IR et for&TRATE 3T 3MTOT O AT APRICHD UARITIT
3P AFIT 0T 6 ST,

. ST U (Email Marketing):

Tehr 97 Nipvararat T ST JdT US RIS $9ef fAuue & T
HEcaTd ATe 318, JUTfY, TR qTodelel $5el Hd! T (STuIT=T /
golel PRUATEAT) e BT (spam TT) ITEHE SA0ArEl HieT Sl S
ST, T ALY ST SO fI&RITETT Y 8. UhUdR 39t fIuur &




UERY T 378, Sl [AUUMTE URUITTARSGAT HISTUIRIS! Gell &% 30T
feFeTep-91 SR ATReT ST 3RS AT fSepult Ul / €IRUT / e Hewaqur
A, frISeT: ST & fu=uT H1gaT JH10Td SevmeeiT STHUIGTER dhef ST,

4. 9 frsht (Direct Selling):

e fadht U, TETE! @fth AT IS O SISIRIT ATediT fasht v, AT
gRumey, fahiufafel Tmmaa: fReis R T AT, eadr Jradmem
R ST O AT U, Aredmielt Jafthes deer fFafor o ScuteHie ued
3TfOr ferght a_aTa. (3T, Amway, Avon, Herbalife, and Mary Kay).

§. @XaIfag RUur (Point-of-Purchase Marketing - POP);

wRelfdg o (Point-of-Purchase) ST SATEURITH 3fetedl SATIT
TRENTST I IFeiedT UTeehi-T fashl vd. I @@, axed]
dEATR cTfaelel PIET Jebs (on-package coupons) (A% @HT fHdl
UG febeT ferearar Bret e HesquaraTd] febdT qReedt e SUgRITST
IIORGAT STTUIRT BRISTT Jebal), ITeTed] BRIl Alfed <um=ar gredn
TR cTdeiedl SRS SR (Shelf talker) ATOT UTgehia o1& dg
HUARITST TR TSl (SIebell arcer 31eft) Tl Aisull (sizzle) & &1
IR ST f45hT B10T PRV %6 AT,

3T : §.3 - On-Package Coupons
W@Id: Google.

3Tl : &.8 - Shelf talker

Hld: Google.
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9. AEARTY ST, Wafka 3T HFRONFRRT derer fRgur (Cobranding,
Affinity nd Cause Marketing):

3T fAqURT o SITE &1 febarr i SETMRIRT Geprer ScuTerra! febarr Tt
STITERTCT SATOT ffeht HRUAATST TeHepI-T TEANT AT FEDR PReile Tedl
eI Sf&T (cobranding) 3RT FECel . OiET SRR e
fesdetedT UfSar AR eRer TgTedT axq S0 Adred] Uraiaed 3ied
TFTeT A AN, <Tegl JTeepraT < awe] fdbalT AaT WRaT PRGN et drall,
SIMIS! o T PRIGeAT TR BIAT. T4, DI-HSTHS AEDR TG WISt
(BICAT) I<aTeehi-T a%] fbar Al Ferebet (duplicate) ITIUATIRET 37CehTd
Bl SAMes FRTRIT Heh o8 a¥al JRaal 8ldl. ARIRG U & #erss
febar SENRITT (O a%] fopar FaaT YRaaT el) STOr Gearel e febar
FAATT (STt A%< febaT FaT HRIGT BRT) TredTciieT AedT 31, o ARET
TTST 3TN IT ATHIT Uha 37U ST &, WIS Dithl 9T (ATAT HEHSD
) O ST qpRHEel YaTe TTEl Aedlel ApRaRMT (AT Geeft
RN o) falept, STUTbRT < T YTeep e el aToTRUSHEY HaeT
Ay,

o5 TRIT fHTUT et 3178, SIY i &S GoPro 31T Red Bull, #igd BMW
3MIfOr Louis Vuitton, ATIOT therear gfRidTe SRR Alexander Wang 3ATfor
H&M.

¢. AHTYOTTEHS fqur (Conversational Marketing):

HATIUHD (FaTETcHD) fIUuM & Tl ARG 3178, aRad Joored (real
time) T ATedmiel HaTg ATIUIRITST Chatboat [Fedle - 9 faqus o -
UG BRI ST internet X online 3RIAT typing fdaT S18T deter
1o (text-to-speech) FHRTFAR AT eticiel A FHTNU PR JFedTaT
SNAE] fiesar 3T software application] fdwaT (live chat) 9i€ T ITET AR
PR ART IDT AT Afecl! IARHER el A, S AT T2
TR FHEIE (VTS ITR) Fd U BT A, AT Tga ey ATEhrell
Jgfchepet, Faferd faamell GATT FHINU ST Y18 JTHIEY~ Bl
B2C (Business to Consumers — GRI o D) UHRTAT STRTEIAT
OIS fIUUMTT BRIET 81T, HRUT O J8dh Jaa7 fRaR axa T
qTeehre & fachl HTETHHYT S0 dos areia. AT fSepruft FHoT ffereh

TS BT HRUT JIeRIGE 37feIh Adhy IR T,




3T : §.4 — Chatboat

@I Google.
GHTUCHeD (HATETCHD) IR, FHTSUHD U THTdT 3.

9. GHIUHD YU, ehlf*RUET (3fthep) HRT ST0T CTasT ATeehTell
BRI, S fhes SFTHT T el ST,

oY =T g ATSTITR s JRI JMfT UTEd ITAT RS
3ffereh TURIV ch P AT TV G JAfeeh AT YR FHG
AT 3TN AGd o ATehdlTd.

3. © QUi (Chatbot fbar live chat) JTeeiT e qaieam HRTO=aT
JTYRTR Tl At fobar el RIBRA S@lel % qbdId, ST

]. HHIIel IRTRATEIN | SHiud (Earned Media/ Public Relations -
PR):

PHTI IRARATEH (Peipell "Jch HTEgH" Tecol o) & URig! 38 S
YD SHERTITET AR 7 BRAT Fasdel! ST, AT HTeH e JehrRe!
IR e |ieTeT HSAT T, i 2res, i@l féberm ST, g
BT fohaT UTEehI e FHIAY E15 2rebell. YUT Uep T Seehl T & F:gJeeh
IRIA STUT s AARTD Tgai fHsadT (FHTEdT) A, TRUTRSG st ar
Yl @R febaT fAserT A ATk,

q0. HATHAT (Storytelling):

JIEdigd A UicRae FHTT PRUARIGSH, sie HAH & U el /
QUeE FaTare H1edH §9e / diedd. e JThSaRy AT SfehSarie
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YeRIGRIT HRUATES, DHRATB JraTell el SUNET P 37Te, o BRI
PR, Trel FERAT BT AlSadl, Trel ATl Few T, M7 Jrel e
et SATOT AHI Sllepieft SRy HelTe TR AT0T ARG by ANTET
ST YTEe Ueb 3ATehtich 2T A .

£.2.2 OFfae fauue eRvar oR=™ (Introduction to  Global
Marketing Strategies):

SRR TRIER AR @R1, T UIdedier PRI -1 8 faque gRur=m
TSl IR 3 AT fAU0r & Yo T G 3R S ST
STSTRUST SIRKTE HE<d aTe dlefel 318 W aReedl YReRSAT fehdl STRTIcieh
ferTor QerieT TRe e 3TS2Aes Ucl ATEN. BITaR & el Bl T STNHERAT
A TN TR FISTRYST fhaT Brel Faee QT b T8 SIrTfeied
feITURT TUETRET T+ TRETUT o 2Tebe ATald.

McDonald's, Coca-Cola, Domino's Pizza, Red Bull energy drink, KFC,
Nike 3TfOr StarBucks & BTl STRIfd < 3MTed ST & JIRIRT Fet 318,

YR Ut - IeuTeH, &, fSD1oT ST STferTe & Uedes aroTRuSel Hefer 3R,
STRTfcTep feIaur &IIRUT & FRITfe U107 GIRUIHTOTE TRy ehcl.

9D Josl Fe fAUUrT ifeham quiuT STRTICTe FoRTER ST YT QTR fohelT ATEt
ATEY. ST TN TATFeh TORTERIST fAUUT AISHT BT el 31
STehc. FIpTATeAT FRoaTH T CoIT SATTfie fauur &RUT Tehrd HepRel ATeit
ST B, SIS SR FHH fAUur g¥ie TR el siar. fgureiHr
A 39T Mo STRTIci YU JUMHIE 3 TR SSIRT 3Tt
TUDT Peh Pral Fasd U= SR T BICRT HIT STRTRIIpROMTATS!
TS BT, ST HHT DI BT, ST AT SIS TRV (IS
T, ST TS 3ITfOT ST A1) SR IhRuT HRAT faauor 1Tor fagor
AU CRATIEPIERUT BRUT BT Hfereh ATHI JATIOT AT AT AT

9. UpIfeHd SIFIfad fauue eRuT (Integrated Global Marketing
Strategy):

SIceT SUNTACRAT Uhfd SN U eRUMeT 3ideid dRald deal Ao
RUTIT FERA™ 3 < U AT, s SUTG-T ATal dx faqur &R,
fohmre 3T foreoT, o foToTT 31T RS IR ERUMCHS Oedh § I
SINTIIHIARUT STfIVToT 9T 3TTed. ST STUNRIRYT WRREY  SRIRI el
et IR HRATT AT 3N SRDHMT BRIST 819 Aadl. ThIcHd
STRTCTep =0T GIRUIHS STeTeod SHEY AT GRUTE! o6 B, SATD
U Tl UM G0 el AT A AT & ol
TPARE! SR I fIl Mg I ATEL. Sal Prplpiell &l
3R, IT TR SRTfres fAuur eNRoT fIamRie et 3178, SATTed forqmToft,




BIRIHHTIT TIRTNDPGEAT T UedT FHI 3T

IRfd TedT SIFTfe faue &Ry Yfosard Sufier 3iHelTa 3MuTeft SiTcitel
JATIOT TR THBR ITSYUT BedT STTset. TATHT, 37eTd: SIFTffe fauur eRon
gaN 3P TPR SWleT 3 Tl T GIRuT fIfIre ST Jfor Toeicad

URIREIAITIR TIR el S35 2T,

Q. SIFTfe Seures Aot &Rt (Global Product Category Strategy):

ST IeqTe AUl GIRor & SIRTfcres fuue gRuIre et BHT Teblepd
THTT SUTY 31T, I AL Threr AuiTed TeT o BrIeT fHesaar Jar
30T Jeare et febarr by Srafea ATegeq dl. Siegl Te
SERTERIT T Svftclier fafdrer AT e HRUATATS fhar Tonfe sy
AU qUT HRUGRATST Iura, SRR SATOT SITST ATl Qrarf+ien eeel. dgeeiir
wUee (multi domestic — JNARTSET fIUoE g, AT FE NS
IUTET PRUR SNTARAT 9 fAGUE &R0 T aToRaT, AT L1+ D
ISR BU, I lleraeanemeiy Rerd), nfor ciar TRem aier <=
SRERT UfTE, 3. 31 I B Tl 3o i Searad g1-an
JINTRTT T&M RaATd) ST SRR STRRERRIT AHI: SR SIof &R
RaBRATT T AHDHIBRUMTET T A& T BT STSIRICe P BRIET
AT, SiceT IINTRUSTHEY HIST IRFHMAT 3T 31T Y &= theh drel
fFerse fHTT ST deaT & ERUT STHNCAT BRI R, 3D T TEIC
JENRIET 31 Sh Fgeeii fAuvH SRDIT SaciaedoR, TS doR
URRIATAR RUUF gROT ATdiorT Ho AT Fonfieh g Ferr
RIS TCT o STRTITD Ao JoveT AT,

Nestle, Unilever 3ffor Procter & Gamble aT 3 31O eRIC! azam
3Te.

