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Revised Syllabus of Courses of B.Com. Programme at Semester VI

with effect from the Academic Year 2018-2019

Elective Courses (EC)
2. Ability Enhancement Courses (AEC)

4. Marketing Research Paper - |l

Modules at a Glance

Sr. Modules No. of
No. Lectures
1 | Applications of Marketing Research-I 12
2 | Applications of Marketing Research-lI 11
3 | Applications of Marketing Research-ll| 11
4 | Managing Marketing Research 11
Total 45




Sr. No. Modules / Units
1 Applications of Marketing Research-I
a. Product Research- concept, areas, steps in new product development Product
Testing & Test Marketing- concept, methods
b. Brand Research- concept, components of a Brand, importance of brand
research Packaging Research- concept, importance
c. Price Research- concept, factors influencing pricing, importance of price
research, methods of price research
2 Applications of Marketing Research-II
a. Physical Distribution research- concept, types of distribution channels, Supply
Chain Management- concept, components of supply chain management,
importance of physical distribution research
b. Promotion Research- concept, elements of promotion, importance of
promotion research
Advertising Research- concept, scope, pre & post testing methods of
advertising effectiveness
c. Consumer Research- concept, objectives, methods Motivation Research-
concept, importance
3 Applications of Marketing Research-lil
a. Sales Research- concept, significance, scope/areas
b. Rural Marketing Research-concept, features of Indian rural market, sources of
data, research tools, do’s and don’ts in rural Marketing Research
c. Global Marketing Research- concept, factors affecting Global Marketing , need
and scope of Global Marketing Research
4 Managing Marketing Research

a.

Organizing Marketing Research activity- factors involved in organizing
Marketing Research activity, methods of organizing Marketing Research
activity, In house marketing department,--structure, merits , demerits

. Professional Marketing Research agencies- structure, merits, demerits,

professional standards
Prominent Marketing Research agencies- HTA, ORG, IMRB, NCAER, Nielson




Reference Books

. Marketing Research Paper Il

Marketing Research Text and Cases, Rajendra Nargundkar, McGraw Hill, 2nd edition

Marketing Research ( Text with Cases), Suja Nair, Himalaya Publishing House, Maharashtra, 2014
Marketing Research, John Boyce, Tata McGraw Hill Publishing Co. Ltd., Maharashtra, 2011
Encyclopaedia of Marketing Research Series, S.D. Singh, Anmol Publications Pvt. Ltd., New Delhi, 2012
Marketing Research: A Global Outlook, V. Kumar, Sage Publications, New Delhi, 2015

Marketing Research, G. C. Beri, McGraw Hill, New Delhi, 2007

Fundamentals of Marketing Research, M.K. Gawande, Chandralok Prakashan, Kanpur, 2012
Marketing Research: The impact of internet, Gates, Roger et al, John Wiley & sons, Great Britain, 2002




Revised Syllabus of Courses of B.Com. Programme at Semester V and VI

with effect from the Academic Year 2018-2019

Question Paper Pattern
(Theoretical Courses)

Maximum Marks: 100

Questions to be set: 06

Duration: 03 Hrs.

All Questions are Compulsory Carrying 15 Marks each.

Question Particular Marks

No

Q-1 Objective Questions 20 Marks
A) Sub Questions to be asked 12 and to be answered any 10
B) Sub Questions to be asked 12 and to be answered any 10
(*Multiple choice / True or False / Match the columns/Fill in the
blanks)

Q-2 Full Length Question 15 Marks
OR

Q-2 Full Length Question 15 Marks

Q-3 Full Length Question 15 Marks
OR

Q-3 Full Length Question 15 Marks

Q-4 Full Length Question 15 Marks
OR

Q-4 Full Length Question 15 Marks

Q-5 Full Length Question 15 Marks
OR

Q-5 Full Length Question 15 Marks

Q-6 A) Theory questions 10 Marks
B) Theory questions 10 Marks
OR

Q-6 Short Notes 20 Marks
To be asked 06
To be answered 04

Note:

Theory question of 15 marks may be divided into two sub questions of 7/8 or 10/5 Marks.




IcuTe Heme g e weny
PRODUCT RESEARCH & PRICE RESEARCH
TR AT
9.0 Sfe¥
9.9 SRS
9.3 R FAET
9.3 & T afew
9.9 IR HLAET TG bl I HEw
9.4 e FET e
q.§ I TR gt
9.9 T o faeprT wifshar
9.¢  fagur Tl 9 v =reft
9. HeiepT GG g AT FNET
9.90 foheet Ferrer
9.99 fopHe ff=rTea] TR HRUR T
.9 fdma fFraRomeaT ggdt
R EACERICNICRICRES)
.98 febereT FemeTrea ug!
LAY TR AT forog axeciiet gl
9§ I HATE g AT8 HeATeT
.90 ARTT
L9¢ ST

o o o o o o ©

9.0 3fE® (OBJECTIVES)

o T AT PR ITE & FHI.

o I AT 37, AR, HEw, ATHY TUE BiSa.

o Sl GG g AT H2AEH DY 3ATe & FHI.
o fuult Tmerfi< saTet g fohwe GemerTer Hew FHd.
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9.9 SRTEAT (INTRODUCTION)

30T HRTieT TcehmY fauue Senger A1fedt & emrEr fdear bar .
AT AT IR AU Henesrear fafder argrit Jrfaedt Smaor grfgeft
3. T FFATAR IR IT FCHTIE PRUMR 3T

SITSFEAT STfTehTepRUT & TqeicHes Tl fAuur HemeTel fobell RS 3118 Jrm
STRINT JATAUT H{TeT TS hell T8, ol Ueb STUeh g T Hebe T Te.
& APheudT B FfAua=ar g 9%r 7 fHefquarar FeeAr IFT srfery
HRICINR 3MTE. PRUT ISTIT PIBIKIel Tqdi, AEHM dc, TASTHRIA Gl
37T faferer oMY Tt fAUurT FeMereT TRST I, AT TCHIHE AU G
e T fhTd G AR 3MART FRUMR SN,

9.3 %] WeMe (PRODUCT RESEARCH)

QU 9T UTEAT Teehied] FHTHTER Jacier 3. el TR, 3MaS
s, AT, STIOr ATeehTer FHTE ATaR ILTA F-3AY AT T,
A IENIBHT Feld A aRall e bedaR fbar av] qed gact
BT Hob T <] ATEDID FHTET PR DbI? YTedh ATl ] BN B2 &
NICICESIIRS

frquTTeRT ¥ &% FEurT 31l DIVKIE! BeT/IcdTerT fdar HaT Y, ST
JIedid FHTYM BlgT T RS YRE! Ssel. e g8y fhar agsy
HCh/IUTE/ AT bl SITes ATEDT BT Blsel fhal e o1 quf Biciled,
g fIShdT JTETCT <t TS / IR TREIATST HeT Rl TR I LT 3T

TR U3

‘T AT FEUNT IR U, TR, RN, F Rl SSTRId
T HRTOR AT Hevidler e e fawlt detet Tee 81,

‘T Uil 7 fAUUR T Hewid del STUR Fdller 37egd=/ F-2e w80l
EIGRSNIEE R DA

T o R/I<ATS AT HTBR, Y101, fhae, o, <1, Fa, {9, 3mepdl-
BT G el TeE FEURT v Gee B,

9.3 <] WeMeATET AR (FEATURES OF PRODUCT RESEARCH)

q)  fIUURT FengTeT S HEcaTaT YRT FEUI I HeE B,

R) TG PIUCH a¥] Bl 3T IR AR Hifeed! aeq GG
SREUCEIRINE I



3) INIRYS HeY A acrear et e I,

g) A AT SITRUST UST &R, BRI T Qe AT,
Y) e HNGT B FAd FTAURT g SFeTere HebIRel! HfehaT 3ATe.
§) TIAeD ST TLATGI eI DATCIURT T U Ufeha 3.

) T TRST T FHTH ATcilel N §X PRUAT BRI Y FAEAGR el
Sick

¢) T MG TG ! el RO, IUEDET ITIRT B, T A
el ) ‘jjiaCINUII'CH STRIN DT STl

9.8 TR WY JEeIHAT g 7gw™ (IMPORTANCE &
NEEDS OF PRODUCT RESEARCH)

I UGS a¥], ATDRUITAT &R HHT BReT Acll TR aR], RADRUGTAT &R
TRTIT AT, AT JSIeT THTOT ], HLATETE T SITeTeehalT FARTAT e,

9) ATghTREE a¥<at ATt (counsumer oriented production):

3ffefers UTgeprd i Factedrgos el JTaS]-fFas! FHTO, TRUTHY ae!
T PRUATATST ] HLTeT TR SR

Q) TR AT &R FHHT RO (To Reduce the Refuse Rate):

TEHTAT TR T ATIS] YHTU IR e GG o] gae ell ST I
JITRUST ATGFATET &R BHT Rl cll. IR JITRYSHEY UTSfed ] i
STTUIR <TTET Tt hrosot! HUATATS! a] AN RS A,

3) g% @R (Product Acceptance):

TG fauft Fraoft et S,

) ferqofY ameroft aRkeror (Evaluation of Market Test):

A g fob ATe] A AT ITTRUSHER UTSfAuaTydf ITeiRUS Ararvft eror
ST IR, TATBNT IR, HLATEATT TR SR

) e UfIfspar (Counsumer feedback):

feIoURT LT T JTe<pTall HIeT TM1esT Spetl ST T A e fdba
YA a%e] PRI UTeehTeaT BTy UfcifehalT 3118 & STV BIUTepRIcT R, ALMET
RUT TROTT O],

ITUTCH HLATE T e e
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§) TR<IS JegHT9+ &HROT (Evaluation of product):

R RGOS JATIeT ITel! TfeHT & FIoTRUS el ST / Reerelt Ry 318 &
o (e (o} e o

T, T [shaggl PRI P PRI, ae AT AT SUANT M

HGHTY HRaT .

) ST g% fapra (Development of New product):

R, LGS Rl AT AT PedT e A, Al et fagoft
a1 i T [AITD TeHERIER, SEUll, TRIDR, g AgfeghT JEEd
AT T hRT AT, HTgehrdT HICrRATS AT I,

¢) ferooft fersAwor (Market Analysis):

T NGRS ITTRUCK IS JMTICAT R fafder ST fPelor v A
SR T Sfle ShHiclel ST, ST g A qIOIRUSHT JerT, TaEieedr
IR YR, STl STSTRIC el AT [T, 3.9Tere HTfeci Mot el .

]) aREMT SaaRATIATd A& (Helpful to management):

I NG SFIRATIDIY & g Ioal FRATAhI SferepRY i JieT STeAIerey
AR QR ST, e i fauur fawges fHofa eror A ST, SRI- g
He ATUIAT A0, TIET Bl SRIeIedT JTRUSHT a%] plg Hu, fhHd
oot eRoY, ARG aReera Trder Rul, AfA HepR Al arguRt, faeRur @R,
SUSAEEICCARERRE I

q0) 3ife™ IR T ATEefp® (Increases in goodwill and objects):

IR, GG THUT JITRYSTHIeT AT e FHIal. 1o AT F JHfer
Sfex Areg RO AN S, ATdeilble arafaar A,

9.4 o%w WeMeMrl &M (SCOPE OF PRODUCT
RESEARCH)

IR HATE & Yo TATeirel HfhaT T AL qRfal i a1o] Il
eI fére2rep 1] 31T &1 bR TS,

31) aR<rAT i3 916l (Technical Aspect of Product):

AT YR i TG FENT T TRANTRTSHET el ST, T AT
RciteT Aiferep, TATATD UrerHTHed gl bell ST, ATeehred] JUETHT0 &
ST el SETTINIR RS deet T, ST I TqeDTedT ave] Y&l o,
TPy, ToleR, UERIYED TAR HRU, SEqHEd IQuIdr S0, =T




REITEY ISl DRI, A TSI TR &l HATdT d1aR 0y, qrefT,
AIRT o, defee a1 7 Fect BRUl 3. BRI 9R] GG el ST,

9) g% faqor 9191 (Marketing Aspect of Product):

AT YHRHL UTeehied] &, GEIDIA, Pel, TR, TJAR H2ATE bel e,
JISTRIC T {07 BRI, SITRUST T T8l g Tqefehia FedHTd- HRul JAT0T
ferspITR AT 3. Fefeft AR Hamrer et ST,

aﬁﬁi’ﬁﬂﬂ'ﬁﬁ T (Scope of Product Research) ga‘ﬁ?vr IO ¥ R

RECH
9) gIctter AU (Product modification):

I ATUIAT FgUIS ST a%] Hed 9] o] Afa av] IR &0l fdhalr
o
AT I SeUTe o IISRYS Hed U0, IeUTadh ATy v Hel

e Qe daet Tred AU, URe 8T gacf UTedrI ReebRell fdbar el
IRATST HLATET PRI SART. ] TEY PIBTRT JERUI / TS BRI AT

J<T. 4 G to 5G Mobile, fdhaT AT K IR 5 8.

Q) IciteT WARIT (Product innovation):

fhAa, =9, ITET JMMBR . B AU o Ted DS 6T AHAT B,
TRt urErT, JUATCT, i arafir, o] 31fers Arsea” g JRIawd
TORTATST TAR RO, TALDTCT TIT PRUIRT TN BRI, 8.

3) AW WeMe (Packing Research):

3T ISTRUSHEY Al dTal St Heware! SRIed i HeMe Hefd
el ST, STTSTedT STRTICiD d STERT T ¥, JIe 3cdd Heeq 3T,
GIET FEUNS Rl dTeqe febd |ISaUeh RUITYT peietl qTevll I8 81,
I HITATT A1feed, S9T, ST PR, 3T Fdx /=T SYANT fhaT 7
PR YTHRICT GG Pl A, UTED 1 epied FITATERT aal TRal
RN, ATEDT T el & HITATER IHAeTg 3. U JTe0f/Riae G
HE<aTd T8,

) fohweT e (Price Research):

I [P 8T IIRYSTeT Jalid Hewdrar Ucd 3iTe. ¥ d |dT ATl <aTu-
AT 4o / e / Ufithes w8l fohed 81, fhaa &1 UTeehiear shaerhl

ITUTCH HLATE T e e
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IO & TSIRUST ST TR I ST ST, AT e Syefed
Uocietaaetl TR fohwa M3 Ul a1 Tehiar FHE 8l fhaedes R
YT fdepr R Bl 3RAa] UL avee], F2MeIe febAel ey Hecd
3TRT.

) Srafi=g g AR 7 Wened (Brand and Trade-mark Research):

o] A2METC el HETaTe FRTE FEUIST aRlel] ATd SUT STEfes / JgTehT Ryl
B, IYE & aMod ITATd, TTEDIT THOUIRT A T FTARUN A1 AT,
fafere o] A MUl av] AMEvIT SUYh RN, TR AT fera ARIhR
SRR AT/ Potel] ST, DU SaR AR AR gR] e ATl
gU fAfE 19, foeg, oM gre aToR aRUAIIST g el SN, e
1Y e & SATIRY R8T aRovT STITERIT ROy AN STl ST UTeep ca ke ave]
RN R,

&) A%< firs7 WeMe T (product mix Research):

o] o787 FRUIT IeUTaep T faishl I felel a/ar 81, v 8T eI Gpur
TN AT FRATE el ST, T A damed) [fde avga ga feetel
3. TR WleiHed U qRa fafde FepR feetel SrAaTa. o o] fHetmh
e Yol ] ARIGR GO oR] Tl T FaTal FMeT o] fHSTHES chel ST,
IR fshT Sravar I Al e, e, Wiell  FlTh i s Jgwr
3. TGN IR GG bl AT ST SedTeATd G 1o H2AE bt
ST,

9) aR<T Site @b WeMe (Product Life Cycle Research):

HT ST Feddh dRell SiiaTash 3RAl. S G, fderd a e,
IR AL A SHaTersh FLATET Hecare RIT el RS el SedTed
R, STTAhIC el DIUCIT ST 3772 & LMET Adt. TR ST AT
T, DRV Yedeh aeleT [AfTE / HATe o SR, T fgheairelt car-car
SHeTespTciie] STaROMe gEiRaTer AT WA PRAT AR FEUH AL

Siiaash HLMe HEw@Td 3TTe.
<) azra?ﬁrﬁm?m HemerT (New Product Develop Research):

AT IR TR TeMTe FBuIel JET LT fep - R RUT eIl el
IITRYCHE I fegp T80 813,

e A A SSTRUSHE ATV febarr, FfaeT ave] ATeehii Reep it
TEU TG & PHT o RGpRugTaT &) dISfaul SRIdT dhetell Hfeham




FEUNS 9 I faeprd e 81, AT HATETe Al A IRIRUS HEY
R R BRI

Q) Rfraoft T fuur =Rt Weme (Market and Marketing Test

Research):

ey Jfe g fbar FfeT STRUSTICT ATEDIMT G4 PbedT T el gredn
wifcifehaT, AU STV eicedT ST, dTee Sfd- aRsTed PrRr SRfdd. AT
BRI E N0 R S ICICRIGNI PRGOS INKS R R R ERRUICICR AR 2K
et ST,

q0) I FATT WM (Product Position Research):

YT HATHE SRETeIcT AT / T 1T 3T & STV SIvarel! fopaT =gl
IR T HAMET R, IeUTe Al JH0 JIIRUS ISl SrquE SRfdet!
ST AHE YTeepiall AT & el FHI. 3T HNEART SI9TRUS g
gTecher fIRE PR N, T AT TR, TILRIDAT FHSIANT. FEU
IR AT IR T HEwTd 3T,

AT THIOT o], FRNETR <aTHT febelt Treis 1T ATl et Ad. IISTRUSH I
U TS HATET ] FGIT PR Adt. T HedT HIATARGT e
TehTed] FHTETT Ud Sl SVl G foharrear Feerdr T ave
e BIal.

9.§ I WeMeMT=al ggdt (METHODS OF PRODUCT
RESEARCH)

IR, AT & AT e awe] febar AT aReqf, p_IeTT et S, & Fee
IR HATET el SN

37) frfore Jermrene et (Staggered Comparison Test):

I FANGTAT AT GG e TT&ehTell Uep ac] ATIRUIRATST feedt Siret. feram
ST HEAFIR T LT HATHAT, 3R JTehTa faaRer ST, g
Ale Fell ST, MR PN PlBHR Mg TEDRT G IRl aeq
SUHITTST el ST, e <l 5, "fcifehar & S gl Aie et
ST, T UEdgR U g Ycgel qRgar IR T el Sid-rd el
3T IR I Arsdre. € ARl il g qReiadd & Jcgel et
ST, ST IR UehraIad] ATIRUGRATS! T STt ATa. ATEehT ef-T ehrall Acl.
JEITIRI HereT ST fHeserar.

ITUTCH HLATE T e e
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) SIS qerTen aravit (Paired Comparison Test):

AT UG ALY YTEDT UBrAdR] & el Sire! faall ST, a1 Sielqed aRaR
GTET thRep STTUTER TS TSRSl [T ae] d T Garid avq grdt et
3. AT ST AR eprar el pRIGITAT Il <ATes dovel il Blel.
qEDr el Bl Ad. a&E YD Fraull PRal A, AU,

SIRINTICHeb TTeruft I &1 Ul PraeeliR 3Te.
3T et TR Teehrer AU, Hfcifehar, oy GmeT YreT quaar A .
ITEhTaT HHI SATGIETS qaue gy fAior gidl. Sl avcidlel W

STTUTErT ATEY. TATHob FETRT 37ef I8 8.
%) 3rATigeie areolt ugd (Non Directive Test):

AT Ygell FEY ATgehlet] SeUTer AruiiaTad, HRMETEEd gg eeur feef S
e, ST / IR T Yo ITORUI feredl STy, R cgream giifepar o
fererRuTe . A AU Afies g Feg Mosdd. ey axa fobed,
TUERIT g SoR HCHIENS [GeRUN el ST, Yd el e JTgdh g d
3Feep HIfecl! <. B Ugd QIdT g Sueh 3ATe. JH PR Teiieh 3ATe. DRV T
R Il d1eY RIS <TaT @ Il Yauelurge Jad TR Hesd
e,

8) Wgaa fersAwor =anft (Conjoint Analysis use Test):

IT Ug<iHed pral fAfre wrees iRy foham TeTelT Tebrar Yebleea aw - fafde
TureETed ARIERAT JIORUAN foedT S g it erieed AR,
gfcfeparl g bell S, AT UgdMed U a¥ WRq fafde qoremiear
frorafed, Feafed, g-s9-a 3. A7 TTaiF PIuRAT aR<lel fhaT aRe]
PIUTIT UHRIT ATEHTT FTAT HferaTe fiosa. & S=faar A,

3) T erred® ==l (Monadic use test or Different versions
comparison test):

AT TgiHE TepT fATITE TTeeh qiedT T afel! TREVITST febeT HeaHTomT
BRI A% feeft ST, AT UTeehTehs ave] Teicrel! Hicifsha febarr WReTm &)
PG ST, TR 76T T e JH-HI0 (New Versions) o a¥<]
IRV feedl ST, AT FebR R/ SeqTeT YoaT - el Al / DUy o

YUl Hcfell ST, Tl YepIReal ScuteredT fafde yeprear awq aroRuas
[T ST, T JelrTcHeh IR o 3ifc Fsehy Biget ST,

YT UehTel TebRedT fdfqerave] Gyul f*fr o1 (Versions) a¥cral
qoT T B eI Rl Ad. I&T: G I YG,-Mobile. Windoes version-
2013-2016.




9.1 TfeT av<] ferep<T TfehAT (NEW PRODUCT DEVELOPMENT
PROCESS)

AT aR] fep R Tifeharm € geter ceTgR ol dhedt S,
9) I STOTRYST acfat faishl.
Q) faEr T o Hed Al 9T o,
3) faem gRe] T JTSTRUS farsht apvur,
8) STl Al S e febar AT SISTRUS farsht e,

9) AT Tt BROT (New Idea generation):

IR, GG e Al @], febriTeaT ey fHHior 8l SRAeTeT. geae
e feperr FrEehreaT Hfcrehaic a¥ter Hifed! Suetey Bl 3RGed AR T
U AN, d TR IcATSTHE fIepTe ol | SiTcl. G2 e febar
ATfecgR LD qRqa JTfed! @ qAsTdae Jifed o ATgR e
IETHEY g&eT o SeUTeH AT RUT S BIdT. g UTeepred] Hiifspdd &
AT A AT BT Gl AT Iedre ey T .

R) HeUTe FegHTa RO (Evaluation of Ideas):

I GG I STeted] Bedl e IJUNT FEAMT Briffaw eral Al
TEL. BIET P U FIeRT STIMT FHART IR Pl HedT AR

IR I, oo ﬂj\uf&mwl DhYUAT UqH HHATU dRId INId. T

PRI Jelel HATer ST fesd el AT,

37) Al gRq fepI &1 IucTeds AT HHHT eisel febar i e et
TRICT?

9) SRS febar ATeeh 8l Ao ave] Raepefiet dry 2
) A IR ATEDTRIT TRT GUT T T 2
S) T aeqETS e g Hideaed By 31Te ?

$) T AR aeqURET fobet T oot febarm &1 e febeit ST ek
Nl ? geTal

3) TR STR QT ARTAT.

3) I HepeuT ferepT =ATeIoft (product concept development testing):

AT T ey & fobell e 3MIOr e aMre. Arered arevi deft
ST, TR A aR(qos ATeehrd FHTET RS qUT §lgel pra? fohar Afa

ITUTCH HLATE T e e
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I IISTRIC 30T ok Y18 AT IR WRET PRcllel DRI ? e UTeeh
AT aeccilel Al e FHSIdI PRy ? 37T fafdy geArr IR goH
JICICIRSIURIG

¥) SATTATRIS JI:&R0T ( Business Analysis):

AfdT g IRy ufshaia ¥ e Al qu sTedr ok g e
SN T Al SeUTer] STaNTRID 8T IRASUIN 318 HII? ATeTeT
eI ERUT &I TN, SATIATIRID GEIDHIT axear Sedler &, JFufl, =T,
3. M 2R RIET STFTLSR A% / I<UTeH ATaTIe ST BrIeeiR 3riel
TR ] SUTEHN ol chedl TTdT.

) gRRerorera fauur (Experimental Marketing Testing):

AT IR LY Tl Al SNIfde HIMfeTd ATl SIRUST TRy
YIRETuIT BRI ATUeT ST, ATTET JTeeprat TfeifshaT, STYSRI e, aReiiet
TUIEIY el TIRETUT RO 3. YIRETT EITedT ST, AT CATRIR a] 7ed) FERUT
T ST, TN ATTHAR aRHEY YT el R heTd AT, IR
PEEISIGIS

¢) ufeeU STSTRUS Aol (Simulated market teasting):

gfcey INRYS @reoll a1 ARuiHed T Icdried o avq T8
TR e TRReT STSTRUSHE) WerT fage dTevr 819, Ua fobaT & eTeviciiel
SIS IUTEART UTehial B Uioare fHesdl g & qurg ufgel ST,
FeEcT JeIHIA HRUIIBRAT 3MTed] T ST ae g Areehir foefl
ST, TR JANTICHSD Uegel= drdufl Eictefl ST, e TeepiedT av s
9 3Relel I g Jeiel Slave 37U Jel Aqay 8. UfcRed IToR
IFIUIHE TehT BICT STSTRUSHE) FoF a¥<Tal! fghl el STt SATfOT Areepie
BRSNS G SRS NG CIERSIERERSIC IRV IS

¢) fergqur ameroft (Test marketing):

IS YHTUER fqehl epruamgel off ¥ S¥ifdes OTeepie faetl S, <
AU g TfifehaT e ST, e aerd fahell TV JeTe i
fhaT T BT IeaT IR & T, SR TEHAT UfeRIE Tt o Arsal
THTUERTS IS 3] e, T8 fAuur Fravfl Sh_ur 3Tqeaes 3RAd. AT
URadIT fhaT Fefa IR PoledT IR AISAT HHIUIER fashl awuarga
T T8 JISIRYS T WWWH&HWWWW
T Ui AU Frerofy 3Ry #8Urda.




]) @MIRIHROT (Commercialisation):

SR OIR <l & GPRIHD Tell TR aa HIST FHIUTER Iedra
PRUGRATST FodTd betl STl g o SeuTe Je TRUSHEY UIdde] ST, SR
AU Tl AARIHS 3Rl AR AdH TG 2ATdde] ST IRT SATIRIGRT
KREURIREE

9.¢ U =it @ g% "ot (TEST MARKETING &
PRODUCT TESTING )

JENTD g I el qEHE ehied] HMUITH fdhar TROIgH,
ST TSI el ST el HRld 3. QTe doodd YU e av /
ICUTE QMEel ST, IT IRETH Ppeledl aeal HISIT YHTUIER fehl eruamgef
T S8 SISTRYS HeY TS T8l THTUITER HorH aw] faghietT STureft ST,
T feheT fIUURT Treuft 3RY FEUITe. AT FraviiaRr drgehiedn Ufifhar ST
BRIRGIG

“GRETRT g febarr g et el hedr TR TebT SR ITSRUS Hed
HIST AR fasht RuITef ot aw oRIfded ITSTRUSHER SRIfde TTeehiT
feeft ST, <grer ST Tfcifehan BrdedT T aReer fabell SHTumTe Jearet
IR fhaT T BT S5l BRI & FHOI. SR AEDHAT TS el a8 T
ICUTETRT 372 T FeULT AU Taufl SRl 379 3.

U TR UTeeh e Hewarer RIT <Ted fqqur arerfi=m siawid
ScUTEs, fhar HeMed 3ueT Masd IeRUSH I 8T Uegal 9T SaT
eI ruft =7 ST R fmuft we sfTieaT AT dieT fébdT e BrvaTed
SR 3. FEU[ YU <ruft Hecarel! 31,

31) frqur graofaT S&er (OBJECTIVES OF TEST MARKETING):
q) T IR PRI TTRUSET TfTATE SFSTHTI0

R) I aE BRI ITTRUSTI STUer TRIv

3) AT AEPHIET TTATG - UicIehamaT 3Ty avur.

) fIUur STl U fsimeT  Srauemar 3TvaT v,

Y) ST FHIUTRI IATGdl d foega SroRUSHEY av] T fauamyef
RETeIT JTEepTa UfcrTE T, 3.

ITUTCH HLATE T e e
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(i) fraorT aefi=h 3R1E: ( Features of Test Marketing)
9) IR FANT (Real experiement):

fagur Tt ggena Je™ fauulia edel S fdhar I TIRT ATE el
ST IT IR JRINTHEY JTeehiT HArmiael /et fefl S Areld Qames
TTEHAT UfITEhAT ABRICHS T A fHesard.

?) famumTeiter ufcrate ( Response of Market):

I IUTEHTAT JTgehiil feetell UfeRaTe ST SudThRar fauur gfcrre
AT Pelell . ATIIRISR JeASTh IHeciaerell [quull STIUSTr FegHaT
PRo-] ATgheT FfcTfhT STV BT STl

3) PraATad (Duration):
fauuFT  =relt ATERUOU SRl fRaIRT PrEl Jfodedl WA T

IISTRYSHEY [dell SId. Mo ATeehred Ufcifshal cahr FHSIdI. YdleT

foTr SIOT e <19 &Il
) FATfET & (Limited Area):

fegur =rerft & dfoa fquuiiee Fifed srem aRER™eY ddelt ST, Jifed
R .

4) ferferer ug<tY (Various Methods):

feraurT Treroft sivar fafder agdiaT aTuR el ST, S SIS qerca JEd,
IG-ITR JeTcHD il Ggd  HRicefen araoft dgd geara.

¥) fergur =Tavii=ar ggdr ( Methods of Test Marketing):-

9. JHTOT ATevll Ygd: (Standard Test Method)

oo Tl a1 ggdHEY SERT FXRAT ST T HHART AeWFl BT,
T ScuTe & ot fAfdre Sfed somRusHed FHrafid faawor yomel R fadafa
Pl ST, T Bfod ITRUSH FAfST ATedhier ad SNIRATer ST, <JTeT
PIRIERIRR R SIS

2. fafaa fqooft ar=aoft: ( Controlled Test Method)

&l Frevll BT gfev TRl qed Hde! S, FYUT =il B A
TGS QUG SfEdTel AT STl ) Feell qroiRud! e, g
SR ITGR ATehTedT URIfhdT SV AT 3fedle] ScqTeeplell Yradel

ST,




3. ufeea araolY ugd: (Simulated Test Method)

fafaer dmfers Ty STRaRATE! ae BH AFT AT IaTeT]
arfedt focfl S, T T St @Rel dRuR fadr o gren
GfcrehdT BUITATST JelRac BT STTdTd. ATeepre (RIS el ST JATfor

3Tl 3, LT, TfcifshaT, TR Tl MedT Hoor 3T&dTel IeUTGDIeT]

TSdeT ST, FfcRad Arauft quf dhefl ST

%) frgur araofier BRI (Advantages of Test Marketing):

)

?)

IR UTiaR Fgad! fAuur el BT MR SUTeAHe a6
R AT,

Jrechrdl UfcRie MRea oy RIgRT Il aRdl . 1o
[EEREEEIGIRGE

YTEDTT AT |-Fae! THI0 ] He Iaal HRaT Il JTEHHT SR
ERSCRIRRINS

Yrechrar UfadIe - WU FEO 3RTedM aeHed GURUT Hor
JUCKIFVERYERIERIRKIR

ferghTa gfR T GecTesT UTe e,

AT JTEHIAT AT aR<], TG ARV et ST, o5 AT
ST, UCTET ST aRerdT SURINT TSI UTaalT ail.

3 T AT AT UTH B,

SOIER T UrETgUl ST 31ee foheet e Qries SERTET ATae (e
e,

AT ITSTRUSHEY FEST feepeT I8 A,

90) T AT, RIS TRTAR JITRUS A .
¥) o =iy /A (Limitation of Test Marketing):

)

?)

3)

faqur Tl ufehar Jrfarery w@ftie ufshar ame.

Teh TEHUANTT Rl aravll SRaT A, oS e ave] a Afrea
IR ATAOIT PRT AT ATE.

OTEehTdl e cld gaold I, Ao el Ufifshar Jiderar e

BREIET

ITUTCH HLATE T e e
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¢) fquur Trevfil qe, Aifect Mot HRvaRASt ast @ ufirfdd way o

QISR SITHT TGN Il T G aredl.

Y) R fAUUT BTeruiieoes THRT e HTel. Toeic il e T eIl

OO

&) IR Trerl BRI IISTRYUS, ATee SNEUT € B S T TS,

9) ATEDTAT aci TUlTeflaR TfI9RT, AHIRD, A¥pile, T TAfeRUNY Bed
RO R

¢) fouur araeft 92 sMddesT MEH fRd<Hae el SI1d AR, ITed Gad
G Feefd SR AT AU @relt I BiT Aral

Q) &M fquuiiciter fosary / fIRr Ao STerTciet faguftaed Jwr 3R ATar.
q0) fIUURT TATRIUIHoS aETlT JRTU dTae ATeld.

9.% Hefeh WY T HAET Wele (BRAND RESEARCH &
PACKAGING RESEARCH)

9.%.9 FET HeTY: ( Brand Research)

UehT IUTHTAT IR el AT T IeUTEDTeN/a] -HaIRLT A& HTeo]
PRAT AT, HRPRUTS IS SISTRYST i efchrcd UTH e, TS
greepI aeq] fawalt & ferearm TurerT vt arreA e e for gl sfedr avg
rgferg SRIJUATET STgfrareT Tl IR B TaR TG BRI AT,
37T g fergTT AIGUT ARPR SRART dhell ST, SIS AT BRI
SR ET0T UTH &I, <Tel IR fiF8 (Trade Mark) 3RY F8UTdTd.

faféey IcuTaepTed AT dRGHET TEDIGT PIVIE! a¥] febdT AaT H&ol
Y T o7 HRAT i - Agfrs IR BRI TR, DR i &
fafder yeRear HurR ARy TeReT o HYF U fAfe ave emey
TGip WM § Jole URRRRI™Med del Sc: ( Need of Brand

Research)

(9) AT U e T IeqTer/ ¥ TIR &,
(R) STRIATT IRTelell HUHT SIcaT T IUTE FSTRYST 3TTUT,
(3) ST DUIT YehA AT STTOT AT ] (10T SReTTel.




(8) TR 981 PO I AMA=IYUidT AUl ST 3T dobell JgichT
SHIEEESUEISERCRI

3ifenfie shici! BIvaTYdT JTTRUSTAT AR 8T AT FRpUT Bl AT
THI0T <ol Fifed Bl e ISRYSIeT a% adiel Hiffad FHTome
SYRCETT BIcAT. UM UTeeh Tacl: Hlelra/ el RIS ORI& ool
GRal PRI 3. IR HTeifie iR A AT S-cii Scfepral AT ooy
ST SATCAT. TR JATEFTchTehRUT STTICTehTehRUT AT o

IINRYS d1eedT, ¥uef diecdl, Tde dieet, Surerd Y910 digel ITes
IOIRTC 3 dRd 3MUell a¥] aRd e ATl T8 IeqTaehiil
RGAR G b TR ATl degieee far g IoRvar FodTd bl
gl 3elel] IR ANBGTITATST SeUTEDIT o IDRUITT ST el JF.

Ia. AU DU IMYeIT IR dR qhRES SRIfdel 38, ol fSehic
JSTIR BICT JTeTehTd o SR, &IT T <l ScqTedhi=dT a1/ drefs 8ld.

9.8.9.37 qYfRI~eT™ BRIS / 98<d: ( Advantages of Brand Research)

9. T IAR<Ica:(Separate Identity) SEREHS IUTGHIAN IIRIS
Teh 3TTToS ITod IR T JTReTed UTH &Kl

frshgET: (Increasing sales) STEfIFERT ST fAshicT a6 PRUIRATST
SATEHT T faehed =T AIGIT UHTOT Bl BIRT & Ua fashiar aRumaRa
ATe JHTel ST

)

3. cafka fasht 7 gfTE): ( Quick sales and publicity) STefTg 3RTeledT
9 &I e i e TRIGIel . Tges 3T TR IR
JHUIRATST Tsheani=T fIY YAIRT &x1d T T8l Ex- Sumsung, Rolex

watch.

¥. caRd MSE: ( Quick Indentify) STERFERAT AR ATEHET &4
3RFeTel IR <dNeT SMosRael Ic.fel qrefarfche aeiedl SoTiaTe

YT&PTT Ul STTCHITERT SR,
. fhaa Ffe: ( Fixed Price) @<l fda i3 sxugrardt sifor

§. PMARET oMEr: ( Strengh of brand) 3R 3RTeledT Srefraer
PRI TRISOT el ST 3Fe ST o fshid @REvd d1g 8
HT? ATAT NIRT HeAT Sl

ITUTCH HLATE T e e
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9. WARPRRICT: ( Popularity) 37T STETFeT Jo5 SlbORITaT 3T chell

¢. TTEHT FHROT qeq qUTRAON: ( Find out to recall of Consumers)dgy
TUT YTERTT T8I 30T STYfRI=g NT8d T AT 3TITT hofl ST, 3T

JId dcd {:Ij'dlracfll NISIF

q. Hrufevgrd fRANIARU: (Brand extension and growth) J&SIUl
TTEDRIAT 18T 31Ul SIYRIg 8d NI Srefrarr faedRIBhRur det

ST AT g TR dhel 9.

90. YTEHIA HF SITUTON: (perceive the company’s product) 37Ucd
HepiT ST ATeehreal Hd PRy |Gl 3Ted. & digfas JeAeros
YR A

9.8.9.9 SIHfFar "e® (components of a brand):

SATYDIPRUT STFTIIDIDARUT AT o5 FTRYS dIcdl, UL aTeedl, T drae],
ICUTEHT THIT Tl A5 STSTRICHET 3Fieh S Tl aveq], <aRel JHTosegell
AT FEUF IeUIEDHI GER FIBT o] <R 3Tl qreifere fdar =
ATORUATT AT dhell JTeATd STIuT & febar Ui oy =8vrdl. st
QRN UEDHT AUV Bl 3elell O] JANSTUIIIST  IUTEDIAT
HATRUTE  TTE9ha] WA, SrEfere SRIGAHT Yeiel uceel faar
SUTEDIT RO AT I,

9. T 91T (Passions & why):

qrefrgraT JTEIHIT UTeehT AT T Tl Posul AT .
3Tl A% T BT WRET dRIE? ¢ fafde JeameR JedT Hosel dTfeo.
IarEume. “Boost is the secret of my energy” T Boost Hraredr
YRR eI TepTell T JeTiedl DRIEHI aT6 DRUIIIST Sugh
AT T+ Yigadia 3/ Far. {Your Why = Why Customer Buy} 3R

TEUTT A
2. SIYfRFEr 3MAT (define clear brand promise):

qrufregR Icuradhe aedesT, Ui AT IuIICT fawdt T arera
TMEHHT U7 3MTGLTD 3RI. I&T. "I ATSS AU FIeIferg a6 HuSITe
T STTYTHT-GLTDBIRNIG! [HEUIRT Fesell 314 3.




3. Bhfgd IISTRUS 3G (identity your target market):

IUTED TG FhReAT AEHIT FGd FehReAT AT RAST & el ATel
M5 Uy JITRUSICT hiordl UTed FeUN s e IR0 19D
3TTe. SSTERUMY. 37UeT U HITSel ARV S ATed & Piee SORIS
REEESIECIE

Y. TUT g ATACT 3RTeielt Hed=T (crate clear & mistake design):

IHEE fhar B AT SIFfe Sraforerr R deard amT Albid
IIAT @l TR AT, T YforggR T T SAedH™l Jd Iearen
SIGIRAR AT, TaHd deforg I8dd SNed IU¥ 8. 9 Uh
IrYRFETAT aRqd TS AT el U, dlerie, fhefied & drafis
ERIGCERSINRIRICIENRRCIES

4. ¥q¥ fUur STauT (clear marketing strategy):

SRIFETIT TJIRAIBRAT AU STauer TIEgur fIhRIq oo Jew@rr 314,
ITERUTeS. PIET IUSH HU~AT AT ST RIETER YU S[aue TR Bl
fopforey Ul ScaTe NSl SR TULHIUET HEN drecial gor off ot g

Sol T SIS fauu STaud SRIAdT.

€. WPRICHS SreIfg UfHT (positive brand image):

SUEHI TIR beledT [AfRre Srgferfasit areepre s far 7 =gurre
Jraferg ufcrT 8. areft afcmT srgdt fdha Uit Qe ThReT 3 21, &
T 31 BChIaR IdeidT . DN Icarae fashl g, 37eg,
U ROy, SraUE geATel. T SIEIH IR P Scdrarll U A e
ST FHRIHD qreIfeg T epRAd ol Heware 3R

9.%.2 el / HAET WeMer (Packaging Research):

T TRV aR] fhaT SeUTEATT AR T W ReT ATfeeardT IUANT et
qTED PRUARATS! el STl TR Il ARETUTATST HRdT YRI Jehell fHesrelt
FEU el S,

9.%.2.(37) WATT WeMeHTHY =T (Defination of Packaging Research):

9. HId¥ed GNYE TEUN fodRur, draqaur, fadhr JMfor aroReT SuteiET
S fohar GRfarT Ruam IS, st JATfOT st 813,

. HIET YT U U FASHRIS AT AT g A% BT

ITUTCH HLATE T e e

LQ\)



oo e - 11

¢

3. UBRT e & IR FAISHdS e T fipar 3G SamHed
<RUT AT AT FHTALT BIl.

(Packaging Research defined as the general group activities in product
planning which involve designing and production the container or
Wrapper for product)

9..2.(d) Haved WeNeHr &< (Importance of Packaging Research):

9. YTEHMT JATaTET (Appleal to customers):

IeUTE I8 ATEehivl TCIIARTT CeR qRIeR T o CIHUITHIS! STehivel
. T DRUN e U= YT a Hed T, SSe e
PRATT. SUTGT IS FMGATT TTediT Mha PRuITST fafder IR,
SIS IR A2 Pt I

2. ifgedt U™ (Providing Information):

Seurer fawRit Arfeet Svarardt e FeeT a7 HEwar! HdT JoTdd. Iral
ThfSIT HLY IcuTe fdhaT HToT ¥l dTURId, I fodidy [T fodis, e
J9R 3. I oo e IRTaT.

3. TRa! f7of e (Easy of purchase decision):

ISR IR ged AT difte Aifed SfleT SRy & AR
ST Il aTe HRUaN Hed % Ahd. DR AT FHI ATEDIT
ERERIT U YISt 3TTaedeh STetell 39 ATfe! e e

. Ieure fi=1aT (Product differentiation):

I8/ U IUTEHTET T SSell ST SSUNET e e, PRI FedTe
ISV HU=I ATd, IR TR g ATfOT Shu=TeT Th e SRATT. AT8hIT
IUTS 3MBEUIRT Hed hrdld. PRUT UfeRTy IcqTe TeIeN Aethdy Jdol

ST AT 3T AT I3T9 fHosl.

4. gRUTT 70T (Changing perceptions):

ICUIE IBUT ISIUART 318 JecTd! HRU JeciUd N Hed o Aehd. Tef dlsT
ST THT IeUTE JTSTRIC HIGR el ST e fIRISe: SR T8 3R

gIed 3RV df SSUT RO HBHT TS PHIBT SIS T Ul fozme arefy
YU dSA0ITH HGd h¥o Ahd.




§. TUTAI 8707 (Quality assurance):

& IS AR T R UET IRIU TR, A AT IS AT TR
flepeft ST ST ATel T He Yea SIENT gedlel GR S &l fdar
IUET THT PISICT T B> ahdl JMMOT SFTHRIT 3D ATIHIGR fadelt
ST AT ITEHT urarT AT PR TRIT 7 810 & T HIS SMMeaT 3T

9.90 fF9a WeNes (PRICE RESEARCH)

9.90.9 TR19AT (Introduction):

e BT STSTRUS T Halfd HewraT Hee 3778, a¥<] febar e ffrmairem &)
FRUIST fehHe 811, SeUTeie] ARz SaToT HaTuiiT fHeuRT BiIeT Hiseell e
FRUIST febH el B1aT.