3. SIFTfI® frMTT &R0t (Global Segment Strategy):

SUFRIRIER ST fauriia gRO amaRel S, ST Uara faqmTelr 3
QAL Thr ol 16 PRUGTAl U Bl IR <gred] UTedhid!
AT AT 3R 2Tehct STOT AT STHTET dUR SRR o 2Mehdl. SiegT QTal
TR A8 fhar sifenfie favrmdier 7efier fafde 81t ARfd (niche)
IINIRYS fébdT f9RTTa ARdleT fTeher faepRacT @R, <ieaT T Hewdrd Sl
TTH 81T, SIRT STaT HAFDIPRUT ST 3Rl TRT, JUidur ST T eI
g1 fafder q¥, she fohar STIfeRTCi=T SrgAet <get 3 a1 fepruft el eruard
Icl. IUTeY IRTcTedT YITITTE T STSTRTEAT & febarr 7eae 9w febar
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affenfie famTreiier fafare qifes aToRTATST eHT Tef o FaTfde 3Ry erepd.
STRTCrep fagurTea farae, fasTaTrelt RUHIT ot 1T 31T,

. SIATfae fqurT fieRT o€ 9RuT (Global Marketing Mix Element
Strategies):

T YR FTRIADHIAROT AT HROGRATS! fhva, faamor, T, SfeRra,
HUOT 30T IUTe I8 dafhed fAUUr 8101 Seahia” ofel dhisd dhet ST, o
37eI: ST fAUURT T3 318 S SUNRITT e fauur &RumTer Se”
ST STTTERIE SIROr SO STRTICIh ST SIR0r & Jatd A9 €IR0T 377ed,
TR SR JHRT IUTeY AeTd GRUTACETS ATIR dBell SIS A, fIqor
frsr o oY Ted, o fyd: wfherelt SFTfid aifdhe aTediFT IFR ST,
GTADH% T STl hRUT GHRIGR el ST, ATheTel! STRTfeh Eeat
STRTfCTeTepeT ST ST QTehll. TfchelTet! STy ATfeci depfa HHHT eRum=aT
AT ST fereaT HUTUT GRS STT{ThIehRUT Uy STe9eh 3T

Y, SIRTRY® JUTa &ROT (Global Product Strategy):

SITfcres ST RO THBR HROMIT 3 SRR HIgaT FHIUMaR
SCUTE Ue el 318, ISR SITHRIT HYUT HIich-T RUATRT el
TRIAT Y, TctleT HaearedT JIT fhaT arefidl Uy IRofel 3178, IJcuTa arqRTeT
31ct, I AR fUT Mg IUTE BRIGHAT Fd SIFIfD IcaraT
GRUHEY 31T <1 ASHR HRep fhal JRIGTINAG FHFIT: THTH
IARIAT B, S IcUTed GRUTET FHDHR HRUANT IR 3RTetel
SN AT SRIRATET BRIST BV HeedTd A8 3 & IJTRIET
RS T 31T JfTeRT 0T ST 3T HHIadHT Icued Gard TaoH
TIRIST S BIl.

€. SIRTferes SIFET €NROT (Global Branding Strategies):

ST SIS GRUTHE SFRRIT THH S'€ A9 fdhar fivg aToRor i FH1aer
B, STNECAFT 3D IITRUSHEY 373 s Ardiear T wrer gor
SRR 31T, BRYN T 5 AIER PRUITATST HIGAT FHTONG 49U Ieiavren
39D IRA. SR FEHRIT TTeeh ST S9N IR PRl SRAcile] TR KN
SSUrg gt T 8195 T e SIfie STST GRue Heell f&eTr S
BRI SR € AT IR SUTETed] HUHI 3Tel TR T ST 5SSl qeadl TR
9Tl

SiegT ERIT U SFTRIGT SeRT AT WUeia Idd, degl S ST
RO T TEART AT, SNARISCIT &R 0T T fFRIdadiferds




qrIuIT STy qIoTRIC T ATEDNS €l ST Hecard! Svd PRul IredT
HTEHI <M1 SITHRIC e a9 U6 &1 AT O cgiedn rasiast
ATl Srerge 10T B, 3fellehs AT SeUleMIS! SFTferey SET
3ffeepTieres Hewqul 8id 318, BRUT faeell Segl Uear MR SR
3fferep oMl BIT 3MMEd. 9%R0TIT SXDBRAT FodTilel Ifefedawer
IERIGR BIUATSETE, Ud JRIT AREAT PIal Seliciiel g JTeeh UfdH RIS
seefl aRR & Sfor & a7 sedl qruRewlel o 8. SR
AT ifepepeiges BPIET YTee IVIATET STTERT AT aefaT SUHNT HUAR TR
BICTTCT IRV T AT e UTeRTeT 3] 3fTetell STl 0T & JTeeh <Al
STERUME, ST ST SRR STfRRINIET Gu R R w=if=n
AT SRTAT AR, < AT ST UM STeeie] 2T,

9. STRTRY® STTf&RT eNROT (Global Advertising Strategy):

FHFIYU Ul el AEglell UETEN aed] SiIfexld SR el ST
grepcT. TNTTY, TTET SENRICT &1 red YTy PRUMe e foeTor
RTGIT AETET IR H% bl D TERISCIT ISR FoR AL
3T T AT el TR, ST T 3eh TAT+eh 58 AR SleT Ted. AT
Ui ST T s JNIR I A A IS & ST
THRITEAT GBI BIFDORS SRL e, T, TETE JTTTHRIT TITRT
fafdre fawr (qarn) fohar SfERIT GIRUITET BRIET BT B3 ASd, S SAMfID
TRIER T ATeeh AMe Huared] GRUMEGH FH10T St . SieeT Tre
ST STTHRI WhARY RIS SEUTT=AT AT8ehRTS! fghT SRl 31T,
e8] STRTfCrep STIERTT eyl 81 Jarad Udfd F8u JHR Adl. el av]
RS HRU TR IR, TIeal SIexT PRGNS Ueb HH hedT
EEZRRETNIRSISZNERE

¢. <iftrst SrTfes RqurT &Nt (Composite Global Marketing Strategy):

3MP SIS AU AT AWl auie (FRIS0T dhel SRIAT STTUUTRT 37
3G AT Y, STNRITT AT TG [JUHUT PRUIRATST Toch Teb AT
¢RU IR 3fTed. ToTd), IRAfdd SeIRIASNE T Hral SeRTERRIT TETelT
fFerse gIRuITaTe TElbR P el BRIATEN G T, et 3 faeHrd
3T 3MME T, ITNEACAT FTRTST SIFTfeh TR0 EproT =T FHIRYor
JTORYT AP AT PRATT. VST IJUNAERAT RRISERT FRER I faha
STICTT T SBTUTRATST STRTICTeP 518 AT TR AT SRS SRl Tare
TATE € YIS STl TR, AP, 3FIeh AT fafder ugeirar wHTaer
SR, TRV AT ApeU-Iall ‘T2 FEU Halleel ST,
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Q. ¥fcH® SFIfa® fIuur eROr (Competitive Global Marketing
Strategies):

TGS ST fIUuM GROHEY S UhReAT Ugdiar JHher gl e
UBRIC, A2f 3 eRhIqU SITfcTep fAUUe g 31red ST & SENRIeT
gl STTfcreh SRR Yepdepielt Tl ehvdld. ST bR, TEIE v
ST [T9g SIRIGE SURRKIRRIT U IdMd, & URRerd s=am
TNTRUSHEY IRAR TS,

Coca-Cola 30T PepsiCo AT STl &M HH% 2o ST 31Ted Sara
RS RIS g 3¥fclel J§ & Sfe FfcRuedideier Jafd
aTEfepTes ATetelel g TS

STl SEINRIRIT GebT &TciIeT ehieTed] SATIOT JroTRUSCIeT ReefiT e ga=ar
fevrmeiier  Reerclier  GURUIIST 9% gepdrd.  GRUITHT,  SFTRTc T
SENRICT T TATD ITNHEIVET fereh Forge HfcRaelf g,

STOTRYST el TR TR TT6x ST 3MTOT SIeaT efaradhdT Maead 3
degT fafdE ugdiT e B0 UHd eRAN. FAATERUGU,  SERISERT
WWWWQWWWHHWW
SATOT AT SR S2ATHE BATCIUT b1 YUl BTeTeret e (@aﬂ%r) fereperrer
& REVITTHD ST AR febaT LT fTITeR g RIS areaiies el
PO FIIRITIR BIVITRAT e gEe] TS SARITET BIURT HRIST IS
JUTUITATS! fohcdeh Iy ANTaT.

§.2.3 ISAIE TOIRUST FAeT HRUITASHE! GRUr (Strategies or
entering the Emerging Markets):

"IEART IOIRYS" BT Tea 2T AIaeAe AT BRAl, SR &l
3D a1 Sleiell 3rFaT AMfoT e el FHmne fanfi srefereeera
e ST, ISAYE IINRYST FEUN 3 < O “fdeeefier A
ReerfcremamT faep I 2T qiRacg Reerelie A ST,

¥, SWE doRuSEr ARMA  (Characteristics of  Emerging
Markets):

ISIIRT IIRYSTT RIS Wetlel 3MTdpeiil aeifdett e,

9. STSTRTAN 37eTiadr (Market turbulence):

RIS AT, STEIfebAdIcier dacT 3ofdhar =™fifep aMuxiiges HTTOf-
YRASATCHeT SFTUTEIT Feel & TG STRIc el SRR IRV 3 bl &b




SISINSICRIIURS

.0
>

TP : &.2 - ST, IR, WRa, A 37T féror anfdpest
BT ST Tl Hafel AIGAT SSART JTSIRYST 3ATed
. g&r T IaaurhTSiET Wureaar (Potential for growth and

investment):

R JIIUPER 3Fepal ISA <ADS AT Fod URATedred] ax1Hoes
BT BN, Tl qisTeredr BHARIS, o S PuI-SMETRT
IR 3feNfies 3refedeRdehs WhHU PR ATed AT DD
YRt SANITehS HIGAT THTUITG HiSTeTTel! JATaeehall IR,

AT Toefcebce BRIST U, 3 QT SiHd Qe HHT fhHededr av
fFRITET SRUTTER Tl o PRAT, SATS (YPUT) FeheT Q2RI IedTe (Gross
Domestic Product - GDP), IRe=ar fhet anfor sav anfdie fceriard
SRS

3. 97 3@ aréiar SX (High rates of economic growth):

IE TRIRUSHIT TRBR A ENDID 3T Fee M fARearre
TTAT UMY RO GIUITT 31feIes TaIaT NI, 3T SRISATRT, SToevels
T I, aTeetel Taud AT JeTRa Uy Jler & [ 37
RV BRI 3Med. a9, A <21, Sy T 3MRepT, ST SATOr SUT a1
ey ofter Siten iR 3ol areia &x &1 Fifed 3.
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Y. XSl I (Income per capita):

P IR Jeciq Bedrges, SR QAT Jofrid ISAGE RIS
SRSTS ST PHI-TEIT IRI. I E 3 fiichienvur 31for Icure ufehar
IISAVYTT JHeIcid e FebeT ST SU~ dIgT ATd TRSlg S|
THIU ST&vig d1@ BIcT. PHHT SRR I~ SEIe areid 3Td JENTe! IR
TS I .

3. ST FIRUSTATSHT fmur Rur (Marketing Strategies for
the Emerging Markets):

9. TE ITOT HeJT JISTRUST ALl RO (Enter Low and Middle End
Segments of the Market):

I JERICR SENKIFEY 3 e 3fel 3ME $HI AT I T
Qereefer T STTOr JedH STSTRUSHT WaT-gfaem YR fofer S aerra.
AT QTeaT, ISRy FHCI T fauRid, qERTScid ST ST Praet
e &1, fafer &R Il faehT R0r & JIOTRUSTAT theh G &FTaR o8l
Hfed FxoaNeT e HRISAR oMe. I Ridd SSTERU FEuNT ST
STRRIET ST 3 ISAT Srefedaelieliet q aFTaR T8 Pied el
WWW&HH@TWH@ qROTFHT, aﬁa@ﬁﬂi—aﬁ—aﬁa&{
3P MRS A, fGNa: AR T SO Heam IR fTrTids
(8FFTeR) Tesdrert 3MTe, STer T Aerofiy J9T fAasTeT oTe.

2. fyeiFiaRor 3nfor Wures=m AFf FPHRU (Take the Merger and

Acquisition Route):

3D IS IrfeaiTeliet TiTaecHe FIhReel AT ISThI FEHNT
U JERISER SENRIRAT WRIGT PRAN, SAHS <l giaT eqasar
AIIAUATIIRIT HepIATe. JFeTT GRFRRII T Terf~ies IR TRIER!
PR BT STOT FRATFP FERT UTH PHH QAT [hall TR fet=1ehor
o QTebellel. & I SFeIqUT 3118 RN TTfeh SR SATDRT FTf+ieh
ArepReMTElAT TR SISO AT AT JFTHa AT ST JTERTER
I IS IR fRepes i GRUT AT AT i T BRI
ST, S I Bt T Bloslel SFTHaet 318, IT YT SAURET Teh BrIaT
3T 3712 I, TGRSR FTNRICAT SHLATHD UG (AT bd el ST
AR T FEATTHSD Ul fepTy Ul S8Ry T

3. gifred Irgaor T gRE @leream@r amR #HROr (Display

Commitment and Send Senior Talent):

3FTh TERTSE T ST IS SN (eI Sergererd TR
AT AR, FUNSTg o AT SSRRIEIIT HIeHT PIvcTel aivs fsar
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g P YIPER—IG AR ¥ [JUUHRAT UBRIUeT S-fau-or & 3rfaer
R fauuFTer A1ee 31e AT S-fAUvFTHe PIvraTel Teprer diet
T,

FenTRa AT Feer: $-fAqurre fafder seprer garia arfedt Mot
PRUTC 2 AT, Ahel.

REORAATRT: $-fAUUHT Jaid Jecard df2e w8unt & el fobell de
TG 3. @l aReedT Afcifehdm ST HpRIcHeD fewquar forg erpard,
9Tehe.

Safehep fOUTT ATed HROT: AT TR JATMOT fAUURT geacii, ATeeprelr 314
gIe Tepd U] SR Freanel o qufhepRedn dietd 31Te AT & Ueh
HETET PrIST FEULT VT SITS> 2Teha.

AT THTUIER STUTET ATERIAR ASeT: T URT BRRA B
NG

TARINICT: Sexic JMMOT $-fA9uRT AfTe & 311e &, IRTST FaoTyur SfTfor
PIUATET STSIVNIART T PIUIITET fSHTUMEReT aTIReT ST 2Tehal.

9.2.2 $-R™uFT @ (Disadvantages of E-Marketing):
3-FIUuMTr PTET 1T JEIAvHIT 3iTe.

9.

TASATATER SAAGT: -0 QUITUT AT STTOT Sevricar Jacie 3R,
3FTET fepReples THRIYos JHY HYUT BTHEDIN &g ehal 0T IR &R
NEI

SIFTRIE ¥t -R{UuMTe ST Icuad T Iuaed 81, IRy
I TepTd ATAUIBIR e TR ] SUTeY SIS TR

MO 3T FRAAT: $-uvMMes ST Jyul ATfedt Iuced
o8 FRHT0T BYeT; 1o, o SiTHeTlg BRI U RaT JTeed] i e
HTTETAT T NTERTD 3TE.

fa woaf anfdr siftres aResfwaT: MomaT Snfor JRigrkar ar e
qreffer faeR 81dl, degl URESie 8 Hed cdd Hecard PR PRdl. Wy
TG,




Y. TGN @H: ITSIAT I SSAUTIT difidh dTaTaRuITd, 30T AgHT
AASTHIRAT T STERTd 8107 3Teh 31Te 30T AR g Tel=T
& U HETT 3.

0.2.3 fefea fauur (Digital Marketing):

fSRiceT fauue =BUNT SelaciMd SUPBRUN fdhdT §ec Irem o fau=or
8 ey 8. SRR a7 aaHae it vl amedielt Harg
ATTITATS! f$fieer S Iiic Tauora ae ST, AT, $-Het ST e
HPaR2I® T aTIR HRdTd. I Jodt TN oAiehieft TR Feer fRHfor eor, &
e fUUHTRIT Pe I, TEUT SUNRICRIET 79T 3Mele
RTUISTER o 3TR<ed 0T ax1 dTTet, ST fSd1ult dld < SR
IR d5 ETeTadTd. SIRT THTaT RIS STRAEAT I YhRTAT SCIIT
STERTCT FHET 3RTeledT fSRiee fAuumTaT Afeha aTuR FHRUT 3aTd 3TTe.
f&fieet fauur =gurel “AHTey UTee e Igdier de ST 3THellg FRIUISER
gl T FRIUISR dle Jrevgiel 3He f$fieet gaear 3o
ichial aoR axu B fSfiee fquummed Sdavers, SETEET
e sfeT, fsfiea Sfermd, -7 fauvE, sfiFargT ArfediufaT amfor
NG Pral AT FHICE 3.

Jerevumef: Nike #MakeltCount Mg

09 =T Foardiell, Nike T FHISHTEIH derscer #MakeltCount fSRieet
Hﬁﬁqwaﬁ?s‘ﬁﬁ AT AT FraTd TR ST BT AT AT Harq
NIGED m?ﬁgqgsl feefSat g P el Bl, fTe QT 93 eimele 9
IEIAT Ve STITATST 38,000 HoAiaT YIRT hall. T #makeitcount ST
UAR T, ST oATRaT AEHIHT SfAex 3T Instagram §R iTT UAS Ho-
3ATfOT 2fde U1age Q3R Pell. #MakeltCount YouTube feafSalT &RIReT SiTar
3mfor Nike ¥ 2092 TEA T AFIT ¢ % AT SF]¥aa. SifqaT, e,

depiep AT gk 31iep fSepTull AT HEwerT Trre i T STeT.

3Tpeit: 1.9 - f$foreet fuur - Nike#MakeitcountCampaign

|l http://www.footy-boots.com/files/2012/01/nike-make-it-count-rio-
ferdinand.jpg
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0..% ffree femumTt 3RTEX (Features f Digital Marketing):
q. forvTorT:

Qe BTl STl STTOr T et AT Hrer=r quf ehRUIRATST SIeT el ST,
fSfSreet fauur & 3Rie ATeehiydd Teruare THTEl ATeF T8, STfexId &l
ECD el IRSIJHR deeid 3Rl ST fSeprofl ot e fobam A et STt
1 fSepToft T el febeT Al SATfERTeT ehRUT e Ovdl.

theh el freThar, TS IERART fohaT G2t it IcuTe- fohdT WeT SR
fagy erepct. Ut dY AT SIfERIT AIEH, ITEROMe, STHeE Pioer AR oy,
I fShdT ST S8 ahve 9Tehet JTTIOT HETH UTEDh UTH o ITehdl.

. T

URUTRe fuurTelt JomT doar, fefiee o & STFRivd JawH ST
AT WRaTdT Hosg <TIrIIST JerH 3778, fAAd: oTer e f$fsiee
fATUIHTRAT UTeT=ar dTd, RO 8 fauur  fhwriaeiiR T ardle wRarr g
R,

cferfeas, JfSam, BIfST anfor HeReRier SRR T FHTSHTEH, sAThiT J17for
Y fAuuTeRTer SITfeRTCTUE T JerT 3Ted. Riaw, & fqume gaiy bas
fPHRITiR FHATT R I HRIAERRUT S¥leT SRIATT; SR 3Yett ST6T 3R
ARIT T fIuu ggder 31Rdca 3RACT STTIOT TeAT DI IET PITHATET .

3. AAUTCY ATEHIT AT
STERITER lpaeded] AR AR fSRicet fauumr &R FieRs b

ST AT STfNTdeR & v TedT Uh Ry gl TlepRTe  JATfor

K EICITNISH

STERTCT AT YTeehd o, foifT, T, TR, St a7Ifor Urer=a=ar SEReR
IR BT ST ADT. TTEDIT T I AT ajaeerd 30T Aeidaeta
ST & ST FENRIEA poleT SIERIC T HTEHIT YTH Bl

8. @R 8

fefiiceT R(UUE & Q9T TT8hMT <I=aT UTYTI=AT YRR 3TN
PROGTT YIS BN, TTeh ST fohdT JaT Sex-icax IEdTd, HRUT T T

IETET RS I JATOT deffere o AT A e Huad TR <l 3
S ERISNRECUCU GRS CIRE $C<"IC I ATYYT SITSH AhdId.

g, f$fieer fauue & aRuRe fuur ggdivear gu S et affor
PIIETT AT 3 FEUITd AT,




Y. JTEPTT T Saor:

f&Sficet fauumTr (3ietrs fauuH) Sfew aremielt dae go B0 & 3R,
f$fSieer fauur & Ue smafe fauur o aimg, ST UTEdT awq AT Adihs
STIERTET BRI 3R, deal fSfSieet fauur 8T Yo HifTell Tai F8 U T iRell
ST QAehell.

Q.ﬁ’ﬂ‘i’{I’W:

M ST TeTHIARUT ST $-8T fauur TRy fafeer fefieer fouue uer
M, O SrpTod SRS BRIk 3% ordbard. fesfsan faqus,
AT AeafdT, st mfor ARl Y & 9 Arem smed, St SeeT
ffTeeT arRdca MHTIT HRATT ST eI TG AuATT Had $H DA,

STASRY ST 8T ST AT Uil FeT il ada’t fS$fieeT faqur & yardt
BIY ST SR IRt HTeeh fEfTeet favuTom=a ATed= i avq ST Saaid
qIgTerIe. ST FadI TTeeh ST Feherefeslel] We Sald 0T AT
TfeheT DIUTITEN DIeTHATET AT,

9. ST HISTO:

TG FHISTHIETH S0 TETRID  JATSThle] AHT UTgeh FhaeddIell He
feeIMaR T YTeehTel T dRxjecrdl HI f+ufg arme gt aArfedt suarardy
JRTeT T TP PRI,

T fINOT EF Ueh HaT 3118, ST STFRIFIT ATeahiedT aaaered IR
Aifecl Iuefey o SUIRT Hed pRd. Qe ffire Siifexrredr fbar
PIUITEl fAUu dgiedr g9Er Jedien ®od, fSRice fauue & @
NI JTedbleact AR 3TTOT GReft ATfETT JRaUIRT e 3.

9.2.4 TTNFE U (Experiential Marketing):

ITANTep 9T & AR SfcTergeT faqur #8ULT & 3fiedier 9Iid, & Ueb 3R
fAUuE & 3 O FTESMT Qe IUreTHed Ade JaudTe B B,
YISHIT, ATHAHD [JUUF & WD I @%EET PRI Jeldrs T
ERSEECEN sm%r NEIEECEINCIUSINC R ﬁ&‘cﬁ QUIRT e TR, A
SeRveT ST s 39T & ATl AT A e T AT,
STRANfTep fAgur Shercs ATeepIHT aig Saret ATal R, o ARAR T GERUIT <die]

T 3T TRST TS IRT T St aXgTeT .
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9..§ U faqurTET GRTEA (Features of Experimental Marketing):
9. O o7 A 3T T 2T B

3T TEIG GRT I, JFE Ueh SENRICAT Tlelad MBI Sl Urebld o
QRS e g T a1 B, UTedh el Ulold HT0AITe! PIvrdar
SART = ST TATIeh ITUfT AT Teehg T Greverfar T o5 arepara.

ST AT T8I AT aRfe TG TR PRogrrdl Ferf+ep faawor
AT FERT B Sebeilel T AT TehR SN AT ATEDIT DIUCATEN
ARG & fHodeT e,

R. UTMERY & SrgvaTcHe fRquMTRITS Sche Hell HeTT & 2Tehal:

TRy fAIu AfERITST SR STURRIRATERIGR AFIGRT 0T 37T Feedre
. FHST, Jrel Il Sxauas A IUr fdesdr, SMfor e
ST FATE TG AT IROITATG! "Fead R et ST SuariTst
fSemToT, T & TcH T fSHIol Agcara 3fTed.

3. T SATAATST SMFOT SATHeATST Sa! TcHIAT THTAT 3R Al

YTedh avq AT Adideet Frar FHT TS ANUISIR ch HRUGT!
AT S FATTeS, JTHATCHSD [AUUHTIT HTETHIIT STcTig 3T SHTthetrs
T <ogTedT RIS fIaR PRUT ey Heeard e, Furdiior
fIqURT PRUFTATST 3T T 3R PIS 3RAelell FIART UF B Aball o
IR FIEIUT qUf PRUIRATS! AT I TbT o Aepallal MM el
SCUTEHTE HIthd T9 <M1 BTSR Hodq SehelTel. TITISHION, YT&DhiT “Hethl
PE TR T GH ATIT HTETHIIT ATEDIHT AT AT AFUART T
el TS Apd, RIS, a1 ypRe gfh & ihersT fuuHrSh SR
PIIEITHT 3.

$. § T8 I TT S1RET SUNRIAER TR SIS 9Tehd:

PIUITE! STNRICIAATS] STHATHS AUV & He<are 5% A, [, T8
SENTEEAT 0T T2 JLRIEAT SFTHATHD AUV SR BRI S Aehel
DHRUT & PHI GdID 3. SeaT TFTET 8IS AT AViGR JATIOT M Tegai I+
PRI frepadT JeaT T UTEhia] HIST T9Td gdT.

4. €I Sfor 3T aRRuTrTET riaT 9o FEaT AT

SFTHATHP fIUU GRU & FARSID ST SAPYd IR A, W
IR e 3fer aTfest. giRurH, sedrdt fafre Ifew aRwfte s afor




ORI fauureT A TPRUIIE & Jedl B Bkl & FeiRa B
HECAT 3TE.

SETERUMY, AU U Rl FHISTHEZHTER BN el 377 & TUNg
9Bl JATIOT BT TIRUITHRATST ST ToodT HITSHT T 2Tebell.

U<h haes URUIHTET ARMET 807 IR} T8 fquur Aifes=dt et o 9@l a)
TSI T T ATEDRIT 3MoRgUT et TP e,

9.2.19 31Ty famur ARSI (Hospitality Marketing Management):

RAUT TG 3Te. T(Cre &A1l fIUUI AT EicepTer 31 AR He<d IATe.
RS AT BT JIRT BIVRITS! ATeehie! (8T I S0 AT eh
318, RN T AT ATeeh Y- Blcedd ST0T SRS HE el SN,

ST febaT EiceTear SezaT IU~Tedl o % Wi Y-RIgRT ATeehrdr dIc]

3T Srehcll.

Alfecd ST P, It fagoe O O SIfeRid TRl T TeaT SUghHT
(ifsharem) FHIEY 3T ABAT. 3D Blcel IJUNEERAT T HThetrg AT
gcvre faUue & SIEl T IRUIMIT YT Rald. SSexuef, TS NS
fs1ad e warEm fAfde fSaunaeT taEel fafde fsor wRE Heamar
AT fI2TY Heefel SUTRY SHTTeTTgT I8 e 2T,

3TTcred JUNRIFAGR TSI IIHTes "SFTHA" ITH BII. 6 e fuurT
SUPHITE  SIHI-SMEMNT SR aioR - Rul 3f[aegeh 37, SR
SUFRIFT & SRIG fel Y, T Fald FEHARVNY &0T IR 6 QrebelTe, TR
STERTITR TN FLRAT BIefler.