IR fepelT T SATETRIT T JATIOT FHTedT BT el T SRS F8UoT feberel
B, T A GG BRY e 3. ISP aa! ST fepHd
3T ffeep BT &aT !, TR TEDleT ey Al HEY &olaR
UIERITY e avee] &4l 3T, b feberet FRIferet el & fobam el i eitell &
fehaepe TeoUml 3. 3. Al fhHd SR IUTEDM TRl g8
SRIAeIRT TTeh av<] TRET PRI ATel. g ATeebredl GEI 37y fdhw
IPRAT IUEh 1Y Higaell fFese A&l dler el e U
IeUTED T fbAd R epruaTye fhee e seid SIal. ATl feba
HRTOf GRS, I ST, UET, feRUT ARG Tl W AT8eh I STt
3, Faefd, JfaNY, TRIDI R0, I Scarere HaReR 3T HRUT!
T FEUIST febHel TITET B,

TR qedrh-asdl fafdy gerear qawrear devidiel uear R0
PRUATT Ul TRV feheieT FeMer 81, 1 febeey &Ror STave Jedr Ffderehy
THRITS 10T, ¥UEehidl A fshigeran &) @ fafder srepRedr Haerat, fadwor
Y SIS T IR SNIRT o fhad HLMEA del ST, ATao0T fhea
HMEATT SUGHRAT Faeelld, S doal Al fhad, S §d,
e =Tt TRUIRY QAT @, 9G9I T, SR TedhiET qHE gl
febmIeT TeMeTes ATEehi=T RS 318, UTadhi FHTH Blger 3feft ke fomey
ffeTa Peft I,

febrreT e Ppeardos HSUT YHTUIER fIhleT a1e . JYUT JIIRUS ebraof
PRAT A, TR EehTel ATHIERUT T Ad, UTahiel FHIL BId. ATdoiidhid
TG AT, P TLMET SBRAMT ] SHa-TTeIshlciieT Saerie Fee el
ST, TG UTE AT PRI ST,

ITUTCH HLATE T e e
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9.90.2 9T WeNYAT RS T 3MaIHdT (Needs & Importance of
Price Research):

febmreT g fshl & Q1T TIceh U AT AT RIS ST, T STSRUS
qeY T FeSTeh ST T; YT Jecl A1 febHeT ATBRI ST, b
fehmIeT FMERT PRUT F febFciiar TRUIF PRUATAT FG TCehial ST HRUITE !
ST 3R fHHT HLEA S Iod SqRATIDIT I AR [hA fawieh
SIAUST GIRUT SRIAUAN Hed Bldl. FeUT fhHd e TRST & STaegeh
qalet THTOT.

q. fdma ffdear (fixation of price):

I faep SraedHey AT el fhua SRIQuIRIdt fba e

2. fF9a fasres sTauST (strategies of pricing):
e STavT R RuarRITST qéleT QI UgeiaT TR el S

3 TRER ImaRa fhaa fher @fierge g oo amed
odTciielre aal fhHa SAfefep/ SIeT MTbRedl W, d FeR b PHT
ERIISIRH

q) TAeT v fhaa: amed goardg dfdT arEl fhad sifaerRr ey
DA STTT. T FHTY A6 AT IRDS JTeh(NT BICTTT. TR AT

IR FI AT o AT arefdedm ST,

IR TRT Ugd P! & SNIAUITITST fhad Fenedrt SMaeddhar g TRl
.

3. Tyt fHa (Pricing of Competitors):

fohec TeNemes Tl fhad i S/aus o, e JAdedT
I, TAGHAT FTRUST AHIERUN PRAT AT, F8UA febre] e TRl
AT,

8. fhe e - geaIe - |aera (Price discounts, concessions):

febmrer FemeTe fafée srepret ATfEe — T2 MesT R AT, TqHepre b
fereRIe S SHTUeT qReged febreit fIfeiet ol e g Ferd = &) s,
SHICEICIRSICEDER IR N



y. ferata faoom (Export marketing):

e e & FRITdeRMT BRe BrRISeR arAd. fafder Sedier ToRuSHe)
fafr=1 fhaa aRor sRfquaraet fdhar fFRafa v Afdadiasiar fhaa deneq

thIRT 3UY<h 3.

€. {9 STaUS (Pricing strategy):

fad Femgae fhad aed S/Eus IRgU AfieRy A S FRfd
IISTRYS ST fehHcraTae ST 3w PRUITATST fheey Heler Sugh 3T,
Ao fAfehel a1 BIgT THRITIT ST dTGc. el SX Ugaira (R UM
febmreT LM IR SUYh AR,

9.99 frva TRy aRumt #RUIR ge®d (FACTORS
AFFECTING ON PRICING)

febereT 1257 8T Eicep fauur fosirciier s Tce a1Te. febre Feure ava fafrer
geof SATea fbeet 12w Pruam=aT Ugdia gact BIdl. ATed ATaATRIDIT
A fhAT GRUT RIS AR, T SFESIaulT aRTeT SARTT. ehd aReqel]
R seom=aT It fhHd e dugrIeT BRef sregur A e
TN O ST e qRea IedTee Rl T Yedeh aRal febHel Searat
SN 3 TICehrdT g JSauie faaR exrar oTrTdl. fhed Fided oo arg
oY IR IeUTed MUl [AUHTeR ofar hise P b, e fobeel
SRIITAMT 3F1eh TCHIT R FRIET AFTAL. 8 e S TeMHed 9T Aciia.
of gelef ST,

fehaear aRuTTT AU ges

Factors affecting Pricing

eI Te® Internal §f&TT g% External
q) | IcUTST T (Costs) 9) | TUgT (Competition)
Q) | FTailfdhas (Corporate image) | Q) | IT&®HRT (Consumes)
3) | STRRYHT 3feT (Objective | 3) | fIARr RIS (Channels)

of firm)
®) | % (Product) ) | AFTUIT (Demand)
4) | @< Sfte =g (PLC) ) | amfiemR2rd (Ecology)
&) | 9¥<Te €I (Product Line) ¢) | fa<fimr MR - (Financial

Incentives)
9) | 3R IR g (etc factors) | V) | SR fETI TSH (etc factors)

ITUTCH HLATE T e e
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37) 3iRta gead (Internal factors):
9) IcUTa @ (Costs):

fee T orugdl Scuree SR wHfEr  fdaR e
T SeuteT T qarm T fheciier axcel fashl avar I Tl |red
AT e HielredT fhHdl aied wctedrde fbae fHfderd oy, fHamom
PRI & STTES ST Bl 3Te.

Q) STacitfepe (Corporate Image):

T, AfaT GEAT eI fbae Fifdachiar ulRum g1 s,

3) SR IR (Objectives of organization):

TN SR AT 3Rl TR aRed] febHe eI JTebToT ST Tl Hsaer
ST AT fohwer 2 e IRl Fafse sRid. Imes AT et I
FIIRT ST fepHe] SRIGAT A, TR AN FeAT 3AeT o) febAel 3red
GNECIECIGS

¥) I - Ic41aT (Product):

febmreT fR1RreT PRATT R Ty g FTRUSK ol T, JUINT, HEw 3. TErar

4) g Sitgeerh (PLC):

3Tl IUTEIT aR €1 SeUTer Sfia Thlcilel PIufed COATHed T8, TR
feberet T STereieT ST, e JTaeei fohHd 31ed 3, TR ReR 3T
febereT STRECT SR, TR 8T STaAH e febeiet T bl T,

§) aR<T= ¥ (Product Line):

RIS ATSITUS et T T R19. SR Al IaT, Tletl, e, e et
R fE ProsrT TR PHo-er fhHT TR MDReAT ST, ITSelc aRell HEw
el R fepHclt T et A,

) SfeTTa "ed (External factors):
9) ¥qefes (Competitor):
3TN T ST PRl STeATeb 3feTeh Tqeieh fHIUT B 3118, TTHob Ty

SIEENASENICERSICRSINNE




) ATg®d (Consumers):

fehee e eRciFT aToiRuUSHIer qRfeIETE Sivflar . =gur I8l
BT IRUITATS! U hAT Saell STl TTeP & Tcd [ Hidad HRamT
3P THR GRUMT eI 3RAaT. 3T, ATedhdc, ATed TedGe UTeT, SHIamhr,
Gl B, .

3) AFUTY (Demand):

3T ST, HRTU dieell T fhAe ared. I Icure TerdT fR dbefl ST
TN wR 3rfereps AN ArGelt AR fhH aTeaett ST ATEl. BRI HTHTD
e STufle 3qefl S, ATeehieT fCehgd Saul |ISh HISAT YHTuIeRTe

IeUIEAe SeUTed T HHT AT, THT dIedl, W I & areid
AT STTUfTer FEULT ATEehi=T OR e ST,

) 3MTff@ Rert (Ecology):

gl S9N HSl dTdieNyl 3NId deal fhad! 3feU Jadid. d ool
PIeRGSITEY T dTeg faedT ST,

4) fa=f IROT (financial Motivations):

SN ONPR IURHAT T ded eid 3ol ¥ fhad 37c9 ddelt ST,
fFRITTER eIy faiier e o ST, TS ARG UTARdIR aecral
fHd FRITAER 31 M TdhdTd.

§) SO IfETa ged (Other external factors):

IRt TCHIRAR, AT 0T, fIaRor ARISDY, B HUTet!, TN I § DI
3. T fhHdIaR IRUIMH SRATd.

9.9 fHHa fFraRum=aT ggdt (METHODS OF PRICING)

fha FraRvarar fafdy ggdl R, e dgde BRe, dic 3med. fhad
ffTd PRUINATST G I, IS AR gl dTuR el ATal, a¥
fhaa FrafRa RvaRIEST SToTRUST! Rert, SUeTed STUTGHT FHTUT, JROT,
ST, es fuur M faR e fhaa frafRumear @refler gt
STTU[ HI0T AT SRe.

ITUTCH HLATE T e e
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feor sfefer -1 e Arafzoar=ar it

|
v '
TrEiaR ITaRe FTONRUSAR TR
! |
Q) AT F%T A1 drer fHad . q) qeHiEm A fHHIgarR
?) Hiagar fFHaa. ) = i fhma.
3) SWET EEHER Mend 3) uEHE fhAd.
8) Rmr =g uga ¥) AFTNER IenRa fhaa
W) ITET EAET HAT fHad. 4) Hrfers MR fhaa

31) Tafax meTRe fHe &Rt (Cost Oriented Pricing Methods):
q) ST AT - AT et fhwa (Break Even Point Pricing Method):

AT UegetiedT Yol SeUTe-T & febHe SRIET F8UITTl. AT Ugaild SedT1ae Fedd =T
7T HRogRAST 3Meten RiFTT @ fGaRIT odrd. g & Mféa A,
SCUIEHT ICT Bl ATal. AT GG e Tpul e ash & YHuT TTHT agh ST
faep1ofl Uepal AT RT BEP. AT ABT AT ieT foig w8, e 3iferh

Q) Msa fAa (Mark up Method):

fehmieT SRIAUaTEAT AT Ui Aleeedrd JHIUT AT Bl ST, AT, awan
goiT fraerm v, <ar s fhadigR T FHesfdar S, T JH1T §
ICEARCRRICEECICINS RS

TR IS &
9-37UT8r T SHTOT

faeht fomd =

3) ScuTe FEteR AR fHe (Cost plus pricing):

T ggcey fhmd faRia aRa=T T IcuTe 99 d faarer @ It ST
Ho AR G BISAT ST, T e fehar arerdt AT fissfaeamy Jumt
faehY fohaa = SIS ARTERY W + 3TUTard T

¥) Ria @ ugd (Marginal Cost Pricing):

SICET SISTRIC STeT TUef SR, Ao IeuTeep AT TGl aToR e, fehHel
R R IcuTedTen fTIE & SRAl. JTRUS Hed ST (A7 oy
feher IeUTET Tl agel @xUT §. Afd faaRor H1, e SoRUS Fasdr ar

¥



yEiaT TR el S, TR awpE fafa e e axaier & ggdtar
hRIST EIcll.

4) ScuTed FAeT HHY / 3ife fFua (Below / above cost pricing
Method):

STeg] FTTRUCHE aell JFTUN T febaT o] &IT AIRIeie] JIRAITel. <iegT
ICUTED 3T IeuTe Faiuel HHI fhHdler g fqepdra. T drer aid
R, TS TICT A& HRUITUET hHT JHTUITC TICT cglaT Srar el 3TUa SR,
HISYT YHTUITERIST TR Tl Al

T Iele TTRUSHE T SRICTHT F4T ScqTaeh epal ATl & Seara- TTUel
ISt D fbHeT ATPRAT. A TULHEY HHI fbAa MTepIo dleT He
PRUITIET ATSIT THATUIER AT BT, el IcuTadh TEHeY ST .

§) SISTRUSER MR fAe Ut (Market Oriented Pricing Method):
&) TaeiehredT ATe] fhHITAR (Going Rate Method):

T Y e INTRUSIe fafder Tqefami=t St fhad JMeReT 3™IeT T g+
febereT IR hefl ST, T STTued ¥ / Aare! fbAe Seedy ScuTeehi
fehHc geeTdl N, F8UF ScureeiHT TUedier fhAdl RIS &,
URIREIAIIR feberer =iy eorrdl ST, 32 ahefl T ok ahell dleT He eIl
AT,

©) R R fFaa (Variable Pricing):

GehTel qRfedT HaredT 1 foemfl, Haadl, deresar fhwdl sprear
ST, SET: QTE’T AT AT aRe] FETT ST, TR AT R, JTI0T ATl
=T 3.

¢) argdat fhad (Perceived Value Method):

3 IUGD HU=AT YT Al fbAa SRAAAHT ATgepredr shaererirar
3Tt OdTd. fohar Iedira foramed Qaet SiY fad AT <sot ot fbma Afdaa
Idl. TR RN JTEDNTST STl Gofear el HfFl dom TedfhH 3fepRet!
ST,

%) AU SR féhaet (Demand Backward Pricing):

I g gredT fhHdT &I Scure TEfaR TR SRR fbra i
ST STSTRUS el HFTU & gl YRasT, Tqeiicdes fehHclt, At faem ahvrar
SIGIS

ITUTCH HLATE T e e
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SICET ITSTRUSHE ARV 3TfYe STFT  aR<ydT YRaaT 3Teq Sl deaT it
Jod AN, TR JREST ATecdTer fhre! 8wee PHI I ST, SaT: hedey
qTe Hfear iedrear el it SR, TR, S Hed fhHdT Bt
Sileled] ST, Sy, e Uere, TN avd, WUl Soqd Jaeia av,
ST oo 3. 2T febereil AFTUIRIR SeefT.

q0) HIMfe AR (Geographical Place Method):

AiMfets TUMEAR el fhad gaefdrd. Tifie, defies, I,
TR IOTRYSHEY Ydeh Rl febeiel 3T ¥~ et JTHIor 9t
AT e febercil dTeTesdT SRACTeT. Gie Tl fhHdl 3iferes 3Raerer.
ST YT € AT 31res AU 3RfedT™ fhdt 31t S dTd. 2 Ueerd
AT BUS, ITGR S SR HENT AT, SYURDH [SHI T TRIRUST
fSepTUTTciet 37eR 3ifered SrfearT aRrear fohwclT arade.

e fafder ggelie ave] g e fohaelt (R ear I SRaearerl fhHd
ey R fauu s SR ache! faemRIa ol 37 . TS
TR gt FRremT qeiet Ui T et fFrerfRor e e,

99) YT FHIAT Aser 3T fFwe (Negotiable Pricing):
I ATl HFIDAT T&ATTT T YTeehr! febell feheet Suamhl Tart 31me &

TR Ui febHe TSt STRT TP ST, ATeeDId THTE 8T FeUT fpeel
ST HHT el ST, FEUNY TTehRT 1Td HedT Jse 31eft fhaear Hfdara pett ST

9) ST fe (Expected Pricing):

T Rl Ty febeieT SIRATT TSIl ATeehich g fehwiaTereT ST HRTfeeT
ST, T IATSDRT HTEDh ShAAII AT SETST !, JTeepredT Hamell fHescll
SESINCRRIREINRCZSIISIN

93) §% fweT (Dual Pricing):

UM 3cUTad bl FISTIRUSHE UhTd ezl S fohret SeRaT. Udhid

diS WTell aecal fasht PRaTd. Uebrd ebredr dar & =T foeclier faear
ST, I, RIARETcite StedbHT, Tera, gRvrd.

93) fererarcier faet (Auction Pricing):

TETAT eI STER fofefTa el ST, ST WRSIER 31fee fohwe aget o
e faRIT dell S, Iey St Saver w4t fhad Fidad sear
ScqTEehTeT dIeT Bldl. SaT. Bhos, Pol, HISUTel, F~TEr Irer fofetrd el
NIGIG




4) ii%cr\uﬁer f¥aT (Market Penetration Pricing):

IIOTRYS HEY T Tl HRUMTRIT IS JoH 4T fberel 3TebRed]
CTRTCITC. TTATe Tel ST febeiel ERUT 31 TR, HRHTTAT SHaeAH e YTaehi-T
I RTINS, 3Ters 10T RUITATST T aRefea et vt / 31ed
SqeAT ST, TR BRER fberel! arafaedn S aoTRUS Fed Ter faior

SPRAT AT, ATTRUSHER Tl ST BT B ST

9¢) FeTs PIg fehAel (Skimming the Cream Pricing):

Sleg] JcUeed AGUAYY T g YT SIOIRUSHEY U T
e JTpro M ThT Hdfdedl ST, Fodrdiere Thl HigT Hde
ST, A0S SATIRATATET faIepI R AT, STegT avee] 71T g HRTUT 37fered JATfor
QREST HHT IR, T HeTs PIg fhHe] LRV Aacialle] ST, e ST
RIEAEEERRSREIRVIGIE

TR TgNRIEART Idter 3 Tl STTad:
919) AT {9 (Psychological Pricing)
9¢) SfeBIHER {9 (Target Oriented Pricing)
9R) fAfd=im fahee (Tender Pricing)

20) ge g+ foHd (Discount Pricing)
9) A8 THTHNHRT fhH (Customer Segment Pricing)
2R) Jo54ER fHHT (Time Pricing)

R3) TR /T IFHH a9geT fobee (Early Cash Recovery Pricing)
8) FUIh UuTTedt fhAd (Internet Pricing Method)

feberer BT Tafferes i eice 3fTe. fauur Memrcier Jafd qexarer gce .
s febrreT FERITT oISt STSIRUSY W@leT S 1T aTFT. fhHder
uRuIe RuaT=T fafdy acaier Fenge R . AraR b FrafRome
IR ygd faaRIe el IR, U UGt AEleT AT RUl {TeaRT D

ITUTCH HLATE T e e
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9.93 v weneET™ J&w (IMPORTANCE OF PRICING
RESEARCH)

PIVIITE! SATCDI IR fehA YT HIseelT Aoy ST, qReea febAciiar
SENTF 3TReTea, RTlY, fepTdd, faRR SraciaT SrAcl. oo fauur Hememr
febereT HemeTe Hewd e

9) TeTaurEhlaRier URaTET (Return on Investment):
JEIIoTeh HISAT FHIUTER JENT FeaFTITd JTaveh RaTd. T Tavechlar qfe

T / YRTTET fHseU) & SEMSiTa Sfe¥ 3. & IfeT Arey PRUIIS] e
femrelt fobwieT SeETER A1 UTcebiaR FRE et SITdTd. A e Scure

G oIl o] JAaU[paRIT <araT Higaetl el Sl UL fohaa Fememre
HE 3.

?) farsha g&Y (Sale Promotion):

fbreT Mg g o AT JATUCAT aEhS AN PO U,
JIIRUS ISl Tqeeprear fpHcll, STqus g AT, GREsT, <ofl - Herer Fee
B fPRITUIEaR fhAet FRTd PedRT SedT e [Ishid are &
[EEREECAGIRGE

3) ¥Uefed fedor (To Face Competition):

febFreT eI Uil AT @ STaUST f%Iwur Uy STy B, Ao
JISTRUS ol ¥ef e JIBUITHATS fhHcl HeMeTe Hewd 3118, YTeehra! Ao,
e g e AT AT (R PRUATATS] feheel el TRl AT

) ATEHIY FHTYT (Consumer Satisfaction):

e B hafeg AT e M AT PRU D . ATEDIIDI
T SroTeft Hedr fébHeT HeMERIT TTeehie THTET bRl Act. ATEDh e
fehHc e SoieR av] &dT 3. AT ATEDT o, AN ANTUN, JATES -
s, areTecre e ATfed) fhad G U6 o AT FHTE PRl
.

4) TferT ST9Ur (Goodwill maintain):

PIUITET eUTEeDIa U] TfTHT S0 8T J7 Ieel SR, A b
HAEAER o Ui eRE fepaur fhar @Med WRCPU T B
ITIRYSHEY gl diTett TferdT FHfor eRogRIdt e ST fhAeitel! urciod!
T T & fAuUFeRTdT ¥ Hecare SRIedT o fbHd HLAETER e
8.




ST fhad e 8T fIuuHTRIT Teh SIS T 3178, TATGR RIRIT
fohaa Heme 8.

9.9¥ fhAg weMemrear  dUgdar  (METHODS  OF
CONDUCTING PRICING RESEARCH)

fAqurT HeNeATT a% g JaT et fbmer M vor & Uep areret ufshar
3Te. fdbeer FemeTa Ser SRR fbar == febeey SR &1 LT AreepiHit
ol fddd ReaepRrdt anfor faspearer o 77T SRATET R, SISTRUS I
Y i febrer el IdT Yeler HemeTede o aTaoe awe] / Har
fbmrer Ffead dear.

9) fFHe JTATA TARY (Ability to pay):

gl U A1t UG SRFT JATUeT ] AaTepRIeT UTeeh fopell Terpd g 2rehal.
TR fepH {19t et ST, FEUIoT UTeehTed ShaRhiaR JTERI bl 3.

Q) Fafaepdr (Elasticity Models):

ARIR] ST 7Y SR Fdfehd] el oR [hHd AeNegR awa! fbea
STaferes Sadr .

3) ucger fhaa (Direct Pricing):

AT TATTE Tcge] TTEpIRT aelall febee] faraRe! STl TR e e
o feberet IRt et A, & T N - TR AT 37 ST fepedlel chef 3.

) WE fIa3&omed® (Conjoint Analysis):

eI FeTerTer O AT dTaR BT SHTa. aReiiet fafder dferearer g
T P AR TR ggd AfhTa e fhar dar @R bear
ST, TS feheieT FRMET R aRcfcite T dfTErT R el ST,

AT THATGR ATEhi! feelel Jeg & reeprar Ui grelt JerT Bl A, T1ed
e R Buggdl axqEt fhHd, g aecier qoT AR gt e oo
fersereor el SMfor FaR i weReaT iy O srTar. wefe™ fhmemer
95 PeIT ATedhiedT NTATEAR BRI YR ST T NURT AT TGN
HRaT .

) Hag-fret fohwe (Sensitivity Price):

g fieR @M deereH el et 3Me. I e fhad
eI el ATEeniT YeiteT U9 fermRet ST

ITUTCH HLATE T e e
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q) IR PIVAT fehHciieTT TTEP WAl PRUR ATEN 2
R) I DIV A 1oy 3rtet fob feram Uik aveea urdier glsel 2
3) DIUTCT febHciletT avec] TRt 31T T ST R HTe Rl ASeT ?

NI TR IR Mool o] gaTy fohda i dhefl ST, T fhwdia are / o

PN TTech I TRET BRUR T8 FgU AT feheeiiy FelerfareT feberet oy

TEUTCT Tgef. aRIeT AT / Ugaite dIoR o a%c] / it Gafe febeer fHifder

el ST, T HExH UTee i febeiet ReaepRaTat. SATfOT T fehwef Urcfostos

IITRIC S aecel T e8I, a1 a_IdT A |eme BRe Hew@r d
I TS

9.9Y4 TR TAI=IT g TRt It Tdilel B

aRaiter ATfeuaT (Product a¥dciter et (Product
Innovation) Modification)

q) | 3ref: T Ry OefT et A | foem e aeqeiier qor dfdrened
IR AR BRUT FEUST AU | S&eT ROl P8RS JERUT &Y. T,
g, 3 Y, PR 3.

)| T TRvIH® T AT | RemH o] qRE 98d Pl

3) | ST IY AT oG IR PO, | A IS-GERIT &l
0T &hROT fepelT GRFEr GO | SIAUICT Teb HIT 37T
PO Jecl TG AU B &

g,

Q) | O  TASFMEY  dI6  §coT | TEd HLMEH Ho- I HR
Pt P aRHEY ATIUIAT | TUefcHed ISR fepT T80 &1
SATUTCT . & 3.

Y) | geF T ATfquaqel awq M | arfcey sfeuEiTe g Y
PRI QU Jo, UAT, T BN | JHE qRd GERUT BHRAT Al
AT AN IeTeT HfhaT AT | TN SRR daeT RafT .
CTRTCT.

§) | STAFT: AU e SR | fUue - sl axvael wRa
AT SFErTde TSI TR STFT. | ST T FEUS R b




9.9 TR HAeT foreg ATeeh HeMerT ATciieT B

<] Weler (Product ITEd HeME (Consumer

Research) Research)
9) | o FenEd & del % | UIeh  GAEATT  dfhd ARt

SREICCINIE SUI SR NG I CES U BICRE D GRS KIS RS IR
PRUNT 3T WedhHl
REPRIAT FT IMART  HRUMNT
3TRT.

Q) | aE WY YTeepred] Hiclshd | UTee NG UTeebreadt Hiied!

s, 5. 97 HTCY Biar. qHEfhdT,  Uedrl I,
TR, 3. OCHRT NIRRT dhedl
STar.

3) | TR FARAT  awET A, | UTED A 8 JeIRad, ARl
TARTAMST TANTIHD, GaNed . | Faemr, FReor, gRer, 3. R Fel
gl AT T8 ehet ST, ST,

8) | 9% HAET € dRqdle] dac, | Ale NEAT & UTeehral 3o,
UG, GERUT, 3. q1ecT AT, | IR, &,  Iwd, el
PIIciIe] G 3. STaT 3.
y) | A FaNeATd qrevll, qigfoes, | Aee GNEA STROROT
SRR, IS, T, JATPROT | HeNETT FHI B,

3. GONGTRIT FHTAeT 8rd,
&) | I FAET & IUCHMT a%] | UEd GGHAIER  TEbld g,
e 98] PRSI g | HRIAT FHIT SHedTos Widt
INIRYCHEY e SauaRITST | Ui fFRIomTT SuRaRT 3Tl

UG 3.

9.9 AR

TG FAEAGR TRl IR MaeP AT GERVT IRUIMIST T2 g
AT M7 PRAT T, I SoieR, YRR, fafdeienvor, HRuamdt aeq
MG RS A, IRUSHI TeHey fegpe Jrsvgrrd! fafqy uafd
TR IR PRURITST GR<] HLATET TP SR,

%] faepraTeT Qb AT 8V Al TAIIIoSd aruft Bidfell ST ST ae]
Il TEUII. TR dR<El fdshl PRUAYEl R Urgchiedn Hfciishar
feresfquaTedT YegciletT faqur =mervft 3T FEUIdTd. a¥] Tmeiil T Hfshar SRgT
e =z el FoR Hfehar 3.

ITUTCH HLATE T e e
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fafeer ScuTad=dT AT aEHYT UTEDIC PIURiEl ae fbar FaT HE
i QT AU HRAT JeiiebT - qrefers TR BRI AN, DRI G &
fafee srepRea Su=aTedT  fAfde yepREAT a¥q wET W (A e oy
ATATST et ST

e far arenll e FEUNT A fhaT SeUTeHTel AR AT FebReA
qifecarar W B FEY B, IgEl qrEvl & GBI JAfrH
YTEehiuic GReIcllc el aTeqeh PRUITITS!, Tl HREVITATST W YRET
HhdlT fHTdT F8U[T et ST

feberer BT fauuFTcier Safe Hear e 3ie. a¥ @ |ar AT faf e
ST HBUIRT HIFET T F8UTST fohHd 81,

fhrcliaR eI JeMUTL g IRAAN IFE Al AMET PRI
AT, foa fFercier ares orce URUMT &R ST, T Uddh Tcahial
ARl MGT PRI, N HRUY, Gor:@RUT & febar febmey e qui el
ST,

Tehait 3. IraT R o fhaa FraRur exid S, et fhad e
g 3.

U eI fIURT BI0T I T a¥c], HeNET g fheT FeMe e
AN, GR HTeledT deAEN, Aedredr AeR ik MRy egd Iemm
T e ey ATET dheft ST

9.9<¢ T

q) T GG FEUS DI 2 ] GG AT HP.

R) IR HAET B HeheUHT TUE o ac] AT STHT T T,
3) IR AT fAfeer qegell T e,

8) T ax<] faepry Ufehar TeR =l .

y) faaur TrefieR feur forer.

&) TSI AT FUIST BIRI? < AR Tl T TIE e,

) HIET HLATET FBURT BRI? T AT T Hed T PRI

¢) T AMe TNt BT ? [ e TRST/RTaTdhdr TUE al.
Q) firAd FURUMaR TRUmT HRUR Tedh TUT P,



90) AT TILTT BB AT HLAET HETT U P,

99) faa FemeArar fafdy ggdieax Tt B
qR) XD TIE PN
9. it AT STOT aRcileT ST / oM
Q. IR AL SI0T TEeh HLMeT
3. fauum e Aoy febmrey demer
8. IUTE NG SATIOT JTSIRUS HeAeT

%k %k %k %k %k
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Wifere fraRuT WeNe s T UTgd ANy

PHYSICAL DISTRIBUTION AND CONSUMER
RESEARCH
YhHROT AT
.0 3Ifw
2.9 URTEHT
2.2 Hifte foawor Femes
2.3 RIS fGeRUr ARgeT geeeraT
.8 gar YT
.Y SIIfRRIT Femer
.§  HTEIH HMEH
.9 fIfhT gt Heme
.¢ UTED FAE
2.% PRI Feee
2.90 UTEd FMEF T SRRV FNEH ATciieT TRD
.99 GRI
2.9 TR

2.0 3fE® (OBJECTIVES)

o Yifcren foawuor Tere sl mnfed faemeaf=r Sor.
o forgmeafaT fordRUr AT ITad S <O
o faemediaT o STEll, FAETE HEW T PRI Hifecl I,

o STIERIC & HTEH FTa S SRl 70T e,
o T8 HRAEHT & ST fHT0T R,
o JTED GEHETE [T T o HIT
o IIMAURUI I22T, PR TUT o AN,




2.9 UTEAT (INTRODUCTION)

3ieNfieh hivciyel ScuTees g UTed & Uedel U I IR Yadrd Hld
3N, UE UEh SUGDIbS ST dRdl HFION i 3. Tadl
ISTRYSHT DR IR HIffee Tour 3. R YD Bl ScdTad J
SUHIAT T Tepal JATUUITS BRI HEILAET B0 TRTCAT. HEIRRAT ATt ael!
@I - ST Bl ARTel]. UTes HEAY TTedhiedl RS, Arde! - fHas],
AT B T ST Podfel. Iedlaed T AT a¥] Hed a4l
9T - YRV HRAT & A I el FEALAT H1ehe YR,

I faaRur &1 U JeneTiie U Hecaren e 318, Sedlfed av
eI AT Jobd Bl el WY ST FHIVIT JATRIDAT el ATBRIT
SUCTeY o QUAT HETTd PRI AT HIU bl ST, ATeehar 8T fagRetett
3. A1 fafer foeproft Ted SRAq. A T ARIdes! AR YHTUIT, AT

I RAST PRUT AT . o PR FEITY PRAN. U HEIwAT
e epRUT TR AT,

S BT$H3NE I A, “faarumrer qrT & e el ufcifeica dwerm ame @,
SITGR JcUTeeh & fqehell SATIe! av] S SuHIhT 9&id digafaar.”

ReE dolde, “Iurer=ar IIfed o d W 3ifH SuRAT 9
UIETfqUArAIST ST AT fae eRaTd Tell av, a T faeRurrm 917 3Ry
FRUTI.

“Physical distribution describes a group of activities that are associated
with the movement of products from the production centre to the
consumers”

AT FTROT Ufehirciier ITUTET T SUHNT &7 S haredT SR g 3T Il
ST HepHUT BIT 3R T e feRUT 3Ry FRUIKTe. 3R] & elT ATEPToRieT e
QIETdTd Tt HedwT detl - fAaRuITe HRF fhdt I 3118 AT HedT .
B fIfe fIoR0T ARIGATAT SPIRT PRUATATST faRur FelTe ol Rorw
3T,

2.2 4ify® faaRor Weme™ (DISTRIBUTION RESEARCH)

Hifcrep feRoT Tee & uue HeleATdiel W Hew@r! R R TGN
I g QAT UTeaull PRUAATST I AT s eRidT ST, RIS wifreh
ERRUNNIEE R ECIC R R

ifcrep feRuT e Feu “a fashHed et fafder ol Arfee,
TR TITaaT GRUT g T {07 0T B,
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Aifcrep fITRUT BT fAUURT SR STTCHT 318, YTEDIHT SeUTerTa el faeaRur
PRI AR, TTEdh & fRgRelel 3R M A ddt FRIRTeT ol
SeYTEHTET YRAST PRIET STRTA. T 4Hfcrep faaRur (Physical Distribution) 3R
FEUICTS. Hifcep faiRor Hemerrdl <At & #ew 3= ATER e, Siudd
eI BT av] d HalT SUHNTA(NT fFose] A8t ol fauurT febarm gt
BRI, A% Hare faaRer fafdy ArgediEhd gHE SIS I
fereRoT Femera HR Sereisdre Hifie faqRor wemer fdar faeRor ARgebtar
IR JATAUT &7 fSepTUft HRUTR SATENT.

AT YT fafee faRoT AFTRIT STIRT el ST, e faRumraT |, T,
HEIRTA qfFepT, [Repls, TThe IR, Uil orf 3. =1 31y et
ST, e IR WYl A% UG i JTedraRid
e fAUATITST JUIT=AT ¢ foha, i & Xl g SHIe el

RO I<UTEd a IUHIhT ArediTciiet St / TDIEd GY Bl b ATART I
TR Bl U i fIaRur FeeATe RS AR, IUTEHIRE 3
mmﬁaawa@m NEAITITT R The eI, W@
dIEde SAa%el, 3TN YT, ATeehien AT, ﬁ‘;ﬁﬁ?@mmﬂaﬁiﬁﬁo‘éﬁ
AT BT

IeqTfed A% 3ifer IuihT i BHIG PpHT dood g S AT YR
qrEa T 8T e faRuT HeiemTaT g8 Seer 3.

2.2.9 ¥ifge fraRum=R A Narure / Characteristics of Physical
Distribution:

9) FIAHTALTE HhedT (Comprehesive Term):

Hifcrep fITRUr &1 o AT HeheUT 8. AT HheuHed ITEHIIN
3fere ITeepToRi fafder Hepe e AR el STell. AT FG Hebe T YehHepieft
SR SRTT UebHepTeR SHeIeid SR, IeTexvuef el T o, areuft
HRUT JATIOT for aTecteh HRUT ST,

Q) vilferes faraRumTeer e (Parties of Physical Distribution):

HHcTep FITRUTHERS 3F1ep PrI ST, Bl Ueb ofig ARID! SR ALY IedTed
FT J UT8d o I71 7L G IR, fIaRor yumefl, fdxeis R, a9
HHEE, dTEPER, do, T Toie 3MfiT 3R ama Tce wifie faRumeRar
Hed B PRI IR § Fd Y& AUTIeAT G Jal, Feerd! o avd d

3) Yifa® faaRumeer @rRf (Functions of physical distribution):

arfes BRIRER wifide aRumed sme geRedr PRI HRE! AT,
IS IUTEHTT e AT TS, Teray, g FHIUIehROr Rl STt JH1on




T STEUIT HRUT. TfShAT RN, UG TETciler I R, el fAcRur qumedt
AT T, aTE<(ep hRUT, STITOT ATeehIa! A1 T chlesot! BIUT, TITHT AT JUeTed]
Yo T, B PRI el ST

¥) SUeha FrAfor BT (Creats Utility):

HIfres fIRUT JuTeti e 9 & Teres fSd1or IugchdT FHTOT deft ST, BRI
IUTE T 3Pl IR o 3 fSHIuft i foredRur FR1d AR, JosHed]
10T 37D 3RA. ATED ITAT ITST NASIIHIOT IR dosedT, TN THTOM
M7 I fSp1oll, TTechid THIUT Blsct, 31T gl fIdRur HRur 3a9Tdh
IR

y) Tt (Flexible):

ifcrep faIcRor Jureft &1 Srfciery Sfafees g MefFep IR & AIHHTO SATfOr
TEepIed] TROTHIU ATHEY &l hefl STl 0T el E-gHI Hifcien
farRor gonetieier A AR e et .

€) &9 (Costs):

o], IUTe & IR [T iRl Jfeeie 3. SR & (e 3Rel oY
I SeuTeT ST SR, A fATRUTTRIT T AT 3RYeT TR I SeuTer It
B 3. TRV dRRA fpHcaed i o i TeRb 8T IR0 T 3R
STUATT 31TE. TATUEIT 37fefeh e ST < IUTSeDIAT IS ATald.

R.2. faRur HemeMTHY TS T 78T (Need of Distribution Research):

3y Al qd ScureT Ygdia g ST IhieRurar g faaRur Argedt
LG BRY HEw 378, fadqRur dRTfdier & Heawedid Hetara T 3.

9) frRoT T FHHIT FHT BROY (To reduce the distribution expenses):

qTED T, gHIeA!, STl @, HE, I, SAT0r 3R Tl ATes aR<a! febaet
dTG<. T HHT BICT. FBU fATRUT HLMET o TMTeT St fIeRur Juret=t
fF1erS Rl At freRor T g s T ebraT A,

?) frshi @@ (Increasing Sales):

HEGEAF] q% AU Aeedrd BHeF QU Ad. PR &R g
MR fRhlaR Sy SR Teawel i Sfed e[ waud
fashrardiaret st Rar. aRe fashigel st fafdy Arfer sreee
PR, AR ARERIcIeT &Y DH! HRUGTAT YT PRI, <ATos ATEehil
JoveR & YRYR ATV &) & AT SUeted] BleTel.
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EX4

3) A qRITEY fas (Selection of the correct route):

e faIqRor e I & IWpa AT AT (IS BT A, IRe]
UM RIR A AT e RIS faaRor Femere ReT HIR.

I, IEAT TR AT, feprasyur, fobw, THmn, 3R ar Meter =R
PRUT .

¥) FEIFRAT ¥AT (Posting of Middlemen):

IS EZ \YII‘IR'ICh Gll\ﬂliqd‘jjob quICZCbHI Ycdal Hiclld I(aCNUI YUl AT _E?H
ATEL. IUED d SUHRAT AT SISV BT HELR] SR, A feRur
NI L LRI AT 3T AR 3ad. Hacd YTH STeT 3778,

4) ¥ac>g 3TRea (Independent Existence):

HEIRRIHT AW U™ T SRUYSHEY G- Ui Iaaa AT T dvet
e, 3MfeThs IURHMT I UO g I fIaRor g fIhiaor a3
SIS HEIERH! fAARUIT SeearT ReepRefl 378, s e Fee
R MM 3Te.

¢) T ATRIRY WAt (Ancillary Marketing Services):

AT, T T 10T B10T ATST e FRId ARI.

9) - fa9ur (E- marketing):

3IYfTep VDI el e § fIaRur e I JMfen g Twgrar foemR
FROGRATST e fIeRoT HeMeFT=l TRST YR,

2.2.3 faRor Wenera F8<a (Importance Of Physical Distribution):
SUTEH T ATED TS ST HHI BT,

9

)

) T HATATAT CARIeT ITOTRYS s,
) VTR g foe Tueey e Jreu,

) IUTEHT ATGA DI dTE Bl
) I T TS IYAMIT FHT0T et AT,
)
)
)
)

]

oC A

<

feeRor Srerfe gad Ul g G eR FR=0T Jadr ard =g
ferur fereieor czreeeefiet S, €l X HRuTITST

feeRUT e el AT ehruaaTeT

90) HEIRAT FeIHIT PRUNATS! [ATRUT HLTET AT 3T

G

SO N\




2.2.% frRoT ARawAT™ WHR (Types of Distribution Channels):

SUIN AR ScHIGPHINA SUHIFITIYd (illﬁcbiqijd) vaTfad AT 3D

7R TR, fITRUT TR AN gelel JHT0T 31T,

(37) U9l ge] DT faeRor 91T (Marketing channel for Consumer
Goods)

(3 SMENfies awRaT ffaRur AM (Marketing channel for industrial
Goods)

(37) SuMiFeaTedT a¥<q diar faRor AR (Marketing  channel  for

Consumer Goods):

ST A UTEPIAT UIBIUIRIST IUTEdIolas 3Fd AN Jucied
ST, ATHehT PIUATET AT 3TRT Ul fehar 3fieh  fIcRur AT s et
ST, Wettel el el ASRAT & AN Srgfetel JTed. ATTE Ul & JTTE
fasht (Direct or Indirect sales) T AT Bl

SUHITITT a¥<(d U1 (Manufacture)
g8l 3T
farchr farsh
o | [ afd | [ o
ﬁh%; 3l farehd]
ISP fepRepIe T 3Ih
s | | fpd
g fobal
SUTER BT Sl | | fopeeptos | | fobveplos
T ferehet ferehct ferehet
foRDID
feromer
ST (ATED) Consumer
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9) fraRuTraT Weger ARf- Scute®d O ATEP (Direct channel of Distribution
-Manufacturer consumer):

gcare] fARuITeT a1 JRIN [T UTcie! (zero level) fAUURT AT 3RAET 0T,
TIe AR Icaled g Sifcd SUMIAT JIATTed Hivel Teawel ==l
IFEY IUED Tacl: Gdl IR0 PRl IUeepM Taa:d faaRumme S
(Network) TRIR chelel 3T febalT STexTel Hegdc! el Tat:o e SergH
AT fsh! RAT. AT Jobd CUTeT ATt PRIR el TN el S,
TSI 3ATEYf+Teh DI JHTTetTg AU & qaTd IucTed Flel 37Ted..