SUNRIATPS AR TSR fUuE AT [UaRT qgml Rl
WTTITHHTOT TR

q. AISI fgur arequr:

IR SENRIHEY SRR U6 & UM PRIFEI0UN U6 ST,
ATIRISR, TP PIIciIeT SR AT HETH (U0 T SRl STt

AqTah UTH hUYTIT YT hRATd.

ISERVMTE, PIET IUFRITAT AT AT AEHIAT T o] AT g
AT Y HeIHII UTH o B o FHASHETHER JATRE BHRellel 07
HPRIHD JeIHGAHeS T UTedh AeUar Hed 8. e dia AU
e YTddlaNlel STAUIS TR Teld YSTeR Uehe P ehdlle. Aol 3Fich
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IEIRET AR AR 8T JEeaeR Aleld JATelell 38 T4 Blel
IO ST o] RIUISTIR el ael YR FIex oo o 16D
feoseet 3TeT ATeT. ST T YTeehial MU I+ ATgehiT SHSUar
31T IUGh 31TE 3 FEUITS cTRIC.

R. TUEPIAET AT TP

SN Tobeh ¥ fepT IEVAMNAIST el 3fleoxg HHfur oy
e 3Te. AT FHIY AfRIeTell IBTe ok U arem Samed
FHEHI 3T, Airbnb 31T UberEats ITEIT ITOR A& %o SR STR
MHTIT FIUU BHRE et SIS 2. ISTERVMT, TS STFARRAT e
IEJD TCAfeh SRIY. ebdl ST ARSI o ST b ISSIoRl T
IR aTRSE A B QTehel MO AT FERAT At SERIRIT SR
SR A8 UTH P 2Tahd.

ST Tl [quur Aifedear SR GWeg Jecbrd! 9e B9 e, T
HETIT FERAT ILNALRAT el IR I AT AbIRTHAR TRl o ADT.
IeTERUTY, IS fFMHed 8ice g™ Ripuardt afers ol
IR % bl IO T Toel GUedFaR ared] foicdrepg <
IUIEARIT dedld IR Odell S bl AT Irar BRIST T
ST 1 ATed Mo fquaRITST 8195 el

3. agercar aRferdtelt Spee =

S FIHT DRIH WIS T PRI T feficet fyummed Teebra
WG T UTH BscT I Prerd IbT el exifred Ao aror ey
el LY Fdd GURUT %6 qebdId 30T AGR AT BT
TqTcHe fPeITuT 819 o THEHE S PleT [ g DN,

IeTeRuel, 9o UPT I € UTE8d Sevcdy H@eicdr ATfediaT MR i
gicel faSdTd. JT AEHeT DIVCITET T TR AT faqur ugei=am fedi=
fSol ST 91ahd. i, SR SENRIT T 3iiHerrs Fftsma Wfeedt o) e
T YTED ST SENACDBS ST T TR Juf e SehelTal.

IRIAT IeaT T Prat AT JTd s PIChRIY 18T fEet grfar.




9. STHIIT HeheTwIs T PN

frure wferdie fefiee fauum arer FHTaer 90T &) ME ST g e o’y
TEUIY AN, SR WIS SevieeT f$fieer fauue & eRor sRdfiaR det ok o
eI 3 AT Gebeilel o AT fSRACeT fUuIHraT aTuRM™es UTH STrel
IRI. JMMYSIT T ATEHIT TG ATIUIRITS! AHoRAD IR PRI &
f$fSieer faqurTe ufeet TR UTSsel TR, Ul BiCeTdHTur ISeR 30T
IMpYe et JeTse IHIU B HIGThTI 3T ITU JYATdH M. JTH
TEHMT TfIE MO TadR SrauraT THe AT uifes Irt WE $wor
3NERS 3Te PRV SR ATeeh IRTHYM! 3¥ciier ¥ el o J: el
BICeTeR SIauT HRUITATST AUIR TSI

Uniquety Peaceful,
Beautifully Restful,

A Derrvwy Lot Dmy Gt

3T : 0.3 — 3T RO ierfer s Wahawers (webisite)
|Id: Google

SEURTEERAT T fIdaa stes UfcmT FHIIE aROr JMaedeh 318 ST 9Ty
I IR R IR T v JoMd ThRe aTfar.
APaTAS DT AT Ueiibs T Ahawiedrdl oaiedr  MMid
HRIETRITS! ST dToR STeT UTfasl eNSardTd T Ahaveld™ AR BRf
PR JATRID 3R, JHY AP TIE, JET 3T FHIUVIRT A SRI0T
YT 3T IMIRID 3R,

2. ScoE AT STfea frmfor o

JITTDI T STTRICIAT fAqu RO THISHEIH T IS geh

YT TTEh PIUCAT FHISTHIEIHTGR SR dd TTAddld 8 HIeld o 8oy
3TMEeTd MR, Pinterest 37T Instagram AR UG faAwa: gicer amfor

- fouurE
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AT HTEGHIT clle <GTedT SEUITel Wit WIedTe Pic! g a2y PRI

&t SXd et Ueifd @ arddrd. Airbnb T Instagram QTITT AETH aTaR
HE<aTT 31, & Udh 3 RIS 31T SATAR RTATTes TaTdT He I35 STahdd.

3. TS AHRIG BT

roTedT fSfieeT FTdiel sk Tee sl e 3T FeHTu-TedT JTHRTER
T PO AT IURACRT Far IYIRTT Mot & FeiRa seara.
gl AT AT SUNT SRRl A degl o T Aifdedr oied

TR faaTT S o SIuarTdT QrerareT 3R,

JMIIT SUFERITESA $AX ol DIT TUIATT TR 3MYer R S_9T qonf
JMUUT ARTIT HaT USH B MUell UfdsT Jaq &% adbal. FHTef
HPACADER R oAl JHIEEe DI F8UT ATed o UG JTEh AFT
ICTeAT G FARTERUT ol f+1ufg B arse STfHumRITeT UegxRk <o
3T ATe. AT FHTEMT TEDHT HDRIHD FeIH/IHIRT e
PRUIN Igth PRI UTIel, SiUihRor] DIUCTE] TDRICHD AU &
HPRIHD YR T Blga.

3. ArET U= SmaeT srfereiiAT frfara oo

anfirer o enRomred ARl o & wafd wreeR ggdiidT we uegd
3TTE SATFOT T IV QAT ATaT. T Qe URUTHHEY 3Tdel SeTAelT
&ted ST AU IV JATIeIT ATEDIHT SATET TN FHTETT I e,
3T s JerrId! JATav) g Aare faeRor e STEld & iR
TROCE T TR 378, A& JT8d UTH HRUIRITS! Jarad geardet (fhas)
3T RO TT ST goiTeaT AT ATEwdielt 9T Hare |ree & A
feofer 815 arher.

SEAIT ST USTAR Bicdl SiSTl Ufdel dY & &l ISl I AT Bicerd faavur
3T ITHUY Pl IATe. AT YBIR Blcel Falerdied] Felrad!, SeHaed
SRIAHT PIUAT HeAT AHSTAIT HT ST JredT FRIBR™AT 70T SR Hrer AT
TG Te5T .




HOTEL INDIGO DURHAM SRS
jLARGE HOTEL OF FHE YEAR <477

® o
ot ! =™
3,,';,,
Ce \1?« ;
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4 II§
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: SILVER AWA.RD

CLAIQITY HDUSEKEEPING

3Tl : 0.3 — Wﬁmﬁaﬁeﬂwwmmm
STfeRT

| Google

ST & STaTa Sdef uTfest i, AFEl o & wep Sredrei AT
3RTT ATAUT TRy qROMH FAeUITRIT 3TUaT SRl ebia 3TTe. T UTH BRI
PRUGTEAT BRISPHTCT b 80T HecdTd 37T,

4. 9mrer SRATATST AT RUT FHROT:

SarRieET fefved anfaea fuum geieM e siom Refrad! srde
318 BT O qUIAU HET 38, 37Tl JNHDPgEdT JaTNT ST 3Trey
YTEPIATET [AUATEAT 3eh Ugall SUTed AT, Ueb Horgd e TTfoey
PR & Faiaq FEwrl MY 3L, YeD Gredl HUepred] fevar THIEHITeT
ERAT SIAUIRITST fdhelT AGUITHTST FTTeRAT SRIUTS 2T QITer BT ST,

SIcaT dlh Tl SSelel s STIUT AEPRIR QedTd, el e giom
HETHIPROT & T SRR Qe aRuTHeaT Qi i sRiearl! Tt
PR ATMOT & T HEAT UTSheT I,

GNGATAR, 2 et aRUHIAT | farerepte! SiaTel 3 3% foreter UTH &,
SN T § AT GURVIIIST 3Ieh STauer MMed, o STt ers ol T9a
CIGRCIIE
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2R%



TR ey amfor werr

2R’

JMYUT I T Fafd lpiuid Walel UTfest 31T cIiedT dadTgeasial
affcrell qReER e ST fbar JHearers URd et fmici el

T,
3T, AR eregTaet! (<) frasor:

JMUSYT YT TTEHTIT UTNAT Uffsfad Srum=ar S 3711 T8 eI
(PraSzar) 0T IR B el 2N YR v ITaIdT aTed.
3. AT HhavASTe TReY TEROT:

ATTeGeh JARACT STTIOT ITHATST THr HCeAos JTehseh 3Fel UTfeol TIOT TG
AT SR et QTer UIRuImae) ot Tt 335 erehe.

IQIeNUT:

IR S AFerTs Faaaifas

A UBRIAT FRIITITS!, SART 3N &Rg & YRURSG TepRe ARl faqur
TEU AR STTelel 3iTed. STeRIfcrey f[AuuMHed vy REReell W

T febeT caTedT JoedT Helell S S AT ehedT INEUIT=AT YTeeprar oTel
I YU SIS ceiicTe 81 Ueb ST AT 37 2Tehal.

HR A fefieer FrId@iferd & o IReuRIdTe! dF HIgiT 1 St AT8dh T
BT (RIS PRUATT Had PRUITITST SR 3% A, AT (FRITPIIeTeTeaT
HERATT I8 SIS fafde geenicieT qai™ Jauiaae U B3 A,
TN AT YR lepredT AT gl ehde. faddeTfcres dre ST ave

IOTT DPIYAT AT YhT ATET “Plel-C-3IFeTT" UM IR o ATED
TR YUITAT BICTAT STRIET & 2TeheiTel.

Afve: feue (i foorm)

fRRIehIeT faIaurT &1 Stfefpeean awic aTdr STIfexTe HifeHTaT Y Hewral ucdh
IIeTT 3TTe 30T & AU gl fawe: STexTfiey FaRs! hrReeN
318, TTEDT Bicedd, HRAUD JFfAeT 30T IR ATAIUR RIS SRIGT
TFeT JHeT UTehid! gad Fich QrebelT STTTOT QT el 3F]wd I T, SieaT
qRge giced ardr A fthed SfERIAITE UeIdur el degl i ATl
Tl eI ThIRIST Eele.




L. ’.4‘:.‘.-‘,\.- i ',' " i _.-'E'_-'-:-' ﬂ!
TPeiT : 0.8 — BIeer Maariot 7 TG SRFaciedT farfipclt
HId: Google

qRYC el UTgUAMT AT Biceredl JabMMYT Bl 3UE BRI, &
SRIG AT T T ST UraiaR QTS hewear AredardT SR e,
AT, RS HTEFHIGT YSEHRIe TSI e Elcel SEMTler GepTuel
e TRY GG | SR ST DT,

9.3 |TfTE fauue (SOCIAL MARKETING)

AMIRNTS fIUue FeurT ARG geetiaRk aiRumT dRUINITS! faquEmT amaR
RO B, MG fauur 7 fafder fagos ggedt emfor SifExra enwor are
faf3re AINI® aFTcId ISt HROIATST ATuRel SIS 2. AHTNG [
& fIUUMTRr U AeaT |Te SR ST st QraT A S
TIIST BIUT 37D T8, TATRUNT T, SR, FRIGRIT, AfTehdT, BT,
Y &P, QTiIdT, AT SR BRI SITAT HYUT FHTSITEAT BRIST STl 3778 <l
FaHT ARG fqUHTT HRIST ST 31TR.

IR feararst for fafore Sfew A Ruarrast fouumTr ggaefik aaR
St 3ol gEu T PRI SfTaeT BRI, i e Jec HTeror
MaH e fhaT AT IR e Ule™ axUr 31aedd IR &
SRR T HTEAHTC YT <0 & el ATHISTeh fAquHreaT Sieie I,

AT fAUuFTer T IfeT & |HINTD o 3Te, TR e fuurr
i Ifew U Hoaur 31e. IJrar 31 T ARl S FeaITRI% faqures
SNDTT TR BRI ATEY HRUITT Had o 2Mhd ATeld.
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.3.9 =T (Definition):
STTARRTSE T AT o SrMRTger=t sameT:

“AMTNID fJU0M TR 9T STHUITITS! SR GNaMNE AU AdhedT
o\ o o o\ .
[dh NI 3 aI UD AT DRUMT YT hXd, \rqll\-l’oo h| 3 Ia Q-I‘:IDCZIHI"II T

31feres AT fIh TSt BhRIeT 8.

AN fAUUATTeR), fUuHRT Afide dcd buidgrATl SR, aHe
M, Tcd SuspH, RIGHT, et 3Mfor WrfieRT SAagEl e A gl
SATAT VTET, BRI, =Iy ST fearss Tufcs onfor favrita amrsTes
95l BRIHHAT fIaRumel ArfEclt JvarITd BrieT Bra.

oMl ERo ARl "fdshl" PRUARNATSY, ST "fahl" RUARIST aTaRedr
STV YAIRIREAT gedl QTN [UuHmed  aroRedr S
TR U & TR Jefd draiar AR 3718, " ¥ Ps” F8U 3fewel
SISIH

P9q: IcUTe & Udh 37eft ME 31me it edds fashalT fadhuaraT UaeT ded SR,
AHEID AU Icarer=ar AeHid dlprel del gecia GFd 3.
AHEIRAD fAUUHTIT HTeFHI [BRIAT B dTIRuI HicaTfad eRul fbar
3T URREU! & TSC febdT ElehaIIeh 3118 & YT faet ST Qe

PR: 9T 8 I IURANIS! 3Tefell d Adl. FHIND fuurreaT
AT b el IS0l SATIOT IRITST AVR W T8Nl fhwieT 81, SieeT
TETEIT Qhioll a9 T R I guid 3REY, JSETSIuN JTfoT
CTITORETOr #8U[ el i1, 8T el TR dAfthed T HIGTUl HSI0T
3T, AT fAUUTT ST 8T SAlpredT Fadll gl 8T 3N aredl g

ADET T IO q|£¢ ITAAT TR TS 0T T THRICHD St al

GIATUEIT ST WIS IRTT & SRGTeT Fifidet ST 2TahT.

P3: T & Ao HTEIGT AT UIekudrd ard Fecard ara
3TTE. HETRD YU T F8US UTeehie el gactul e foictep |y
JAGUITET PIURITE! YT 1. ITTE Gord Sl (SRY bl Qrres, U fepary
farsrerrR) Hithd fobar T il e e _ur fdhar vt famefar
I HUITATS fAey prieTesi TATST SRl T AT AT 3I_Y, 2ehell.

Pg: SRR &1 FTHE Fletell el il Hifed! dor SUATIT Ueh gl
3TTE. SHfERTCTAT HTEHIT 30T AT HT F&Sl ellepiuicl Yreraq 2repell.

SCoTolcd] ATl HPRIHD T FITque  olihigdd  Terkaugr ST
PTRTeoTT GNUTT e ST EhR T fShTuft ST S35 9Tehell,




PY: IRV e & TSHD TRIT FDRIHD Dl TSATITIIST TIATET U=
HRUITR THTT SThUT & 3772,

9.3. \AMIRTe RguMRr 5g<@ (Importance of Social Marketing):

TSIl faRkre favareeer fRrférT @vul, SFredar arequl, JU Ue &,
AR THT CTEhUT, AT FHRTIR FepTeT TTehul, HERY ANorTieect STRRehd]
qIGau 3TOT ATHIND TeIgEeT TR B0 INIE 3 Ifet Aqred Il &
AT fAUUT IfEE 3iTe. FHEITEE SR PRUMN THRIHD FHTD
fAqUrT IughH <lel sRE T 3MTed, S &1 HRdTdlel GEUTTRIT alaR A
feRgTi=r STTTOr SHTSITE! e ToT ShR0T 8T e HId! T 37Te 07 FHTRTD
fATUI FHTST oo RUGTeA faeR SATOr Hraeie JocT HRUITIST a1
AT Areael Pl TRid & [ARIT IeUTeATST ARTOf Ao SUHNTF=RIT degeitam
SISTST STOT fepwIeur RuATATST faferer HReIHRT ATeHTT aTIR HRAT. & T,
Aferardt fove aRo el aruarrdh deielt Fearee S,
<07 STIOT AT eIepaeT ST TRATIRGT SHRUATATST HHST ATe aToR0 Segre
PRIBATITT T ST

e fague onfor ATl FForTess fquue a1 QRel JvraiTesT
fAUFTRIT HheT=T e ST ThAT BhedT TS Adhd ATald. THTSTHTEIHTT
IR AT ATHRITST Pbell TS ADa! febaT ATEN, W HHTTb fagur &t
H&P JUIIUl HeTUBRT &RATS! IRl STl

Goals for
social cause

Evaluation & Target
improving c - audience
goals g N definition

Action on
activities &
events

Message &
channels

Event,
activities,
seminars etc

Tl : 0.4 - AT farqurTer HEca
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clprdT AHTNID BCHihs TSV del aud redlhgd AMID daT
HRUGTAT & YT PRUIRAST SATMOT AT Tgi RUGTAISIeAT Hafe THTdT
e HeTUT SFTET eIl 81 2Tehel. TEIal edfcth AT faqurrear

HTEFHT SFTe] HEoTUT G UTeehIuicl UIgIg e

ey o . ey
Q1D [AUUFTes Treehiedl JHIeR YhRIcHD THIT TSI, Siegl AT1D
U BTRIEPH & ATEDIT FHSIUITSIRT AT GSUITSIRT SR <Teal o 31fereh
STl ST TR S SedTied U <%lel SgHadRT ey 2reb.

MG YU o] FEIINIST HiaeeliR 3fE, SR o M
AP SSTed SIFROET dTgad. T & ARG fqu JisieaT HrRighH
SN AT, ST ANDTe dhefes IIDbT FHIUT BIUTR ATET TR T SIS
HHRIHD SR <Ra el Blsa.

NG fquoe & URURG Faourdr fquummer ot fhmraefiR ofe,
HROT AMINTD fJUUF & FHT ATEHIHT o] AHINIG HHEARTIT IR
qI8Ie 2rebel. AT fIqUMHTeT SR YRl Jefvid, HRAE TfOT fepry
T 3T,

ITARABRUMIHTYN AT U0 & FAlblaR TH1a IR U JeccdTd BHR
R SATMOT HHTRTD fATUITIRIET SRR & QU 3T, PRI, FHST
IYRUT 8T T J&T I AT 30T JTaT FHRITHSD TR BICIRITGT TADh

AT U &1 Jafd gord fAuur SughHiie! Teb IushH 3778, PBRUT ol
AT SApTId e Wele] el AHTNSI fauur &1 AT e
TICHTET <S> el AT AT AU & T TIeehiall SITfexTel eRalldl of
NEINIGICIREREIRERC R

AP f[qUUHGR ot dgeed omfor PRI Sfiemdlell Frasvarardt
AHRICHDGEAT T BT, Feuiore ATt fuur & PRI sTRiwrel
IS <. § AT ARG hlidedd SR SRITITETE STTfOT FHTSITT
SOER SHa- SFUITETEd qRIG R, JHHTEH, RIAaT G8RA™, st
JTIOT T TTAREIT IR HATEIHTAR MHTID fIUHETRIT TR B, T
37T DI HATTH ST el YR FEU e 813> e,

THNHETETT 8 31dd 37T dleadld fefied fauvsrar |afd Aswmar
Uc]Ueh! Uep Sel 3178, FHISTHEIHT 3fich e 3ATed, SATe SATIRATIIehIT
SR R TEhiId STl PIel Joodd qeikal Jd. o) TEer
SENTEAT T fhhRIAR fuue ST BRI 8d T, a8 o SevReel




T facremr fouue et THEd, PR AT SUNRERORAT IS JATfOT
RRFeed! ATfed] Alpiaid MEIRIUAT o T Ird AT 31T A JTer

3Te.
> YouTube (B

Social Media

A Marketing Tool
for Small
Businesses

 reddit

o) /B Lz

e QO.COM a2 O S S

3Tl : 0.§ — Youtube, LinkedIn, Instagram, Snapchat, Twitter,
WeChat, §. 9T A1 fquEIdt amoR

W|Id: Google
q. GUTRA 3 TRTAeT:

THTSTHTERH 8T ST SR 3o FHT0r ehjeet QUTRT Hafel hraeefi’
30T UMHch  ITCaRUIRGTeA b/ RURT fSfee fuurr Sfid 3.
TIR R TN IATEHT eafeT oo el YTfee. FHOHIETT rdisrar
AR o JUTHERT AT o], AT FTT AR HIGAT THIUIE 3o
fFEfr B I AN, STdelas 9 caddigd I fauureniE
HISTHTESH FRIHISTAR JSIST< el Prel TR Bt SISTRIc T T 9T
SAHTSTHTETH SATeTr 3TRTed Ferehter e eiik 3% 2Tl STTOT HTHTSTHTEH e
PRo e

Q. 31cY W

THTSTHTEH U & STTfeRTca Jafa fhthraeiR e 3iTe. Siqossides de
TGl ST e fAuuT G o o9 sfead 3Rid oR T AR
TSR TSR IR0 3MTaRTD 378, FSNTERLA  FHSHETH
feITURTER <787 chfsret U STTGYeh 3Te DRV YTedT HTEAHICT ST UT6eh UTH
PR HETH URATET [Hesfdur o/ B, SENRIeT YTeebia H dobg il
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AT qR BUGRT AT Ug rebeilel MMM & hejed fbthrIereiv ST Srredt
STAUTAT AHTSTHTEIH T HERAT 2R 8135 el

3. 3MYST ATSHTEARISR IR TS0

FHISHTEIHGR YT&DHT g Saal Iol o1 grednell dare |reer A,
SUNTERAT TIEHIAT SIaeT SR HATE AT dde SR wUiaR ITdT Blsc.
ST e FTed Areebiell fG-HRT Hdre Areretl qifest Siuidss i
TTEehTed] TR EoT FHSJ BT Aciier 0T <TedT TR YUT rudTedT g8
TSl SefeTall Adilel. Rar, dreepielt Hare |gor ST i Jag Saur &
I ofeT YT HuITE AT S Fad Rch PRI Faid THE AW 3.
RSIEIECH

8. uTia s frer:

SICET SR FHISHTEIHT AT i 3TRxTed 0T T, cTeaT
SENTERAT el UTEDIATST A AT JeT QMerur 3Tfor Serweenelt e
RTEUT € 3Afeeh T BRI, IR FHIGHTEIHER TTeepiaft STeedT fedr
R, ATEDh! SUNIRRITEECTH! IR AT 78T qTGauaTl 3fere Srere 3.
UGS AEd Hesl TIR IRU & Jqceides 9 SN Fafd Agwam
Ty Ife® . Tebid FHTH AT e 8T & Tcd TeHaiel [delel
3R, Trechiell FAfUor Huele J1eur i el dee s ror
eI T8, FHSTHIEIHTT FERAT STNRIRIT $haes ad (e eI )
T AT STTERI! Sl HRUI e 8. T8 & FHISTHTEIHT]
HTEIHIC STl AT HaTe ATET.

Y. HE<IH UTgh THTYTT:

HHASHTETT & Aeafd T anfor Harer Uh Jedrd ATee 31e. IT TSR
AR Ho, ISR AT Sedt Tl IR $% Adhdld. gl ATED
YT FHOHETY SR  fCwuar gRe dRald, el T e
U gEeT HRIHD UfeRITe sy T 3. T SIFRed SERIIT
HIIH TTEDTed A% JATIOT AT FHTETTS e FHTOTAR AT R 1.