)SURE - [FRPIBSAUNI - UTEH (Manufacture - Retailer-
Consumer):

3Tucge] fATRUTHET 8T &t BICT fAeRur AT SRET Peh Teh— fh_eplasedTaRy 8T
SIS T UTED ATcllel GeITe DI Heall. IedTee TUeT ! fashl feples
FURMT PRI g I TEDMT a¥] bl R, HAIS fhepis fshal S,
AEDRT TCIor, fafder e S AuIt gebr, HieT 3. Ueel Scdreelh g GRal
PRATT g YTEDT A fshT BRI, IaT. PUS, PYMHIA g UTEPUANT fCpras
IRGATST BT AN IWYh SRl HEIRATA | HEAT PHT IFeITIos aReT fepHclT
S KERKCREIR

3) IcUISHD - 9THhh e - e (Manufacture-wholesaler-customer):

faTRumreaT Ufehdmed FTel qReveh 3ATGg AUIR T8N fqRumrar AT 31T,
ST A ATEHrdT AN AIGAT YHIUER 3R e IT8dh BT
T TelT HUh AT, IaT. FHRA e Aifecy- e | fder, erged s.
e FTSci I AT fAeRUT HEIRIT 3feeid hefl ST,

¥) ICUTSH - HIHd fahd - fR®ls fhd - ATEd (Manufacturer-
Wholesaler- Retailer- Customer):

FAATEROYUT FIGAT THTUMER ATIReAT SITOTRT & =0T 77T 3MTe. ScuTedh e
IYRAT HTet faeaTa ST BTher STIRY aF HTet foReples == faehdrd
IR faReIes IR dF ART ITediaRid Merafidrd. JE, drRufed, Hus,
fepRTOTHTST 3. HAREAT SUHY GRc=aT qTecie (AR 8T ARieT & FEaH
AN . A AT fARU AMHe AURT g fRels @dRy AT Sl
TqeqeegTeT fafaer Har Ry Mo Qave, SfeRid, famaeR JarudanT,




4) IUTEH — AB - fARPI® ATURY — T8 (Manufacturer-Agent-

Retailer -Consumer):

AT fAROT ARISIHEY ST HEAY 3R, IMEY I<UISD  JHAHbeaT A1t
feh_epTos ST HTeT YRIATA. fdhveples ey af ATeT Sifc IUHIIATIRie
GIETRIeICITeT. &TEiepTod fehUTAT e dTaciicl 8T #R SuYch SXail. SaT. fiher,
SIedt TS HefH 3. AT fIeRur ATIT ©Tseh eamaT=ail! fffiepT S1f¥ehedT A1l
g dhefl ST

§) ScUTe® - AfH - TTHD AR - FRHT - FARPIBAh-ITED

(Manufacturer-agents-Wholesaler- agents -Retailer-customer):

fereRoT SrRgesgwelleT WaTe ofid @ 3ifRich HeIver 3Rietell €T HI 378, e
3ffYepcl & IcuTeelhg HieT fdehel B AT AT HieT ©19x AT
faepdTe g O IR 3Afiehc] A=A faehra AT feh_eptos gy
e J1et 3ifr greeprer fdepdra. a1 foRumrar AMHed Jcued Y
fERTTER SR FHU[D RN, T DA Fefer [T9RTIeieT B
IR HTef fdepuarell STTeaRT fletell 3d. Q¥R fagRelel AT 3Tfor
HIGAT FHTUTERIST JTSTRYS e BTGe QTART RIS &R IedTeepIell 2T
. TV ScUled fAUNTaR el T PR, A SedTeehiell
fereRUTTeR e Hfsiet PRI AT e,

©) STUED- S-SRI ARAT-ATED  (Manufacturer- e-commerce
companies- customer):

AT ST DTG SHEY HTUDIT JUTeIeaR Se-iced] HTeTHIT Jcdel JTech
$- AR AT AT AU aeal RO A1 BRaTe. AT §- START el
IUEDIDHS IR AU BT IR JTEDICAT FARUT RN, IT BRAT fIRor
AT H2Me HRUATE! RS WA, ST, 3T, R AT,

(Slﬂaﬁﬁﬁﬁﬁﬁ ER‘dﬁ'CFﬁ?lT foraRor AT (Marketing Channels for Industrial
Goods):

SiTeNfies IR 80T ST AT SUANT ITNARAT T G T T IedTe
PRUGTHINCT HedTHIeT FBU DRAN. DR IedTaed &l SSNRICHT gear
YRIST HRUGTHINGT Weilel [AUUF AT ST RN
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ER) CERL] 3TITE STIE
farght farght AGED) farghr
SIBIECACRRED SIRE SIREE

aftenfie foraws

\4 \4

v
JEINT WEAT Industrial User

q) fraRurar wcger ATRf- STUTGH- SERRNIRAT (Direct channel  of

Distribution —-Manufacturer- consumer Industrial User ):

yce] fARuUITeT AT AR [T UTdia! (zero level) fAUURT AT 3RAET 8UTT.
TCIE AR IcaTed T JifchT ITRRIAT JTATTEY PIVIal HEeel Tl
IFEY IUTED T I [IoRU PRl IUDM Tad:d AR s
(Network) 3Td. MG AT fash! R, ToTdT 3 Prosrcl
3T A9 & qafT Iueted 3178,

Q) SUTEH-3H N pfIdR®-SaT¥T  (Manufacturer-  Distributor-

Industrial User):-

qieRpEre ey, e e g IA0T AFUR R JS 9N S
U QrIUITAST IT IAY<e fdoRur AN 3facid Rdl. Icrad Tegel
qTE<hiell HUh AT AR febrciiar sl e erebel ATaT IRUT Jred feReprar
CECIENRCRR]]

3) ScUTEH- TRIH- e fIdv®- STFTHYRAT (Manufacturer- Agent-

Distributor- Industrial User):

JIRYSTT fARR HIGAT YHATER RIS TR AT TRV AT SUIIT BT ST,
LY IUTED BT THUD [IHTAR BRaTe AT T fAqurT by
AT HICI IeT. dlece, ATeST a faxi scarel. 3ff¥epd T 49
RN STV fIeRep fcRep TROIHTU ATEIT FEUISr LT FETHT HIeTTeT
YRIST PRTC.




8) SUTSH-3T R, -GEI"]WQIT( Manufacturer-Agent-Industrial User):

3ffepet IeaTiee aRee fIRUT e Reerd o QTeheiTel 372t T Siegl JeaTaepi
3T YIS IcUTeeh fAUNTAR  3ffebeaifell “HUh el g Fefer
frarrea faeRumR SeeeRY SfYecaier A, sfenfie faake &
Fffed qroTRyYSTAT gRRerid 8l feRur Argesl Iugd oxd.

.3 TRAST fqexor W@l @awmge (SUPPLY CHAIN
MANAGEMENT)

IRST AFR! &1 e HepedTT SRI HferT YTeehuied ae g HaT YRAuIRT
Tfepar febam carereeraT <aTe THIGY Bll. ferell godTd edl HieT JRASIER
IcUIe MM bR | fRe fbar fehvepies caaRt Samem deer 3ifer
ST G UIgdauaTid AT, fer FH1aer eidl. qRasT ARgerar
LRI aaT JRIoT AT Jood, AT f3aproft, Ay asafer, A
T g AR fhHciic RU 81, AT, R3] ARFob e e TaTe
PIVITEN SeUTaD aRTel IeUTe g fITRur ATgeprear TRl qul PRUITAIST o
9TeheT TEY.

R.3.9 RIS foaRoT WIEest Weler (Supply Chain Research):

YRIST fITRUT ARFeS! &1 Tep JAIN[cH el HepedTT SRIT ATeY JAfer SUHIhIad
IR g QT LuIrRAT TG YfpgraT FHIAT Bll. & Hfchar dearrer v -
IS - FHBUIS - AR - fheplcs sy - 3Ifor Sifer Iusiehr ar et
RIS SR, “PeamdIered] JRagAT URIT FBUNT 3 STHIRET A1
JHE Tl oo AT (0T FEUIoT YRAST fIaRul Agas! 8.

YRAST fIeRuT et Rremr Scuraenert e IedTe, fadRur 3Ifor IT &g e
BN, fAaRUr IR FaSTHT e Ty, dfRTed, INRIST Taou, i
TRITT YHTUT, HEIADT ¥, UBR, IR IRgdIdieT 98ef. 3. ekl IR
SPRIT AT SRIIT fATRUT ARIST FeNEAT T SATaRTehdl TR,

R.3.9(31) YRaar ARGt IARATIAT FEH (components of supply chain
management):

YRS AIReb [T PRATHE Wletlel HEwTedT Tcehidl FHTAe Sl:

37) ¥hY IIFATIA ( inventory management):

YRIST ARIDIT FATATIAA o] HETTT TS FeUNT bl AT 81 3he
FEUIS HTATAT ATST PRUT HIeTET HIST BRUITARET JeT¥T DIV FEUIST TTeehi-T
RAT AT YRAST BRI 8 B, IcUTA fIBIUT g TTeeh & FTavTeea fSeproft
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AT, TAYHT0 ST des g TeepiT afel! IRl &l GgT T .
ThY AT 3T FEUNT GATH HIeTraT H1ST dxuT, ATST 8 SR fdhar
AT DT . THIUTYET SRS FIST bR HiSdel T, v, gIcesvi &,
o1 & eIy Tl TG Bicl. T ATST e HTTUNYHTON YREST 7 ST
TR TS BN, A AU 3T, el 0y, qisdel dRae, A1sdu g
gfeT SeaTel BT faaR o Xehl FqTI HRId T

31T) WUSUT T2 (warehousing):

fAITRUT TIUTTeAeT WHEURIEMT f4QIY Hewa 3178, avfedl Urd<ia” YiRuI = 8Idll
AR AT AT GUEUIETE! RS 3d. TS 8T Hewrd B F8ur]
TG UIdRIeR PR 3aur 31T Iy Rerclid avcel AU JRaoT
PR BI.

(9) FIBVT BT TEd Yerel FHT0T fRrers v Asa:
9)  HTST UTcTedt qT JqT.

R) THI IYANTICT FHI0T v,

3) RO T GRAST ATHEY JAerT IR,

) fdhra ReR 3qur.

() FUBYT [ HGTATITT Tt Tel qTaT TEeaTedT SR,

9) TG Tad:dT SR BT TSI ST ia?

Q) SIFrAT YITH TR g <7 Faeciiel SUshH. ISTexvurey. divl, roft,
3) HICT BIcTevlT ATeHTaT AT IUINT.

8) THaTeIelT ATl g T ATSau[eh, STcTosuTT.

Y) AT TEpAATepRUT q YREST (=0T TfehaT geaTel.

§) AT&q® (transportation):

YRIST ARFebIcileT Wep HE T Hceh FeU aleqeihs Ulieel Sid. aTedehigos
I T IUTET TARBUGT AT TABTRIT UIB o AT, dTegeies Picd d
T JUITIT 70T SR A

TTEID SIARATITS HEgwaTd ! R Wctiel THT0T SR,
) dTED AT TYTAU.
R) ATEIDHNIS I ATGAT S, ISTERUMY. T, Yo d T,




3) TTECeDh SFIRRAT T ST BT TSI ETelT. “ﬁﬁ?ﬁﬁﬂ;ﬁaﬁm
8) aTEdeh e HRT & e SR,

Y) e TTaR R Sau.

$) 39T UfhAT (order process):

IRIST T Aol Adqcd U TE™T T FeUS FRTUITHTON LTIt
TfehaT HRU & TSIV pRUT HFTUM Yo dTeciial faIsdT: qeliel srarar
[EEINGNEIKSIUGIS

) IISATAT [BH SATBR DT o 3MMFIeh FEAT BIATDU T BlSed.
R) @R fghrear aret.

3) ST UfchaT PR AT UG SUARTI 30107

8) fafere doseT TRl Ufehar quf .

R.3.] RIS frRor Aresi= aft (Features of supply chain):

) YRAST IR ARISST & T Teiciy ARIo! NG il YHHDbIAR ITciq
3TR.

Q) YRIST fAaRUr ARIe! & U TN ST 3ATe. I dodl AefredT
forTRepT UL SiferT STIhT Wi 3Fie SeahraT FHTI B,

3) TAUR IGHRIT & U 3G YU el € M. TR faqurT orepar
e,

8) Uepd fAdRuT ARges] fferer ehu=ared ATl Qe < 2T,
Y) YRIST fITRUT ARFGS! T fTRUT HUTTGT 8T QT 13T HehedT ATeaT.

§) oSffcTpsle Pl fIaRur ARE®IT Feh 9% fIaRum @™ T =l
SUEHMT, IS JTH Fooll Sdrd. aod f[ague fosae drfedr

BYclsd b cdld.

©) fIaRUr AREST HeY I Yarg, Ol varg, fOaRer varg o
AT AN JUCTed B, e IUTSHI YT GedT d UEiDs,
Toleps TT&Y T AT, FBU YRAST fTRUT ARIG! AT TR 3T,

XY
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R.3.3 QRAOT foraRor WIS HWeMeATE! IR / Hged (Need / importance of
supply Chain Research):

9) qREST freRoT WGt (feadh) STest fFrfur &-or (creating a network

web):

D FENSTDIA TRST IRA bl ol HIATIRLT TerehT AT qicrear et faaror
RIS Tedp AT RIS, R 1Y YaiTeT e el RIet eTRT.

3T) Dbl S IRICIRSEG ]

q) PHodHIe - RAGIERTT HE]
®) TP TRTER TEIIRITT ATet
T) fafaer ufsramer T - S dHT @Y, F1fR MoeT HRUT T fTur FROr 3,

$) dTED IR g T HHDT 3. YIS Hied! Mol HRUAST JRaST
feITRUT RG] AL TRST AR,

R) YREST feRuT et Aeaehe 9T (Structure of the network):

fIaRUT ARISAT Aeadd! T & Jredl fdhar It eI, ST WO 7Y
farferer HezrReer STACTA. T TR FHICR DRI I SRACICT. e Tl eill
e 3R, TR ST T Hed 3fich HEIw AN, o UPHDIR dcie
AT, IT TTId ATd T AT SR AT TR,

ST IR TRIR! T USRATS & 3T, 3MTg a¥ IWIT IR ARGdY
T JTSNUTeT fadRe & ISTER0T 819,

3) =TT HRF (Commercial function):

AR AAIUIIAIST 3T fhaciiHed dodl ATl YRadT BlU 3L
3. &1 YREST PRUMN HEGRATT HET HHT BRI T Y bl ROl e
AT BT AT bHT PRUT ATATST JRAST ARFGS] HLAET RS 3R

%) freraTelier frmTr=IT eNer 80T (Exploring developing segment):

YRIST ARIS] GG doal HIel R3] BRUITIT HeeT Ueht fepertefier
SR /9T Y Ol Sl J reT fder befl ST, - IaT. bra
RISIGR HeIReAThg A yeprRar #et fdevd wor. w1fies RaSIeRTe
UL RUT T ToT=4T <, 3.

4) PRI&HAC a1E (Increase in efficiency):

URAST ARG HNGAII DT AT T HedTaelicT Har Iueieds o feedm
ST - TTATST THTONRUl g iaRt o Jietrdl Ura=il arefiet! ST,




BUHIDSIeT HICTTST g fIcRepTehelel HIST PHI PRUI, ATgcebral ATer, JRT
IFTE IS PRUT o ST o] TG T Blgel. T ST PRI aTS BlSdl.

31eT fafde HRUTRATS! QReST ARIRT FNETe HEw TR, TSI BB o]
AT UERIIRIT Yerehl HTeTredl uia] Wi Jea Jureil qURE drfeet!
ST, ATes YRIST AIRFes] GRTGTRIT SATaRTeh g Hewd T HRaT AUdl.

2.8 g&T Weles (PROMOTION RESEARCH)

g1 8T fAuu Fenerdier U HewrdT 9edh 3712, gal 76U aTe. bR 8.
STUAIT AT T ] WIS TS 7 qIul 81, AT HEY ATEebla shaerhl
T, TR Y& g e[, SR Fci TR WA el ST,

‘I FEUISY ATeh fehall HHTey ATeeh i o] d AaredT il Hifecd < areft
IR 9 T TRET PRUY TS T JS{UITRRICT ehetel TR 811.” UIefdi &
eTRET

‘Jg! FAE FBU fquue ufRidier ate, faRarR, fauue frsmear fafdg
geaHRIeHd Belall HfRTR ARERT 3TIRT 81,

“Promotion research is a wider term and covers the major components of

promotion- advertising research, sales promotion research, Publicity,
direct marketing and other”

RN el 9o ga) AT fquue Frsoneier feht, SfeRm, e,
URIGl 3. Tch FHEY BT, AT Gd Tchiedl dIeipsidl dolel YT Faurod
g1 F2ATE BRI, IT HRAMETAT JE & T8 A8l @Ral PRl IR SR
RO T TEHT MU TIPS MDA PO BT, T ATEDhi Taferd
eI BUTCTR PRUT BT, gt GG YaleT Teepiar FHTdeT 8il.

R.8.9 aﬁrﬁmﬁw (Elements of Promotion):
I. STTf&RTE (Advertising):

ga fndieT afd "l ST SURT Ocdh FBUNT SR 8.
STfeRTHET | faffe AreHigR FTdiavT JTeesioid arsrerdiar Il aHe
RHTU, HTRID, SATBILATON, SREL, el Hel, SexIe geaTa el HIAeT B,
STERTCT gl AU Yeiler Heere JHeT IR ured.

q)  TTEDTeT FAHEY e fasRit STFRaehlT frAT0T o

R) I ST ferHT T e,

3) TSI peled STRIYFT FHUU ITR <,

8) TPRICHD VDI JaclT ADRICHD g FH0T R,

e faeRoT e 9 T
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Il. gRAET (publicity):

IRIET FEUIST STIeT 11T R [l STIUIRY et 1. fshar gl g foremor 2
TRPIRAT AT ST oI U U1 #8 Uit IRAGT 8131, IaT. TRDRT FefT,
R T fe ST 1= 8.

AISFATT ] QaT, GEAT febar e2hl TFeaT Faered] diedT Scredl ToRY
STV AT UfhdT Furel Ui 811, URTg SHRuTT AT fesqur & Tl
A6 TRIGT PR HIGeeAT el ST AT8!. TRIE! JTehel eariie Hied

o

foFT Fegedrd ITaHt SHAUId Nerfadrd.

II1. fepIaEY (sales promotion):

fashgel G Plad TED g Hegwer i 77 JafuaRAd! fafder Tamem ardcid
Tl ST, fafder b gt Tamed Jiha F9AT arey, %l Heawd, <M
fershY, Hereter 9 &1 3. |1 FHI Bl

IV. 3afehe frshY (personal selling):

G facht ufcferelt 3nfor uree & THRRHR AT T dufthds fadhl Petl S
I g gl fht BRugT Jfcrerr ST 37l & U 3MMe. ATl ol Ifer
TotleT THTUT 31T .

q) T YTEpiaT Qe B,

R) Y Urgehia wUIR AT JT8ehr S,

3) oy faewdt e efept foparm ATfercl! Bt SRACUT TR T™l TETHRUT AR,
Q) UTEDIT TANRTS Feer IOt e AT

V. SRR (public relation):

e fIURT o I AT, TRIST U SHUD HAIGAT FHIUTER IRI0Y
STALID 3ATE . STHIGHO DUTE] SRR T R 8l e

o DU EUT T RO AT fARAY STRRT .
o U SIEAT 0T RUT

o MNP STETEERY qoT ROy

o Acitfchen TRGOT



VI. IFY g 3y aerofY (Fair and Attractive Packaging):

AT T 3T ITGUNHos FHTeY ATEDIehS HIGdT FHIUTER el ERal bl
ST, AR qrevfiges JieTrn Soff IRgell Sl f&shd gemed Aretarguiie
qfPrepT AT HETTT SR, HRUI

o 1Y T ThY YNGR IRl HTfeed ! JRaed! S

o TR ATEDIC T BTG DIV & EATAT & THIL.

o I T IHThep JTYUNHS AT SOl FRIATT IRIAT S,

o TP e fashg IR Had Blet.

o 3PP JTYUHS AT UTED o T BT Hel aR<IPS JATHNT Bl
VII. Tcger fgur (Direct Marketing):

el fAUUHTTE TIEdHiHT TTeT T fasht axor. arre fafder g Jracq
AT STTAT. ISTERUM el HeT Puul, SEvAc, Soll HIhieT, Al UST a7 IR
HRUT. Feel fAUuT 9 e YaleT JHTOT ST ciTer.

o U ATEHITAT SATSITHIUT qRl fIcRUT HRUT,
o UCHE VRIS SO ATEHITHII T/ SHTTERTCHEY g&eT el il.

o UTY fAUUMGR IR ST Jfciidalel Hifgde HeI ATgepraRi
R .

o T fAUUFTGR Tredhiell AT Haer TRTfU RdT AT

o UTEDIN TE-HeE TETIUC o] faIshd JegiT el Al

VIII. TR ST 37T Ugef (Trade Fair and Exhibitions):

AYRY ST g Tee fasha gt 3Tl § T J1farer Heware o 3fed. JRd
WRBR AR DIRY ! e (Indian Trade Promotion organization)
T TATYAT el 37T, & FereT FMAfdaRMT Rt Tgwr HRuarer Ry
ST Y& AT TRANST RN, 7T AR ST F Yagges SeNT G
YaleT PRI fAesaiTa.

o TRAT AR T ferelt ALY I HTeATeIeh SR A,
o TNTIN/ IMRTCRY QT AUt R AT
o U UTEHITAT TS LY TG Bl

o TUEfRTAT IhIET STSToT AT,

o STIUS FHSICI AT AT RO HeoT e Bl

e faeRoT e 9 T
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IX. PRIHHT RIS (Sponsorship):

e el (e ATGAUIRITST HeeT e RIshHT SRS PRI TR,
IeTeRue- hlel ¥, HiRepfad Tul, g HHIND HRIPHE URIIS
ATIATRID TIDRAT. ATER JEANT FEAHT Jeiel BRI eseirer.

o YT I I AT STERTT 8IS (shage] aTGUIRT Had 8idl.
o THISIHEY SENT Al TferH dra.
o FTcifdhe! 7E 913 X,

o fIohT ISt aTGUI Had 8K,

R.%.] TET WY 98 (Importance of Promotion):

gl A g fuuHme avq g Sqiea fah! Fewia gl DT qofed.
gl Jene g gig fuue fsmear fafder aearievid deter wfdvar arefiy
I BRI, AT qob o HChgg! ST dIoRel ST, <aie FeNee gl
eI BIdl. SR SRR, TR, b g, dufche faght arfor eamaRy Sr
g yeeF BRIGH IS STST. mma@fﬁwwﬁrﬁf‘aﬁﬁ’r Il
SHCTETgUlt Beft Bl & dal FLNEAT U UTfgel ST, @ietlel Je@n
SITER JegT AATG Fewd FITT AciTed.

q. ¥ JroTaT FeaHTa (Evaluation of competitor’s Scheme):

MY BIBIT AT ! TATAT ATIR BT ATEDIT ATITDS AT bel
GG 3TN FULD! SR, ARSI, Heawq Ao, fhar gar A
NI T RO JURITET ST TR TUHDTedT AISHTET TGRSR
I fIgpg gEiT T IS ATV SHeeieT AT, ATSTHATT gl FALME 8
AT &R0 STLD IRTT TUEI e VAT o Tep ATe 3Te.

2. & frsior gewie JeawaT (Evaluation of promotion elements):

g1 GATEBRT Faid Fewrl o U o Ay vee et Seurere
farghT Bt T el BRI 31 & JaT FAEAER TURET UTfdel ST TR
T 3G o Fael PRl AT,

3. STt &Ry ffa (policy of business formulation):

g FAEATER FosTeiet] sy R IR0 SRIAUATATS! SuIh AT,
e HeeaTd 3Rl




Y. STTERITER & Herei=T Sudwh (Useful to advertiser and audience):

ga! AAEE I I Jai W Afdy 53 ag @i g gie
TGN el bl T8 |qreg el UIfeS. gl FMEIIT SR d IR
SRR HefehTTa! SRT e a0 SuYch 3.

4, SITfaRTa gefe T arai=t J1fEdt (Readers and viewers information):

g FATEAT gR ST HTegHET IeqTe SAfexId URe HRal Sudiit deft
ST, T Sofehit ATfedt g SIfeRId ard, T Icd—, IUHE 3. Arfed!

SUNIEIT IUcTed] Bl

§. SIGATT HIIETHAT (Business Efficiency):
GIARATDRST JFdeied] bl gl AT e hedes !

PRIEFHT ATeT. e SAATITAT T F ATl epeell gl FeTT.

9. HTEIHA HegH19+ (Evaluation of programme):

R fdhar ST aRieT DI BRIHH SR ST V&Tpiepg UTfee STl
fhar PIUAT AeTeT TR 31D 3MR. T 3MMeRg TIR PRUAT AT
BT Cfetfegat fST U ( TRP) J&! AeNEHTER HIedT Adl. ATaad JATdedT
STSHTAT STTERT HRAT AT BRIGBH T el (s A 8.

R.Y SITTERTE el (ADVERTISING RESEARCH)

3TTY[Tep AT e HETd HIT 80Tl SA(ERT 81, & Uh HgaeTd ATEH
3ffeteps TR SATERICT AT SRS He av] fdebed] STt ATél. e STfexiel
IR faIghT 31l STaeIT 37T U Q=TT STelel] 31Te.

3foTedT TUeicHe fauurT 7ed SfexTd, Uit @ fafder s Aree s
HERardl Pl SoTTad 8. Sriferd g, FerRia a¥<] foar rfaugquf aeq 9
AATHRIT T SIERIT BRIl AN, o SiTfexTeie  sreffershar faar
TR eI 3T FEUTIIRT. STid SRS S HTOTRIE RS 3T, el ST
ST AT & WRET PeledT T YT ST FHTE TH &Rl Adl. T TRl
YUT YUY HETT ehrall Al

feIShea =T STITRRTCTob SATUeT aRecTel! HISAT THTUIER SHTTERT bRl Adt. T
TICT IR ATRUSHE TRAET HRalT . SIIRIC ST ATl e arefe
3R fafere e fresfuaraTal SMieR SHfeRT J2MTe Rl TRord 3.

e faeRoT e 9 T
RHIEET
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STTTRRTC HET FEUIS, “HHTe ATEDIT TUP, T GudTe ARG TGtk &
SIFAVIESINGREIIIENC RO

“SfERIITET [, TR, T HeIHIuTRIdl defel HIURIET Hee  37Tfor

INITST Shotel TRIT FUIST SITfexTd G 8.

RNl ARG SR GG 8V A TTEDHT ATIITDS ATl
PRUGRITST polel TGk d SETIRY TR BIY. 1o SR AT

| 1T ErCahiaIT HTIST T A,

q)  STfRICT 8 - Ife® M .

Q) T Mo e,

3) SRR T / ST TR BRI,

Q) SIfERI TS TR ATET e o,

Y) SRR Tgeielik G| 1o U,

&) STERTCRIT ST, SR, i P,

) TR A1 SR Al g TRUTHeBTReT A1 8.

2.4.9 SIIfERTT WeNe=T 2T (Scope of Advertising Research):

SIfERTd FeoneFTe QTH TS 3R Pl ST Bl aR SRR AATeY
HISAT FHIUITER 3ici! 81T MTe. & SAfcrer i & erdfeies TeheUrT SRieaT e
HIT LY TTTRRTT T TRl TRACT. 31T 3T TNl SR ey

SAIfERTT Heme

SITRRTT AT . SATfRTT URUIHE R
e AT Weert e
9) &R GCREIEREE gofepTer Hfcfemar
Q) e ar <& HTEIHT e I
3) fore, fomt NES SRIHT
8) BTaTd EEET) [EERECCRE RG]
. ATSel, R | gdETavl g ga iR graoh
4) TR . s .




R.4. SR HemgATET 4f¥eT (Role of Advertising): Wﬁﬂg@;ﬁwm
9) TS HSIY BT AT,

Q) TP ARTGL &xa .

3) SIERICIEN HRAUD BRI,

¥)  IISTRIT TS BT,

4) STRUGTAT 3T [qHT .

&) HIEIT UTEDTET YTSYRTAT el A,

) TYEHEY TS BNt SOIGR Al (AT Bk,

¢) MY ST ISUHTTET &1 el

Q) SIIfeRTeT ATz fdeRT T faedR gla.

90) ARPRAT AT GRN Seu—~T e,

2.4.3 SIIfERTT WeNe T WIS (Benefits of Advertising Research):

q) 3Sfe fAfAeht (Setting of Objectives):

STRRTCT FeNETes JUHRIET JATUeT SHTeRTc T Ife® Frerfer erar Adra.
YD STERTCER HIT PRUT, s HeTel e areiaid del digadr
. .

q) R AUl aeET SISTRUS Saer
Q) UL 98 IO,

3) TTEDMI ST U,

8) STl I BRSS! TgRT v,

Y) R fsha g, Tracilfehep aTafaur 3. 8,

SR HeMeFTes av] e, AISTAD, Jakid, DUREE, I PADR
TS @l T Hg<drl JTfadl MesT hedT Ad. Tl BIIET IR Gl

g,

Q) SITfEE =T (Layout of advertisement):

oI STfeRTT qRUIHDRS Hl SAT ATeha IUT A - HATDS byl
Bl TS SR IaT IR SR ereaverT, fafder s, g, fom,
T 3. T THTITO TR BT ST, AT TSR HERT 0T B 3.

43
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3) \regH freiRor (Media selection):

STIfERTT GeNemTaT AT 9T Feurl A1y efRia axor 817, 31em Yhra
qrget fb Sfevrciges el aredeer arg aRum gise. Fememres
SRR DIV ATeqT IFT T YGAI2R 3T ATed Alfec! fHwd. Tgur
SIERTT HeETE fafde STfexTe ATeg™rer g PRl Ad. T A1 qTeg,
Je5, foamToT fFaear A,

) SITfERTe ATl (Testing of Advertising Copy):
SRR TR ST AR el H1odT JHI0TeR GRigr oyl arenl et

CTRTCT. 31T G4 ATavies STfexTciler Tebl, SATehRUI, RFepTedT TehT W,
fRATeIel BT § &9 JraT YreT YIRETuT el ST, AT 3ifcr, Ay aRyf,
ARRET IMRE TR Pell IR AR gdaT=oiamcy, Srerl o,
qIet Heled, fafder yeped Arva, Jrgedd, arei=dT, TRl eI T
3. Jgd T dTuR ShodT SITal.

(TS et AT AR A1feclt Rt a1e)

2.€ HTEH ¥ (MEDIA RESEARCH)

TR AT e & STexid e U AedrT YT 318, PIvfiiar
STERTC €T I Harei! HTfed! <UarTST fohaT e Aree fHfHci RIdT dhetell
3. I ANY oY Ife® ATy egTdl FEUM SMexT Hehg ARUSHE
SUTsY 3Tl fAfer ATeqr=T 9TuR ShedT STar. SRy HTRID, Tholdp, TaHTI,
e, U3, FeTe, HITSe, B YAD (8 foexd) 3.

STERTTERIT & 8 3RIAT &I, SRl SR AP HHI PHI il
ARG HEIGR qiedo, A1 fas @ fg Aidt M AL SR geie
AT P18 BIIS. dIC 3MTed. ATl YHHBIeRISR ol Bl I AT,
A5 JTUTEDIHI aRq] / IUTE & FTed YTeehrai! HRTUN A&l BT SHTfexicira
HTETH (aSTd ol

STfRRTC=aT HTeTHIGT Sculad 3Tl ool Urgehadd dlgrafdd 3R,
ST A% - AaT Haell Jifeclt, quiider, Seer, ArEDHT SRR
[BESIN

SR " & IR oo Aeiadd UiEdiauar e Jree ofe. A
JRHTU, HTRID, theld, GRaM, YIS, Se¥ie, HidTged] 3. HEHIGR Fadl
it dredfdel S, 1 9 e aael Aifet fesaor g forer faeo,
ger: SR HRUY FEUST HTETH HATE B,




SYTET:

ST, “3TTUelT G2l llpiudd NIRRT A1t SfNIdeR 3MUcdlhe SUcad
IFITT ST DIl FrEmT SR Ndld IiFT Siexrdi=t ey 3y

“HTE GG FEUNT IICd, gRed, YEIal, $evc g, HTegHmE 3TNy
o HIfRT T T2 DT PRUT g AR I HIEIH S Rl T, TGN T
ATEHII 3MTIAT < el STsal.”

Media research may be defined as “A survey councted to investigate what
segment of consumers read which newspaper, magazine and / or listen to
or what, which radio or television channel or Programmes”

SR d1eg9 & SIfeNd 9efT dipiRid Terfquard aree  37Te.
STIERTCTATS! SUeted SFUITT fAfder ATETHIGT A1 Jregared e e ATy
T AT IRUTSHRES aiuR FROERIAT MedT dbell SO Jifeady a cffer
HeIHTI SHRUITEAT Hfshd_T ATEH H2AET 3R FgUIdT.”

T 31 FBUIT AT i, ATEIT AT of He<qq UTed a7 aradid, Vehdld
fShaT ITEdTeT 372 AL Gl AT R0y &I,

2.§.9 ATETH WeNEMT 32T (Objectives of media Research):
q) T fhT PROATST 37ezy Y oo,

Q) STfeRIcar Wafer arey Ry / forrToft g,

3) QT TSNS IR AreH fasur

8) AT SAIfERICHer SISTTI=eD IR R,

4) I TEINATST URUITHSHRS T A1 W e aur, 3.

2.€.2 ATETH WeNEMT 7g<d (Importance of media Research):

9) TTED,aTaD,2ih Tt HAifedd) SUTsy B, 3. foffT, 9, Iu~T, HIIRh,
ga- 8.

R) HIETHN HeIHIUA @Ral Ad. Ial cferfess ST digeq (TRP)
IR @, 3.

3) ORI HITTET 3R U AT HescT SRY GRgaT SaiR aTuR, YIS U
g

e faeRoT e 9 T
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4)

SRR RIS RaT A 3T, Jos, Ples, TAT, YINT 3.

o (e N\
[dhddl, dldeflp[pRT SUYchd.

R.€.3 ATea9 fHadiaR uRum #RUIR ge@ (Factors effecting on Media
Research):

9)

?)

3)

¥)

4)

&)

)

TEIS FI6U: SMMeRIT AT FaSdT e Ty, TURIRIE i faer
HRIT AT,

SRS o] g JaT TREFE ETEH, UERR I =R Bl
CTRT.

- Ay s e 2
AT TR T UTgehrel | ATTehT, Qaifores IT=ieiT, SfeTe e HIegH
[EESICESIUGH

I BIEl SMfexl SH! Trouredl 3RAAT IR Pral HRH Tqoul
IR, T ST EHTYHIOT HTEH = S ahRTe! AT
drpaedr Af®:  diedwear AREYMER,  [UEETER - He
AT, 3T, I, fofiT, &, Hikepfcrap, 3.

TRUTHh AT 3.

qreHTET Y SUTeHdT: A7egH AR W & "edh YA grsdl. o
HTEGHTET SUCTHT Fecdrl ST, ATHed SexIc ! e fasamr
IRIeT Fd TP G PRI NI, FU[ HIETH FRErT aTHT
IS 3T

R.§.8 SIfRIT JHROT qd T FAR0T SR TROMT =0l gger (Pre and

post testing method of advertising effectiveness):

TR Il gt

3. TRIROT 99 =TeviT (Pre testing methods):

9.

R.

gScTevl T dgcil-Check list method
ITED HSd UG l-consumer-jury test
fIYTTeR fasht Tmeroft-sales area test
i3 fasht Travii-Mechanical test

SAX ITUYT- others test.



. TRAROT IR =AraviY (Post testing methods):
9. RO gravil-recall test

. dTe gRieT rui-Readership test

3. i JegHIo dravil-attitude measure test
g, peft gf¥edT- inquiry technique

4. fIshT URI&Ur Ugdil-sales technique

€. 3MI5Yg URIET ggd-Recognition test
ST Tl WGTetle THTOT ehedT Agal.

3T)§R=I1'\Ttlﬁ reolT (pre- testing):

I g Sfexrd SR pRugrgdt ot "l defl S, g ol
aRUMHGAT TURICH ST, THRAT ETeilel YgdT Suered 3TTed.

9. TSI T UgdT (check list method):

SIERIAHE ST Eee Mg efel e o HSh AGT HIGUINITS! & Ugd
IIORAT ST . AT UGl 1o Fewrd Jd v SMexdl aoaRedrdr @ HHEfor
BT . ATBINGT T SR JATaeD Teehid! b Ial TR bell ST,
FEIcIel B & STexidldlel aTiRelel B LN el deil ST, JTeiiel
STeRTCcleT aTRelel SRAI <Al TSl FHR SRIaRE! U detl ST, AT
gIoRele] BTH QYT PGl AN, IR SRR FAGRIT g&al bell
ST,

2. UTEd H€& UKdT (consumer jury method):

qTehIaT U I8 e Fasell ST, U aeed] JIR Pheledl diHTed]
eI SRIfAeaT ST, el 4 o § SRR JUR $hedl S, BuTs
TV YR ARIHI SERKNTS! 8 Ugd duRel! S, SRIfdeied]
SfERIca TEH TerT Feerar HiTe g Terdie IedhM! fSelel ST AT
fIoIyor For ST JMAIBAT ICATT SR §&d Ppell Sl AT
SITRRTC e S U URYeTor dhet STl

37) TUITTPHTINR (order of merit rating):

IR PeiedT Y d & SR Y18 T SRl STl SHTfeRI T JuTagaR
H ATV QI STl Hafereh o1 9TH g Yo shHiehTall SHTexrd TR
ERIISIN

e faeRoT e 9 T
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31T) I SRR JelT ATavi (paired comparison test):

UhTel Jb! ST STTfRRTcT URTEUIRATST A8 e SITdrd. S SifeRTd e
T PRITET HIcTel! ST, AT S SATRRTA e Uep Fael! SHTfERIe Pivrciiar
YTEDHT AR AT . Hedeh STIRRIT T=AT SRR SRIaR el B
fereIRTeT ettt ST, et Ueb SRR ASHRI el fet SHreT.

3. frvTTaR fishY Il (sales area lest ):

TETRT 8 IR STfeRTd SR dha@rar IR detl ST . e
ORUTT 9T BT O JURTT ST, STERIAER . S RIS FegT RTeiedT S
SRR &9 e fTTTe SRAITRGT xaTa o= favrme STTfeRta s_aRa
Pl ST AATEr a1 e PRI RT3y weuraTd. SfeRid fielear &=
feramTTeiier fésht TUTelt ST FRIBI A RTaRIR carelt qefeT el ST fsh
B STt TRUTHGRGAT & o St STfexTd URUMHERES o o
STITRRIC ST def! ST & U JhY« el auT Gl 318

9. Jif3e Aol (Mechanical Sales test):
i IYPRUET oY o] STTexIdidl TRUTHGRGAT dUNIeil ST, a7

SYTRUHE Sl BTetalell fCUUIRT HHRT sIfdelel 3RAT. ST, AT
Tefege HIcR g RUell Hicx SeTal SIS FHEAS Bl Sleodivl glerara]
SIfERTT SISl ey WISl 3TWART el Sl TTgebial STfexieear
PIVIITEN TS T8l Dt FiTel T T PIURAT TCHHEY FEl. HIPRI A
febcll AT QY aTe Srepell SIS IRV et ST, TaRe UTEDTeT DIUT]
SRR 3MTerSedT ATAT 3RART el STl a0 TTEhrl Slexldidiel aS
.

4) X ATIUIT (Others Test):

aéa "I‘-CI\CQ hefed] 'CII'CIUQi Ca%lif‘ﬁ X 3D 'CJI'CIUQI.QN N %Qéa
IRUTHBRGAT SIRIT . ATHT BTEl ST ATAVAT Wt TIHTor

31T) THRUNR ATl (Post testing methods):

WTeRTT TATRT PedTHaR SR A Jefdcaar ol aRum snamiet
ST T RN IraviT 37 F8urdTd.



AT UEHos ST Yebler TSeietl THTe TToHTadm Adl. Jeiel SHTfexrd
AifeReT FPRISRITST & URIET ST Ted. TR Fraull Ugel! @ietlel JHTUT.

9. THRUT ATVl (Recall test):

g Travll TEHTAT FERURAAR JMTUIRA 3RId. ARHMT STfexld fhadd
IS T SRl DIV Ted AT AL NMed AT TUTAVIT BT
ST, TaT 37 STERTA T Feer™ WediedT A1 fhadd Hael el 38 &
YT PBloel . N U TR Weerep Rl & Ugall STIfexid
RO RE ™ HeaMTa PR AIAUET T8 R HTEehredl T Ter]
S TS Jod] THTEMDRD SN fHesc leTdl 3R AATal.

Q. 9T UWRI&UT UEd (Readership test):

&l Ugd UMM BTdiel STfexTc e TRUTHSREDT TIRIVITAIS] ARl ST,
MRt SIS TR T & Uget [AeRIa dell 3me. ATRI@e fdhar
IS SRR T gTaehlaR TSeiell THIT HaT g fdheiue 31 & Ay
BIGUIRITST B Tgdll TRt ST, FaveM fHasd aramil fFras deft S,
AT TP T oMYA feeft ST, STl SRIfdd BleaeFar. dawT
gffet a1 Mase areET Yedrd, T Siesidr dedid fafde gy foareT
Aifect M7 PRAT. SAT GO fdhdT ATRIDIT 3MUef! SRR 3R o
fFaed arRImET arevaRT et ST, fetedr adamuaTder fdsar FTRyeprd e
PIVDIVT TR I i fdhdT araedT § el ST, JTa<em STae
SITTERTCT HEHT 5P Blcel ST, AT Ugcios driehreal FTaR ST
T g el YT ST 31T & UTeaT AT,

3. gRIY JeIHTU TTAVT (Attitude Measurement Test):

STERIC oS Teehiel gaclelell Pall A& B STl TRUMHSRET
THRIHD TR STell RICIRT JeIIPAIIT ATl Hl &d<h Bl I9q
STERTC T ATEehiaR THRIHD TRV SR SERIAHE 39 o el
el ST, 3TRIT FehTRel HedichT hrugTed fafder Tt aimee.

Y. Giepeft af3eT g $UT TET (Inquiry and coupons test);

<iepell Ut U IR SR @ STTTeETUl SR IS! aToRed! .
I VST IRCIGR Tl TfehT UIddett ST, AL ST Idier gcdh
Serevune o Su-ofives, eNvara st seet Hfedt ARdett ST, e
et gfAdT o IRT UrsaTd! ATHRAT AT Yo SRgaell ST,
SSTEXUITY FaSd YT AEHHT F&il STER detl SIard

e faeRoT e 9 T
RHIEET
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PUT UGl GOHMI g HIRID AT HTEGHIIT STRIC BN BIdell ST
SRR ATecrer aRTHFIATS febelT HTRTepTeT Hu feet ST, o Hedr fafde o
fetfeeiel ST & e Urgehiell HefeT & SHfexIeT Aot ST, AT UTeehrd
Jfchen Hrfectl- A1, fo, fareror, Sco=T gearel Mesdt. faramr STifexrdt seerd
SIfcrfehaT FHT. SR ST Jefepi=T U “Roel UTSdTed ATDRET AT
P! e P Fefi feeT STt ST SHfexicier Haiiferes o Aciier
STERTCT TRT HESTeA! ST & Tgall aRaare] 3Te U des TS 3Te.He T

AR SATTRRTr FogH T T Al
[}

4. forshY oRetoT ug<t (Sales Test Method):

IT RIS SN T8 R fas ot il UaT fomTTay STfeRTe
fereft ST, TR =TT STfeRTet fefeft STy Aret Svrfeeh hrefiaei=R Sivel
forrTTcler fshielt g O T dhelt SN, SHfRRT dheled T SR
farehT Fmell aR STfeRTa Joredt SiTeft 3T fsay dreeT STl SfERTd deledr
fTRTTT STTfERTeT =1 PetedT T SR foreht STt aR STTfeRTa SrIeRa SiTet!
3T T ST,

§) 3% UI&UT UEd  (Recognition Test)

TRl GR q¥ieehiehg STTfexTc! HEHid Hifee! Mool betl ST, JelrRIdbIR
VBT BN ST, AT DIV HTRIh drtiel 318, dTkieiedT HATRIpIc ol
DIV SRR T TSI AT T4 faRel ST, ITayH dradhia
RTTHRUOT WTefleT HHTOT del STl

o Ulfgeler AT Odeler: ST BT STRNTT ITfgel! o AT TeTd AdTd.

o GTINRN: T ARRIDIAT STERT I ISl FEU SATEXI areiei! 318 o
T T AT

o qUfgUT aTerelel: AT qraeiHT ATRIDTRT 40 % U8l 31fereh STTeTc areedn
3ITS. I T8I SIERI dTeletel T8 M FEUII.

T UG ob STIRRTCITT S8 grareh & FHSIdT d Jeliel STfeRi! HHATS) Iuh
AT foyesd.

2.1 s gE) WY (SALES PROMOTION RESEARCH)

g&! el U Hecaqul e & gg]eHT FeUN [ g&l 8. Ui
R UeAT GR-AaT WRET PRI IS IUTGHIER AT ST
T @ AT SUANT faghd gl ber Sl [T geieR Gl
AHT AT TraifeTel YTeehiaed] BUTCR el ST, FEUTS T I TRaT A3t
T et ST




HIMeHT fIhATST Sracifeoiedn FRERTAT dam=T FHTALT BdT.

“fAhagEl TG FEUNS PIUHE! il &I, S fhrarct @rch dbedl Wret. AT
qRD TEU AT AROMHBRDT TGl T8I chelel WG HIT- HichadT Fgurol
[EEREEURKIIEERITE

o o : o o o . o
Ao fAshagel AT ¥, feberet, faaRon, gil, aerae, STfevrd, fash
Tac, 31T URIGT 8. Tedhia THTeT gId.

2.0.9 fsAa & I (Types of Sales Promotion Tools):

P &1 & Uab 3T T 31TS T O SIERIHGN YTEDIHE] GRS TIcdTe
<A1, 3. yge fashl, fauum, auftra fasht, aedrr Jedas offir uee
TRATGR Pl ST, 3D JoT S fohaT 31fes TF b o] AU Ife®
AT AT ST

EEASKIERICIRER MR RLI|

q) Aha I (free gifts):
feISPIgEIEr TehT aRISRISR ORI avee] HIoheT feledl STTt. 91 &3S Wie o ot

?) faed [ (Discounted price):

I YIEpTell aedl fhocied™ Prel JHINT Je foeft Sird. Serexumef
frITer fRbIe 3IIeR e ey Je faetl SiTeT.

3)Wﬁ(Free sample):
A UTEDTCT Pa! I AlTe (ST TAUATATS! AIohe fedT ST

8) @YX 9 U (Voucher and Coupons):

I SARRIAIRIIRE IR TRET PRUIRITST BT febell U fel STy T
TR TR I8 T IR TRET pa el

4) 3MTf3¥f& T (Financial deals):

I qTeep™ ATaATIeh T AT 8T YTeehi=T Ul fpAcied Je <rd
fehar TCFT ST ATt PR fohdT fSpHclT ANaT Prar Saiy ATdelt ST,

§) SITIRT fhIg<T (Trade sales promotion):

I TS IR g PRI STIRY T SeledT Gered e Ie et S
febarr STTfeRTel Alecrer E1-21C, P, B3R e IT A% He UL feedT SN,

e faeRoT e 9 T
RHIEET
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ferorT i - 11 ©) < (Rebate):

I 7 fepeter Hiel PHT fpHdHed fehetr STTal. febar ther aTal ave 3fed

foprcie) fodeaT STaTa.
¢) HTeT URel | SR AT ( Refund of packing):

eI R TNET hedTed] YRTET IR hedRT UTgeh e e e fedt STt
febarr T o] TRET R e Tt e,

R) BT AR Th ER@%'U\T (Product combination):

7 STl Yeaha IcuTedh TG S aR<], UhHEIA e HIthdl IT8ehIHT alTdl T
IO -Td1+ Gl faighT Sferehr cgTelT.

QO)FIEI%C{[(Luckydraw):
I HIGIT YHTUIT JTAT ST febal HoT I bt fsht a1 e8Tell #ufd eieht

Sf PTEAT ST JATIOT ATEBTT TR ST IR @Rl PRITT FBU[T HIeATeT
EESIN

31T 31eh Uil fshl ArSATST T T8 fellhs=aT HIeRISHER AR el
ST 3AT&T g MY § DAY TE 3T BIeRGSIIIST HIAT JHIUTT T

SITER dell S g g fdgh ac@‘ PXUIHT M el AT e Jar.

2.0.2 forshr IET WemeATEY IfE® (Objectives of Sales Promotion):

q) IS g JGTeT ARV T S&eT TegyT JATUT,

R) UG UTEHHT Hexara! fquu fwares Afecl Te .
3) fashlaTciciier TqeiciicT Qe Ieetl HTE FEULT PRI hrUr

8) T o -l 3T ATDIT Bo SUT

Y) eI ATEeDIT AICATIE BRUNITST ST T,

§) SIS TS PRUIRITST YTEhTel U< U]

©) HEIT BIAGSIT -89 ETHIT fAhIT aTg EIORITST TRIe v,

.0.3 foEht a& wWemem™@ A& (Importance of Sales Promotion
Research):

q9) st wWadw I uRumHeRear U (Examining  the

effectiveness of sales promotion techniques):

IcqTEd, faeRe, fdshd, T8 ATedT TR fAhIaTSNTST HeT dhet ST, <
SIS URUITHBRET AT HAMEFTEAT §R AT A, SATERTIER G, Hhd
I, TAT 3. Y AT SRIART q9d ATEDET ST svNTeT fafae

&%



Y SRgfIelt ST, I™T ATERRAT do-TR BT TRUMH STT 3. AT
AT ATGR RT Al

Q) TUHBTEAT AT § SFERa-T IR (Answers to competitors' plans
and strategies):

fasPIaTSIATS! Tqeiepiear IS, STeRI g, FHioR a¥ 3. - GodId i,
e Aroar 9 fuue e egRemar ey gRum™ Siel 3 & AT
SHICEICRE IS IR

3) AT IHeASSTaUil 7 Wl g (Plan implementation and cost

savings):

fEPRIgERT 3 AISHT EdedT ST, R Jds &9 8idl. v e
YRUITHReT T AT ATET. FUM AR ISHT DIVAT ? F AR fobdl T
HRIGT. ATHTS AT AT Fesear .

) SIfERTT ATegHedT Ufha e TUTguT (Effectiveness in advertising

media processes):

AT fohaTfRIet SfvaTATSt AT FeTeHT ATfach Sueted Bl

4) TS UTHT T SIETT a1 (Attainment of pleasure and increase in
knowledge):

fAPIgEIATST ITEHIHT SHTATAT HBIRT ATH; T, T, TAT, Heaw faear
ST, AT ATehiT 3Te BIdil. T SITeRTcigR aRciie TOra, &,
I fafee IunT, BrRiE 3. JifedT el ST S Fed Tgdhied] ST
q13 BIel.

IR AT TIRUSTE TIeT SURATST. ATE U JTaTe v, FaraR
fARaTATe a7 RUT SCATRIATS fashage! HeNEHT 37cae He<d T Tgel.

R.0.8 frpagEY WeleMT BRI (Benefits of sales promotion)
forsht gEre wr:

9. T ATEHIAT MBI PHROT (Attracts New customer):

fepmeiHed e feeares 3iier T ATgeh JTUeAT a¥q DR TN BT,

e faeRoT e 9 T
RHIEET
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R. Fgeiifeed are B (Increasing goodwill reputation):

JMISAT I BTal qRT HAHINTD BRTHRAT IOReAT STl fdsar SoRT
TOUT el ST, 3fep u~am TR faemmeafar et Hea s,
farQee: RIS GefiT ST} 3Mfie Hee raire. febar It shu=ar et
SR Y ST, CATes FHISITTE] 31T Y=g 19 Bl ATl liepe dral.

3. J78T =81 TRaT (Repeated purchasing):

fashaggl T aTIR oo ATeeh o YraT YreT carel <arel SeUTehie Hic]
YIRS PRATT fhaT [T O IRIATT. ISTERUMY USRATS hu- e [

IR T,

g, ol SuaRITSY 7ige (Helps in decision making):

e el &by gl SATclieT febreiiar e faeares UTee i caive oy ey
STTOT SR TWRaET e,

Y. Icu—Id d16 (Increased Revenue):

farshT g cHATes HIGAT THTUR fshieT aTe 81 IcuTHed dTa Bidl. faey:
HeledT Pl A ggies Scu~THed d1e 8Id Hlelrar I31d 8idl. fash
g TAH TIR Hiel R fdebetl ST <rHes Hief AISquare! Ffeham 3eq
PIRISRATST BRI 3. HieT HIST freetes & T8N,

§. ATEHHET BIISLTR (Incentive to the customers):

PIET JaT b gt TATeb i ATl HTedh TRaT PRl A ol HTel ATgeh TRET

9. AT BTISETR (benefit to Universal):

fashige! o T8 g HIGAT AT JUd BT URI, RIS IR,
[fRT UM=IT FERAT T BRICR . I8 AT J%T dleT Jw@laR A=l
AT AT G fehd it T BT Biel.

2.< TP N (Consumer Research)

qTEe H2Ae & fAuur FemeTelel Ueb T QTR 3T fAuuMTeiet T &g
& JTEpielT HafeId SRIHT ATeehi=T FHTe HSIed R e a9
f¥ey Qrehcf ATET.

Tgeh FeATd e TTediaed GEieT A1iadt ModT dhell ST, AT T =T
YR AIIDIAT I GRUT ARIel STl TV UTeD HLET
fQuu GeneTd HEtw oTR.




‘iR arEdrr gef, AR, JRHROT ST WRET UqRl IreTe e AT e @ e

RHIEET

ffReror, wderor q gz AT HTeTHM Aifed! Mot RO g e AT
Ui fePRITT HRUT FEUIST ATEeh e B

“UTeeh GGG ATeeh ] d TR GRal BT HRAT? M cray Afsgepret =T
QG g Y A & ATE0l BRI

“UTEehTedT GRIDI, i, Harl, BT IV, ST - (el TR, JATerede,
31T, Hfcrfeha, STYUT & STuer 3Mfor 3R A v Sy By FEU ATEd
SHIEER

AT AEpial Alfeed! Febfold U g o N0 o Al AT
SIRIUITATST <ieT IJUANT PRUT F8UNST TTeeh HNE 3R T8 Isel. Ao
T8 GG YalcT T FHIIL Dell S,

37) UTEhid! ki Hifgd! - A1 - Ul

q)  UTEDHTAT TR, YT, SFhHIC Il ae] T HaT

%) UTEDHIedT R, ac, gD,

S) UTEHIeAT IR AT TRE T Ier, &, T SYANT.

) ITEdreAT I (aSIaR IRUMH HRUR SCah-SITTexTe, IRIG!, A edT 3] 3.
™) AT UfcrshaT, ST, .

o) fafere IcuTaepieaT avq WReT PRUATHT PHRUT T,

IS AT AT THT FHOTT.

) UTed WeneAT af¥red / ¥awu (Features or Nature of Consumer
Research):

q) TED LA G B FEUIS UTEehTed] TR & STUEH STUT B,

Q) UTEHT aoHT e MfAdheiet deatr g By,

3) UTEHITAT WG IHTaR GRUMH HRUITT Sedhiar 3RIRT B,

8) UTED GGHIER UTehia FREU o, FIET B0, THEAR A&l Dot
o, FIeT JeIRIcHaTR JATOT <itepell Araufia Afec Mot v,

Y) UTED AT PIS, BATIDBIN, BT, JATIOT fbelT THTUTT TRET HRel & HrAfiren
AR T STER AU 8107 8,

&Y
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%) TTEP AL Taeaaar (Needs of Consumer Research):
q) Irepert & fAUuF yumeflar IR S ed Upur fauu aErdier fafde

])

ITRIHIT TTEh FNET JTTIRh IRAT.

MYfip U € UEPINTTE 3™ UTghiedl Bedlel

BHITUIBRT ATSTHBRIAT TP IR

ATeehTd! GRS dodl! HIRADT, g, aciu[eh, GEIpI Fal, IegepdT

ATfIuATaT SIS el dTfad! B AuaTITdST RO 3R,

SUEHHET fuuE o AidT ARuINT Ui Aifeddl Gebferd
PROITATST TP TG T 3.

ARG JeUTeT Ugdigos v Add AT 3fasel el Squarardt
SIS TTED AT DBRUT JATIRT D .

JITRUS T T it 4T pRURITST & TUEHeR) fCgpur ISudTesicl AT
HLMETRIT TR 3T,

STRTIIERTARUTH S & YA el JUCTeEd Sed AT Rl DI
Rl VBT IS 3ol JTRAcd hIRIH SIUITETS! TTgd Gt
TRST .

I fdshT PRI SIeIRT UTeehiel H Josfdul, FFT ARG
PRUTATS UTeeh e TRST HIRA.

TTgdh 8T STRUSTT I / F&THT 3Ged™ <l gaffior arfedt fresfior
TP IRI. IRITST TTeh A Hed Pual.

90) JIIRUSHIST U 81 ged S - g, fberer, T, facRor aramerd

RIS, &R, STaUT SRIJUIRITST TTeds MR TRST 31T

NIl TCHIRART ATed e EREIT UG, Pheal, DIS, DHAT UPR fdhell FHONT
GRET IRAT AT IEGIAT PRI ATEHIeAT AR § IROIGHIOT Jeara
YUINATST, UTEHHT AadasTHRAT TR JMhNT RIS ddd T6dh
MG TRST WA 3T,

$) ATEP NG IeT Tesd (Components of Consumer Research):

Ied AAEAER APl AEAR g dFFRdar JfEr Arfedr e,
WWWMWWWWW@W
Waﬁﬂwm"rrrr%a%ena—aéﬁ



37) APACATAR T2

APAEITAR HfE! & TGAR AT SIS AT IR S,
yIes ST GRERIS MEd! o fSapIur, eflel el o=, a3, fofme, Seuw,
SYeqforen UTcTedt, 3. TR Pgieieh HIfgT, AT TAT. 8.

9) AT e

I eI AFIDHAT TURIAT I, AT AMEDhTedT TR, JTPHcl 1D ITTS]

- ST SIfIRT, T, $. 19 AT M et S, U= e BT
[ [aY

IR 3retell JTEdl AFRIDT Uhd 39 ehd. IaT. PIURITE! gTdlel

ST eI TeT AEDHRT Tidhelc BIR TS

I HFEID ARG UTec a% Bl TNal PR o GO, ATl ae
TREIATST DI Tell§e T SATe] IR o NedT . T8l Be, 31dsS 3.
EIERRIENIRIEIEZSIISIN

) YTEhac:

AL ATEDA e EleTelle], GEIhI ATeNac Hifecl Mol dhefl ST, SR
RIS HgT 18T, IR T el WReraT &, el < aReqal @Ra fafere
I8, BT T8 JTETe HIfed o Heher dhet ST,

IRICTVHTO JMYUME T FINEART ATfect T A, ITed Geneiary
fAqURTCTIeT SgIe AT TSI e TSI, FeUT UTed HLAEH HewdTrd 37Te.

2.% IIRMIRTT e (MOTIVATION RESEARCH)

ST bl SATGR HIT ST & ErgeT A,

TRV AT TR, &M, YHTST, T 3T Fo8T AT ek Ho- T
STCHTCT AR RO &+ AT et STTct a1y STRYDIRUIT 31 FEUITel.

SITIRUT TeTe 8T JTed NG U 91T 378, I UFIEAT JTehied
STCHICT AR i YUTTeirel HLMTE ST

“fITRIE o] g QaTETET JT8Dh Hl DI ATe & T fcHid FAIT goirar
ST 3. AT IR FEUIST AR Fee 8.

“SATURVT FATET TGV, ANDIT G T TRET PRI, fbarr <t Hfcrshrar e
37e. & SR & fquuMTcer TRRIIIR ST oy 81"

AT SR HLNGT bl ave], TRET PRI JRATST Petel T g
3Teh & AT T ATeT UGARIT dhetell ST .

e faeRoT e 9 T
RHIEET
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2.8.31) ARIRT FeMeATH AR (Features of Promotion):
IRV AT TR, &M, YHTST, g 3JH FeBT AT feR Ho- cared]

ST FATT DR 3] FHTYT et ST, <1 JTRYURUT 317 F2urdTd.

oRIeT SREIT R eRaT STUIT ARV HeMeret gaier 4w a wqoy
R T .

)

ITee el fAfAe a1 WRal Srar fohdT STfexiedi cmm ufodre

BT TS & ST HUBRICT STTYDRUT e Hed .
o] @ TS ATEeTaT GEIeI STV el e,

STfRRTCT Sugdha, TR g ferararch AR Fee B el
3.

AT UG IR ATEheAT ST FTel Ioif ferepiier bl T,

JISTRUST ST T8 aciral DRI SNEUITAIS] & UTeepredl dcivfehied
STRITATATST IR 3L

TTghac YUl NIRRT RUI-SNY TRSTT, JTUe, 1fyury, ufdfasar,
3NTETS, I o GEID ST,

g a1 3T T2 I ITN [ JTIRITST DRUT FMerT TRoT 3T

AT T, FEECT araul fhar FEle JeRaia AR Hele
el ST

2.8.9) UTE® FRIRT HelemTr Agca

TEehI GRal eled arq a AT Hrfee.

YTEHTT AT FURITER GRUITH SRUM=aT Scaid! ATfed.
GReT HURITeR RO RUMTIT STSTRTC S Teehidl ATfel.,
I g9 ATt g fquu g =it qifed.

ATechred fAfIe o] g WadTsd Ufifehar, STfsmy

T8 gei=rer IRUMH & BRI,

ITEdhHT ARINPR SRIciell g SaSURT Scurer, fshl gErl |,
STTRRTC SieRia SRURY ART / S, SIS bR A1fed) Suered 8.




2.3.) IIFUTIROT WelreMTa 98w (Importance of Motivation Research): s fareot wter @ e

RHIEET

qrficr PEl ProRgeSed ISUNYAT IUTST Ugdld hRIUSATE dcof

STelell g AT, TRyer YTepie] Ja-Ted TASTHe daet Siletel] TS
I, FTRUSHT g T8 SYART GRAT HIGAT FHIUIER HFURIT fARR Siletetl
fegT AT, I ARV GG RS FES fald A, Yaler fafder
PRUTRAT JTTIVROT G TR AR ASaT.

9. UTEPTHEHIT TeH:

GIATYRUYUT VT SHTotot! a6

Sitetet! & TRepeiiel SiTetell aae]

DIECEIRINKICE RN )
CIRIENECEREIRPIECICI CREIN S R RIPCEC]

AT RGP fcieh T T RfehiTcl TRETa0 Slelell JRum

. I [T Tc:

ERET R Tfchdra 31T Ul
ferquTT feSTuTrY SHJerT oy
qeie 8T 31T Ul

SCATEHToS AR YUT STt RS T YUY fgeledT TRSIr@T 3-ATY

HROT

. gIOTRUS e Te®:

AT G el G RAT T T STSTRYS ST
SraIfeTd STSTRUST Hrafeld ad! HTeds ANl eneoy
T ITTRUST IUTATATST STERIH PRUT T T TTeeh TeT H_ur

. 3N UH:

SITYTe TASTTRGS A1 ST dR<[Hob BT BIUTRT IR Sia pIATae!
RERIBICIS IUIRCACAY

&%



oo e - 11

o AN THASI GIUBRAT ISR d ga¥ IaIRITaR 8IUTRT GRUM T
IR RO

o UTEHIR AT FRGIcid TeehidT BIVIRT RO IR0

ASHTT IR HMed 7 aiier fAafdy sewifdwiie sreaad oo TEd
AT AT B, CATTAR ST HRT AU GRumee Ifewime g faguft
fofaimed, SausTHed gael PRUATT I FEell &Sl AT &I, FBU
STIDRUT AT Haw 31T ATLRUT 3Tad 3T FEUrdT Jsod.

2.8.8) RYURT FenemT=aT sl (Methods of Motivation Research):
aﬁqﬁ?ITﬁeﬁm

I Ugd b Tl RIRGUIGE]

31) S£¢T U5d (Objective Method):

AT UG e Teiel AfcrRaTeeprel JeTedl Biciet! ST, ST HeRATaT ehge e
3Tfefes, AMIRTE, AMRID, M fORUT Feft ST, ATTEY HATRIRUT e
ISR USRI T IRIATT, 6 S0 JTEhid aad o ITed &
A, ISTERUM UTEd T Uol! e BT aTaRar? fdhaT WaTe ScaTe—a W
P NG BT PRAT? AT PRI

T STV BTl ST, ST Iudl UG TR JT8hie ¥ TRET PHRUATIR
AT e DI IS & TURTe ST,

3 Wehey o (Projective Techniques Method ):

g Udhed T ATIRUT AU SARITATAEY fdhaT BIRYCe e aruRuare a3
3T TETE! hl Pivrear YRRREY 3MRd Il 3l axuINIST aT
YT IUANT Bl < hl PIURT I a1 HIURAT & RIS B
BRI 3T & STV SUITAIST AT THATaT aTIR bell STl DT JTaehrdl
AFIeT, fraRaRull, Sedll, AT Siftierdh! a1 Merr R a1 Taer
T ST,

T Febe AT Yalel FebIR FHTCT AciTel




q) eTeeRTAT ATl (Word Association Test):

MY TaTelT fdhaT SaRhletT drel 96 fel SITdTd, fdhar TTeT o <
e fafay e fEToT aRvIIEST Fiftder S, ST SR SR 976
Ide AR AR Al el S, T Aeebrat HIHRThdl FEsT
YT .

Q) ATFIRET AT (Sentence Completion Test):

ATEBICT Tel aTery feredl ST, off arery 3ol SR, ot quf eud Hifiiciel

3) M quf FHRUATHT AT (Story completion Test):

A ATEeDTeAT AHac M Aificell ST, e MEIdTer Brel IR feret ST, ot
M Ul FRUITAIST T TG bl ST, TR AT Tel HIHRTebel, ST,
EERERIEINSIRES K EINRR

®) IS =ATeA0I (Cartoon Test):

T Iravlt GR ATEHRT AFRIGAT el JuRIaT . ATEHIAT TR B A&HU
IS THTUT BTel BIc feefl ST, 307 i1 T Breidee Hifed! et
ST, TR0 ITIT FATTEd DIUIAT JTHT 3TTR fodR &y 3TTRd il ATadpra
AHRIGT faremReRuft deft 3118 & HEST quRTaT 3T,

4) ferarer e AmEOTt (Theamatice Apperception Test):

A UTEHTAT Hrar fAAY forsy et SITaTd. <7 fawariar ey forfevary wifider
. fFeeardter areRRaT 3t IR ITET NI o ATeHIAT SRR
PRUGRATST fAIferer SURT YISTT HEST Ferfera AT,

) fRieor @ (Observation Techniques):

JIRERUIRT & J8@ dF M. T ATRHIAT WREIAT JobT, Uga! T
RIS ST, FRteror & AFdigR fdhar e ATemTgR det ST, uee
RS PR AT RIS Bl ST NI ATEDT add ATeder
HFRIPAT I RGN 0T ST el AciT. ATED PIUIAT GRlT e
ST 3TTEd AT 3TART A& BT I,

19T g+ fafaer arauft gR Tt STRITRUT Femes HedT I,

e faeRoT e 9 T
RHIEET
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2.90 ITE® [N g FRIVRUT FeMeTier BRdb (CONSUMER
RESEARCH & MOTIVATION RESEARCH)

ATED JTRyvRoT

qied 9, TR, SO | TEedr I @ede d
- G, URU & UTEY . 916 | 9% Bl TRl betl. ATeTed

UEARR  TIRT  UTEd | HIfekT TIeeT Ry 8T e SR,

SHIBEINETCIRVISIA

R, ERET UshaT, TRaT {0 | ATeeh e BT TRl BRAT §

ufepdT, 9 UEDHAT TR | TTEDIA] CIERI G
s STV BT 8T ST 3R QEIPFR 3MIRT RO &T

22T 3R,

& U U HebeurTT N | B b Hifed Fepodl 3RET
T MY IR AT | BT WEDH AT Th T

QYT BIT. 3TE.

TER Aedfhy Aifed! d | IR urEr gde g foaft
GE) AT fowge wifed et | Sarg. Ser. s RS
Hped | . Ia1. ¥, 9, Iu~1 3. | Ufcfhar  3ifium,  aras

s s

aifeedt | foxiiy Jedier SfdeiqT SRET | UTeifie ded MST R
Mot fafdre qed mrafe Eaer | ARemr, aRewr wod T
SO | MeST Pett ST, ST et ST
Jgd

R.90.9 I WeMeM T UTed WeYARIAT Beb (Product Research &
Consumer Research):

v Hee

qTeh W

g hou T ARl
SRECSICIENICESE MG
SR WEBiHl 9]
&T & 3ATed.

T Fhedd Aed T P,
gl T fopelt T Suctse
QST 9 Dl AR
AR Mot PRUT 8T & SR,

I

DIECIRZI ATl g
CITSpATHIOT g eara
hXU[, AId &cef phY{U[, HIdId

ST PHRUT BT I IR,

qr eNeErT UTEdrT
qHEfRIear eNexg,  add
YulTetlar aRRumT FRUR Tedh
Mo, T aRfRerd
STert T HROT BT I Al




I AT & AN
Irull,  TRANUEAIGR el
ST, e QAT fehaT 3Te,

TED GG &0
qeT, FReET § — ggdigr
HeMed Pl SR UD
TG Ufeha 3TTe.

& AT FRTRUS HEY aq

g MO UEHET HAIR,

gaer UfhAdt, AR A

BIERIEEIG] Arfauar
SUUITATST et STl

RS,  3UE, 3FYd, d
o O
PICUIRATST ot ST,

JHTAT

T FeMed  awq STl
qeferg g Sfexrd, fHaa s.
HMGATT FHAY Bl UD

Iy ek QISR
HIMEHTT AT 8lal. T

CTEH FeheUrT e,

.99 ARIeT

I g QA IR RO BT AU HeAEFET i AT 318, IEd g
SUHIRT THT SISUIT BT TEIRLS Rl SIRAAT. UIeT IeuTe SUIaredmia
qIEafIuaTe BRI IR ARIDT ATh Pl S, e fAaRoT Feler w8l
I T [T fIsht HRIar RTetedn fafder coar ared Jifcdt de, sndsanT
MeST RUT T I fIRUT o] TR AT g axor 7ol foraRor 9rf Faness
g

PIU e axd IATGATPRIAT DHedT HTATa! ALl IR, AT Hodl HIeT

fafder foeml fRgRele o/ dr. @Fw a1 A1 ST $oF PRETITRIT
UIEaIUATer SBRT ST TFU AT TTed T JREaT IR0 ARIRT 3R FgUIdT.

YRACT. TTed aTell dTectep eI, BICTos0l d FRIETuu feepfaur armaedesn
SR GIET G e U . fEhlareiarcl SR Aredw
e R oTRTCY. <ITATST felsht g HLMeTely TRST AR,

R.9R AT

q. fIOROT FNY =UN B ? fIGRUT HeeAR qE g IaeThdld ¥
N

2. YRIST GRIe! FET FEURT bRI? RIS] HRID! FeHre ey woe
.

3. YRIOT AR HLMET TRST ATeR < BT,
8. AT HRATE FEUS PRI? FIET HLATET TR T .

e faeRoT e 9 T
RHIEET
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¥
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99,
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93.
99.
4.
9%.
q0.
9c.

aRR.

STTSTET SRR ATl IR<] AT SATRYehelT ITeR Tt b,
SRR SRATeT FEUNT HRI? STMeRTd T SaTe STHT T P,
STTERIT LT IfHeT ATR feuT forar.

SITERIT AT BRI FI.

HTEH NG T8V BT ? HIeTH HNEHT Iedl T HEcd T .

fashggT Hene TUEdho ! Ifer g Had T .

TTEh AL FUIT BT ? TTah AT TR TIT T,

“UTI8h Q:I'Qﬁa:l' +aUlv] HISCbi'CI CJCT"I P, chegl, Eb_\ﬁf d PIc gadd? JTdTed
T HNUT BRI TN AT .

YTEch FLAE AR / TG00 T .
BIEEARNIERIRICRRCA

qTED AIVRUT HLMGT BT bt ST T TIE PRT
& AFUROT FLNEHTET gt TUE Tl
TEh AN T R HRATE T 1ol e HI.
T8 FLATET g IR FLATETH T Teeh .
ofieerTd feur forar.

3T) e AT BRI

) TP LML e

&) ITTTROT FeMe

T) IFTRT e Il

3) TTEdH e

W) STfERT TTeroiie a3
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fershY, Imfiyor g SIRTfae fagur Wene=

MARKETING RESEARCH OF SALES,
RURAL AND GLOBLE
YehRUT HRTAT
3.0 IMW
3.9 YUXAMEgAT
3.} bt Herem
3.3 fIh Fener TR, HE<d, BRI
3.8 ITHOT fqUur fAsTom e FemeraT SuART
3.4 R AFEIT [Iuu FeeTaRar aedte G
3.€  TTET fouumETRe HenemTder “ PRI g 7 ARG Tedh
3.9 SIFTR fuur Semer
3.¢ ST fqur e saegenar
3.8 Hfdaey dared
3.90 IR
3.99 Tareay

3.0 3f&® (OBJECTIVES)

o fIShT AemeTra 312t fameiAT AT RO,

o TShY ferwur g fash SieTat FaTar ATt <UT.

o e w2 orfter ol (STRYS) FeeHTeTad ST vor
o SIFTRIG fAUURT HLEAT e AfecT T,

3.9 SRATEAT (INTRODUCTION)

3TTSTEAT STNTICIIpRUT & IUETcHD JUHEY el bl R0 8 b 3raeS
YA PRI 377e. 3ToTedT bl dc-l @ HFRIDT Jad dactd il
I 0T AT Tt o] fTor SATerr fasht oy Ueh HEwdra B
318, AP IUTCHIT el fIUue FeNETER JoRYS Genee  fasht
ferereur, STTOT fshl STETST Uofeh TRIR RN ST eh 3R], T PRI ] fersht

oY
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A

HId Tt MooT PRTeT AFT. IRT frchy Fener 3Ry Turad.

farshT TeMEAToR fIehigg! TeTe o ATEahIHT AR HRI AN, RIS
SAHDIROT FEMEFTR TROT HIRC.

fequrT HeMeTeT ATgei FYUT HfeeT el bt PRIET AT, DRV ATaehedl
TR, ST - ﬁaél, I FAd SSeld IR, IRIIST ATed AL
SITEILhIT HIRACT. IT IR T fIshT e FaUrT S < NIRRT T,

3.3 foehY HeMe T (SALES RESEARCH)

farsht Semer 2 fauur HenemTel U T SIRAT 3712, AT JLAEH IARATT
faaxor @, SifeRra, ufrs, fashir vmmor, famiar Fict, 5. gedmr aHaeT
BT,

“fersht Siene Feurel e Reerciiciier aw fashielt fheret, faisht geirer sror, feight
3feTST, WTfre faehier GegmToe, fdshd g HegRerr=ar HrIfe JegaTd= 3for
farsht @ 3. Tcaia TEARR AT 3T U 81

“Systematic study of issues like current value and volume of sales
potentials sales forecasting, sales territory evaluation measurement of
salesman’s work performance and sales expenditure”

fach! G oTRUSHIST Tchredl Aaelld AT g Hidcqd ek 3T
peT ST,

“fesht g TEUNT aRq F AT {4 BRI HRUGT JUITAT | Hifsparar
3TRIRT R0 BT

AT faIghT HeMeTos HUUl ITSIRYS TSt bR el STSTRIHeT HfcRUeer
THIERUT PRAT AT, ATBDIeT feUdosred e faavur _am I, i
ANTUITETY SOTRUS Hed aR<al YRAoT el Jal a1 R RS 7
ATdcilehla, oS HIh™T, feeheT SalT A, fashiensia faferer Sreder SR AT,

3.3 faehY WeMeMTR TRYT, H8<d, BRI (NEED / IMPORTANCE
| MERITS OF SALES RESEARCH)

9) FERerddia fIheT Ha T afdIHel| o TiET SN 8o g fJiyor
T,

Q) fadht are / T IraR uRumT FRUITAT TehHiTT e oY,
3) fspar giear SraueTl SRaul HRIdT B QM.




8) el T AT av] PRI Frafeft ffarer AT efeor,

Y) TRRIP AR, a¥q TR, [Har TEhigar fGhramc! JIeHT TR
YT

&) A R frehT I Arfua e,

)  fashel, HEAEe ATr BRY G T8Td FEULT <ATedT I FedHa v,
¢) fosht faemrrear erfaR ferisor Saur,

Q) fashearedT Brafe BRI PO [G%ITUT R,

90) fshel TEIRRT T HIIFERIETET NI BN T T JISTT TR,

3.3.9 forshY WenerT=i 2TH (Scope of Sales Research):
frshY Hemer

| |
3 ' '
frooft \enes fafep ferswor fershr sigToT
v v v

3ref. sgrRET frawomeaT agdr  9) 3ref- T - ARw

v ' '

BRI 9) Aef¥rE Q) HEW - TReIT
v ) T '

afdre 3) UIEHP 3) 3ISETT T BRIGATSAT
! U

g5 %) STTST ATAT 9. U9 ggd
! 3. fersh sierer

TRIT 3. UTEHa TRl

Y. IISTRICIST f&v T Ugal

foreht FeirerT &F JarTare T SR e STRUS Felve, fshr o g
frshiaT ARSIl SIS AT TGN TR BHo ISR el ATET
T feepTeHe JeMTa et ST, fiishl HeMerTea eaTdaT 3T Yalet ST
T T3,

farghT FemerT f& Ueb JemjciTelt SATTOT faReel TepedT JATeet. AT
(9) ITOTRYS F2Mer

fashr, mferor g SmTfores fomorT
RHIEET
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T4

() INTRYS fseryor

(3) TRTRYS ST AT HebeUTaT FAER 3T JSIeToHT0T
3.3.2 99U (fergofY) WeMed (Market Research):

fauoly FeoneTa AfeT IOTRUS e, FTRI T faamr fasyor oy, fagofy
THRTEpRUT faisor affor Tuefcres qRRer qoraRur &o- AFU-gRasT
SIS e 3R B0y 81,

T fIuur Femer g fauol Femerd & SIFel Ieed R 31ed. § TUT &I,
fquor  Geedrd  dqUi e gumelrer  epr gl @) faooft
HeMeTd. SRfdeiean/Hfiad dhetedT TNTRUSH I FATd Teamar 3NATT Bl
ST, fIaURT HererT faRe Heheu T JIRI TgTaT Ueh | =80T fquft HemerT
g

feofl FememTT ggaRRue FREd FeledT IRRUSHIT I8, TI&E a7
fererirelt |qut w7l e et e fA%ITUT et ST, TGN Fafe SIRYS]
QYT AT, AT TROITAR FIHTHBROT o faighial STauST TR AT,
TTgehTedT TS - faSITHTU, IS g5l BHRUT AT BIT. 5. IS HesdTd.

3.3.3 fOoft WeMemr RIS (Advantages of market research):

9. YIOTRUSHT ATfEY (Information About Market): faooft FemerTeR
TEHT WRAAT qadt ofor Feft JeEe AR Suetew &l
JITRYUS et TaT, RIS JTeTe Ha Alfed! Sucted ald.

2. fsfY 3iQTST (Sales Forecasting): fauufl SoemgR Jfasu@rei
I TTEeT TBoT SISl ch BT Jal. TR T YFTIc T UTedh, fohedies
TR Tegeral Fgol ATfac Sucted ald.

3. SUCY WIYHET dm9X (Resource Allocation): fauuft HemegR
TGS ISy ATIHTET BT UG dTIR FRIET, DIVAT IR ar
IR FHRIAT JTaEeT AeoT HIfed | SucTeds . e DUiIell AT TGl
fershT gt e A,

g, goRUSTT fRaR T #R0(Decide Size of Market):-  faguft
MGG FTSTRUS e JFOT STIOr fIRIE arsRUSHleT qRasT sl
HIfEcl Iueted Bl A TESl Ugd - JIRUSHT PR T R
RT3t R Y. SAIOT AR STaur SR T,




y. fashr @rer fif¥a @O (Fix Sales Quotas): faUult FaMerTER Ud®H
faspearer faht Iedar dler Ffdd g <dr A d9 fasheard
HIIETT TR ITeT Al

g Rool fem(Market Share): fauol enemTes des gg TqeD
HfEci SATIOT ATSIRIC el fevT ATdEerdl HTfedT WeSl SucTed! Eld. TR
AT 37T ST STRIAT I,

3.3.8 forshr frwor (Sales Analysis):

faehY Femem T fadht fIavor ® oee Tu Q1Y aTdRer SITATd. A Heeld
qreeprat JRTU o faghT PIEe R S et Sl faght feyume
SOIRYSTIS 3MMUell dlhe d HHGIRguT, e, Sy / 3foEr (SWOT) emerar
Jdra.

faghT foeIwor SPIAI Tel RhN o faghT PRl elgd T
STRUSH IS BRIFTITET 3T Rl AT, T SRfdeler fasht Ife® T FeefaT
SATEY SATeled! Ife® ATcilet fI=ITur Geiel HehIR et ST,

q) uTef3re forshY fr3wuT (Territory Sales Analysis):

AT UgTEd F2ATED Uep fATRIE T f21eh qTSIRUST ISl dcHTebTei g “ciepTeil
farghTa et e I & BHpa IISTRUS MY i feeblcred JeaH T
A,

ST AR JISTRUSHER fshiet Reerell ST FHTETehIRe 3778, T SRS oTel
g DT Ife® AL PRI GO JRIT el ST, TR S SRFATE DR
farsht 31T, T geter dhet ST febaT 31fRreh THTUMER SHTfeRTeT domT fashl ardieTat
ST et ST, JTSHTOT falgh fa o et STaur 3R AT,

R) TRRITAR fsht frwor (Sales Analysis by Product):

ST HU=AT fAfeer Tepredr ave] a Harl! fasht i ST 3FeIT U=
IEIIR fehl fluur RO SuGeh SR, AT GG ST ¥, Al feeht
3T YAV &1, e Bira AT < Qg drear I, ATes ST e
el FRTU ST 3778 & ST He AT JAfereh 3178 T Iv] & AT A Te”
T8I Shfore] e A,

BRIGIOR & diedrdie aqd el o ®RUl PRal Id. afidxul Pedrges
PRIGHR IR FITRUSER A&l ST ATl el ITTRUSDHS Gerel Rl .
A AT AT SRIAT AT g ARG AT {107 BT 8T 2T Bl

fashr, mferor g SmTfores fomorT
RHIEET
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3) ITEHITAR frsht fr#IwoT (Sales Analysis by customers):

fersht HemerTe dTeepTel HTfed Mel defl ST g AR ShITe faight fssor
RO Y ST, I ATl Vel GasRIAR Arge! - fael, Ao,
BT, foliT, ST, enf seare) Sad foshl fIIwur S_or Ay STy, F U8 Fdd
HISYT YHTUITER TRET RN, TR 18] Sl Adt. TR & HT YT&DT G0N

¥) STTLTedT THTUTHR st fr4wur (Sales Analysis by Order size):

AT Ugaila A& Ubrd dod Aiafdeiedl JeeedT SFHIER faehl fassor
el ST, Mo 3TTaeT elrdT T g dlefraet e erar Ial. ahd =GR
31T HAT (AT R . F UTeeh HNST / JATEH 37T AT Sl AR
JTeT Pfad HRAT AT T §AR TS ATEHIMT RISUATT A, AT fFITumas Ui
ISTRICH T e fars SRfar A, fasha g Hegeer™ e & Mfderd
BT AT, FAfTE R9RTI el feisht g et A, febaT arafera .

3.3.Y fashY 3ieToT (Sales Forecasting):

3T ANUIYE I Ugciies d HISAT HHIUIERIST I<UTe TGl
Afgepletl b AT DI TaTD 3. ATPRIT oblet
I faghtem Bet feremRId Sidet S, ffere dosell ey SRfdeted
febefiereRy fonett fsht Bt & SRfavr 8.

IS g faght FRIS Riar 1em fasht il TRST A, I UaT
RO Bl$et T SIS BT ST, T YHTUITT IS S6T det ST, fdbar
JIOTRUSIR AT 3T A, JTPRIAT 3D TChiaT IURT PRIAT ARTAl. ST
HHRIGAT, I T ARTHRT GIROT AT,

fadht T o HRUITEIST fafder T=m=m 9o delT ST, ST U9 ggdl,
a9 ITEehTal STUET Yl ST SIOTRUS el BT Scare Ul 31Ted.

IRIeT T TeepTaT Blosoigdd TGAIAR faR o el fawisur g fasht Hemer
el ST,

fIehY 3T & fIhl HenemTara U 9nT o178, fasht 3ieTST &7 YT Brosrire!
FRAT AL, TAD IUTGH 31T THR fIeht ETT e el IR, BIROT
ST HASHTRITST fIshi=T 3IGToT SRIUT 3TTeredd 3R, ATRIART ST el
I TS Il SfaTST e Jelet aufl upur faselt faght glget ara 3iaTS
el feh! FeAEFTER BT AT, THRAT ITRUS IS UL TRy, el
3NTCIedT TRl ¥, STSRUSTIeT 9, YHur AMUI-YRIST ATcilel Seefim
3T, HATUAT IUTEHT IS FERUIT & AT YT&eDIaR BIUTRT YRUITH, Tgebiear




Y, ther, EVaredT giepHIdIer gae 3fen fafdy gewier Hiosigde fear
o] fshl SIETST &ch pefl STl fasht Sfarel GegmHes U fsheara
EEICIEASINRIERIGNERISICIE

3.3.¢ ffY Sigror WeMeMd #W&w  (Needs/importance of Sales
forecasting Research):

9. YfrsaTehier fsht 3ieToT @b WY (forecasting for future’s sales):
fasht HeNeER FeRerdiia g Jadreriiel f[ah! B AfsImiiie
fashiam 3feTST @”h dell Tl fIhl 3G & SrcudpaNIe! fdar
SePTeTad! HRAT h el ST

R. av< frrATHTSRaT fasht 3iToT ST (Sales forecasting for product
planning): fIhl 3ETST @R XUl 3D NI, fdghrar el IR
TS UM ATl Ife® SRGT IR ISHT IRAU eI
3. fghicieT YSSART SETEER 3etel e HT bR SIUF oy
e 3R

3. frshY g€ S/UT (strategies for sales promotion): sl g&t Tl
URUHBRBAT SV SUIRAST § TR S/que FGUATT faghl HeMeT
EECICIKIEEACNICRE

g. ffg IoRUS oneor (Explore export market): IEEARSELRIERGI
T T FTRUGT RSN IeT STSTRUST SMEIUT g fRAfcliem HieT areaur &
e fIehY HemeTer 3few 3.

. fshr frwrme FeTHAGT RO (evaluation of salesman): fdghT
FATEATT  SUART  IMUeAT  IUGATd! Bl 3Rfelell  [MWTaRfdshT,
PIATTLITIR fashl, T8 YSRIAR fdshl, 8. TcHET IRUMHRIT AR
PRUIIAIST el ST, AR el fmrer Heommae fasht Fenesr
el ST

ofreerTe fehl HemerT &T fauufiear fafder gRumET & STEUSTET AR 3R,
IR fdehrell Ife® SRGT Qrey e A, T SIS fshl Fae, fhr
gl T, SR, BT q fheeles TR g, HRUr et Figeht
PRUGRITST ScaTal Tefcl 1o BT Aeire. oo fehl Hememrer Hewe fququmT
HMEATT SFIITERUT 3TTed 3T T8I Jsel.

3.3.0 foehY SieTor WemeMT=AT UeadY / 9 (Methods or techniques of
sales forecasting):

9. PRIBRI HSH Hd Jead Jury method/ executive opinion method.

Q. fashrerhl 1@t yeed sales force estimates method

fashr, mferor g SmTfores fomorT
RHIEET
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¢R

3. W e HeTor gead Survey of buying intention method.

. fooufY fg=r yegd Market share method.

AT R TS g AT 3 Gedd! 3TTed. el AR Iy
greet 31T Uep febaT 3ieh qeeiaT dToR & fehilcl TRl TR &hvn e,

3. UIfyur fauue fysomaed WememTT SUANT (USE  of
RESEARCH IN RURAL MARKETING MIX)

AR AT TTTRUCIRISRT fARgRetedT FauT faeaRIe HiMifeies aRemmTer
AT ITRUST AR TS, “WIRT 39T WSITTEY I8l 3 FgUIdTel.
I 3 HRAT RTEUITAT TPVl ADHAEIUDT §¢ % b WS &I,
(SFRTOFT 2099) €, 80,¢§09 WS TR 3MMed. FEUNTd 3/8 AThaedT
WAL &, TAeh ST AN L, DUST F e TRl guf
PO HRIAT A HIS G, FEN, fBRI0T ATefe g 3Ted. WX, PR
YETagT & W fAUu e geiféid el @ s Sfoaydes oel fetel
ST AT AT, AT AT AR AISAT FHIVTER fAuvFr=aT Felt Suciey
SR ALY HAE B0 IRoTe 3ATed. gTes WA fuur Jeme f& uep
T TTAT 0T et A

IR T STl ST g . TIH0T HTciel Seuiaeyl g HagrdeH
33N, Telfdedd o], TIR PUS, WY, TPHed, PR, JUD, AT, U,
ST STefl, 3. IRall AFTUN didetel! g .

IToT 3R TEUIT AT T, “3ITST O WRATT ATRHUT MRS &l ST arer
JET JIRAT BSer”

3.8.9 ITfRyUT SToTRUSTT Afdre (Features Role Of Indian Rural Markets):

AR RS & I AFTHEY et 3T I, 9) aad JNRUS R)
THOT OTRYS. & frmoft eAlesivear, Jimferd & TR SIMeRid 31Te. I
AR fARTOft #8URT ellepid IeuwT e 3G Alpaedn Faffad 318, gk
SHUARY ATAAT fAhRT Helel ATal AIedT YHIUMeR 3TN RIhIanvur el
RN, cliere Jied ey QAT SRET crefiel 37ef egaver 9l Ieuar
ST 3ATe. AT AT SITRUSET A2 YTevy Hewdra TTed.

37) UTRYT A8 ATfEaT (The Information of Rural Consumers):

9) AT (Rural & Urban Population):

2099 T FTUUAR IRARE! TPHUT ATBEEIT 99 PICT 3G AT
63.3 PICI el TN T IBATT TR AR 30.9 PICT ADEEAT 37T,



T §¢.C8 % T T 39.95 % &R APEEIT 3T, HFfeT 001 ALY Wﬁ”ﬂ@%w
BT FANDBATIT 20.¢9 % BIT T AT 20117 d1GT 39.9€% Felelt
fegT A

Q) &% (Rural & urban Area):

2099 TT TFUUTHR IRAT 9 34 &R Bl R §,80, &9 WST 377ed.
Ao ARG YU &5 HISAT THIUMER WA R g o faRgReted]
T 3TE.

3) IITIER ( Age wise Distribution):
AT T TTTTEAeT eAepeieeaT & et ST fRerelt R 3.
94 JIGTeAleT - 3%

94 T go R - §0%

oIS - 0.¢%

AT ATHT JAII AT 0% b & TU J Ule IRET vl o
qThe IR Tl HIST UTEhe] 3ATe. BTl YU STSTRUSTAT ST H& STER
3TTe. 3 g Ia.