&. TSR STRTR™chdT:

STUREAERIT ITEdieft I FAdre ATIUIVET, JTedT TRl IMfr Ifewese
STV ©07 3Afefep Hecd T 318, IR STRRachdll 8T AT fAu=orr=m Safe
AIST BRIET FRUMEl Al ASTe Sl T8 ST HIhTselariel
JBdB! AT AT AT JTGHT ATRHMT HIATT AR M8 JMOT =T

SUTCHINEd PR dIed TTdedl JiSTol h BT AT hol, SN ISNEEAT IT
FHISHTETHTIR. Ffhd Aol d¥ AT 6T 3iS oIl IRy 8IUR T8l




HTSTHTERH TR HTfecl Hauarardt T RuTieG HLMETeT YR
WWWWWWWWWWQW
Wﬁvﬁﬂﬂwaﬁmwmqm P TGIeAT SFTARIHE
qe T AP,

. 31fiep s IfBR:

SIS f-T8T ST UTgehia FHTET & FIHIATeA] aTaici el He™yui Ue] 3Ted, INd &
A AT FRUTRITST IS AUTUT 3RAU SHHUTH 31T, A8 SIcaT THSTHIEIHTAR
SUET UTEdId 3T SUeHdee AhRAG  Uffhar <ard deal o
SENRIE T YUl STRIT HDRIHD AT FHT TRIR RN, A T8I
AN, TRl argdielt Fafauur dare e 8 STrRidage ST
qTEdieEeTdl oot Sffd. UhaT STNTHACRIT BTal FHTETT JTed UTH PHRuTd
IR STt T, ot ITNRAEAT T FHIT TTEha HiSdol Ho- T fu=Tor
TfehAITT FEHTT o ATl HDRIHD I HIGY PRUIRT TxT P b
IO TR ATED S IAUATAT I o AT

¢. TESRY gTSqur:

FHISTHTEHIET STURYT T THIIGT 3RAT 318 P, T SERICATIT ABATABIAR
YESR AIGaUITT Hed R, ST Td STET FHISHTEIHAR 3R
PR, ATIRD] IJUTTHLRIT FHRIDBIAT VT STAN AP T B,
SENICAT FHSTHTEIHR RITDT Fear-Turerel] Icurer AR PRcilel, feicedt
SR &SR T UTH Bl 3TTfOT A8 SHUTdRUI THTOT 31feres Bvmeit IR
T B,

]. Wated WIg3N (SEO) HHIP:

THISHTEH TG & SENRRIIT IIeAT el fthe JERUART 3T
SUYh 3MTS. e TRUTHIE Sod TATT UTH PRUIRITST g3 (SEO) 8T e
ST FRAIFATIUT STETad RUT & YRY ARG AT QMver GROITHTT T Sxdtet
dacd PRI FME Peot UTfRST. STRRATRAT SR FHTSHTET ITIHIGIaR Fefd
afhd WfeedT TR ARAT a¥qeec Ub UbRd fragHigdr, awg o

9.3.3 AP fRquTcier sts2res (Barriers Of Social Marketing)

9. H9® YRUT fIhRId HRUATT 9T
SNTERATTT €RUT 3T 10T & 1T fauuETRdT Fafa A1dt srsaur 3R

U & P ATe? i Sfe® BRI AEd? N T FH1TD
fAqUrTTAT HTEFHIT by |Ted I 318? T FY qTell T JTeld Tfgoi.
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D FHISHTET fIuuehc fShTooiIuIsTeT IR SRIGARID M ihs
oleT T SO fUur Sifehiciiet STSEufi-T STH=UT ST

Q. YT ATed TTfE 70

SRR U AT fUuFTedT JTea™T 39l Slonel Hare red
YTechreal JMaSl-Has! o 3Med? aud gredl Jaedl Ieeed b
frepReft SfTea? & SV ool TTfeo,

fAUUFT HETHIARUGR IR IR ST ATehiofd Tigrul e 3T,
Tl QTSI ST IT red] qured Jrgebiell |ad
YT I ATehelTel. TRiEferd ATEHo IUNHEIAT IR defiar ofar S
ALY ATGD AT JERUIT PRUIR AT A,

3. frquATITSY AT ST AdIS=T T g+ JIus:

g SENEE RUuHRITS! e earadior fHes el afeaeaed 3.
W AT HIEHIIT 0T SRCSUMeI] HIETHIT del SUR - fagur
oA Ugeirail 31 SebclTel, YATRT AT fSeprolt T alve Jreadiel et betl
W% gepd ARl RUUHRIeT e Ui fae  RuATaHeR
SN T rAioTeeerd! Hifed UTH PR JATaeaD 3Te. Wlell Pt
ERUEEINEICICISH U ECIRC

OREO -

3R : 0.9 — Facebook @T Online fdumMTHTST SUART
@Id: Google
cfdeR, fievee, S¥CH™, haged, sl gcdral.



8. U fommoft wae o g wguf uteor:

SENEEAT Uh fUuies F8U TUeAT Fl-dT GRepTeR JATT fraraRufiear
SR ofeT s R, SUTACYHT Tcl:eTl ATed FeU el &Ro- T8
SPIUTEhIUTCAT JTUEHT hd STeheile] AT SIS qTgelT UTfeol. SEINIReN=T e
DT TR A&l B caredTel ol HaTe |rere Tfes.

&Y TS
=gCeT: 3R SCUTE Sf ATEDT<AT ATSTelT UTuT SATOTe

THISTHTEHTER AUTRT IS Tedep SATeRTd &l allepra Wvare! ol dsidd.
HISAT Fled SRT 3 clleh ATec o WA T PBICT DIl TN FHTS
HATEHTER T YR PRA. ST axd SUHIeh Tl STHN HUITER T
IS ST HTEHTIR URC PR I SHATMOT Iral T SSNRITAAT BIIaTr
Bldl. JoTMEY 3 Ul Tceh 3Med o alpred] ARMAMIS! fedpRe
3T AT A5 T He<H faghl I,

ST R TS HUYTATS! WTeH BIET HedT TS e TR

SEIRT ¥ SR4T (Business-To-Business - B2B) SIRUTRIfd B deid 3RieT
THTSTHTEIHTRT HTthd o] T HIH < SedTe feugrar gaeT
FRATT. Hsad & I U I0H ST 3MTR, heaw & STl ogiedr
qTeTdTg. AICRIAR AT IUNHEAT Al SR T, AT Hetarg
AICRITAT ATEHIT AT STMEAT ] fIeRumTer e el 81 Faer e

eI : 0.¢ — Fedex TATET SSdT SR AT HUATATS! =T HIeTATg.

|d: Google
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THISHTEH TqTeeh AT SR ATedT AT A%l g el STeRT eHRor
BIRIETE S PRUT & Ul dodl oTral allepiel dale |rerdla AAIDR &l
<Tet Uep faquir=T S HRT 31 2repeil.

SRR AT DRI AT SURMEGET PIcT ATauagStt i
U TbRY d STRAI STR] FTed ATgeh Tehfaiel TU0GTAT &
RS PRIPH AT BRI SUIRer] T SRl S ATeeh UTH
PRUYRT He BIS> e

eI https://ostmarketing.com/5-outstanding-social-media-marketing-
case-studies/

9.3. YRANA AT SRR 9 ggdi=@r & (Trends In

Marketing Practices in India and across Globe):

el %R Y HEY, IS BH & "SIIel el AIS YRelebrel G FEU G
STl S 93 T ATHIAT YReciebie] SepTell TATYAT ol dTiorsy &=
YTEDIST dfehepe] JRTeblerd TR dhel, S URUND Jeepred] GeTIuel
31feren Feifera Arfedl SMfor vl AT axdrd. M (JMRIT) 3fele
dISTR FEU E&l=d A1d pHIdel T8, & Yl dodldosl JeTad el S
SUIRe IFTEY T A TR ISel derd IT SIRIUISTaR STRal qReiepar
13T U 37T ST AT a1 3Te.

f$fiicet fauur & 1:deRur Jatd fraede JATr FTet fauur Hree 3iTe.
ITEdpuc UISraugrar 81 U Jord d1T 37Te. IJUNRT JgHie fauurmrear
TfI=quT STfor rererelt Tl frepRyeT SATfOr TefiepRel SR, Feei Seurer]
31T P! PIATaEHEY IeUTd el ST AT AT IATE DIeTaTal Detl
ST, $-aTiorsd SATfOT ifes Icige f$fieet fauur &1 sce Jiasare 3o
fIpr FRUR g AT PIUkiEl pr @l fSica fuu arRvareT
PIUTITET fTRTE i MifeTeh TR TR A < Poer ST Hellgr aTuRel ST
gl TS fSRACeT YU & a1cdd AT SRMHE IucTed BIUIR &I 3ATe.
IS T IT0R ABT JETALRAT STl HE o 2Tehelldl.

oo fudl feforee &ama @u afshy aie. f$fieeT USRI amR &
HHT YU TES RIS 3. clipswT HIea faquHre! f$feer
ITUISHT 4T0R TY 1S 318 BRU I YebReT fqqUr FTiTel Divrcarer
YHRTIT FITGT "IN, STIBoaes Fd IS JTOT SRR ST
fSReet fauumTT TTerfidae TeR aRard HRUT Hral AT TeT drar
TSI Qraren g cieameft Fare ATer 97T 8N




Qe B gaar fefTee g &t faere der sme:
31, 3TATSH fUuT (Online Marketing):
JetTe STfeR, $evqe fauus, mfor $-fauus & 99 iFasT fagoEmT

ISTERU TR, AT ANUISHT IR o] g febarr A 3fiefetig faqur
JATIOT SATFRRTT RN QTR 3TTR. AT, TS %, MeT §T URuTH, IR
Cad SMRRIT, $-HeT fA9ur 3o Sielige afiep STTfexict & | el
ISTERUY 31Ted.

Se¥C fAUUFEME, R FHE delell ATEH, THF IR 3D Y UG
IR ST, T IS g, AT AT0T gk HHTSHTEH
HepaResTaT FHIAST BIdT.

GTelt 3fTerrg faurrear fafirer g S8t SeTeR0r TE el 31T

(@) 3R fuur: 9 fQUue rEuny SUTeT ARHMT 8T HRUIATS!
ZideMid Hordl dR &R0l 89, $-Hel fqUuM aaTdierar S
SENTERT AT A1 IcTGTAT SRRTA NTST hRdTd, T8 $-Hefd]
AR B SRR AT ATEHHT THIIT B T8N, 3-5ef fIqur
&l URUTRD A e fAuuHTRl 3fferep yire Sifor fS$foreet gl 3Mme. §-
9ol fqUue & 9 fquuMmT U YR 3 SIMed $-9eigR aledd
TTEHMT ITTATRID TS TS0 U35 A, AT fdvaT GeiHT ATEDHHT
qI3deioll U S-Hef I 31U -9 AU qMe 913 9Tl
SERTACRATT fAUU RO ST ST ASTHed $-Hel fAuuRr
ITRICT 3RAeT UTfa.

(@) SR AT 9T AT Y HROm=T fafder SRR J1Med. Hatd
ANDRT ISTTACIIR 8T hied P, fAUUe AT I TR
I TG ADTC. T8 fobell dBT $-HeT FHSAIT IR il pHaT
BRfIeft STr-

JRIBI: 0% ,3HTeID - 1<% , TG A - 13% , TIeT 7l - ¢ %, BIcHd -
C% , JRUS - (% , ASTS - ©% , SN - Y% , AT Boi - 4% , faerT
ATSE - 3% , TR - 3% , WA - 9%

gofrg $-Raue far w=Ter (Provider of well-known e-marketing
Services):

TeaT 9y gufd $-FeT fA9u ST foReR ST 311”209 9 Fe STNTRITRAHT
$-9cT fAUUMTER $9.49 3169 WA Pol. AT HATT BRIST VIS, 3D
el TR,
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Pl Gaid Ufa< [aT UST WTeieTsH 10T TR

9. Pi~cac, STID -9, HIcc di~cae [Uulse, e REUg, Hoor

EIIA

. SifevTad UefRfT $Ro: ITERRT §9% SIfeNrdl, 99 9% 37T gav
YHNTIT STTRT AT JTUR SR TeoT HhaRfeblaR dTd. IT ST T
foTdheN feroTdh et STl STTTERTACRITAT Hhad N SITd & €3 3.

3. Hafdd fqur: a7 eRuTE, STRRIRRIT Ud AT fhdT ITehTarst

Hol T IENTEEAT AU TIIGR UTH hoiedT SUeTsddell U S,

Y. At ROur: ar fuue gRumedT ATeHIT i, $-9%h, oiRkg AT
ShIUTthaT IR e Al IR dear STara. It fauoe &
TefiSTAT BT [AHRIT Hletell U IUTeddT TR,

g, ferftea Rour: a1 ygdiTed aTeeE™T SNH v HRUARITST AT i J+
JRIUIRITS! SRTaTeodT feftha! famRia wor car fafdyr FHemMTeTdieR
gRC Pedl A, J8ddl Scaedeeedl 8T R IRGuIRITe!
JBIBT Fad Ferfthet Uefefd deam SITdT.

€. THSUH (W 3R fRIqur): &t AT YT 99 fAUuHTRT TR 3T
TSI JENT GXAT Segl NIFT MY - JIORdTd Jeal  caier

SGIHTAAT dISIUITIT YT hAI.

T S fAUU & HeJod WivHeT, Fafid SfexTe! geare! dagR aioRel S
T,

31T, AT (Blog):
fTURTTRY Tep TTE T8 sl i¥iT aTaRT,

SATRTAT Pl TedT Pral auid fABRIT ST RIS At <Al SToTRIARIeT T4
HA TR IOT AT fABRT HROY 3P 3N, AT fag=or 31rfor
fSRreet fauu & Qe fauurTmer sardis vara Ugd ™ B $HRdl.

ST YU 4R GO PRUATYET scllfiiT &saefel Tl defrdl ool
RUT TR 31TS. DIUCAT SATTT Uegel ! FEAT ATIRIT 3Tl SIOT FrATelt 3ATee &
UG Tebal FHSlel T O AR IR (i & fueor st

FdTd %o AhdId.