¥) HATERCT (literacy level):

ITIHOT ATTHST ATERTET &R TG g Il T 2099 T TOUAR FYOT
HRCITcieT FIERT™T & 98 % TG JTHOT ARIFET &R $C.0 % T §¢.% %
qIGeTell fagT AT, I AT YTEDHES ST 8l g fafder e
T g AT aTeelet! g A, ITHIOT HRTIC ST Argeidl HFRIbT @
T aetetel fadg AT, TS AU AT TeNERT dTe fevia.

4) ST AT (Rural Income pattern):

Rl el TGEEY AAlebid IA—TTal HTE FEUISl QAciT SR 81 & Pt areft
G IUNMGA Ia—~T fHosdl. AHIUT HATITCIeT € 0% Alep PHEATHE Jefetel
3G I ST~ & P IUIEAR cie] 3. AMHos qa d Hisdel!
U B TR JATERIT 3R, AT YIRUIT [0 TR STeialT o I,
IHOT QAlepiar ISV, ARPHID BRIHH, TP, MM TYaT o & T
SR ATERI SR

&) TTFHYT §=1<T ( Rural Saving):

HfThSIcT DIOMEY ISP debT g HSDHRI §<p, TAUGAT JiwiT ATHUT HRTIT
STIT fARTR el 378, IR ATFAOT ST Searic B HHI THIUITER R,
ST JHIUIS Qerielle, TpRaR, SR, LTI elid gad el T JHT0M

¢
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¥

TR0 JRTICT &< el ST ATel <o JTHUT SIOTRUS I e Gavieqet SRgT
YTEPURANT ST FTTRUS PRI e HelT 377,

9) Sa=T 9¥ef: ( Lifestyles)

RATCl e ITE0T Alepreit Siiaeletl & AEUH deerd 3Te. o AL cllbrar
PR B0 CINTeT 318, Tes TN HRTIS YTEDUITT T RV aTcetet!
ST . THOT Areprer eV gl 378, PRU A dleeiel Sed—,
QTR TR, fASIITT H8RhIC - cfotcaior, Hldlsdl, Se-c 3. J1Tfor I7feor
ATTI ATGeTel] SETSTT. 3. Job ITTRUS fARTRIRT a1 fageT i,

T feremer ITfAr Yreehrer e, TREAT JERIHT0N DR, Siia Tgal, Tl
LY gt BT 3TTe. Ufeh T & Therridel AT ATl aTcetel! g AT,

) JTfHOT YRTTer ARTOfER Afg (The Information of Rural Demand):

9) HRTOTRr ST (Composition of Rural Demand):

ITHIOT ARTIT SfeThS 37T €T AIGT SR dReT ARTUHEY aTS FTetel! .
9%%0 %9 HEY ¥ 0,000 BICHT AN BIcT T AgT FF R000-09 HEY ¥
80,000 PICIGAT I Fietel! G A, AT SHeTEaeTeh ¥, e T
fRETR 9 frepTy B1eT 3TTE . 3TS[ 3fTeb el Suetee] ATed.

?) AFTfi<Hie I8¢ (Change in Demand):

AT TN ATEHTAT IReT AT 98T 81 3Me. Tl SHaTaedd
TN ATEHEY e TaTeI axeal axay| ¥R TSd 3Te I&T. TYAULT, 27,
[T, f. &Y, AeRAR—IS, MdTge S0 I STl

3) FI-ISRTRIEAT et (New Employment Opportunities):

FHI AT MY f[IehT IT A1 i TRT IRDpR T YR 31d
G IS, PRIST o PoT 3R, ITT. SAER ISR AT, GITeT
ISR ST, FTH0T U= TRRISATR J1SMT, $IART 3TaT JIorT 3.

AT IS 3Te TN AT JISRTIRTEAT HeT IUT Bl A8, TS AT
fOIRETR BT fgeT A,

¥) &Ra il (Green Revolution):

T ALY 4R g0 AR HISAT FHIUMER BRA hich! Fell. Pl &5 e,
T Tl JUTTe T aTcel. JTHUT HRIIG STeTRies AT G0 ST




AR Ul I ATTell. AT Adeh=aToTdes U ATl AT Tl ATeehroirt
IR TNET PRUTTET ShAh Tl STTRUSHT fIhT G STell 3 g A

4) SFSIR[AT (Growing Awareness):

3ffeters AT ATeehiel TRET U gaciel! g Al TRaIeAT % g Af-ed]
IR T TRET 7L 1@ BN g A, BROT AISAT T ST TiHom
AR SR 81 318, a9 fC. <8l exIe A SMes IR sTeres
THOT ATTcHeT YTEDHTHEY ave] TNaT STee SIS BITHT TG0 Adl. T
TTIHOT STSTRUS HE WREFAT aRq & Al v i1 FelT fogT A,

&) WIERASTET SR (Growing literacy rate):

TRATA ATeRTaT &R Aqd dled 3ed. JTH0T g &St Rl ATeRcedT
IO dT¢ Bl 318, HRUT INGRA 3MGcter $erfores eRor, ureifis a
qTEAHD RIGUIRATST et SO ARy 9, Tes ITIH0T HRTIC el HTaRTd
Y0 ST fORET A, e A ST STSTRUSHER AFTUM dTact. FTHor
SRS fIdR 81 37T

9) STSTRUSH HA2T (Marketing Efforts):

PIEI AISAT HU=ITT ST TTHIUT TOTRUSHED T BT Al SToTRUS f+Hfor
PRI 318 ST, fergeer fotee fof. auirel o1, Mexs, didivet, 3. a1 uwamt
TTEOT IRTICHT ATEHIT MBI RO AT FaTd M T PxId TR,

¢) IcU~ (Income of Rural People):

3FTep YU QERT WRTICH ST cllebrd e dTael JATedl. 3 WST A& AN
ARTI STexT AT BUicR Bl 3R Jeflel Scr e~ drea T8, e
ITFE0T ATEDTT TRET Qe aTe e

]) <18t RO (Urban influence):

AT AT SAlebredT JIEUHFTR g Shamdiefiar st JRTcilel elieprar
qiRuIe B 3Te. R ST, . <& g Hiarser dxepciigo THI0T AT gl
ST A0 STSTRUST AT AFUT aTee 31Te. 0T 00T TeRIT ST
AP g AT PRI RIS Tl BV, SHe2lel! Jaetd 3AT8. AT
YTIOT AT ATEHUINTT AT AT g1 37T,

90) SMTHHRT WA (Government Effort):

TTFROT TRTTT forhRT BI0T eI 9MTEhRT TARTAR {9 T hel ST 3778,

fashr, mferor g SmTfores fomorT
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q) Pl &ETciet fafde sFTer=aT=aT SMERYd i are .

Q) IHUT TIRRISTIR ATaTdT FEU[T SIIERN STe= <o,

3) ISR T ISR ST - fob ST R AT Jaebi=T a1 900
faT ASiTRT IUTeY BIgal. 31t AT IS0,

) P Dol A PO TEUNT ATbITEl WRET &HAT dleet. AT TP

IR STRIC.

Y) AR T BRIGHIT TN AT SHUERUITIT AlS AT, T
TTfAT SrfeIaoraT fAdT 8IS, .

319N TR g I I IRBN ST YAUNR T fuumE=ar 3me deft
JYclsg hod é?‘f@ﬂl&d. IIIES! é ﬁw:rmﬁu:r hXU[ IR Jlad.

3.%.2 TIfYor fuuETehter sreavfY 7 smee™ (Problems of Rural Markets):

SUNGET T AR FIRT AT FRRUSHEY RS Foe TIRE] BI0TRITST
P ST MR S AR, T fAqusra Jom=am fafaer srewofir
I IR T famroft ever Aget. < fafde srmesrrel =@t gelter s
AT Al

31) ¥iferep fraRor yuTTel<iier sre=@viY (Difficulties in the physical delivery

system)

XTeile] BehTHERN JTIHUT fqqUedaeerd Sreaull fagg AT,

9) aTE<ehIeT U1 (Problem of Transport):

affeteps I=ITe AT FebR GRS ARIEl SuTedrdT AU AT Silelel!
el TR A ool | areehredr HdT FHIEMDRS AR, SFI &l
R Y ET A WA NG Mebetcd] ATeld. JTHI0T HRI JTarATed e
RETET GET AT ST feieh e Veroi! IRURFTA Serrst, SToft v SudiT
SRIAT SARTCT. TS o, UAT T BIl,  ATHUT SISTRYSET fdeb_T 81t Te.

Q) HSITUAIiIeT 3rSAUT (Problem of Communication):

rIur TeeherT &1 HISAT FHIUNTER AT SMTed. e R JTIH0T SRTI
faferey Termfiep Traiferd AT 3MTed. AT BRUTHw JTHI0T Jreehiefl fBFor B,
T [T, SRR RUT, fAgpoR HaT <Ur R T SMeMRAS 3772, UuT
3ffefers AR JHIU dIeed™ d Heu-redT &=1d e g fafde e
eI 3rSaull HHT HTieT IMM_d. AERe I UG (ST9He) JaT STTe




BT STCITART TS 9T & Tep AIST STrSTulY 3YToTar AT 9T fuur &
fIRIR BRI SUEd A=

IO AT ST, UIE g Al HaT AR THION SUTed T8N, T
MUY T SR AERT T SUTEHTN FUdh AT A ATer.

3) MEME SUAET (Availability of Godowns)

SISl TMHUT AN aedT MaMEl JUeTeddr ATeNd. ST JhRed]
R AU Ul AU BT, AT TR SeUTENT aRefel STela
Tl ifciep faaRumaTdt Mem, Ricie Sucted 39Ul JATaRge 3fTed. T
feIqURT eheT ATSaUTeh TEUET dTedehrdl HHT AISTau TR 8.

) IGRATIT ARGl T9IRIT (Problems of Management):

q) faferer faaRoT Hueli<iiar sre=oll (Difficulties in various delivery

systems):

THIOT ARTIT Qe feRoT HorTed! Suger ATEld. fafder gomel Suctey srfed™
TR fPRAUT Saur IESTHAT, TART 1 e 8ia ATerd. faeqa fad=or
TUTTetaR 0T ST 0T 0T 97T Bt T8, T faeRor @ a1feres
YT INICAT AT Rl I ATel. el fIaRor ARIDIgR faaRer a=or
ITFHOT STSHHT T B AT,

R) YT =Y §P BTGV &I ATEIT (Unble to move own stores):

rET RTIT SeUTEehIAT Fe T2l bl SR & 13U e BHISUI b
BId ATl DT G D AT, TR R RO IR BIUR AR, WiSactt
G T IU—T IiedT Hed I9d ATeld.

3) HEITATAT AHWT (problems of intermediary):

0T SITRUGT &N ASAT THIVIER IUTEHIIT FaTeR Jfaeigd SR, T
fIepITR T <07 HERIHT 9T BIT AN, TG YT RTTciler Feaweer et
HEIRRATER AT ST, AT HTDHIT doveR AT Jueted BT ATal.

%) fershar yToT Y (Low sales volume):

ITHOT AATTCiTeT AU &1 3fcd JHIUI g EHT TrodTel SAd. JRTUM ST
ITEhTeAT JeU~TaR JTERIT 3R, Mo fhReples Gebi-aRIT fishl a HRTOft
IFEY FHGT AU 3FSYUl AT, 3FIeh AT el agHR AU T,
TS IR, SRS 10T HHT0T TGk, JATGIeT BIet ATar.

fashr, mferor g SmTfores fomorT
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4) 31T HTUITS ST [ar (A small amount of banking services):

YRATA T JTHUT YRS 3ToTa! ST 31eT THTUNT SfdhT JdT IUctel 8ldTd.
TS IUTGHIT bR ITYRIST Bl ATEN. TS [Reples SRy, T oddh

STARY T ST HaT JUTee 81 ATel. AT AEdHids Credit Card TN
%) fersht caavuTcIeT 3rsavlY (Difficulties of sales management):

IIHOT 9T aR] & Al fashl OIS faehd TR AT, DRUT il
IO AFTIT I RO 3fTaee el febar Tertfviep qfaRumell o Sosgs et
eI, febar T TP AT AT FE. I AR 9RI e b
PO RGN SR, T I<UTeehi~T ATFHOT AT fefh! eReeiTaTe 3ep

TSI I
¥) feshiar g€t @ WATUeT 3rS=vT (Difficulties in sales growth and

communication):

ITFHOT ATED T HISAT YHIUMER STFATET 31T, ATeRerer FHI0T SHHT 31Te. Ifayor
ARG T Traford TmfAe T 3fe. aRia eifords AMINIG [AdRT SiTetal
AT o fiagel @ FenuHra sreuol AT, 3ifdins Mgt - gevrie
GIET IJuCTed Bl SR -1 SYSIT HINT & Uep HIST STV e, qHd Dblel
IR, T IRURTI GBI g al0R 8l 3RIed AT J1eep A qreofy
IR ITOR BRI T8, IaT. RYefde Wugredy ¥, P AU del, FTe0r
g.

PSS STIfRRTT ATeaHid BHORAT TR, a9 U g HAfsH, AR
mﬁww@lﬁﬁﬂ@ﬁ Ao AT A g Qi fasht Bl Areia.

RISt ST IR AP R Bal, d IRURT, &, I, "-Rid 3T,
TEHTT 3T, JEVIHM, IR, seert Siiaddiel, WRad 37 YT §.
3fTep PRUNHT YA HAT fqurT faeaRM™ed srequft AdTd. Ao IR
IHOT AT AIGAT FHIUITER ATeeher] foRgReTalT SRIeT a‘?fﬁﬂvﬁw&‘ima
fOdR BroaTd sl A ormed.

3.%.3 TIf¥HoT FIOTRUST U HemeATa A< (Importance of Marketing

Research in Rural Marketing):

R fIUU FA0IC T Wb HEware 3T F8URT UTHUT JISIRYST 81, HRA
arefegaee €1 YU Pt &ATeR JATeTRa T8, WX AT ISRy fder
fRETR STeTetT ATEld. JRTeT i < UTer S2TeTeiiet TSI %o ITHoT faqurrar
frepTe I fRgT Y. BIRUT AR ATHUT SFTRUST HIST 3G AT 31eh
el g JATeE™ 3ATed. o Yaiel JedTao ST B Asal.




9) 0% WS ANBEEIT 000 Y& FHHT 3R,
Q) TTET AR ¢ 3 % oAl &, T HFTUR erey ARt ofiF ue 31re.

3) IO SFCe I SRR 3R, AT YT BT, RIhRI Hed,
3FE, fohaT Faerclt AT Hoo fadur &=TaR gk 8rar.

8)  ITIHOT AAITCier TTeui acelt AFl ¥ 84000 PIcT JATed.

4) TIRUT U ARG WS! At A= SiiSetei! TTad.

&) HIEOT AT AR ¢ o PDICT HlaTgel P AT

TR ISRV HRRT FTHOT U Fieam F=mvmeR wre samT g
Freo JTHUT FAUUATT fAUURT e et Jelel JHTUN T Rl gel.

9) HTfEel T FHATAT ¥hIS (Explore problems & Prospects):

U eMETER T TRTIC T FHEAT & Hifecd Hepet Bl Jsel. aR<rel
it JurerT, |, febet, STguft 3. aTad fYur SeeTER FEET S Hell
ISl T TG AT IRAT I, T fIuu Fenerar fIeRor, g&,
I 3. 919d Hifedl ModT dxal Jsel. TV YT Al $eu—,
REVHMI 916 Sledrde fUUMTaR BRI YR Elser? I 3TIRT fuur
MGG hRAT A, TSI fAUUT HLETEIR I SIAUSar Uik &
STREANT 3TRITH BRI T,

) ER?[\@H’ (Product area):

Uehel ST ] TERT g HTHUT JTIRUCHER <ATeTc] PrI? el ST el Iail.
i IR “BI” SRLT T[T TPRIR ST, vt , fbAe 3. TR faciq
3YTEd. TITHRICT fAUUF NG Hed PR, TR Pblal aal Rl Beh JTH0T
TR 3. Iel. IR T, d1. 9o, g, v J1Hur areshi ands,
e, I, AT § B BT o/, e oo dareEer @
qrgferg 3. T G aTg AT,

3) Yife faaRoT &= (Physical Distribution area):

faqUeT FemEATER AIHOT AR aq faeRur ARadiciel Faer st
fIqRUTIST T dEqe Al I FRU, FRUN $UHIGR v
YRISATRRICT T8 WS UTSIAW, S Bl BTG SATIRY T8, AT Hae e
R RIS qREST R, ATBRIT MM & aTede ATeTe Sueteed
PR, 3. QALY HAMGT HRAT Jsel. T AT HU=aT Ueps A I AT

fashr, mferor g SmTfores fomorT
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Ro

UepTel SETHE TTMH0T HRTTC Aige e Asel. CUTes ST Jad slgel AT A1
Jo5aR YRIIT FHTUTER HTATAT YREST 8ISl TaTeT HET hRall .

8) fraRoT SR & (Channel management Area):

fAUurT SeMEATER AT IR RIS ATeT Agel. WA AT aveqet
Aol qRgeT, fbAe &S, 3. o R ded A fAoRuT qrger fHas
PRUNATS! fATUI T He BHeel. T HERLAT AT, T DL, ae
YRAVIRITST ATFTURT I8 3. TcHial fdaR AMEAER Pbell Sigel. 3ffofds
IO AR T IATEeh & ARG 3fieh aefel YRaal / faght oy |rdt
fehReples ATARY T UICHTE &l TN, el oT8 T8 M o
FRUINATS! FAfAIOR Ted PRI, AT Ufreqor o, dol SUTed Ho QU
ST & SR GEAIS IucTed B i, 3. AT ALY [{Uur ey g
31Te.

4) fershigar &1 (Sales Promotion area):

JfcrerT ggaefR T el fAuue HemeFeR veaer fdhar srveerur faght
ATIBRIAT T QNEIT AT, ST AT fIshl, STfRRTT doier Toifed 9,
I TST fsheieT Rrepardr Act. Terf+res ATARIATAR bl eruarare
Tf3eToT SOT, ITFOT ferehaTi=T STRTIRG Ry, TR 3MMfies, JTfdaR M=
<O, 3. HARTHT ITFHOT TRTCie forshier & faRaRia deaT A, rasiaT fagur
M Hed PId IR

§) ATETH & (Media Mix):

ITFHOT WRTTC et ANBIHRIT SfRRIAER MeduaRITS fafder Aresrar SuinT i
). f& Arerm Hasuare SR fquur Fones dRid 3RTd. 3T, SToTRUSHEY
IS BloSHT STgUT, ST, A, difes) fehie, sl fedie, Wiildgr, REucgR
STTRRTE ROY, fAUurT FeMeMTeR 1T ATeq =T fHa< evdT 3T, TTHOT FIoTRTT
PIVHIVIT TTLIHER ST Il T ATEHMT BT HeaT s & U
HMEHTGR SR A,

9) STSTIRUS &5 (Marketing Area):

R AT JITRYST &I fAgRetedT & eI 3Ted. e a1 STRId e
AR g GECIAUUT Qe AR BNV TS, fAUUE HeATEHTER 30
qifor fauuET fafder geredr smeR foEsT / qHriieRy BRar Ad. a9
RIS, STartrer SRIGUIRATST fqur Sene Had e 3Rd. TTHUT THRITeHRom
UM B, Al @leflel &4, AGHICTRT IdTEepdT,  AdD=gra
PRIETT, 3. M IR BT THRThRUTATST e Aed held 3R,




GG STaUe SRICT T, FeU Ao Hames T SroRuSHed
A& HRY PRI 3.

3.8.% TIUT ORUSHEY fyuue WeMeMd W8 (Importance of

Marketing Research in Rural Market):

q)  ATHOT ATEDT TR SAToRI0T

Q) TRICeT et 2reror

3) SISTRIiCT 3TN Uleh TR bR,

¥) TR feepT BV STau™ 7RI,

Q) IR FURNHROT Ho-T ATEHII qIgar.

&) - TSGR ¥ & e YRaaT .

) fuUETcieT SueTesr ATerT AT GAITH dToR 0T

¢) fafder v JISHT BRIV g AT <0

Q) T &  ATSITeIT ciafeTI=T YRISI0T T HTeTiéich o SR,

90) TTEHMT P, g JoIT BHT AT IUeae Ho- QU 3. fafder MRS
AU e T YR R HemT BRI did 3Tad.

3..4 YR TIfYor fque RGPS SURRISHAT (Remedies for

Development of Rural Markets):

31T ARSI AT 9o gishar & Goecia g Tepde ATéld. T fagRetedn
IO A ST TSIV IcUEH I fhveplos ATITIRTAR 3RIITT
Tfor fAUUATT areres FHTUr BTG, U |atT Ud g U HeneTgR
T 3rSIUTIaR ITATIISHT MEITAR YRR ITHOT fqur & faerT, foReaR
B> TTR0T TRTFT HRITITAS 813> ATl

lefler Yeprear fafdy Iurisr iy fauurrear faprarardt gafaar
cler.

q) TRITYT AR SUCTeRT (Availability of infrastructure):

AR TIHUT fauurrear gfshddiel U9 SreuieT 81 UrInd aRie 37Te.
YT YDHRE! IRME] dEgd Fawell, W<, ed, SN, HISaUD

fashr, mferor g SmTfores fomorT
RHIEET

R%



oo e - 11

’R

YR ARIges U gord Siete, et Sdid g dosar Blgel AT Ao
IR ATHOT FTTRIST [T & faeR 815 erapa.

) ScUTed WM SSeT (Change in product Research):

faqurT Gfehde Treehiedr et - S, TROTAR 30T SAFRRNTIR agaed
gael PRI FEUNS SedTed GG 1. ATHIO JTeehied] ARTEIER aeqHe,
feberer, I8+, el ao, A1, SIeRTd, 3. HEAGET daef PR JATaDh 3N
eSB! I ST JTEDTeAT TR, SYATHIY & 37! FaSIaNR,
febereT q8uT, STguft, JeTe, ATEfRe T I deel PRI

ST, ST ST YT aRqUETT T8 aorred] afa! STguil erul, e
TEM ¥ HIfFC R, YTeeiT ITARCT diiel 3 s (i)
U S, A6 JTIHUT ATEDTT TARTCAT HferdTe fofaser.

3) ITFYOT fqure FeNe (Rural Marketing Research):

faqurT FemerTaR fauumTdier ffde da, JE1, Fell sreepuul e Bredm
T, JTHOT STSTRUSHEY Tl IeUTE SATUITT JefH Gl faqur Hrevft eoy
3IEeTD 3ATed. TS ATehid Uil FHolel. ST G df ATfea!
IUCTeE] EIdl. ATSerTe TTHUT STRTFT ey =0l HIST Heiel fgur e oy
SALUD TS, ATes ATHUT fAUUFT GIRT, YIS, ST 3O JedTeTciied
ST PRUT T BISd.

) fIqurT &3 T fYsraT SUANT (Use of Marketing Techniques and Mix):

IO AT ] freper=T Sedreepiit faqur 81 g fafde amgfes fauue
AT ITIR HRET. 3T, fauur forqrftexur, STfeRTa a, el foawor guret, s-
qIGET Joelt, fafder A sar SUART Ho MU 9T ATedhraRia
SUHIRITIT HRTUNIHTON GREST PRUN T Blgel. TTEDTe FHTEM BRI U ST
BIga.

4) fererur T Ufdrervm=aT WRA (Education & Training Facilities):

JTHIOT IR HIGAT YHTONER SRATERAT 3RIeIT fIuu &=TaR Qmam giRom
TR T ITIHOT AT fTequrrar IR g,

R fdhReples STUIRY, TTeeh, SUHIh AT el TR &Te s A AT
R, g [T AToR TIH0T AR dieel AT 9RI ATH0T fquTer faerg 9
R BITITRT BITHR fRTe.




RIS SURT - Ao RIEGRT ( Other Remedies): R, o 9 SrTRrey oy

RHIEET
) ITEHMT fAfder 3Mepses I SO

Q) I Sl e g |aT <,

3) UEHMT SURIT Aderd <UT, BHT Ggd M [dshT el

8) DU ST e eI WSANTAIT el fefshl o,
4) AT FASTETET W SRAAT. .

AT SIRTCHehIepRum=AT YRR YR J1feor fauummr gfdder sifaerr
Sovael 3. fafder Fefl Suefey e, UTHUT ArgebredT shaeredrel gyl
PRI TR TTE0T fAqur i THTUMaR fIhRid 81$et AT 9iehT AT

3.4 YRIG IMUT RfUue  WeNeATeRdr a2 @il
(SOURCES OF DATA AND INFORMATION FOR RURAL
MARKETING RESEARCH)

ITOT fAYUIT FNETAT STRTOIAT d2Te AN Wletlel THTOT AT A,

9. UTIf¥e AT (Primary Data Collection Tools):
9) WW— Interview

R) bfed Teai-Focused group discussion

3) AMIRNTG FAMe- Social research

¢) WTdell- Questionnaire

Y) AT G- Sample material

. gmwﬂﬂaﬂ( Secondary Data Collection tools):

9) R SIYUMT 3T&dTel-Census of Report
) TMYTRIT dHelel 3T&dlal- Report from Gram Panchayat
3) UMD TR H¥RcileT 3T8dTel- Report from Local self government

T GeheTT SIGBH & Y[R YTHT U FemeTe awiet feg .
(09) urerfde AT (o) X ATl

jR
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(31) Trerfye AT | (Primary tools):

orIfies AT FEURST FHRRTT AR HATEh R 8l 3ifetel] Hifee! Ta:
fArosaor. emeres & ATfadt dverTedT SAGR  fAesdid Iy, AT=Igor JTEoT
faqurT SR Fememre T fdhar Hifect & arfivr wFTTciier elepierg Moot
el ST, IR Tehid! Uy 81 o, JelRgc!, Tamaet, e
SCATET HTEFHTT T el ST, et HEwredT UgaiaR & qe Heford

AT ST

q) TG AT (Interview):

T GG Id THTael! S MM AR dhetl ST, JATfOT AFIT IR ATedhiedT
IR RegT JARE HefedT ST, el JeoT &1 JelRad T8 &l ehidiel
eS| GHNU[ 3. AT JARECIGR  HLATEDBHT Y] ATeehie T,
TSI ae!, Rl PRUATAT B, Il 1M g TR AT T,
FaTRe graredt arefY AfeReaR ATfaet MeeT HaT A, ATRART AT s
AT B>+ HTfclT MBT et STl

) Hfed Teaf (Focused group discussion):

I T Heber Ugeila JeTrga HUIRT chl 3fdh YDRY T4 Thra doodd
TEhTedT FHERTAR ST, TG J&TaR Geprar Jab! Hfecl! Mesl betl ST, e
TS UepTel Jo5_T el HelRIc 81T SRIGAT ool arercl Blcl.

3) AT 32N (Social Research):

qERiicarer IFIvr HeaHad & Ud ISRl ATH1NTh FeNeHre oF SRET 2T
TATGR AT AEHIA I ATT HIET, TS +ers!, daTRe UTcod!, JTTITRT,
ST, ATfect, 3reft fafder et Hifgdl Uera Jedt Mot HRaT Ad. STt idsan
PGS SAaCI - ATEITET IR oo oAl IgR AT e dHooeT
EITel ST, ST AT TiTATe fHesll. SATTOT SFferese ATfSeit TiesT el e,

¥) TSI (Questionnaire):

THael & o TFIU HeNEAhNGT b TTET AT SfTed. Jielidsiel
PICTESTTT ATHIUT AT fAEUITRT TR ST FeTaet] W SudThs JTHI0T
T T el ATed TS, TS TTHIOT AU FeTerre Je2e ATfect At Mo
R .

4) THAT AT (Sample material):

YT ITHIOT HRTI T ATeeh aRTieT 3R 7 el FHaTciel fafere AT fReag
TfcfRce TaurTeRr Trerfies ATt et v A



37) gTéII"TﬂTHEﬁ (Secondary Data Collection tools):

T AT GERT bR FEUINT STRIHT ST thetedT Hifediae- JTderel gdt
3etel! HTfE! MeeT PRV B1T ATelrg G AT fdbam Teptfarey ATt Srig
FEUICTS. 10T fAqurT SeeTa s et vadter g e qe
3. gz ARl & fafder geere fafde deert sme dosr UReg deted!
qifgc! I, M AMINIGD M, AN TR Il FRIFRTeT
BHROTATST AT ORYST ATfecl!, MBSaR! Fdd TRIg PRid IRIAT. &

9) AR SIFRIUMAT 3T&dTel (Census of Report)
R) TS BRI T 3T8aTe] (Report from Gram Panchayat)

3) AN FHIRIDIT prIfcrRIhe URIE Hietell Hifed! (Report from

Local self government)
@) fafcrer Gt Sfexrd w2
y) fediS g e JareT BriferRIThST UiE Hietel fafde aradret

9T UgaH fafdyr e, $g WMPR, INT IRPR, TeFFRUTIPT, ITT,
HETfIerTer, ST eI IT ITor faqure HeeTd SuTRft Sxumsy arfed
Jqad URTE PRId AT, & AT ST 3fey doHeEd SMfUT Watd Mol
R At IR AT Hifec el fora=TaraT TURE 2oy g Jfere ATfor e et
HMEATHRAT SUITT STeTaERY FoMedhrT 7.

3.4.9 IMT fqu HeMeET & (Techniques of Rural Marketing
Research):

ITror fAUURT FenerTRRaT fafaer Femes SRt a STfeRTe ST fARfFRTS!
a3 fApad hetell 3Ted AT dAaT SN o] AT JITRUST MG bl
ST, T T AT MooT holcdT SThSaR I FevT fo I e .

qalet o AT fAgur GeMeHTER qToRett ST
9. AH3NEIP ferAAwor G (Semiotics Analysis):

7 AT feprRT CAT. AT AT ST FRTERIeT STeRTd AL dhetell 3G
faferer oI & TP SMTBRIT AR Tgeh dcirar ST el Srel. AT
ITORUITATST I & A AT {07 bt S,

fashr, mferor g SmTfores fomorT
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2. TTE® UTaHIP G3( Customers EQ):

qrIvr NG & o odiiel QY. eTdT a1 G faeRi dhetedl SRET AT
HIER Ui FHEM, AdSHEs, TERT eyl & A7d, 3fe,
HTETTE HISTHTY el ST, AT fAfeer ey MesT et ST,

3. 3recET WW (Advance Tracking Programme):

T AT fIT TR T 3TR &fT (AR IISIRYS e §RT) IT HS ol
318, IT UGAIER SIBUN 000 IRl qMeii §ie giadc! g i o
HIoTel 1. & BRI AT del ST,

g, TP M (Consumer ID):

T Igd ey UTEdh WA IUGARAT FiS dga] HAT UTe Sdd & difeel
S, a9 TTehieT fafdy sie<ar aredia Ry Ufdfehar 3ad I=mar 3N
T STal.

Y, HIUTHT HIFSAIR (Computer Software’s):

iFedaR A U |enger HRAT iy Aivedarar a1 SUART Har
ST, ATHEY T a1 Ut HIUT AT AT aTaR el ST,

TSN YTHIUT fAUURT eNeTe 9 T & el & YATeiral e uvq &
SEECIECEPIG IS NIEGNCECING]

q2IT AT g AR AT
Sources of data and Research Tools
T2 WHSATT
T2 MST HRUGTT ferswor 7 frrafaam Ares
|TeH Data _
ATeA Data L Analysis &
. Organisation . .
collection Tools interpretation Tools
Tools
o3I B — o TJYTEPNUT | e UF.UN.UH.UH.
e Order Form Editing e SPSS
o UHTIAI- o FIpRT o 3N Ty
Questionnaire Coding ¢ R foundation
o UL ITST - o THITPNUT o HRIBIITYE Udd]
Check list Classification | ¢ Microsoft excel
o THN BlE- o TNUMNHRIT o fecc™
e Score Card Tabulation e Histogram
= STaRaE
o JOBTUFD —
ATE
e Schedule )
e Mathematical &




Statistical tools.

o HMIDT IUTT -
Rating Scale

. g SpeT -

o Attitude scale

o T AJEIT —

e Opinion polls

o HFHATEHRT
YrauYT-

e Psychological

tests

3.¢ ITHIUT RUuE WeNeFTNe “PRIgATS d 7 PRSI Tch”
(“DO’S AND DON’TS” IN RURAL MARKETING RESEARCH)

qrior fIUUeT e & U " OF JRI T JUANT SERT SR
RIS RET ehTobo e U AL SR, YTV fAqU FETHE B

PRSI & B DRIGAT TATEI ST AT &Il HOT FLATEBTeT AT TS,
T T JITHHTOT FTT Acfled.

(37) PRITAT TCh (Do’s in Rural Marketing Research):
9) T fouur HeneTr £ fdhar Sfew 3T v

) UM HeMeMT SiETSIYEd TUR HRIAT DIVCIT UBRT FIMET BHRIGITS
TR o T IRATI.

3) HeMEHHT ATe RiryeT B,

g) e fearefih o wod =dl wIfte AN g MG
PRIGT Hed T,

) WS AT AEHRAE NRIBTT Js FIMEHTHRAT T,
§)  ITHIT IS ST SMaee o 31T aToft 3iser e =,

©)  HIETCHSD TS T AT U4 Blovoidieh BIcTeord.

¢) TAIfD, Uiy, TRUTRS el TooT SR ATRIT fehal €erepT TR
ATEIT 372N Ui o et AT

fashr, mferor g SmTfores fomorT
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(&) 7 FRIGAT T (Do not’s in Rural marketing Research):

9) ¥ I frary fAaquHET Hened Udhed BTt 8 .

Q) fAUUT e R aUhIaRIeT URATATDhS Getel B 1.

3) fAUURT FeEATBRGT QU e AT S ebra G GNE o T,

8) AR AT SIeTITaR q—\’:féa'f‘ldl‘-l‘t'vla"l TIGR ATpiefT Frefrd.

Y) HATEATBNAT AfgeAT T FATE FAMT TheA™ SIS - Alee forer gat,

UTetdh JITdd.

ol ATV YU HeNeRHe el kg qeg uTerd! dresrdt
NI, PRUT WSATT IISUTAT YTEDHYT HNGDRT AT T2 I
SUIRT DIUfET TR TR Bl T8N bR HTEHT I d BRI T
¥UE o] AN AT, MR AT AEDPR Hwel. HLMET PR JTHI0r
TRTIC el AT rRidhcl crefiel TiTfHep WINT STUUIRT edehie! fHes Rl
MG AT AR AT 31ferds HewquT Al g qed .
AT IUINT HLMGTBRAT BT AT, FEU AHIUT HRATE PRAT BIR Hloso]
2CIRCIIRS

3.0 Orifae fquu  wWeMeM- (GLOBAL MARKETING
RESEARCH)

SFfae fagus ol fauusl @ SIFIfde SISt amuRor 81
AMESHITT YUY T3 - FRF SUERd eI, SERIIT SicaT
SUIRTIT MUY <IRT SIFTAe U 3Ry T80T 3. eNeardTd SememeNiel
QNPT - HYITT IR, - Tl STRAT-{+ATT STIR &R0 T8RS STRTIcreh faqure
g

ST fagueT & g9 fdhar 3ifties Al ATAUIRT QUR RTI a7l
IR - ersgult fFEiUr B, UAd U BRI - R doRTes AT,
A6 IHY 2T AT SATIR SFGERIT AT <UT T e eh ST, Fedieh
STl 3Mfefes Reerc} SThi AauvITell R fIwie drie, PRI, 3ret, e,
T, T P ST - ApdlT ST ST T fFHI0r BT, @
AISfITIATST fhar U QA aRieT TcHaT TART PHRUARITS! ST
fIUUT LM FHROY 3T H 3R,

HfeTehs TR I < THHBIR i IRII. IAATT, THTH, DedrHIe,
HSgee5, S Hldl AT - 131 Rl dT ST, ATSeraTe Tl S AT




I, 3 Ry, e AuiH SUEUITITS! ST [uur oy
YD 3. IITST STFTfTeh fAUUI FLeTt TR 9.

ST o ene & AU HeesTe U ATRaT 318, SIRTfd faqus
LT & U G d R DI T8, <ATa S TaRyeT foe
TIRUTHT 3G I[STDIT AR AT AT FAUR & HLATE TS, ST
faguE FemeATa fafder SomdiaT IOTRUST, TT6dh, WREIER HeIe 3. 9T
CIRTATE. Ideh <Ll 31117, STARY, JISTh R, HiRepieieh fasre gRuy, faerR 4
IGhT s I R @od Srfde fauoe GenesTel eRor oxard
AT, ITATST fquure Fenes=l 9ed 8ld 3. fafder <omdier argdmean
3MES - ey, TUel, RS 3. ITIRT PRUNITST 3 NG UGl S¥el.
ASHITT SFfId AU HeMed & Qo deNever 1fte @,
Weicd, Jaoofia g frale siea™ 3R HMeR SR Adhra Torour
3R, TP 2T e ANDRREIET IR, IR YOI, DI, 1, e,
AT TRITeRUT, T 8. JTed e SN / ALE BRI ART.

<ITET (Definition):

SR fAUUR FEUST STaTTeT HATEHTT A 9 JaTdT FdTE TehTIer
NP ST TTEDichS TBTAT BRI BT - SR,

(The performance of business activities that direct the flow of goods and
services to consumers or user in more than one nation)

“IITITAT BT ITRIUTT 37eft HROT i, AiorT, fhed, JIMUROT T Teger
UdTE, SR ¥ d a1 &1 JTePpToic] STicilet fdhaT Yeptier 3iferes Qe T
AT aTdl Tmar SUINT RaT Jsel TN SIFIAd ([JUuH 3RY FeUrdTe”
fRAeTIY. 3TR. BICINRT T FaX

“fquerFEel fAofr oot fquos e T I fdhar TETAR ggd=
3FIeh SRITI RUT FEUIST SATTfIeh AU HeMTerT 819", Uel Q. aTes]

T IR I TEUIAT A DI, FAYUHTETET ST STy ToRTaN T fafaer
T AT T AISAvITATSt fafder Qe Teprer Jobt febar ek qon
hotel TRIT F8UIST STTfTeh faaur e 81,

fashr, mferor g SmTfores fomorT
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Ao eter - I 3.0.9 SIFIfRI® fIUur WeMeTa ©e® (feature of global marketing

research):
anfefer AmfoTes ST et = P 9
gGc] d W}
4

SRR fager | fafder MR ggei
GHICE r T d T Ho3

RMAE g AT

Rt =1 =1 fago=

JoTTeA!

9) TP AT IMRIP T ARG fIBRT ITesT 1A,

) UE e T AT fqUur yorrett 3.

3) TP AT - TRATH Tt ATST T =T 3RAa.

8) SIFfCThTepRUMTes STIR AT it ST 31T,

4) AP ST FIR SATERISR IRAURT TR Tegal T FTATS] 318, T T

q ISR Hed didiTod 3.

3.0.2 SR Ut 3R (Feature of Global Marketing):
9) ufshaT (Process):

STRTerep faTur f& Teh TgretfeR Tfeha 3T fob SATGN o]  Aarer faferey <
TR el ST, SIFTfeiep fquur egeeeaes Ry fagurrear fafde fepar srear
NI &1, A% Heled, o9¥q a1, digfaes, areull, fhud, e
fareragaiaTat 3y T, a1 wRar < arg wifecl Zv AFTiER M g
STRTC, T oI TIRY UG RIR STRTferep fuurT farsres foyofe e A el

Q) ST THTUTER aER (Large Scale Operations):

eTfeh febeT <2 SaER & TT8T FHIUITER BIAeT. HIA SITfcieh I8 - STIR
HIGAT TATUIER BIT 3RAAT. HISAT JHIUTAR S8R 81T 3AedTos ATad Bl
g ATV JeT™ BIdT. AT BRIST WRGIER — fashedi= idl.

3) SERTSEIT HU=ATel T (Domination of MNC) :

STRTICTep fAUUIATTE HIGAT THIUNTER SERISET HU=ITe JEvd TSR, SIMfId
IR FIBR PRUATET GEIDI, &N, PRIGHAT 37T TERIGIT DU

Qoo



RIS IRICAT STNTceh FIER PRUl PRIR 3. &N HU=AT SIFTfeieh
HABRITEY T TEATII PRI,

¥) TTIRRIE (Trade Blocks) :

TNTCTeh SATIR RIS BIET <2 Yo A YN e FHH{0T vefre.
TeTcilel SeTT SR - A FagRMed 3 FacTd! SN PR, 1oy
ITIRGG! BIVIRT AT HeUI. Ao IRERTGed ] TR ARG ST, T

HRICT Sival ST 81 3RAql.

4) URfpT T fIAAT ( foreign Exchange regulation Act):

STRTfCiep fAUUFT SFqeRIeR T <QTclel YRRy Fofd faf-Hy Hewre! sxra
[FRIOT SR, AT Yl <RTcile] ARbIR! (A0, hre UTeslell cTTeiTe.
IS STTfTeh SGER PRAT I TaT 3TRAT BRIAT SN,

§) ST ITS[AT ¥ (three way Competitions) :

STRTcTep fauurT SR FRTTERRT e Tuelel dis Sd1d ar. a9 el
oI ercepielt Tl T ST

37 fFafd FRUR gaR <
) 3T PRUR TATHD IUTSDH
®) TOED MM FafaeR

g1 g0 SIATfeieh FagR fagur e famel srorT Toel srd. ard i
V&I STRTd. ITHNAT STFTfcieh [T HeMer ehTd ofFTeT.

9) STRTfeI® HEIeT (Global Organizations):

SIIfres fIUu SR STRTfcIed e 99 g RIS T UTe hRIe ofFIe.
3. WTO, UNCTAD, MFN.

¢) STFTfe frqurT |eMer (Global Marketing Research):

res, faehd, I Tuefere Torfte Jifedt SRET et ATl TR SN UT8eD,
T AT AP, IS 3. AR bl HRUN LD 3R, T B
STRTICrep fAaURT FemTerT fTT qut i SR, ST UM e ReT
IR PRUT TTeileT ffderr, AR, ITSThI ST, Hikpeileh 5. TS5 <l
T QM el GRS IGRTSIT ARV & SIeIeHcTHIU FRATIGR Huwier el
STAUT JTRIT AT, ENROT SRAAAT AT

fashr, mferor g SmTfores fomorT
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Q) CHUCEE] (Need of various Documents):

STFTfces fqUur eRUGTATST ST Uaebidl Jeicl] xidl oI, e e
fesdrd! SIRIAId. & PFGU dIR PRUAT B R Nakd 3. 34,
U, e 9RO, Fafa faoie, ArRr fH 9, Ael Il THIod, &
DRSS ToST RV & AT GHRUI VAT B STRTfcrep [TUF FATET Rl
IR

q0) 3TYfHe TATTET STANT (Use of modern technology):

HARTEY YU Tuer Tqeicasd Taaurd T8, e YD dAeTren
IR BT fApa-efier <91 Rpfya Someft Tuuf o 9hdrd. fauue Gene
PN AT UTTAT o fIfaer AIFedaRaT aToN ot AeTe-TsTad JTiad Mool
el ST,

99) fIUUr FeNYFTT 78 (Importance of Marketing Research):

STRTICieh SeeTedl TRRIAIIIR SIFfce f[qUue &hR0T 3TTqeaed 3. SATfcd
TEHIT AL, JeercdT ITSias!, Jeeid INDHT Fae, Tdd ST
3Mfefep, AR fawed GO, M7 IoihiT FHeer I R avoT fgomfare
SRAAT . IATHRAT fIUuF FMEHR SRR fJ9urHTT 3Rfelel Hew@
I ATYRUT 3778,

9)  fIUURT HeMeAT U QTRET 3TTR.

R) & GG IEISCER DU PRI SR,

3) TR AR IERTAT qa-fa Feft 2Nerar .

Q)  ITHITIT ST fAdR HROM=IT AT 3R 2 HrIGefi 3T,

Y) AT+ HUITHT STNTfcTeh / STRTICTeh SATIIR HRUITAIST AT HLMET Iugerel
o,

§) offcibs Te¥ic Al PIUE! feuEdid T dJoied 3R JAET %
STeheTTeT.

9) 3TN STIHCTT ISR HEST HaS YHIUMER ATfed! - T MedT ol qHT

g,

¢) SIFIf® SR U Adcthld aieaurard! 312 Gl SYANT Bell
ST,

R) SINTcieh TRl Rt THSTedres TUTD FaeTTehIy STl DRIGHT




q0) Sfiep AU HeMeHTe av Aared] SSif, JurEil AT a1 PRl A,
TUTRIT GERT . 3.

3RY 3Tl dRY STATfreh fA9U G hrdi<T 37 Te<uft AdTd. IaT. Uddh
SeTTcitet 3ol foepra, TRoTes ReeretT, Teepell, WTNT, Fer g - fiies qRfeerct
=1 R AT LT FHRT 10T BidTe.

3..3.SIFTfI% YU WIS (Benefits of Global Marketing):
9) ASERT ITTT 16 Bl

Q) faerdien_umes aveea fhHT HI Blr.

3) CHASTHAEY 16 & faReR el Al

¢) <o eted i Semad.

4) FhGRI ¥ HRaT U,

§) Qe ITE U YATH aTaR T I,

©) SN QTHeT AP TET SaTuT BT T A

¢) I Serdlel ST, e STfAesld SeTHT <ot .

Q) STRTIcTep fYUITHeb STRTICe QTicTelT SereT 2.

90) SIS 3R RTehlHRUT RV FeT™ Bk

99) ST AhIT ST T,

9Q) JISATRTAT Fa9d I FefY Suctsyr &IdT. .

3.0.8.9MIR® fmour WenuATET 4fPT (Role of Global Marketing

Research):

JITTAT FEAT g fAepsdIa BI0m=aT SIFTfres STSTRIT faqu Hened Jewar
JfFepT TR UST AT8. SN SR YT PROMST Al ST 3
HMET BRYT BRIGRR S, aRId O FaTRid STRIfdd SRS HRf dsid
3NTE. AT AT Jodak HTfRl SUASY BT AT BT AU FME o o
3. STfeep fuu & Sua GaaeiieT weun fdebe BRI AR, T
fauumTa e ST, SIFTfads fa9uMTT dReeTde STSTRUST INeTeT ST,
FIATAT AT FTHRTAT ISP YUMetaR MR IR el 3R,
T Y% <t anfdfes T R fasyes aRor g Iy (e
R PxeT YU 9RO SRA AR, THRAT YU HeneAr! Hed 8l

fashr, mferor g SmTfores fomorT
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STRTfCiep UTcToblaiel ITeehred] Fadl, JATaeli-ide! SV HUANST fqque
SHIEEECICIRIECIEIERE

e IR o Hele & AU reeTaeTEr SR HAel .
fATur HeMeTo STfi ITRUST ehed, JSTehid TR, TTgepTedT 37U,
qfeRui gaet, SeATaraT ST Rl AT, AT fAUUMHT eI ehi= 37T
AT BT 9rery &l

ASTITT SINfeh fAUue & oraiid fAquTven aamaRyem offtie faeTs,
YD, FIeefiel ST SN {JuuM JeAT SR Aadrd Qudh
TIEUTT NI, AP T, 3T Uueliar P,  SNTRuUS
aRfRercl, HiRepfd, AMHINID, SThId, s URURRI SN, Feefd
TIfeRuT, ST gRRRIT STEiaT TR fAUu FAEFTgR So-d ST Id
fUUr @ROT 9T BT,

3.0.4 SIRTfee U WeMeMT 98 (Importance of Global Marketing
Research):

9) ITSIRYS S (Selection of markets):

HMEFTERR Fad A AT SORYS fasres Arfaedt Mest deft ST 3RAd. 71
ST famure Aemerrer fafder Soiel SoRUSTT o odr Jar. faceft
JIORUS fqvge ATfedt MesT AT Ad. Aes A fael armRysHed yaer

R) 2T gIAaT (Supply of data):

3{ISRAT gectedl SiFlfied  qoRYSfIsge Aifed! d dedar gRaasl 37
LGSR AT ST AT TeATGR U fwres STavr, €R0r 3RIaT I,

3) ATfEIET TR (Need of Information):

S AUR PdeR dRUNEIST 3ETead Alfedl TRl 3T9d.  Yicied
gRReHeY av SR Taou Arfedi= ™ot 9rIer 3eft Arfedl 3mmpeary
3FQT FpR=IT AL TeST bRl A

) frquTT STIUST &NRT (policy of Marketing strategies):

YU 9IRUT T ST IRIUATATST fAYU N TRST YA, T fagure
fyge RIS IR RO, aRUTHE BT RuITRRIaT FeTR
T ST

4) SITTfer dgera gRRRIT (Changing the global environment):

TSI ST STIR FdeR! GRRR Tad sedd IRId. SIFIfdd 3Hd
GSTS! BI SR, T U STIRTER BT, AT SO Bor A1eT S
AU GeMe 31Taedd 3.




§) SR SFaeATIHTATST Sugh Afec fesd.

©) e INIRIG Hoer fdhar fOarT et faritaxor aRuaret =Y
HeMed BrRIGIR 3.

¢) Tamdia g faamamefier <erdier fafde fauom fawae e wrier oot arct
SNIRNIEERSEUEREC RIS

3.0.§ SIFTfae fqurT WeneET= <amdt / &5 (Scope / areas of Global

Marketing Research):
31) 3MTALIH AfEITTdT AT ITHI:
q) AT HIfF: S MfoTd T, &% T TIRT FNTRUS.

) UiSIPRNT AT RO AT TED, ARG R, e @,
e foprmaT e 3.

3) ffre Rmor R dremr: soRUSIe av, fsbageren <, fbaa @
IEGRURCIISIE

) AfeRlt / AT TR TR TH:
9) ANPEET fq9T®: AGAET 3T, T, ST~ 3.

) e e fierniex, foxfim g fouom gwur, oiEifie R,
TATTEIT SN, TP UUTTetT, ST - fFrafd aRur 3.

3) SORYS aRRRRT: RASTERTE TEdT, aecqan &5, IR i
g

¥) WPl T AT GATEROT: G, ST, U, AT, 8.
Y4) ITSTHIT GITaROT: ISTH T YUTTed!, U, 3.
%) STSIRICS 8 Ps JHTOT STHY:

q9) TIOIRYS: INTRYSHT AR, et Tehrd, fafrer Teedier Twaa, ST -
frafdidier G, Tue g IoiRus favritesor .

Q) WTEd: JTedhdc, drgfmardl U=, SR, aTgfaraTamed guldH, TRar
<, 3MTTS - fHere, 3rar. S

3) TR I [P FeheuT, T TR, T TDTedT qee fPNuT, ave]
qreroft, fagur e, s.

g) faamor yomet: T - Fafa ufbar | &, SEnr ufafeR, it
HIET. 3.

fashr, mferor g SmTfores fomorT
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Y) FEN: SRR, SR GRUTHDRT, Feng, T dreHE Fas.
AT foshielt Ifed 3.

¢) fhaa: fdma saa sav fafdy SRS fafder Somdier fdmdeTead
&IROT, Tt A S=TaT aiRone, Fef aTdiaT &% 9 ogaT IiRonH S.

1T ST fAUUFTTE o Heer & fauur SaeeiTamraT STaR 3Rl
STRTICep fqU HeMeTes STTfie STSRUSHT el FHSIA, JTSTepid TRIvIT,
fafére Serciier TTEHTeT Ve, AT - (aSt. 3. AT NI BRaT T, T
faaURT SFaeRIeIT IR AT AT e Ui BT ST BT SR, AR
FRIGARIT STFTfS fIUuT SH_OT 9T 8l

3.0.0 SIFIfae fuome WeMeqmaR gRUmM #RUIR @ed (FACTORS
AFFECTING ON GLOBAL MARKETING RESEARCH)

STRTfcTep fAgURT SeTE & TIueh, FIURHIT JUTTel! SR STc d 99 |idad o5
QU Y el 317, 3 3l -1 AT U HeMepr geiel Feim
AT SRTAT AT,

9) fir=7 fi=7 WEP<H (Cultural difference):

el FEUNS AT MMl SAlepred] FHered dai-i i 3RIUIRT e,
BT &R IR fhAHICRAT FEHc e T 3TTGesd. IT TRl rar TRom
ApTEAT WREIAR JeTaR BIT ST

Q) yafaRuiiT fir=ar (Difference Environment):

ST SITURTER, SSRIRITEGR. RO RUIRT 8T Jafd J8@rT s 38,

3) 3@ Ar=TaT (Economic Difference):

3N F=TaT & Il Qemmeiiel faamTHeY gacterel! fo_fT AT &7 Smilet
Il AU, a1 MBS 8 <0 AT 3R, IR IHNDT g
oS IT ST SAlpraT @Y 31t IRId). o) faarefier Sermdier depiam
FADS AP oTaT 3. ITob IR FTERTER TRUTH BIeil.

) LTIl MTTR=TAT (Difference in language):

Y AR 99T BT T 318, TR S8R AT TAT(D AT SUIRT



8 Teh fT STIOT HAIUT T 3T, TR TRATf~eh Wil HTfeell MesT heor g

4) g1f¥e R=1aT (Difference Religion):

YD ST &, oo, enfiferdr, oRuRT f= T 3T, =T Aldhre
WREIER gATeR YRV B 3R], A0 TR TR &R crefled
T feraR el ST,

€) e IGUIHT ( Physical difference):

YD 2l Al TRV IoiT BHIRTT ATERAT HUs TR HRUITAT
ugd QoI Ygd BT R arfedre fu Feiee eRar ar mErEr
IR R1aT ST, A RIS T 3™ fafder T Icures EraY
SIRTfcren faoor FeneTaR TR e,

3.¢ SRIfde fuur WeNeTr=T STaegedr

faqurT & a¥q g YaTd STl g ATEhichs BEICRUT HRUITT HichdT 31T
STTCRRTSEY fAqUHTE UehT 2TTeilel SeUTfee ave] ST Q2T fefeper STTeTel.
SR IR, 31T, Fafd oM 3. AR Jri STiaRISe R fauumrRITeT
ATOREIT SIUAT FTT M. ARSI [quumETiier e Fafa fauor &
Ueh HEcaTd! QAT 3778, Ydeh Tehs TROUET e SRIciedT aea! f+ifel
AT QAT et ST, T AT Fafe fauur 1y #8urTa.

STRRTSERT I & Q1 3reraT 31fees Serieft ITuIRT TR SRIed™ S=Ta
FTAT g Sl 0T BT, ST ST SATARTAT AIT QORI d 3R
gAd St e qRR, Iehry AdquTet!, MURERIE §eH, =0T
3fciiepelel BIeTES HE qEH Q2T UbHDIR AT, eI, PHoamMIel 3.
JTST SRS TIRTR A 8T NI

ST, AFRGT EUIHN SAEUITHRAT d /T IRy HRugITdT
JNTARRTSE T fIUURT 31Taredias 3.

SIRTfres fIqor WeeFT=IT STaegdhdT:

TqTfiel STRTIcre SRS AU HeemT s{fHeT TU Hew@rd 3118, gd
T JobaX Petel fAUUM FME & T SURTACRAT STTARRTSERT FISTRUST Ta9T
PRUYT 3T SR, Wleilel JeITedT JMER AT JHTRIehdT g Hecd T

AT AT

fashr, mferor g SmTfores fomorT
RHIEET

R0\
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9) ST STSTRUSTET 2T (To Identify New Market):

ON O\

FINE NTRUSTIIRTG MUl IUTGART TR STOTRUST He Ut
BIdiel &HRAT SR fAque Hemed Arde™ ax1d oy, Ade o
IOl el g SIfe ITSiRUSTE Jifed fque denemrgR g T
SISTRYUGTAT Qe ST .

) ‘IT%?ﬁilTEBEFdT (To Supply Data):

ARSI fAUUFTBRT Feefcdl FATIRUITIHR STauel! 3RIufl erugRATST
AT SATaeTehdl 3. T SRl IRRYAIR T 3 Saud
STRUT &7 HfEciedT JMER ey EIdl. ATbRAT Haifere Afeed! fHesfaor & ferar
I RI0T o 10T BIURATST YRETST Rl & AU HeAMETER 2T Bl

3) 3TSTUIER AT (to overcome adversity):

STTRRISERT FTSTRYCT AT JUTAT I SFSIviiaT g eI e B
T ASATIRITS ANGTHR SURRISHT fIU0T HLMEHTGR T AT,

) MfasgpIeN 3G (Future Forecasting):

SNARTSCIT fAqU HMEHTER FaARITeT Afdsgdtet™ Jiddenrn, fahrar a
IEEARSRPENICIR SIS RCR ISR

4) frqurT FISHTET AU (To Plan Marketing Activities):

ferourT Qe feht aTeiey Siedre T fael ST, fébd, v, faIaRor & SATfevia
T fIUUr fErsTieT SRITRITGR JTTARRISE T fJuur Aot STRUTY et ST,

&) JTARTCRT T (Global Competition):

SITRRISE T UTcTabIaR TobehTq TULAT AN SURATST AU eleTel Hae 8l
IR AU e ST SToTRUST JTREIedTd SrieicdT TUEfer Samurr
I AT ST B g STARIISSR SeRYSd el ISUddhd! dree g Saud T
URTEOT T,

3. ufgaer Henes (prospect research)

ST T CHD BB T SIRTIDIRUTAT GITERUTTE i SIhIsTh™IdT
ST SRIUT T Ife® SRIAU 3MaTh IRAT. FOIRUSH A YATIRIT FAT SSeAd
I sy HRI gRRe 85 JieT faR axvaITeT gfider
HeNE 3D 3. fIuur FenemTcier fafder emaiTeler v Haw@r omaT
U e e B, AT FMEHGR TfISIBTe JSHraT INe Sde]
ST, AT AMED FME & STRIDROT H2NE HEw@Te 378,




T ST HTET WA 1Tt YRTeTsHTor JIT J5e.
31) ATE® WML (Consumer Research):

T8 NG & fAUU GeeTciler Ueb T QTRAT SRET fIqUMTeIel e eIagR
& UTEhIel T SRICIT JT8ehi=T FHTEN FesiedT ey ereTiiesHT et
f¥ey 9Tepcf TE.

T FeMeTd iR Trghidead Txalet ATfadt Mool el S, IT ATfgc=a]
YR AfISTeblefl IS GRT el S, F6UH Y18 FeeT
YU GeNeATd H8 TR,

ffReror, wderor g gz AT HTeHM Aifed MesT RO g e AT
gl fAEIour ShR0T FEUIS ATgeh e B

Ao ArehrEl Alfed! Wepford BROT g e fIMEOr o Wil AromT
SRIUITATST e IJUANT RO F8UNST TTeeh HNE 3R T8 Usel. b
T8 AT YaIeT HeehiaT FHIIL Pall S,

37) B! Thid Alfad! - A9 - Il

q)  UTEDHTAT TR, YT, SFhHICIel e T Hal

%) UTEpredl T, g, e,

S) UTEHIeAT IR AT TRETT IR, &, d SYANT.

) ITEdreAT I (aSIaR IRUMTH HRUR SCah-SITTexTe, TRIG!, A edT 3] 3.
™) AT UfcrshaT, ST, .

o) fafRE ScuTeehTedT a¥ TRET HRUGRIT HRUT Sedrel.

AT UTEeD HRAEATT THT FHT.

§) 3rfIRUT WeMe T (Motivation Research):

ITT T SATGR HIT STaT & Tg Al

SIIRUAEY AT TR, &M, YHTST, g I Fe8T IraT feR o el
STCRTCT HT SRV &5+ T feeT STy Ty STFYDIRUIT 3_Y F8UTTel.

AT STTHTROT HLEAT cAIpiT aec] TRET PRI ATATS] 3etel 3D g
AT TICeh ATaT TG IRYUT hetell 31T 81,

fashr, mferor g SmTfores fomorT
RHIEET
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qRo

3.90 ARTg

SIS ¥qicHeD PIBHE T SFTIIHIRUTEAT TITaRUTHE HfqsIehTeTenIcl
AISTT STRI0T  Ife® SRIAV T2 IR, faeht FemeT & fauur wememrei
Ueh TR QTRET 3718, AT T ITIRIT fIeRT @, SHfevret, v, fashrar
AT, faehiear A, 3. Ocahrl FHEY Bidl. SEasdFaNY. IRAT T
JITRUSHT fAPMN BT fHesrell. MY iR AT Wl STedrd
fg . T ARTICANST SRV § Has ATl JTciges URURRT
AFTUNHe geeT STTetell g .

U eI avq HAMEART Sige JEw T8, AU SN He<d J1ee d
JIFMURTT [T e, TEHHT Add RO el e acH,
AHRIGBAT SeeTd ATel. ARG fIht FMer aRTa AT, fIeht e Hieca
ferault (STSIRUG) T PRI RN ITTAR AT AT SHeTarci T Taiat A,

SN fqUoM & Senciid fAquTveT SmaRver it [y, S99,
Haeefier SRTeI™ SIFTfers fauue GeneFr SR bl Qe TaReur
A, AIPETT NI, 3Nfd YUMot 3TN, SToIRUS Rt
aRRerdY seareiar IRy fIuuM FMEATGR Ho-d SIFTfd fquure oy
9T BT,

3.99 Tareary

9. (hIRTLETRIT 31ef T fécht FRMETRIT TRoT T .
STTSTT TefcHD AT fehl FeNET Hew U PRI,

fOEhT FeMerT T8urar B 2 faehT HemerTed T T 3.
fercht ararotTer feuquft &y,

STy fUorT Hemres waureT o 2 i e sed Tuw o,
STTfcres Tl Ao 9% e

STRTICrep fTure TemerTeit Jf¥renT / <TeT .

STRTRTp fUur HelesT ¥8URT II? o AT S fAuur et
ST TIE .

© N e, L X WL

0. &P AL BN PRI? < HRT AT TRST TUE FeT.
99, DRV FLATE FGUIST B1I? o TR el TR TIE .
9. JFAT U HLATERTHeT PRIGAT 7 HRIGITS T TIE BT

%k %k %k %k %k
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fIIUTT WeTre T gawTI=T
MANAGING MARKETING RESEARCH
THROT AT
3.0 Ife®
8.9 YEdIa-dr

¢.? fIuur G FeeHaR uRumT aRUIR ged

®.3 fIuur G farT SR Hee T gt

g.¢  fquur Fore R SFereHT T

8.4 IR Sfeile fAgurT e Gl e

®.€ WRAII AU HeNe JeelT

g9 SIfERTT HT T fquur Foe

8.¢ fUu SenegATier A e / erasTiie HH1vTdh

.Q 3R fIuur Fees T T STer STasATRid Aee [T arciel e
8.90 R

.9 9 T

8.0 3f&® (OBJECTIVES)

1) fAUuF See oear qRuM SRR gcd 37 femefar wHeigT
oY

) U Femer T SaRRITae HeeH UG ATeTed it o7

) fauurT Sene fqrrelt e TemT faemea T FHeieT |

) AT IS fAUU e ST fenT JTered A <ur

) ARG [UUIT ST ST, STERTC e e =T FHeig JRTor

6) fauur SenegTier A Ge / ATtk YHTUIh JTaTe HTfeet <ur

a A~ WO DN

¥.9 TFATEET (INTRODUCTION)

ST TYicHed MRS S FaeAIhy  fquue  fawre  foia
TSP SATeredeh SUIT=AT fAfTE HTfeeiar SUANT g YREsT RO fagur
GG el ST, QETe fARrg fasier |iel ST UTH cgTd ¥8U et SITUMN
Hfecier GUEUT g fsetyur =urT ame &1

%R
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AT PIVICTET B YRUTHDRE i & quf BRIEHTT IR TTSUITRATST
T T BRI AT T ARIRDBR Gl TI-T BRI AT, fI9ueT Famer
& fquumrell FEfed SRAUI=IT |G SRh T T AXATAT HRUT AP IRA. PR
AT e GhIATST 8T Hfec e ST FHTe STl T Jifed e 312 Fefer
ST T T HIG HRHEL bel ST, ATATST Tgcieh IcuTeeh & IeaTe
Y, UTED GG T I vy, fIht Feed, SRR HTedH e,
I H2MET g JTevl FRNE AT 3fieh TepReT FEER ATTeT &l bl
TG AT, AT qF T A GRS AuIrardt 55 Q=T e
W{ﬂ"ll DU 31Ych . HIRAI] fél'qvl:f{'lgll‘t"al"lld Cblefl CINUHN-IICS(\I 3+
HECHT YA M. IaT. IUGD, AIGAT YHUNT STIR BRUIR BT ATIRY
T foxples IRy, fafder SfERra A, Rt Jew, fdemiis, SReRT I,
TRATRI T BRUM=AT TEAT ST, AT Th R B HRUIAT A TS
IR g GRUMTHBRS FINET HRUIRITS! MUTT FINET FeeT A IRRIS]
TRIR PRIET AT & 12T ARRISATTAR ARG AT HHer=ITd ] HUD BRI
AN, ThaT FAee axaard HRad e HIofl e aRa? & U

fmfor g1ar. < IO B

q) Gl AT g fmTIcleT Alepiepg febaT el Hemer fawTTiler
PR FTehST PRI

femar
R) NI TEATRIe FelTe TEATHST BRI 8T 4o fair 2.

IV g DIV FRAGT PRI ? & FAAT Vel QAT T TRe AN, T BRI
fETUTT THEAT FHTON, TTeiier FeTer TR0y ITATAU], SUcled AL - ATt
TR, AT T, Josdae, SeNeHr AR, TR, ardT ST Hemesrier
sife ey 5. a7 Heefiear fafay TRam=r T U9Am=T TRl 3T xTdT
FANTAL. IT HHRUIHEY 39U AT Heyell IR aR0R STeld. DUl T PIumadg
LET SPRIS? T TR STHAT DRUIR STTEN.

.2 fIUur e WoeqaR gRum #RUIR ge@d (FACTORS

EFFECTING ON ORGANISING MARKETING
RESEARCH DEPARTMENT)

faqur FememT BRIYUT HROMTST 9T FeeT Ul 3MTaedd . BRUT
GHCT TR GG R Sere 3. SR IUNAS T 2T
PHATIMIGT JUcTed FATETGR GG BRIGAT febal el eTeeTred
YT Gl A9 o fAUUE Geed BREAT § SR <
SN T alFel AT @, fPad, 9% I Jegw T RId anK.
b fATUI HRTERT Fere Ia-aRr Jelol e YR ST,



q9) ¥WeNys PR F@HU g AMI (Nature and scope of Research
Activities):

HAMGART ATH T Plerds ITaT R oo I fhaT SIar FIMe eIt
forers HRIAT AR, ATHRAT

o IS IUNT TTAT IR I’ FAd FNET PRIGITT T ATT T
HeMe fIFTHEThe fuur S HRur BRISIR SR,

o OB SN RIS T U febeal S afall T hefl STt 3RieT TR Tl
RLIET HERHTUh HTER Ul BRI SR,

o UTEPIYANT IS AT ST FeET fa=mT A1y SR,

o 3N g IR IR AT UTgeh o 3RFeIT STal ST
GAT AT fITur HeMe o BrISeiN a¥d.

Q) ATf&IA TR (Requirements of Data and Information):

fIUUT FLMEFTHRIAT DIUAT YBRT AT &4 31, T ATfddie Tavoy, TR,
30T IUANT 3. &R YU e Feeard! Fas Jaeie 3R, IaT. A
AGARG GXAT WY 3. IR¥elc o e [quufichier aregult, a==m
Arefquararet Aifed) &t aRTea™T JicRla fammTha Feer axr prRieeiR
ORI Fad HIfed T SMMBSINITT IR A R SUNTEAT 3l
AT Hemer R0 BRISR 3.

ST fAUUF HeMeTehs ITEvdreT eI, U AT HAGT Here

XTIT AT A
3) SHARATIRT i IaT gEIDI (Management Attitude):

Sod T ARG ISR i Geed B Jgd oA, AEais
IR T AT T UGARR T AT AR HEw SR ST, o o
ITEl ARG FANGT AEAThST GET Hod HUl G PR, I Iele
T SIRRATID I & T e el fa9rTeiier = faqur
FAET FROI T AN, SR IIATIDT FIE] FHRIAD T TR0
D SRR o HMERT SR Hed <l ATRI.

¥) @ " (Cost Factor):

GG & TTEH! GRid g WS . M JAE Jae Je-aR Tarar
iR e, fauur emer feeeres aTeromRT TfshdT 3G R SR & ll.
TR NG BRIETET fAaR 6o [INUT BedT™ o Bk Tl 3R

U e e

2R
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o JUN TDS IMfRad Jicde IRIST aR DU FAMET PRI Tad=
fArTRRIT SRITORT &Rt SATIOT T ST Shiil HUD el T,

o YiSdcT P IRICIRT SRl TGRS TRefehg fobT fsht favrmHTdher
RHLETS DRI o Ectel ST, FLAEARITGT JURT W g TR DI AT

HedHHA Do e T ST ST,

Y) WETEFTRRICT Sueied ATEHTTHN (Available of Research Facilities):

el e Aememraiar ey aeT dldrd! TR AR, a9d AR arer e
AT STILDT 3. IRATIRT el ATEATIye FeMe FELHTh e
HoT U0 BrRISeR SR, SR ST ey Fqaa e formT el av,
PRUT qTe] HReAehs Af2re ST STAUIR il egeri] & fAfre wmer A Suctse
3T AT YA o Tl A,

&) Faa faA9T (Independent Analysis):

SR JUNERS T d YA o [P0 7gdiel &4 ST STed
TG e BT BATd, BRUT e [rIFHEThd FoNes HRdT Sod
LTI I G S0 IS AR T GIE Yo 378dTel TR BT SITeil.
TS SiceT Prer fAfdre Fener e fdhar fewmrcne forsawur &9 arya, oreat
TR HLMET AT T $Ho- o hRIefR axa.

©) TECT (Confidentiality):

TENT HRT PTel YeheuTHed THAT IRIU e IR, 32T IR STl
fePTTHTSR HeMeT BRUT BrIelR oRdl. IaT. A A, Al TeT ey,
g o yge Torl 6 SEud Jed JeET BRIGA Fed Gea
YT 3fcHic HeNE=/faehl fauTIHThd deme R0 AR SR 3Fel
LG FeuRT J1fec e & JpeSary & TH a TR 3G drar
SUIIT rch TITE AT BIUTR SRACAT I [T ek ol

¢) SITET WeMer W¥ET WIAST (Benefits of outside Agencies):

ST G TIAPHS TaqT I dsT Jad] SUTeY RIAT. Jod fafdrer gy
T Y, D UTTel! ety eI IraT HRIGT Ul .37 el
T, TrepTer, ffder GeNe e 3. aRITR FeAREAT A eI AT BIIST

R) g} Tcd (Miscellaneous Factors):

NI GSHINGRT HEI AR Gchial SWid fuue Faed Joed =T
PRITT TR TR B IRl



o TG FANYT PRIGAT ITIT 1T TN fITT IR S=a.
o PRI IR T AU & SRAIRT IT&T HLME fI9T A7 IR,

o HIRITA YHIUT, TR0, TR, S 3R T FHUIC T SeciaT STl

NIeT GG TeHT THHId AN o Hhe T SRfde! S, AT H
GEAMHEY epTel Jeh Rl UM HeNge oIS T 31, A ATal. e YT
YHRY FINe Feed T I FIIT IS uIard! arRar A Arel <
TRET 3MBR, UPR, HACART I, R, THI, HIATIDT GEIDH,
FEHIT, AT YRIST, Job 3. THR o g&eTe S,

8.3 four Hene T frvmT Saveus Weed ugdt (METHODS

OF MANAGEMENT OF ORGANIZING MARKETING
RESEARCH DEPARTMENT)

MARKETING RESEARCH DEPARTMENT | o

'IN-HOUSE FACILITY . |_OUTSIDE FACILITY ]
s F R —
Sub Section of Separatc W s s Professional
Sales Marketing Ag;z;tg;gg Rese’a::c_h. _
.Department Research - S ) Agencics
: . " Department’ ‘
IS DIUTET PRI INUMHRS g Qof SRIGHI IR JISUIGT

(oY

SGARITT T BT AT F ARIRGR TG+ o1 HRIAT AN, IR e
& IORYSAT e SRIVITAT TG FEATT RO JTTeD 3R, DRUT AT TG
GETT BT Hifed T SUANT AT BHRAT Befl STal. AT Alfeciqra e
TR HEIT Hicyar AFae™ el S, ARAIS! Fg0d IcUed & IcdTad
YN, WTED GG T AT iU, fshT Feed, SRR HATed™ e,
AU HRME 37T 3eh TbRedT HMEAER AMUel & Pald BRId
SRACITCT. AT TG FLATEHTET AR YR [HesfAuararet 71 1T i I a1
R TG eD 3.

TRATT YU FMeAr BRI HRUINTEST 3Md FeeAT IUTed 3fTed. 3T,
ScATES HESHT, AIGAT JHIUNT IR FRUR HTShd AR, fdRde ey,
fafrer SfeRTa Ter, IRt Hew, fAemdis, TRThRT TelT, STaTRd e
IO TRYT SAEL. I7 UHRA B aRu=T I G T IR g
TRUTHGRS HNE FROIRIST MYAT G FeeTaT AT IRRGST TAR
HRIAT AN T 3T ARNISAAR ATAID AT HHATITEl HID BRI
SR, ITT HTehe fAUuT FLMer det ST,

U e e

2%
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fqueT WeMem WoedTeaT g (Methods of Organising Marketing
Research Department):

AU Goner R AT RuIRATST PIvCaTE! AEdhe 3 U SRAI.
9. fchY e fagur Fenere fasyrm e,

. IuTeH fdhar o fayrreaT edffar g9-81e waa fquus Gene fommh
Sy,

3. fAUURT HengARITCT aTeRiet SaTaTies Uit SO b fF1geh ahvuT.
o U FemreT fam

o ERIIST Jfdwr

o TSI GfHr

S CEANCRINICIRCRIER I

o TIIA AU HATET fIHT

o SHRRICT worit

o RIS

o STEI YT TEAT

NI AT a0 Y FBUIT sl df, A IMHFIUY fAu Heme formr

31 fashT I U Taci= Hemer U e,
) IR U AT T AN fRT G R,
%) 1T IR e FeefTd Aad oo,

fauu Hened FEeHd gawud Fad 9 GRUMeRE  fuuE e
PRUINATS] SUTEDIT, ARG, fehal eGa_TRiepi=T Hee caagRi!
T BRI SATT. JIIRUS e vl I97 & fauune Fenege sri Ia-r
HECT g GG Sl ATeR AT 3. S fYure Femee eaagRi
AT YeBIR ITT et AT AT, T T FepR T A T G =TT

8IS RN, AT FLEeHIAT AT Sfet guf T A ATEN.

ERUSESKIPERSERNEIRCECICECI B I IR ICE ISR G RG]
T FECH F8URST FHETaT TP fdhar Termdr aref TE Uy 81y, T foeproft




HTRIBR, STHTETAT T T TG AT AT SATDIR/TT 8T 218 qTAReteT 3T
FEAHTIIY fAUUI e g R Hee JaHT HRAMT Jeiel i qafarar
EIRNESIISINI|

(9) frshr RrvrTa U waa ey SUfRMMTFT (Marketing Research as

part of sales department):

SENRT AL Iq7 A fI9FT T TIR Fxar bt fammera i T
fAUURT Hemem IUFIHIT G PO, T FeAeT IURHERMER urHRiseiear
TN/ ASAVITATST Y e STTATd. TH T fasht fammeiierar a1feramy
18T ShidT qed Odel! ST, 31T TR e HRITATST J1Taedds Uy
Jar. HH JoHEy HIfSdl MdT Poil ST, AHFIUN A8H g HEIH
TATRIBATST BT UG TR ARIEAR B

() FEAHEY U T TS fIUTT % (Separate / In-house Marketing
Research Department)

SN FRAT AT [THTIHES Tel T fAUUr e frorTreit ey
PRAN. AT FLAEATAS! ATALID IRAVRT G TDRAT Tefial d Hramirar
U SATeT hell ST, e BRATHNAT JATaRTdD SJFUIRT A1 e
HRIT fehaT STaT AT el et STIl. TS T [THIT SFedTos T aTaell.
I g1eal. URY TR GRU g HEwTel FUR HUARATST STelT Tl Jeey
8Iel.

(3) fuume HeMeMTcler aTgr eI WY Hed Help from

Professional / outside Agencies in Marketing Research):

1 AU FMed HROIATS!T 1T R e BRO=IT SReriE Aed
Ul . AT Gl Sehis do THedr fobar SAfciery wTroqeh
AT FHRAT 10T SiTetedT SRTCIT 37eTT STeT ™l Femll Had
Tl S, AT TIPS el AANR HSo! ST AT, ATT ST
HRTCeTaT BrIeT fHadT AT, SeTexumef STfexid S, fafire fauur deres
HECHT, TATATIDRT AR HEIT, AT HLME FHet T

U e e

2R
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IATRABIAT fIUU FIMET HRAT AT 3Rl TR AHDT DI Ugd FHBRIET
<t T SR AR GRUTHORS SXel At T A€ HRIdT AT, HIar
AT TP Jdt &I fhaT ofiF ggcliam ST aRdld. AGR Aasl Faes
P Edel ST, TEUToTd faque HeMeFrITaST fhclt T I ygdiar Jrded
PRIAT ATAR IGATIBIT ST =T

¥.8 fqure Heed fryrm=R sereT =T (STRUCTURE OF
MARKETING RESEARCH DEPARTMENT)

IR ST Fee SUFRICAHT AU Fe PRI NI, & T fafdeg
Je el ST, Ial. fEhiel SepsdaRy Mesl BRUl, BRI eI U,
TSIBTAT SIS e HRUNATS, ATeehrell Hfecll el PRul g, & e
PR Uiy ScRiel RS feberm sTey / Sfeeier fIIT ATt oot ST, fewiet
AT e Hemes T <Te] o Hememre B quf el ST, febar
Gl fshl f9TTIT Ueb I faT STRaT il TGN Hee Ry ol et
ST, AT Y [HTIT HIET BRI AIC ATE. FTdT AT el JHT0T el
.

ﬁwﬂeﬁ*airﬁmw
v v
eﬂ'wiiﬁw TaT o
v v

IEEARCE RIS I RERCEL G NIENSE IaATRIS
T Y fum e fomr HEAThT Heme

Heme [CEIUIEINTI

¥.%.9 3T fqur Hemes =T (DESIGN OF INTERNAL MARKETING
RESEARCH DEPARTMENT)

37) fershY fervmTTeTier uas SufarmT / oTRaT (Marketing Research as a part of

Sale Department):

A JUNRCIHEY T [Auue Fame 9 RIRT Tmoer F @Rar faght
fPTTTeTer WepT JufaTIiel M deft ST & <aT SRS fauurT Femerer
PRI BT, A IUTRIEAT AT qaed Haifad HMET PR .
U HeeT BrRITATST STMIOTRT | ATfecl SeNTler SR AT fdbear arer
ST MR Bell ST, ABH g HeIH ST & gl 3Te ARIRGR I,
STeg] AT YHIUITER & Fifad HeAe PRIGAT 3R cTegl 81 fauur wemes
SHEreT XET Braeef .




(31 fersht framreiet U SUfMYTT / oTRaT:- BRI (Advantages):
q) 31Tff& (Economical):

fAUur FeMe & FRSHIGT del S, AT PHARATAT der BIU=aT
T FOd 8. A9 9 T IARATIBRT N AHuITE TR AR JE
Gl PHARY i g HTE FFHET aTIR bl ST, e Seid g9d .

Q) STTLIBATHIUL WML (Research According to Needs):

faghT frTITeiiel UepT SURIHThS Hee 8ld SRIeM AR Hewdieal
JIIDATHIY, ROJAR U fawiep G Arsfduarisl & gt
IHABRU U BRI [T FAET Febed BTl Bicfel ST, A SHGRT &
TR AU HLAET CTbet ST

3) AT AT (co-ordination):

T HEST IS fIehT famT & ee fHTIIeiier S ar=ITHed i §ud I
I AT eIl Wea=T Uiy foefor 8. o R fadr g
HMeF I SRII™ BHME TG ATl Idl. IRUTHSHRS AT
31TGe A, HLATET feudased) quf e A,

¥) WRIRAR (Suitable):

TEM T HEIT JNMHRIAT STTRICAHT AT YBR HIMET HR0T BrieefiR 3.
SR ST, o8, @ RIAT ANTT AATel. HLMEART RS JIifed IRIea™ T8
SUNTHT & Igd AR oxd. 31t / ifaRad @ axoarlt smaegedr
T, ALMEART TifAd T AI3AT TETOMeRI fafder Arfediel IReT =9, 3remdesr
BT FAMT fImT AR axar.

4) BRI&H gal (Efficiency):

SleaT FAANITST TsT I PRISH hit TRST . gl 319 faIqrmerha
FIMGT ot . AR ds7 T PRIPRT A TERT T JNe
e STl ATos fAeY et eehiei! RSl AIAC ATel.

€) TaRId f49RT (Quick decision):

faqur Temer & faght fasmTha Siaie f[MmTicRTa det ST 3FedT™ erId
HTfecl MesT HRT Ak, FLMe edTeTTciier Ja, FRIpRef s cadia Pl
Il T IIRYSIET SFSIUIAR AT 3D Jeel ca’id el S,
s AU e @RI Ry ST saRea eI e ST 81T,

U e e
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9) ST (Objective):

31T T el TRATIER T IR G el I, FeerdT
RO, IEATTAR GG oIl el .

¢) URUIHGRST (effectiveness):

fouue demee praf e & O frET T v sRIeam T
FTRYS I IRfadmaely Fad JU A I, IR faqu fase 1=,
g9, AT, fasht foTTeler e a1ftres uRfua eRTea™ Jeed orf
SR IRUTHEARERIC I R A,

(@) fershr frumTIeiier vep SufrymT / omam:- e (Limitations):

9) HISIT HEATT ARNEEHR ATET (Not suitable for big institutions):

HISAT SR ARAMT AT THRAT ITT BN 37T fAfepfarmmdha Femers
Ho YUY T BT ATEId. DROT [IehT Wy STR 1= 19T 31Aal. e
ITeTd T fafder Scare IRTea™ fash! famTciier iam=aTeds des, 579 Suctsy
AT, ST LN FEAT el GG PRI AN FRIIT G GG
ITHY TS eI fIeh! fIRTHTh T dhetedT JeMEHRT HafaT uSdTd.

Q) YRURTTT Ugd (Traditional process):

€l URURFTA g AT Uegal AT Yeel fauur HemeRy Suger reld. faght
TR B ATfRdT / 3TTheaRT MedT doit ST, ATAR FINET el IITd
ATEY. 37T WG ST e feel Sl

MY AT d TSR gl GeITe dhel oI ATel. dsf e Sueted
T A5 A1 qRYLl, IR, HeMe &I ATe.

3) T 3TR<Ica 9d (Not independent existence):

qegET B faEht fAWETeT eHEMIhd ol S arged fasht
faramTTctet S1et FRMTTAR, STSTuiyMIT HeNe Jeheur el daet 81, AT
DI T T, JaH8 S HeATET fearel TR Bl S,

%) freYfieARUTTET ST /7Y (No benefit to specialization):

LG & T g ARENT TGl et S, T < PeTeT eehidl DI 3AT8. T,
3T g f9RIHEThT HeMer bedry Weddiel @his a4 AT,
qRlTe ST T, o YU G Sl AT Qefradl. ofied
RIS ENRCECRCETIRIISININ




4) FIffET FeNE (Limited Research):

3TTSFEAT TqicHe T AT SOiaR HLATEF PRUT LIP3, TR AT
faght TG TROTETOT & JIRYRAT FeTRATGT GRle el Sl s
FEATR HITET TSI, R, 21U, TEIeT HeNE T A T8,

) Taas frrTThe WeMer (Separate Marketing Research):

PTEI FTNRITAT AT BRI YT Taci AU FeNe faIsmTrlT T
RN, AT faqrTEThd Squl Je Gedier ffde favmrdie qe=r, ue
S AUARATST LG el STTT. AT AR JHRT eaeeiTues &l fauurT e
YITAYD AT, AT BIARgTel! fafdey fawardier st a et ooy
RIS, AFT T ARAT g JAR<Icd . SAT FAN FROHeY fagur
GG B fAea JHIUIT RIS 3R, 37T HISAT HISAT HUATHET
T AU HLATERT faRTTT T dhefl ST, o FeTeHT BRY ShE T
PRIEH Tel egere el FRIGYRITeAT Tefd.

STTSFET T TcHe, SITIIDRUT T Fac FLATe 9Tl IO $RuT &
BB TR TR, TTes FTNRICAH Yool BRI - IS BIT.

(3N ¥ frvmTHThe WeNeF:- RIS (Benefits or advantages):

q) eTRAIT WM (Scientific Research):

T [T T 9 USARR J AT g SeNed H_am A,
NGTRT 3TID STFUIRT UAT, o5, ATETHTHT el o] FLMET e, it
IPE SadT Il AR PHART qMpeT FAE Bl eI

afiemgEaT @ o+t ar.
Q) IRUISHRST (effectiveness):

T FATe fmRT e aRomey M Polell SRIGAE BEERT g
STCHIIT & TR < FEHT BIIT. TRIer AT HEAAT BTl TR
317e T SATOT SRAeT FLME PRI o AT o qaeT PRTd. TS TP
e QTRAT g TRUIHDRD Elel.

3) T ot (Quick decision):

SENIREHE T G fITRT e Hefd a¥9R Faffaquur deresrer
B TTe] 3. T T MBT detedT Hifed T JTER fauvr favge, T
CRIT ol ear Aara. st fadmT @ Semes T I Je-a 3fed™
feIghT eI IUTRT IS arferalT AcTet. fIehIe aTe &S ATaeilfchep dTal.

U e e
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¥) URYuf g W 3rgdTet (Full and True Reporting):

SERERNIEERCEICES ISNIPEICEA U RRRCIG N RCK I B RS KICE R ECIC RS
URUTMHSRS, TR q GIUEHT g arcd 3TT0T Jedal FHAGSITGUT hralr AoT
IR 3T, | Hifeell 22 Tieh: Medl elei! AT IHedlel G g aRIaY
IR BT,

4) Gafd T Jod g9 (Cost and Time saving):

TR e IRl S Bed™T HIeT FHIUMeR T 8IaT. a9d ifch argdre
JURATST BRE Job NI I 3Tl BRT 3T TS g JoIRIR BRI 3R
ORI FIRIT ASfAar A AR ATSdAe Taad [ITFTHIGT GIe Bedr
JorIcHD @d PBHT AT, I PHT STFTAT. calia 3fgalel UTH BIdTd AT I
JosHEY FHET QST AT, b TP &2 Blel.

RIel BRI R,
o TTIRATRISD THAT IR AT,

o IYCHR HHATATEIT SHATT BIIST BIcil.

o T AT IRET AT,

o URRUAIIIR e bralr AT

o TR foyul v I

o T I HaT SaR T <t 2.

o TEATRID e UTer Bl A

() Faa ferrIETGT Weer:- A1 (limitation):

q9) @fA® (very costly):

LT T GNed fIYFTRT TTOHT hed™g IS HIAT THUMER. JiRTER
T HRIET AT, d7Ted DI, AT, defeh™il “HUd HRId! IRId.
ATT 3T TR BHUIER TS, TS ST TaiT AATE [T Wfefap 3Rl

Q) JUTTOT 9TOR TG (Not fully utilization):

TG foFTRl AT FeamaR FAEART O, IERT AT HHARY
e, Aree AT GuiE iR @R A AR e HISAT SN AT
ferrTTeT SrfTReh AR, et ehTeil THUD STelel! ST, Ao AT aRiquf
AT0R B ATaT. BT BHT BT BT SR TTRTAR W9 BRI AR,




3) T8 BT 37eM T AU &% odd ATE (Not useful to small
Institution):

TN g HeUH Hudihs Hiedald! HHaRAT IRTeI™ 3790 YBRTAT Faas
fquum e forRl A % gra AR a9 JdT SR U,
STCUTHTUTER IcUTE HRUMIT hu=T, TN FAERAT T STIhgEaT IRaSd
ATEY. UL AT T HLAE IR SATIT T & 2T ATEI.

) ATIATRIP FBIBI ( Professional approach):

AT TqEicHd A fqUuF  Geghs Wb Rl Hewr
HETIDIT PR AT GEIDIFIT UTfSel ST, ATes Tci Fee frmier
ST TR HLATE TEAT & BRI SR A1 YRUTHDIReD i1+ o Seheel.
b AT TR TRST AT TE.

4) W (prior Experience):

faférer AeAT HURIHT e FeNE fIHETRT T B0 el AT AT
YA I ficTelel ATEN. 31T YIbTei= SFIHd 3772, ATSTIC FTal FATEHT

ATRATRISh HRRAT. U BRI <ol oT IHd 318, UMos Taa [A9RTr=
TR YIRAC T8l
&) q@?g@ﬂﬁ?(mas Approach):

T AT [T HHaRT & TIRT ST Jod vy aiie gar
SAUITET YT SR, AT AYUT H2Me Yeiwrs g aTeal.