» Al -
Every single one of Sl | iy Tixes 1T P\ ACE

(O you is & tesrorist’
0o L N O e L

3TPeit : 9.8 — Blog =T Online RoumTamdt SuarT

|Id: Google

"SANT" FEUNSY I AT (web log) BI. AT RTNSTR &AFR & faseiear fafder
fort ATl Mot avor, Ui deor JfoT aTefaTe U TRARYET SUGHAT
UTET=T & A, AR &f Ueb 37efT @chl 3R, SiT &l fasfid v,
ehY FrRafrquoy i Afediag Jf solftT eR—ITad PR ST $ev-e INATTIT
qT ST UTEuATET STfor STeR fetuuft eRuaTel SFHCT Sl ATERuYY, Tl
sl fafere fqwamelt srgee aral. gRum, sl & «gradls Heww favd
TFAFIS] 0] Tebel. QAT fgurHrear AreadIge Qi i fawr Jeia e
YUY Hed 8. IRUMH, Hafd ST 3MdSeiel sl AR o BT ITaR
STST ek ATER PR A& AU BN,

TATET (MABs), fba S8fder oige il & caTa™TiiehgeaT TUR el ST
3fOT SR fafder AN & A I ISTENT 31T,

e
mg -

Tasty &

3TN 1 9.90 — Microblogging®aT ATETHTIA SEACAR HeHTRI detet!
fefreer wralt - woreR, ufcrmr, fRaftedh, S.

|l Google

- fouurE
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Ro§

AT SRS NN SAR MRS feoquaT, wrer J1foT Uit Teaspurd ciea
BT HIG AP, ST ShIAT ST TR PRITT 31T 0T fergrrar 31
d T gdhar MO I AR JEfera Aifecdt o ormar. Sfthas FeuT
JgATSCAT NT SURAT Aldbrdl AT 8. T fOdrofl Sige 3rurTd 3RIdTa

g ST V&SN aTad.

(@) =TT faferer TR qEleTsHor |RTaT Aciier (Different types of blogs

can be stated as follows):

A

Jufthar ST FEUNT 3R &I S PHIvd] Ul chF JTIT JMTaST f[IvITaR

ferfeetel ATfecy B, AT YHRMEY caeh! Tar: Taa: vy g arepd.

GYh ANT: T sl FEURT IUTECIIST TR Petell sellfT 81, o SHeRfel
fhaT ST ATURTAIST TR del TS AT, R SN PHHART SHUIGET
3ATIOT UfciagaT IRAST aTaRer ST, TR afedfd sl gredr fuuM, aree

HRIghlec el (Microblogging) ATEIHI SER-CeR 3fed JHTUT f$foieer
Al gepTRIT el ST, AT AFRITE Horepr, e, femfth! Smfor sor
DA FHILT BIAT. e & HIIhIect 11T IETERUT 31T,

THISTHTET &, AT SAART, SUhRUT SART JATOT IRIAfid sl af AT drar
REERURCIESS

3. Maser f9ur (Mobile marketing):

AT AT IYBRUITT dTIR o AU BRUIRITST ATedh 0T frehalm e
HaTE TRATUT PRUATAT IUBHTT TSl fIUUE 3Ry F8uidid. thid, e,
TATSHTETT  SUBU, UIcse] 9 H-dlel, cdoic GG & Id Hiage
UGN IETERUT IR, Plal AEZ IUBRUNHT U HROIATST HAfeT
SIeT 3MTed. (ISTERUMS, PIEl AHY HidSered] eI $ac Hoipy
HSATGR fAUr Pl S35 2T, TR JTETad AleTset & fafder ThRear gead=
SITTRRTT PRUITT F&H 3T, I HidTgel sedc, REfthdl HeeM, Jfor
IR PrS <ATeoUlT BRo-T AlhIUT SATfRRICH Hale Tevarel e scareie
T Bl




- . ? . o _ ;- -l

3Tt : 0.99 - Reliance Fresh &R HiaT$er R Online
frqurTRITSt ST

|Id: Google

IeTeRuTTe: Rl HheT & iedl ToMHe fdeed ST 1o, e
SERISIGERE

3. AHTSHTETATER faur (Marketing on Social Media):

HRAGHIREAT ST STAUISTER AT SENRICT T IedTeTe)
fITUTT P T I STSIRTCH S HE<T ATEd UTH HRUART JeRLT &I,

TeepTed] hageericl oS ST SFerrde TS & Sercd S uls
3T BHT DIATTENT AT RIGRTER UIETdel 3Te. FHISHTETH SfTad TaRe
RPIeos YESRT T IeuTerel! fachl araqu & AT fAuur oHrer €2 3178, ST
IhIepS gericH] G 318 o BhAYHaT F&of AU o DT, JUTRICTT
HRAgHeA] AIERAT SR ATeehiell Hela Gadre ATeel ) ATgehrd] faersar
g1GT ICUTEHT SOTRIC ST g1 FHT0T 81T, TereRIaR FHISTHIETH fquur
& SR FATU AT e ST TR SRTdT SUetedl Bl

- fouurE
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TIPS FROM
FORMER =
SMOKERS r
10 YEARS
IRING OTHERS
} - r\ ARE YOU POURING ON THE POUNDS?
’é sf *‘z
" e ) 9
o G "
TO QUIT SMOKlNG o o
2 M £ T J
8 o/ g = el -
V | 4(“ pil DON'T DRINK YOURSELF FAT,
| R : ~ Gt tace o 3043 3% ONr SegaTY BOVErINT. NYC =
. 50 Wi water, seltoer of bov-Sot il instead

Tt : 0.9 — faferer wrnfre Srafardt waTemTeTmTER fagur
HId: Google

FAHTET ] BRI SRRIAeR ot \asl ST THIves |dre WTe
ST, gHaTE d9-3ATeTRT 3l TR A5l AERAM @lel gaare
SIECISISREIS

TACH I ool ATRY AT SRICATS IR SR Ay T aTaR
RN ST Tose FHTSTHTEGH fAUUTET SR UIFE] OTH STTeil 3118, TebT
HMGTIAR, 3¢ SAAETET 3Meep Al FHISHTETH dTIRUIRAST AidTged
thIFT TR PRAT. ASTIT, HIETSeT SUDBRUNH! ATIRTAT 16 S ueplATar
HI CTeheT 37T

Tt AHTSTHTEIATET U1 9 ST T dheft 31eeT:

9. HEYTT: FHSHEIHRAT ATERIM R dTURe HeTsT T Ao
IhATd T FTRTodT TaT FAHET W o ARhIYUT g9 8%
9TehdTd.

. WAWAT: THIHEIH dORUAN 3 PH HYlel ITed, IrEr @’
FROITATST PIVATE WiMfores St fhar oxifds Joselt are v
T Seilh STl Bldl HHSHIETH & Hch U oiditd T F8U
ferepfAeT STTeTT 31T,

3. TRRORGAIEl: 99 HOHETEIH & UREUREdE] 3R, RERGAEHos
RGBT faramarear fHior 8. Wﬁawra"rémmﬁamaﬁa@%r
ﬁﬁaaﬂmé@amﬁameﬂﬁﬁ

g, feficar W: THOMRTT & GHFIU0 Sex-cdl 3MUR 83T BRI
FRAT, ATIRB ST ITIHISTT ITOR FRATT o AT THR ThiHaR o
IR




Y. SSU: FHSHEIH dTIRUIRIG! dlRSeTPS Sex-icdl fha Gfaem
IUTSY AU IR I AT FHIOHTET  JTIRUITATST DIvcdTe
Tt STt srquamlt Smaegear =/,

FHISHTETHTEY 3R MEISRIINT &oilfl, UISDRC, IR, HIIghIsoATRT 3{Tfor
-icad I FHICLT Bl FHISHTEIH IV Ry R R, T gt bell Bl
STOT <ATer HEwT Wledl fA2Te e 3ATe:

9. IEH ST IS, JaT fhaT ITFRIAgE R fIaR _ald &
qifact o HUITRATST AHTSTHTESY 1Ry He<caTe HTedH 37Te.

2. feficer arIiiSigR S HONUT 0T IR Bl

3. HISHTEH & 3Id Y @i uetey BIVIR AT 318, TIi et
B SRR e Yred] HTEIHI ATeehiqic qIsre e,

Q. FHSHETH IS & TSI U 9GeTi=T HTehid B T SR

Uldel SdcefUIN] Had ohxd.

Y. FHNTHTEZHTIT HERAM U Tadd:d Jedih- B D TR
U BATHER BRIt BI iTet & Qo] Yred] HTEAHI JerIcaeDhg el

AdAUiet Vil Rlhd.

€. HOMEIH & SUFERAT teh UM dRuITaIS Aed axid Aeid o)
DT BT UG e I ATfed! SEIT SUTs B o aad
JodIIodT 3T fIhReft HRUTT SRl BRI THSTHTEIH e 3.

3. @R fgor (Viral Marketing):
A TR (TS-ITH-ATSY) FIUu= ARt BT 3R 2:

AT TR (TS-31Th-A13eN) & Fafa rfherell v e ofR. ey
UTeeh o] febarT HallareeraT SUell SfIHe &ch PR, AT fAUUF Tgeiid i
ATHRET QT a3 fohaT il S SIIS] I, fdurn, AT ST
JETD & 3T 62 fAUUTETT He<are T ST, DRV T HISNT 318 I,
0 968 (FS-3ATh-H132T) & JTNRITAT fARER UTcias aR B3+ SiTs 2rel AT
SEIIRESIECERICKER]

- fouurE
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SITPeiT : 9.93 — TATST FARTER BRRA fuur
W|Id: Google

BRIR U Fgurel By ST o P PRf BRA?:

BNl fAUURT &7 U fAUUFT TebR SIRGT TTHE] FaeT UTehHed Sfete STor
T IERGUITT T helT ST, elihetdT PIadTd, @Rk fJuu & 3-9
febarr feEfiftheliear Ut SR fAefRicT SiTel 37Te. BRRY AT Behhs BRI
PRIHD ToR Ulfeel ST, IR & TG X< fhal Adell e Do Ta
aRIET fesgT QU WU Hed B A, Qe a¥ febdT Adefl STTUFTgSf
IR RO AT AH. R IJeTALRAThg 3deb! eded] U=t
QYT SgRIReT fAUUr Sefia! TTel gaiy =uL Radr] 31Te.

BRRE fIUUF & e J@ earedl YRR 3fdcidy SRl SieaT TaTe
Tehiell TETET T SATAS CIeT T Shlell THEe] PIVTETIINT HRTART dreor
QT SR, JATIUT SMeetel! TUraiTquf e fdharm HaT AredTeeet et o,
AETSd fhar AEHIIAT AR SATAUT T G febar Faell SATfeierer .
ST ETIRA fAUU & ARTD! UGAARET B IR, TIGAT b off
] febarr AT MR daeT T TR ared.

BN fAUU Ut Jig & & Hald THTET FHISHTETH SIUISTeR ae
q e i JAAT TR PO B, BRI (U0 & 37 bl ehretraelial
HEH llpudd UTeTe avd g AT TRie! ffesgT <.

3TPAT

[

@d: Google



(%) BRR femurTET ARTEA (Characteristics of viral marketing):

9. RcRon: ERRe fduve & vErEn faSupET gaRd afor g weliE 7
BHIAFYT 99 [IUMGITITST ST IRTIAT Fard Tl G Furey
ERRY faqur 81

. U T[T @ERRA UM g SURSAA Uahh Job! Rl ST
ITgshiell Hudh AT RIS FAdE dIeq Apd. GRUTNG faqur
SRUTEAT AT FATed A1 ATdbIoierd dIgradr .

3. SINTAeT: S T8 BRINeT [AUUMTaT ATeaHIeT STexid urgdier il
qFEl DI STETT? el BRI BRAT? TN Gl ATEehIT pluredT HaT <3
grepaT? Tl gul Afecl O Bl 379 YR [T dredT vae
ST e FTNART FU[H IR Il S0 6 SFTeRTe
ST T FUTRICATehS AT erel IR I35 Qe

Y. T GRS fAUUF 8T fRqUMTaT WU T G 318 DR AT AT
IOT S & T8l SUdey BIdId. TR SUNRIEAT SIfexTd e
PIUATET THRAT BT SR HRUITT TR TS ATal.

F. TR faqor (Guerrilla Marketing):

TReel faUur &1 U SfURURe o YR T8, & Ugd el SR
JUIRT T BT FI0I IR, & Yo AU ST THTE ATET TR, ST PN
cIfee=a I 9 ¢ 8 7EY T 'GUERRILA ADVERTISING' 3T RiahId
&l 968 TR ST, MM IR fIUue TR 3 <Giel Farerel 9. IReell
QU gee], TrSthls, BTY AT SFUfRIT B & & Ree f[qquHT T 3ied
3o AT BehEr aiR [Reet fuummed berm Sl fguad Ree

|d: Google

- fouurE
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TReeT fAuuFM™ed dTedTer STl BRI, RRUR AT 3l e qrsu
T ARG HIRAD 0T HRU SeTer GHEer 8Idl. IR Tgeied
STeRTCT 3for fAquTraT Jefria AT AEPIaR 3fefeh ADHRIHD THTT IR
BRUT 3R I, T fqUUFT gt JTeepT Sfeiep ey SR, IRer
fATURTTRY 3F1eh PTIe 3Te, TTUhT b Hecaral BrRIST FeURT &l fquur Ut
BT Ugdirl 3RAd. JReell fuHTed faumures dreepr o & dgat delt
SFAASIT Teeet Hifed! Tg el ATeld. SR ATEDIT AT Ui v HIEIT TSl
R AT FIUU GgefTerT TfcraTe o7 2Aferq 2rebeTel.