NIt SETRERT
o TIAT HIAMY fIURTAT BRI ATeTthidquT,

o SRR,
o OIS GEID 40,
o  JBERHUT,

o HAEHTT JrArYUT 3. ST HYTET g AT,

U e e
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8.4 craaTRe afefa Room deeT Sem et (ROLE

OF MARKETING RESEARCH BY PROFESSIONAL
AGENCIEYS)

37) ATATRIP 9TRT frqur W2 AT (Professional Agencies):

IR fAfaer T Arsfaurae siforms fafay aareaaiRie Genes Twer
fHTOT STTeledT aTTed. T e IfeT YT UTedhied] adi v Hene
FROT. 3MTST WRATT N SATAATID HLAMEH PROMIT 3 FAT AT SHTeam
e, I, TIfeRTd e, fafder fgoe Seeqr, yrdT fauoe demes &g,
ICAIDHIT 5T Ao TR HSos 3. 31 ARy fafdyr yoRa fouue fawas
GG A DRI S, IT GEAT TSR febarr erRyehiar Hfcrferely #8ur i
IRATT. T G TR FHeos A, &I 91T HIME FXRAT Had
ARG ATfct MdT dRATT T SRR PRI IRIATT. fAGUT Femesrer
HRf aRUTERE IR 7 Tgai 2o Ardt 7w fafae fovardter dstrht
HUh PRI, IATE[wTeh HTERATHT, VYT, $.aT dIoR PRI, car
RIS T AR o ST,

B HU=IT T HISAT HU=IT NMUIT TSN F caxid FNET BHIRITNITST 1T
Tt Ted odrd. fqerfieRumer snfor Rl FeneTT WRIET SuIRITST
AISYT HU=AT 7T FEAT THUD PRI SR, 2T AT ATal FeNeT
GBS T AT, TeU AHSART IJUeTed IFFAM THuT FeAEHTaT &Y
3T AT, IS HHT AN, el Shia ARG, Aedr] e, a1 dgdre Jere

31) ATATRIG STRT fIuT FeNe - BRIS: (Advantages)
9) fRrerfiwRuTET T (Specialization):

feey T fGuur Heme T & JRId GIURT Jerd”. ST
HTerelT 3 aTa. fafde fasardier dst dees o, uRIféa et o srmad
AT, fafere Tvres SMreTdett (Software) 3. 3T HEATDHS IJyelsdl .
T HIRIST UTed Hu=aHT fHedr.fafdy o geail Sod a SurRy JiemT
IREATh U TRIR 3T UTEdh HUFHT caxid GG o Hesd. T
MUY ISR AT FHROY R BT N2 ATRATRID FRAThS AT JdT SUIR st
Rch! SUTEY IRTATC. T BIRIGT BT A,

Q) 31f¥f@ T (Cost saving):

SICRTCT e e T RT TG RO & TR T PRUATIET Tal FeeT
HEIHTHT 31T T G B Hed. edTeed A JhRe AMGe
ey, TS IEUNRETATT FeNGT Gl gad 8ld. dosHed Jad Bl ey
febrrelt He2r SofaR e STar |l SeTe. <Teb ST & Blcl.



3) dsT WeNYHTAT BRIGT (Expert Staff):
STRT RITE PRUMAT HEATDS fAUurT Hene aarciier fafie Teprer srgelt aet

T IRITT SHeRT SUCTeY SR, STRIT HNEhIeAT SFTHATAT d ST HRIa]
TEd HU=IET Ol Adl. MUSAT ARH HU=THT TR I qeiear
fTRIUIATST, TUSIHRUMATST IRTHRUTRATST e PRa SRAT. T [qauTc el
fafaer sreaufl ArsfIuRTSt AFEd AedRy BRI IRIAT.

) 3TEITad [T (Auxiliary Services):

STel T YT YTeeh U= ITYfTeh T ferac HaT Juefed Do T
3TEALD AT FHTVIIT LT BRI AT, TS Joball T UATeAT 3Tead
TIBAT ST, &7 AT ATERIBNT HAT IUTsd o dTd. S&T. SIfexic e
HSUTT SR, SRR Ul R, SFSTRICT ROl 3.

Y) I8 ST HraeeiiR (Beneficial to small firms):

B 8T SEMHT HU=gi-T e [9RTHTh Hele oy JMfiepgean
OREST AATaT. IR &T Tal TRT 3T e AT Bo <. aid &l JTel
HeMET FXRAT FHEFIU0 fque Tl AHRITEEd A GeT Rl
AT, T HRIST A T8 ST fsar. DIVl YbhRe Fened
BRI T AT dsl G JJHT GG FThg ARG d FePprarar BRI
BT .

&) Wawﬁsﬁw (Prefect and True Research):

ITeT TR HLMET GAT TIdA90T f1:08f Ireiiqor Hee deid 3™
e srEare, sy, RIpRef arda 9 3 ST, SR T

e e HHART T JATEG NI THTd HLAETER TS SR, TN

Il MY AT FIEY Gl IRICI PIUITE HDRAT THIE, JaHs
ST G BRI AL G AT SRISR b T gRq (Al S2eh
IERIRH

9) HYSAT THeUTHIT AT (Useful to large firms):

3Rl eme fITIeR MTaT divT e o AISAT HdheuTer fohar faay
GG &AL BRIPRIT T8I TS ITaT AT FEATHST HIS Ty,
AT T FHRT S BRIefR ORd. iedrdhs Has de, HT%FI‘TW%T
ST AT ST 2T ST Al

¢) AT | (Continuous Research):

qfever rquTies fauur eer ST &1 Jaa FrRfaue fuue vy
UeIeR WM PRI ST, o FRIFAUO oear SBEeR, HIed

U e e
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AARY FITedT GGV Fld DIEMT eblel Hifec Mol PRI ST, T

]) HTEIH WY (Media Research):

STET F2Ne TR 3TefAep HTea™ Hee HRUT Ay 3Ted. Y GRa
ST FEIUT HROT BRISIR 3. AT SefhiaT Headhrul asl AT 8. o
BT R fIYFTHThRT 8107 2Ry T8,

90) ¥ WeMY (Separate Research):

qTET LT AT A & T d Jaueh 3Tl 1o Y16 Gl
3Tt STaU & AU Ry U, [RIST HRUT AT Bl STel TR
e FRUG ¥ duaeE B aNd el J9Ed  JTEdTerd
IO ATl QTR =T, Hee AT fdeid 7 xS, geter elvare erereT
T,

NIt V0T STeT AT fAUR HeMe SRl JT%hd FINe 6o Hded™T
ST, LTI 37fIh o183 0T I 8IdT. 3T 3ol axl &l YR
STET T A1t T bedRT Yalel dic / HfaT feg .

) SATIATRID 1T fRITUrT HLMer |eIT :- A1 / 7afeT (Limitation):

9) {':I'HﬁﬂT 3THTT (Lack of secrecy):

STeT SITIATRIG e T e fqur Heer Faaeaeli) ofca
ARl T Tl NI SRICHT eATRATRIeh T[T UTebei! STl ATel. STal FeNe
FERIT &7 HIfear SUANT 9 W@Eﬁﬁmﬁm Ho ABAd. HTfed=r
TRATR B35 9Tl

N TEfRwE T AW Ugd (Costly and Time consuming):

&I IR TR BRIPRIT SRICAT T8 ABTT AR T ST i
HTHREAT ST, 3ieh JedT ATSDACAT! TR UG Pl =T STehRUiT HHT / ST
Befl ST, T IPE FeAE FLT s pruT, i1 Hifed 0T, AR Fene
RO, M7 SifcF 37EdTel UTH R0l &1 Hed EU Job STl T80 & g
ECICISZAGE

3) TS YT f5dY (Unrelated Findings):

IS ITET TR T Ife®, Fued W I FIeAUGI SEud JTfed
AT 3FIh JobT AU FeerTer sy gebeit rieefic, SFaReia ST,
A FATEATRIST T T b T SITll, FelfdetedT RibRef sHeesiault
PR A ATENT.




¥) ST 3r€9viY (Lack of Communication):

IH JBT a7 HIAMET FLRAT g T fAdhr famr amed e 9.
HdET AT YPR B ATeId. ATl T PRYR ITeid G AT
5 ARTAT I G AT, IR fISITaR BT GG Pl STl

4) BIAAAIST (Limitation of time):

IR MG AT AT IR, S AR, ARITAR Heng i
I, b 3fefep pTeTaell AT, ST T YR ReereT sectea™y
<ot Heier e B1q 2Td. T BT e 20T 3T IR,

RIAYHTT 1T FeE fIYFr dic - Fafer ARaT A, 3 3Rl aNr
e SrfddhiaxRer g @rexumey wef aeed™ add Geee
FRUITA TRST RIS 312N TR HLNEH AR FMEA Ho- ooy
HRISER 3.

g.§ WRARNA fOue  demem W@¥em (MARKETING
RESEARCH AGENCIES IN INDIA)

3TTSFET TYTHD T ATYD BB HRATT IO FNEART HRE T
TH el 3Te. fquHreT feaR & Tyel Ou aeedr YRAKie a9 J
SN A& AU HeMeHTens desel T8, TTSredT T ices SRTciep fgur
ERATHEY AU HLATERT HEw STl aTedrd 3MTe. fAuurT FememrT T,
R, fART aMfT fRdR feifeas g 81T aTTe. SeKileT 3Fd u=arT
T TN AT fAIurT Femer farTrei SATIAT et 3118, TR =T
TR |/ HISTT JEA fAUv Fenge BrRINTST aTekiel el fauue Heme
TR AT B0 YT bl 38, AT [AUu e &5 e
TGRS GEAT AR DR 378, &l e del Urgepi- fafdeg
DR AGeHD AaT YRfdaw. fEgeen foer dIRedr Sl eear
ST YUTUT ST U FeMe f9RTTeR T R0 BrIeRR Svdl. Svar
SR HISAT /A8 HY=IT G PRl RS ATar.

GG HEw AT AT Hfed et RIS T AT g
fosrep eIt Srefaur |Gt NSl fhAe <g Jar fepd BT, WRATT
SATGATRID TTedTeR ATAUTT [AYuI Qe Herit srf G2 el 3T,

YRAiler fquer  Wemes ¥R (Indian  Marketing  Research

Institutions):

9) JToRe R 9 (Operation Research Group) (ORG):

T ITRATRIG GG T TATYAT fIehT ARTHTS T 79 § 0 HEY Peft I
T ISR [T ARATT fIUve e fawae Jar <o go Pol. T

U e e
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AT fdhReplcs aFTciier FEIUT dhet. AT HRAHEY e UTeepioRi e
faIshier IO g HRMET AR I B Paildl. 37T HRATNA FAR 900
eI ST U= fAQIoeT: Siwer, SR, o TSI 3. HTeaw i ene
el ST, 3 TR g feh_eplos feiehel TEUITIT el BIefTe, SR
HEY YReTTcl el Ufeet aTeres Heraror quf e

(i) 3iF T 9°f (ORG & MRG) &7 T fauvH fawyes fafder germear dar
QRIS &7 e JeaT BRI Selar A I §u3, Hefehl, facetl, =18 g
AR &7 fSeprolt fa9riiy eriferd afred. f& dwer areemr Jrofl, 3,
faiRor RIS, Tebed gaeTo, foh_eplos aravfl 37ehefur 3. aTee JaTgRide
a4 3T & ey e, siiwellear fpio g b, TR g
SATElTeIT ST, STTERTCT T, STfOT ATeepIoRATT qRee] fershieit epTT ATer SFcheful
PO .

Q) T Pl 3w 3ftcerge spTHG AT (National Council of
Applied Economic Research) (NCAER):

& YRATAI SRR TR FEAT 3MTe. THIRCE TEY &T LI HRAT
DT AIEIUT Ho-T IR ITEdTeT UBIRAT det. BT FCRAT ST 3refarafir
HMEATIR BRI B, TR AT8D T SITRUST AT fIsiaR & Feerm FRafad
TIOUTT AT PRI RA. TRATA I TR Arezmiely dtdrar aRed areR
LG HRAAT AT FET AR 9000 WA AIBoaD 4RI PeaichsH
qTfect MeBT Peft. YRATHT Tl Needrar T e Bell 8 TR Jisaa
ISR BRI T GeIHTI ITeR <ie] HAET BRI . “TeTeT HIhe Hive”
4] ¢\9” ET AT B FIET URAG 3TTR.

3) s'%'q?q'l'av_dﬁﬂif@"\ﬁ (Indian Marketing Research Bureau) (IMRB):

eI ATe a1 WA 9R99 Fe T sGRI! TATGT il STy TH.3TR.
BN 0 Sqee Hee eIl AT HEIAT W@?I STTCRRISET e ST
AT T SR, 9207 IR & AR WG AEHId oF, 3 argt
3Tl gfRgul SIfOr IS TRTaRleT fAgur HeMerT T F8U Adelliches
OTH el 3MTE. & FAT IUSAT AED ALAMT {[IfTe THRTAT AR T
R, IFE SR qd arevll, Jedid qoeavr, HIcHe Geed, av
Trof, fAuur Treelt, 3. o1 THRY Bar. ISR arRIfIaT Hes, e
JRIFRIAT Feg, fAYuE g UTed TR Teg AMOT IARTT IUTe TR Teg g,
fISaTeR RS M dheler 3T

¥) ATH{ET 3f+s R 0 (Marketing & Research Group) (MARG):

gl U HagcileT fauur Heme Tl 3772, T ATeeh Gl ARAHR GRReied]
ST, JFT & TR JeFcied TROTHTY g AT TR fAqurT Hemer ar
QRIAC. AT AL S FTATs QT fIRT 31T,




q. fifear = 81 fa fafay Jreadmr 3ramg aedr.

2. TufSar ceifeiT: & fawrT Hrezmm qureses HemerTaR HrRf el

) qrhfeT Rad ofcs sfecel Aftddw (Marketing Research and
Advisory Service (MRAS):

&l YRATci et YU GeNeT A=Tciel SRERTUY JReIT 38, & WAl 3TedT ATedh
YT U AT SRISRT FealMR F8U[d JaT Y& oo, a9 fafder
YHRTIT JAT FeATR FEUH ARG PRId 3R, ARl gl HISaT
SR AU fasres 3Fieh TR JaT R 3R,

€) UTY BISSH SfSAT (Path Finders India) (PFI):

e - Lintas &I STTERIT SESHThT U1 BhIsed SiedT &1 Sl ST
PRUTT AT, ET FEA HISAT FHIUTR TR fEvliel Fferr el ATe. Tl
¢3 UTEDIRINT GReT TG Tl JAedTeT JepIIIT el AT, AT TET
ARATI A ATEDTAT G T AHRIDHAT AT [ITITAR FATET et 3772, & FwAT
frafiquor rafies, Sfora, SIfERIa, @ Sfexwdiar gRom, ATes™eR 8oy
SHfERTT I TTaT AT A8 GTaR BI0TRT RO ITET 3TRIRT Rl 3R,

ai¥rarr fafder ArTdigr AcudeHrar aRomd, gEleM, ST AT eR
STRRTCH b BIUTRT AT TeR HLAET BRIl SR ST, T8 a”iet SHfexrcl
e ATIUTT o] ket STl 3. T SUeTsd] horT ol

) fergReT TR SRIRIGSE . (Hindustan Thomson Associates.)
(HTA):

TRATA U TRIg T IRFOYT fIqur FeMer &Tcier & U U=t 318, 9% €0
URE Qe g TN STSTRTET AT FHTOTERICT H1fed &1 AT HepTfrT et
. T AT S YT 3R, 9) AT 3 Alhe g9 ?) AT
¥R Ahe ST, IT SShT T HEcarT IUINT / Sfe® T YRdTdler fafdre
IeR fohaT IO AR STOTRTC ST ATTReNeT ¥ores / TeHT ied Arfad
I o ST B,

ATHA N AThe SSFAFR eI T TTehiat Arfgelt i) ST, ST, |reRa,
o el 3. YR el GHR 00 &R TR 3,9, STOTRUSHER faamoft
Pell 3R, M TG f[Auue fawe denes d=aFr T Fas
PRAMT AT AfS<aT WM Bl & Fedie geerr Afedr g
GNGATHRAT R SIS IWRh oRcl. AR Hasd Tarwiiel T
B> FA&HTGR faIghT STeurer SR JeiTel.

U e e
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AT Rl HIDE SSFIFN HRAT et AT HRTTC TeToiaesars 3¢ 3 Rieg ar
BN el 3R TeaR JTeehidl Alfed] Sueled o faefl ST, e,
HTERAT R, AqHATAT AT, I SR TH10T, SR, ST _ia
g, YIE S, F19q Hifed! Mol dheteil 3. UGN ITHUT FITRUS el
STAUT, TR IR, RIS dRUATATST Tl ST &I,

¢) T3, e BusT (A.C.Nielsen Company):

& U AN FoRTER fA9uM Feed dRuRY - foageT Jar o e
3Te. i FeAT SIFTfeieh TARMER TPUT oo V&I 3 <eilel Jooo FwA
LT BRAT PRIRG I feredigR fafee Tar g wifecdiar TR et .
DT T AEdTdl AT FEUN AFTeR e fpvates fAders agdr
(Nielsen Retail Index System) URIg Hell Al & HUAIGR IOIRUS
e, e JAEH,d Ay a1 q9d e bl S AEdeEd d
fauiiaecT sre @ faarTE qe Rfdefl SN, e Su-igR Siaeur
ST Q0% SANPHEIT FAGUNT I 3R & Pu=it AFfieT oo gufaRET
PRINC 3118, e &N HUTET Tep ST fqqU HLMTET RUITT HT FE

I DU G 7, e Al el arear Adee ar eu-rd A1
TR 3Ry Jdetet 318, & HUHEY SNFRR T USTdR B ddTd. AT Hu-r
TATTAT 9R3 HE SAleleil SRET & PUHT AHFIY0T ol Aroit SATfor
TEHMET TR g ARG HRd. IT T seara “SIFTfad FaRTae
UTEHHET T SATART FET HISAT TATONT HMGT Hwe Alfegedl qur A7
PUTHEY GAR 32 BVR cAleb 900 SATHY BT PRATd. AT DUIGI fpeples
Ted A I & TR gR DI I NIRT Ho gax fafder &amdt

(37) ITE® wHeMeE (Consumer Research):

9. ITEHIAT GRS Ia- I fhad, TR g fagur sy arered drfady
<drd.

. T DU ACad AR ST g BHART G 25 SYHETIRT <ATal &R
DIRCZCREICARNII KCZ IS I

3. TN ATEHUIIRT ] PRAT ETST TS HeATeT et ST,
¥, TTgD T LG Pel I,

Y, ITEHIET FEPIH,ERGT o, AED Y, qrefaes g o) e
HETE el ST




(31M) ATeTH HeMe T (Media Research):

9. T g GMYT BUAT gR AT Gd Adiged GeNeT B
qrfet et S, ST, Sed) T Paet IrAT Seihiar =T g fAerT s

. URIRYT a1 Ao do e UhRd HRIGT TR Pel AT, THa
STTfeRTcieT aRuIT g SfeRTc JegaTd =l Aifed! & T T Hro- T
et ST

3. &3, Al =T UuR AT ATEH i &¥fep el ARTEIT skeT et et
et ST

g. feafeatr im, fafder Weriier WasTg 3MIfor AT Feeer e fAR1err e
Hifed! el ell ST, TG I FEHT TP Hd HET FHUIDIER
MUY FRUR, eI IIIRUMR, feafSan I WeuR, Il Arfadt a qer
Mo et ST,

(®) REEEEICIRCIECIER R (Nielsen’s Online services):

9. e & HUHT SATTeTTS S2iep, fhReples e, ATHTTD 0 T Hay, €
GBI, CaReTsdl It ATfedT JiTFelTs MesT B il T,

2. AN, Soie, TS (SRS, AT Jifds AL aToR BRUMAT! HATfed!
MosT e it ATfRCT Fcd UhTaTd potl ST,

3. el Ul JdT g FRTRUSdIe [T, UTgdid  GHTEM,
SoIaCi M [SCETSHNT g T TRT JTFEadt HIfgd! Ml dod ATl
YT el ST, T TGl - 8T U fAUI= e e Brf dxa T
o= aa.

ITRIEIRT TRATT 31 fAYU fagzes GeMe Hru=aT ATaATRId, TR HeelT
HRRT e 3. TTel, fhateas, Relia=q 3. du=Ii-l T Td:d AeATTR
T G BT AT, AT o FHNIET g ATedT UTgdh FEAHT HeAeT
PO T,

g9 OfeRia w@vem 9 fRUus Wemes (ADVERTISING
AGENCIES & MARKETING RESEARCH)

SR, AT TR, AIGAT HU=AT FISTH, AT HUHT SATh{RT BT T
QT QU FTET T80 SHTERIC 81, Seudblelde] Fed ST RO Fael
QUIRT AU FEURT SAMMRRTT BRI SRR |l fauue dengsrear R
Il IfeIferT ARt o SRAC. T ST IAATIHT HIVDRT HurTedT

U e e
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SUASY NI fAyue  Heed R ' e ey drRiertas,
URUMGREBIO HRAT. Afetds AISHISAT TRIT FAT MYSATT AT
U Tad U Fered fqET FETT aRard. aTEdiaer deera fafde
Yhed g AU B RIPRAT. SR ARIMT JeiRUSHIe Uddiel
UGTeRUTRIT  JTehdci-rd ST STl T8U & SR Jer fauue
LMY Jefrel JfHepT YR RS,

RTINSl BTET HISTerT TG STRRTT FReT GEITSHT0r AT AdTa:

9) BN FSEIRFT Toi=aT,

) T JTSEBIT &,

3) BT SfSeETsii afr

¥) fogeer e srfiferer I
4) forerT ST 91

&) &1 PP SN

©) 3R . . TaHET 3f-s NI AGRT 8.

Rl el SRR HT UMTcHe T AT d1e. fIedR BT fog A,
9R3% ALY DT AN 98 ARl G AUl STefell Bidl. 37T
YRAT AR Yoo U&T SR PRI 3. SERITER Gl 3feihs
HTIATRID T FACATIDRT DI ATIRAT. 3 AR STERITGR T TR
four e aaTTed faaiia Serciier STTfERIAER IRl S1fed aRTeaITIdR
B PRI 3MME. M 3D IARTGIY HUIT TR FEATIRIGR FTHRY
PR RO IoGeh 3Tedl.

SIfERIT T SToIRUSHIe GAfaRUMeT 3Ny g IfenT 3raar fafaer
STRYSTHES fehet, SetTet, 3Tf¥en<! ST ATEd grrearell < A qae
T Al SRS &7 chidT qied™T @ SHEddel SYIRT oo
HMETT AT IaT. IR qoRUeT aifiad e favaria, faasdia
30T Toefcrep Bl 3TTe. AT el TYLTT eblaslcl g STRT(Creh epRUTTET Tl
STIfeRTE FReerTel! fauur FeeTa 3retel! Jf¥epT U= Hewr! e

) ATRRIT FEAT FIT: SERTT TIR BHRATT 30T HIVIAT HATETHTGR b1
IR I RIS T T

Q) 3Hfefeps TS NG STIERIT 3Afeh Sugde g IRUTHSGRS 807 FIST
IR efl .




3) & T YU Welee, AT |, dREl Silad Pl Rerd,
FTOTRUS ST 24T, JATfor STIfRxTe SFener 3Ry SughH e fddTd.

) AT IRl IS 3T ST oo HUMGDIAT IUEHT, IRT I
R BRIET &Il

Y) . TH. AR. ST AT GRS HAGT (1.19.7) AT bel W, ATy
IR feeledT SfRRTCT Jor ATU el 2.

§) YRS 3Md Sfexd HRMT, 3Mfid<], SURHT Ied I,
g, A9, Gd8-, HROGIS! 7ed J ARG avdrd.

©) 3FE SR IAXRAT Tqa: T Faaa fqqu Fenes e At oo
BRI PRI SRAI. TT BRIST T 18D FEATT o fT STy

¢) SHTERI AT el SFTHAT Schldg, Aol Ha [AUURT FeNeT
PR BIRIEH d STAA, UMD iR PRI, ATHeS e LT
AT BT B,

i SR G & fuur Fengaredr Hrifd Jierel qfer arR
EICKIG

g.¢ fmom dememriter afte o8 | awRie TETTh
(ETHICAL ISSUES IN MARKETING RESEARCH)

STTSTET TqGTCHE T ST [pRUTTT AT fIuur HeeT Jew foaifaasd
qIed 318, 3TToTH! JIIRYS & UEDIad| SR ATehiedl e - et
SHUTAUIRATST T AET PRI AT, T R sffefers IeuTe el
I BN, T8 PR, AYSAN fhaT S FTNTHT FgT fAuurT e H_re
AN, T & &ATTEd ST Jelle Aol are 8id 37Te. a1 a1l
TR e FEAT ST ATedh G ART T SoieR AT JRd
T qRaTeaT 12l YA T, JATUSAT AT FLAHT FeMe AT YR
T TR YHTUIp & HfcieperedT JMERTeRIeT faemRel aTesrdl 37eft 3ruerm
3T,

fIqur HeleTer Afcepd g5eT Pral T S &N, AT R PR TRoTe
3. ST eI UTeehid! HHqUD, feamet fdhar STaRET $earqRE 3R,
cregT fuuETRY geit fhar meATRies URURTIT Ugd febciial der o, frer
Sifrecra 4o ST e

fqqur GeneTchier Afdwmdr caarde fasareft deaela omr. fauus Fones
U ST IGARITATST B et ST 31TR. AT FLT HTat TRTA ATST J1feat
M BT Tl [G5AT0T RV g HraT o, FRopRef oy, JrArdt feredt off
T [T A, B [T ST FGNerd T A T amaR awrar & ave

U e e
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3TTe. gfewd fRuuF Jenerredr erRIMST Arfed! Hosfadiar qrexler dame
AT fhar Sfcia FeMe b Tcdeh Rl Hegehid ofel ATell &d.
fAUurT e BRI A UG g 307 Feda quf egrd AT T
fFTermetet fsepy & ST B1el FaSetedT T, THHT, TR JTHRIT 3. T
SR 37e[eh AT TfIfae 3RAel aTford.

31T TR FHTUTHTET Afcies M SUINT Hed’T GG FEAH, UTeh
Y ATl by ulT, fasars STIfor fepet e Bil. fuurT el &RuT 8T e
AR 3RTCAT T T ATRATRIDH] FHISHT & TR Afcreped
qlesel! UTfeoid. W AHau0l Wieilel &=Td f& il Jed Uresetl, SHUTel!
&SI, #eUT fauure Henerepi el PRf AfcTes AWTaReT dTeftd ATt
it ST AT Sgur TRoTer 3R,

q) g fgefe ATfET (to show the ethical Information):

SiceT fquurT FenesTer sy aammaTet gRRRITHr fdhar afdsyemrerdier
aRRfReereft THTOY SRAATS. TeaT O Afiddhdar e IIdTd. e sy ot
ST G AT 3R, FEURT FNET UeIel SrSUI=IT d T ABUTAT TS
gfIfAIcT 3. AT Ieie SicaT sy UIerd JuIT=) ST HHT 3T, deaT
o Qe BTal THTOTTe el STaT o,

Q) 3rEehavi (Accurate Description):

fIaURT HeTerepTergT ATSTRUST of PIel Fed Il T 3T TR IPRUT g gufT
JUTEIT SR, TITET fARIE §1'8 IUIT IRt ATED TRl DRAT? DU
IV DI T HTET? HLATED Hees T IR g qTaepIIeT Hfecl!
o] o IR ANTd sy il UTfeoid. Feiarer Afeeiq R Feefd
ST HTfeeiTer Mesl Bl AT ALAET breraral g HAfcraTar ovd.

3) faferer e snaT (Study of various factors):

IEIRUSTT 3T HRAFT FAGHM [AUUHT U Tedh Ieaiall aR Tl
3ifcr frsepiaR s aRUT gl g febelt aRUmH glget & urfeet UTfesrd. e
3fcare IR g T U GeYD GeNE BRI STRIUl PRl g e
fFRIISFeg 3Tguige 3ok IR BIUTR ATE. 31eT YR fAfde veard gae
Flel TR PRI TG A, & S0 fAUU HNESTIST 37cdia Iugared SR R
fafeer ereeprar aRUT™ IR &1 Biciel TSR FUUf GG ehleTaral J
frrcftamer avet.

¥) e e o<+ : A ®1Rf (Behavior according to ethical):
9. fAUURT e fghterm Teb HT FEU dTR CTesu.
2. Farordt 3rferfRerT el STesTee.




90.

AT UfeRITE SUM=IT e =T faaR 1 axor fohar SrferRerd IRtrRIET 8oy
I UBR T8I

. AT ST TR JARI [R1aRT HeG TATaT TuR S,

TG0 HRATT STRETCAT Hifeddl, Td POl SN o T IR
EICICIS]

Qe & d W AT, I SR ST chodfere] TTfeoia.
SR WIS 3R, WIeAT Faefd! o .

FMeT redTelTd JMfferd 3MhearT difid e, fre® T A_ATe, 3T
e BIRE Ied g IR ST T8, 3RT WA 7. 3Ry aei foreft e
IR,

NG ITEATATTE] AT, FIcT, el HRURY HTfeed! SMehSart &g
LU

HIMEATT BRI HRAT UTHTNBYUT, TEORT, YRUITHBREGT, Soif 3. e
qTeoTeTd. X T 3T8dTel I GNEA & Hfdaa SiTeT 31T 31_Y F8UIdT .

4) TP AT (Professional ethic):

fauurT FengeTiier ereaTRie e fahar Afcredr & gl achrigHa
ch &R AU,

8.

4.

. ITRET

DT (3T2eT)
Qe TRl
AT HeATerT
QIEZASEI

q. SRS Wi R (Ethic for respondent):

(9) TP ITREATAT T WIS 8P A, AT Tq: I rball b

IV HifeelT 2Tl fdbar eplurcl Hifec &g 1. e HeAeRpr ST
T QT UTTedlaR .

U e e
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() TBT - T8l I/ SRS JoIEd 8 FJ Il AR
%Eﬁmmmﬁrqamﬁwra"r aﬂﬂqémwﬁﬁaraqamﬁaaﬂﬁa
ER &% T,

(3) STRSIINT SRS H% . FNEHTT YT €raT fehar 18T & S-fquamr
PR ITRSIITNT 31T, STIRONTT hodNT o AfddhdelT g T¥Ad. 3

UG CTo8Tar.

(8) STREIIMT el 0 Squard Irdl. IRl aRiear eifores o,
FHTSTIC Tl T, 9 99 fer=mda.

(4) STRETIRT FATETET &, Se 3N JEL. g AfeHd sy  srearer
RARKSIHICIE

. UrepawAT (31fdrem) wWewufa fAfem=T (Ethical Issues relacting to

clients):

() UA® MRNART @RI, TOcHD I IRTd TRUMHGRS Jarel STUel IR,
ATes! AR TifNeh ToT o T AR des G G JATDRI.

() AT fASATR T B0 I AT b d UAT AT STl

(3) FAGDBF AT PAAIIR fawT RpRIar 3 Heedr o
Reerepr 7.

(¥) FMEFT PR & dIRdd, Sollcid g URUTHGREG IR, fsamuf g
AP ReN SMHeTaSIauUll T ATl

(4) MG SfEATCAT AT SRR, P, [T AT, SR FHTOI
T SART T, SEaTeT fHeer ISt THTaT. SHeaTeT e Gel ST,

(&) ARICATS! dBetel HAEH PRI & Yuluu] THUU Seet ITfEI. 8.
3. WoMes WvY weufdiear fRMT (Ethical issues relating to the

research firm):

() LT TN HeTelel BH T gR GHAT XA g . b
frITeR et HLMETERRICT s FRITHT A1 .

() HATERT HEATT TN Petell q2, AR AT TS g TR T fhar
qIfect MesT FRUATS! THETE! fAfIe uge= fAeRid deft sRieIT <r
UEHeR AT 8 AT F.

(3) FATEFT IRAT I g U7 Iuetedy TN PR Rapre 7.




(8) LT AT AT H AT S AT AT HuepTaT e,

(4) SR LTI STANT TG TIT DT PRI BIRISTATST HRIAT, FART

ITIT BRI % 3. §.

¥.Q IFTT oo Wene e forymT T aeier SaTaaTRies Weme
T I wR& (DISTINGUISH BETWEEN IN - HOUSE
MARKETING RESEARCH AND OUT SIDE PROFESSIONAL

AGENCIES)

T ferqur Wemrer fermT

In -house Marketing Research

ATIATRIG WM frmT

out side Professional Agencies

9) 31ef -JRIRT Tae: 2T faqur=T FemerT
AT /=707 oot et hTlT fergchl
AT

RIS ARG [JUuET Femed
SESIEEEIRNIE IR ERICISRICICN

CAChRINICIRNIFI]

R T @ e G
SR 31

&1 Ugd AMIhGEIT RISUIRT T DT
Gt 3Rt

3) PHEMET Soll- SR ol chiedl Aal
fEfosTe ATE R BT TSl X
gl

T Igdid ATIGTRIP ALdhs sl d

TR SIHdT Schl IUcTed] SRTeT
SpTETET i TUTerT Ut 3t

Q) Adfuddl- Fad (YU Jee forvmT
IS dafiepdr I UBRT HAET

YU BIARQ bl T i

I e SR fae dearT
I HRINEST fhar FoneTarst
T Rl fae avar Id AT
TEeraT wer ffor g

4)Job- GMET PR AU B
I AU e AR
TSI SHIcT T dosel Hemer quf
HRAT A

HAME TIPS M IEANT ST
fhar SIieTel SEEGRT NI
e fdeid  gofel eI
BT TR 3T

§)UeUTl  geM- A Ugad
HemeATear fomong fafeEa g
qifgct MooT HROIEY  eTuTIgur
JUGTAT STFIT STRAT.

ARG e IRy fRue
SN FAEATT P BRI IRI
TEIT YU A ATEId.

©) PR T RN T SEn
JRPRY o FeMer Ufhdd Tevrt
NI

a1 s fAfre fawamr ast aoht
9T AATRID BHART SUcTsd]
IRIATT TS SoleR Heg T

[GES]

¢) SUGHAT- AIGAT THIUTERI SET
CIDE I RECRC R INRCRENCRNIE]
LT T o PRUT T BT I
BIIefR o

fquumeT T e RugTATST
I AERIe  [quuer SR
SUgh RATT

U e e
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Q)TET -T2 HHATTDhGH | dTel EERIIREY TEADS
Gee faurTd PR Ped quiny| e I S/Eue gRon
THAT RGeS Ao FaqTRID| FAITdT TR Ao Sa™ariTdilet
STEUE GIRU FTeR ST ATaId. JESINESEIES

8.90 WRTT

3T G ST STSTRUSHE) e MEUHATST fuur Hemer freeaie
3ME. TERIAT I AT g Hee-dl IRel 9. fquoe Fam =
JeRATI FRUNATST fAferer Ugelt 31ed Tt SRUTAGRUT eI D IR, T
IRAT T UGdIRR FMET aRO PNIAT sl bl RS 3. i
AT SUcTses ATER AT dTqRT BRI el eeh el TROT 3R,

AT fIuur Fememraiar fafaer forrr, fasht farmarha Srf axoara
I, T e PHANT G HUATE TR . Jd Hifedl g Jed Muf
RIS, UR T TIIT ST AT e UGl AIGaT HHIUER Fee
NI BRISRAR SR, 3RT IRTl O JiHIT HHa=amThd SATaITRId GIme
BI ATERT FeU dTal STAATIe fAuurT Feler ST A1 Heler oo ooy
HISAT T A- DU ITT. WRATT Ieh TEAT 3T fob ST Ty fqqur
HMET o STl

8.99 AT

9) TP e Taa YU FMer farIT SRATAT B2 T o,

R)  IRAYUT U Heme f9rTre Hee T T .

3) TgdH fA9UE e faRT BRIS /A1 T .

8) fagh frTITeiiet Uep AT #R U fauurT JemerT T e = e,

y) fhY fErTTTcler T STRT 78U RqurT Seirer fEsTrTi hirey Aic T &
&) ‘AT U Femee Fer JraR fevquft e,

V) AT HAMET FEAT T SRR i IO FMEHTT DT T
.

¢) AR TR er T .
Q) PIUITE ThT TR ITTATRID fATUR T HEIT HRf TUT v,
90) I FANE frIRT T STRT N TRIT AT el TR TYT P,




99) STET FMEA T T H2AT TR TS It o FRT.

93) eN<SaTd feur fofat

a)

TR R 79

YIS IATeT 3T TCeTSS FebiTHD ReFd

T, AR Bt
fergerT &t SrTfATSe for.

T Bgey Sfedm

RICRIIDEARIRG )

farshT faramTTcfieT Uep AT # UL fuur Heme fsmr
eyl fUur HemerT farT

*kkkk

U e e
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EMERGING ISSUES IN MARKETING RESEARCH
YhHROT AT
Yo Ifew
4.9 YRTET
4.2 VDY G U Hemer
4.3 3iFers U Hemer
4.¢ AU FeMeETT ARG HTeamTaT SUART
4.4 T fqquE Femee
g.¢ fahia fauoe Ganes
4.9 fochiT IR Hemes
4.¢ 3ienfie o dees
4. HRIm
4.90 eI

4.0 IfeR

o VDI G AUV HET HE<T FHS BT U

o TS fAUURT FeMTerT PR et ST T TSl BT I

o RIUUR FeEATT AHIRISD HTETHET ST FHSLT BT Jsel.
o T fAUUrT Heee 7 faxiTg fAUur Hees FeeT o Iga.
o RIT IR HeNeRTe At /AT / BRI G BT I5e.

o N fRuum Femes Fee o A,

4.9 URdTa-T ( Introduction)

STTSFET 3TTEeh BRI fUU HeNETRT BRY Hew HTH Silel 3778, DRI
3TN fAUUFT aed Fletell dact 81, el U aumed adiiis
ERATEY, SISTRUS HEY BIRE 9T Sileiell o Ill. MeNfies shicll & Turhrar
ALY STTIOT HYEE ATl ShivciIhRep SacTos HThTedT UEl, TR,
MESt — St 3. A& S&cT el AT fAUU HeneHT QT g TRl




feeifee™y e B 38, Faercdl SITHIDIHRUN SR IERIBRUT & FISR(THRUT
AT 3refeeReRe RURFTA egTedTeeh START &5 SRIsRT [UurT e &miretl
AT HSiieT FrceTel! 3178, FUrTd fauur eemTer SUART FHUHRT fqurH,
T, SRS fawig 3Mfor sffenfies el gaT Sugh ovd ATe. AT
Hefcler fiuur dememre fier, T, qew, BRIS A ITIRT B
EARENIREC

4.3 SUTHRT AT Ruur Wele (MAKETING RESEARCH
IN INTERNET ERA)

3TTST JATIUT 29 T T JATET. 0 T ATDrAT STRTE Hiel HYUT SR
VBT TUTTEl! & FURPRY SR SasRTdT TH1d 0T Siretelr g .
U 3eich &TTEY HId! ST Sicl SATell. B Rl d Ger e,
31T e frernemadier Feee RSt & e fuRy faemerf=h s e
SHAUITATST THUhIY JUTTedl -Icdch IUctedl 3. Aol Faleiel T,
RTT, AT ERATHEY STRTICIAIERUT & JETTHIPRUM S AT dael FTell
31Te. 3feTehs ) o fauu, iy faqur, afenfies fauum, Jar fauum .
AR Al & S A ATe. AMHe GAeES! Ay @ 9 e
IR, IT HEfIT HRIST 80T HIST ST aTuR R a9 SR IR,

TRTRRIAIT SITeTedT Hdh QT aTeedT JHIUT RTUEpTaT SUAIT Bl ST
3ITE. AT LTS Hebfold hetedT fref® g SicteT YT redr qedia
faPeISor RO FURps JAfTeRT AU St AT, Hifr T AT T
e PRUTTAT GRS TP & ST SUYAT 3ATe.

HUIHTAT SYINT RN & 37T Pl TRl 3MTR. FMeH HRINIST Adhford
PeledT TUTAT FIE FRUI, JTAR IRBR DRI, T ATRFDIT U= A1aur,
I 3Teg dIR YT, 5. 30T 7 Anfediar Jene sprifd fsey srar,
hRT AIUDIT STETdet! IR BedT ST 3Te.

9aT. SPSS / PCT (MR |- HiRGHIT Hulleitar IuATT), Jeq
PIFICR BRI AR FHITUTRIT BT AT IuGeh 3T T 37TE. ATos
IEIuT ATFOT SRANTTCHeT el QUi UT g eTafereh oI o %IUT hRuT, TUEIehRT
SUNED IR

IT FeTd Aol BS (Neil frude) = “A Guide to SPSS” & YR IWJAT TR,
gevHe fAUATIRT JiFctTs faqur fahat § - faUu 3rIg! FurdTd. 29 &7 Idd
€ Se¥c fauuRT F8uT Uit SiTed.

AU FeMeTeier A "eAT

¥R
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31) WU AR (features of computer):

)

?)

3)

8)

4)

&)

T JdTelT 8IA 299 HRUIAIST HIal 3M3de ofFId 8. oF B
AUBIGR HIET Abald el K. 37T HUBRes HISHISAT HATET

gheqTd BRI ol FiTel 37T,

WA | ATSAUD: UUBHEY J Hifed Il F9Y DAl Sl g H2AEhrRT
BT 3RTcTedT Jaol it AT SUcTed] o faail OTfcl.

VY fSEITS SR el BIVITT AT AT, U VBTG bl

BId ATEI.

afRe: HIdTe] B PRUTAT Hlal FATET 3Ted. IR F0D & T I
IR TR Y&, e, T GRuTH &1 Te.

TRARTT: UG 7 U SElId IF oTR. UdEl WUP  HUIel)
(software) TR el bl HUh T g A Ufehar qul iy L.
ALY GEATIIR 0T Tt SHATATGUI TRl bricl ST,

o= ST U S ST FEIdId. g9 dgdEm ey o g 9 T
RGN T YUTTeAT BPRY Peie 31T

§) $eI RIUUMT BRIT (Advantages of Internet Marketing):

URURIT SJagRIVET JTfTeRT Sfefd q UG gJgIR prdl Udrd.

SCYICER HET BRUNAST Jad J ST & FE AR, PIGT &l hegle]

HSYT T - T AT,

ST YIERM® dovd! Far BN, TR URT T AT, T Il araauit
TR e A

fashaT g ATeeh fdhaT IcUTee - UTee JATEd Ycgel e o qudh
e Il A fashiedn arch g i fletel fed™ o AT @WREIER
NI FIER ol 6 e,

ST fAqUHTes S s 8. STIfeRIaT a Heawerrr &g aradn
AT HIIST AT8 T 3T fHcieds av] AT & .

govHe f[IUUMER dTediear Uffehar Moot dedT AdTd. AR JeTeT o]
SYTSHTT ST HdT .

fAIUFTER AeTScrelT fadhT BT e =TT MU ATdeilfhep aTGTarelT
3Te.




¢) T INTRUSTT Hel AT SR PRI AT, ATAT BRIST ATED JIT
gl

Q) e, U2, ISCT FRRTERIe ATfeda forsor fer ST, SaT. Jroft
9 YR, feberet, SUcTee/er 3.

90) 3cHc f[JUTMIER TiTel &Y TR HRaT Jdrd. 3al. Fafed 3. Jal
P, 3- AT UTSfaur 8.

99) $eC [AYUHTT AHTRNID ATETHT aTUR B (AU el .

9) TR STTUSTRIGE T T1fEclt Sevic o Uy IRTI 3T [agur
SIIUT, IUTS fIuur RIS e T BrIST 8,

4.3 3iFcamsT fquu WeMes (ONLINE MARKETING
RESEARCH)

Jrfetps fafdyr Huwam e FaRT Yeida, INRUS T SaTe-TaEd
qifaet MooT HROr T 3TciTS HIUDBRIT aTuR BRI, IThSIAT gex-icdl

IR holl SITdT. SFITd JToluG, AT 30T IUTSAT I8 Jiiadl ModT
PRUITITS Se-caT aTa” bl SiTdl.

TS fdqurT FeMemT o WeMedh qéie B feard (Advantages

of online research to the researcher):

q) ferefRe Yerpart: SfFeTST AU FeMe exaiET T Moot PHRor AT
J g fraNid e o Fasdr Jar.

) MY SR T fAfder eErcier At MeT Hror AT fFersT Feme
Y ST, DIUTE! Sredur F AT fafde qermder Tg-argR Arfed Moot
YT AT,

3) Tafd g 9 Iad: AR GNEAT aRid JUd ATee STl @
@RI 3T Jov HEY HaiprET IS U Rl Il A SOIRT
TG AT MesT T A

¥) WETRIT T2 37T FAMHIGR MBI dhetell ATfR, T & Fonerriseia
RIS DR T (IS I echie Fiere detel] SR,

4) THECT: IS eI ARl T MedT FRUAME T T
3. URURFIA HMeF UG Ue Sere d1fect Mol &I, feudlarares
SINGIE

AU FeMeTeier A "eAT
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ATRET et & Ferehicra AR e Al Terer fIRiE Arwdler fashrem et
ST, FTTRUSHT el SFSTHTET A, ATEehTedT TfTshId THTON gReef, Sedrerel
EECEGIDRI)

TS fqur oM HRUATA Ugd ( Methods of Online Research):

JSTAT BTGl TT8Dh, fshd, TTed IURY, IUGH FGoT ATATSAGR
ITGARITHRIAT HATfecidl Samr - oaml g SNdd. Jra Algdrar Sude
fAUURT HNEATARIT Bell Sl TS Feehgal IeIeNer i ersH
FABRTAT IR PRAT. JATFATST ALAEATPRIAT ek Tal HeNEh FEADST
feber ST PHARIIIRgT Aifed! MRT o DI, IR, BT
YaIet UgeiTer AR o 2T,

31) U<I& Ygd (Direct Online Research):

HYT JMYSAT ATEBIHT T ATST TATIAT TSI T TGN TeeT Hifget, Jrear
UfIfohaT ModT hedT ST, Blaldel SxIfdd TTehTra U9 Urdfdel ST,
T g ST, HISTEIT TITRATE =B HTf&e! el el ST,

) WIS dTeq™ (Social Media):

sove RioT fafdy G gream e aTaR GeneHTdsIar dholl SIar. 37er
JIATSCeR UTEhTa dod, FHISTI TeTdie olldrer 7d, AT Jfget mMosr
Fell ST, AT g™ TS e HRaT Ad. ATHRIAT BT T ATSHi=T
TIR 3R AN, GUrepra g fafder Jeamgest drfaet ramdt o, Jrfaeht
MooT PRUNTST § - UG, §. Hel JeTdel!, hisel TouTd fhdl Srhalls
UG AT UTSgT ATfeet Mesl BT Udt. T “Keyword” Tgei 72,
i UTH el .

SITSFeIT 3TTefeeh Uiy GATel fauurT FemegarepsicT 3TFels HeER o
3ATERY e o RO Fletel TR,

4.8 o WemeMTa WG ATEIHT™T SUANT (USE OF
SOCIAL MEDIA IN MARKETING RESEARCH)

SITSFeAT VDI T T JEeicd] Halas- UUTAIHed AHID AreaHie
JfPepT T HET! T8, fefhs TR TOUMIGT AT AHIRD HTETHGN AT
TfIfoRaT S SRATS. AT SUART HLMEH HRIAT HRT AT, AMHTD AT &
§C¥IC g ANISeT Nl SUYdd 3T 3ATed. R eaxel, e, R,
fegStan, wier caRid UTsfIdT AT, AT ATEIHET ST Al JATIeT GISHT,
SIhRTE PIHTARICT ST R,




WTelleT HE<dT SATHTOT AT 3ITad:

9) WD (Facebook): ACR Tl cgeh! JTUeAT WISHT ST el Hiel,

R) TSR (Twitter): B Ueb T F&HHC FdT YUTTel! T8, TGN Geh! ATl
AT, AR, ARAST FerouTe STTfex hele SR,

3) T + (Google +): & WS ERD cllcb HTUeT IR d AATS

31frep HTfRt SUATHRITT aTURTT.

¥) fadhrufear (Wikipedia): & U %l IESHIY TR, TGN THTET HUTT
vl H1fgelt cavieT Suetey k.

) fo®s - $7 (Linked - in): & I &M ARG JEUIRT JSATSE 31T,

§) EICY 3T (What's app): & Ud AEIsaiaR dTeIUR 3MTIe 318, TGN
AR T ThHaT FeeT, R, e, fafsan, ursfadr. a g Jud
ATEAT ST, 3T [ URTES T iRy ARG ATedd 3MTe. ATRERT
You tube, Pinterest, Hike, Instagram, imo, Hangouts, chat on,
Xender, shareit 30T SR 31f¥rd ARG ATEI™ IUCTeY 38, TGN
Al e wffehar, 7, R STfER aia IRIdTd. a1 faRiT BRI
feIURT H2MerT eh_ie ATfec, T MeT RV BRI bl ST Ahal.

J79TT HTETHIGR SR8 STFTfIehIhRUT T Ad. ATgdhial UfaaTe qHiar.
AT STV BT A, § I fHesere.

4.4 a7 frgurT WeMe (SERVICE MARKETING RSEARCH)

TR TG IT AISIT YHUMR d16 I fORdR 8I0TR &5 F8UIST JdT 8 813,
e famrarelt ot Shawnaar 3me. Jar &amaT fdaT 9 fIvdR & PIvcamer
QTR 3T I RAT JI 3Te. 3Tl Tefeieh SWIHEY AUy &=fe
ST SR JaT AIOR dl. &I T ATIVRT T &FTebe qRIGeT
SITAT. 008 - 09 &Y YRR GIees ASCRT ITUAT Y'Y % TRT HaT &=
BT, I AU FONEHTT a1 ML T&@ T TRT AT AT, R
Afecl THAST, dTede, SRER, famT, #iT, 1%, Toft qRaeT, Serfores ferer st
eﬂﬁiﬁwmﬁs‘lﬁm 31T TR 3MfeTehs WWW
et IueTed 81 31T, W@w@amamﬁzﬁmﬂgﬁw
&I HRATET epRUT TP STE. STRTIcIeh fpTATd Aerert G SO 3118 3T
Tl Wi,

eT fIuUE & § FaErI IR U AU ST JATe. AGR IgT

SUTE T AT, ERSASEICHRCH fAqUMTERIAT HE@TeT gcdh Tl HaTed

AU FeMeTeier A "eAT
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B, Mo AT fAuurHTe Heler BeatfrarT aq d fauur Fees qof 81
BN, T HaT fAuurT e Hetd o8 .

ITEAT (Definition):

o, fthefld Picer, “Teh el GA=T hl PRIdT BRI 3Rietel! g fepa fop
ST HIeTh! B (FAT0T BIcT 18T, URe caTer SeuterelT, Hifcres aveflt neaer
eE] 3T febal Tt AR ATar 3R FEUrIel.”

o7, fafeets TCei “AaT & g 3T 3l 1Sy fipar & SR ATEh

AT, AT FEUNT ST eseall YUIRT G fehalT T ST e RIAT G el
qTEehT THTHT chRUT BT 3.

37) [T fauum A (Feturer of Services Research):

) T IYTeT feiReh JaT fAuu & 0T HRor g Jar <07 AT HefRrd
3R,

R) AT &I G TIOUT ST AT HHcrep Torer T,

3)  HATT SUTGHATSRIEINT SUHRT BITAT IRl cdTHqod JT IATEH fuurEaar

Tehd ST,
8) QAT SOISTE I T Teh [FRITIUIT 3TTGesc e,

Y) FTRUSHT IRRIAIIR, TTEDBTAT SATRIDITHII HTed] AT IS
IR I 3.

§) SRR GNG! doledT HddT HTeTh! gad 0T dxdT A ATl

) TSP HaT AT UG Jeel Hod < AT STHNT BT AT,
¢) QT AT @EIRR ATl F. AR g YREST 7 erd e A
Q) AT fIoheT R PReT A AATET. ST JdT IR BT A ATar.

90) R IUTE T T &T YehHDIAR A AT, TRl T T ST

99) JaT & HISAT THNIR fRFaRia g fRedia 8 oe. SaT. aTeqs,
e erge, e 8.

9) JaT &1 AT T WISt &ATeh g eafh R qRIdeT ST, 3.

93) HIT IUIeT d SUHNT / deh Qq)|-qqoo“| Pl ST, T NICENESERN] Iq

e,



) 4T fqur & fRaR:

/ar fauor

) | STADIT JaT ix) | oI HaT

ii) | faoT gRaaT X) | ATEIP, T, G
iii) | aToft, TRT qRaST Xi) | GRERIR, HISTgel A
VEEGEIE] xii) | So1, foiT qaMss
v) | e, feHT arede xiii) | faAaT | T fauue
vi) | oTSa_Y et xiv) | AFIRSH, 8ical

vii) | REIT - ARRY J4T xv) | AR JdT

viii) | Srerfore, ar g xvi) | ST JAT.3

®) Aar fuue & arddy RO (Reasons for Growth of Service

Marketing):

STRTIIBTERUTEAT T JaT & fde g faedR suTear 8id ofe. T
&RITIT fehRT HRUGTATST HTfecH! GaleTTT, SR, Hagrde,  fasfi, dmETim,
qRepcrep T HISAT JHIUER STEeaR 37Ted. IT & e 8l sRIear
T fAUUETET fORAR Bl AT ISHTRTAT Wl 10T 81 3772, SaT. Joa
fer&ror a=rTciiet caTaaTRieh STXATShHIT drceit AFUlT 37T,

IR AT U IR RSt & a1 SI0ArITST Yalel 9eeh SIEeaR
31TE. 3 fog 2.

9)

?)

3)

8)

ATRIBRUT: TRATT HISIT YHTUMER T STeig T TFRIhRUT / T8 ehRuT &l
Srerforep S, fIHT 3 [aT 81T a1 BId 3TTR.

GTGIERUT: STTCTehTepRUTHIN HR T refeaveelT Srcil aTehg T
FEARGS AHAT B 3R, ADRAT TRPRT 3D JaT STt
RIS Gl Poledl T AT, ST Pral oTshs FdT WoFT el
3TeT.

ST ITURT Hel: IR YTeprd] e e geeid e, DRI
ISR, JSFABRUT g SIRTICTIRUTHS AT & qRfal STHIITET et
TSl JaT ST,

APAEIT: IRART APAEIT I 318, YRR TR AR 0 %
T 9 & ¢4 JUTUET T8 ATed. 1o Fale Tou YTeeher STIUIRT
IISRYS FEUIST AR FTTRUS E1. <Teb AT QAT fqep Ry Bl JATee.

AU FeMeTeier A "eAT
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4) TSI T d1S: IRAT AlDIa 3ffefhs I~ ATeetel fGT A
RIS I TS HeIMHos AT IV SdTe 3Ted. Feaq aifiy
TRET 3. QAT 916 Bl 3MTR. O¥d Hegq JMdl $haerhl ded 3.
A5 TaT &RATCITe fafder e ATl ared a1me 31 fag I,

§) TNHMIT d1e: T IRFISR HaT Iuered A TR b
STRIST TG 3MTE. T 3F7Idh HaT &1 a1 81T 3718, I&T RRY T,
ST, JIDR AT HaT <o, SR et fomT 3.

©) ITYTIT T FE0d: I ATl ScUlerd Ty gaefd 37T,
UM Iod TAFFIAR AR JaT <0 ATaTD Flel e, Ial,
0D, UeTsS! Cleal, Ioft QGRBRE HiAM § AT GO T
ERUICIKRS KNG

¢) TAAFRINS I&: YD JNT TdT AT TASAIT I8 Bl 3T,
G A AN 378, AlfSc! dAeHIT 9ot 81d 38, $e3cd Sl
ORAR TR, o5 HalT fagur Q=T faRe R aree 31Te.

Q) WHRUNT uSH: I | U dled  IRIAM  GIfeRvig
HESH PG BT ST el rTASIaull FROITATST JaT fIqumrt
TG A

q90) QMRAHIT PBRIS: STRTCIDIPRUMTES ST SAFTIcieh & TT(+Teb DI Tl ST
3IAUT 39 eh $TeT 318, Sep, {1, dTe<e, RN - e . ey sfem
BT S / ATfecl! STATATST AT AT IR BIT 37Ted IaT. TR
T,

NI fIcamTes Jifed! &aTdiel WKt T 16 Tiedr AT &=neft Sasdr dae
3118, ST JHIUT 3ATffeh, AHIRID g Aiepicies ey BlgeT <Al THTUIT Aa
8T fIepT T favdR 8l W&l

S) AT fuuETed fuue wemeETl YRTT (Role of Marketing

Research in Service Marketing):

SCUTE g %] FAUUFTSHTT JaT fauur ST 9ew ore. fuur dee &
T fAYuIHT FEA 37T 3MTE. PR ol &N G TqouTci el IR, T
SIS g IJTHRT UpTaded! PRIAT NIl e fIqur Feere Jew fo’gT
<. T fAUU PRUATATST AT TR, SHUET AT - FaSt STu Sugret
fqUrT SeTeATE JMTaRI ST TR, F6UH JaT [quHTTeRr fauur e
JFepT JSITHHTOT T Al




q) ATEHIAT IfEe: a1 VATl YTeehi acra! Hifeel AT ARG, BRI
TR ATEehre FHTEN Ul HRaT A ATald. JTeehaciT a HHTEN, TR
HIEIT SIATRIE el UG Rl A ATeld. Aedhrdl Aifed! S
BTSRRI fqu FMeAT JMTaeTendT e, TIER ATehich T o,
HERGT BT AR MebT el ST, AT JHIU AT8ehi=T HaT <l AT,
3. THETRTCT IET 8T AR, BlcerTed fhdT Y e Bicet Hedr 8or I
T o QMeT,

R) g feofar ufehar @ yifiyest ST BOT: ATEdieaT TRET Ui Hfhder
3 UCH URUMH PRI NI, Il Foddl A¥Ield Hod, adidod,
TqEETed Jifed! SV ST UTed @Rard Ui od 3RIal. & STU B
FRIAT fAuoE Feed ded PNd IR, fAUUH FeHgR [aT @RaY

3) TRAIEGR YR PHRUMR GSH: T8 HdT GRS BT 3D M fGaR
RN, PRV I TRET HE HRIT S AT IR HRAT T, T IRe
BRAT A ATEL. e ATechiedl @Ral (ldeR 3d Eed DR
Y Td.

eIl BRIST cgldl FEU[ Pral b WIS @Rdld. ) Plel g
HTATIUIRITS!, FARSHNIGT, TR AfdT TeT JTSUIRIGT U H_awd. R
T YU ST fAIURT LT RS AR

¥) TIHNIT TeH: [JUuM AR <l 3Md gchidl dfed! Mol
FRAT AT, TeT. JEUHM, MMfd I, HIARH, AHINIG TR,
TSI T ST T SehITTe ¥, frRaRull 3. SER dar <0 9y
ST, T, TV & Gl AT T el HlaTget TRET Rl SR,

Y) ANPEEIT TSH: YU HeNeIER, TTedhrr o, fofiT, faremr, e, 3.
qifgct fAosadr AT, HRUT D HAT WG BRI & Teh TR PR
T YU HRAT fAUurT e qffehT Hecard o,

3T Jar ST FaR UTEed FHEM! 78 B, Tedh I68 A0
TTEHT JTFIRT HROITST AROIRY Hifeelt Froaurard) fauur Gemerht Jar
[ERLEISRIGCAREICII R

$) WaT T a¥<] il Ba (Distinguish between Service & Goods):

[aT (Service) &% (Goods)
q9) | TRET TGS TOUTT SR ENE] 8 T 3R
Q) | AT AT AT TG T/ it @R
ST,

AU FeMeTeier A "eAT
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3) | THM G9uE UEaiETEd o | G av HE UieT dTee dgo

PRI A T o SR e,

8) | UM Schie TUreieR UT, ¥, STeIfRE IR aRl
A1 SFaiET SR, SIECIEICACELERRCRIE

Y) | TRECR AT IR FET PO AN | WREIGR IR IR o el
AT

§) | 9T fuue & hl, Hife | 9w & 8 P's AR e
QITeRUT g UfhAT IR IMURIT | 3Gdd. a1d Yifde IRIfea

3. TUTEHTER JTETRE 3R,
©) | T ITHNT T IS TTd | IR IUTET g SUHIT TRTesaT
I &I, o1 el .
¢) | grET A1 SadT A ATEl. T | a¥q, FISgT  Jaar AdI. <Al
TTeTE 3R feeras SrAcr.
Q) | AGMT TG, T, AT A=Al I, M, g, °g 3. Hifcrd
TUTEH SRICT F AT (+ep Torer
T
q0) | JaT cFchl TR IR, R FEATIRIR SR

g fRMT fUoe  HeMes  (FINANCIAL  MARKETS
RESEARCH (FMR)

QoA e T oitenfies fawmramed foxitr fauur &1 sed srfery Jew@mr
317e. fait faqurT =guroT 3Ry fSepTur fop ST fSepToft wREER & féreher Uepar A
P 9T, HoRI, T, di-ed, Fffd, 3. o1 cgaeR sxard. aa

JieFaT foxiiar fAuuHHe cliebredn sl g caves aen Jdre e
feepraraTST gofur Aar GRIAU, §. BRI Pell ST, FEURT AT

o

fARgReTedT FITERMT g JAqUhaRT e o iedl Sl Qe 31Tff,
ieaetrdl JRTU HRURT & g faxiid YREST HRUIRT & AT aEiaed e
AT B AR fUuFTER Pl S, e i oo Seneersr
FIIT TITGBT SPRUIRT T HISATE T TRST SRIUIRT G QIEUATS BT el 1T, fafrer
fariiar G | Sepr, JaT SUTAT HwerT, faxig e, e g R 8. qred
HTfRcl et RN, AT AT TgeiI FAI%ITT Uy & P FLETHID bet!
STTTT.




31) forT fouTrY A3 (Features of Financial Markets):

R)

iy fAUurT &7 T[TaUhar g HofaR ATclier HEATY ST,

feriter femurreTed) ferii e ot ST el S,

e faqurT &t Uep Tere o fereT® TeberuT 3Te.

I7 fAUuFmeY Wisdel IR, W SR, F107 96K, -8 R, I
IR, IRF ot IR, T ST9R, 3icRid S IoIR, 3.39T 9199 &I,
fexiiar IOTRYS JFau[eheri=T el [aduhrT YRyR Higeell fHose
ST,

/ 9 & Tfcrci e Tl QRESTedT &XTaR Sfeeis 3R,

feriier fAqurT He2 SelTel, FEaee, JTaUhar s, faxiIg AEAT 3 3fich
e ST, AT At i SToTRUSHEY FER Bl ST,

TAIUPER d HoieR AT HEY FH- FTevgrd & faxiiy SoiRus
R,

q0) faiiar STSTRYS AT g Fcrclt STl T Hifee! JIIUhaR g HoiaR T

IUTSY HoT .

ATRIGRT AT ITRICS ARG HHT R, TAGUDIN IRFT, T T e JTH
Ho-T OT, T HIfRT JATIOT I RTAT W HHT x0T 3. AT FITeT AT, €

9) foNT STTRUSY UFR (Types of Financial Markets):

faiiTr ITSIRYS 8T b HewardT fAuuFTiier TRT 3RIT ATGR ARBRAT, HUIH]
g SRR AT faxi / wisderren GRasT detl Sl fawig fauof =gure
fafrer suwgrea fafae fawitr afengelt, 9rT, FoRRe, e 3. o @ - b
FAER PRI fSHION B, TR HISaS TIR SHE! FEUITel HISaST TR 5T
Jar <ar fhar i [Rasr ST SR $ar STl JredT TN fai
IITRYSY USH Wleflel FebR FITT AT,

AU FeMeTeier A "eAT
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for aToTRYS afifexur (Classification of financial markets)

v

s"\raiﬂﬁvﬂusrf%mﬁ amﬁwﬂa*nﬁﬂﬁ
37) RBNY fagar Q)asﬁa&arcﬁira%ﬁﬁ&{
9) HSe faw / afcrclt Q) @it g arfeRreft
) farciia e ) ESERE]
) I3 hed
%) fafder fa=iia dwern
9) TTAH FISTRUGT. HIIT T (AT
Q) T AISIRYST ol Y, J7e, A 8.

¥) foNT ITSTRUSY R (Types of financial markets):

!

v v
37) ATIRY ATAT RS WiETet ISR
) 90 IR
%) Ry (Sash ) IR v v
K ECACIEEISIN T ISR IS4 TR
3) Ry e fAaf g IR q) 9T g i faRe 9) ai~sw feRo
%) 3fTId dep AR R) HIT= AR R) IS A AMR

37) TR HTATHT STSIRUS (Commodity Market):

AT FroRISHEY fafde SRt gl B - fadt @dER 8 T, A
febar fIsgepTei e BRIc S, TS Py ATl ATl JTTRUS
Jyefey Bl . AUIRT & AdHIT Dol TGN faxig YRaaT RN,
RTEUIRT Hed 81T, ST / ATeb=Ii=T TROTHTUT farie YRaaT Elel SR,

) 10 TR (Money Market):

AV IR Sfeuelei (et Iuctey o T ST SrFar. 107 SR
ST ScTepTeTad QTS AT Jafdur Sraa. T ol & 31T FeT ey,
T, JepT JATTCT IR PRI, I SR Plel [eadaNT o T a8 i




SR, AT 3T aci T SATeUT HIeTHRIedT SdgRT fSehTor #gurat =700
TSR 37l TR HRalT At

TV ISR 8T iR SR U 9RT 3RET AT e gRT dlel, STl JHTu,
4D Pleted] AeUPlei gol, URT U, JERaER avR, (3fcued
PR DI TREIGR g fIehell AT HT elel NI DI, o Jral JeRal PR
3Ee.) dop AICH, 3. ST Fod TRefdl 3RIT AT DIt ey 318, 3T
PIVIE fAo SXUaS TR YT (Higdetrel) TRl guf defl ST,

faN

A0 SOTRTT !, foiT G, dal g A G¥IT, Iredrhelel Jffafard
HYPIA JIIUh SHTT oty FAoUTeT fesTeaTel FEULT AT STSTRTHIGh e
Sl ST, Teoe FAT07 SR SFURPIT SeYehlct = NG eFepH Yered] TerouTel
SYCTeY o il

o) ATt STSTR / Uit TSR (Derivatives Markets):

I IR WDY FeTlie] FIER el S, JATSred] STFfcThlepRuMedT
G U= fafee <eeiter R =T ey eagR PrIdT ATl T
37 FIERICATeT IR TFeTTedT R Iel SlepT, TSI &, Sailet AT q
RISTHIY &1 3T 3eh Hlch IR, FEUT 7T ST HRETU PRUATATS
eyt aTRT T ST,

T IR WRIGY TeT, dRAR ITHRIT PRR, TG Dol e g Tferet
I FIER et ST, IaT. VTR AR DU IHNDT Hu-Td Prar AT
RSl el. TR SleR g BudT AT fAfFAIeY Jefd deefd SRfedm e 37er
SHIERIC GlepT FHIU 81> Dl FEUT SUGER DRATT ol HiTSIebTef T, arIaT
FABR AN &Il P P Idl. TRT Feu<i IR 3 FgUITd. a1

SISTIRTC IdgIY DU N YhR AHTad.

3f) drIST IdeR (Forwards Contract)
§) Y&l drIaT (Futures Contract)
®) UITT BIIST (Options Contract)
S) 3Gl dGe] PR (Swaps Contract)

5;) ZAX ARIX (Contract For difference)

¥) RfpT fafa ISR (Forex market):
ol Y - YaeAqd WBR T debl (18l1) e ARG FISRAE

BETAT PHHT ST, T R A SRt (il sirett. ey fafmry
IR fafaer SendieT Il TR IR, AT &) Fdd dgord ST,
TAFTE AT BTy Aredd. [T R deard o et gediaR &

AU FeMeTeier A "eAT
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FIOTRIT et ST, JTTE JMARRTSE T ST, foiir SveeT, a START ST T
SFHTST . o Yl YR Tt SaToT - BIToT hsiel SRACTa. IRfha fafmey
FTRUSTT NI SRS T IR, et AT T ToITe DUTR 31T
It &= AfYTdiaTe! s/,

3) AT IR (Cash Market):

ST SITRUCHE U=ITd AT, ot XY, Tferell febar aecrell g TerpH S
TRIT RS -fIhir agR B, O G SR 3RY FEUIATd. AT faRiR
JRYSHEY U, faus & IRy gl carid areautt deft Sk @ <
I (On the Spot Money) BRY feT SITAT. 13T FGERHT INT FSIRIC T
IER 3R F&cel il

) JIWETIR (Credit Market):

IT IR [AAUHERTE B ol DU Higdel TIoUTT IJucted B

ST, eI HOTYRAST HRUITATST I TR SR 37T,

o7) 3T dp ITSTR (Inter-bank Market):

URfhT HeTer IR PRUINTST fafder depr g faiia G SieeT g ave
3R FABRIER Tl WRET - fdght PR, AN AT dep IR 3R
FRUICTTC. T GGG §epT, faiier el SueiTehelel Sededetl= o ool
SR T / faRiTT ARATRST BTy TR IRF D g /g qUT PRI,
T JMYeATPSIT ~IATH AT fChd I, Wb Teiilel UdeR

PHROITATST ORI TAT SYRUIATST 3T UBIA ot eidett / feft SITar.

8) YTSdd 911X (Capital Market):

qisdel qINIR & el el HiSdelrl TR HFIAUA=AT ST HReefre
(TSTeT) JUT PRUTRATST UT&T STHIENCAT UIgaquaT=aT SeITaT /| agRTT
TGHIIY HISeT JISTRIC BIl. HISdel STOTRMS HISderre! HFUT SHRUMRT i &
JiSaArdT YRIST PRURT (JAAU[EhER) & e AT, AT Elval G Hefer
AT BRI Higdel JIOIR PRl IT INIRI TS ST, Sclle], TEA,
AU AR, AT fHeRT, $ Teehiar THIS 81,

) YT 919X (Stock Market):

TR ST9TR € DU=aTel Fier i NaTet S aoR U3 3. I Tl HIhe,
eI UaTOST 3RIE! FEUTdTd.




AT IR DI / FRPRT ST AT, BORRY Tfer il MR fght etet!
AT AT Grigval - faight dhefl ST, TaueheR AT HStel HIT, DRI
 gferefreit farsht fehem TRET eoeT Toh fesq] QTeheiTet. ST BTCRUT dhed ST,

T IIERTER QeI AT 3. T TR U1 o o T SR I
S YR ST JAfTDS Fef AR GIUh I FUMATGR i S Ien<ur
PO ol ST,

i Qe - faght defl ST, aros Tediehrel! fbere, oo SRIAUANATST, S0
YRG! fAUUR e SITaedehdr WA, Ul e fRerd,
AR IR 19, gSMrel, Aoy gRRedt 3.0 sEa #fer
UG U HeTeTeT TRST AR, & Yelel JeTad TUE e A,

4.9 fNT II9TR WM (Functions of Financial Marketing
Research)

e HemerTclter atferers fepeii siletel! @ faRaRI SiTetet! fawily AToRYS
GG B Wh AR TR, Afetps i gt g il suasR amed
SUTCA 98T I 318, T 37T fAiy UGeRMEY Hol¥d I AdRIHD
IS FTeTel R AT, e 3FeNT ARl SagRITe) | RO RS
faiT SaeITUd™ IRY AT, fa<iT JoRUS e 98w feadifeas
TS M. T TTetlel HRUT THEER e 3 F&UIT A,

9) eTUaRTET G (Investor’s Choice):

3ffeteps AT SIS AUt STTaT YT fRleete 3Te. o Jaaufera
JFId ART IUTeY 3MTRd. I&T. HUIT HRT, BHoRRY, IREDHI HRT, 10T TR,
WRBNI I, §F+e4, g G, Tal 8. I 3 JIaUHeRIDS 3dh HN Uiy
BT, AT UID AU BrEl F@adl @ AR Sed. s
WWNW&?@WHWWW%TWW% W
ﬁ?ﬂamﬁr@‘o’ NG [AAUHaRIT e Hoell, Hifedl, Arae aa—wzrl%r
I HRel. Il fafder W@T qAfIi eI HIO o QUT, Iquehiciiel
<Y QT U7, BRISRR v, SR URaTdT SUTRT Jadue 3.

Q) fI=T HLRAT (Financial Institutions):

T STTRYS AT & SRhII aerel Ty AT T el 3178, 37
HLMGTERR Jelet el HTfee! AUEI etl ST d GRIe .

9. T T IMARTSE T foiiTr IR IIER Pl
2. 3o gl srcudmiel / Woad Hisaalral RS YR,
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3. isae JaduhleRie] Seyeleil / fEieTetl carsire & T BT,

8. S HIBRI BIUTR AT fheieit ekt IRUMRT §. STei A1 SRR
pefT ST,

3) WRPR (Government):

IS GEAT S, Jel, ROl dep 3 SfSTT, 9T SOR T Iad 91T
ISR FIER, % dNIRIde] FaeRMETEd Jifed! gl 3. 372
HIECTeATSER TRDR MUel faiIy &R STER PRI 3. & dd Afec!
T ITOIRYS &) MG IUeTed 8137 HIfS AT 3TER PR Jelel
Yoy e .

9. WRfhy o= i * Ffded oo, e Rer SIuadt Sur—RSHT
JTTIOY. BT T,

2. I INIRIT FIERIER 18 U g el a8 81 I T8 Weld]

JUTRAY R,

3. PR died fashl BRIAT Heell U A (FTaU[ch! PRUTATST AFET
R,

8. ST I 31 HiSaeTTei! TR 3178 T WRII <Tav]eh Foofau.

4. SIT YHUTHED ST ehl IMMad. 31T IRBNT / Sahs (et Suctsy
o SUT. Tl eNNehT T HRURATST YT ahRuT 8.1 hat! ST,

) fafererar - A= (Diversifications):

hT g faiT ST, HEeHT T Jaaueiard! f[afder AT Suatey aired e
qifecdt oI R foxir IOIRUS FoNe ARG, SITIRT SBUeT IMuceT
TTIUEhIT STTERTH erdferehal, TR, R SRURT Joqupehter fafeer AT
AT HRf 31 HINEFTGR Pel S, TR HiSdelTdl AUl ST
et T =T 91 SueTed BT et ST,

4) 31fefe RF=RET (Balance in Economy):

fereiiar RUTRITST S g aRquf Hifeeht Suetey sraTdl o, 3feft et qer
SMMHSART U o ST P IR TIRUS G PR, T WRfhT
Tl el §X PRUNIST TR HEAur Squararel arg wifedt ar
HETER Hesdel! S, e §uf o< roRER HEH0r SquarTdt 3

FINY Hed P 3T

AT 9T IR, Hiedel INR, <ol Mfefes Rerdt, Wb I+, IR
AT fai aToTRUS |eiTe Hewrd! JfHeT UR ITed.




y.¢ 3ienfe fuue HemeM (INDUSTRIAL MARKETING
RESEARCH)

3itenfiies fAuurT fihaT SIeRT < e (B2B) QTUR AHey 3ifeiifies aw a
IR g HATEl <@l - BETuT FEUN ST fAuuE 81, g siieifie
TR, FEUIT ST IReR UfehaT SRrarl 317e fdhelT Srefee Ufshar silelet 31Te.,

fhaT o HTCIT YT HIeTHeY SUTaR HRIGAT 3TTed wnqﬂ-q\a@ms‘ltr.

e oo Hene &) T Siieifie fAguErT IRaT 3R, SaTgR e
ITE YUY ATST Ry SuiesiaT Aad (RIfid SaoyTe Jifg Mol dheft St
T ATfR R foINT el ST AT ST fIuu Gemee 3Ry Feurdd.

3feNfier Tl fAUU FEUIS IcuTer fshdle 3MTa9de 3eted] Beehid fauur
81, &I I / I e STHRMHRIAT IUINIT T TR QTR 78T - 8T
TfehaT PRI AT, 3iElifies o] 7ed o HIel, T, T T AW,
IR, BIR, TR, IR HodMIel ! Tehrdl FHEer 81l &I O]
A ITHIRMT ITGh T, ITaT SYANT I<UTeehel BN d T U
AT I TIR PRATT BV T SiTelifiles av] 3R 8O MM ¥ T

37) 3itenifire R FWememT=D 3R (Features of IMR):

q) S YU Hee & IJUHRY I g aredT fquur HEFTIET oTes
IR, BRUT T fAUuATT BREIGR -fadhd s STAdTd. I AR
R TaourI SRAATd. 3iEfie fA9uMR 9afeRu TR - a8R & d7TeT
I,

R) TRERR T fehct I AT HITENT TeouTe SR, T UM U=l
SNMUAT PHART g FeTeHT™ PRI qul I . & FLATEH
I Y g 9 eIl 7 ATeR TR SR, A0 HAEA Taoq
T /.,

3) el a_q AR SMERIT I LMD T AT S
A SRIET AT, e SifEiiie fUuE ST Blerea,
AT Tt el eTerdh F8U TRST 3T, o> FHT HLMEATTAR
31T ercll AL / TT1eh ST s AeheiIl.

8) T8l rel GeEArel R AR JUHIY el U FenegToHTr
aifelifiier fquur See qraT greT |ad R AR AT A8, RO
Jeflel TRERR & fqshegiet G FAifad 3 d, FaeRmeE! qear qaffed
SR, B AT e RS .
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Y) IEIUT g JANTICHD FAGEIR T 3 H2ATE el ST, IR d HT
A ST

) 3itenfire fuur Wenemr @Y (Scope of I.M.R):

aifenfiies fAuur Henee I Scure d INRYS e, Sremed, T3,
[EENERNICEICIE RN EZGI RN

9) ITSTRUSTT f®RT ( Development of Marketing):

IR I<uTeep HEifes TEAT Fela AT Taodrd bl & Tumd
QMTTH PRI FTHHDBIC T HITSIDIG M ATl et TRoT HIRIe 3T, 372
qifaet, T 312 HMEATGR Mool HRaT AT, TRT FeIRcicier IRy
ORR2ICT, ATEHT AFUN, YT g IMARRISCRT STSTRIc el JTaTeRol 3. e
gl TR I, T TH0T Faeipidl Hifgd!, SRl JFTOieT def,
AN - QREST e, INTRUGT farieRur 3. qred sifeifie fauue
HMEATGR ATt T MT Petl ST, TS fFIT0T T ARl SUctser

o Tl STTe 3T

R) 9% - IcUIG (product- Production):

YA T ACAVET STEfIeh IRl AT BHT SR, AT T aRecall
STHIERT ReepRe ST, T &ifar FaeRI e qAeTra! Jred! gd
AT, ST A IedTe, fApT, qRGHERS AU, Feed, 0T g AR
JRATST el Alfeddl TR AT, 37efT ATfecl 37em HenggR qRided! S
31T FTEFTET HfEciedT JTHR SUeted ATeRargiar TaiedmR Hear dal
ST JUEHAIRET 1T 8l o d8 Rl Idr. fobar Al Saures - v
JISTRYSHEY UTS T AeTel.

3) SToTRUSH e =T fepswor (Analysis of Marketing share):

U U o] dReAT SSTRICH e [@eTeR AT8ehre dei- & TRal e TR
PRI IR, TET TUR STIUT, RPN B T, I §A¥ 3D g TR
PRANT. IT TcHiET HAifed! Hequaridl o Feed BRI oRd.
JIRUSH IS e faeisum e JTeTRId e faghl, & Iearerer s fHfded
PR Ucl. M FLEATGR DUl fAshiggt el fob faght s et aram
feyofer et ereeTer BT A,

8) Afee ScureTET RAprR (Accept of new Product):

PIUITE! IUTGDH DUIeT HaS FHIUTER HiSdel TN ST, R [ApIRARATST
&1 HISAT JHTUIER (el S, e 3fer enereR o< g HH)




PRUATIT AT DAl AT, 37T FAGAGR ae] ITRUSHE Irafor gt
R arault g fauurT Trell eRUARTST HeelT fael ST, 3Ry Feme Ffae
RN Al SIS rIeefiR 3.

3iTenfiies fAuur GeNe & U Heward o 3ileifie f[quummHed Fewrd it
ST, JATSFEAT STTIDIPRUTEAT ST IDHRUNT qRefa HHT WRGIER
farsher QMEo & AT AT eheT, TRSIT TURET UT8l, e TqeiehiedT fuur
SIAUETET ST BRUATS B Sl fAUu e el SR, efsard
SUAIY e f[quUHTdiel S/aug g fasht defem aTuR eruarST 3iteifie
I FRT AU hRUT TR 3.

4.Q HIRTT

STTSTET PIBIC DIVATET 2T ITTRRISCIY SATIRIIRLT JereT TG AT A8, el
<Y WUYR IR THHDIER g ATed. e ARSI fagur
GG ST HEwTd SR, T JATSTeT GV Tl TS IR -
JIER BT IRICAM T SAHEIGE] FNEAT e el Jueiedl AT,
HIST FHIUTER STATIeh STAR R0 U7 AIST Hehs SRV HiSael AT & <eTrl
T SRl @ i fder B il fquumeR el SRl AT
HiSae ITSIRT g 9RT STSTRT HLATE PR TR 3. U Feme fRrarg
31 &Fre faeRT g faedR B0 oy eI, e e g
Qe 1Tt TR AR,

4.90 TqrEqTH

q)  SITSFEAT VDI AT GO HeTETer HEw U .

) e [AUuHT BRIS TUT IR,

3) TS [JUU HLME FEUNT BRI? IR e HRUGTT g I o,
8) fAUUR FeETE AT AT SUANT / HEwd / T T P,
4) T [qUU FEUST R ? AT EFTATerd T ol .

&) T fAuRATEY fauur Hemer JffT / Hecd TUE .

) ol fouor w8uRt BT 2 4T INTRUS afffapRur fdhaT TR 9 3.
¢) faitr fauur FenemTa BRY T AT,

Q) o fequrT Femermrer Hecd / JHepT TIE .

90) 3MENfie fAUur HeNer Feurt BT 2 i TS R,

99) 3iENfie f[AUURT FeeAT STHT T .
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qTRYTH® 2168 T 3rf (IMPORTANT CONCEPTS)

9) GIRCTER [AETUT (Mail Survey):

eI Hifec M7 FROATHRAT AT TR ATIReAT STURY  FABIRT
Ul FRUIS URCTGR YT YIS <redehg IR Ho URe AMfdel! S
&1 Uil TR TRt 3 I fechep el UelT 37feieh FdeRy FHoTel! STl
HRUT AT [SHToreaT STREIHT ALMNEH FHET HTUT AT T

Q) Hrerfy@ H1fEedT (Primary Data):

oTIees Hifed! &1 Wege T Ufecdiara Hefdetell 3. STREIDE
werr, e fibar TR dgdiaR Gengem wad: Mesfdetedr wedter
STIfees Hfeci 3R FEUIdeT.

3) 3T HIfeelt (Secondary Data):

g Hfec! FEUIS ST QETE & St fdete! &1 FebTiRrd SHietei! HTfed! .
IH TqoUTE AT 81 TG SUYHd I g T ITERTER YeleT TN
PR el TRIH TIOUTHT HIfeclt Scia & e 3fe & HRTiT Aresfarer 3.

8) ?T[%R’El"\"jﬁl'l'@'ﬂ (Depth Interview):

AR Jelrgd €1 TR Tqourll NJ UMed SIRETATel Afdve’
eNgIps JATELID T HIfS! AT FHTNUTT YU PIeed 3R TR,
IR GeTRgd & TF AEpIbe TETEl Icue-leee fhdl ddeee aredn
3Fefep TfcrehdT STV HUTehRIcTT SUgeh SRcl.

4) JeATaeTId ATEvlT (Pre-testing of Questionnaire):

“T9Tgett Aol & JeTae! TR HRUITAT Ufthiiicl U Aedrd IR 3TTe.
eIt gd =l € geATdel T PRuATSNGT § Hd TR U,
IR ITeSTh TIRIUITHRAT HE@R NI, STRSIIAT eTdet grafaoar
ISR &Y TATI0T el ST,

§) AT TRITHROT (Classification of Data):

T TR FEUIST STHfdIeledl TRy ATer U febeT SRfdetedl TR
lTepe RO B, TRATAT FDRUTAT el FG T2 SRMGeb 2T TCHYT
[T <Gt el BRUI &1 81, CTHe Tl faeIour Sl GRI &,




9) T2 WRUNAROY (Tabulation of Data):

e GRUTERT & g Hfshiciel Herd TR 3G Jeiea aifiesul &
AT fepRUTN HIfed! Feiferd Temar YT fbdr i diegy <t
HISTUTT R0l 1. & Ufehar ATl fdhar T=TedT ATERI e A

¢) T ATBIABRT (Coding of Data):
RARUNERUTT STefl ATl HichfciehRUT hel ST, STeTeiei & 3rEe ARUIDROT

RO ATBIIDPIPRUMeS T BT, HhRIPRUT FBURT IRl IR
fafere ferg, Qur fbar Hip U BIY. SieeT YRl  STREK & HIGH]
SHTOTTER SIRACIT. TTegT ST RATehfTehIehRuT STeegeh BN

]) T fr+ANuT (Analysis of Data):

AT ARVIIRUTR e fareier & wfeharar oTRY eldl. T fasiwor
FEUNST lTepd el TgaeRyur eI RAT hetell GHaTeUll 811, qearear
fIRINUIER Tl FeeTdT, e T SUIhar qURET dTfeei! S, Je
fereIsor & o fPrdrerra STER 3.

90) T A (Interpretation of Data):

T TfhAIcier 31T HEwrE! URIRT ORI ey fIRIWUIHR el ST,
i EET Feu aiffepa a ARG TATAT ATURIR Blaetel HLATET
eI fsepy 81y, qgegied (ME-ThRAT SgHa g HIeed 3G TRord 3.
e faRieor g = & Qleel Ui Tl FITSIa g e
fehcier HEwTd T 3iTed.

99) 3T (Appendix):

'IIGET B TIR beiedT TgdTelredl guael SJrevdrd 3flefell Hifed! 3.
ey rgdrerrear RIeReN TR R Sevard Ad. AL JeEetrar
T, b1, e, DIED 3. AT FHEY PRUINT il I Job FeET
STEATCTRT YRep 12l A1t arerehr A,

9?) fauore HeMer T (Marketing Research Department):

faque e HEw Raifea aed e HigdT HuIHE fgur
GEHRAT T e AT deft S, &1 forma doe Sbrn
fRIKTT FeeT BrRIfeiNaT befl . ey fauue wrafd Jur=ar ffde
9T IebeT PRUATATST &I frH T Heer et ST,
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93) ITIATRIP YU FeNe HERIT (Professional M/R Agencies):

&I eTehg <giedT UTeeT fafde yepIRea Senge AT feear ST, &
s IAD QAT dosl cdd!, 3Tdefd, TSl 3. A SucTeerdr
AN, WY IIIRITAT fquue U9AmT NI v IR JRiee = a

SUTINSHT &1 SATRATRID fAUurT Gee d¥erierg dhet S, < Jedd: T
(MARG), 1§ (MODE)  3iFff (ORG) JTIT FHTAT <.
AT ST
fermT 9
T0.9 WTeTicT HLT ATSTITT FIE T, (PIVCATET 3110) (9%)
37) R ATfe Tt ) PeRT faIsor
q) I g g) TTIfeep Hrfedt
&) AT e ) T FTepRuT
S) T fquur ) ITHOT STSTRYST
3) PR famor g) difAd® 3TEdTel
) G AT oT) Sar fauor
1.2 Wit HIuTCaTar S ToiaY ST foret. (9€)

31) fIuo FeTee TEUNT BT ? AT STaeTana TUT .

q) e fquur Aifed! TgdTer 39 o7 DU ?

®) AU FMEFTAT QTRAT NSHIATT TIE T,

.3 TTellddhT PIUTATEY ST T TR fora. (9§)
31) ©CAT fAuurTel 2aTHT TUE .

9)  Jafthe JeTradd BRI g dIC T .

@) fIuur FeemT HfehaT TSI TUT BT

T1.8 TTeTieTdeh! PIUTcATal QI Tt I ferar. (98)
31w A1 T gzge ATfec ATciiel R TIE .

) qEArdT MaeEr 31  HEw TY .

®) fAUU e STEdTelcict T DI AT ?



T0.Y WA HIVCATET I T8 I ferar. (9%)
31) AT fAqURT HeNe Telie BRI F FATeT 1.
&) T U AT ATl Tt T

%) AUUT FNEHTHNAT 3Fetel! cUaTRID Jed TUE .
frumT 2
T1.§ TTelierdeht PIorcaTa! IR ST ferar. (0)
31) INTRUS HeAe S) W JEare
§) MY IRRGST 3) fdHa demes
®) FAOT T %) JRIST ARID! GG

*kkkk
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