IR P! BITTHIIR AT Tgei T el HISIT STNNRAHIE T G el
HIGT SN el Sfexld GRHeS IT fuvF dgdiell 4R uai
YIPERIPSEI o% A, T & AUV GRUT BT TTed AR el
PR YDA, A T8 ISRRIET IT TPREAT GRUET TGI8 T bR
RU[ T STSTRICT FEUITET AT ST Selell S Gt SRY ATges TRTST STl

TR ITIT FEUITGT UaeT AleT 8l ATar.

(@) TReer femurT BRI (Advantages of Guerrilla Marketing):

9. TR R SUAHT: JReell o aRuTRe STTfeRrciuen gu= HH
Qi 318, & ATedT el R 1oy Rcehved] AERAM el ST,
TReeT UM U Fa fauvr uai SrAcITpRUNT S8 Sel R o

3T UG I

. Tadeur RrERwRviEer fer: qRear fauuArdt ST arde
ATYECIT TOT hedeherdl AL Te. ATYE Peflel 7 dTaRetei! TaebeuT

Bl TP AThHT foRTI=Ifhd BT o T <Y T ot

3. OIEr aRAET (FS-31Th-ATSY): IREAT (UM AreRuMy 917 9res (-
SHTth-HTSY) IT TCHTAR Heeig 3. & Faic THT faqurT Areritedr T
3. SicgT UTeeh T:gr IcUIe/Aded] Uleiqee] HDRICHD  dic]

CTRTCTTCT <Te8T o SENTAReIeT ST ATST STjepet 3R,

g, afFEred AT a1 gvart evar s IRea fuuE uridear
HIEIHIT TS SO ISER ATl QU BRI ATfemagut
faquE gefifd dedr TeuMar U Hea Ut 3R (Public Relation) TR
BISeT ST [AUTehIHT 3TTeyur fFH{0T Bige.




TR : 0.9% — TATAID AT HedacgR ReeT frqurT
@Id: Google
(@) TReer o A1 (Cons of Guerrilla Marketing):

9. SIIfYBTATAT AEURT: BT Joo o0 U STHRT ATer+ia Pfafr
AU HTS %o Sebcllel, TR & Uep Tl U QrerT SRgeiaiet
T STHCTSSTIIUIT PRUT STSYGITT Ol

. ¥ sreYe: Rect RfuuHmed T e I ebdrd. AT
AT Srsaviiaed ERIT A, Jos THIINST U T A8 TTETT
SIS GYUT fAqUr HIEH SraeRed! 3% el

3. Wl ufwbRm JRect furTedr ATegET fduts & dredrre!
FTUTRIT 3TIfOT STaecl Ursel Jeie] Aehalrd. 6 UG Petetl fquum
paTfIT HHT BT Y d1eq ADIe, T STNRITHT AT AT
AR SO HFRIDT 30T 3D 3Te.

. gRa fI9u (Green Marketing):

a7 femlt R & oee YeaT TcHlen adfadr. fovar 91 Jea &t Ay
IERTe fsuerar=amRiear a1 gcwielt Frifsa o, Serexum, aRa
SRR TN gehidy AhRIcHS GRUMH Ued Amel. "sRd Tear & e
T aRRerdt gofaar a¥a ITTed HIURATE! FhRdT HiSTIdT Jesd el
gRT fUuF & HepeudT AH AR o ATaRATRIpIRI et v
EENNIECIRCIES

() ar=dT (Definition):

3R fIUu SRARIUITAR - "8Ra v =gurT qafeRumTaT JRfam
SR TR EReIeT T fauvrT 81"

- fouurE
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g fIUUF HepedmT qfaRur TRemmel GefRd 3. sfeflbs YD
fAqUFT s 31eh FHRT FHTT SHTedT 3Ted. STele 3MTRie g, I daeTrar
STIERTCHER SACrerdNThT, SESRIBRUT SATIOT STRTICehTeRUT, FERTSE T SEITRAelT
AT orfor IITgR fieles @R [T faaRur sacr a1 srsgvild

HHTIST FHIIST BT,

SATITAT FTATeRAT DI TRy ST HieqTed 1AL AT IHaTeTD
31T S8l YepIReT ] U HIGAT YAV ey T, Srrifora Aoy
SR IUTEAT oS TR FHaIeT GIaTd 37Tell 37TR. faereT PR &
T TeRUfIT BTANATST RO SR, 3Teh Il IUTSHTIT, TITeT dToRT
Y faegdTe Ui TaTaRuMaR TehRTcHeD TR Eil.

fARIietT sreaTfeied TeNUIM SAfeTd dol 31R, SIM STfied TUHMATS
SATOr STRTfcrep QfeTeiehRur, MRUR UTehd STIOT §&epTes, TR fafde wfifes Hepc
AT, S<UTe  JTOT ITHNTAT YRR 3D g AT PO &
AHETAT ATl dipledd o% ebl. BN fAUUF F8URT YT8ehichgH
UITERURT 3F[dpel aRqa IcUled, A= ST AN ool R ATfor
YATERUTTS RV SHRUGTET T 81,

R U e i geawielt frrfsd ame:

9. JE/FTT o aRea T arfor TR HiedTe <o,
2. U SO TSI A1 Uegief i S8R by, JATOT

3. TTERUIT TRET0T R,

ST TAfeRURT STAQeTes AT SIRTIcry ATTAFATGS (STl WAlee
PR SRET FEURId) TITeRUMIE], AETe], ATHIND Gl JAToT Feifer
ANRBET Yl FATRUTET B IGUITAIS! 31 UTdel IATUIRT Tgl cbel
SFTfces  araslaNier  Qrfcherell vl R fauuHmr  wfler  afor
SHCTEGUIT PRUIRT JRoaTd bell 378, DT (00R) HefleT SIFTfrd
qfeRur IRYCHE YRy el e fbdl areell ame Al =l
STel.

SIS PRUATATST 4 ST 8T ey STRTicrep TR foe #gu[ eNfeeT shrudrd
3Tl 3178, BN YU & GAiaRUeR JHRIHD TRV HROMAT I, ISuTh




UG BT BIUATYRI AU JRIcT G el JTed] STOT AT JRI T Ueb
T FGU[ SRTHR N fiieh STeTATCT e Sfef cbel STl 3T,

3R : .90 — gATERoT 8707 TRV BT Rgor
|Id: Google

ISFAN, R fAUUM & Uep 3 fAUURT GIRUT TS SF GATeRUN FHaTel I
yfeRvIRe SeureeaT Mfclier mfor fshletr sicare <. sRa fgurme
fafay SumpHer TuEer B eRd fquum ® ufhr delear Sigume
IUTGTIET Gfiich T g AL dTuRp ScUTe-TaR HR Idl. ol i,
TfaRuT GREUT, ANIfe FATEFET HHIT BH ITUR SIS gehiar I
AT Bl ERT fIUuHRAT &ATT RS SIFRed S, AT TR,

R AU & qafeRor faRTel SeareT wifhar aMfor < AR BT g
IR BT BRI, IUTRICAT/IUTED STV ATEDI! GbIERIeh aaT TR
TR0 HEWT TS

(@) &R fravrRr g fiaT Jg<a (Impacts or Importance of Green
Marketing):

I I T g I<UTeH, I AR AT fegare Arauaredr ufchdaeet

Tifect w8, eRa fAuve & Gaheudr ScureT T ST AT SEey
ST STUTUTRT FeT hrcl.

(,_'—_M, HolidayInn WHbLE
API.ANET Ki ey FOODS

- SFAND -
o €D

Hemeken

b 7 | i 1?‘ . y &
B e S =

3TN : 9.9 ¢ — ITUTEHATS DI dhetel s fgorT
HId: Google

- fouurE

R4



TR ey amfor werr

RRE

9o.

99.

.

q3.

9%.

BT fAUuFTs T8 Al UGl i= ScUTfd detedT IcaTardT AT SHRel
37ed, ST, Hov, AT AT, AT YU Tgel oo Tt garef 31feren
AIBTI BT BeTel JATed.

AR STOT CATREHURYT SrideieT el dToR BT STeT.

TR dhetedT YeTATUeT g4t ygTifeT IR aTea.

iReeHeT JhSTINasl TR aTUR el ST TRTelT T TRl

fUeTcUaSTT aRTTT fdhaT BTU<T fUTeaT aToReAT SISy AN,

e @ (TR [fed ) Uaelt Sta-wEa (Ach-deRT 3T
TGO SdetedT) e alqR aTeell MU DichTedrar aaR HH
Aledl.

SRTHRTCET SUHR 3ATfor Sitenfies aeurg fafor giom=ar ea=grar
JaOR RO YT G T,

BOR FIIH TR el

e I, T SU[ETEIUIT geTaredT FFaR ST aTuRTeR STcRRTSE
TORTER F&T JTUTeT el rayHToT e Seridler 3ma ST qaferuiy
FHATST IRIUITRATST TR T HRIST TR bel.

IUTSHIIT AT JATFOT T TaRUNT STTaeRIaN 31ferh SN faetT e,

PSDh YU R0 FIIH &R el fet. 3T Q& 3T Qo oo, fehaT 311 7
3 98000 YHIUYA AT SR JREDR <lIT, U RI01 SUhH STfoT

Y ST 8T STRTIcTeh GATeRUT T F8U[ BilfieT ehRuTe AT

UCHUT ARATT 30T GATRUN  3ffdpet  Seuteriredr Hfcieeia
SEUNRIEIIT TR ST Feller el STUANATGT 3Teh IS ATIOT
SNARRTSE I AT FATYAT e | 3T,




() &Rt ferguTTeier 3eg™ (Challenges in Green Marketing):
9. ATADHIBROITT STTIIHT:
"R YTTHYT Ppefed Y% fAUurT e quiqur cereses (R) 3ATed AT A1

STt TSATRUlT HRUTRATST HFHIARUITAT JT9TE 31Te. IT ST JScTesuft
PRUGRIATST PIVTE! HIeh SUeTed A8l el Hfod F8UF  yH1for
FROGNIST FEIT dvael A AR, AFdIeRuNTST T IO
TSdTRURITST FaTHeh Tor=iT R hRUT AT 3ATe, TITAHTOT AT JATfOT
RIS HTeb UrerT R0 H 3Teedeh 3ATe.

BRa fAUUMHTSEel =T GRT UG 2iehT 3778, SR &R fauur Tehra febar
FPRIET IRICIT IJTS Flel, TR o IUNAEAT IeUT&AMT 307 fghlett
HIGAT SO T T8Ted ereba. FFaiRIT #eurl, Seuter febar dar &R
THIAT fRAMR oo RIfAd axvar wem 8. Iereeume,  gARIcS
e T BICeRiHeY, ATedhell GITeRUT JrEduaTds! Siae guamasit
78T aTIRUT faclt HRUR fog THTIIE 3118, & gbid 3T & e Hiaifemrer

3&laXUl 2\ Rhd.

el : .98 — FTATRITER Yeraeter 8k foor
@Id: Google
2. AAN HHEUAT:

qieraaur o B el GRIR onfr oedt JEse giva ScaTe siiRie
ITRTGT HTETHTT AN qATaRvuiy eiteh frehaet UTfesre SATTOT SWRYh e
STTILIDT 3Te T RIS ded JATIOT HETcl Sla el TR 3Te.

- fouurE
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3. g9 3nfor T

G TAUBERT ST IR qafeaRuIelr Sleflell Jaauehel Act
et AT aTfest, aRTe fasheaiet Ad 8RAT doaodedr Siedlei W
R et aTferot. R AT Ufeha™T U FIH ATIel R R fIUuFMe Sefg
OIRUT 3TUTT deT STTS> 2Tehdl ATald.

8. g RoorTeaT areiie g e creor:

g AUl oardr! Friesie o JTehear BRI 18 bisd Hrul fdhdr
gTe orfescT fARIE el &7 TRET SR I [P0 _ur 3118, SR
U UTgehied] BRIENIG! T PRI 3R] TR o Y8l AT
PR TITEAT SCUTSINATST WUTCIR e Sebclll. SN SR Geret a7eft
9o, SeUTfed petl Sff guiur R 318 UNq ATeehT T IRUIT DIvRial
T IUTEATaRISRE SUATTICT SATIOT FHTETT U A T Ao I<UTe bel
R T TUTERTT SRR et YT8eh R & T TRET HRUMR ATEN.

(%N MRaTeHer &R oM Se18Rur (Examples of Green Marketing in

India):

9. R Yoot feforee fifdpe: IRy e SR ais gReM plaRe
(IRCTC) 7 TITeT AEHT ITeT fdeiy 3T AeEe IR I 5-
ferebierem ot T TR hHIeh SAUATRIT URaT fefl 31me. ATeeT AYS
g BT e 8 STuam TR T8,

3Tl : 9.0 — IRCTC a1 8RR famursicra Yoo Rifdrermdt §-fehie
3T QR code =T ATOR

@ Google



R. WYeD Ulelr e BRIST: YRATAT I 30T I faR0T HATTI T SR,
GeTe, AR, Agel, SI-ATE AT SeR fhreples fAeheT of JTeep U <
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2. ST fImroft faawur Jmfor SiTfexTd e SR 31TfoT AT A1 ey 3RAAr
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